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sOFFICE APPLIANCES is a news and technical trade journal, 
serving the entire industry of office equipment. It covers the 
manufacture and distribution of office machinery, office devices, 
office furniture, office supplies and the entire range of commer- 
cial stationery. Its comprehensive news reports of the industry 
and its valuable special articles upon subjects germane to its 
field have given it unusual prestige. It serves a clientele com- 
Posed of managers and agents for the various office machines, 
devices and supplies, commercial stationery dealers and many 
of the largest corporations in the United States. It also reaches 
some dealers in fifty-four other countries who deal in American 
office equipment. 

ADVERTISING RATES upon application—only articles of 
office equipment or directly related preducts eligible. 

qSUBSCRIPTION RATES payable in advance, in the United 
States and its possessions and Mexico—one year, $2.00; two 
years, $3.00. Canada—one year, $2.50; two years, $4.00. For- 
eign, all countries in the Postal Union, the equivalent of $3.00 
American gold for one year and $5.00 for two years. Remit- 
tances may be made by personal checks, drafts on New York 
or Chicago, Postoffice or Express Money Orders, or in American 
Postage Stamps or Currency if sent by registered mail. 


{The ownership of OFFICE APPLIANCBS is vested solely 
in the officers of the company. No rson, firm or 
either directly or indirectly connected with the ——— t a 
sents, has any share in its ownership or voice in shaping its 
policy, which has in view at all times the best interests of the 
field it serves. It aims to discuss all subjects Ly +g and to 
furnish its readers reliable information ee he we 
and development of the office appliance indus t wil 
any questions germane to its field to the reg of Be ability, and ané 
it asks its readers in all parts of the world to ai with in 
quiries and suggestions, to which it will give Andy pe caanane 
consideration. 

{CHANGE OF ADDRESS. Subscribers may have their mail- 
ing addresses changed as often as desired. In ordering such 
changes it is necessary that both old and new addresses be 
given. 

{CONTRIBUTIONS are invited ween any topics of interest to 
this trade. All accepted ae meta gn will be paid for at space 
rates. Unaccepted manuscripts will not be returned unless 
age is enclosed by the sender. Correspondents should give their 
nemnes ane addresses, which will be withheld from publication 
if desire 


Entered as Second-Class Matter, July 8, 1905, at the Postoffice at Chicago, Ill., under Act of March 3, 1879. 
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POSITION WANTED — Salesman for 
Iowa; 15 years’ experience selling Wood 
and Steel Filing Cabinets, Filing Systems, 
Loose Leaf Bookkeeping Systems, Office 


Specialties and Supplies. Will use auto-- 


mobile to get to smaller towns. Thirty- 
eight years old, married, will live at Des 
Moines or Cedar Rapids. Address P-4, 
care Office Appliances, Chicago. 





TRAVELING SALESMAN willing to 
cover any territory for manufacturer. 
Have been in the stationery and office 
supply business for 12 years. A 1 ref- 
erences. Address Box S-4, care Office 
Appliances, Chicago 





SITUATION WANTED: TYPEWRITER 
SALESMAN, four’ years’ experience, 
would like to make a change in April. 
Address K-4, care Office Appliances, Chi- 
cagzo. 


HELP WANTED. 





BUSINESS OPPORTUNITY: MANUFAC- 
TURING EXECUTIVE—A new company, 
which will manufacture school and office 
desks, situated in a good wood-working 
center, desires to find a man with ade- 
quate experience, executive ability and 
progressive ideas to make permanent con- 
nection as general manager. Our advan- 
tageous location for materials and dis- 
tribution augurs well for a successful and 
growing business under proper manage- 
ment. Replies are requested only from 
men capable of taking a substantial in- 
terest in the business and building up 
the value of his investment. Address A-7, 
care Office Appliances, Chicago. 








WANTED—High-class salesmen selling 
specialties to the Stationery Trade. We 
have a reasonably priced line of metal 
daily date calendars, much more artistic 
and attractive than any line now on the 
market. Can be handled on a commis- 
sion basis, in connection with any line. 
Protected territory. We still have some 
excellent territory in the Middle Western, 
Northwestern and Southern states. Write 
today for our proposition. Fogarty Mfg. 
Co., Dayton, Ohio. 


WANTED 

Several salesmen to fill high grade posi- 
tions as follows: Loose leaf store sales- 
man, general stationery salesman, office 
furniture department manager, outside 
salesman. 

Men familiar with Chicago preferred. 
Please apply in writing only, giving full 
particulars. 

GEORGE E. COLE & COMPANY, 
119 W. Washington, Chicago. 





SPECIALTY SALESMEN and agents—To 
sell direct to consumer, nationally adver- 
tised appliance primarily designed for of- 
fice use but which on account of its adap- 
tability is also applied to many industrial 
uses. Each sale creates reorders. Cash 
proposition. Profit more than 50 per cent 
each sale and can be sold exclusively or 
as side line. Write for details to R. Hav- 
erstock, Specialty Dept., 351 Jay Street, 
Brooklyn, N. Y 








SALESMEN WANTED who are calling 
on the Stationery Trade to handle as a 
side line a desk appliance which has com- 
pletely proven itself a big seller. No 
bulky samples to carry. Your reply which 
will be held in strict confidence should 
state your age, the line you are now han- 
dling and the territory you are covering. 
Address C-8, care Office Appliances, Chi- 
cago. 


PARTNER WANTED—To care for prof- 
itable typewriter and adding machine 
business while owner goes to California. 
Some capital required. Write for full 
particulars to Williams Typewriter Ex- 
change, Chicago Heights, Ill. 


SALESMEN WANTED to represent a 
prominent lead pencil manufacturer in 
Wisconsin, Minnesota, Iowa, North and 
South Dakota. Must have following with 
wholesale and retail trade—must be high- 
grade man—with best of references—com- 
mission and drawing account—will not 
object to non-conflicting side lines. Give 
full information mentioning lines handled 
and territory covered. Address D-6, care 
Office Appliances, Chicago. 








SALESMAN WANTED to represent a 
prominent lead pencil manufacturer in 
California, Nevada, Utah, Arizona, Colo- 
rado and New Mexico. Must have follow- 
ing with wholesale and retail trade—must 
be high-grade man—with best of refer- 
ences—commission and drawing account. 
Will not object to non-conflicting side 
lines Give full information mentioning 
lines handled and territery covered. Ad- 
dress L-12, care Office Appliances, Chi- 
cagko. 





W ANTED—FOR A GROWING, well-es- 
tablished firm in the Loose Leaf Devices 
and Supplies, a high-grade salesman with 
experience, to cail on trade as well as 
consumers. State your present occupa- 
tion, commission and salary desired, and 
if qualified, opportunity given for busi- 
ness interest. Address E-8, care Office 
Appliances, Chicago. 





WANTED—Experienced salesman for the 
Ediphone, a man of the type who appre- 
ciates that work couples up with oppor- 
tunity in getting results. Future and 
limitations unhampered where proper ef- 
fort is shown Apply: G. A. Carnegie, 
217 E. Main Street, Norfolk, Va. 





HELP WANTED: TYPEWRITER ME- 
CHANIC—First-class on all makes, with 
experience on adding and cash register 
machines. Rare opportunity, chance to 
travel all over the S., steady. Salary 
and commission. State references. Ad- 
dress “Mechanic,” care Office Appliances 
Chicago 





WANTED—A commission salesman; one 
familiar with the office furniture and 
equipment trade, to handle a complete 
line of office chairs, covering the terri- 
tory of Indiana, western Ohio and Illinois. 
Address O-3, care Office Appliances, Chi- 
cago. 





A GOOD JOB awaits a high-class office 
furniture salesman. Experience in calling 
on banks and courthouses and a general 
knowledge of special work is important. 
Address F-11, care Office Appliances, Chi- 
cago. 





SALESMEN-—To sell high-grade line of 
index tabs (see advertisement) and desk 
organizers. Line of real merit. Give 
lines now handling and territory. Effi- 
ciency File Co., 1120 S. Michigan, Chi- 
cago, 





SALESMAN ealling on and acquainted 
with office furniture dealers to carry an 
established line of office chairs. Address 
T-11, care Office Appliances, Chicago. 








AGENCIES WANTED. 





WANTED: LARGE DISTRIBUTORS on 
the Pacific Coast desire to take over ex- 
clusive distribution for manufacturers’ 
lines in the western territory, calling on 
stationery trade and department stores. 
Must be established lines. We have five 
experienced salesmen covering the Den- 
ver West territory. Also suite of office 
and sample rooms. Headquarters in Los 
Angeles, California. Address The Evans 
Distributing Company, 902 Consolidated 
Realty Building, Los Angeles, Cal. 





WANTED—Organization with ample sales 
force wants good line to go with printing 
business. Must be exclusive proposition 
for Twin Cities. Address R-5, care Office 
Appliances, Chicago. 


FOR SALE. 





FOR SALE—TYPEWRITER EXCHANGE 
in middle west city of over 60,000, doing 
a good local business and a mail order 
business covering two states. Central io- 
cation and low overhead. Stock has 
reduced so that it can be bought right. 
Immediate possession. Reasonable reason 
for leaving. For particulars write B-5, 
care Office Appliances, Chicago. 


ALL MODELS Multigraphs, duplicato 
folding, sealing, addressing machines an 
supplies. Guaranteed serviceabie as new. 
One year free service Chicago. Machines 
bought for cash, taken in trade and han- 
died on consignment. Office Device Com- 
pany, 162-H, North La Salle, Chicago. 


MULTIGRAPHS—Like new at one-third 
to one-half cost. Thoroughly rebuilt, in- 
cluding new type, platens, beari » ete. 
Iron-clad two-year arantee. ll shi 
on approval. Russell Earnest Baum, 3 
South Broad Street, Philadelphia. 


FOR SALE—Oflice Supply Store located 
central Illinois, no competition, good net 
earnings, low expense, all best lines han- 
dled, exclusive agencies, owner selling on 
account of other interests. Address H-13, 
care Oftice Appliances, Chicago. 


FOR SALE—Motor-driven Style Fi ad- 
dressograph machine in Al _ condition, 
newly overhauled (original cost $300.00). 
Selling price $100.00. Purchasing t, 
National Bank of Commerce in New York, 
31 Nassau Street. 


MULTIGRAPHS, Dictaphenen, Sy 
Writerpresses, Mimeographs bought, sold 
and rebuilt like new. Multigraph and 
Multicolor ribbons, ink and platens. We 
save you money. Price, Inc., 440 South 
Dearborn Street, Chicago. 


FOR SALE—Typewriter Exchange in 
growing Texas city of 50,900. Have three 
excellent agencies and good territory. 
About $1,000 will purchase business. ° 
A. Rollosson, Beaumont, Texas. ; 


ADDRESSING MACHINES, Multigraphs, 
Duplicators, Letter Folder Envelope 
Sealers, Mailometers, Check Writers, Dic- 

















ones, 








tating Machines, Multicolor Presses—at 


about half the manufacturer’s rice. 
The Pruitt Company, 170-H North Wells, 
Chicago. 


USED NEOSTYLES, perfect working or- 
der, as low as $15.00. Duplicating sup- 
plics. Wales Co., 115 E. Genesee St., 
Syracuse, N. Y. 














SERVICE. 


TYPEWRITER PLATENS RECOVERED, 
50c up. Fresh rubber, expert service, 
prompt return. Try us. Typewriter Ex- 
change, Birmingham, Ala. 


ST& AN. BELGE AMERICAINE, 20 rue 
des Dominicaine—Liége. General agency 
for Belgium of the Royal typewriter, and 
the “MONROE” calculating machine, is 
always interested in new agencies for of- 
fice machines and equipment. 


AGENCIES WANTED — Successful spe- 
cialty man in Denver desires to add to 
his line. Address Y-9, care Office Appli- 
ances, Chicago. 


AGENTS WANTED. 


KALLAJIAN Telephone Holder — Phone 
hand free, convenient and efficient device, 
eliminating old tiresome way. Particu- 
lars Kallajian Mfg. Co., 1930 Washington 
Street, Boston, Mass. 


























REWARD. 


TEN DOLLARS REWARD will ‘be paid 
for information of Corona Typewriter No. 
115,154, since Jan. 9th, 1920. A record of 
sale, transfer, exchange or ownersh 
would be sufficient to secure the rewa: 
The purpose is to secure a trace of thé 
whereabouts of the owner at time of 
parting with the machine, and 

design upon any intervening dealer, buyer 
or owner. For tangible and reliable 
formation Ten Dollars will be given. Ad- 
dress “Pastor,” Madison Park Church, 
295 Sussex St., Paterson, New Jersey. 
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Association Officers 


A LIST OF OFFICERS OF THE VARIOUS STATE AND LOCAL STATIONERS’ ASSOCIA- 

TIONS, THE REGIONAL BODIES OF THE NATIONAL ASSOCIATION OF STATIONERS 

AND MANUFACTURERS, LOCAL ASSOCIATIONS OF OFFICE APPLIANCE MANAGERS, 

AND THE VARIOUS AFFILIATIONS OF MANUFACTURERS TO FACILITATE CON- 
TACT WITH THE FIELD. 


Secretaries are requested to notify Office Appliances of any changes in personnel or address, and to report 
annual elections 


OX 
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NATIONAL ASSOCIATION OF STATIONERS AND 
MANUFACTURERS 

J. Ogden Pierson, president; Eberhard Faber, first vice presi- 
dent; G. L. Davis, second vice president; Charles L. Mitchell, 
third vice president; A. H. Childs, treasurer; J. Herbert White, 
auditor; Fletcher B. Gibbs, general manager, 403-05 Conway 
Building, Chicago, Ill.; Mortimer W. Byers, secretary; W. D. 
Pittman, assistant general manager; W. UH. Greenleaf, field 
secretary; Charles L. Estey, advertising counsel. 


SEE eee 


WHOLESALE STATIONERS’ ASSOCIATION OF THE 
UNITED STATES 
Paul J. Wielandy (Blackwell-Wielandy Book & Statione 
Company), president, St. Louis, Mo.; Geo. L. Davis (Adams 
Cushing & Foster, Inc.), vice president, Boston, Mass 


Ross P 


Stationers—Regional and State 


CAPITOL DISTRICT STATIONERS’ ASSOCIATION 
R. F. Clapp, Jr., president, Albany, N. Y.; Mr. Shaffer 
(Albany News Company), Albany, N. Y., vice president; George 
H. Green, treasurer, Albany, N. Y. 
THE COLORADO STATIONERS’ ASSOCIATION 
George Matheson, chairman, 301 Colorado National Bank 


Building, Denver, Colo. 
CONNECTICUT VALLEY STATIONERS’ ASSOCIATION 


D. D. Macdonald (Bradley & Scoville Company, Inc.), New 
Haven, Conn.; J. B. Tower (John R. Rembert Company), vice 
resident, New Haven, Conn.; F. L. Chamberlin (The Chamber- 
in & Shropshire Company), treasurer, Bridgeport, Conn.; E. W. 
Pape (Adkins Printing Company), secretary, New Britain, Conn.; 
James E. Feeley, auditor. 


ILLINOIS STATIONERS’ AND BOOKSELLERS’ 
ASSOCIATION 
Cc. W. Follett (J. W. Wilcox & Follett), president, Chicago, 


4 Brockman (Brockman & Son), vice president, 

Mount Sterling, Iil. 

Fred Greenwood (Woodworth’s Book Store), secretary-treas- 
urer, Chicago, Il. 

KANSAS BOOK DEALERS’ ASSOCIATION 

Phil M. Anderson, president, Newton, Kans. 

A. 8. Allen, vice president, Wichita, Kans. 

F. G. Orr, secretary-treasurer, Wichita, Kans. 


MIDDLE ATLANTIC DIVISION 
A. Pomerantz (A. Pomerantz & Company), chairman Board 
of Governors, Philadelphia, Penna.; Mortimer W. Byers, coun- 
sel, New York, N. Y.; Francis B. Irwin (James Hogan Com- 
pany, Ltd.), Philadelphia, Penna., secretary-treasurer. 


MIDWEST DIVISION—NATIONAL ASSOCIATION OF 
STATIONERS AND MANUFACTURERS 
D. W. Collins (Western Bank Supply Company, Oklahoma 
City, Okla.), president; F. M. Hughes (Standard Office Supply 
Company, Oklahoma City, Okla.), secretary-treasurer; Otto C. 


Andrews (R. P. Andrews Paper Company), treasurer, Was! 
ington, D. C.; H. C. Whittemore, secretary, 1741 West Ele\ t} 
Street, Brooklyn, N. Y. 

Hausam (Hutchinson Office Supply & Printing Compa 
Hutchinson, Kans.), vice president for Kansas; J. W Ras 
mussen (Omaha Printing Company, Omaha, Neb.), vice pres 
dent for Nebraska; James T. Ward (Ward Office Supply Con 
pany, Okmulgee, Okla.). vice president for Oklahoma; ¢. ] 
Smith (Smith Printing Company, Pine Bluff, Ark.), vice p 


dent for Arkansas. 


NORTHWESTERN STATIONERS’ ASSOCIATION 

E. D. L. Sperry (Brown, Blodgett & Sperry Company), 

chairman, St. Paul, Minn. 
PACIFIC NORTHWEST STATIONERS’ ASSOCIATION 

J. K. Gill (J. K. Gill Company, Portland, Ore.), president. 

Pliny L. Allen (Pliny L. Allen Company, Seattle, Wash.), 
vice president. 

J. 8S. Ball (Kilham Stationery & Printing Company, Portland, . 
Ore.), secretary-treasurer. 


SOUTHEASTERN DIVISION—NATIONAL ASSOCIATION OF 
STATIONERS AND MANUFACTURERS 


John R. Dewberry (Dewberry & Montgomery Stationery 
Company), president, Birmingham, Ala.; Sidney Gassenheimer 
(Mercantile Paper Company), vice president for Alabama, 
Montgomery, Ala.; E. T. Chambers (Chambers Office Supply 
Company), vice president for Mississippi, Jackson, Miss.; J. 
Henry Petetin (Petetin-Beaudean), vice president for Louisi- 
ana, New Orleans, La.; W. S. Moody (Williams Printing Com- 
pany), vice president for Tennessee, Nashville, Tenn.; Charles 
M. Marshall (Fielder & Allen Company), vice president for 
Georgia, Atlanta, Ga.;’ Leo F. Johnson (Florida Office Supply 
Company), vice president for Florida, Tampa, Fla.; Geo. H 
Moore (Pound & Moore Company), vice president for North 
Carolina, Charlotte, N. C.; . H. Pogue (Dewberry & Mont- 
/ oonage # Stationery Company), secretary-treasurer, Birming- 
am, a. 


STATIONERS’ ASSOCIATION OF CALIFORNIA 


Henry C. Dimond, chairman, 255 California Street, 
Francisco, Calif. 


THE STATIONERS’ ASSOCIATION OF SOUTHERN 
CALIFORNIA 


San 


Botz (The Hugh Stephens Printing & Stationery Company, J. L. Garner, chairman, 608 O. T. Johnson Building, Los 
Jefferson City, Mo.), vice president for Missouri; George Angeles, Calif. 
Pa 
Stationers—Local 


ATLANTA STATIONERS’ CLUB 
A. P. Baylis (Baylis Office Equipment Company), president; 
H. M. Kopplin (The 8S. P. Richards Company), vice president; 
J. P. Swann, secretary-treasurer. 


BALTIMORE STATIONERS’ ASSOCIATION. 
Sanders J, Thalheimer (Meyer & Thalheimer), president. 
W. Booth Settle (Commercial Printing & Stationery Com- 

pany), vice president. 
John W. Kennedy (John W. Kennedy Company), treasurer. 
Lewis R. Curlett (John H. Saumenig. & Company), secretary. 


BIRMINGHAM STATIONERS’ ASSOCIATION 
R. H. Pogue (Dewberry & Montgomery Stationery Company), 
chairman. 
(Mr. Pogue is acting secretary pending the election of a 
successor to W. G. King, who has moved from Birmingham.) 


BOSTON STATIONERS’ ASSOCIATION 
Charles L. Cole (Lawrence, Mass.), president; Thomas 
Groom (Thomas Groom Company), vice president; Niel Buck- 
ley, treasurer; H. B. Van Dorn, Jr. (Joseph Dixon Crucible 
Company), auditor. 


BUFFALO STATIONERS’ CLUB 
Harry T. Williams (Ryan & Williams), president. 
Richard B. Lockwood (Millington Lockwood), vice president. 
Clarence T. White (Adams & White Company), treasurer. 
Geo. W. Davis (Otto Ulbrich Company), secretary. 


CHICAGO STATIONERS’ ASSOCIATION 
John W. Ogren, chairman, Conway Building, Chicago, III. 
CINCINNATI STATIONERS’ CLUB 
John H. Gibson (Gibson & Perin Company), president. 
Frank L. Mille (Armstrong Stationery Company), statistician. 
E. E. Davis (Sellers, Davis & Company), secretary, 311 Wal- 
nut Street, Cincinnati, Ohio. 


ESSEX COUNTY STATIONERS’ ASSOCIATION 
Samuel R. Baker, president; Bertram W. Grover, vice pres 
dent; E. F. Sheridan, secretary-treasurer, Newark, N. J 
STATIONERS’ CLUB OF INDIANAPOLIS 
John Hampton (The Hampton Printing Company), president 
Mr. Hiller (Hiller Office Supply Company), vice president. 
Everett Agnew (W. K. Stewart Company), secretary-treas- 
urer, Indianapolis, Ind. 
KANSAS CITY STATIONERS’ ASSOCIATION 
Oliver Wroughton, chairman, 801 Graphic Arts Bullding, 
Kansas City, Mo. 
LOUISVILLE STAMP AND STATIONERS’ CLUB 
John Fetter (Geo. C. Fetter Company), president. 
Chas. Boone (Hammer Printing & Office Supply Company), 
treasurer. 
George H. Koerner, secretary, 208 Lincoln Building, Louis- 
ville, Ky. 
MILWAUKEE STATIONERS’ ASSOCIATION 
J. L. O’Connor, chairman, Camp Building, Milwaukee, Wis. 












































MEMPHIS STATIONERS’ ASSOCIATION 
E. H. Clarke (E. H. Clarke & Bro.), president; Starnes A. 
Taylor (A. R. Taylor & Company), vice president; A. Jarratt 
Taylor (S. C. Toof & Company), secretary. 


STATIONERS’ ASSOCIATION OF MOLINE, ROCK ISLAND 
AND DAVENPORT 
E. O. Vaile, Jr. (The Vaile Company), president. 
M. H. MacArthur (MacArthur L. L. Book Concern), 
president. 
. D. = Hansen (Carison Bros., Inc.), secretary-treasurer, Mo- 
ne, , 


THE STATIONERS’ ASSOCIATION OF MONTREAL 


Ernest Latter, president; Paul Granger (Granger Ferres), 
vice president; Thomas V. Bell (Thomas V. Bell, Ltd.), sec- 
retary -treasurer. 

NASHVILLE STATIONERS’ CLUB 
J. Victor Barr (Brandon Printing Company), president. 
John Ambrose (Davies Printing House), secretary-treasurer. 
STATIONERS’ ASSOCIATION OF NEW ORLEANS 
W. W. Eldredge (Petetin-Baudean, Inc.), Secretary. 
STATIONERS’ ASSOCIATION OF NEW YORK 

Henry Frank (Frank & Tichenor Company), president. 

Wm. E. Ward (John Ward & Son), first vice president. 

E. E. Huber (Eberhard Faber), second vice president. 

Mortimer W. Byers, third vice president. 

Joseph I. Kilbourn (L. H. Bigelow Company), 

J. Thomas Hill (Corlies, Macy & Company), 


STATIONERS’ AND PUBLISHERS’ BOARD OF TRADE 


vice 


treasurer. 
secretary. 


Edward F. Huber (Eberhard Faber), president; John E. 
Gavin (Charles M. Higgins Company), first vice. president; 
Nelson H. Stewart (K. & O. Company, Inc.), second vice- 
president; Gordon Cameron, secretary-treasurer, New York, N. Y. 


OMAHA STATIONERS’ ASSOCIATION 
Charlies E. Moyer (Moyer Stationery Company), 
Guy McKenzie, treasurer. 
Cc. C. Cope, secretary. 


president. 


Office Appliance and 


ASSOCIATED OFFICE FURNITURE MANUFACTURERS 


George W. Searles (National Desk Company), president, 
Herkimer, N. Y. 

John Dornette, Jr. (The J. Dornette & Bro. Company), Cin- 
cinnati, Ohio. 

Alf Normann (Central Manufacturing Company), treasurer, 
Chicago, Ill. 


Walter Gerwig (Bentley & Gerwig Furniture Company), sec- 
retary, Parkersburg, W. Va 

J. Arthur Whitworth, manager, 801 
ing, Grand Rapids, Mich. 


CARBON AND RIBBON EXCHANGE 
Sam Neidich (Neidich Process Company), president, 
ton, N. J. 
8S. W. Mifflin, secretary-director, 
Philadelphia, Penna. 


DRAWING MATERIALS, BLUE PRINT AND ARTISTS’ 
MATERIALS MANUFACTURERS OF THE NATIONAL 
ASSOCIATION OF STATIONERS AND 
MANUFACTURERS 


John W. Ogren, chairman, Conway Building, Chicago, Ill. 
INTERNATIONAL STAMP MANUFACTURERS’ 


Michigan Trust Build- 


Burling- 
Stock Exchange Building, 


ASSOCIATION 
Charles L. Safford (Safford Stamp Works, 205 West M 
Street, Chicago, IIl.), president. adison 


B. Cairns (B. Cairns, Ltd., 134 
Toronto, Ont.), first vice president. 

E. T. Partridge (Partridge-Scotford Stamp & Seal Compan 
12 West Tenth Street, Kansas City, Mo.), second vice tein yan 


Richmond Street, West, 


E. Q. Cannon (Salt Lake Stamp Company, 65 Broadway, 
West, Salt Lake City, Utah), third vice president. 
H. M. Allen (Allen, Doane & Company, 29 Cornhill, Boston, 


Mass.), fourth vice president. 

R. BE. Curtis (The Dickey-Grabler Works, Madison Avenue 
and West 103d Street, Cleveland, Ohio), treasurer. 

Directors—William Jenkins, chairman (Jas. H. Matthews & 
Company, Inc., 3942 Forbes Street, Pittsburgh, Penna.); R. F. 
Hershey (Pannier Bros. Stamp Company, 207 Sandusky Street, 
N. S., Pittsburgh, Penna.), G. Fred Hiss (The Hiss Stamp 
Company, 52 East Gay Street, Columbus, Ohio), George West- 
brook (Noble & Westbrook Manufacturing Cornpany, 19 Asylum 





PEORIA STATIONERS’ ASSOCIATION 


Mr. Fuller (Fuller-Peerless Company), — 

John Gallagher (John Gallagher & pany), secretary- 
treasurer, Peoria, Ill. 

PHILADELPHIA STATIONERS’ ——— 

Frank R. Welsh (Wm. Mann Company —— 

Wm. 8S. Yeo (Yeo & Lukens), first “a ae 

Walter G. Stringer (Joseph Dixon Crucible ee Cemeent>s sec- 
ond vice president. 


Charles A. Connell (Automatic Printing & Stationery Com- 
pany), treasurer. 

Francis B. Irwin (James Hogan Company), secretary, 607 
Chestnut Street, Philadelphia, Penna. 


PITTSBURGH STATIONERS’ CLUB 
martes H. Langbein (Stevenson & Foster Company), presi- 


nt. 

“a. B. Smith (The Looseleaf Company of Pittsburgh), vice 
president. 

John A. Brown (J. R. Weldin Company), treasurer. 

Robert Crawford (Myers & Shinkle Company), recording 
secretary. 


George H. Alexander (Geo. H. Alexander & ome et 
sponding secretary, 242 Diamond Street, aie 


RICHMOND STATIONERS’ ASSOCIA 
Samuel Iseman (Virginia Stationery Company), president 
J. S&S. Frances (The Baughman Statione pany), vice 
president. 
A. A. Schwartz (A. A. Schwartz Company), 
treasurer, Richmond, Va. 


ST. LOUIS STATIONERS’ ASSOCIATION 
Taylor B. Wyrick, chairman, 706 Olive Street, St. Louis, Mo, 


STATIONERS’ ASSOCIATION OF SAN FRANCISCO 
Henry P. Dimond, chairman, 255 California Street, San 
Francisco, Calif. 
SEATTLE RETAIL STATIONERS’ CLUB 


Terry (Lowman-Hanford Company), chairman; E. N. 
(Retail Bureau, Seattle Chamber of Commerce), sec- 


secretary - 


K. R 
Phelan 
retary 


Specialty Manufacturers 


Works, 110 East Third Street, St. Paul, Minn.). 
Information regarding district organizations may be obtained 
from the secretary, 602 Empire Building, Pittsburgh, Penna. 


NATIONAL ASSOCIATION OF CHAIR MANUFACTURERS 


Ashton P. Derby (Derby & Company, Gardner, Mass.), ae 
dent: W. H. Guniocke (W. H. Gunlocke Chair Company, ay- 
land, N. Y¥.), vice president; Wm. B. Baker, secretary, 631 
Monadnock building, Chicago, Ill. 


NATIONAL ASSN. OF oom ar MANUFACTURERS OF 


. le . 


John W. Ogren, director, 407 Conway Building, Chicago, Ill. 


NATIONAL ASSOCIATION OF OFFICE APPLIANCE 
MANUFACTUR 


Cc. K. Woodbridge (The Dictaphone), president, New York, 
N. Y¥. 

R. N. Fellows (Addressograph Company), vice president, 
Chicago, Ill. 


A. N. Smith (Wales Adding Machine Company), secretary- 
treasurer, Wilkes-Barre, Penna. 


NATIONAL ASSOCIATION OF STEEL FURNITURE 
MANUFACTURERS 

O. A. Wilkerson (Steel Equipment Corporation), president, 
Avenel, N. J. 

J. D. Rogers (Art Metal Construction Company), vice presi- 
dent, Jamestown, N. Y. 

Wm. A. Vawter, II. 
Benton Harbor, Mich. 

‘ M. Phillips, secretary, Engineers Building, Cleveland, 
Ohio. 


NATIONAL ASSOCIATION OF WOOD FILING DEVICES AND 
SUPPLIES MANUFACTURERS 
(Weis Manufacturing Company), secretary, 


(Baker-Vawter Company), treasurer, 


R. H. Sprague 
Monroe, Mich. 


SPECIALTY ENVELOPE MANUFACTURERS’ ASSOCIATION 
Charles H. Everly, chairman, Tribune Building, New York, 


Office Appliance Managers 


Street, Hartford, Conn.), A. G. Fales (Northwestern Stamp 
BIRMINGHAM OFFICE EQUIPMENT CLUB 

Alex Patterson (Dewberry & Montgomery Company), presi- 

lent; E. I Leighton (Addressograph Company), secretary- 


treasurer 


CINCINNATI OFFICE APPLIANCE MANAGERS’ 
ASSOCIATION 


A. E. Zugelter (Underwood Typewriter Company) president; 
W. L. Gibson (Dalton Adding Machine Company), vice presi- 
dent: George T. Baker (Corona Typewriter Sales Company), 
secretary-treasurer, Cincinnati, Ohio. 


CLEVELAND BUSINESS SYSTEMS CLUB 


A. E. Blackstone (The Dictaphone), president; W. A. Helms 
(Library Bureau), vice president; A. H. Fritchman (The Rand 
Company), treasurer; K. A. von Ladau (Elliott Addressing 
Machine Company), secretary. 


——. OFFICE APPLIANCE MANAGERS’ ASSOCIATION 
. F. Chamberlain (The American Multigraph Sales Com- 


ma, president; W. M. Fuchs (Costimeter Company), vice 


president; C. D. Noble (Neostyle Department, George A. 


Drake & Company), secretary-treasurer. 
DULUTH OFFICE EQUIPMENT ASSOCIATION 
H. B. Williams (Fritz-Cross Company), president; 
Steele (C. D. Steele Company), vice president; A. N. T 
(Duluth Typothetae). secretary, Duluth, Minn. 


PHILADELPHIA OFFICE APPLIANCE MANAGERS’ 
ASSOCIATION 


c. D, 
homas 


P. A. Swartz (Rand Company, Inc.), prettents Cc. B. Smith 
(Ditto Sales Company), vice president; W. T. Abell (American 
Sales Book Company, Ltd.), secretary-treasurer, 908 Chestnut 
Street, Philadelphia, Penna. 


PITTSBURGH OFFICE APPLIANCES MANAGERS’ 
ASSOCIATION 

Jos. C. Russell (Burroughs Adding Machine Com ), presi- 

dent; R. W. Tyler (Tabulating Machine Sameer. BF os 

dent; I. E. Wiskochil (Ditto Sales —— , secretary 

urer, 4001 Jenkins Arcade, Pittsburgh, Penna. 
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Copies of any one of the patents referred to below can be obtained by sending 25 cents in stamps to E. G. Siggers 
patent lawyer, Suite 33, N. U. Building, Washington, D. C., and mentioning Office Appliances. 
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No. 1,403,494—Ribbon device for typewriters; patented Jan- 
uary 17, 1922, by George Gould Going, Middletown, Conn., as- 
signor to Noiseless Typewriter Company, of the same place. 

No. 1,406,736—Magazine pencil; patented February 14, 1922, 
by eaves J. Hoffman, of Cedar Rapids, lowa, 

No. 1,406,845—Carriage device for typewriter; patented Feb- 
ruary 14, 1922, by Jules Gerbehaye, Tirlemont, Belgium. 


1,405,412. Typewriting machine —William F. Helmond, 
Hartford, Conn. (Assignor to the Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware). 

1,405,413. Typewriting machine —William F. Helmond, 
Hartford, Conn. (Assignor to the Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware). 

1,405,550. Blotting attachment for penholders.—Edward 
W. L. Nicol, Forest Hill, London, England. 

1,405,602. Back for loose leaf files—Charles F. McBee, 
Athens, Ohio (Assignor to The McBee Binder Company, 
a corporation of Ohio). 

1,405,722. Typewriter mechanism.—Adolf Siepmann and 
August Rademacher, Essen, Germany (Assignors to Fried. 
Krupp Aktiengesellschaft, Essen-on-the-Ruhr, Germany). 


1,405,970. Fountain pen pencil—John H. Crowell, Tis- 
bury, Mass. ; 
1,406,056. Pencil—Alfred Michael, New York, N. Y. 


(Assignor to Eagle Pencil Company, New York, N. Y.) 
1,406,120. Desk calendar—Maurice W. Waters, Detroit, 
Mich. 
1,406,162. Typewriting machine. J. Frank Allard, 
Brooklyn, N. Y. (Assignor to Underwood Typewriter 


Company, New York, N. Y., a corporation of Delaware). 


Fig i 























1,407,962 


No. 1,407,982—Line locking device for typewriting machines; 
patented February 28, 1922, by George W. Campbell, Hartford, 
+ ah assignor to Underwood Typewriter Company, New York, 


” No. 1,407,552—Fountain pen; patented February 21, 1922, by 
Rudolph William Lotz, Chicago, IIl., assignor to Adeline M. 
Kraker, Minneapolis, Minn, 


loose leaf book.—George A. 
and Frederick B. A. 
Australia. 


1,406,166. Renewable or 
Bennett, Prahran, Melbourne, 
Balwyn, Melbourne, Victoria, 

1,406,226. Looseleaf or card index 
Clayton Ridge, Toronto, Ontario, Canada. 


Kirsten, 


device.—Leonard 


1,406,362. Pencil—Walter C. Fowler, Trenton, N. J 

1,406,438. Writing pen.—Henry Block, Galveston, 
Texas. 

1,406,456. Safety envelope—Walter F, Hammel, Chi- 
cago, Ill. (Assignor to Esther S. Hammel, Chicago, Ili.). 


1,406,534. Stamp affixing machine.—Harry J. Burr, East 
Orange, N. J. (Assignor to The Postcraft Company, Inc., 
New York, N. Y., a corporation of New York). 

1,406,535. Stamp affixing machine.—Harry J. New 
Hartford, N. Y. (Assignor to The Postcraft Company, Inc., 
Utica, N. Y., a corporation of New York). 


3urr, 


1,406,585. Pencil—Frederick L. Sawyer, New York. 
N. Y. (Assignor of one-half to Christian Berger, Brookiyn, 
N. Y.). 

1,406,736. Pencil—Edward J. Hoffman, Cedar Rapids, 
Iowa. 

1,406,838. Desk pad—George E. Fox, Chicago, III. 
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1,406,845. Typewriting . -machine.—Jules Gerbehaye, 
Tirlemont, Belgium. 
1,406,873. Typewriting Machine—Ernst Jucker, Zurich, 


Switzerland. 

1,407,071. Foot margin regulator and indicator attach- 
ment for typewriting Leon V. (de- 
ceased), Paris, Texas, by May Furey Larsen, Paris, Texas, 


machines. Larsen 


and Irma Orville Larsen, Chicago, IIL, executors. 


1,407,212. Safety envelope.—Eugene F. Nissen, Alameda, 
Calif. 

1,407,256. Bank check.—Albert F. Collins, Minneapolis, 
Minn. 

1,407,440. Typewriter.—J ohn Coatsworth Reddick, 


Toronto, Ontario, Canada. 
1,407,474. Pencil clip.—Jans P. 
1,407,509. Typewriting machine—John H. 


Nielsen, Chicago, IIl. 


Barr, New 


York, N. Y. (Assignor to Remington Typewriter Com- 
pany, Ilion, N. Y.). 
1,407,552. Fountain pen.—Rudolph Wm, Lotz, Chicago, 


Ill. (Assignor to Adeline M. Kraker, Minneapolis, Minn.). 
1,407,563. Penholder—Emory D. Nichols, Chicago, III. 
1,407,738. Pencil holder.—Charles E. Erickson, Laredo, 

Tex. 

1,407,931. Manifolding attachment for typewriting ma- 
chines and the like-—Malcolm L. Cossit, Alameda, Calif. 
(Assignor to Manifold Corporation, Carson 
City, Nev., a corporation of Nevada). 

1,407,932. Manifolding attachment for typewriters. Mal- 
colm L. Cossit, Alameda, Calif. (Assignor to Manifold Im- 
pressions Corporation, Carson City, Nev., a corporation of 


Impressions 


Nevada). 
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1,407,933. Manifolding attachment for typewriters. — 
Malcolm L. Cossit, Alameda, Calif. (Assignor to Manifold 
Impressions Corporation, Carson City, Nev., a corporation 
of Nevada). 

1,407,934. Manifolding attachment for typewriters.— 
Malcolm L. Cossit, Alameda, Calif. (Assignor to Manifold 
Impressions Corporation, Carson City, Nev., a corporation 
of Nevada). 

1,407,935. Manifolding attachment for typewriters. — 
Malcolm L. Cossit, Alameda, Calif. (Assignor to Manifold 
Impressions Corporation, Carson City, Nev., a corporation 
of Nevada). 

1,407,948. Card index 
North Tonawanda, N. Y. 

1,407,982. Typewriting machine.—George W. Campbell, 
Hartford, Conn. (Assignor to the Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware). 

1,408,003. Paper finger for typewriting machines.— 
Frederic W. Hillard, Tottenville, N. Y. 

1,408,009. Typewriting machine.—Alfred G. F. Kurow- 
ski, Brooklyn, N. Y. (Assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware). 

1,408,084. Pencil clip.—John Robert Fitton, Woonsocket, 
es : 

1,408,344. Paper weight and absorbent blotter.—John 
Tamsett Corsan, London, England. 

1,408,345. Manifolding attachment for typewriters.— 
Malcolm L. Cossit, Alameda, Calif. (Assignor to Manifold 
Impressions Corporation, Carson City, Nev., a corporation 
of Nevada). 


G. Rand, 


cabinet.—Benjamin 





The Service Bureau of Office Appliances Is for 
the Exclusive Use of Subscribers 
and Advertisers : 


For subscribers it answers by personal letters all inquiries upon matters germane to the field, it furnishes special reports upon 
articles of office equipment, supplies names of manufacturers of any article wanted, puts man and job together, 
aids foreign dealers in securing U. S. A. lines, and in many other ways performs useful service, all 
without charge. For advertisers it maintains a competent copy department, furnishes lists 
of desirable agents and dealers in nearly every country, sends actual leads for 
business in a weekly bulletin which goes to advertisers only and in other 
ways supplements the value of the advertising space. Subscribers 


in every corner of the globe make good use of this bureau; 
manufacturers in every section of the field have 
evidence of the value of the service. 








FUR 


THE TURNING OF THE TIDE 


x I~ HE turning of the tide—with men 
gee is always at that juncture when 
The trouble-billows dash most high 
Upon life's beach, intent to try 
And loose our hold—to undermine 
Effort supreme and courage fine, 
Until ‘twould seem that one far stronger 
Than we must be to hold out longer. 
At just that very time and place 
Determined be. Wear on your face 
A good brave smile. Do not let go— 
aig The tide turns then — — ‘twas ever so. 


et Herbert Logan Clevenger 
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UNITED STATES EFFICIENCY BUREAU 


This Bureau Ts a 


Constructive 
Equipment Field, Forming an Unique 
House of Information and Suggestion. 


Force in the Office 
Clearing 
Bu- 


reau to Issue Complete Encyclopedia of 


Labor-Saving 


by Waldon 


H beste wai 


Office 
Written for Office 


y 1 ppliances. 
d 1 ppliances 
Faweett of 
Ay tg 


Note.—The nature and extent of the activities of the Efficiency Bureau of the United States government 
in developing new ideas in labor saving devices including office equipment are very little known to dealers in 
such devices, yet these activities have become important to the office equipment industry in more ways than one. 
The Efficiency Bureau, organized a number of years ago for definite and restricted purposes, has found an invit- 


ing field and expanded into a wider usefulness than its originators ever had in mind, 
We suggest that members of the trade give the following 
The government's discoveries and inventions, already important, 
of much greater advantage in the future to the entire trade than they have been im the past. 


compliation of an encyclopedia of office equipment. 
article by Mr. Fawcett very careful perusal. 
may be 


\NYTHING be needed to carry conviction 
that the U. S. Bureau of Efficiency at Wash- 
ington is exerting a helpful, constructive in- 
fluence in the office equipment industry, the 
at hand. Uncle Sam’s unique institution has, 





proof is 
with the co-operation of private manufacturers, en- 
tered upon the preparation of the world’s first com- 
plete encyclopedia or reference catalog of labor-saving 


office appliances. Primarily, of course, the object is 
to facilitate the equipment of the government offices 
at the capital and the “branch offices” throughout the 
country. But it would be difficult to overestimate the 
incidental benefit to the commercial trade of a com- 
plete roster of modern office appliances, compiled by 
an agency at once authoritative and impartial. 

No private interest is, perhaps, as well qualified as 
this government bureau to make an absolutely com- 
prehensive survey of all the resources of business ad- 
ministration. It is the function of the Efficiency or- 
ganization to conduct a clearing house through which 
pass for expert appraisal, development and allocation 
all the ideas and inventions possibly applicable to any 
branch of the government routine. Thus, there pass 
in review constantly all the “new things” of foreign 
as well as of domestic origin. More than that, there 
is disclosed at this contact point between production 
and consumption, the precise character of the needs 
in office equipment that have not been satisfied. It is 
this last function that has made the Bureau of Efh- 
ciency so active in developing in the government lab- 
oratories, or through the co-operation of private manu- 
facturers, countless notable innovations in office equip- 
ment. 

But, why the impending encyclopedia, “seeing as 
how” Uncle Sam already published each year a shop- 


Its latest activity is the 


ping list of office appliances? The question is pertinent 
but really there.is no parallel between the forthcom- 
ing compendium and the catalog issued annually by 
the General Supply Committee. The latter is simply - 
an illustrated list of the various articles of office equip- 
ment which are made for the government on contract 
and which government purchasing agents in any of the 
government departments or offices are free to order 
at any time during the year at the stipulated contract 
price. Inasmuch as special equipment is invariably 
made the subject of special requisition it goes without 
saying that the General Supply Schedule is confined 
principally to the staples of standard articles of the 
office equipment line. 

The What’s What in office equipment of the Bu- 
reau of Efficiency will, on the other hand, be as broad 
in scope as the process of business transaction. It 
will not be restricted to appliances that are in use in 
the government offices. Nor, on the other hand, will it 
deal only with the devices that an ingenious and highly 
competitive industry has provided. Indeed this bible 
of business paraphernalia is going to differ from every 
other “catalog’’ ever issued in the industry in that it 
will list not only every utility on the market, but like- 
wise a considerable number of “extras” for which the 
government has found need in discharge of its own 
administrative responsibilities and in obedience to 
which government experts have developed new “dis- 
coveries” that have not as yet found their way into the 
commercial market. It is in this last that there are 
discernible constructive possibilities of rich promise. 
The office appliance encyclopedia from Uncle Sam’s 
press ought to prove a veritable “idea book,” or grab 
bag of suggestions for members of the office equip- 
ment trade who are casting about for novelties. 
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Issuance of a handbook on the tools of office ad- 
ministration is something of a departure from the or- 
dinary program of the United States Bureau of Effi- 
ciency. Usually the Bureau takes the role of a busi- 
ness doctor, or specialist, if you please, that may be 
summoned to consultation over the ailments of any 
office or institution in the government. The trouble 
may be congestion or stagnation of business, undigested 
archives, new responsibilities of detail that have over- 
whelmed an inelastic organization, or what not. The 
Bureau of Efficiency puts its trained investigators and 
systematizers on the job, backed if need be by experts 
in the invention or modification of labor-saving ma- 
chinery, and in due course a diagnosis and a complete 
course of remedial treatment is mapped out. But all 
this is confidential service. Only the executives di- 
rectly interested receive the verdict, unless Congress 
has specifically asked for a report. Why, it is purely 
by chance, if the outside world hears of the marvelous 
statistical machines that are invented, incident to such 
concentration, as was the case, for example, when the 
Bureau of Efficiency worked out a formula and a me- 
chanical lay-out for handling the vast business that 
sprung up over-night in the U. S. Bureau of War Risk 
Insurance. 

For a considerable time, however, conviction has 
been deepening with Chief Herbert D. Brown of the 
Bureau of Efficiency that there was nothing for it, in 
discharge of the moral obligation of the institution, 
but to enter upon the preparation of an encyclopedia 
of office appliances that should have “outside” as well 
as “inside” circulation and that would set before the 
executive, groping for “the better way,” a comprehen- 
sive panorama of every mechanical aid that might con- 
tribute to economy or efficiency. The feeling of re- 
sponsibility on the part of Mr. Brown and his aids 
was deepened as their labors brought realization that 
every economy of any importance irr office administra- 
tion which it has been possible to accomplish in the 
years that the Bureau of Efficiency has pursued its 
specialty, has been obtained through the introduction 
of mechanical equipment of some kind. 

Character of New Work. 


No such ticklish task has ever confronted the makers 
of an industrial directory as faces the compilers of 
Uncle Sam’s dictionary of labor-saving office appli- 
ances. For, the Federal glossary may not be a mere 
sheaf of advertisements, albeit the book has an adver- 
tising mission, yet must it be accurate in its classifica- 
tions and descriptions. In solution of the difficulty the 
policy is to submit to each manufacturer of office equip- 
ment proofs of the paragraphs that concern his spe- 
cific product. In arrangement of text there will be a 
general description of the character and purpose of 
each type of office equipment, be it well known and 
universally applicable or obscure and restricted in its 
eligibility. Under each classification heading will be 
placed descriptions of the several makes and models, 
enumerating the distinctive characteristics of each. 
Needless to say there will be no recommendations or 
endorsements of one product above its competitors. 
The idea is simply to give the business executive a 
birds-eye-view of the office appliances that are at his 
command and leave him to make his selections in ac- 
cordance with his individual needs. 


One of the most valuable features of the encyclope- 
dia that is due to go to press toward the close of 1922 
will be found in the first complete listing of the items 
of government equipment and supplies that have been 
invented or developed in the government departments. 


Probably almost every member of the office equipment 
trade has heard vaguely now and again of the special 
office appliances which have been invented to meet the 
needs of the biggest business institution in the world. 
And he suspects, if he has imagination, that some of 
these novelties might be turned to account if he could 
but familiarize himself with the details. But the 
trouble has been to obtain authoritative information. 
And such information as has been given out has been 
fragmentary—say a recital, with the advent of a new 
Census of the improvements that have been made in 
the card-punching and tabulating machines. There has 
been no complete compendium in concise form of all 
Uncle Sam’s “specials” in office appliances that have 
made good in actual service. Members of the trade 
will be free to copy or produce any of the government 
inventions that they may see described in the encyclo- 
pedia. Most of the inventions are unpatented (and 
are unpatentable by virtue of donation of the idea) 
while such patents as have been taken out have, in 
most instances, been dedicated to the public. 


Bureau Renders Practical Help. 


While the Bureau of Efficiency is going to be im- 
partiality itself in the publication of its guide to the 
use of labor-saving office appliances, let no one in the 
trade get the idea that it leans backward in its policy 
of “neutrality” to such an extent that it cannot render 
practical aid to the office equipment trade. Quite the 
contrary is the fact. Indeed, the Bureau is a “booster” 
for office equipment trade interests in two distinct 
Ways, quite apart from the general influence it exerts 
in behalf of the more extensive adoption of modern 
office equipment. And this latter, be it added, is not 
confined to the governmental sphere. Great numbers 
of inquiries are received at the Bureau from private 
citizens and are answered with the best information in 
hand. although Congress created the Bureau simply 
as an advisory annex for the government departments. 

First of the two manifestations of good nature 
which takes the Efficiency Bureau out of its way to 
help office equipment dealers, is the giving of aid in 
marketing a new device. Quite naturally the producer 
of a new specialty in the office equipment line is apt, 
when casting about for prospective customers, to think 
first of Uncle Sam. This is due not only to the possi- 
ble prestige attaching to government patronage, but 
more persuasively to the fact that, if the government 
can be induced to purchase the new device in quantity, 
arrangements for production can go forward confi- 
dently. The trouble has been in the past to bring a 
new candidate to the attention of the officials in the 
government directorate who would be most likely to 
be interested. It is in this connection that the Bureau 
of Efficiency now plays “next friend.” The Bureau 
experts make an examination of any office appliance 
that is submitted to them from a private source and 
suggest to the inventor or marketer in what govern- 
ment offices it might be adopted with advantage. 

Second of the forms of trade aid which have grown 
apace during the comparatively brief career of the U. 
S. Bureau of Efficiency is the co-operation with pri- 
vate manufacturers in the office equipment field. No 
tradesmen should get the idea that the Bureau of FEf- 
ficiency goes “exploring” for new creations in office 
utilities for sheer love of adventure. As a rule Uncle 
Sam tackles such a task only when private enterprise 
has failed or has disdained the task. Thus, the Bu- 
reau of Efficiency recently developed, to supply a pe- 
culiar need in the Post Office Department, a special ink 
which is bright red when applied, but turns after the 
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lapse of thirty days to a deep, permanent black; but 
it worked this miracle only after thirty different ink 
manufacturers had assured Washington that it was 
impossible to concoct such a changeling! 


The impulse at the Bureau of Efficiency is always 
to meet a new need by adaptation of an existing com- 
mercial product or to work out a new design in co- 
operation with a manufacturer who will be repaid for 
his trouble and the use of his facilities by the resultant 
business. Where the constructive aid to the trade 
comes in is in the permission freely given for the di- 
version to commercial channels of every invention or 
improvement that may be evolved in consequence of 
team-work between the government experts and a pri- 

vate manufacturer. As a case in point it may be cited 
that a well known manufacturer of addressing ma- 
chines is now placing on the commercial market, with 
every prospect of rich rewards, a special machine for 
imprinting names on bank checks which was worked 
out on governmental initiative to meet the needs of the 
War Risk Insurance Bureau. 


Functions of Bureau Broadening. 


In pursuit of its ideal to conduct an “intelligence 
service” with respect to labor-saving office appliances, 
the Bureau of Efficiency is getting farther and farther 
away from the narrow function with which it was 
created in 1913. In the beginning, the task assigned 
the Bureau was the installation of efficiency rating sys- 
tems for the government service. This initial assign- 
ment has been completely overshadowed, with the pass- 
ing years, by the investigation of duplication of work 
between government offices and the investigation of the 
business methods and business equipment employed by 
the various departments and independent establish- 
ments of the government. In all its efforts for mod- 
ernization, the Bureau has only a consulting relation- 
ship with the heads of the offices concerned. The ad- 
ministrators are free to reject recommendations in 
whole or in part if they see fit to do so. In actual prac- 
tice, however, the Bureau has been reasonably suc- 
cessful in having its suggestions carried into effect and, 
in money savings effected, has earned more than 1,000 
per cent on the investment every year that it has been 
in operation. 


Notably with reference to office equipment and sup- 
plies is the Bureau of Efficiency coming to rank as an 
oracle, both inside and outside government circles. 
\ccustomed, as part of the day’s work to design and 
install accounting and record systems, to prepare plans 
for the complete reorganization of particular offices, 
and to make special studies of the efficiency of different 
kinds of labor-saving office appliances, it is inevitable 
that the Bureau staff should acquire familiarity with 
all available utilities and keep closely in touch with 
new developments. Respect for this knowledge has 
been manifested by a ready acceptance of the Bureau’s 
expressions whether in enforcement of a standard ar- 
ticle, well known to the market, or in declaration that 
a new invention is needed to meet a new-found need as 
in the case for example of the latest—a machine that 
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successfully stacks, counts, ete., reports which have 
been made on roll paper with all its baffling curl. 
Results from the activities of the Bureau of Effi- 
ciency are transmitted to the office equipment trade 
with force and frequency because the Bureau is so 
downright practical in its prospecting. What might 
be called “laboratory tests” of office appliances and 
processes take the place of academic discussions. The 
general practice is to take a representative part of the 
work of the Bureau’s own office and experiment with 
it until there has been devised what is believed to be 
better or more economical methods or a superior lay- 
out of equipment. In line with that policy, for ex- 
ample, were the exhaustive comparative tests of dic- 
tating machines which the Bureau conducted a few 
years ago, incident to handling its own correspondence. 


Other Work Performed by the Bureau. 


The encouragement that the Bureau of Efficiency 
has given to the use of labor-saving office appliances 
and the incentive it has supplied for the invention or 
evolution of improvements in these mechanical aids 
should not be allowed to obscure the fact that it has 
accomplished much other “missionary work” that in- 
directly has furthered the cause of office equipment. 
Among the investigations by the Bureau that have set 
to work influences in behalf of modern office equip- 
ment there may be mentioned surveys of office meth- 
ods, indexing and filing, cash accounting, property ac- 
counting, securities accounting, cost accounting, pay 
systems, and auditing methods. For Uncle Sam's sta- 
tionery store—the Supplies and Stationery Room of 
the U. S. House of Representatives—there has been 
worked out an accounting system that might be studied 
to advantage by the proprietor of every retail estab- 
lishment in the stationery and office equipment line. 

The publication, for general distribution within the 
government circle and to legitimately-interested outsid- 
ers of the monograph on labor-saving office appliances 
will be followed by a companion publication on fili 
systems that is calculated to aid the marketers of recor 
and filing equipment and supplies. The manual that 
is in preparation will find no inconsiderable share of 
its value from the fact that it will intimately compare, 
for the first time, the use in the government offices 
and in commercial houses, engaged in equivalent 
clerical operations, of such utilities as bookkeeping ma- 
chines, adding typewriters, visible indexes, dictating 
machines, addressing machines, duplicating devices, etc., 
etc. It is hoped that this exposition will have three 
constructive results: First, the drafting of suitable 
labor-saving devices for office work now performed 
by hand; second, the further and more extensive use 
of office appliances already employed to some extent ; 
third, the development of better and more efficient use 
of devices now installed. As to this last count, the 
encyclopedia or office appliance guide is relied upon 
to introduce many an executive to capabilities in his 
office equipment of which he has heretofore been bliss- 
fully ignorant because he has not kept abreast current 
practice in finding new work for familiar office mech- 
anisms. 


The forthcoming encyclopedia will be announced in Office Appliances upon publication. 
A square peg may 
not fit a round hole, 
but a square deal fits 


anywhere. 


—*The Stencil’’—A. B. Dick Co 
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Importance of Establishing Point of Contact. Written for 
Office Appliances. 





PACK yonder, when we were little shavers, we 
 learned—and quite without learning it, by the 






~ S| ~ . ° ¢ 
“ Po way—that, “There’s nothing good nor bad in 
life but thinking makes it so.” And—we kept 





right on hugging our favorite delusion that we were 
different from others and that the times in which we 
lived had different problems from those of other times. 
The girl we loved was the noblest creature, etc., and our 
love was bigger, greater, than any other. 

One of the signs of departure from adolescence is 
the suspicion that the people of the stone age had prob- 
lems that were serious, too; that poor times and good 
times roll around in cycles, and that, though we never 
spend the same dollar twice, we always spend it in 
about the same way. When we look back a bit we find 
that business depression follows every serious war, but 
that during the borrowing and spending which go on 
while the war is in progress prices are high and people 
seem prosperous. After a war there is a let-down all 
along the line. Business slumps, morals suffer, crime 
is rampant. Action is followed by reaction in lessening 
degree until finally the balance is restored. 

We cannot loose a vast force without experiencing a 
recoil. In such times as those from which we are now 
happily beginning to emerge we find that the conserva- 
tive elders, with a background of experience, are more 
optimistic than the juniors. They are entrenched ; they 
have dug in and are prepared to hold on, while the 
youngsters are experiencing the novelty of opposition. 

It is true that things are not coming quite so easily. 
Money is not prowling about demanding to be spent. 
This is fortunate because it compels everyone to think 
and work. 

Starting with the assumption that everybody needs 
something and will buy it if he has the price and wants 
it badly enough, we are not far from the conclusion that 
the key to the whole matter is to find the point of con- 
tact. We do not have to go so far as to consider actual 
necessities, which comprise food, clothing and shelter. 
Our wishes rise above these things. When, therefore, 
the commercial man discovers that point of contact 
which resides in the wish of a prospective customer, 
he is prepared to lead him along the road of the least 
resistance. Neither good times nor dull can insulate the 
lover of fine machines, for instance, from the desire to 
possess and use them, nor make him insensible to the 
economies which their proper use will effect. Has a 
man an eye for harmony in his surroundings? Then 
will he listen to properly broached suggestions that will 
increase that harmony and eliminate some of the dis- 
cords. What sacrifice would not the most poverty- 
stricken violinist undergo to obtain a fine toned instru- 
ment ? 

Each man, whatever the niche he fills, is a charged 
wire. Establish the contact with the man within the 
man we see and we find him open to approach if our 
own proposition is suitable. If he cannot buy today, 
there will be tomorrows. 

There is a wholesale stationery house in a city not far 
away whose chief selling officer is a most energetic, 
likable and reliable man. Not long ago, finding that 
the business was getting a bit slow, he started out to 
stir something up. The territory his hotse covers is 
ordinarily a very prosperous part of the United States, 


where men are not a bit niggardly in letting go of their 
money if they receive the equivalent for it. But this 
time there seemed to be a hitch. Our friend spent two 
days without making enough to pay his hotel bill. 
“Then,” said he, relating the incident, “I went over to 
my room and thought it out. I had covered two towns, 
called on some good customers and hadn’t made a dol- 
lar. Something was wrong. Are the times really hard? 
Are they really afraid to spend their money? They 
don’t want to buy, that’s sure. Probably money is a 
little tight; probably the banks are drawing in a bit. 
But that can’t account for the ‘flivver’ I have made so 
far. The trouble must be with me.” 

Let us here point out that this confession did not 
come froma youth. It came from a man who is some- 
thing under fifty years old—a man who is himself a 
sales manager as well as a salesman, with years of suc- 
cessful selling behind him. Take heart, therefore, 
youngsters, and be not afraid to face yourselves. There 
are two kinds of confidence—that which resides in ex- 
perience and therefore knows, and that which resides 
in inexperience and does not know. The confidence 
of experience thinks out its problems and arrives at the 
truth ; the other kind looks outside for the answer and 
arrives at half the truth. The vital part of the truth 
always lies within one’s own bosom. 

“T concluded,” continued our friend, “that the trou- 
ble must be with my approach and the attitude | was 
taking. Everybody sensed that I came to sell goods and 
instinctively they began to wall in. They didn’t want 
to buy—or thought they didn’t—and therefore they 
threw up the breastworks. So far their defense had 
been perfect. It was up to me. I changed my ap- 
proach. The next day I began differently. Calling on 
Bill Jones and detecting a tendency to retreat on Bill’s 
part, I assured him that I didn’t come to sell him a lot 
of goods. I realized that times were a little slow, but 
thought I’d just drop in and keep him from forgetting 
that our house is still in business and ready to serve 
him any time he had need of us. Then we talked a bit 
—local politics, weather, and anything else Bill hap- 
pened. to be interested in. Finally I brought the con- 
versation back to business by suggesting that he might 
possibly be short on some items and that to be sure 
possibly we would better look around. Bill owned up 
that he needed some pencils, that his carbon paper stock 
was pretty badly shot to pieces and perhaps he needed a 
few other things. The result was that I left Bill’s store 
with a fair sized order—and more important than that, 
Bill was the gainer as well as I. 

“I went on, covering the territory I had laid out to 
cover, and making my approach in the same way. In 
almost. every case 1 got an order. Nearly every call 
yielded something. Not a few customers found that 
they were really in need of considerable quantities of 
goods. When I returned home after having covered 
the territory I figured up and found I had made a very 
profitable trip—one of the best, in fact, I had ever 
made. I had covered the ground thoroughly and with- 
out urging anyone to buy I had nevertheless sold 
goods.” 

The moral is: Find what the customer wants or 
needs—determine the point of contact—then sell the 
goods. 

















Charles N. Bellman, J. Ogden Pierson, Mortimer W. Byers, 


The Franklin Prtg. & Dameron-Pierson Co., Ltd., New York, N. Y., Chair- 
Ener. Co., Toledo, Ohio. New Orleans, La., Chairman man, Grievance Committee. 
Chairman, Convention Com Executive Committee 
mittee 


Special Section Presenting Portraits of Chairmen 
of the Dealers’ and Manufacturers’ 1922 Com- 
mittees of The National Association of 
Stationers and Manufacturers of 
the United States of America 


[The Editor regrets his inability to secure photographs 
of the six Chairmen missing from this section]. 








Raiph S. Bauer, Francis J. Yawman, F. B. Towne, 


R. S. Bauer Co., Lynn, Yawman and Erbe Mfg. National Blank Book Co., 
Mass., Chairman, Co-opera- Co., Rochester, N. Y., Chair- Holyoke, Mass., Chairman, 
tive Advertising Committee man, Manufacturers’ Com- Manufacturers’ Committee 

mittee on Steel Files and on Blank Books. 


Equipment. 
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Charlies A. H. Thom, 

Gregory, Mayer & Thom, 
Detroit, Mich., Chairman, 
Executive Committee, Com- 
mercial Furniture Division 





Geo. L. Davis, 
Adams, Cushing & Foster 
Inc., Boston, Mass., Chair- 
man, Wholesale Dealers 
Committee. 


James Logan, 

U. S. Envelope Co., Wor- 
cester, Mass., Chairman, 
Manufacturers’ Committee 
on Paper and Envelopes 


es 
Xp 








Fred P. Seymour, 
Horder’s, Inc., 


Committee. 





J. L. Wyckoff, 
White & Wyckoff Mfg. 


Co., Holyoke, Mass.. Chair- 


man, Manufacturers’ Com- 
mittee on Social Stationery. 








J. Edward Richardson, 

J. Edward Richardson & 
Co., Baltimore, Md., Chair- 
man, Dealers’ Committee on 
Miscellaneous Items. 


! Chicago. 
Iil.. Chairman, Credentials 


Harry G. Horder, 
Horder’s, Inc., 
Iil., Chairman, 


tionery. 











G. J. Sengbusch, 
Sengbusch Self - Closing 


Inkstand Co., Milwaukee 
Wis., Chairman, Manufac- 
turers’ Committee on Hard- 
ware and Glassware. 





F. E. Frost, 

Frost Office Appliance Co 
Worcester, Mass., Chairman, 
Dealers’ Committee on 
Numbering Machines and 
Rubber Stamp Goods 


Chicago, 
: Dealers’ 
Committee on Social Sta- 





chine Co., 
Chairman, 
Committee on 
Machines and Rubber Stamp 


Coods 





Dr. R. E. Rindfusz, 
American Writing Paper 
Co., Holyoke, Mass., Chair 
man, Manufacturers’ Com- 
mittee on <ducatior of 
Salesmen 





Frank J. Merrill, 
Francis Doane & Co., Inc 
Boston, Mass Chairman 
Dealers’ Committee on Car- 
bon Paper and Inked Rib 
bons. 





toberts Numbering Ma- 
Brooklyn, N. Y., 

Manufacturers’ 
Numbering 





a 





19 


























Richard B. Carter, Edgar H. Barber, George Hausam, Charles G. Stott, 

The Carter’s Ink Co., The Edgar H. Barber Co., Hutchinson Office Supply Chas. G. Stott & Co.. Inc., 
Cambridge 41, Boston, Oakland, Calif., Chairman, & Prtg Co., Hutchinson, Washington, D. C., Chair- 
Mass., Chairman, Manufac- Dealers’ Committee on Kans., Chairman, Dealers’ man, Dealers’ Committee on 
turers’ Committee on Inks Leather Goods and Novel- Committee on Wooden Fil- Paper and Envelopes. 
and Mucilage ties. ing Devices. 














Clark Field, D. D. Macdonald, Cc. A. Netzhammer, Ernest Dalton, 


Field Stationery Co., Tul- Bradley & Scoville, Inc., Northwestern Furniture _ Union Ribbon & Carbon 
sa, Okla., Chairman, Deal- New Haven, Conn., Chair- Co., Milwaukee, Wis., Chair- Co., Philadelphia, Pa., Chair- 
ers’ Committee on Inks and man, Dealers’ Committee on man, Dealers’ Committee on man, Manufacturers’ Com- 
Mucilage Education of Salesmen. Wooden Desks mittee on Carbon Paper and 


Inked Ribbons. 





Frank L. Severance, Charles M. Meyer, John M. Cooper, A. L. Reed, 

Wises dent Loose Leaf F. P. Burnap Sta. & Prtg Foote & Davies Co.. At- A. Le Reed Co., New York, 
Co.. Chicago, Ill., Manufac- Co., Kansas City, Mo., lanta, Ga., Chairman, Deal- N. Y., Chairman, Manufac- 
turers’ Committee on Loose Chairman, Dealers’ Commit- ers Committee on Office turers’ Committee on Leath- 
Leaf Devices tee on Blank Books. Files and Equipment er Goods and Novelties. 
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Jas. R. Armington, Cari S. Leopold, L. A. Hawkes, Charles A. Lent, 





Dennison Mfg. Co., Fram- Leopold Desk Co., Burling- Cc. Howard Hunt Pen Co.. Brown, Lent & Pett, Ir 
ingham, Mass., Chairman ton, Iowa, Chairman, Manu- (Camden, N. J., Chairman, New York, N. Y., Chairn 
Manufacturers’ Committe « facturers' Committee on Manufacturers’ Committee Resolutions Committee 
on Miscellaneous Items. Wooden Desks. on Pens and Pencils 





Theo. A. Steinmueller, Frank R. Welsh, Cc. M. Bernegau, E. |. Baer, 
Lucas Bros., Inc., Balti- William Mann Co., Phila- Keuffel & Esser Co., Ho- Baer’s, Canton, 01} 
more, Md., Chairman, Com- Celphia, Pa., Chairman, boken, N. J., Chairman, Chairman, Dealers ( 
mittee on Printing. Dealers’ Committee on Loose Manufacturers’ Committee mittee on Co-operative ¢ 
Leaf Devices. on Blue Print Paper and alog Construction 
Drawing and Artists’ Ma- 
terials. 








A. W. McCloy, J. Thomas Hill, Edwin H. Sell, A. C. Fry, 


A. W.McCloy Co., Pitts- Corlies, Macy & Co., Inc., E. H. Sell & Co., Colum- The Gibson Art Co., Cin- 
burgh, Pa., Chairman, Deal- New York, N. Y., Chairman, bus, Ohio, Chairman, Deal- cinnati, Ohio, Chairman, 
ers’ Committee on Pens and Dealers Committee on ers’ Committee on Office Manufacturers’ Committee 
Pencils. Greeting Cards. Chairs. on Greeting Cards 
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LINKS IN DAY’S SALES CHAIN 


BEING A FEW FACTS PERTINENT TO 
ACTIVITIES IN THE DAILY BUSINESS 


STATIONER’S 
LABOR 
EXCHANGE. 


MORTALITY 
FIGURES ON 
SALESMEN. 


POOR SALES- 
MANSHIP 
NEGATIVES 


ADVERTISING. 


ISTING  stenographers, typists and 
copyists, etc., in the stationery store is 
an excellent way to identify a store 


with office business. The workers looking 
for a position will appreciate the courtesy, 
and will be happy to “plug” for the dealer 
when they have opportunity. Business men 
wil! recognize the “labor exchange” when 
their attention is called to it, and will make 
the dealers’ telephone number a red letter 
entry in their directories. 

Post the list of applicants for positions 
near the store telephone, where it can be re- 
terred to when calls come in for workers. 
Show the name, street and telephone ad- 
dresses, and if possible, the pay expected. 
Feature the “labor exchange” in newspaper 
and other advertising, and offices which 
need help will get in the habit of calling up. 
In small places which do not have type- 
writer representatives this plan has special 
value. Cities in which typewriters are sold 
often rely on the typewriter salesmen for 
names of prospective stenographers, typists, 
copyists, adding machine, mailing machine, 
addressing machine, manifolding and print- 
ing machine operators. 

<> 


ETAIL SALESMEN who fall by the 
R wayside and fail to make good were 

tabulated by a Northern merchant, who 
kept a record covering over 200 unsuccess- 
ful clerks. The figures may suggest faults 
to guard against, and establish a sort of 
standard for the guidance of both employer 
and employee. 

Thirty percent lost out because of sheer 
laziness. They neglected to learn their 
stocks thoroughly, were unfamiliar with 
prices and did not absorb the sales ideas fur- 
nished by the management and the manufac- 
turers whose goods they were supposed to 
sell. 

Twenty-four percent looked for other 
jobs because they talked too much, watched 
the clock around quitting time, and forgot 
there was such an instrument when going to 
work; were dishonest; did not do team work. 

Sixteen percent watched the “Help 
Wanted” ads largely for their neglect to 
follow instructions; did not comply with 
store rules; misapplied initiative. 

Twelve percent were deficient in cour- 
tesy; did not appreciate that a single impolite 
act may negative the merchant’s efforts to 
render service, build up reputation, create 
friends. 

Ten percent were deficient in sticktoitive- 
ness; lacked the ambition to stay long 
enough to learn the lines and the character 
of the store’s customers. They sought an 
easier berth—and never found it. 

<—o—> 


IFTY-FIVE percent of all possible cus- 
F tomers who are drawn into a store by 

advertising leave without making a pur- 
chase because of poor salesmanship. This 
statement was made by Charles Mackintosh, 
president of the Associated Advertising 
Clubs of the World: before the Los Angeles 
Advertising Club. “Them’s harsh figures,” 
but well worth pondering. Another state- 
ment by Mr. Mackintosh was: . the 
value of the advertising dollar, whether ex- 
pended by the national advertiser or by the 
individual merchant is directly proportionate 
to the ability of the sales force.” 

These thoughts are worth considering 

when advertising appears to have lost its 
potency. 


TELEPHONE 


MANNERS, 


MOVING 
DISPLAYS 


MOVE STOCKS. 


DO SAMPLES 


PAY? 


STOCKING 


UP 


NTIL SOME genius invents a tele- 
fobs attachment which will show the 

individual at the other end of the lin 
telephone manners must be cultivated, I 
we could see the facial expression of the 
man or women we are addressing, we might 
sense the effect of our words and thus avoid 
offense, or remedy a blunder. Lacking thig 
facility, our manners at the telephone should 
be ‘ ‘parlor manners—plus.” 

Instant response to telephone calls is more 
than a mere courtesy. It is a business asset. 
It saves the time of the person calling, and 
releases the line for the next call. Polews 
cause “busy signals,” and who can know 
whether the next man calling will try again, 
or ring up some other store. 

“The Voice with a Smile” is ever a win- 
ner, in business or in society. It mollifies 
the impatient, who might have had trouble 
in getting the store line. It disarms the 
eruff and takes the sting out of a possible 
complaint. It suggests a pleasant store to 
trade in. 

The cobbler’s barefooted children some- 
times have their counterpart in the station- 
ery salesman who has neither pencil or pend 
handy at the telephone. “Wait until 
a pencil” is a painful joke to the callfag 
telephone. 

The stationery clerk who knows all about 
the stocks in his department, or in the store, 
makes the telephone a vestibule to the insti- 
tution. Definite promises of delivery mean 
a great deal. But if uncertain whether the 
items desired are in stock, don’t guess.. Ask 
the customer to hold the wire, and make cer- 
tain. This is insurance against disappoint- 
ment. 


<_- 


URPLUS stocks, “stickers” arid discon- 
S tinued lines can be moved by —_— 

to the curiosity of the Hn crowds. 
One dealer has a small turntable driven by 
an electric motor which he places in a show 
window. It is divided into compartments, 
in which the stocks to be moved are dis- 
played. Small price cards are shown. The 
turntable revolves slowly enough to permit 
examination of the goods and reading of the 
signs. The dealer’s experience is that re- 
gardless of what he shows in this moving 
display, sales are stimulated. 


<> 


EMONSTRATING that it pays to use 
D samples in mail campaigns where they 

are available, a mail order house tried 
out this scheme. A list of one thousand 
names was circularized with letter and’ ho 
samples were attached; to a similar list it 
sent the identical letter. with a sample. Those 
that did not include a sample deve oped six- 
ty-five replies. The second list, which was 
accompanied by samples, brought 154 an- 
swers. The same proportions were preserved 
in several tests. 

<> 


NE DOES not have to be very old in 

business to remember how the travel- 

ing salesman tried to load up the déaler 
so that he would not care to stock a com- 
peting line. Times have changed. The 
modern tendency is to gauge the possibility 
of selling goods so that the dealer will not 
tie up too much capital in a given line. Of 
course, the salesman guards against buying 
in such small lots that the transportation 
charges eat up the profits. There is a 
golden mean. 
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“Passed Away.” 
E one regretful task in making up this journal 
month by month is to record the passing of some 
members of the group with which we have been long 
associated. Each month there are added to the list the 
names of some to whom we are indebted for good will 
that made the day’s work pleasurable. 

To be indebted for good will is no small obligation 
and there is always something depressing in the thought 
that the opportunity for reducing this obligation has 
gone by. 

The recollection of the kindnesses of those who were 
our friends impresses us with the fact that the hap- 
piness one gets from business springs from pleasant 
relations with its personnel. 

Business without sentiment is a mere instrument for 
gain in the pursuit of which is lost many things worth 
while. 

<+> 


Greater Definition in Export Statistics. 

ECRETARY HOOVER’S administration in the 

Bureau of Foreign and Domestic Commerce is 
responsible for an elaboration in export statistics 
which is of cumulative value. Heretofore it has not 
been possible to gauge exports on the basis of 
volume. In most every line reported in the office 
machinery and supplies fields, totals were expressed 
in dollars only. Price increases suggested tre- 
mendous movements of American machinery and 
merchandise abroad. A reduction in prices made 
the export figures indicate a distressing drop in our 
overseas trade. 

Beginning with the current issue of Office Ap- 
pliances greater detail is given to export figures. 
Typewriters are reported by units exported and 
value. Typewriter parts—segregated for the first 
time in the January statistics—are given by pounds 
and value. Typewriter ribbons and carbon paper 
show pounds as well as values. Metal office fur- 
niture is subdivided into filing cabinets, safes, and 
other metal office furniture and fixtures. 

These new details are illuminating now. In time 
to come, when the export field responds to varying 
economic influences, it will be possible to review 
previous periods in the light of the material move- 
ment, instead of merely the values in dollars. Had 
this data been available last year, exporters would 
have seen that an apparent reduction in the move- 
ment of American products overseas was due to 
monetary values, and not to material reductions in 
the volume. Certain canny exporters sensed this 
situation, and maintained their efforts to develop 
and hold foreign trade, while at the same time, 
others, more timid and less discerning, thought 
that the bottom of the market had dropped out. 
They participated in the drop. 

<---> 


The Lord Mayor’s Message. 

N ANOTHER page is a graceful and cordial 
message from Sir John Baddeley, Lord 
Mayor of London, to J. Ogden Pierson and the 
stationers of the United States in response to Mr. 
Pierson’s message presented in the February issue 

of Office Appliances. 
It is a source of much satisfaction to have been 
the instrument through which these messages of 
good will have been transmitted. Both gentlemen 





have at heart like ideas and aspirations. Both are 
readers and students as well as successful business 
men, and to each life has given ripeness of judg- 
ment and understanding of certain great truths, 
among which is a knowledge of the futility and in- 
justice of prejudice and an abiding certainty of the 
need for good will, co-operation and good fellow- 
ship between the people of English speech every- 
where unless we are to see our civilization slip 
backward into intolerable chaos. 

The appeal of the Lord Mayor no less than that 
of Mr. Pierson is for a fuller understanding be- 
tween Great Britain and the United States by every 
possible means and in the fullest measure. 

Our countries are founded upon the same tradi- 
tions of liberty under the law; our jurisprudence 
strikes its roots deep in the same soil. We on our 
part are to a certain extent repeating Anglo-Saxon 
history. The Norsemen and the Normans left their 
imprint upon English history; the Romans came 
and went away, changing the character of the race 
not at all. The race became neither Norse nor 
French but retained its early traditions, absorbed 
the invaders and built an empire. We on the other 
hand have absorbed peacefully more millions than 
ever came to Britain in the high peaked sea boats 
of long ago seeking conquest, but we too have ab- 
sorbed the multitudes and under the influence of 
tradition, of liberty and of a chance for all we are 
again proving the power of those influences to 
create a nation. 

<*> 


Business and Business Shows. 

HE success which has attended the business ex- 

positions in this country and abroad of late 
proves that business men everywhere are open to 
new ideas and are alert to learn of means whereby 
economies may be effected in the routine of offices 
and other establishments. The world is faced by 
the necessity for greater production at a minimum 
of cost. Practically everyone, therefore, is inter- 
ested in new inventions and discoveries in the in- 
dustrial field. On the part of exhibitors we find an 
intelligent and consistent effort through display and 
demonstration to acquaint the public with the serv- 
ice they have to offer, for upon this their own pros- 
perity depends. No man in these days, if he has any 
light to shine, can afford to hide it under a bushel. 

Managers of shows and expositions of an indus- 
trial character are doing a fine work. They appeal 
to the serious side of life and their work inspires 
thought. The influence of the producing indus- 
tries when they can be brought into contact with 
the public is good. It is well to know these con- 
cerns, to be acquainted with the men who run them 
and to realize that they, too, are doing the best they 
can in the face of difficulties. Too many of us take 
snap judgment and think in terms of newspaper 
headlines. We need to renew our faculty of “‘think- 
ing through.” 

It is a good omen when the public exhibits interest 
in expositions of the arts and industries. Progress in 
the material sense has not been coincident with moral 
advancement; but the world is coming to realize the 
cardinal importance of the word “service” and we 
trust is nearer now than heretofore to understanding 
the meaning of the term. He who makes the best 
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shoes or the best machine or gives the best he has in 
any honorable calling best serves his fellow men. 
<---> 
Trade Shows Improvement. 

USINESS in commercial stationery and office 

equipment is no longer marking time. Distinct 
evidence of improvement is manifested in the east- 
ern and central portions of the country and in the 
South. The stationers who met at Kansas City last 
month were representative men from Missouri, 
Kansas, Nebraska, Oklahoma and Arkansas, and 
almost without exception they spoke of recent im- 
provements in general conditions in the territories 
they respectively represented. One man who has 
done some traveling of late gave expression to the 
opinion that the wave of improvement started in 
the East, where the depression was first and most 
keenly felt, and has gradually traveled westward to 
the Mississippi river and possibly beyond, though 
of the points west of the river he had as yet no post- 
tive assurance. We are inclined to believe, how- 
ever, that better conditions are now being ex- 
perienced as far west as Omaha, and that the ten- 
dency is still westward. On the Pacific Coast con- 
ditions are not unsatisfactory. There is much 
activity, and many evidences of expansion of firms 
in this field are encountered. In the Rocky Moun- 
tain region merchants appear to be still looking 
forward to the expected improvement, with confi- 
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dence, however, that it will not be long delayed. 
The typewriter factories are busy, leading pro- 


ducers working full time and having about all they 
can do to keep abreast of their orders. Conditions 
not dissimilar to this are encountered among man- 
ufacturers of adding, calculating and bookkeeping 
machines. Following these activities there seems. 
to have arisen a more vigorous movement in cor- 
related lines, such as filing cabinets, supplies, etc. 

Much of the improvement noticeable in trade is 
due to vigorous work by the men who get out and 
sell the goods. They have helped to restore con- 
fidence by their own vigor and goed sense, in not 
a few cases showing the man who thought he did 
not want to buy that his stock was low and by not 
replenishing he effectually killed the chance of do- 
ing business. 

The improved tone of our foreign relations and 
the prospect of assured peace for many years to come 
—<despite the woeful predictions of sensational jour- 
nals—has no doubt had its influence upon commer- 
cial activities. 

There have been considerable price recessions, so 
that while trade has improved in volume, the money. 
returns are not yet up to what they have been in 
many cases. 

The effect of the coal strike is problematical. No 
one today can predict its duration, though its ex- 
tent is fairly well defined. 


The Comeback 





By Dr. 


I find that the way I am treated in the 

day's work depends upon the state of 

mind I bring into it. 

If I enter a circle of men whom I take 

to be superior to me, I am likely to be 

snubbed. If I impute to them the feeling 

that I am inferior I will not fail to be 

inferior. 

If I am self-confident, I awaken con- 

fidence. é 

If I cringe, I make others want to step 

on me. 

If I am cheerful, cheerfulness is handed 

me by others. 

If I am grouchy and snappy, they will 

bite me. 

People go at me about the way I go at 

them. 

There is a law in physics to the effect 

that action is equal to reaction. The ball 

rebounds from the wall with precisely 

the force with which it was thrown 

against the wall. 

And if I approach a man with politeness, 

I usually receive politeness. 

[ get from this world a smile for a smile, 

a kick for a kick, love for love, and hate 

for hate. 

Of course there are exceptions to this 

rule. But if there were no rules there 

would be no exceptions. 

And the difference between the man who 

knows how to play a game and wins 

regularly—any game, including poker, 

business, andthe game of life—and the 
Copyright, 
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Crane. 


man who steadily loses is that the wise 
man sticks to the rules and the law o 
averages, and the fool “has a hunch’ 
and stakes his all on the exceptions, 

A good definition of a fool is one who 
thinks that this time doesn’t count. 

My tablets, therefore! Meet tt is I set 
it down that I am getting what is coming 
to me. 

This is a world of law. Chance. is only 
to be found in the dictionary. In the 
bright lexicon of fact there's no such 
word. 

If I am petulant, unrestful, irritable, un- 
satisfied, wretched, and bored—I know 
the crop, and might have expected the 
harvest when I sowed that seed of self- 
indulgence, lack of will, moral coward- 
ice, and general selfishness. 

lf I am lonely, it was I who drove 
hearts away. 

if I am bitter, it was I who skimped the 
sugar-bow. 


it on by my cantankerousness. 

The loving are beloved. 

The generous are helped. 

The considerate are considered. 

The bully by and by is bullied, the 
smasher smashed. 

And the end of the hog is the slaughter 
house. 

There are no victims of fate. The hero 
always rises above tragedy. The noble 
soul is never more serene than when all 
creation thinks it has downed him. 

Dr. Frank Crane 




















At which Hobart Martin, Associate Editor, 
Presides. Introduces the Old Boys and 
Crowns Them with Laurel Wreath. 


Norg.—ZIn the October, 1921, issue we initiat- 
ed the Old Timers’ Party. This is where we 
gather some of the Old Boys about the Round 
Table and discuss events of years gone by, 
along with a little biographical history which 
hooks the man to the work. Few of the Old 
Timers. are rich, but all of them are success- 
ful from the standpoint of making good. Office 
Appliances believes that success means sat- 
isfaction which arises from just and proper 
pride in work well done. The Old Timers, 
because they can take the longest look back- 
ward, are boys who may count themselves 
as the most successful under this definition, 
because they find the most satisfac tion in the 
reflection that they have “batted a pretty 
good average.’ 






Bert A. Allen. 

WENTY-SEVEN years is a fair- 
T ly long record in the ribbon and 

carbon business. It entitles a 
man to “remember ’way back when” 
they used to sell the ribbons on big 
spools for the up-stroke “blind” ma- 
chines; when the era of office machin- 
ery was just getting into its swing, 
and when the “Colonel Sellerses” were 
about to pick out the ribbon and car- 
bon business for exploitation. There 
were—supposedly—“millions in _ it.” 
A can of aniline ink from colors made 
abroad, some wooden spools and a 
few thousand yards of tape, and lo! 
one was in readiness to make typewrit- 
er ribbons! Carbon papers were a 
trifle more difficult, even to the op- 
timistic promoters. But such things 
were being made every day and the 
makers must be coining money! And 
so, here and there money was found 
and spent to learn after all that the re- 
liable, established concerns continued 
to be the ones who had the skill and 
experience to make the goods, the sell- 
ing sense to sell them and the sound 
wisdom to build their reputation on 
nothing less than the best in product 
and service which skill and experience 
had taught them to produce. 

Mr. Allen presides over the destinies 
of the house of Carter & Allen—the 
Carter & Allen Company—who for 
twenty-seven years has been the ex- 
clusive agent for Mittag & Volger, 
Inc., of Park Ridge, N. J., pioneer 
manufacturers of typewriter ribbons 
and carbon papers. The Carter & 
Allen Company at the time it was or 
ganized in 1895 occupied premises a‘ 
108 North La Salle street. They re- 
mained in that location for twelve 
years, then moved to their present 
location at 205 West Monroe street 


It is not always proper or gracious 
to suggest how many past events a 
man can remember. Here, however, 
we have dates, and knowing Mr. AI- 
len’s apparent age at present, the con 
clusion is irresistible that he was a 
very young man twenty-seven years 
ago, even though he began his career, 
not as a seller of ribbons and carbons 
coated or impregnated with ink, but 
with the wholesale department of Mar- 





came 
he did 


He 


shall Field & Co., where, if he 
in contact with ribbons at all, 
not associate them with machines. 
started with Field’s in 1889. 
Back in 95 we used to read the curi- 
ous stories and the red-blooded poetry 
of Rudyard Kipling. John McCutch- 
eon didn’t have a princely salary, and 
George Ade was but just established 
as a humorist—the flavor of Doc 
Horne, the Lush, and others of that 
very human company created by the 
young Hoosier writer, was yet with 
us, and we were yet to learn that fables 


told in slang could be funny. Much 
water, brethren, had flowed over 
Time’s old mill wheel since "95. We 


weren’t quite so sure then that Wil- 
liam McKinley would be the republi- 
can nominee for president, for Tom 
Reed loomed almost as large in the 
political field as he did in actuality—a 
giant of a man with an incongruously 
thin, tenor voice that crackled with 
his electric wit. But the Fates were 
busy weaving the cloth of events. Fol- 
lowed the gold vs. silver campaign, 
the rise of William Jennings Bryan 
to front rank as an orator, the elec- 
tion of McKinley, the Spanish-Ameri- 
can war, the tragic end of the Presi- 
dent—but we approach familiar ground. 
The world-war has intervened and all 
beyond seems remote. 

Coming back to the road on which 
we started, it is interesting to know 
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that Mr. Allen can recall the days 
when carbon coated sheets were made 
by hand, the coating being done with a 
brush. As to ribbons, even the best 
of them carried so much poorly made 
pigment and lint that operators of 
typewriters were obliged to clean the 


types at frequent intervals to produce 
legible work. The demand for colors 
has grown greatly, with the result 


that manufacturing has become a still 
more highly specialized business. Car- 


bon papers may now be had in all the 
colors of the rainbow, even white car- 
bon being available. “In the early 
days,” continued Mr. Allen, “we did 
not have the competition we now have. 
But there were good concerns who 
kept us from getting too fat from ‘ac- 
cepting’ orders. We had to go after 
them. 

“Some of the men who head the big 
commercial stationery concerns today 
were clerks or office boys then In 
every case these men have won their 


places by hard work and sound sense. 


None of them ever ‘watched the clock.’ 
This line of business seems to add 
years to men’s lives, for only a few of 


the men in the trade who started when, 
or a little before I began, have passed 
on to the other world. 

“It has not been easy to build up a 
substantial business in the ribbon and 
carbon fieid. All grades look alike to 
the uninitiated, so that, year by year 
we have followed our campaign of 
education, until now the public is com- 


ing into the knowledge that it pays 
to buy good stock from reliable man- 
ufacturers, and that he who experi- 


ments pays at last the full price of all 
his errors.” 

Mr. Allen enjoys the distinction of 
being one of the oldest commuters in 
point of years of travel between 
Aurora and Chicago. He has acquired 


a truly formidable mileage record in 
this way on the Burlington Railroad, 
he and his family having lived in 
Aurora for thirty-three years. 

Mr. and Mrs. Allen have one son, 
now twenty-five years of age. The 
likeness of Mr. Allen here shown was 
secured through the strategic assis- 
tance of his secretary, to whom we 


here express our sense of obligation. 


April, 1922. 


W. H. Beardsley. 


BOUT nineteen centuries ago a 
A very great man indeed spoke a 
parable about men and trees. 
“By their fruits,” said he, “ye shall 
know them.” Will Beardsley has 
lived for more than sixty years; he 


is physically one hundred per cent 
sound and his record among the peo- 
ple who know him and have dealt with 


him for many years ranks quite as 
high. 

Mr: Beardsley was born July 5, 
1861, at Phoenix, N. Y., barely escap- 


ing the childhood misfortune of a 
birthday on a great national holiday. 
On the contrary, each year of the ex- 


istence of Bill, the boy, was ushered 
in by two successive days of pure de- 
light. He was born when War was 
forging its thunderbolts to destroy the 
lives of his country’s strongest young 
men, and he has lived to see the na- 
tion emerge from that and two other 
wars, winning through faith in Liberty 
a place of leadership in the world. 
Young Beardsley received the usual 
schooling given to youths of his day 
and shortly after reaching his majority, 
to be exact, on all-fools’ day, April 1, 
1883, he entered the typewriter busi- 
ness. For five years he was local 
agent of the Caligraph at Stillwater, 
Minn. He left the service of the Cali- 
yraph to take the management of the 
branch office of the American Writ- 
ing Machine Company at Cincinnati, 
Ohio, remaining with that company 
and its successors in one connection 
for nineteen years, first at Stillwater, 
Minn., next at Cincinnati, O., and later 
in New York City and St. Louis. Sub- 
sequently, he spent two years as man- 
ager of the St. Louis branch of the 
Underwood Typewriter Company, 


nearly four years as manager of the 
Oliver Typewriter Company’s branch 
in St. Louis, and about three months 


as manager of the Monarch Company’s 
offices in New York, leaving this posi- 
tion to connect himself with the Gen- 
eral Typewriter Exchange of New 
York City, where he has remained for 
the last fifteen years, being now the 
managing director of the exchange. 
This gives Mr. Beardsley a continuous 
record in the typewriter business of 
thirty-nine years. 

This long period has covered the 
days when people wanted to know “if 


A TRIBUTE 


We hate to fool you, 


You expect us to get funny 


men. We won't. 


Traveling men, a fellow’s mother, 
aren't funny 
soldiers of 
their 
trade 
employer's . living. 
from place 


denomination—these 
Traveling 
trading their lives for 
Vot only that—they 
their family’s and their 


men are 


Traveling men wander 
in cold and heat and discomfort, put up with 
(and for) bad accommodations, and don't kick 


much, 
And whenever one of 


clean—just tries, 
whether the trave 


them 
where the proprietor treats him halfway white — oyt 
and smiles at him and tries to haz 
that’s all—and really 
ling man ts comfortable in 
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one were paid for playing on that 


thing’’ and some were curious to know 
why there was no music when the 
keys were touched. Now, little by 


little, the typewriter has taken pos- 
session of all offices and is an essen- 
tial in every business, and before long 
will be nearly as common in house- 
holds as rolling pins and frying pans. 
Mr. Beardsley says that there have 
been many amusing experiences strewn 
along the trail, but as the typewriter 
field is his home and all typewriter 


men his brothers and friends, he pre- 
fers that the jokes be on him rather 
than upon others. He says that he 


well recalls his first hard fought sale. 
Some friends had wagered him when he 
first took a local agency that he could 
not sell a typewriter in a month. “I 


cut the conditions down to one hour,” 
said Mr. Beardsley, “accepted the 
wager and went after the sale. That 
was a busy hour. George Washing- 
ton could not tell a lie, but in that 
hour I proved how different I was 
from the father of his country. But | 


wager with a record of two 
machines and one desk sold in the 
hour, but converted myself to two firm 
beliefs, which I have never since had 
occasion to change. They are: 

“1. That the typewriter, if it did not 
make history, certainly would write 
all history, and would be one element 
in the cement to join and hold all peo- 
ples in a community of thought, ef- 


won the 


TO TRAVELING 


were going to. what to do, the 
about traveling railroad guide 
ory, and tells the 

his church make a short cut. 
sub jects. He will take 
self-to do-this. 
There may be 


commerce, 
living. 
their lives. for 


to place VUost of the 


sons and 
haz € 


sights a hotel 


of ten cases 


re the grub separated, the lack 


cares 


If we wanted a 


pinheads in this 
still think traveling 


daughters, 
wives of their own. 

And if those wives are as square with trav- 
eling hubby as we know hubby is in nine cases 
with 
of virtue in this country is 
sadly overestimated. 
square 
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fort and interest; that its use would 
become general not only in offices, but 
in homes, 

“2. That a liar, to be pg 
must possess a better memory than I 
and that I would forgive myself, if 
others could, for the lies I had told in 
that one first hour, and pledge myself 
to a limitation that requires no more 
than one lie, and that one of snow- 
white complexion.” 

Mr. Beardsley tells us that he does 
not know how many typewriters he 
has sold. He would like to know but 
will at least consent to justify his Con- 
necticut ancestry. by ‘ Pc Mee a 
the number is around 
have taken the liberty to figure po 
roughly that these typewriters placed 
end to end would stretch a distance of 
more than forty miles and piled one on 
top of another would extend about 
twenty-five miles up into the blue em- 
pyrean. “Some typewriters, we'll say.” 

“In my boyhood,” says Mr. Beards- 
ley, “a nearby farmer numbered in 
his household an aged: father about 
ninety, I believe, who in the mornings 
invariably brought the cows in the 
pasture to be milked. On his ninetieth 
birthday, when called for that purpose, 
he presented the following ultimatum 
to his son: ‘I have driven up the cows 
for fifty years; now, William, you 
drive them up for fifty years and then 
| will take my turn again.’ I have 
been in the typewriter industry for 
thirty-nine years, and I expect to con- 
tinue the connection thirty-nine years 
longer, but I have decided at the end 
of that time to take a rest for thirty- 
nine years, at the end of which time 
| shall be happy to assume my con- 
nection with the industry, when about 
the year 2000 developments will have 
justified my early prediction that in 
time to come every man, woman and 
child will use a typewriter. Like Pat, 
sentenced to be hung, and given the 
selection of the tree by the judge, and 
having selected a gooseberry bush, - 
which the judge said was not large 
enough, I can reply that I am very 
willing to wait until it grows up. At 
that time, if consciousness survives, 
| shall again say to you, as I say to all 
connected with the typewriter indus- 
try directly or indirectly, I thank you. 
for the fellowship and the friendship 
of a life-time in the industry.” 


ILESMEN. 


traveling man pulls out his 
or a bit of his own clear mem- 
lost one 


how to head in or 


chances on missing a train him- 


world who 


salesmen are fresh guys 

who live for the sake of flirting, gambling, etc. 
These pinheads need another guess. 

traveling 


men we know have 
and nearly all of them 


wife, 


when they are 


deal—wanted to be 


sure of it, and of genuine Christian, unselfish 
> should never hesitate to 
submit our case to a jury of traveling men. 


his room—then you ought to hear the boost- 

ing that traveling man gives that hotel. charity thrown in, 7 
Vou'd think he was paid wages for it. 
But he’s not. We are for him, strong. 
When the lay traveler gets all balled up in For we've 


his railroad connections 


and 


does not know Indianapolis Star. 


met him away from home.— 
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GERMAN OFFICE APPLIANCES 


By Dr. Alfred Soennecken 
in ‘“‘Papier Zeitung.” 


Nore.—Ever since the signing of the armistice the paper and office appliance industries of Germany have been showing 
material improvement. Prior to the war these industries of Germany occupied a position of prominence in the trade relations 
of Europe with the rest of the world. Immediately upon the signing of the armistice work was begun by the German pro- 
ducers for the restoration of organization and rehabilitation of the manufacturing plants. Extensive progress has been made in 
the past two years and these industries, again well organized, are now seeking to recover the markets lost during the preceding 
five years. 

With the intent of stimulating the interests of foreign buyers, 
journal in the paper and stationery field in Germany, has issued its first “World Number,’ a splendid production, 
tribution of which advances the prestige and profits of the industries it serves. 

While the regular issue carries from fifty to sixty pages of reading matter and advertising, this “World Number” 
prises two hundred and eight pages of which over one hundred and fifty pages carry display advertising, not to mention a 
dozen or so pages of classified advertisements. 

The reading matter and some of the advertisements appear in German, English, French and Spanish. There are several 
major treatises on the paper industry which would be of more than passing interest to our readers if space would permit of 
their reprinting here, notably the ones on “Export Control in the Paper Trade,’ “The Wholesale Paper Business in Germany,” 
“German Manufacture of Paper and Pulp,” and “The Manufacture of Paper-working Machinery in Germany.” While the 
major articles have to do distinctly with the manufacturer and distributor of paper, the close connection between the stationery 
division of the paper field with that of the office equiqment end has prompted the publication of an article on German office 
appliances. 

The article was written by Dr. Alfred Soennecken, chief partner in the well known firm of F. Soennecken, of Bonn, 
Germany. 

With all respect ‘for the distinguished abilities of the author of the subjoined article, Office Appliances reproduces it 
to present to its readers in this and other countries the German thought in the office equipment field. German industries 
have a habit of being important and they lose nothing in the telling when a Teuton relates the story. We call attention to the 
fact that the Italics in the subjoined article are ours. 

The manufacturers in this industry in the United States have not set themselves up as the arbiters of the world’s ulti- 
mate consumption of their product—but it is a rather far cry to claim as the good Doctor does, that the war left the nations 
of the world hungering for office machines which they could get nowhere but in Germany, and that England, France and the 
United States were at a disadvantage when attempting to manufacture such devices; but our knowledge is to a certain extent 


“Papier-Zeitung,” for nearly fifty years the dominant trade 
the dis- 


com- 





limited by our experience. 
many American office equipment products is quite keen. 


From this side of the water we can assure our contemporaries in Germany that the demand for 


The present exchange rates and economic condition in Germany afford an advantage of price that promotes the sales of 


certain articles of German 
tage for certain products of the United States. 


manufacture, just as the conditions during and immediately after the war afforded an advan- 


In the long run, however, only that endures which deserves to endure. 
In friendly rivalry for the world’s business, the products of the office equipment industry of the United States may be 


relied upon to give good account of themselves. 


The decades immediately preceding the war were a period 
of enormous economic development for Germany. The devel- 
opment of the large industrial and commercial enterprises 
could only be accomplished by means of a very skillful organ- 
ization which of course extended to the equipment of the 
offices. Thus a large stationery and office appliance industry 
arose in Germany. This industry created all sorts of equip- 
ment necessary to office work. German manufacturers of 
office appliances strove with the greatest bull-dog tenacity to 
simplify office work and to render it more efficient by new 
inventions. As the development of Germany to.a great manu- 
facturing country rendered it necessary to equip the offices of 
the smallest firms as well as those of the great enterprises in 
an up-to-date manner, German manufacturers of office appli- 
ances were compelled to adapt themselves to the various condi- 
tions inside Germany. This they accomplished by developing 
a number of their own inventions and profited by foreign ideas 
as the result of a careful study of the office equipment of 
other countries, applying’ foteign devices to their own varied 
requirements. Jn contrast to American manufacturers who 
for the most part put out only standard articles and whose 
equipment is standardized chiefly for large businesses, German 
manufacturers have retained considerable liberty and versa- 
tility in the get up of their products. The German manufac- 
turers of office appliances have always shown themselves dis- 
posed to take the special wishes of their customers into con- 
sideration and to manufacture goods to order: Already when 
the first large German manufacturers of office appliances began 
to give their products the character of proprietary articles, a 


guarantee was afforded for absolutely good and reliable service. 


Germany was accordingly not only able to furnish office appli- 
ances to highly developed industrial countries, but the above 
mentioned adaptability rendered German manufacturers the 
acknowledged purveyors to the entire world market including 
all countries in the first rudimentary stages of industrial devel- 
opment and those in which a transition from simpler forms 
to a more highly developed commercial organization was being 
arranged and carried out. As German office appliance manu- 
facturers furnished goods and catalogs in any desired lan- 
guage, German goods had already begun to enjoy great popu- 
larity long before the war. The names of a number of Ger- 


man office appliance firms were known the world over and 
their goods were becoming more and more indispensable 
throughout the entire world, as these manufacturers were not 
only reliable as a result of their fine machinery equipment, 
but also gave good value for the money. 

The fine export trade was stopped by the outbreak of the 
war. It was impossible to furnish hostile countries and as a 
result of the dearth of raw materials which set in as well as 
the lack of hands it was only possible to furnish very limited 
quantities to allied and neutral countries. All countries which 
heretofore had been supplied by Germany were accordingly 
compelled to get substitutes during the war. In several coun- 
tries attempts were made to establish their own office appli- 
ance industries, whereas the United States and England whose 
industries were not suffering from the same dearth of raw 
materials as Germany, were making efforts to set their own 
goods in the place of German office appliances and stationery. 
It can well be said that none of these attempts has been 
attended with success. The newly founded and still undevel- 
oped industries were not in a position to work as scientifically 
as German manufacturers who moreover had long years of 
experience behind them. The various imitations of German 
ofice appliances were far behind with respect to qualit) 

At the end of the war the reputation of German office appli- 
ances had not altogether been forgotten and a brisk demand 
from all parts of the world set in at once. The success of the 
first great Leipsic fairs held after the conclusion of peace have 
given ample proof of how indispensable German office appli- 
ances and stationery are to the world. 

After overcoming the difficulties in procuring raw materials, 
for which German manufacturers needed but a comparatively 
short time, the exports of German office appliances began to 
set in strongly. An important factor was here that manu fac- 
turers were able to deliver the same good quality with which 
they had made their reputation before the war. 

Certain disturbances in the regular development of the ex- 
portation were due to the great fluctuations of German ex- 
change. Despite the best of intentions it has not always been 
possible for German office appliance manufacturers to adapt 
their prices to the world market as soon as they had liked. 
It was accordingly at times impossible to avoid German office 
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articles going abroad at ridiculous prices and being bought up 
too ravenously by foreign buyers. A few countries who feared 
for the existence of their own industries, have tried to prevent 
German imports by high tariffs, but most of these countries 
will not be able to do without German office appliances in the 
long run. Scarcely any country in thé world will be able to 
build up such a finely organized industry. as the German in a 
short tume, so that it would be.an unnatural state of affairs 
for the world market to shut itself off artificially, in order to 
debar goods that it urgently needs and which are not furnished 
by any source in such good quality and get-up meeting all 
requirements as the German stationery and office appliance in- 
dustry. It is certainly in the interest of the latter not to throw 


FORELGN TRA@WESo 


The ninth annual foreign trade convention will be held 
in Philadelphia May 10, 11 and 12. Two features will 
mark this convention. First will be discussed the financial 
situation now confronting our foreign trade. This will 
be presented from several points of view and it is antici- 
pated that a practical method of solving present difficul- 
ties will be outlined. Second, the Trade Adviser Service, 
featured at the Cleveland convention, will be explained. 
This will be even more effective this year, supplying the 
kind of information every delegate comes to a convention 
to get, but seldom receives. All those interested in foreign 
trade are cordially invited to attend this convention. 


A tentative program has already been adopted. The 
convention will be called to order by James A. Farrell, 
chairman of the National Foreign Trade Council. After 


the organization of the convention, several questions will 
be discussed, including a foreign loan policy that will en- 
able idle factories to get to work; a practical method of 
putting our surplus gold to work in financing foreign trade, 
followed by a discussion of the advantage of these policies 
to general farm products, manufactures, cotton and the 
merchant abroad. 

At the second general session, Wednesday, May 10, it 
is expected to discuss three topics, viz: the effect of high 
taxation on the exchanges; the factor of depreciated cur- 
rency in competition, and why we must have foreign trade. 
Group sessions will begin at 8:00 P. M. Group one will 
discuss education for foreign trade; group two, banking 
facilities for foreign trade, under which general head such 
questions as the following will be taken up: protection 
against exchange losses; uniform commercial credit instru- 
ments; the exporters’ view of the present attitude of the 
banks towards foreign trade and the bank view. Group 
three will discuss the problems of the export manager (in 
co-operation with the Export Managers’ Club of New 


York). 


EXPORT 


The Export Managers’ Club of New York held its an- 
nual meeting and dinner last month at the Hotel Pennsyl- 
vania, New York City. More than one hundred and seven- 
ty-five representatives of the country’s leading export firms 
attended the meeting. 

Acting upon the theory that the opportunities for for- 
eign business are greater than ever before, although the 
days of unsolicited export orders are passed, the conven- 
tion early got down to discussion of practical problems. 
Much attention was devoted to the exchange and credit 
situation and talks on how to sell to countries with de- 
preciated exchange and the rebuilding of devastated credit 
regions brought out the fact that these obstacles are far 
from unsurmountable. 

“People who talk of the impossibility of selling goods 
to countries whose exchange is off,’’ said George C. Vedder, 
of the Vedder Overseas Service, “have lost sight of the 
fact that in many countries an adjustment has been made 
to the lower value of the currency. In Brazil, for instance, 
the milreis will buy only two-fifths as much American 
money as in pre-war times, but commodities and service 
there have advanced in price about two and a half times. 
People think too much in terms of currency when they 
should think in terms of commodities and service.” 

Credit conditions in the export field, according to O. T. 
Erickson, of The Carter’s Ink Company, are improving 
steadily. The rebuilding of the devastated credit regions, 
he said, is not only a matter of credit, but is largely de- 
pendent upon a sound and liberal sales policy. 

Other speakers who attacked the export problem from 
various angles all dwelt upon the idea that export busi- 
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awe) its goods abroad at ridiculous prices, but it has to sell 
them at prices adapted to the world market. Despite continued 
rise of prices and despite high protective tariffs German 
appliances have been exported in large quantities of late, whic 
goes to show how strongly German stationery a office appli- 
ances are needed on the world market. 

Stabilizing the rate of exchange of the mark would undoubt- 
edly do much to make regular the heretofore somewhat spas- 
modic trading between Germany and its foreign customers. 
It would seem then that we can look forward to the time 
when Germany stationery and office appliance manufacturers 
will be called more than ever to again fully capture their lead- 
ing position in international trade and to maintain it. 


TO ME@y 


The third general session on Thursday morning, 10:00 
A. M., will discuss the merchant marine, an international 
problem; inland waterways as developers of traffic; ship- 
building prospects, and marine insurance. 

The fourth general session on the afternoon of that day 
will discuss meeting preferential tariffs; factors that will 
help the exchange situation, and a foreign trade policy for 
Americans. 

Group discussions in the afternoon will handle various 
topics, group four discussing the general subject of ocean 
carriage and touching upon insurance; the carrier’s re- 
sponsibility—Hague rules, etc., and free ports, 

Group five under the general topic, export sales promo- 
tion (in co-operation with the American Export Manufac- 
turers’ Association) will take up lessons of the last year; 
bonded service as a selling argument; the square deal 
through arbitration, and service as a sales promoter. Group 
six will discuss competitive conditions abroad. Group 
seven will take up the question of confirmation for export 
and will handle such sub-titles as how the Webb law works; 
an opportunity for the smaller manufacturer to meet pres- 
ent conditions, and methods of organization. Group eight 
will discuss export advertising (in co-operation with the 
Association of National Advertisers); sales promotion 
through advertising; the use of dealers’ helps, and the essen- 
tials of a market survey. 

Group nine will examine the subject of credits and credit 
information (in co-operation with the National Associa- 
tion of Credit Men). The Trade Adviser Service will be 
discussed on Thursday, May 11. 

At the annual dinner held on the evening of May 11th, 
report of the general convention committee and a final 
declaration will be presented, and there will be an address, 
the speaker and subject to be announced later. 


AGERS DINE 


ness is to be had if properly pursued. Among these were 
A. Schoonmaker, of the Bourne-Fuller Company; F. 
Rhines, of the General Fireproofing Company and president 
of the club; B. Olney Hough, of “The American Export- 
er”; F. J. Whitlow, of the Nujol Laboratories; Harvey E. 
Golden, of the General Fireproofing Company; A. D. Mil- 
ler, of the Supro Building Products Corporation; Fred S. 
Phillips, Elmore Salisbury, of the Brunswick-Balke-Col- 
lender Company; and H. J. Sheehan, of the Norton Com- 
any. 

At the dinner, George E. Roberts, vice-president of the 
National City Bank, told the export men that trade is 
showing distinct signs of improvement. 

Leland R. Robinson, Assistant Director of the United 
States Bureau of Foreign and Domestic Commerce, who 
was a speaker at a dinner, said that last year’s slump was 
one of values and not of volume. “There is every reason to 
expect that we have passed the most critical period in our 
economic readjustment,” he said, “and I believe the next 
two years will show a steady rise in both volume and 
values of our exports.” 

Oren ©. Gallup, of the Simonds Manufacturing Com- 
pany, spoke on the position of the export manager. “Ex- 
port managers,” he said, “find it difficult to impress upon 
business firms and the public in general the absolute need 
for a permanent and increased foreign trade. Especially 
is this true now, when we see firm after firm withdrawing 
from export activity. Many of these firms have every right 
and every opportunity to market their products through- 
out the world. Yet they are dropping out, leaving the field 
to their competitors.” 























WINTER SPORTS IN WINNIPEG, MANITOBA, CAN.—The 
took place during the winter carnival, which is among the most 
Winnipeg, Miss Phoebe Lay, who 
Miss Lay was the candidate of the Comptometer 
her record was so close to the top that she was given an honored 
Miss Lay is shown in the upper left hand picture standing beside the door as the queen emerges 
to indicate her position She is also shown in the upper right 
teaders of Office Appliances abroad should not 
Quite the contrary is the fact, for during 
i There is considerable snow 
of their opportunity for outdoor carnival events and other winter 


carnival held not long ago at 


the carnival. 


the little page. 
undesirable climate 
of winter the air is dry and bracing. 


Combining Winter Sports with Publicity. 


Up in Canada, where interest in outdoor sports is keen 
during the winter months, Frank J. Carroll, known in Win- 
nipeg as the Comptometer man, saw to it that the office 
appliance industry was represented in a contest which in 
point of interest and enthusiasm surpassed the heat of a 
political election 

In the winter carnival held in Winnipeg February 6 to 
14, there was a very interesting program of sports and this 
program also included several brilliant civic and social 
functions. To give effective publicity to the carnival, it 
was decided to invite representative commercial, industrial 
and transportation organizations, as well as the social and 
commercial clubs of the city to enter candidates for queen 
of the carnival, the election to be determined by the organ- 
ization turning in the largest number of votes for its candi- 
dates. Bonds of Civic Pride in denominations of one 


dollar, five dollars and ten dollars were issued and distrib- 


several illustrations above picture scenes and a \ which 
interesting events held in the principal Canadian tie In the 
graces the center of the picture, came near to being queen of 


Girls Club and while she did not win the highest number of votes 


place in the carnival events in which the queen participated 


Above her head is marked X 
hand picture at the left of the queen standing immediat behind 
get the impression from the above picture that Canada has an 
much of the year the climate is delightful and even coldest 
during a short period, at which time Canadians make the most 


sporcs, such as skiing, tobogganning, dog team ra 


uted to the contending organizations for sal Besides 
tickets of admission to the carnival, these bonds carried 
coupons entitling the holder to one thousand, ten thousand 
and thirty thousand votes for the dollar, doll: 
ten dollar bonds respectively. 

Mr. Carroll took advantage of the offer instantly and 
organized the Comptometer Girls Club, composed of local 
Comptometer operators. This club was organized early 
in December, and: when the carnival plans were announced, 
entered the contests with one hundred and eighty-five mem 
bers, backing Miss Phoebe Lay as its candidate for queen 
of the carnival. In Winnipeg there are between six and 
seven hundred Comptometer operators, many of whom are 
employed by such organizations as the Canadian National 
Railways, Canadian Pacific Railroad, Manitoba Government 
Telephone, Hydro Electric Company and others which had 
candidates in the field to whom many operators felt they 
owed allegiance. Notwithstanding this handicap and the 
fact that it was the only organization composed exclu- 
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sively of girls, the Comptometer Club secured for Miss 
Lay 1,611,000 votes and had the satisfaction of seeing her 
occupy a prominent place among the royal entourage in 
the coronation ceremonies and other important functions. 

Led by the Elks’ band, one hundred and five Comptom- 
eter girls in sweaters, riding breeches and white caps 
marched in the inaugural parade, which was headed by the 
queen with a retinue of six hundred supporters from the 
Canadian National Railway offices, by which organization 
she was elected. 

It is the purpose of the Comptometer Girls Club to con- 


tinue its organization and expand its membership. While 
its activities will include social features, its more serious 
purpose will be to promote a higher standard of efficiency 
in the operation of the machine and a better knowledge of 
its application to all the various kinds of work found in 
different lines of business. At the request of the club, Mr. 
Carroll has consented to give instruction and training, free 
of charge, in the Comptometer School to any group of five 
or more club members wishing to perfect their speed and 
broaden their knowledge of shorter and better methods of 
handling all kinds of figure work on the Comptometer. 


STUDIES IN COMMERCIAL ORGANIZATION 


By. Messrs. J. Wilbois, C. Mamet, F. Maurice, E. T. and L. 


Damour and 


URING the business exposition held at the Grand 

Palais, Paris, last summer, four lectures were given 

under the auspices of the Syndicate Chamber of Com- 
mercial Organization which have recently been published 
in book form by MM. G. & M. Ravisse, editors, 52 Rue 
des Saints-Peres, Paris. The subjects treated in these 
conferences are of such wide interest that Office Appliances 
takes this opportunity to lay before its readers a review 
of this book. The lectures which are given in this book 
are remarkable for their keen insight into the realities of 
business problems and for the ability and clarity with 
which the different subjects are presented. All of the 
gentlemen who have contributed to this book of nearly 
four hundred pages are to be congratulated as are the edi- 
tors through whose enterprise the work has been published. 

The foreword and also first article in the book is by 
M. J. Wilbois, director of the School of Administration and 
Business, whose subject was “The General Organization 
of Business.” He first divided his subject into several dif- 
ferent divisions including the principles in the division of 
the work; their working out in a complete business; their 
application in a smaller enterprise. The type of organiza- 
tion selected is a manufacturing enterprise whose activities 
include the purchase of raw materials, sale of the finished 
product with the function of cost and finance running 
through every department. From this type all other 
enterprises may be deduced either by elimination or by 
transposition. A business house eliminates production; a 
bank handles only one product—money. By transposi- 
tion is meant the process of changing intangible things 
into what may be termed service, e.g., transportation which 
lays down goods at the consumer’s door; a university 
which produces science; a legislature, laws; a sermon, 
beliefs; a hospital clinic, health, etc. There are certain 
principles in the division of the work which should carry 
weight. Too often this selection is left to chance. Age 
or capital or paternalism may govern the choice. Things 
rule. Men are too often disregarded. 

The Human Factor in Business. 

Of late the human factor has been gaining recognition. 
The explanation is simple. The development of science 
was at first physical from Galileo to Edison and the nine- 
teenth century, while experimental psychology began only 
a little while ago. Gilbreth, Hartness, Emerson, Mosso 
and Munsterberg are still living or but recently passed 
away. 

Two Cycles in Business Operation. 

The author covers the general organization of business 
and outlines the different operations and the different 
qualities required to handle each separate division of the 
work which includes foresight, organization, execution and 
control, each of which require men of different types. The 
author then goes on to apply the principles he has stated 
and analyzes the different factors which are to be found 
when one takes up the study of the human factor in 
production. 

His next sub-topic was Classification and Systems, which 
he handled in the same masterly manner. 

_ An interesting portion of the lecture was the manner 
in which the subject of advertising was handled. 
Sales Department. 

In another chapter M. Maurice treats of the Sales De- 
partment in connection with the business as a whole. The 
purpose of selling is to produce profits and the direction 
of this important department should always be in the 
hands of the most competent individuals to be found in the 
executive branch of the business. 
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Nowhere perhaps in the entire organization is the human 
factor of more importance, The sales manager and the 
salesmen under his direction are the life of the concern; 
the science of administration and of organization are in- 
dispensable to the development of commercial enterprises 
but they are not alone sufficient—wherever there is a 
conspiciuous commercial success, you will find that the 
selling organization was at the bottom, middle and top of it. 

The author gives considerable thought to the qualities 
of a good salesman—his personality, his love for his job, 
his confidence in his house and in the product he sells, 
his energy, his unlimited courtesy, his perseverance and 
sympathy, his desire to serve his customers—it is these 
outstanding qualities that make the salesman par excellence. 
At some length the author takes up the building and train- 
ing of the sales organization, how they are recruited, 
where they should come from, how they are to be taught 
the policy of the house and the superiority of its merchan- 
dise, the value of round table talks and sales conferences, 
follow up literature and advertising, the value of being able 
to demonstrate what they are selling, practical instruction 
in actual field work, the merits of salary or commission or 
both, the value of prizes and bonuses, letters to salesmen 
and reports from them, constant supervision and helpful 
criticism—all these points are brought out and discussed 
in a most interesting manner, and in conclusion shows 
how some of the largest mercantile houses in France are 
applying themselves profitably to the study of problems 
such as these. 

The Organization and Its Chief Executive. 

In a chapter devoted to “The Organization in Its Rela- 
tion to the Service of the Chief Executive” M. Charles 
Mamet, vice-president of La Chambre de l’Organisation 
Syndicale and head of La Compagnie Réal, Paris, treats 
the subject of the role of the head of the concern in a 
masterful manner. As head of the executive branch of 
any organization, M. Mamet finds that the responsibilit 
belongs to the man who can and will assume it, with all 
the risks that accompany such leadership. He believes 
it a mistake to assume that only the spirit of money- 
getting justifies the establishment of any commercial or 
industrial enterprise. “An enterprise cannot exist,” he 
affirms, “unless it makes money, but to continue to live 
and earn a profit, especially and above all else, it must 
render to its clientele a service that is appreciated.” 

The role of head of a concern is not one that a man steps 
into without any previous plans or contemplation. It is 
rather assumed naturally, after he has spent much time 
and thought and money in developing a new idea, or 
adding to or improving one that has already been tried 
out. Asa result of such constructive thinking, the author 
deems five distinct points essentially to be considered 
before the enterprise may be launched: reasons for its or- 
ganization; a forecast of its position; an estimated balance 
sheet of its first year at least; a summary of capital needed, 
as well as the formation of a preliminary company. 
These two essential ideas of theory and practice, of organ- 
ization and operation, must be in the mind and intelligence 
of the man who would become executive head of any enter- 
prise. It is often the case that men who, through ignor- 
ance, presumption, or an inborn taste to manage things, 
believe they can become captains of industry without hav- 
ing the necessary technical knowledge, temperament, or 
capital. 

In all the preliminary planning and thinking, as well as in 
the later working out of the organization, the chief execu- 
tive cannot fail to be a good organizer. He must realize 
that his job is to preside, and he must leave to others 
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the details of working out his ideas. The creative genius cause he knows how everything functions and can safely 
must be his; he must be able to take the advice of his intervene when necessary. 
collaborators, and fit it into the working out of his own By the same token, the chief executive need not be 
ideas; he must never lose sight of the fact that his position the sales manager to know what sort of articles are in 
is that of the chief organizer, and upon his choice will favor at any particular time with the buying public; nor 
depend the character and ability of his associates need he be the advertising director to know what an ad- 
ut it is really only after all the preliminary organ-  vertising campaign can produce in the way of increased 
ization has been accomplished that the real power of the sales; nor a bank cashier to know how to dispose and 
chief executive displays itself. It is in the cycle of arrange the finances of the enterprise he directs. But the 
operation that the directing and guiding power of the head chief executive must be able to read all these signs and 
of the house is best felt. His responsibility is total and understand them, and the only thing that can safely guide 
definite for everything that passes in the day’s business; him is the results that are being produced. By means 
he presides over a work that he does not perform, yet he is of such statistical information, provided that it is sys- 
held responsible for its proper performance. tematically kept and studied and analyzed, the head of the 
The author finds that his paradox is easily explained enterprise can direct the work, even from a distant point 
by the proper division of the work. It is exactly this to which he may be called on business or an pleasure. 
division of the work that sets clearly upon each of the The enterprise continues to grow and function becauss 
department heads the definite responsibility each should of the regularity with which these figures are kept and 
carry, and upon each of the assistants and others down collected; and the executive grows with it, for it is his 
to the very lowest grade of employé. If the executive knowledge obtained from these sources that enables him 
is in. constant touch with what is going on in the organ- to survey the enterprise as a whole, and from an exterior 
ization, he can discover a fault the moment it appears and general point of view. 
and remedy it. Reports and figures, tables and statistics, In conclusion the author points out that executives too 
charts and graphs, data and memoranda, are constantly frequently fall into the error of devoting their time and 
brought to him for inspection and further direction. He _ their labors to the operating function rather than to over 
need not be the chief heating engineer to pass on matters seeing the business as a whole, which should render them 
of pressure, temperature, and draft, but he should know _ totally independent of it. The chief of the enterprise should 
how such matters are handled; he need not be chief elec- devote himself to the growth of the business; he is its 
trician to know the speed of dynamos, the volts and creator, its spirit, and its control; he is its very soul and 
amperes of the currents produced. In short the chief life, and never should let himself become a mere wheel in 
executive can assume the responsibility everywhere, be- its operation. 
OS 
THE LARGEST CORONA IN THE WORLD.—A Scene from ‘‘The Perfect Fool,’’ Which 
Has Been Entertaining Broadway. A Capital Stunt, Which Will Mean a Great Deal to Corona 
Dealers When the Show Goes on the Road. [Courtesy of the Corona Bulletin. 
Corona Goes on the Stage. type basket, with their feet to the audience. Then, as 
So Fo a Janet Velie and Guy Roberson—seated in little offices at 
Corona, the “personal writing machine,” has many the right and left—sing their song, the girls spell out the 
friends in the theatrical profession, as its portability en- ast line of the chorus by using their legs as type bars. 
dears it to actors and scenario writers. Ed Wynn’s “The The letters of the song appear on the platen as electric 
Perfect Fool” utilizes Corona in one of its scenes. The lights, controlled from the rear of the machine 


illustration gives an idea of how the stage has gone to the 
office for a startling setting. _ 
The seventh scene opens with eight girls lying in the 


Corona dealers on the circuit of the road show will have 
an excellent opportunity to cash in on the advertising value 
of this scene in “The Perfect Fool.” 


3i 


NEW MACHINES AND DEVICES 


New Calculating Machine. 


The Lehigh calculating machine, shown in the accom- 
panying Mustration: is of the so-called Odhner type. It is 
a lever set-up machine, in which, because of the character 
of its construction, a concentration of parts is possible, 
giving it the largest capacity it is claimed for any standard 
calculating machine on the market as well as complete 
portability. 

The machine is entirely standardized, every part being 
interchangeable. Internal refinements of manufacture and 
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THE LEHIGH CALCULATING MACHINE 


operation have been developed. All factors in the ma- 
chine register directly before the operator, and even though 
short cut operation 1s practiced, all factors still register in 
their true figures. 

Only the large model is now being manufactured. This 
model has a capacity of 12x12x20. 

The machine is manufactured by the Lehigh Corpora- 
tion, 25 West Forty-third street, New York, N. Y 


A New Memo Pad Holder. 


An attractive, efficient and economical scratch pad holder 
with roll of paper has been placed on the market under 
the name “Veri-Best.” This holder is so constructed that 
it rests in the proper position for easy writing. Rubber 
headed tacks prevent it from marring the desk. The case 
is made of oak and mahogany, neatly finished. This de- 
vice is made by the Specialty Company, 2300 Girard ave- 
nue South, Minneapolis, Minn. 


New Desk Lamp. 


The No. 74 Desk-Flex is the name of a new flexib le arm 
desk lamp which is said to be a decided advance in the 
construction of such devices. It is made with a three 
pound base of new and attractive design and eleven inch 





NEW DESK-FLEX FLEXIBLE ARM LAMP 


flexible arm, a full seven inch brass shade and stand, and 
two piece attachment plug. The base is full felted. These 
lamps are put up in individual cartons with attractive labels 
for mailing. There are twelve in a standard package with 
no extra charge for packing. They retail at a reasonable 
price. These lamps are made by the Aladdin Manufactur- 
ing Company of Muncie, Ind. 


Automatic Dividend Warrant and Check Writing 
Machine. 


E. J. Ward of Hamilton House, Bishopsgate, London, 
E. C. 2, with New York offices at 89 and 91 Warren street, 
is now in the United States negotiating for the sale of the 
American patent rights on the “Invicta Writer,” a machine 
which provides a rapid and effective means of inserting the 
amounts payable on dividends, warrants, checks, etc., 
simultaneously in figures and words. 

\ dividend warrant or check is inserted in the holder at 
the rear of the machine which brings it into position 
against a vertical platen. In the front of the machine is 
a keyboard containing lines of numerals ranging from 
naught to nine, representing thousands, hundreds, tens and 
units of pounds, shillings and pence or of whatever cur- 
rency is used. The depression of any given key operates 
the mechanism in such manner as to bring the figure repre- 
sented by that key together with the corresponding amount 
in words to the printing position. 

A lever at the side of the machine is pressed, which 
makes the print and automatically resets the machine to 
zero. By the use of this machine, the risk of variations 














THE INVICTA WRITER. 


between the figures and words in dividend warrants is said 
to be entirely eliminated. The following points in connec- 
tion with the machine may be noted: 

(a) The type wheels are interchangeable so that the fig- 
ures can be printed above or below the wording, as re- 
quired. 

(b) The machine automatically resets to “zero” unless 
the repeat key is pressed down, when the same amount can 
be printed any number of times. 

(c) Each sector in the machine is locked until the key 
controlling it is operated, thus avoiding the possibility of 
any unauthorized movement of the mechanism. The de- 
pression of any key automatically locks all other keys in 
the same sector. 

(d) An alignment bar insures correct position of all type 
at time of printing. 

(e) The actual operation of printing does not take place 
until the lever is pressed; thus it is possible to rectify any 
error made in operating the keys. 

({) The type may be either plain or have a perforating 
surface; in the latter case absolute protection against altera- 
tion or erasure is secured. 

(g) In addition to the movable printing arrangement 
described, fixed type may be used so that it is possible to 
print receipts, certificates to accounts, etc., etc. 

Speed—Eight hundred to one thousand checks or divi- 
dend warrants per hour. 


Kinkless Bead Chain. 


The American News Company is distributing the Kink- 
less bead chain, which serves as a key ring. It is a ten- 
cent seller 
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Some New Derby Chairs. 


Several new and distinctive patterns in office chairs are 
being produced by the old house of P. Derby & Company, 
Inc., of Gardner, Mass., who have been manufacturing 
chairs for seventy-eight years. Recently they brought out 
two new Bank of England types of chairs, the arm revolv- 
ing and side revolving chairs and arm and side chairs to 
match. These are made in quartered oak and in solid 
mahogany, also in birch mahogany finish. The birch arm 
chair is particularly suitable for use in shoe stores, as it 
can be finished in American walnut, which is quite in vogue 
at present in such institutions. 

Besides the better grade there are several new cheaper 
lines, including the square back type, one of which is known 
as the 5097 line, embodying several features generally 
found only in more expensive types. The reader will note 
that the company is losing none of its progressiveness by 
reason of the fact that it is well along toward four score 
years of age and that it is already figuring on the results 
of the next seventy-eight years of work! 
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“G-F" 


Propellor Pencil With Broad Guarantee. 

The General Fireproofing Company, Export Department, 
438 Broadway, New York, N. Y., backs up its propellor 
pencil with a broad guarantee: “If for any reasonable 
cause, such as defective manufacture, any “G-F” pencil 
does not give the buyer complete satisfaction, or if any 
triple silver plated pencil or gold filled pencil should wear 
off, the former within five years, the latter within twenty 
years from the date of sale, we will, at our option, gladly 
refund the purchase price or replace, gratis, upon its return 
to us.” This warranty is based on the inherent simplicity 
of the “G-F” pencil, and the intelligent effort exerted in its 
manufacture. 

The pencil is light, notably so, and proportioned to 
balance perfectly. Its mechanical features are simple, 
produced to the precision of a manufacturing jeweler 
throughout. The pencil was originally designed for the 
export market, and made with the thought that the user 
is located at a great distance from the factory. This 


assures the element of continuous, satisfactory service. 
he “G-F” propellor pencil is made in all standard sizes 
and fittings. 


Finishes are available in a variety of options; 


DERBY OFFICE CHAIRS.— Bank of England Style office chairs numbers 5474 A. W. 
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metals range from triple silver plate, gold plate, to solid 
gold, 10k, 14k, or 18k. Extra leads are packed in a novel 
“Flatpack,” and erasers in cartoons holding twelve. Ad- 
vertising matter, display cases, display cards, etc., are 
furnished to dealers. 

Strathmore Stationery for Men. 

The Strathmore Paper Company, Mittineague, Mass., 
offers cabinets of stationery for men, containing 125 sheets 
of paper and a similar quantity of envelopes. Both Mon- 
arch and Grafton sizes are furnished, the lines including 
laid Strathmore “Script,” wove Strathmore “Script,” 
Woronoco “Damask,” “Snowdrift,” Strathmore parchment, 
“Endowment” bond and “Bay Path” bond. 





Dennison’s Snap Shot Outfit. 

The Dennison Manufacturing Company, Framingham, 
Mass., appeals to amateurs in photography with its Snap 
Shot Outfit No. 9. It contains materials for framing six 
prints not larger than 6% x4%, and includes a book on the 
“Modern Art of Picture Framing.” 





and 5473 A. W 
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“Bowers” Telephone Pad and Memo. 


} 


The “Bowers” telephone memorandum is featured by 
the Advanced Arts Company, 718 Eleventh street, N. W., 
Washington, D. C. The device is clamped to the telephone 
instrument. It contains a memorandum pad liberal 
dimensions, a special directory for numbers frequently 
called, and a receptacle for the lead pencil; the latter is 
included with the device, and is secured to it by a string. 
Place is provided for memos which it is desired to keep 
on the memo device. 

Goerz Listing Machine. 

The manufacturers of Goerz optical specialties and 

photographic lenses and supplies have entered the adding 


and subtracting machine field with the Goerz adder and 
subtractor. The function keys are grouped at the left of 
the keyboard, with the operating handle at the right. 
The machine is adapted to split operation. It is made by 
Opticshe Anstalt C. P. Goerz, A. G., Rheinstrasse 45-46, 
Berlin-Friedenau, Germany. 
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A Word-Writing Typewriter. 

There has just come upon the market a new machine 
known as the Xcel Standard and Word-Writing type- 
writer, a model of which is shown at the general offices of 
the Xcel Typewriter Corporation, Liggett building, 41 
East Forty-second street, New York, N. Y. 

The inventor, Wesley H. Bennington, has put many 
years of study and experiment into this machine and is 
confident that the present model will not only fulfill every 
claim made for it, but will create for itself an important 
place in the industry. 

The Xcel typewriter in its general appearance is not un- 
like the Royal and is about the same size. It embodies the 
essential features of single-shift standard machines, but in 
addition to these, it has three novel features which the in- 
ventor claims give it a productive capacity twenty per 





THE NEWEST THING IN WRITING MACHINES.—Here 
are two views of the Xcel Standard Word-Writing Typewriter 
and at the right a diagram showing the arrangement of the 
keyboard by which the operator may write not only the usual 
letters, numerals and other characters, but may also write at 
yne stroke twenty-two of the shorter words most commonly 
in use. The machine, notwithstanding the special feature men- 


tioned, is no larger than the standard machines familiar to 
everyone. It has, the makers declare, all the advantages which 
the public is accustomed to find in typewriting machines, plus 
the additional word-writing feature, the object of which is to 
reduce labor and increase speed. 


The inventor of the Xcel typewriter is W. H. Bennington, who 
began his career as a lawyer in the days when expert typists 


were few. \fter writing many briefs by the laborious longhand 
method and others on a “blind’”’ typewriter by the hardly satis- 
factory “hunt and pick’’ system, he became convinced that a 
machine could be built to write the shorter words as well as 
single characters The present machine is the result of this 
dea and of many years of labor in bringing it to fruition 


cent greater than that of any other typewriter at the same 
operating speed. 

The machine has a single-shift standard keyboard of 
thirty-eight characters, with, of course, the usual capitals, 
punctuation marks and special characters brought into use 
by manipulation of the shift as in the regular standard ma- 


chines. In addition to these, however, twenty-two word 
keys are placed along the sides and in front of the stand- 
ard keyboard, with the operation of which they do not in 
tertere. 


The twenty-two words on the special keys are as fol- 


lows: “As”, “at”, “an@, an, are’. “oe”. os... eee 
att “he” sth np Coie 37 ae “not”, “or. 
“on”, “to”, “we”, “the”, “was”, and “you.” 


These words, it is said, comprise about thirty-two per 
cent of all the words ordinarily used in writing and occur, 
the inventor claims, more frequently than many letters of 
the alphabet. This percentage was arrived at through an 
analysis of one hundred thousand words taken from ten 
different forms of typewritten matter, including business, 
professional, love, scientific, legal and other manuscripts. 
Each word can be printed with the first letter of the word 
having either a capital or a lower case letter. They can 
be used as complete words or as parts or syllables of other 
words. 

The machine offers also a considerable range of special 
laracters such as “frt.”, “bal.”, etc 

The writing of complete words by the depression of a 
single key is made possible by the development of Mr. 
Bennington’s automatic multiple escapement and the novel 
arrangement of the type bars. Instead of the usual lever 
on the right or left hand side of the carriage, the Xcel 


cl 


machine has a lever on the right hand side of the keyboard 
instantly accessible and the return of the carriage is ef- 
fected, it is claimed, in half the time required by the old 
method, without forcing the operator to remove her hand 
from the keyboard. 

A third feature embodied in this typewriter is the rotat- 
ing platen movement. Two of the keys on the keyboard 
were designed to take care of this feature. The depres- 
sion of one of these keys feeds the paper up and by de- 
pressing the other one, the paper is fed down. By mak- 
ing the escapement inactive through the medium of the 
lever on the carriage, it is possible by the manipulation of 
these two keys to write straight up or down in a column. 
This feature, in conjunction with the tabulator, widens the 
range of work of which the machine is capable. 

The Xcel typewriter is constructed on the unit plan of 
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assembling. There are five distinct major units, each a 
complete assembly of itself. The carriage ways are of 
extruded metal, upon which the carriage rides on V-shaped 
rollers, which in turn have seventeen smaller rollers inside 
them. There are no ‘cast parts in the carriage which is 
made entirely from sheet metal and bar stock, heav 
enough to maintain rigidity, but light enough to permit 
rapid movement. 

















Fountain Pen for Manifolding Duty. 


The Gordon Pen Company, 450 Palisade avenue, West 
New York, New Jersey, is manufacturing a special mani- 
folding fountain pen which carriers the guarantee, “Good 
Impression Whenever Used.” It appeals especially to ac- 
countants. This is not a self-filler, but has unusual ink 
capacity. It is intended for desk service. Dealers buying 
in quantity are furnished with pens bearing their imprint 
without extra charge. 

“Tab-U-Log” Accounting Service. 

The Associated Business Engineers, 7 West Madison 
street, Chicago, Ill., features a specialized accounting sys- 
tem, based on loose leaf binding. “Tab-U-Log” duplicate 
billing system simplifies accounting and has a special ap- 
plication among small business men who find it difficult 
to master the intricacies of accounting. Its scope is not 
limited to modest concerns, as it grows with the business, 
and is readily conformed to machine bookkeeping systems. 
The usual method of distribution to the user is through 
accountants, who install the complete system. In cities 
where there is no representative the service and devices 
are available to alert dealers. 





34 OFFICE 


“Pending” File on Kohlhaas System. 


The Kohlhaas Company, 183 North Dearborn street, 
Chicago, Ill, makes a special file for pending matter, such 
as letters, invoices, back orders, bills of lading, requisi- 
tions, stock sheets, etc. It is equipped with side pieces, 
permanently attached, which prevent spilling the contents 





KOHLHAAS “PENDING” FILE. 


when carrying about the office. A single movement of 
the front plate locks the device. It is made on the Kohl- 
haas sectional principle, permitting an increase in capacity 
by the addition of sectional posts. The tabs are furnished 
in one-inch and two-inch lengths, in any number of posi- 
tions across the guide. Indexing is based on the user’s 
requirements, A-Z 1-31 (for follow-up work), or special 
guides as desired. 


New “Cabinette.” 


A small storage cabinet, designed for the use of stenog- 
raphers and other machine operators in offices, is an- 
nounced by Terrell’s Equipment Company, manufacturers 
of metal lockers and steel equipment, Grand Rapids, Mich., 
which will very shortly be placed upon the market. Re- 
cent tests have been made of the practical utility of this 
little cabinet—hence the trade name “Cabinette’”—and it is 
claimed that an active operator can save 10 per cent of the 
daily time required to handle working materials as well as 
enclosures to be attached to typewritten matter at the 
time of writing. Everything the operator needs is close 
at hand in the cabinet and there is no lost motion in opening 





TERRELL’S CABINETTE IN USE. 
and closing the drawers of the desk or typewriter table at 
which the typing is being done. 

The “Cabinette” may be placed at either side of the 
typewriter desk or table. Within easy reach are letter- 
heads and envelopes, both large and small carbon paper, 
second sheets, circulars, price lists, envelope stuffers, small 
advertising matter—in fact, all the work may be done with- 
out the operator’s so much as changing position. 
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The door is hinged so that it swings all the way ‘round 


and does not take up aisle space when open. The size of 
the “Cabinette” is 21” wide x 20” deep x 24” high; over-all 
height, including leg base, 30%”. It is made in three 


finishes: olive green enamel, grained mahogany, or grained 


oak. The shelves are adjustable on 1” spaces, no bolting 
required. The top is as smooth as a counter top. No un 
sightly bolts mar the smooth ends and back. It is a 
strictly high grade piece of steel furniture and is put to- 
gether with slip joints. 

Fountain Pens of Bakelite. 

It is stated that the Paramount Pen Company, 63-65 
Irving street, Jersey City, N. J., is making fountain pens 
and stylos out of bakelite, the company having a license 
from the Bakelite Company as workers in that substance 


to handle it in any form. 


This is an interesting bit of news. do not recall 


We 


any fountain pen manufacturer having used this substance 
for the barrels and caps of his pen heretofore. We un- 
derstand that the substance has certain advantages of 


which at the moment we are not informed precisély as to 
what these are. 


Additions to Bentley-Gerwig Desk Lines. 


The Bentley & Gerwig Furniture Company, Parkersburg, 
W. Va., has listed two new lines of desks for corporation, 
executive, bank and professional offices. These are massive 
in design, carrying a distinctive air of dignity and sturdi 
ness. They are know as “Z” grade (with brass pulls), and 
“Y” grade (with wooden drawer pulls). The specifica- 

















BENTLEY-GERWIG “Y’’ GRADE DESK. 


tions are identical throughout, except for the pulls. The 
lines comprise flat top (single and double), single pedestal 
flat top, roll top executive, roll top with pedestal type- 
writer attachment, flat top with pedestal typewriter attach- 
ment, flat top drop well (with single or double pedestal), 
and office tables to match. 

Bentley-Gerwig “Z” and “Y” grade desks represent high 
type of construction, workmanship and finish. The writing 
beds are selected quartered oak or mahogany, and like the 
desk tops are 1% inches thick, built-up, five-ply construc- 
tion. They are of the sanitary type, with legs gracefully 
tapered, equipped with brass sockets and sliding casters. 
All roll top and flat top desks have vertical letter filing 
devices in the double drawer of the right pedestal. The 
pedestals have dust-proof bottoms. Roll top desks are 


> 


provided with document boxes, pigeon holes, drawers, 5x 3 


inch card index drawer and private locker The curtain 
has a Pasquil lock of best quality. 
A Pen That Burns. 
The Post Stvlolectric pen is one of the newest hand 
implements to be introduced in this field. It is, briefly, 
a hot-point stylo, the heat being generated by an electric 


current from the usual light socket. Thorough insultation 
protects the user and the material marked from the current 
at all times. 

The instrument is no larger than a fountain pen. Its 
impression is indelible, inasmuch as its message is burned 
into the surface of the article written upon. The makers 
claim that the pen has an amazing number of uses, fifty- 
two of which they enumerate in their descriptive folder. 
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It may be used for writing upon paper, wood, leather, 
celluloid, hard rubber, glass and other surfaces. 
Four styles of points are provided for different purposes. 
The buyer of this pen receives the instrument itself with 
any point desired, six feet of cord, circuit tap and switch 
and 100 square inches each of gold, silver, blue, green and 





POST STYLOLECTRIC PEN. 


red transfer paper on which many beautiful effects may be 
produced. 

The makers are the Post Electric Company, 30 East 
Forty-second street, New York, N. Y 





“The Stationery of a Gentleman.” 


The Hampshire Paper Company, South Hadley Falls, 
Mass., caters to men of good taste with its new cabinets, 





HAMPSHIRE PAPER COMPANY’S CABINET IN USE.-— 
When the Cover is Raised, Both Paper and Envelopes are 
Readily Accessible. 


containing either Old Hampshire bond or Old Hampshire 
vellum. The cabinets are in keeping with the paper they 
protect. By raising the cover the box is opened, ex- 
posing both the quired paper and the envelopes. 

The imperial sizes, or semi-business, can be had with 
Old Hampshire bond or Old Hampshire vellum, white. 


man 


ofa Gentle 





“OLD HAMPSHIRE BOND” CABINET 


The commercial cabinet includes Old Hampshire bond 
only. The bond cabinet is covered with green, lettered in 
gold and red, and handsomely embossed. The vellum 
cabinet has a brow cover, lettered in gold and black, em- 


bossed. 





“Security” 1401 Double Door Storage Cabinet. 


The Steel Equipment Corporation, Avenel, N. J., has 
added to its lines of steel office furniture the “Security” 
steel storage cabinet, for keeping stationery stocks, samples, 
printed matter, etc., under lock and key, free from dust, 


theft and attacks by vermin and rodents. This cabinet 
has metal furniture construction throughout—not locker 
type. There is a double door, with substantial lock. The 


shelves are extra heavy, to carry unusual loads, and ad- 


justable to two-inch centers. The standard finish is dark 


green enamel, baked. These cabinets are seventy-two 
inches high, thirty-six inches wide and eighteen inches deep. 
They may be fitted with shelves, or two-coat rods. 





Tatum Appliances for Machine Bookkeeping. 

The Sam’! C. Tatum Company, Cincinnati, Ohio, has 
developed two new features for use in connection with 
mechanical bookkeeping systems. One is a loose leaf ledger 
with forms, indexing and operating qualities suited to the 
Burroughs “Simplified Accounting Plan.” This brings the 
essential facts of accounting within compact compass, and 
eliminates complications often met in bookkeeping. The 
accounts payable are in one section of the ledger, and the 
general ledger accounts in another. Color differentiation 
is employed in the tabs indexing the divisions, and assets 
and liabilities. 

A new posting tray for machine bookkeeping systems is 
an improvement over the original Tatum tray. It is rugged, 
readily transferred about the office, and affords ample 
compression for the ledger sheets without the use of a 
follower block. 


Irvin “Sleeve Device” Prevents Clogging. 


The Alex H. Irvin Company, Curwensville, Penna., has 
improved its paper fastener through the adoption of a 
“sleeve device’ which holds the staple in position when 
driving, thus avoiding the possibility of clogging. The 








D'E 


THE NON-CLOG PAPER FASTENER.—At the left top is a 
view of the finished machine. The diagrams A and B at the 
right show respectively the effect when the plunger has no 
sleeve device and the action of the sleeve which prevents clog- 
ging. Belew are outlines showing, at the left, the fasteners as 
they come in gangs, and at the right a detail view of the ma- 
chine showing how the fasteners are pushed forward into op- 
erating position. 


sleeve precedes the plunger on the down stroke, sur- 
rounding it. The staple cannot bend, buckle or clog. 
The natural tendency of an unsupported staple is to trend 
in the direction of the cut when placed between the die 
and the plunger. The Irvin “sleeve device” keeps the staple 
in its true position, presenting the point to the material 
to be fastened, and assuring a perfect clinch. The cutting 
die is adjustable and renewable. Six different cutting edges 
can be brought into position. When the die is dull around 
its circumference, a new one can be inserted at slight 
expense by the user, without sending it in for the change. 
Six cutting surfaces are secured before change is necessary. 
(Continued on Page 153.) 




















— 


ae 
—————— 






—F seo 


eS 


— 


7 ee 


——— 


—- 


ill 








LORD MAYOR OF LONDON, IN RESPONSE 
TO THE MESSAGE OF J. OGDEN PIERSON, 
PRESIDENT OF THE NATIONAL ASSOCIATION 
OF STATIONERS AND MANUFACTURERS 





EAR MR. PIERSON: I need scarcely say that it was 
with sincere pleasure that I received the message of 
good will and good fellowship to the members of the 

Stationery and Allied Industries of this country, which you 

conveyed from your Association and yourself to me. 





It is not a message from strangers, but from our kinsfolk 
across the ocean, from those who are divided from us by 
many miles of land and sea but who are always close to our 
sympathies and very near to our hearts. We are members of 
one great family; our ideals, our hopes, our ambitions are 
the same. The arts of Peace appeal to both nations more 
strongly than the arts of War. 


As stationers we may feel that we are helpful to our coun- 
tries in tying more tightly the bonds of fellowship between 
them, for it is due to our work that constant communica- 
tion is possible. When we cannot meet in person we can, 
at any rate, write to one another, and such a cordial mes- 
sage as yours is not only a reminder of our near relation- 
ship, but is also an encouragement to us all to make it en- 
during and ever closer. 


Wishing you and all yours all prosperity and happiness, 


Yours sincerely, 
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Representatives of office equipment concerns abroad, visiting the United States, are 
cordially invited to make the office of this journal their headquarters. 
main office, 417 South Dearborn street, Chicago, and the staff of the branch in charge of 
C. H. Everly at 720 Tribune building, 154 Nassau street, New York, will be happy to be 
of any possible service. While the facilities at New York are not so many as at Chicago, 
there will be found the same pleasant willingness to be useful. 


The staff at the 
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Regular Correspondence to Office Appliances 
by W. Teignmouth Shore, Surrey House, 


Victoria Embankment, London, WW. C. 2. 


March 6, 1922. 
HOUGH a spirit of optimism is still abroad in the 
land, the good time that is coming is slow upon the 
road; traveling in an old hoss shay rather than in an 
up-to-date automobile. It need scarcely be said that the 
prosperity of the office appliance traders depends entirely 
upon is the twin brother of general prosperity of business. 
$usiness in this country is not yet strongly on the up- 
grade. Isitin any country? Europe has not yet recovered 
from the war. That deadly sickness has left the world 
anaemic and strong tonics and steady nourishment are 
necessary to set the invalid on his feet again. Of Ameri- 
can trade and business conditions it is not for me to speak— 
they may be better than ours, or worse. Here we are 
suffering from internal and external troubles. Our home 
market is weak, the purchasing power of our people has 
been bled white and taxation is bleeding us still. Many of 
our best customers abroad are practically bankrupt. 
<--> 
As a sample of business times here, 
this may be taken: There seem to be 
plenty of people with plenty of money to 
spend, but store and hotel keepers tell a 
sorrowful tale. Necessaries of life are 
bought—of necessity, and those who are 
compelled to journey up and down the 
land do so. But outside bargain hunters 
the stores find it difficult to do business 
and are selling off their stocks, often at 
a loss, in order to get in ready money to 
carry on with. Business men come up to 
London, but not only do they not spend 
in the hotels on anything like the scale 
they were wont to do, or stay nearly as 
long, but also they do not bring their 
women folk with them. What is to be 
done? Nobody knows, or perhaps it 
might be more truly said, everybody has 
his pet remedy. I have mine, of course, 
but am too modest to put it forward! 
But upon one point, I think, most every- 
one is agreed: that no one nation of it- 
self can set things right—the policy, the 
effort, the victory, must be international. 
It is of no real effect each nation put- 


ting its shoulders to its own wheel only; SIR JOHN BADDELEY. 





the nations together must put their shoulders to the interna- 
tional wheel and push the international car out of the slough 
of despond and up the hill to the highland of prosperity. All 
of which amounts to this: We must all get a move on, 
quick. I am an optimist still; the business body is not 
mortally sick, only dangerously ill and in need of very 
careful doctoring and nursing. 


But there is another view of this thorny question and 
there are not a few who feel assured that the tide has 
really turned. A friend who is thoroughly “in” with the 
inside of the stationery trade and who is so modest that he 
will not permit me to mention his name, tells me that, 
though the optimism is timid, it does exist and “things are 
stirring.” The tide is flowing, but not racing as yet. As 
an indication and part cause of the change for the better 
he names the recent reduction in the bank rate. 

<*> 

Then, on Monday, February 27, at the. annual general 
meeting of Messrs. Selfridge, Mr. H. Gor- 
don Selfridge, the chairman of the com- 
pany, spoke of “the outlook,” and said: 

“And now how about the future? The 
period required for recovering from the 
war will be longer than we anticipated. 
It could never come quickly, but must be 
gradual. The upward turn has not yet 
manifested itself, at least not conspic- 
uously. Some manufacturing businesses 
are increasing their export orders, and 
plenty of this is what the country needs. 
The coming six months will, to say the 
least, certainly require all our best care 
and attention, and for the remainder of 
the year we can only issue a conservative 
hope. But with still difficult times and 
plenty of them ahead, this business looks 
into the future with entire equanimity, 
and it will be our endeavor to make this 
year of 1922, no matter what happens, 
as full as we can of splendid progress.” 
Mr. Gordon Selfridge is one of the out- 
standing figures in London business life, 
a shrewd, keen, enterprising man, who 
looks upon a difficulty as an incentive to 
exercise of energy. 
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On the other hand, George A. Wareham sees a good 
many clouds about upon the blue sky, and gives vent to his 
views as follows: 

“T can sense nothing in the way of a steady activity. 
There are flashes in the pan, but they come to nothing. I 
am not one of those who blame the Government for every- 
thing. Indeed I have a feeling that since the war the 
situation has, on the whole, not been handled badly, but | 
cannot help thinking that a general election would be just 
about the thing wanted. Underlying the whole situation 
seems to be a lack of confidence, and whatever the result 
of an election—whether Lloyd George is still at the head of 
things or not—even if a Labor Government came into 
control—there would be in command a body with practical 
evidence of the country’s backing and with the burden 
upon them of making some definite declarations of policy, 
all of which I think would or could form a basis for con- 
fidence. Honestly I think the situation is more psychologi- 
cal than material. Prices seem much more stable—there is 
less ‘job’ stuff about, there seems to be no lack of money, 
judging by the way in which recent sound issues have been 
oversubscribed, the exchange situation is certainly going 
no worse, while the valuation of the pound in America is 
steadily advancing, and I, therefore, form the opinion that 
the body corporate needs treatment rather from a mental 
specialist or psycho-analyst than from a doctor or surgeon. 
What the business world wants today is a little common 
pluck. That’s about all on that point. You ask me, what | 
think is the attitude of the British man towards American 
articles? Well, I can only say that I do not find evidence 
of any objection. There is, of course, the old bias towards 
the British article, and ‘Made in Britain’ is undoubtedly a 
good war cry, but if the American article is practical, ful- 
fills a need, and, above all, is at the right price, I see no 
reason why it should not sell in this market. There is as- 
suredly plenty of evidence to the contrary, particularly in 
the office equipment industry. In this connection I would 
rather like to lay stress on the remark ‘at the right price.’ 
I have personally tested out one or two sundries of Ameri- 
can origin, but they fall down on the price question. | 
think an American manufacturer, desirous of putting a 
line into this country must, among other factors, bear in 
mind the depreciated value of English money and realize 
what that means to a British buyer.” 

<---> 


Some time ago, when speaking in London, Lord Reading, 
now Viceroy of India, referred to Canadians as those whose 
role it was to form a connecting link between and act as 
interpreters of the ideals of the two great branches of the 
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W. H. HARTLEY, 
Multicolor, Ltd., London. 


English-speaking peoples. W. H. Hartley, chairman of 
the Office Appliance Association here, is one of those 
young Canadians in London who seems to fill that bill. 
Although a comparative newcomer as things go in Lon- 
don, he is already one of the best-known of the younger 
business men of the metropolis, particularly in advertising 
and office appliance circles, being a member of the Central 
Executive Committee of the British Advertisers’ Associa- 
tion as well as chairman of the very energetic Office Ap- 
pliance Association. Indeed the great success of the latter 
association owes much to his energy, enthusiasm and 
organising ability. He is, too, a thorough good fellow, 
which is no bad asset for a business man. I had a chat 
with him the other day, and in answer to my question as to 
whether or not there is a prejudice here against American 
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office appliances and labour-saving machinery, without 
hesitation, he said: “In my opinion no such prejudice ex- 
ists; indeed, American office appliances are held in very 
high regard in this country. England is one of the great- 
est trading nations of the world because she has always 
known that you cannot sell to other nations unless you buy 
from them. Incidentally you might tell our good Ameri- 
can friends of the office appliance industry that among 
other things for which these islands are famous are wool- 
lens of all kinds, particularly fine suitings, also the finest ot 
shirting materials of all kinds, and every time they can 
add an item or two of British manufacture to their pur- 
chases, they are in turn helping this country to import 
more of the kind of goods which America manuiactures to 
best advantage.” Which is a word from the wise to 
the wise! 


London Stationers’ Annual Dinner. 

The annual dinner of the Stationers’ Association of the 
United Kingdom was held at the Hotel Cecil, London, on 
Friday, March 3rd, the principal guests being the Lord 
Mayor of London (Sir John Baddeley), with the Lady 
Mavoress and the Sheriffs. Among the other guests were 
the presidents of the various associations connected with 
the stationery trade, including the Master of the Worship- 
ful Company of Stationers and the Chairman of the Lon- 
don Chamber of Commerce. Mr. Frank Dorizzi (Messrs. 
George Rowney & Co.) presided and responded to the 
toast of the Stationers’ Association proposed by Mr. Stan- 
ley Machin. The president, Mr. Percy Barringer (John 
Walker & Co., Ltd.), proposed the toast of the Lord 
Mayor. A special and very pleasing feature of the occa- 
sion was the presence of two distinguished American guests, 
who were accompanied by their wives. These gentlemen, 
Mr. W. I. Ferris and Mr. W. Randall (of the L. E. Water- 
man Company), had a spontaneous and particularly hearty 
greeting, Mr. Barringer introducing them to the company 
and proposing their health. He said he was not quite 
sure but that the Lord Mayor, who had his health proposed 
about 300 times a year in varying degrees of eloquence, 


would really appreciate that it was rather a pleasant 
change if it were done actually badly. (Laughtet (The 
Lord Mayor: “Baddeley.’’) The Lord Mayor § said 


He (the speaker) disclaimed all responsibility 
In proposing the toast of the Rt. 
associate 
had been 


“Baddeley.” 
for that. (Laughter.) 
Hon. the Lord Mayor, he was proud to be able to 
with it the gracious lady whom the Lord Mayo1 
good enough to bring with him to honor that gathering 


He might in all truth use superlatives on this occasion 
The Lord Mayor of the City of London was, as they knew, 
a picked man from any class, and therefore superlatives 
would be necessary for that; but when they found he was 
in the hierarchy of that class, and a picked man from sta 
tioners, then of course a superlative was necessary; but 
when, again, they remembered further that the Lord 
Mayor was a member of their Association, they would 
realize why he (the speaker) had not been able to find suf- 


ficiently eulogistic expressions to do justice to this occa- 
sion. It was a peculiar and proud privilege of this Asso- 
ciation that only three years ago it had had the honor of 
entertaining a previous Lord Mayor, who was also a sta 
tioner and a member of this Association (Applause.) 
He had been told that within the history of the City of 
London there had been a great many Lord Mayors who 
had been stationers; that in the present century, which was 
still very young, they had had no less than five stationers 
occupying what was the highest civic office in the kingdom, 
and what he ventured to say was the highest civic office 
in the world. The little trip that some of them had made 
to America had been mentioned. He did not propose to 
give them an exhaustive history of America. But he was 
sure that all present would be gratified to learn that they 
had received from the president of the Stationers’ Asso- 
ciation in the United States a very cordial message of 
greeting. What was even much more pleasant was the 
fact that the message had been sent jointly to the Rt. Hon. 
the Lord Mayor of London and to the Stationers’ Asso- 
ciation. (Applause.) It was their privilege to number 
in the audience that night two gentlemen from New York, 
very distinguished in the stationery trade in America. It 
was not his province to welcome them, but at the same time 
he might mention that they had made special efforts to 
be in time to attend this banquet, so that they might have 
the privilege of meeting the Lord Mayor and Lady 
Mayoress. He thought he could say from his own experi- 
ence of America that the office of the Chief Magistrate of 
the City of London stood as high in the esteem of Ameri- 
cans as it stood in our own. They realized that it was a 


a 
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very democratic institution, that it was only occupied by 
those who had gained the highest esteem and regard of 
their fellow citizens, and that nothing but absolute merit 
entitled anyone to hold that position. 

A hearty and most cordial greeting of friendship to our 
brethren in the United States was unanimously adopted, 
the whole audience standing and cheering for a consid- 
erable length of time. 











R. PARKE R DRAKE, American, of Miller, Drake & Company, 
London, E. C. 4, about to start out on a trip covering the 
branch offices « of his company in England. 








Rubber in Paper Manufacture. 


Vice Consul Wade Bickford, Singapore, Straits Settle- 
ments, reports experiments in the use of rubber latex in 
the manufacture of paper. The process has been patented 
by Frederick Kaye. The report concerns the improve- 
ment of the finished product as regards folding and ten- 
sile strength. It does not indicate that the paper has 
waterproot properties. The addition of one-tenth of one 
per cent rubber latex (the creamy liquid obtained by tap- 
ping the rubber plant) showed a folding number of 5,000 
to 6,000 and a tensile strength of two to three times that 
of similar pulp made without rubber. A rubber content 
of seventy-five hundredths of one per cent brought the 
olding number up to 14,500—the normal folding number 

similar paper made without rubber is 30. 


Exposition in Mexico City. 

The second annual International Commercial Exposition 

the City of Mexico will open June 4, 1922, At the first 
exposition a business totaling over five million doliars was 
transacted during the thirty-day period. This year a bigger 
ind better exposition is planned. 

Mexico has blossomed almost over night into a land of 
opportunity, anxious to buy and learn from her progressive 
neighbor of the north. It is said that the exposition has 
become a buying center of the republic. Exhibit material 
should arrive at Laredo or El Paso, Texas, before May 15. 

Further details of this exposition may be had by address- 
ing Exposition Commercial Internacional, S. A., 1618 
North American Building, Chicago, Ill. 


Annual Dinner of British Wholesalers. 


The National Association of Wholesale Stationers and 
Paper Merchants of the United Kingdom held its annual 
dinner at Claridge Hotel, London. The chairman of the 
association, J. W. Cooke (Butt Bros. & Cooke, Ltd.), pre- 
sided at the meeting. A. Dykes Spicer was given custody 
of the golf trophy for 1922, won in the annual competition. 


Mount Vernon House Appoints Canadian Agent. 

The W. E. Thayer Company, Inc., Mount Vernon, N. Y., 
has appointed A. R. MacDougall & Company, Ltd., of 
Coronto, Ontario, to act as distributing agent of the Silent 
Secretary to the trade of the Dominion. 


Savery Heads London Benstonare’ Social Society. 


Lio nel Savery was elected president of the London Sta- 
tioners’ Social Soc iety at the annual meeting. 
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Hawaiian Firm Enlarges Premises. 


A recent enlargement of the store of the Patten Com- 
pany, Ltd., Hotel street, Honolulu, Hawaii, was signalized 
in part by a full page spread in the Honolulu Star Bulletin 
of February 25. This big advertisement pictured the book 
department, stationery department and ofhee equipment de- 
partment of the c omnnent with portraits of the several offi- 
cers. These include W. Patten, president; J. R. Patten, 
vice president; C. A. “Geant treasurer; Frank J. 
Dougherty, manager of the office equipment department; 
W. J. Warner, manager of the paper department, and Fred 
De Vilbiss, manager of the book department. 

This house has been in existence about twelve years. 
When Mr. Patten first took charge of the business it con- 
sisted chiefly of magazines and periodicals with a small 
stock of books and notions. Now it is said that the book 
department of this concern is probably more complete than 
any other in the Islands. Furthermore, the company con- 
ducts a wholesale paper business from a warehouse in 
Union street and enjoys an extensive and profitable busi- 
ness in commercial stationery and office supplies. The 
recent addition by this company of the complete Allsteel 
line was the final event which brought about the enlarge- 
ment of the company’s premises. The company handles 
mimeographs, adding machines, addressing machines, re- 
built typewriters and many other devices. Before organiz- 
ing the present company, W. N. Patten had been with the 
Hawaiian News Company for about six years. At the end 
of this term he organized a partnership with A. B. Arleigh 
at the present location, but only a fraction of the present 
store was used. The floor space was 1680 square feet as 
compared with 15,820 square feet used by the business 
today. The name of the business was first A. B. Arleigh 
& Company, but it was changed to the Patten Company, 
Ltd., in 1917, when Mr. Arleigh’s interest was purchased by 
Mr. Patten. 


Centenary of Monroe Doctrine in 1923. 

Dr. L. S. Rowe, director general of the Pan American 
Union, has suggested that the centenary of the promulga- 
tion of the Monroe doctrine be celebrated on Latin-Amer- 
ican soil. President Monroe made his proclamation De- 
cember 2, 1823. The suggestion is made that the cen- 
tenary be celebrated in connection with the Fifth Congress 
of the American Republics, which will be held next year 
at Santiag« It is thought that the anniversary can be in- 
cluded in the proceedings of the congress, and it may 
even be possible to arrange the time of the congress so 
that the anniversary date is included. 





Paper Pulp Made in Australia. 


Mountain gum, a prolific growth of New South Wales, 
has been found a suitable material for paper pulp. The 
tree has had but small commercial value, but if the experi- 
ments prove successful it is hoped that Australia will be 
able to provide sufficient pulp for its newsprint needs, 
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ACCO MANUFACTURE 











DISPLAY OF THE ACCO MANUFACTURERS, LTD., AT 
THE BIG LONDON EXPOSITION LAST MONTH.—This com- 
pany is the British branch of the American Clip Company. 
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POLAND AND OFFICE EQUIPMENT 


Written for Office Appliances by 


Ludwik 


Aksmann, Krakow, Poland, Outlining Con- 
ditions in This Interesting Country. 


NOTE—Mr. Aksmann’s remarks seem to be pessimistic, but there is a ray of sunshine now and then in the gloom, for 
he shows that the quality of American office appliances, devices and supplies is such that it is in demand at all times by those 


who have the means to pay a higher price. 


Goods with which American goods compete apparently have less to recommend 


them than American goods, but the fact that they are sold at lower prices than American goods makes the latter not always 
easy to sell. We commend these remarks from Mr. Aksmann to the careful attention of office equipment manufacturers, trust- 
ing that still more vigorous efforts will be commenced and continued to enable American office equipment to keep its hold 
in Poland against the flood of competition which has been loosed against it. 


ONDITIONS prevailing in Poland at the present 

moment as far as importation of American goods is 

concerned are very difficult because of the follow- 
ing reasons: 

1. The extremely low rate of exchange of the Polish 
Mark. 

2. The constant variation of the rate of exchange, viz., 
lack of stability of the Polish money. 

3. Lack of fluid cash—this an effect of some fiscal 
measures, striving to raise slowly the Polish rate of ex- 
change. With this lack of fluid cash are closely connected 
the extreme difficulties of obtaining a credit opening from 
any of the banks in this country. 

4. Partial stagnation of home industry production—a 
fact that has manifested itself by the phenomenon of sev- 
eral factories being shut up, resulting in a decreased 
demand for office equipment devices from industrial offices. 
This stagnation, however, seems to have already passed 
over its most critical point, and the hope is justified that 
there will be some improvement at this respect in the not 
distant future. When, finally, we take into consideration 
the very high customs duties imposed on the importers 
of foreign goods, we must understand that the situation is 
really a very difficult one. 

The most important factor among those mentioned 
above affecting unfavorably the conditions for importation 
of American goods to Poland, is unquestionably that out- 
lined under No. 2, viz., the variation of the rate of ex- 
change. It involves for the customer the danger of bearing 
a loss if at the moment when goods arrive at destination 
the Polish rate of exchange is better than it was at the 
moment of forwarding the money. This danger prevails 
of course for all importers of foreign goods, but quite 
particularly for those who are importing from the United 
States, because it takes at least three months from the 
time of forwarding money until the moment when the 
goods arrive at destination. The American manufacturers 
are in a position to remedy this evil by consenting to 
change the terms of payment, which are today cash with 
order, or cash against documents—in other words, by 
extending credits to their customers, and in their own 
interest they should take. the matter seriously into con- 
sideration. 

We shall picture below the situation as far as the most 
important office equipment divisions are concerned. 

Typewriters. 

There is a big German competition in this field. This 
competition hampers the American manufacturers not so 
much because the price of German typewriters is consider- 
ably lower than that of American typewriters—the buyers 
being generally convinced of the higher grade quality of 
American makes in this domain—but because the Germans, 
in better appreciation of the situation, are extending pay- 
ment facilities to their customers. Considering that in 
Poland, since obtaining political independence, many new 
factories and offices have been created, and that there is 
consequently a bigger demand for typewriters in this 
country than there had been before the war, the American 
manufacturers are running the risk that Germans, having 
once gained important new circles of customers, will not 
be easily removed from their advantage; and the American 
manufacturers will lose forever a big part of the Polish 
market. Particularly as far as the typewriter market is 
concerned the American manufacturers should not omit 
to take prompt measures to overcome the situation which 
is now developing, having in view the fact that typewriters 
form the chief article of importation to Poland in the 
domain of office equipment, and that in the future under 
normal conditions the Polish market in this field will be 
a very important one. 

Adding Machines. 


competition is not 





The German dangerous in this 


division, the German adding machines being, as far as qual- 
ity is concerned, so much inferior to those .of American 


makes that serious competition does not exist. There is a 
demand for American adding machines, particularly in 
banks and other large institutions, but their price being 
too high on account of the actual rate of exchange, the 
buyers are waiting until the rate of exchange shall have 
undergone a more favorable adjustment. 

Rotary Duplicators. 

Three British makes have been for a long time familiar 
to this market. 

Ribbons and Carbon Paper. 

In these products there is a real flood of German manu- 
factures and American producers encounter some difficulty 
in meeting competition on account of the fact that the 
prices of German products are extremely low. High-grade 
American ribbons and carbon paper, however, are being 
sold on account of their higher quality, though the task 
of selling is not easy in competition with a cheaper product 

Office Furniture. 

Importation of office furniture into Poland from America 
against ready cash presents considerable difficulty because 
of the high prices resulting from the rate of dollar ex- 
change. I suggest that these goods be imported into Poland 
under some arrangement that will make them salable on 
a commission basis. 

Market for Computing Machines in Belgium. 
Acting Commercial Attaché Samuel H. Cross, Brussels, in Com 
merce Reports. 

Although the high rate of dollar exchange is the prin 
cipal obstacle in the sale of computing machines in Bel- 
gium, German machines of the same character as American 
machines do not show sufficient price advantages to be 
serious competitors of American products, and they are 
used only by houses which became familiar with them be- 
fore the war. 

The low cost of office help and the necessity of em- 
ploying war veterans is retarding the introduction of labor- 
saving machines in government statistical offices: but 
progressive private enterprises, such as the large banks, are 
showing an increasing tendency to use calculating machines, 
especially in their exchange divisions. There is no doubt 
that the local demand could be increased if an active demon- 
stration campaign were carried out. 








C. A. Fischer & Co. Appoint Continental Agent. 

C. A. Fischer & Co., Berlin, W. 30, Luther Str. 13, who 
have recently put out a new self-acting stamp pad, an- 
nounce the following representatives in the European of- 


fice equipment field for the distribution of this popular 
article: 

Brussels, Belgium—Technical Office Societé Co-opera 
tive, Boulevard Adolphe Max 56; Alexandrie, Egypt- 
Valdemar J. Polack, P. O. Box 922; Paris, France—S. Mar 
chak, Rue St. Lazare 94; London, England—Harry 
Raphael, 12/13 Bouverie St., London E. C. 4; Florence, 
Italy—Priamo Nuti, Via Vigna Nuova Nr 1; Athens, 


Greece—N. E. Anastassakis, Rue D. Pesmasoglon 15; 


Prague, Czecho-Slovakia—Orient Prager Trading Co., 
Ltd., Vaclavské nam 7; Vienna, Austria—S. & W. L6éb 


lowitz, Vienna 1, Neuthorgasse 18; Copenhagen, Denmark 
—Kasseapparat Kompagniet, Jernbanegade 3; Helsingfors, 
Finland—Maury & Son, Unionsgatan 24; Bergen, Norway 
—Conrad Thorsager; Belgrade, Serbia—Simo Brkitsch, 
Kolaroeva Ulica 5; Spain—Doropa Co., Ltd.; Berlin 
Charlottenburg, Kantstrasse 59. 


Office Machines Featured at Manila Carnival. 
Representatives of American office machines were among 
the exhibitors at the annual carnival held at Manila, P. I., 
February 4-12. The attendance was about 500,000. Frank 
& Company, representing the Woodstock typewriter, re- 
ceived first prize for their booth. A typewriter contest 
aroused a great deal of interest. 
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CONDITIONS IN DUTCH EAST INDIES 


Being an Article Written Especially for 
Office Appliances by Herm. E. Smalhout, 
Weltevreden, Java. 


NOTE—The facts related by Mr. Smalhout and the conditions he has outlined would seem to indicate that general 
business in Java has undergone a trying period, and it will no doubt be learned with surprise by Americans that the market 


of the Dutch East Indies is overstocked m practically all commodities. 


notwithstanding the fact that the prices asked are higher than those demanded for 


on account of their superiority in quality, 
goods manufactured in other countries. 
degrees of success. 


Both price and quality take their place in the struggle for business with 
In the long run, probably quality, where it functions as economy, will win. 


However, American goods seem to be in demand 


While conditions in this 


market are difficult, we see no reason for any let-up in the efforts of Americans to keep their lines prominently before the 
buying public of Java, for sooner or later the turn will come, and when it does, quality merchandise will take foremost place. 
It should be noted that in conclusion Mr. Smalhout urges American houses to adopt the English terms of sixty and 


ninety days, and gives substantial reasons for his suggestion. 


S IN preceding years, I should like to present my 
A opinion regarding the importation of typewriters and 

other modern office appliances into the Dutch East 
Indies. What a difference there is between the outlook 
of December, 1920, and that of December, 1921! Although 
the position of the importer at the beginning of 1920 started 
to change with the first signs of the coming depression, 
nobody at that time could imagine the extent to which this 
movement was to go, nor that it would so soon take with 
it everything that had been built up during the previous 
years. Many illusions were entertained by British and 
American exporters concerning the coming trade with the 
Dutch East Indies. Who, indeed, would have thought be- 
fore the war that these colonial countries would buy such 
enormous quantities of paper, office machines and various 
modern office appliances? Who imagined that the import- 
ers in the Dutch East Indies would close contracts with 
\merican manufacturers for the sale of hundreds of type- 
writers yearly? Now, alas, we see all these beautiful 
dreams exploded. During the month of May the position 











HERM. E. SMALHOUT, 
JAVA. 


of the importers became worse. Several big commercial 
houses became bankrupt, so that in the last half of 1921 
the situation was reaily serious. 

Firms formerly good for hundreds of thousands of 
ouilders, lost all they had and were obliged to go into 
voluntary liquidation or were declared bankrupt. And the 
heavy depreciation came so quickly that the depression of 
prices could hardly be followed. Each importer was left 
with an enormous stock of goods which were bought at 
much too high prices in proportion to the present market 
value. 

Millions have been lost during the last year, and it ap- 
pears that it will take several years more in the very fluc- 
tuating market of the Dutch Far East before regular trade 
can again depended upon. American manufacturers 
will no doubt have by this time discovered that they get 
few orders from the Dutch East Indies and that when they 
do get such orders they are small. 

Stocks of typewriters and other machines are still enor- 
mous and daily these devices are being offered below cost. 
Formerly it was not difficult to sell a good lot of machines 
each month, but at present weeks pass during which not 
one machine is sold. The importer, therefore, is compelled 
to sell his stock at the best price he can obtain, as he must 
have the money and cannot keep the goods in his stores. 

With regard to the sale of the ordinary small office 


be 


articles, such as ink, paste, files, typewriter ribbons, carbon 
paper, etc., it is believed that manufacturers in the United 
States will encounter still greater difficulties inasmuch as 
Germany is exporting big quantities of such goods at 
about half of the American prices. Possibly, the rate of 
exchange for the American dollar, still high, has much to 
do with preventing active business between the United 
States and the Dutch East Indies. It seems to me to be 
remarkable that some American concerns in our territory 
who founded offices in the Dutch East Indies during the 
war are about to close them. 

In the first week of 1922, one of the biggest paper houses 
of San Francisco, which has done a very important busi- 
ness in the Dutch East Indies, particularly os the war, 
closed its branch office in Batavia, because it could not earn 
expenses. 

The principal mainstay to success in such a market as 
that of the country in which I live is not only to have a 
big capital and large stock, but also a thorough knowledge 
of and experience in the trade fashions of the Chinese and 
other customers. Above all, business men ought to write 
and speak fluently in the Malay language, which is im- 
perative if one living here would do a satisfactory business 
in our territory. The people with whom most of the 
business must be done cannot speak the English language, 
so that it is very difficult for an Englishman or an Ameri- 
can to come to an understanding with them. It is, there- 
fore, a great mistake on the part of Americans and Eng- 
lishmen that they do not learn the language of the country 
in which they are established, seeming to be of the opinion 
that everybody ought to be able to speak and write Eng- 
lish. 
such country as ours, I think it quite time that they change 
their minds, as the first demand for good business is to 
be fully acquainted with the fashions of the people with 
whom they trade and a fluent knowledge of the Dutch and 
Malay languages. The Dutchman appears to be in a more 
favorable position than other Caucasians, for he seems to 
learn native languages very readily and thus to have an 
advantage in the conduct of his undertakings. I should 
like to see Americans consider this matter very seriously. 
I do not wish to say that there are no exceptions to the 
statements I have made, for I myself know some Ameri- 
cans and Englishmen who speak the native languages 
excellently. 

Conditions in Steel Furniture. 

I now come to the importance of steel furniture, partic- 
ularly steel filing cabinets, which are everywhere in use. 
At present there are very large stocks on hand which have 
been purchased at the high prices of 1920 and 1921. At 
present there is practically no demand, and it does not 
seem to me that satisfactory quantities will be imported 
during 1922. Prices have also depreciated during the last 
few months with the result that importers were compelled 
to sell at cost or lower. We feel that the public has 
changed its mind entirely, for instance, when somebody de- 
sires to buy a filing cabinet, he knows already that prices 
have gone down and with this knowledge in mind presses 
the importer to sell far below the mark. As soon as the 
big stocks now on hand have been sold importers will no 
doubt communicate again with American manufacturers in- 
asmuch as American goods in this line are the best. It 
was only a couple of months ago that a Javanese firm 
started to import steel filing cabinets from a firm in Ger- 
many, but as it turned out, the goods could not compete 
at all with the superior quality of those from America, 
notwithstanding the fact that American goods are much 
higher. This proved that not only prices take a big place 
in the struggle for competition, but that quality also 
assumes an important position. 


If Americans and Englishmen would attain success in” 


‘ 





42 OFFICE 


I should like to have manufacturers consider seriously 
constructing goods so that they can be packed knocked 
down. This will save much freight expense and probably 
would be better all around inasmuch as the goods would 
likely be in better condition after their arrival. 


Adding and Calculating Machines. 


These machines are also stored in big quantities at the 
present time and I believe that the competition of German 
manufacturing houses is a powerful factor in the market. 
Germany supplies very good calculating machines, much 
more cheaply than America can sell them. As regards 
adding machines, however, I must say that Germany can- 
not compete in quality with America. I have seen excel- 
lent calculating machines of German make, but never have 
I seen a German adding machine like the Comptometer, 
the Burroughs or any other adding machines of widely 
known American make. I am sure that the number of 
adding machines which will be ordered during 1922 will 
not be large because, as I have said before, several big 
houses are closed and the government, which was one of 
the biggest customers during the war, only purchases an 
expensive office machine in the last extremity. The pres- 
ent stocks of adding and calculating machines are too 
heavy for the interests of the country, and it would not 
surprise me at all to learn that the export statistics show- 
ing adding and calculating machines exported to the Dutch 
East Indies during 1922 from the United States will prove 
unsatisfactory and will show lower totals than during the 
three previous years. 

Paper. 

Paper was imported almost exclusively from America 
during the war; as in the other countries, the mills were 
nearly all closed. This is not the condition at present, 
for surprising as it may seem, only old newspapers now 
come in large quantities from America inasmuch as the 
Chinese and native shop keepers use them for wrapping. 
Paper for printers and stationers is practically no longer 
imported from America, as the qualities demanded cannot 
be supplied by American mills at prices to compete with 
those at which a similar product is offered by European 
mills. In general, the paper from American mills is too 
fine for our market, as the quality in use here is far below 
the American standard. Although during the last years 
there has been a demand for better printing, there is a 
still considerable difference between our standards and 
those insisted upon in the United States. 

I hope next year to give a more encouraging report of 
the condition of the market in the Dutch East Indies. Just 
now there are not many hopeful points and the high times 
we passed through during the last few years will not soon 
return. Then people could never order too much and all 
orders were mostly resold before the goods arrived. Now 
we have difficulty in selling even the most necessary 
articles. 

Should American manufacturers continue to have confidence 
it the Dutch East Indies importers—and there is no reason 
why they should net have—they should assist these importers 
wherever and whenever possible by supplying the goods on 
sixty or ninety days’ credit just as English manufacturers are 
doing. If they will do this, I believe that manufacturers in the 
United States will remain in our market, for they produce 
articles in the most superior quality and are in a favorable 
position in comparison with the products of other countries. 
America assists importers of the Dutch East Indies with 
much beautiful material for advertising purposes, and when 
it allows better conditions of payment, then I think the 
outlook for trade in office appliances is not so bad. The 
importer here will be pleased again to send his orders to 
the American manufacturers when he can do so and at the 
same time protect himself. 


Permanent Exposition in Rome. 


Cav. Augusto Salvadori, Via Nazionale-Largo Magnan- 
apoli, Rome, Italy, has established what is known as the 
Esposizione Salvadori at the above address. The exposition 
is to be permanent and international in its scope, offering 
elegant and commodious quarters for products of the arts 
and industries, under the general supervision of Cav. Sal- 
vadori, who is known to be one of the best informed men 
in industrial and artistic affairs in the capital of Italy. 

Esposizione Salvadori is situated in the center of the 
city in luxurious premises, beautified with marbles, bronzes, 
etc., and well lighted throughout, permitting the visitors 
every opportunity to inspect the products exhibited. The 
premises in which the exposition is located are at the 
entrance of the Via Nazionale, one of the most important 
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business streets in the capital, and not far from the Quiri- 
nal, the Palais Royal, Bank of Italy and the Ministry of 
Foreign Affairs. 
The building is entirely new after the most modern 
methods of construction. The style is classic and all of the 
decorations are harmonious and quiet. It is pointed out 
that this exposition is not a financial speculation, but is a 
veritable partnership of the industries, the arts and com- 
merce, to aid each other in the dissemination of informa- 
tion concerning the different products. The management 
of the exposition is prepared to give exhibitors a valuable 
service apart from merely showing the goods. This service 


will include advice and suggestions as to the appointment 
of agents, salesmen, etc. 

Further information concerning this project can be 
obtained from Cav. Augusto Salvadori at the address given 
above. Correspondence with Mr. Salvadori may be carried 
on in English. 

Cuban Imports Must Be Withdrawn. 

Commercial organizations in the United States have been 
addressed by W. E. Currlin, secretary of the American 
Chamber of Commerce of Cuba, Havana, relative to 1m 
ports in storage on the island: 

“For the information of any of your members who may 


below, an outline of the latest 


be interested, we give you, 
bonded 


decree covering merchandise in warehouses 


Bt 344, published in the Official Gazette of March 

, 1922, grants the merchants one hundred and twenty days 
from that date to draw out merchandise from the bonded 
warehouses, paying the corresponding duties. 

“It also provides for the preparation of inventories of 
merchandise declared abandoned in the bonded warehouses 
and the insurance companies may, by previously advising 


the custom house department, designate employes to mak 
note of the inventories as they progress. 


“In order that the sale of the merchandise in the general 
order bonded warehouses may proceed with due dispatch, 
they will be inventoried and sold at their present location. 


“If we can assist any of your members in respect to such 
merchandise, we shall be pleased to do so.” 
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MODERNITY IN OLD SEVILLE.—A Window 
Alfonso Bspinosa, Corona Dealer at Sevilla, Spain. 
of the Corona Bulletin. 











New Western Manager for “American Exporter.” 
“The American Exporter,” a leading publication in the 
export field, announces the appointment of James M. Hil 


burn as its western manager, with offices at 809 Tacoma 
building, Chicago, III. 

Mr. Hilburn has represented “The American Exporter’ 
for the last twelve years. For five years prior to his con 


nection with that publication he was western manager for 
the publications of the Munn Company. 
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Annual Business Show Company Puts on Successful Business 
Exposition in Quaker City. 
overing the Entire Field 


Shown. Report of 








sea 





Big Commercial Museum 


Many New Devices 
Show with Illustra- 


r ANNUAL BUSINESS tions and Booth Descriptions Follows. JAMES F. TATE, GEN- 
IDEN” ANI AL SINESS 


SHOW COMPANY. 


HE best way to show the progress of an industry and 
Tico observe its development is to hold an exposition of 
its products. The assembling of great a of - 
hibitors and quantities of new and useful wager th oe 
merely an exhibition. The showing ot new t ings, t e 
demonstration of the development of eres _ 
refinements provide an opportunity to grasp in the dag eG 
est manner the idea of what is really going on in the in 
r co ered. a 4 
Fases whe have followed these expositions in years past 
always find much of particular interest from year to wees 
The 1922 Philadelphia Business Show was the most impor- 
tant ever held in Philadelphia—the greatest in point of — 
as well as in number of exhibits and in both peas Shas 
quality of exhibits. The attendance in spite of the ac — 
weather conditions a goodly part of the week = bay 
sufficient evidence of the sincere interest of the pub ic in 
what was being done. It was a great show and ea mae 
agement are to be congratulated indeed. rhe ac pay ee, 
done to stimulate attendance because of the change ot — 
tion worked out its purpose. The Show bus line from t / 
trolley to the building proved a popular innovation. pe 
principles predominated in the new ee eee 
and the freak product was a scarce article. The tendency 
in this industry is plainly toward real efficiency by — 
for simplicity—not one big thing for everybody, _ bern 
practical units adapted to certain definite w ork, ne — 
of-all-trades” is “passé” and the specialist has entered into 
"The "eieoeltinn which was held in the Com 
Museum, Thirty-fourth street below Spruce, was openec on 
Monday with a luncheon given by the Office Appliance 
Managers’ Association as a part of their week s pap 
for “Better Office Methods.” The purpose of the luncheon 
was to ensure the co-operation of all the exhibitors at the 
show in making the week a success. Two hundred and 
seventy-five exhibitors and salesmen_ were present and 
splendid interest was evident. Frank E. Tupper, ie: 
of the National Business Show, acted as Toastmaster, anc 
speeches were made by G. H. Jackson of the American 
Multigraph Sales Company; Dr. W. P. Wilson of the Com- 
mercial Museum; and E. J. Cattell, city sta- 
tistician. C. E. Smith, vice-president of 
the Association, and Philadelphia manager 
of Ditto, Inc., had charge of the luncheon 
ind deserves much credit for its success. 
P. A. Swartz of the Rand Company is pres- 
ident and William Abel, American Sales 
Book Company is secretary and treasurer. 
Meetings are held every week at luncheon 
on Thursday. 
Monday, as has been the case for the 
past few years, was Commercial Students 
Day at the Show, and the interest that 
Young America takes in business was dem- 
onstrated by the quick manner in which 
they grasped the purpose of the new de- 
vices which were shown them. Tuesday 
and Thursday were executive’s days, only 
executives being admitted between the 
hours of 1 and 6 P. M. The number of 
“big business men” who passed through 
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many orders were placed during these days as well as dur- 
ing the remainder of the week. Wednesday was reserved 
for the office managers, Friday for the bankers and Satur- 
day was devoted to out-of-town visitors. 

The hall was attractively decorated, the color scheme 
being yellow, blue and white. Bunting and American flags 
were used to good advantage and pennants were in evidence 
as well. The ensemble was most artistic and effective. 

At either end of the Hall the Rotary Club had placed 
signs which deserve comment because of the message they 
carried. One said: “Buy, Build, Work and Create a jo 
for every man—Prosperity for all,” while the other stated 
that “It is the sacred obligation of every citizen to do his 
part day by day that the nation may prosper and that con- 
tentment and happiness may come to all.” 

New Devices Shown. 

\ number of new devices were presented at this exposi- 
tion for the first time. The Multipost Company of Roches- 
ter displayed their new Multipost permit printer and sealer, 
which is a motor driven model for use in printing the per- 
mit number and indicia on an envelope instead of using the 
postage stamp. This machine is capable of turning out 
10,000 letters per hour. 

The new No. 8820 visible index file of the Kardex Sales 
Company, which has a capacity of 20 slides or 1,220 8x5 
cards, was on exhibition. . 

The new Marchant keyboard calculating machine was 
shown in Philadelphia for the first time. his machine is 
built in three models and has a number of features such as 
automatic shift, right-hand control and individual column 
release. 

The Polar Manufacturing Company displayed their new 
linoleum desk pad which is a recent addition to their very 
diversified line. 

The Mailometer Company exhibited their new Model D 
or Permit Mailometer, which is a machine that seals the 
envelopes and at the same time prints the indicia required 
by the government for the handling of first-class mail by 
permit. 

The new Electrip Ediphone with a number of new im- 
provements was featured by George M. Austin. This ma- 
chine now, it is stated, will record the thin- 
nest voice, and this feature combined with 
the electric control by both operator and 
dictator made the exhibit one of the most 
interesting at the Show. 

The International Postal Supply Com- 
pany exhibited their new Permit mailing 
machine, called the Flier, and which is 
capable of sealing and marking 1,000 let- 
ters a minute with the indicia required by 
the Post Office Department. 

The utility steel machine posting tray 
was shown by the Sam’l C. Tatum Com- 
pany at the A, Pomerantz & Company’s 
booth for the first time. Some of the fea- 
tures are strength of construction, com- 
pression on sheets, accessibility and auto- 
matic lock. 

The new Bookkeepers’ Safe-Cabinet with 
linoleum top desk created a great deal of 
favorable comment by all who stopped at 


:; ec  « m3 . , 
the gate on this day was a gratification to J. N. KIMBALL. MANA- this booth. This new product combines all 


exhibitors and show management alike and 


GER OF CONTESTS 


the different features of the bookkeeper’s 
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desk and a safe. 

Shaw-Walker had on display their new Da-Visible index, 
which combines the virtues of the visible panel arrangement 
with the compactness and ease of operation of the hidden 
card drawer. The new Shaw-Walker filing safe, which 
has the same structural features as their other products, 
was shown for the first time as well. 

The Postage Meter Company displayed their new Uni- 
versal permit printer, which seals and prints the regular 
government imprint on envelopes at the rate of 400 a 
minute. 

A new flat top steel desk, double pedestal, with center 
drawer and linoleum writing bed was featured by the Gen- 
eral Fireproofing Company in their attractive display. 

The new International recording lock and watchmen’s 
system which registers the time at which a door is locked 
or opened and also indicates the person who turns the lock 
by registering the letter of his key, and the new Interna- 
tional Ticketograph, a production and cost controlled 
register, were the new things at the International Time 
Recording booth. 

Library Bureau displayed their new visible record file as 
well as a new light-weight safe. 

The new national savings bank machine, a product of the 
National Cash Register Company, which enters all neces- 
sary data on a ledger card and bank book, at the same time 
recording on the audit sheet on the machine was of unusual 
interest. 
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E. V. Wenzell, 328 North Redfield street, Philadelphia, 
Penna., and the pictures shown on the accompanying pages 
speak for themselves. This is Mr. Wenzell’s first work 
at an exposition of this kind. 

The Contests. 

The Tri-State Typewriting Contest was held on Mon- 
day. The Tri-State School Championship was won by 
Elizabeth Cannon writing 70 net words per minute. In the 
Two Year High School Class Miss Marion Waters took 
first place, writing 59 net words per minute. The two con 
tests above mentioned were for 15 minutes’ duration. A 
one-minute test was won by Miss Thelma Kraft at the 
rate of 93 words per minute without any errors. The Tri- 
State School Trophy was won by the Beacom Business 
College, Wilmington, Delaware, and the Two Year High 
School Trophy by the Trenton High School, Trenton, N. J. 

Following is the official score of the leading individuals 
in each contest: 

Tri-State School Championship. 
Er- Pen- Per 


co 
Machine. Name. Gross. rors. alty. Net. Min. 
Underwood Elizabeth Cannon.. 1,162 11 110 1,052 70 
Underwood Evangeline Tharp. 1,054 13 130 924 62 


1085 24 240 845 56 
1,003 16 160 843 56 
Two Year High School Class. 
Marion Waters.... 968 9 90 878 59 
Frank Yopp....... 1,041 19 -) ae 


Underwood Helen A. Gerdes... 


Underwood 


Underwood 


Underwood 190 851 57 








SCENE DURING THE TYPEWRITER CONTESTS AT THE PHILADELPHIA BUSI- 
NESS SHOW.—The lighting and other accom modations at this contest were excellent. 
his stop watch in his hand. 


fessor Kimball is shown at the left holding 


The New Public Service Model designed especially for 
large lists of names in small space was shown by the Rand 
Company. 

General Comment. 

The Underwood Typewriter Company exhibit met the 
spectator’s view as he entered the building and was partic- 
ularly notable for the company’s diversified line of writing 
machines. 

To the left was the booth of the Noiseless Typewriter 
Company and to the right was the display of the Elliott- 
Fisher Company, which was attractively arranged. 

The National Cash Register occupied the front block at 
the left of the hall across from which was the display of 
the Amberg File & Index Company. Library Bureau’s ex- 
hibit was on the center aisle and was extremely interesting 
to all visitors. General Fireproofing Company, Dalton 
Adding Machine Company, Monroe Calculating Machine 
Company, Yawman and Erbe Manufacturing Company, 
Shaw-Walker Company, Ditto, Inc., Ediphone, Philadel- 
phia Metal Furniture Company, Postage Meter Company 
and many others deserve honorable mention as well. 

Office Appliances wishes to thank the General Fire- 
proofing Company for the furniture loaned for the week of 
the show. It was extremely useful and very attractive 


and our appreciation is hereby extended. 
To the L. C. Smith & Bros. Typewriter Company we give 
our thanks for the use of a typewriter during the week. 
Credit for the photographs which we reproduce goes to 
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Pro- 


mete - Vo@er. i... 1015 21 210 805 54 
Dorothy Claypool. 964 16 160 &04 54 
One Minute Test. 


Underwood 
Underwood 


Remington Thelma Kraft (2nd 

OS RES © 0 93 9 
Underwood Rose Maginn (2nd 

[=e eee eae 91 0 0 91 91 
Underwood Elizabeth Cannon 

(ist year) ..... 90 0 0 90 90 


The Guest Book at the Philadelphia Show. 

The representatives of Office Appliances at the business 
show in. Philadelphia had the pleasure of meeting a number 
of friends during the course of the show. ‘Those who regis 
tered included the following: 

Enoch Ohnstrand, Library Bureau, Ilion, N. Y.; Fred | 
Snyder, Samuel C. Tatum Company, New York, N. \ 
L. J. Harrington, L. C. Smith & Bros. Typewriter Com 
pany, Philadelphia, Penna.; John R. Ramsey, Monroe Cal 
culating Machine Company, Philadelphia, Penna.; R. B 
Hays, Monroe Calculating Machine Company, New York, 


N. Y.; W. H. Key, and Irving Cooper, Munson Supply 
Company, Philadelphia, Penna.; B. J. Steinburg, American 
Can Company, Philadelphia, Penna.; R. U. Reed, The 


Bircher Company, Rochester, N. Y.; A. L. Ohnstrand, Can 
ton Art Metal Company, Philadelphia, Penna.; G. S. Werts 
ner, C. S. Wertsner & Son, Philadelphia, Penna.; J. M 
Longstreet, General Fireproofing Company, Philadelphia, 
Penna.; S. C. Walker, Shaw-Walker Company, Philadelphia, 
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VIEWS OF VARIOUS EXHIBITS AT THE PHILADELPHIA SHOW.—Lanston Monotype Company, manufacturers of Barrett 
adding machines, Lightning mail room equipment, Noiseless typewriter, Chaw-Walker, Polar Manufacturing Company, B 
ind Archimedes calculating machines, Victor Adding Machine Company) Roesler & Company, mail room equipment, Alvah 
Rushnell Company, Art Meta! Construction Company, Munson pneumatic speed keys, Line-a-Time Manufacturing Company, Dal- 
é Adding Machine Company, Underwood Typewriter Company, Yawman & Erbe Manufacturing Company, Charles R. 
& Company, Genera! Fireproofing Company. At the lower left, 2 view of the decorations. Lower right, L. C. Smith & Bros. 


ypewriter Company. 
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MORE VIEWS OF THE PHILADELPHIA SHOW.—The pictures on this page include the exhibits of A. Pomerantz & Com- 
pany, C. S. Wertsner & Son, Dictograph Products Corporation, Postage Meter Company, International Accountants Society, Am- 
berg File & Index Company, The Rand Company, International Time Recording Company, Kardex Company, Library Bureau 
Charles D. Hevenor Company, National Cash Register Company, The Industrial Digest, Filing & Office Management, McCask 
Register Company, Baum Multicolor Press and the American Sales Book Company. 
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THE EXHIBITS SHOWN IN THE ABOVE PICTURE INCLUDE FROM LEFT TO RIGHT: Monroe Calculating Machine 
Company, The Mailometer Company and the Safe-Cabinet Company. 


Penna.: C. H. Hunter, Hunter Motor Car Company, Har- 
risburg, Penna.; C. A. Slingerland, Elliott-Fisher Company, 
New York, N. Y.; Frank Chandler, National Republican, 
Washington, D. C.; D. P. O’Brien, Dalton Adding Machine 
Company, New York, N. Y.; H. ,Grubbe, Dalton Add- 
ing Machine Company, Cincinnati, O.; E. S. Smith, J. 

Cross Company, Philadelphia, — W. T. Abell, Ameri- 
can Sales Book Company, Ltd., P hilade Iphia, Penna.; B. H. 





Company, Rochester, N. Y.; Karl C. King, Klip-Klasp 
Sales Company, Philadelphia, Penna.; Mrs. C. E, More- 
house, Office Device Company, Philadelphia, Penna, 

The closing hours of the show gave evidence of the sat- 
isfaction felt by the exhibitors over the success of the event. 
Everyone had secured many prospective customers and 
many exhibitors had closed outright sales sufficient to pay 
or more than pay for the immediate cost of their exhibits, 





GENERAL VIEW OF THE PHILADELPHIA BUSINESS SHOW.—The Elliott-Fisher Com- 
pany’s attractive display is shown in the foreground. 


Potts, General Fireproofing Company, Philadelphia, Penna.; 
George C. Chase, Monroe Calculating Machine Company, 
Orange, N. J.; R. W. Jolly, Filing & Office Management, 
New York, N. Y.; Thomas Sheridan, Dalton Adding Ma- 
chine Company, Philadelphia, Penna.; C. E. Dunbar, Dal- 
ton Adding Machine Company, Baltimore, Md.; H. M. 
Shaafer, Reading, Penna.; J. Wescott, Public Ledger, 
Philadelphia, Penna.; W. I. Deckert, Corona Typewriter 
Company, New York, N. Y.; Ladson Butler, Yawman & 
— Manufacturing Company, Rochester, N. Y.; J. M. 

Campbell, Wilson-Jones Loose Leaf Company, New York, 
om fy ae a Dowd, Filing & Office Management, New 
York, N. Y.; E. D. Dorsey, Office Device Company, Phila- 
delphia, * ot tangs C. M. Goble, Cleveland, O.; W. H. Alex- 
ander, New York, N. Y.; T. B. Baldridge, American Vul- 
canized Fibre Company, Philadelphia, Penna.; C. A. Mc- 
Ginniss, Marchant Calculating Machine Company, Phila- 
delphia, Penna.; William S. Adams, W. H. Alexander Com- 
pany, Philadelphia, Penna.; H. L. Heymann, Easton, 
Penna.; A. N. Bushnell, Jr., Alvah Bushnell Company, 
Philadelphia, Penna.; S. M. Hagan, San Francisco, Calif.; 
C. E. Morehouse, Office Device Company, Philadelphia, 
Penna.; O. H. Taggart, Elliott-Fisher Company, Harris- 
burg, Penna.; Louis Stock, Line-A-Time Company, New 
York, N. Y.; Jack Grey, Yawman & Erbe Manufacturing 


leaving the advertising factor and prospects secured clear 
gain to the cerdit of the exposition. 


SHOW EXHIBITS DESCRIBED. 





Brief Outline of Devices Exhibited. 





ACME CARD SYSTEMS COMPANY. (See M. P. Waller Company.) 

ADDRESSOGRAPH COMPANY, Chicago, Ills., demonstrated 
models of Addressograpbs, including hand models H-1, H-2 and H-8, new 
automatic envelope ejector, both hand and motor Graphotypes a. 
ing machines), also the standard Ink Print, model F-1 motor 
Addressograph, as well as the new Ribbon Print, model F-2 wh cane auto- 
matic selector. ‘This machine fills in the name, ‘address, salutation and 
date on a form letter and automatically picks out a certain class 
classes, skipping the others, by means of classification tabs. Steel fling 
cabinets and drawers for containing address plates were also shown. 
The exhibit was in charge of R. F. Porter, Philadelphia manager, assisted 
by H. C. Avery, O. 8S. Johnson, J. Shearer, EB. R. Trebiicock, A. A. 
Welden, Russell Alexander, H. W. Gengenbach, George Hea 
James Lacey. 

ALDRICH OFFICE FOLDERS. (See Russell Earnest Baum.) 

ALEXANDER, W. H., New York, N. Y. This exhibit consisted 
Ideal stencil machines and stencil filing cabinets. The Ideal machine 
is made in three sizes, all of which were on display. An 
feature of the exhibit was the machine which has been in use in the 
Victor Talking Machine Company plant for the past nine and one-half 
years and which is still cutting. 

W. H. Alexander was in charge, assisted by J. R. Yost, H. R. Pratt 
and W. 8. Adams. 
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HANDSOME STORE FRONT OF T. H. PAYNE & COMPANY, 


been fifty-seven consecutive years in business. 
of the largest in the south, 
stopped at Chattanooga on the way 


T. H. Payne Company. 


The company whose handsome store front appears on 
this page is one of the oldest stationery concerns in the 
South, having been established more than fifty-seven years. 
The founder was T. H. Payne. The company has grown 
to be one of the largest office equipment and stationery 
houses in the entire south. Its sales floor covers a space 
of 20,000 square feet and the store fronts on Market street 
and Broad street, the building going through the entire 
block. Mr. Payne, at the age of seventy-nine years, is 
still actively engaged in the business, confining his atten- 
tion to matters of general supervision. The business com- 
prises five separate and distinct departments—books, sta- 
tionery, office equipment, art goods and athletic goods. 
Much of the success of the business and its satisfactory 
growth are to be contributed to the work of C. H. Howell, 
vice president and general manager, who has supervision 
of the entire store. 

Stationers from the North who visited the Atlanta con- 
vention and had an opportunity to stop a day at Chatta- 
nooga, will pleasantly recall their visit to the store of T. 
H. Payne & Company and the hospitable reception that 
was accorded, nor will they forget the many other inter- 
esting things about Chattanooga, and its surroundings for 
Chattanooga and vicinity were the scenes of great battles 
in the Civil War and every national landmark bears some 
tablet or marker reminding one of the struggles which 
took place during the great conflict. 





The Geer-Dunn Company. 


One of the illustrations on this page shows a part of the 
front of the Geer~-Dunn Company’s store at 18 West Third 
street, Jamestown, N. Y., into which the company moved 
March 1. The new location is in the heart of the business 
section, directly across from the Hotel Samuels. 

The company started in business three years ago as suc- 
cessor to Clifton M. Geer and has gradually increased the 
business until it finally became necessary to seek larger 
quarters. 

The new store is about one hundred feet deep by twenty 
feet wide, giving space for the display of a wide variety of 
office equipment. The shelves are arranged according to 
the company’s own design, having a projecting ledge at 
the top with concealed lights placed every six feet. This 
idea is also carried out in the wall stationery case, which 
is shown at the right in the picture. Lights are concealed 
just above the sliding door and throw the illumination down 
upon the display. The company features high-grade stand- 
ard lines of stationery among other things, with a full as- 
sortment of box goods and tablets, besides all other office 
supplies and commercial stationery. 


carrying a wide diversity of 
to the Atlanta Convention will remember this store 


} CHATTANOOGA, TENN.—This company has 
The house is a complete office equipment establishment and one 
lines from typewriters to sporting goods Many who 
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and its hospitabl 





AN INTERIOR VIEW OF THE STORE OF THE GEER 
DUNN COMPANY, OF JAMESTOWN, N. Y.—Showing the con 
venient arrangement of the goods in counter cases and show- 


cases on the left and wall cases on the right. 
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Progressive Portland House. 

It gives us pleasure to present upon the opposite page 
two views of the interior of one of the leading stationery 
stores in the Pine Tree State—the store of the Roberts 
Office Supply Company of Portland, Maine. This company 
has a fine establishment in Maine’s metropolis, fortunately 
situated in the heart of the business district. The company 
is an active member of the National Association of Station- 


THE ILLUSTRATION ABOVE THE 
RANGEMENT OF THE GEER-DUNN COMPANY AS EX- 
EMPLIFIED IN ITS NEW STORE.—The mirror at the left 
presents an optical illusion which suggests that the store is 
carried on much farther on the side than it actually is 
ers and Manufacturers and keeps always in touch with thi 
progressive movements which that organization from tim 
to time inaugurates. 

Office Appliances regrets that in this case and others 
conditions over which we have no control prevent us from 
presenting some pictures in a way which would bring out 


store, 


The display in a stati 
multitude 


ynery 


certain instructiv e details. 
articles 


for instance, is made up of a of small 
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A VIEW OF THE OFFICBD FURNITURE DBPARTMENT OF 
THE ROBERTS OFFICE SUPPLY COMPANY, PORTLAND, 
ME.—Showing arrangement of tables, filing cabinets, etc., to- 
gether with a method of keeping supplies. 








which, when reduced en masse to the dimensions even of 
a fairly large photograph, become almost indistinguishable. 
The best that we can do on further reduction is to indicate 
general arrangements and the broadest outlines. However, 
the two pictures of the Roberts store presented on this page 
give even in reduction a fairly good idea of the fine layout 
and arrangement of the store. The furniture floor shown 








VIEW OF THE COMMERCIAL STATIONERY DEPART- 
MENT OF THE ROBERTS OFFICE SUPPLY COMPANY, 
showing arrangement of stock. 
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PLIES.—This illustration shows the main display room of the 
of Toronto, Can. 
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in the topmost picture presents a convenient arrangement 
of office furniture and supplies, and the picture next below, 
showing the commercial stationery department, indicates 
unmistakably the pleasing impression the store must make 
upon those who enter it. 


The Tomorrow of Trade Associations. 


Business looks upon associations as a luxury and sup- 
ports them mainly when trade prospers. Associations 
have a quite different appraisal of themselves and are now 
striving to prove that worth to business.. The war crop 
of associations was the largest of record—amazingly large. 
The weeding out process has begun. The stalwart and 
necessary are sharing the uncertainty and the danger of 
the superfluous. The association’s struggle to live matches 
the indifference of the business man to them when money 
is tight. 

Meanwhile as industry becomes more complex and as 
competition flourishes the business man feels a keen need 
to cuddle closer to his competitors for safety. The only 
vehicle for the necessary action appears to be the asso- 
ciation, since more intimate forms of contact are taboo. 
This tendency of business to approach co-operation through 
the association arouses the Communes to discuss ‘the 
trade association. The Department of Commerce, built to 
encourage business, wants to develop the best in the vari- 
ous associations. Mr. Hoover expressed it when he said 
that the more intense industrialization of the country re- 
sulted automatically in specialization, and specialization 
leads to associations of specialists. The Department of 
Justice cannot frown upon this movement, but must keep 
a watchful eye lest these centralizing movements end in re- 
straint of trade. 

The business men, encouraged to co-operate but for- 
bidden to combine, whirl around in a circle when asked to 
draw a line of association action which co-operates to the 
limit without combining. Because of this confusion, re- 
sulting from a disposition to leaning toward associations, 
and from fear to take action through associations, the lat- 
ter have entered a new era of uncertainty which threatens 
their existence. This raises the question as to what we are 


to do with these associations in future. 

The National Association of Manufacturers, itself an 
association, is interested in the question and will devote an 
entire session to it at its twenty-seventh annual convention 
in New York on May 810. In preparation for this dis- 
cussion, the manufacturers are preparing carefully two 
parts of the program. The first part will be the collection 
of detailed information describing the activities of the vari- 
ous national trade associations. The other part will be a 
list of speakers who will discuss every phase of the asso- 
ciation question as it relates to business in future. 

National trade associations have been invited to send 
representatives to the convention. A questionnaire has 
been distributed which will enable the convention to focus 
on the problems of associations with dispatch. 
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‘AP AL INTERIOR ARRANGEMENT FOR OFFICES H ANDLING TYPEWRITERS, ADDING MACHINES AND SUP- 
Sere oo a Victoria, B. C., branch of the United Typewriter Company, Ltd., 
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SOME EXHIBITS AT THE SAN FRANCISCO BUSINESS SHOW, INCLUDING THE FOLLOWING: American Multig 
Sales Company, Underwood Typewriter Company, Yawman & Erbe Manufacturing Compan Monroe Calculating Mac! 

pany, The Safe Cabinet Company, Woodstock Typewriter Company, Noiseless Typewriter Company, Egry Re r Company 
Elliott Addressing System, The General Fireproofing Company, Multicolor Press, Corona Typewriter Company, lid Protecto 
graph Company, Ditto, Inc., Universal Fixture Corporation, Jessal Cushion Company, Duplex Envelope Company and C. E 

vard & Company, all under the supervision of O. L. Gagg; Lightning mail room equipment and H. S. Crocker Company, In: 
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TYPEWRITER CONTESTS AT THE SAN 
interest taken by the large audience during the 





FRANCISCO BUSINESS SHOW, showing the 


event. It is said that this was the largest type- 


writer contest which ever took place. It was known as the California State Championship 


contest. 


AN FRANCISCO 


BUSINESS SHOW 


Second Annual Event at Exposition Auditorium, March 


6-11, Well 


ITH an enthusiastic response characteristic of “the 

WV city which knows how,” San Francisco held her an- 

nual business show in the Exposition Auditorium 
during the week of March 6 to 11. Co-operation seemed 
to be the keynote of all that transpired during the exposi- 
tion in the California metropolis. Exposition officials, the 
San Francisco Chamber of Commerce, the six daily news- 
papers, the exhibitors, the exhibits, the effective publicity,— 
all that could possibly be done to make a successful busi- 
ness show—combined to set a standard of excellence that 
few cities have excelled. 

What: this means is more apparent if one recalls that 
the first Pacific coast business show, held at San Fran- 
cisco in March, 1920, received a large measure of well- 
deserved praise. Although few incidents in the staging 
of the current show were more satisfying than these un- 
solicited testimonials to the public good done by the first, 
expectations as to quality made the task far from easy. 
The high standards and wide usefulness of the 1920 show 
put the management of the next one on its mettle. To 
say these standards have been surpassed means a great 
deal. 

Attendance at the second San Francisco Business Show 
exceeded that of the first exposition by about seven thou- 
sand visitors. It offered more variety and value to the pub- 
lic, and got decidedly larger results for the exhibitors. 
This is not invidious comparison either, for we do not for- 


Attended. 


an unselected class who might have little in common 
with the aims and ideas that the show was designed to bring 
out. Tickets were systematically mailed or distributed to 
every person active in business in an executive capacity 
from Fresno to Oregon, and thousands of neat invitations, 
accompanied by filled-in executive tickets, were placed in 
the hands of the business men most likely to use them. 

One factor that proved advantageous in the undertak- 
ing of the second show that did not appear in the first was 
the fact that a number of lines of equipment, methods, and 
services have since opened offices on the coast. By get- 
ting these newcomers, so to speak, to enter exhibits, cer-_ 
tainty was made of being able to offer more things and 
new things, and a more comprehensive and helpful dis- 
play was arranged than before. 

Holding the typewriting contests on Saturday instead of 
Monday was born of necessity. Mr. Kimball had set the 
Philadelphia contests for March 6th and was unable to 
reach San Francisco for another contest earlier than March 
llth. If there were any disadvantages they were more 
than offset by the greater possibility of getting students 
and teachers of commercial subjects to the show on Sat- 
urday without missing school sessions or otherwise disturb- 
ing routine. A second trial of the plan is to be made by 
holding the Seattle contests on September 23rd. 

The thing which struck everybody, exhibitors and visi- 
tors alike, most forcibly at this efficiency exposition was 





get that the first show laid so solid a founda- 
tion that the second could build directly on 
it for innovations and improvements. 

The second Pacific Coast show was marked 
by a number of innovations. Some were de- 
sirable because of different conditions in the 
West. Others were of an experimental na- 
ture. All manifested a sincere desire to de- 
liver to exhibitors more for their money and 
larger public rewards for its co-operation than 
had been possible hitherto. 

The success of a show is, of course, wholly 
contingent upon commanding a good attend- 
ance for which as yet no substitute has been 
devised, to paraphrase Mr. Hearst’s newspa 


pers. This problem had to be solved with a 
reasonable degree of promise before the doors 
were open. The capital publicity afforded 


by the daily press and the trade papers were 
factors that contributed much to the large at- 
tendance, but the plan of distributing tickets ; 

f admission was a big factor in the show’s WALDO _T. 
pte Dhoe.2 a¢mag a Rpts pe 7 oc PRESIDENT, 
success. This was not done broadcast among EXPOSITION 





Photo by Leonid Fink 


the stability and artistic merit of the new 
equipment, made especially for the Auditofitim 
and for this show. The Exposition Auditor- 
ium, as Hugh L. Smith, supervisor of 
branches for the Yawman and Erbe Manufac- 
turing Company, remarked, lends itself ad- 
mirably to business show purposes. The illus- 
trations convey some idea of the very satis- 
fying appearance of the exposition, but they 
cannot do the subject justice. 

The conduct of the show was in keeping 
with the careful preparation and fine equip- 
ment, and brought many compliments. Among 
these was the following from the Business 
Show Edition of the San Francisco Chronicle: 

“To say that the Second San Francisco 
Business Show was strictly business is to state 
the obvious. Never within our memory has 
such an exposition been held in San Fran- 
cisco, Heretofore—and this goes even for the 
grand opera soirees held in the Civic Audi- 

: : torium—it has been the custom to clutter up 
TUPPER nas ag : : 

BUSINESS the corridors with a shouting mob of gum 

COMPANY peddlers, candy shooters and the like. 
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ADDITIONAL VIEWS OF SAN FRANCISCO SHOW.—The pictures on this page include booths of the Dalton Adding Ma- 
chine Company, L. C. Smith & Bros. Typewriter Company, Standard Envelope Sealer Manufacturing Company Ka c Sales 
Company, Myscll-Rollins Bank Note Company, Globe Revister Company, King Stenographic Service, Rand, McNally & Company 
Jamestown Metal Desk Company, F. & E. Checkwriter, Schwabacher, Frey Stationery Company, Pacific Stationers Hall & 
Glockler, Wholesale Typewriter Company, Inc., Rucker, Fuller Desk Company, Line-a-Time Manufacturing Compal United 
Autographic Register Company, Business Data Bureau, Library Bureau, Pacific Desk Company. 
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“The Second San Francisco Business Show strongly re- 
minds me of other shows put on in the Auditorium—it was 
so different. 

“For the first time in our lives our hat and coat were 
checked free of charge—a delightful change from the prev- 
alent custom of buying them back after being checked. 

“There were no kewpie doll peddlers, no wheels of 
chance, no soft drink pirates, and no other carnival bunk 
such as usually obtains at expositions. 

“The Second San Francisco Business Show was digni- 
fied. It was strict business, and it was a university educa- 
tion for forward looking executives. 

“Even music was barred.” 

The average of exhibits was remarkably high. There 
were fewer booths standing apart as signally popular or 
striking, than usual, and the crowd penetrated to every 
corner and gave all of the displays a good measure of at- 
tention. It is very difficult, therefore, without discrimina- 
tion to single out individual displays for especial comment. 
We quote from San Francisco Business, the organ of the 
city’s Chamber of Commerce: 

“San Francisco’s latest lesson in display, the interesting 
business show, has been proving popular with the city’s 
most progressive and enterprising business element. 

“The show’s management has consistently emphasized 
actual demonstration of a product to the people as the best 
single means to sales-results. The writer, with the differ- 
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the article in itself has nothing strange or new to arouse 
interest. By the artistic arrangement of samples of lithog- 
raphy and the printing art, the concerns having such dis- 
plays were the center always of an interested group of on- 
lookers and the moving machinery of the printing presses 
in several booths were a constant magnet. The reproduc- 
tion of the furnace used by the fire underwriters in their 
tests of fire-resisting safes and filing equipment and a 
miniature of a safe that had been through a disastrous 
Sacramento fire were striking exhibits. 

Several booths commanded attention because of the 
fitness of their presence in an exposition exclusively for 
business men and women. Most notable of these, per 
was the Chamber of Commerce’s “service to exhibitors 
visitors,” which was one more example of an admirable 
capacity for cooperation. Another was the extension divi- 
sion of the University of California, which is likewise ren- 
dering the business world genuine service. The crowded 
Gregg booth should result in stimulating many ambitions, 
and that of the Armstrong School for Private Secretaries 
should emphasize the importance of advanced, or “uni- 
versity grade,” business education, 

The presence of thousands of executives and buyers 
added much to the enthusiasm of those in the booths, who 
were there to answer questions as to the working out of 
unusual business and office problems and to offer complete 
demonstrations of the objects exhibited. From every side 
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SOME TIMELY AND AMUSING CARTOONS OF 
FRANCISCO BUSINESS SHOW.—Published by 


ent outlook of a visitor, pauses after his first visit to the 
show to add, that probably no better means to purchase- 
satisfaction exists. 

“How many visitors left without being impressed by the 
variety of the products displayed? Apparently, very few. 
Allowing for duplication, nearly a hundred different lines 
were presented for the public’s consideration, all decidedly 
modern and pertaining to the efficient conduct of business. 
\ll were unknown within the memory of some of the vis- 
itors and most of them, within the memory of the great 
majority who have crowded the Auditorium this week. 

“Some, of course, are so decidedly new as to command 
attention for that reason. The electric towel, the Mercedes 
calculator, the paper folder jostling sheets about until they 
fall into it true, the ‘baby grand’ multigraph, the Husha- 
phone, and a number of other products were unfamiliar 
enough to awaken real curiosity. There were, too, a very 
large number of models of familiar things so new that the 
majority had to stop and learn about them. The Ham- 
mond, Noiseless and Underwood additions to the list of 
portable typewriters, the latest Marchant and Monroe cal- 
culators, the improved autographic systems, Klipto binders, 
the camei-like Dunn-Pen, and as many more, justified ex- 
amination.” 

Novelty in the manner of presentation will sometimes 
add much to the interest of an exhibit, particularly where 
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MEN PROMINENT AT THE SAN 


the San Francisco Chronicle during the show. 


was heard only the most enthusiastic praise and it is no 
uncertain prediction to state that the next biennial busi- 
ness show for the Pacific Coast in 1924 will be awaited 
with interest. 


“Between the Acts.” 
Being a Few Rémarks on the San Francisco Business Show. 


San Francisco Business, the weekly bulletin of the Cham- 
ber of Commerce, devoted the greater part of its issue of 
March 3 to the exposition, pointing out the great educa- 
tional value of such an enterprise, and the real need and 
genuine service which such shows are the means of de- 
veloping. 

* * * 

Noteworthy among the press comments on the show 
were the many editorials that appeared from time to time 
in the daily papers. Said the San Francisco Bulletin in 
an editorial: “Business methods as distinct from manu- 
facturing processes are no longer kept as trade secrets. 
It is not an advantage for a firm to perfect a procedure and 
keep it to itself. The total trade of a community depends 
largely upon its standards of business efficiency, and what- 
ever tends to raise those standards tends to increase the 
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MORE SAN FRANCISCO BOOTH EXHIBITS.—Pacific Manifolding Book Company, Beanston Letter Company 


School, Gregg Publishing Company, Ingrim Rutledge Company, 
total trade.” Said the San Francisco Journal: “More than 
ever before, it is those who keep fit who continue to win. 
The measure of experience and ability is laid down anew 
each day. It is well, therefore, for every business man to 
study his business and business practice objectively. Few 
progressive business men will permit the show to close 
without having examined its exhibits and studied the les- 
sons it illustrates.” 

The display advertising that appeared daily in the news- 
papers was unusually striking. The art work and the cuts 
were decidedly out of the ordinary and bore evidence of 
a master hand in their layout and execution. It would be 
well worth the space of some trade journal to reproduce 
some of these advertisements in zinc etchings with a run- 
ning comment on the entire series. 


x *« * 
The Directory of Exhibits which was issued by the 
Business Exposition Company was a well printed and de- 
signed 16 page brochure, containing a floor plan of the 
booths, and a complete directory of all exhibits. There 


was also included a classified directory of the goods and 
products shown with booth numbers. In its introduction 
it presented capital suggestions for “How to get the most 
out of the show.” 
Exhibitors at San Francisco Show. 
Acme Card System Company. See H. 8. Crocker Company, 


Addressograph Company. See H. 8S. Crocker Company, Inc. 
Towel. 


Airdry Co. of California The Electric 

American Multigraph Sales Company. Multigraphs, Letter Folders, Uni 
versal Folding Machines. 

Armstrong School for Private Secretaries, 2024 University Ave., 
Ferkeley. Berkeley 403 

Automatic File & Index Company See Pacific Desk Company. 

Automat Check Endorser. See Wilber & McKenzie. 


feanston Letter Company Mailing Lists, Multigraphing, Mimeograph 
ing, Addressing and Mailing. 
Beck Duplicator Company. See Wilber & McKenzie. 
Bircher Company, Inc. See Gimmel Bros. & Glendinning, Inc. 
Book House for Children, represented by Miss Caroline Allen. 
Business Data Bureau Business Data Service. 


Business Exposition Company, Waldo T. Tupper, conducting 


President, 


business shows at San Francisco, Seattle, Portland and Los Angeles. 
Canode Ink Company See Wilber & McKenzie. 
Consolidated Press Clipping Bureau 
Corona Typewriter Company, Inc., of California. Corona Portable 


Typewriters and Special Luggage. 
Crocker Chair Company See 
Crocker Company, H. 8., Inc. 


Desk Company. 
Lithographers, 


Pacific 


Stationers, Printers and 


Finders, representing A. B. Dick Co., Globe-Wernicke Co., Addressograph 
Co., Acme Card System Co., Samuel C. Tatum Co. 
Dalton Adding Machine Sales Company, represented by W. W. Erskine, 


Ine. Dalton Adding, Calculating, Listing, Posting, Bookkeeping and 
Statement Machines. 

Defiance Check Writer Company. 

Dick Company, A. B See H. 8&8. 
Schwabacher-Frey Stationery Company. 

Ditto, Incorporated, represented by 
Duplicating Machines and Systems. 

Doten-Dunton Desk Company. See Rucker-Fuller Desk Company. 

Dunn-Penn Company. See Neal, Stratford & Kerr. 

Duplex Envelope Company. See O. L. Gagg. 

Edison, Inc., Thomas A. See Office Appliances Sales Company. 

Egry Register Company. Egry Autographic Registers, Auditors 
Fanfold Stationery. 

Elliott Addressing Machine Co. 


Crocker Company, Inc., and 


W. G. Traud & Company. Ditto 


and 


Elliott Addresserpress. 


Armstrong 


University of California, The H. & M. C. Company 


Error-No, Inc. See Wilber & McKenzie 

Fellom Publishing Company, publishing the Pacific Factory Developer 

F. & E. Check Writer Sales Co. F. & E. Electric, Foot and Hand 
Power Check and Voucher Writers. 

Flexifile Corporation. See Wentworth & Company, F. W 

Gage, O. L., representing Universal Fixture Corporation, Jessal Cushior 
Company, Duplex Envelope Co., C. E. Sheppard Company 

General Fireproofing Company. Steel Office Furniture, Safes, Filing 
Equipment and Supplies. 

Gimmel Bros. & Glendinning, Inc Multicolor Press, Bircher Co., In 
Lightning Mailing Equipment, Multipost Stamp Affixers and Parcel Post 
Machines, Golding Paper Cutters and Tablet Presses, Reynolds Envelope 


Sealers, Liberty and Aldrich Folding Machines 
Globe Autographic Register Company. See McGee, W. L 
Globe-Wernicke Company. See H. S. Crocker Company, In 
Golding Manufacturing Company. See Gimmel Bros. & Glendinning, Inc 
Spanish and Frene! 


Business 


Gregg Publishing Company. English, 
Books, Modern Languages and Commercial Technical Publications, Graph 
Charts. 

Gunn Furniture Company. See Rucker-Fuller Desk Company 

H. & M. C, Co., Inc. Carbon Paper and Typewriter Ribbons 

Hall & Glockler. Desks and Chairs. 

Hammond Typewriter Corporation. Typewriters and Typew: Stands 


Photographs. 
See 


Hartsook, Fred. 
Hush-A-Phone Corporation 
Hooven Automatic Typewriter 
tionery Company. 
Ingrim-Rutledge Company. 
raphers and Engravers. 


& McKenzie 
See Schwabas 


Wilber 


Company Frey Sta 


Stationers, Printers, Bookbinders, Lithog 


Invincible Metal Furniture Company. See Schwabacher-Frey Stationery 
Company. 

Jamestown Metal Desk and Meta! Office Furniture Compa Meta 
Office Furniture, Doors, Shelving and Interior Trim. 

Jessal Cushion Company. See O. L, Gagg. 

Kardex Sales Company. Kardex Visible Index Systems Business 
4udget Control, Stock tecord, Sales Record and Genera Contro 
Systems 

King-Patterson Stenographic Service. Public Secretarial Service and 


General Office Practice, Shorthand, Stenotype and Business School 
Klipto Loose Leaf Manufacturing Company See Neal, Stratford & 
Kerr 
Lefax, Inc. See Schwabacher-Frey Stationery Company 
Leopold Desk Company. See Pacific Desk Company 


See Wentworth & Company, F. W 


Inc. Line-A-Time Copy Holders 


Library Bureau. 
Line-A-Time Mfg. Co., 


Linsenby Manufacturing Company. See Gimmel Bros. & Glendinning 
Ine. 

Lyon Metallic Manufacturing Company. See Rucker-Fuller Desk Con 
pany. 

Mailometer Company. See Wilber & McKenzie 

Marchant Caleulating Machine Company. Marchant Ad g an Ca 
culating Machines. 

Mercedes Calculating Machine Company. Mercedes Euclid Calculating 


Machines. 


Metal Office Furniture Company See Schwabacher-Frey Stationery 
Company. ; 

McGee, W. L, Globe Autograpbic Registers and Roll Form Stationery 
The Manifold Printing Co.'s fanfolded stationery. 

Modern Art Studios. Posters, Show Cards, Backgrounds Art Titles 
and Illustrations. 

Monroe Calculating Machine Company. Monroe Adding and Calculating 
Machines. 

Multipost Company. See Gimme! Bros. & Glendinning, In: 

Mysell-Rollins Bank Note Co. Commercial and School Stationery, Bank 
Supplies, Greeting Cards, Lithographing, Printing, Engraving and Book 
Binding. 

National Photo Company. Commercial Photography, Photostat Service 

Neal, Stratford & Kerr Stationers, Printers and Bookbinders, repre 
senting The Dunn-Pen Co., Klipto Loose Leaf Mfg. Co., J. W. Yates 
Interest Tables. 


Noiseless Typewriter Distributing Company. 
Office Appliances Sales Company, representing 
Ediphone Dictating Machine. 
(Continued 


Thomas A. Edison, Inc 


on Page 85.) 
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FROM RUSSIA 


In Which a Member of the Office Equitment Indusir) 


in Russta 


Outlines 


Certain Conditions 


in That Country and Presents 


an Appeal. 


The editor of Office Appliances was much interested in 
receiving a few days ago a letter from John P. Mendeleeff 
of Petrograd, Russia, from whom we had had no word for 
several years. 

Mr. Mendeleeff has been engaged in the office equipment 
business for many years, and is a leading authority in 
Russia in this industry. He has contributed many articles 
to the trade press on the subject of the touch method in 
typewriting. Several years ago he published a very com- 
prehensive and practical volume in the field of Russian 
office appliance literature, entitled “Fundamental Principles 
of Contemporary Office Management,” with a special chap- 
ter on “Fast Typewriting by the Touch Method.” This book 
was reviewed at some length in the August, 1912, issue of 
Office Appliances, pages 86-87. 

For years Mr. Mendeleeff was general manager of the 
J. Block Company, dealers in typewriters and office appli- 
ances in Petrograd (then St. Petersburg), Russia, leaving 
them in 1911 to enter business for himself. As director 
of his own concern, his work has largely been devoted to 
the field of loose leaf and machine posting equipment, in 
which line he installed some of the largest systems in use 
both in commercial and government offices before the war 
in Moscow as well as in the Russian capital. Mr. Men- 
deleeff’s work advanced the prestige of several articles. 

The message which Mr. Mendeleeff’s letter brings is of 
an urgent character and Office Appliances appeals to mem- 
bers of this industry to give heed to it. A valuable mem- 
ber of this industry, with his family, should not be per- 
mitted to face acute personal danger from lack of food. 

At this moment food conditions are desperate in Russia, 
Mr. Mendeleeff says. Thousands are starving outright, 
and hardly anyone, we infer, is free from some measure of 
personal want. Conditions are such that the very lives of 
one’s family and familiar friends may hang upon the giving 
of timely relief from abroad. Under such conditions we 


INFORMATI® 


With the idea of locating his son, the Rev. Stanley F. 
Ackley, pastor of the Madison Park Church at Paterson, 
N. J., desires to locate Corona typewriter 115154. He of- 
fers a reward for information of the sale, transfer, ex- 
change or present ownership of that machine, which be- 
longed to his son, whose whereabouts are unknown. The 
idea is that the son may be traced possibly through the 
machine. The name of the son is George Kilmer Ackley, 
who, on January 15 or 16, 1920, suddenly disappeared from 
New York City and has never since been heard from. He 
had with him the Corona typewriter mentioned above. His 
home was in Akron, Ohio, and he had been in New York 
only a few days, doing some bookkeeping work for Mr. 
Parker of the Reed Cushion Shoe Company on Broadway. 
He had for years attended to that work regularly twice 
each year. He was at the time, and had been, a pastor in 


Take Stock of Yourself for 1922. 


\ wise business man never begins a new year without 
taking an inventory of his stock. He lists his assets and 
his liabilities. He wants to know exactly how much prog- 
ress has been made during the year. 

What is good for business is good for us. Each one of 
us is in the business of winning success. We have liabili- 
ties that are holding us back and assets that will help us 
gO forward. 

tefore we start another year let’s check up on ourselves. 
Let’s take an inventory of our stock in trade. Have we 
added to our stock or just sold from the accumulations of 
othér vears? What have we accomplished? 

Are we building our future on a sound, secure basis or 
are we just “getting by”? We can’t mark time; we either 
go forward or slip back. 

We are in a business that is moving rapidly 
will make great strides during the next year. 

Be ready for the new opportunities that are coming. 
Win out in 1922!—The N. C. R. 


forward. It 


ON 


are not surprised that Mr. Mendeleeff suggests the name 
of the American Relief Administration as a proper medium 
through which to forward contributions. This Administra- 
tion has offices in the principal cities, and already has done 
some wonderful work in saving lives. The American Re- 
lief Administration’s forms may be had from any bank. 
Checks should be made payable to the Administration, and 
the name and address of some person or persons in Russia 
may accompany them if the donor desires to specify any 
individual as beneficiary. The A. R. A. will thereupon un- 
dertake to deliver to the person or persons named an assort- 
ment of food from such commodities as cocoa, flour, 
hominy, cooking fat, canned milk, rice, sugar and tea. 
Such food will have a delivered value equivalent to three 
quarters of the total remittance, it being understood that 
the remaining one quarter will be used as a contribution to 
the Administration towards free mass Child Feeding in 
Russia. If at the end of 90 days the local American Relief 
Administration warehouse in Russia is unable to locate the 
beneficiary, it will notify the New York headquarters and 
the original deposit received will be refunded to the donor. 

Wherever practicable the Administration will endeavor 
to make delivery of such food over the counters of its 
warehouses. To regions inaccessible to these warehouses, 
the Administration will endeavor to arrange deliveries 
through the local post office, express company, or other 
available service. 

Mr. Mendeleeff’s letter was dated Petrograd, Feb. 8, 
1922, and allowing for the 12 or 13 days’ difference in the 
Russian calendar, took four weeks in coming. Check, draft 
or money order should be made payable to American Re- 
lief Administration, Russian Food Remittance Department, 
and mailed to them at 42 Broadway, New York city, 
not forgetting to name as beneficiary on the blank the bank 
will furnish, Mr. John P. Mendeleeff, Liteiny Prospekt 55, 


Petrograd, Russia. 
WAN Tek 


Akron for about five years and apparently was arranging 
to return as usual and continue his pastoral work. On the 
day he disappeared he had written his family that he ex- 
pected to return. The most careful investigation discloses 
no reason why he should voluntarily disappear. His fam- 
ily life was harmonious and he was engaged in the pleas- 
ant task of building a large church. Mr. Ackley was, or 
possibly, we had better say is, a member of the Masonic 
order, for it is our sincere hope that he may still be in the 
land of the living. 

We commend this task to typewriter and office equip- 
ment men everywhere, who will be doing a fine work if they 
can supply any information which will aid the family and 
the father of George Kilmer Ackley, to discover his where- 
abouts. 


Federal Civil Service Examinations. 


Examinations will be held by the United States Civil 
Service Commission to develop candidates for the position 
of technical office assistant for the Superintendent of 
Prisons, Department of Justice, Washington, D. C., and 
elsewhere as may be required. Applications close April 25. 

Experience.—Applicants must show that for a period of 
at least five years they have held a position as bookkeeper, 
accountant or statistician, in which the duties performed 
required the assembling, analysis and interpretation of 
financial or cost data for managerial or statistical pur- 
poses; and the dictation of original correspondence, 


Applicants should request Form 2118, stating the title, 
“technical office assistant.” These blanks may be had from 
the Washington office of the Commission, or from local 
secretaries in the principal cities of the United States, 
Canal Zone and the Porto Rican Civil Service Commission, 
San Juan, Porto Rico. 
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STOCKHOLDERS DISAGREE 


Kondolf and Directors 


Reply to 


Seek to Oust 


Present Management of Remington 


Typewriter Company 
Install Officers of 
Se lec “tion 


Own 


HEN it becomes necessary to report misunderstand- 
ings which occur among men whose interests lie 


in the same direction Office Appliances always ap- 


proaches the task with regret and reluctance. This is 
especially the case when the gentlemen concerned are 
members of an organization recognized as the pioneer 


in this industry—an organization whose name is respected 
in every part of the world wherever typewriters are known. 
The controversy which we are about to report has been 
an active feature of interest in investment circles for some 


weeks, but we are glad to realize that while vigorous 
charges and countercharges have been made, those con- 


cerned have not felt themselves obliged to resort to asser- 
tions or imputations which are always regretted after- 
ward. Office Appliances can do neither more nor less 
than to state the assertions of both sides insofar as they 
have come to us without committing itself to the expression 


of an opinion as to the merits .of the case. This, however, 
does no imply that we have no opinion. 

On March 15 a stockholders’ committee consisting of 
James C. Carney, Esq., Lorenzo Benedict, president of 
the Worcester Salt Company; Theodore G. Smith, vice- 
president of the Central Union Trust Company of New 


York, and John Sherwin, chairman of the Union Trust 
Company, Cleveland, O., issued a statement attacking the 
present management of the Remington Typewriter Com- 
pany and asking proxies to be voted at the coming annual 
meeting of the company to be held on April 19. This 
statement asserted, according to reports in the New York 
papers, that the company is being outdistanced by its 
competitors; that the poor showing they allege to have 
been made in 1921 is due to unsound management; that 
earnings have ceased, and that dividends have been dis- 
continued upon both the first and second preferred stock. 
The newspaper report referred to says in conclusion: 

“The stockholders’ statement declares that the Reming- 
ton company was placed in sound financial condition after 
its difficulties in 1915, when a voting trust was established, 
and that the perfecting and placing on the market of an 
improved model and portable typewriter were part of 
the sales and administrative reforms instituted. On the 
lapsing of the voting trust and the resumption of control 
by the present management, it was charged, ‘earnings have 


ceased, in spite of the great opportunity which lay before 
the company and of the sound financial position in which 
it had been placed.’ 


and to 
Their 


“Dividends, which apparently had been established on an 
assured basis upon the first and second preferred stock,” 
the statement continued, “have been discontinued upon 
both. We are advised that the forthcoming annual report 
will disclose one of the most disappointing years in the 
company’s history.” 

The foregoing statement brought an immediate response 
from the board of directors of the Remington Typewriter 
Company, all of whom signed the reply with the exception 
of Robert W. Martin. The board in its statement said 
under date of March 18: 

‘To the Stockholders of the 
Company: 

“A circular letter dated March 15, 
C. Carney, Esq., and others, has 
holders, soliciting proxies for the annual meeting of the 
company to be held April 19, 1922, from which it appears 
that it is the intention of the gentlemen named to replace 
the present directorate by a new board and in this way 
to change the management of your company. 

“It is, therefore, proper that the exact status of the com- 
pany should be placed before you. 

“The undersigned, being all of the present directors of 


Remington Typewriter 


1922, signed by James 
been mailed to stock- 


the company, with the exception of Robert W. Martin 
Esq., submit the following for your guidance: 
“The time under review should properly be divided into 


three periods: 


“First period: From January 1, 1916, to May 1, 1919: 


When factory operations were in charge of the present 
management. 
“Second period: From May 1, 1919, to August 1, 1920: 


When factory operations were in charge of engineers se- 


lected by the finance committee then in office. 


“Third period: From August 1, 1920, to date When 
the present management were again in control 
“First period: January 1, 1916, to May 1, 1919: When 


factory operations were in charge of the present manage- 


ment. 

“At the end of 1915 the Remington Typewriter Com- 
pany, then under the direct management of Frank N. 
Kondolf, Esq., who had been elected president October 
5, 1915, had outstanding notes amounting to $4,300,000. For 
the purpose of refunding these notes and providing work- 
ing capital, serial bonds in the amount of $5,500,000 were 
issued, payable $550,000 annually. 


“With a view of controlling the management of the 
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company, the bankers, who floated the issue, made it a con- 
dition that a voting trust be created for a period of five 
years. One of the voting trustees was Lorenzo Benedict, 
Esq., whose name now appears in the proxy sent out by 
those endeavoring to obtain control of the company. This 
Mr. Benedict is not a stockholder of record nor in any 
way connected with the company. He should not be con- 
fused with Henry Harper Benedict, Esq., pioneer in the 
typewriter industry, a director and the largest stockholder 
in the company. 

“The voting trustees made no change in the manage- 
ment until April 1, 1919. 

“The finance committee, early appointed by the board of 
directors, consisted of two bankers and Lorenzo Benedict, 
Esq., to whom reference has already been made. 

“On April 8, 1919, on the insistence of the Finance Com- 
mittee, two of whom were Voting Trustees, the Board of 
Directors passed a resolution in the following form: 

“*“RESOLVED, That the Finance Committee in addi- 
tion to having general charge of the financial affairs of the 
Company, including all matters appertaining to special con- 
tracts involving expenditures and to accounts, working 
capital and investments of the funds of the Company, shall 
also have authority to consider and take action upon mat- 
ters appertaining to the general business and management 
of the affairs of the Company and which may from time to 
time require attention and action.’ 

“On January 1, 1916, the beginning of the First Period, 
the cash on hand amounted to $1,765,236.19, whereas on 
May 1, 1919, the end of the Period, and after the retire- 
ment or acquisition of $3,622,500 of the Company’s bonds, 
the Company had: 
yo ee ee re ee ey . .$3,963,277.95 
“Securities in which accumulated cash had been 


temporarily invested 422,086.17 


$4,385,364.12 
“Pactory imventOries 5046 snd etou sess Fede ee 2,885,371.00 

“Second Period: May 1, 1919, to August 1, 1920: 

“When factory operations were in charge of Engineers 
selected by the Finance Committee then in office. 

“In April, 1919, subsequent to the passage of the above 
resolution, Engineers selected by the Finance Committee 
were employed to take over the management of the Manu- 
facturing Department, including purchases of materials. 
A representative of the Engineers thus selected was placed 
on the Board of Directors of the Company and given direct 
charge of factory operations. 

“These Engineers proceeded to discharge many of the 
leading factory men who had been familiar with the manu- 
facturing of the Company for many years and substituted 
in their places men inexperienced in the typewriter industry. 

“During this period of about fifteen months the En- 
gineers above referred to were paid for services and ex- 
penses more than $140,000, and such services were con- 
tinued until about August 1, 1920, when, at the request of 
the Board of Directors, and against the protest of the 
members of the Finance Committee, their connection with 
the Company was terminated. 

“During this period, May 1, 1919, to August 1, 1920, the 
demand for typewriters was unprecedented and the En- 
gineers acting on the assumption that the great demand 
for typewriters would continue, proceeded to increase in- 
ventories.and-committed the.company to large. purchases 
of materials and supplies at peak prices. 

“These increased inventories and purchase commitments 
were necessarily carried over into the Third Period, and 
the burden so created in this Second Period the present 
management were compelled to carry. 

“During this Second Period, however, the Company 
paid or acquired $360,500 of its bonds. It also used a por- 
tion of its cash resources in acquiring the Wahl Adding 
Machine, which it had been selling for many years under 
a contract soon to expire, and in purchasing factory prop- 
erty. These payments totalled upwards of $2,600,000. 

“At the end of this Second Period the Company had: 
CAST OM BORE « «os 00. s:< ne don deabscus es +6 pecan 
“Securities in which accumulated cash had been 

temporarily invested 


1,080,788.77 





$2,205,991.68 
 OCMEOT MPOMLOEIES si osc Sekwas ps dees can 4,492,172.08 
“Third Period: August 1, 1920, to date: When the 
rresent management were again in control. 
“On again taking over the control of factory operations 
at the beginning of the Third Period (August 1, 1920) the 
present management, which had been in control during the 
First Period of accumulation of large profits and low in- 
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ventories, were forced to continue operations with greatly 
reduced cash resources, a very large increase in inventories 
and with purchase commitments amounting to over $1,700,- 
000, and faced a disorganization due to the fact that many 
of the most important factory superintendents, heads of 
departments, and skilled employees had been discharged. 

“Owing to the large inventories and purchase commit- 
ments made during the Second Period, it was found neces- 
sary during the balance of the calendar year to borrow 
the sum of $1,000,000, and in 1921 to increase such borrow- 
ings to $1,700,000. Under the present management this 
condition has been altered, so that now, as of the date of 
this letter, the bonded indebtedness has been reduced to 
$1,409,500, the borrowings to $1,250,000, and purchase com- 
mitments to $350,000, while the Company has on hand cash 
of upwards of $1,300,000. 

“Those in opposition to the present management imply 
in the circular sent out by them that the perfecting and 
placing upon the market of the Improved Standard Model 
and the new Standard Keyboard Portable, were due to 
the management during the Second Period. 

“The Company’s experts had been working for years 
to perfect the Remington Standard Machines and to pro- 
duce a perfect Portable typewriter. On May 1, 1919, the 
Improved Standard Model had already been adopted and 
was largely tooled while the Portable model had been 
adopted and was in process of tooling. After August 1, 
1920, the tooling of the Portable was completed and ma- 
chines were manufactured and put on the market. 

“While factory operations were in charge of the same 
Engineers, a large number of the Improved Standard Model 
were manufactured and late in August and early in Septem- 
ber, 1920, over 3,700 were shipped to our Branch Offices. 
It was then discovered that these machines and others 
at the factory were so defective, owing to improper manu- 
facture, that they were disassembled or destroyed involving, 
with the destruction of defective parts, a loss of approxi- 
mately $300,000. 

“All the faults in manufacture were corrected by the 
present management, and our Improved Standard Model, 
as perfected, has been on the market for over a year, has 
given universal satisfaction, and is regarded by a large 
portion of the public as the best typewriter manufactured 
by any company. 

“The Portable was also successfully produced and placed 
on the market after the present management had again 
taken over the control and operation of the factories. 
This machine is the only Standard Keyboard Portable and 
is without doubt the best Portable Typewriter ever pro- 
duced. 

“Conclusion. 

“The undersigned directors believe that, in the interest of 
the stockholders, the business of the company should at all 
times be conducted on a conservative basis. With that 
in view, the company as shown on preliminary statement 
herewith enclosed, has reduced its inventories to cost or 
market value, whichever is the lower; has marked off the 
losses incident to changes in its machines and the introduc- 
tion of the portable and has placed its affairs, in our judg- 
ment, on a sound basis. 

“The company has passed through one experiment in 
placing its factory management in the hands of those inex- 
perienced in this particular line of business and the question 
for the stockholders to decide is whether it is their wish 
that another experiment be tried when the difficulties of 
the business have been met, the products of the company 
have been perfected, and the outlook for the future is most 
encouraging. 

“The board of directors have endeavored to advise you 
fully with reference to the condition of the company in 
which you are interested as stockholders and those in 
charge will hold themselves in readiness to give you further 
information, if desired, regarding the affairs of the com- 
pany. 

“We, therefore, ask you to sign and return the enclosed 
proxy. In case you have already signed a proxy, your 
signature on the enclosed proxy will assure the voting of 
your stock at the annual meeting, April 19, 1922, in favor © 
of the continuance of the present management of the 
company. 

“Respectfully submitted, Henry Harper Benedict, a 
founder of the Remington Typewriter Company, and its 
largest stockholder; Roger S. Baldwin, member of firm, 
Baldwin & Hutchins, lawyers; Maurice Coster, vice presi- 
dent Westinghouse Electric International Company; Fred- 
erick F. Fitzpatrick, president Railway Steel-Spring Cem- 
pany; Archibald A. Forrest, vice president, Remington 
Typewriter Company; James M. Gifford, member of firm, 
Gifford, Hobbs & Beard, lawyers; Frank N. Kondolf, presi- 
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dent, Remington Typewriter Company; Robert P. Loomis, 
executor of estate of C. W. Seamans, a founder of the 
Remington Typewriter Company; Phineas C. Lounsbury, 
chairman of board, Atlantic National Bank; Frank H. 
Maynard, president General Fire Extinguisher Company; 
Mercer P. Moseley, vice president American Exchange Na- 
tional Bank; Arleigh D. Richardson, member of State Hos- 
pital Commission of New York; George E. Warren, vice 
president Columbia Trust Soe DIRECTORS.” 

The foregoing statement of the company’s directors was 
answered on March 21 by the stockholders’ committee 
above referred to. As reported in a New York daily paper 
of that date the answering circular gave a comparison of 
Remington earnings for 1920 and loss for 1921 with profit 
made in both years by the Underwood Typewriter Com- 
pany. The comparisons show a profit in 1920 for Reming- 
ton of $1,578,459, against $2,286,238 for Underwood, and 
loss of $2,900,874 in 1921 for Remington, against a profit 
of $1,186,179 for Underwood. 

“On basis of Underwood results our company should 
have shown a profit of upward of $750,000 for 1921. The 
loss of $2,900,874 can be attributed to no cause whatever 
but absolute inefficiency of management.” 

The circular states the letter of management was mis- 
leading insofar as it purported to divide the company’s 
history since January 1. 1916, into three periods and lay 
blame for the company’s present condition on voting trus- 
tees who ceased to supervise the business on August l, 
1920, and upon Goethals & Co., the production engineers, 
who were employed at the instance of the voting trustees. 

“There has been no change in management at any time,” 
the circular goes on to say. “The same gentlemen whose 
names are signed to the circular of March 18 have con- 
stantly been in charge as officers and directors. 

“Beginning with January 1, 1916, however, not with 
April, 1919, as the circular indicates, that management was 
supervised by the advice and judgment of voting trustees, 
who had been put in because of inefficiency of administra- 
tion of the company by the very gentlemen now in control.” 

At the conclusion of the letter the independent stock- 
holders’ committee states signers of their original circular 
actually themselves own or directly represent owners of 
upward of 40,000 shares of stock, and express gratification 
at the large ane prompt response that the circular has had. 

On March 23, two days after the above statement was 
issued by the discontented stockholders, the management 
of the Remington Typewriter Company came forward in 
rebuttal with the following: 

“March 23, 1922. 
“To the Stockholders of the Remington Typewriter Com- 
pany: 

“The second Opposing Circular Letter dated March 21, 
1922, sent to you by those seeking to remove the present 
management and to place in its stead a management of 
their own, is so full of inaccuracies that we shall not at- 
tempt to reply to it in detail except to correct the following: 

The Opposing Circular would lead you to believe 
that the operating loss of the Company for the year 1921 
was $2,900,874.16. 

“The facts are that the Company made an operating 
profit for 1921 as is shown on Preliminary Statement 
already forwarded to you. 

“The deduction of $3,161,269.29 as shown on our Pre- 
liminary Statement was due to the writing down of largely 
excessive inventories, to excessive commitments which were 
created by the former factory management and to the 
introduction and retirement of models. It also includes a 
portion of the loss occasioned by the defective manufac- 
ture of our Improved Standard Model by the former fac- 
tory management. 

“2. The Opposing Circular charges inefficiency on the 
part of the present management. 

“It is significant that the entire Board of Directors with 
ox one exception are behind the present management. 

The Opposing Circular states that the present ad- 
aehaine were in uncontrolled management of the busi- 
ness of the Company before 1916. 

“The facts are that Mr. Frank N. Kondolf, President of 
the Company, was elected October 5, 1915, and, including 
Mr. Kondoltf, eight of the fourteen present Directors have 
been elected since that date. 

“4. The Opposing Circular claims that the Company was 
prosperous only so long as the Voting Trustees supervised 
its management. 

“Our answer is that in common with industries generally 
the Company during the War period enjoyed an unprec- 
edented amount of business. As is well known, a general 
depression followed in 1921. The write-off from the large 
inventories and large commitments taken over by the 


present management from the previous factory admunistra- 
tion of Engineers necessarily was shown in the record for 
the year 1921. This, together with changed conditions and 
the introduction of new models, is largely responsible for 
the reduction in surplus in 1921 as compared with the 
year 1920. 

5. The Opposing Circular compares the August 1, 1920, 
factory inventories with the December 31, 1921, total in- 
ventories. 

‘The Company’s records show the following to be the 
facts: 

As of August 1, 1920: 

Oe $8,622,988.28 

as malty gee 1,700,000.00 $10,322,988.28 
As of December 31, 1921: 

a re $6,689,785.83 

pe Ee ree 425,759.78 7,115,545.61 

‘The December 31, 1921, total Inventories of $6,689,785.83 
includes inventories at the factories and in branch offices 
in the United States and throughout the World, and also 
includes more than $900,000 of Portable machines, parts 
and raw material and Wahl adding machines, parts and 
raw material not included in the August 1, 1920, inventory. 

“The affairs of the Company are now in excellent condi- 
tion and, with our Improved Standard machine and our 
Portable, both leaders in their respective lines, we look 
forward to a prosperous future. 

“All stockholders are cordially invited to apply personally 
to the Officers of the Company or to the Directors at any 
time for accurate information with respect to the condi- 
tion of the Company. 

“We enclose a form of Proxy for your signature in case 
you have not already signed our Proxy, or in case you 
desire to revoke a Proxy already given by you to those 
who are seeking to acquire control of the Company. 

“By Order of the Board of Directors, 
“HAROLD E. SMITH, Secretary 

This concludes the arguments to the time of going to 
press. We are not in possession of the full text of the 
letters sent out by the opposing stockholders. We leave 
to the interested reader to determine in his own mind which 
side has the best of the controversy. 


EXCUSE US, PLEASE! 


“Walnut Products i in Sikes Line.” 

An article on page 83 of the February issue of Office 
Appliances recited the fact that The Sikes Company, 
Twenty-third street and Passyunk avenue, Philadelphia, 
Penna., was making chairs in American walnut. The term 
“mahogany” crept into the article by inadvertence. The 
Sikes Company has received communications of a sarcastic 
nature about its use of “genuine American mahogany.” 
In the present usage “American walnut” is meant. Readers 
will therefore heed the admonition that swivel and side 
chairs of Sikes manufacture are obtainable in American 
walnut, as well as the woods usually listed. 


Where We Used. the Wrong Word. 


The first item under News and Miscellany in the March 
issue, under the head, “Spiking a Rumor,” carried a ma- 
terial error in that the words “adding machine” were used 
where the word “typewriter” should have appeared. This 
destroyed the sense of the item, which should have read as 
follows: 

“Here and there, circulating in the typewriter trade last 
month, was a rumor that the Burroughs Adding Machine 
Company had in preparation a typewriter. While this might 
be a logical development, we are reliably informed that the 
Burroughs Adding Machine Company has not considered 
placing a standard typewriter on the market.” 

The man who wrote the paragraph had the facts in mind, 
but association with the industry carried with it no con- 
nection between the Burroughs Adding Machine Company 


and typewriters. The words “adding machine” slipped up 
on him unaware and force of habit did the rest. 
Transposition of Names. 
On page 53 of the March issue the likenesses of H. ( 
Peters and Frank L. Morse appeared in connection with a 


report of the organization of the Peters-Morse Manufac- 
turing Corporation, manufacturers of the Peters-Morse 
adding and listing machine. The names under the two cuts 
were inadvertently transposed, the name of Frank L. Morse 
appearing under the likeness of H. C. Peters and vice versa. 
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Pierce Accounting Machine Sold. 
The. Computing-Tabulating-Recording Com 

pany Announces Acquisition of Full 

Control. 

An important announcement made by the Computing- 
labulating-Recording Company last month tells of their 
acquisition of the full control of the Pierce Accounting 
Machine Company of 137 East Twenty-fifth street, New 
York, N. Y. Negotiations have been pending for a con- 
siderable time, and some valuable patents have been ac- 
quired by the purchasing company. 

While the machines produced by both companies operate 
on the punched hole principle, nevertheless each has an 
individual field. The Computing-Tabulating-Recording 
Company, backed by its many years of experience, will be 
enabled to develop the acquired machine along the lines of 
its greatest value. 

The Pierce machines are built to meet the individual re- 
quirements under which they operate, and are peculiarly 
adapted for special and elaborate accounting systems, and 
are at present used by a number of large insurance com- 
panies. As the adaption of the Pierce machine to the ac- 
counting and statistical field will necessitate working along 
somewhat different lines than the Tabulating Machine 
Company has previously done, considerable study and 
thought will be required before a sales plan can be de- 
cided upon. No plans for the further development of the 
newly acquired product have as yet been formulated 

The main difference between the Pierce and the Tabulat- 
ing Machine Company’s product is that the former operates 
mechanically, the combination of a number of holes in a 
card indicating a numeral or letter, while a single hole in a 
card in the latter reflects a numeral and makes an electrical 
contact. With their knowledge of the requirements of the 
field, the Computing-Tabulating-Recording Company is in 
an excellent position to develop the new machine along the 


lines of work for which it is adapted. 





mg ¢ 
Spiking a Rumor. 

Not long ago a persistent rumor gained currency to the 
effect that the Compo Sales Company, manufacturers of the 
Compo stapling machine for fastening together papers, let- 
ters, legal documents, etc., is a subsidiary organization of 


another company manufacturing a machine for a like pur- 
pose. This rumor is without any foundation in fact. The 
Compo machine is quite different in construction from 
others and its manufacturers have no connection whatever 
with any other concern in the field of paper stapling ma- 
chines 


A representative of the Compo organization, replying to 
an inquiry from a member of Office Appliances’ staff, said 
he was perfectly sure that no official of the other com- 
pany had said anything that would justify any such rumor. 
He believed that the report might have had its inception 
in a hasty remark by some salesman more interested in 
selling his machine than in the precise truth concerning a 
competitor. 


Financing Plan for Molle Typewriter Company. 


Stockholders in the Molle Typewriter Corporation are 
participating in a plan to finance the company’s operations. 
The Molle Typewriter Sales Company, Ltd., aas been 
formed under the United States constitution, and the com- 
mon law. The trustees will authorize the issuance of $500,- 
000 debenture bonds, $100 denomination, paying seven per 
cent interest and maturing in ten years. Stockholders in 
the Molle Typewriter Corporation have an opportunity to 
participate in the Molle Typewriter Sales Company, Lrd., 
and to exchange par for par their holdings in the Molle 
Typewriter Corporation for “distributive equities” in the 
sales company. A sinking fund will be created beginning 
three years from the organization of the Molle Typewriter 
Sales Company, Ltd., providing for payments of bond in- 
terest for the retirement of the bonds. The net earnings 
of the estate will be devoted to payment of interest on the 
bonds, a sinking fund to retire the bonds, and a pro rata 
distribution (after deduction of necessary operating funds 
and reserves) to holders of the “distributive equities.” Un- 
issued equities do not participate in the distribution. <A 
fourth interest in the Molle Typewriter Corporation was it 
mediately converted by R. D. Wynn and associates, amour 
ing to 250,000 shares. A similar conversion by other stock- 
holders will give control in the Molle Typewriter Corpora- 
tion to the Molle Typewriter Sales Company, Ltd. Steps 
to accomplish this end are now under way. 
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Of Interest to Chair Dealers. 


Office Appliances has received from W. B. Baker, secre- 
tary-treasurer of the National Association of chair manu- 
facturers, 531 Monadnock building, Chicago, the followi 
tentative schedule of trade terms adopted at the Marc 
meeting of the National Council of Furniture Associations 
and recommended to several associations of manufacturers 
comprising the National Council: 

Solid mahogany.*—Furniture designated as “solid ma- 
hogany” shall have all exposed surfaces of solid wood of 
the kind designated. 

Mahogany.*—Furniture designated as “mahogany” shall 
have all exposed surfaces—both solid parts and plywood— 
of the kind of wood designated. 

Combination mahogany.*—Furniture designated as “com- 
bination mahogany shall have all exposed surfaces of 
mahogany—solid or plywood—in combination with gum, 
birch or other suitable wood. 

Mahogany* finish—Furniture designated as “mahogany 
finish” shall be mahogany finish on gum, birch or any 
other suitable wood. 

Note——The term “exposed surfaces” shall mean those 
parts of a piece of furniture which are exposed to view 
when the piece is placed in the generally accepted position 
for use in the home. 

The National Association of Chair Manufacturers, at its 
meeting on March 14 endorsed the foregoing schedule, and 
other associations will doubtless take similar action at their 
meetings to be held in March. 

The purpose of the foregoing schedule is to establish as 
a trade practice the use of terms which will define the 
products and do away with the misleading representations 
made in the sale of furniture to the public. 

The situation regarding office furniture indicates a very 
definite improvement in the demand as reflected in the 
orders being received by chair manufacturers and with 
the stability now in effect it is hoped that business will 
steadily improve. 


, 


*Substitute for the word “mahogany” the kind of wood 


used. 


Action by Federal Trade Commission. 


The Federal Trade Commission has taken action in the 
case of the Diamond Holdfast Rubber Company, Atlanta, 
Ga. Docket No. 788 held that the company’s name in- 
fringed on the prior registration of title and trade marks 
of The Diamond Rubber Company, an Ohio corporation. 
It is now a subsidiary of The B. F. Goodrich Company. 
The commission ordered the Diamond Holdfast Rubber 
Company to cease and desist using the name “Diamond” 
and trade marks of diamond form which may directly or 
indirectly suggest that the goods are the product of The 
Diamond Rubber Company. 

Federal Trade Commission Docket No. 459 cites the 
United Typothetae of America, its local organizations and 
approximately 5,100 firms, individuals and corporations. 
It is held that the “Three Year Plan” of the Typothetae 
has a tendency to suppress competition in the printing 
business. A hearing is to be held at the offices of the 
Federal Trade Commission, Washington, D. C., April 18, 
1922. 


Office Equipment Man Now in Automobile 
Business. 


Ashworth Barlow, for many years connected with the 
office appliance industry in England, writes us from 23 and 
24 Hertford street, Coventry, that he left the office equip- 
ment industry some years ago for the automobile business 
and is now happily associated with the manufacture of one 
of the most popular light cars in Engiand, where he is a 
member of the house of Wigen-Barlow Motors, Ltd., man- 
ufacturers cf the Wigan-Barlow car. 








Evansville Has Rubber Stamp Plant. 


Syd J. Isaac, who has sold safes for several years at 
210 Fourth street, Evansville, Ind., has installed a rubber 
stamp plant. The business will be conducted in conjunc- 
tion with the sale of safes. 


Art Metal in New Indianapolis Home. 

The Indianapolis branch of the Art Metal Construction 
Company has moved into larger quarters at 1012 Merchants 
Bank building. The former location was Suite 1602. J. W. 
Calley is branch manager. 
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L. J. Conger Heads Corona Typewriter Company. 


L. J. Conger, son of the Hon. Benn Conger, whose death 
was recorded in the March number, has been elected to 
take his father’s place as president of the Corona Type- 
writer Company, Inc., Groton, N. Y. 

The new president of the company for several years 
has been its sales manager and is thoroughly acquainted 
with every detail of the business. He is widely known 
and heartily liked. During his association with the Corona 
Company, he has developed executive ability of a high 
order and his election to the presidency of the company 
is the most appropriate action which could have been 
taken. 

Other officers elected by the stockholders of the Corona 
Typewriter Company, Inc., are: S. G. H. Turner, chair- 
man of the board; J. Sloat Fassett (Elmira), vice-presi- 
dent; C. F. Brown, treasurer and general manager; H. 
McD. Brown, secretary; W. G. Rhodes, assistant treasurer 
and auditor. 


Typewriter Man Opens Business Bureau. 


Edward J. Manning, several years ago factory manager 
for the Underwood Typewriter Company, later vice-presi- 
dent and general manager of the Royal Typewriter Com- 
pany, and for some years with other office appliance man- 
ufacturers, has discontinued his connection with the type- 
writer business and has organized the Manning Business 
Bureau, of which he is the principal. The bureau is located 
in the American Industrial building, 983 Main street, Hart- 
ford, Conn., and specializes in the marketing of inventions, 
business representation, practical opinions, business meth- 
ods, etc., confidential consultations, estimating valuations 
of plants, etc., placing contracts, and acting as agent, 
broker, and adviser generally. Mr. Manning also special- 
izes in giving impartial and expert opinions and advice on 
any matters relating to typewriters, adding machines, check 
protectors, etc., whether such questions relate to produc- 
tion, sales, patentability, etc., etc. 


Mr. Manning’s long experience in the office equipment 
field will be of great value to his clients. His experience 
has been wide and varied, and he can command a fund of 
information which touches many fields. 


Birmingham Business Equipment Association 
Encouraged. 


Alex. Patterson, president of the Birmingham, Ala., Busi- 
ness Equipment Association, states that the members of 
the association are very much encouraged and that from 
present prospects, it will be only a short time until every 
person or firm engaged in selling office equipment, appli- 
ances and supplies in Birmingham will be a member of the 
organization. The only requirement for membership is 
that applicants shall be legitimate dealers, agents or rep- 
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ALEX. PATTERSON. 


resentatives and that the lines they handle are of standard 
make and are sold in a manner which enables the representa- 
tive, his line and his selling policy to be vouched for and 
recommended by the other members of the organization. 
The charter membership of the Business Equipment Asso- 
ciation of Birmingham is as follows: 

Addressograph Company, Burroughs Adding Machine 
Company, Monroe Calculating Machine Company, Todd 
Protectograph Company, Ault & Wiborg Company, 
Hooven Automatic Typewriter Company, The Dictaphone, 
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Felt & Tarrant Manufacturing Company, Line-a-Time Com- 
pany, Remington Typewriter Company, Dewberry & Mont- 
gomery Stationery Company, Cromer-Artcraft Company, 
Kardex Sales Company, Conklin Pen Company and Yaw- 
man & Erbe Manufacturing Company. 

The objects of the association are given in the following 
paragraphs: 

To serve as a clearing house of information to all pros- 
pective buyers of office equipment and supplies. 

To endeavor to educate ali prospects and users of said 
material in all lines of business, lodges, clubs, associations, 
churches, etc., to further use of modern office equipment 
and supplies, and to furnish the necessary information 
which will enable them to make selection of said equip- 
ment and supplies, for their requirements and at no charge 
whatsoever. 

To create a more friendly feeling among the salesmen 
in the office appliance and supply field, and to give its 
members an opportunity to study the application of each 
member’s product. 

To encourage all prospects and users to purchase prod 
ucts sold by members of this association, so far as they 
can, all things being equal. 

To advertise each member’s product, so far as they can 
without material injury to their own sales. 


New Typewriter Company Makes Its Bow. 


Xcel Typewriter Corporation Brings Out 
Machine Having Original Features. 


The Xcel Typewriter Corporation, 727 Liggett building 
New York, N. Y., the organization of which was noted in a 
recent issue of Office Appliances, is officered by the fol- 
lowing men: J. C. Colner, president; H. B. Thomson, vice- 





W. H. BENNINGTON. 


president; D. E. Bennington, secretary and treasurer, and 
E. N. Camp and Wesley H. Bennington, who, with officers 
named above, are directors of the corporation. 

Mr. Colner is a newcomer in the manufacturing end of 
the typewriter industry, but he has had a broad experience 
as head of several manufacturing corporations, in¢ luding the 
Continental ¢ ar ge Company, the Doro Realty Com- 
pany of Cleveland, , and others. He has long been as- 
sociated with W. H Bennington, the inventor, in his re- 
searches which preceded the development of the present 


machine, a detailed description of which will be found in 
the department of New Machines and Devices, in this 
issue. 


Mr. Thomson is not only vice-president, but director of 
production of the corporation. He has been connected with 
the office equipment field for many years. His last official 
connection was with the Federal Adding machina Cor- 
poration, of which he was director of production. He 
has been an adviser of Mr. Bennington for about two years 
and assisted him in developing the present model from the 
production standpoint. 

D. E. Bennington is a son of W. H. Bennington, the 
inventor, and has had considerable experience in system- 
atizing and auditing work, having been connected with 
such concerns as the Lincoln Electric Company, Cleveland, 








eS Vv «OF 


—e Ph 


April, 1922. OFFICE APPLIANCES 61 


the Safe Cabinet Company, Marietta, Ohio, and the Cen- 
tral Leather Company of New York City. 

Mr. Camp has charge of general engineering of the Xcel 
Typewriter Corporation. He has had a great deal of ex- 
perience in engineering work. Recently he was director of 
engineering of the Teetor Adding Machine Company, Des 
Moines, la. 

Wesley Henry Bennington is the inventor of the Xcel 
typewriter. He will be in charge of the research and im- 
provement division of the corporation. He was born on a 
farm in Bucyrus, O., and early showed signs of inventive 
ability. At eighteen years of age, having finished his ele- 
mentary education, he invented an improvement in hy- 
draulic pumps, while employed in the plant of a pipe and 
flue manufacturing company. Soon afterward, realizing the 
necessity for a better education, he entered Ohio Northern 
University, and took up a scientific and law course. After 
working his way through college, from which he gradu- 
ated with honors, he engaged in the practice of law at 
Topeka, Kas. About this time the typewriter began to be 
commercially used and Mr. Bennington resolved to master 
it in order to shorten the time and lighten the labor in the 
writing of briefs, etc. Having mastered the machine, the 
idea of the present Xcel typewriter—a machine that would 
write short words as well as letters—came to him and this 
idea, through his inventive capacity and rare determina- 
tion, finally developed into the machine which has just been 
aunounced. 

Mr. Bennington is a deep student of matters of religion, 
politics, science and economics, and has written various 
articles on these subjects. He is in demand as a speaker 
at gatherings where these topics are discussed. 





Clip Company Opens Chicago Office. 


The American Clip Company has recently opened offices 
in Chicago at room 1115 Chamber of Commerce building. 
The office is in charge of Joseph C. Strauss of New York, 
who is spending some time in doing development work 
among consumers for the benefit of the dealers. Mr. 
Strauss has done capital work of this kind in Washington 
and Pittsburgh. He is assisted by Donald Kenneth. The 
plan is really co-operative, in which the manufacturer co- 
operates with the dealer in the sale of the goods. Charles 
R. Senior, sales manager of the company, was here last 
month, superintending the opening of the new office. 


Stamp Directors Meet. 

The board of directors of the International Stamp 
Manufacturers Association met in Pittsburgh, February 
10 and 11, and along with other business transacted, set the 
dates for the 1922 convention. It was decided to hold this 
annual convention at the Hotel LaSalle, Chicago, June 
27, 28 and 29. 


Gill Company to Build in Portland. 

The J. K. Gill Company of Portland, Ore., are about to 
erect an eight story reinforced concrete building, costing 
about $300,000 on property at the southeast corner of Fifth 
and Stark streets, Portland. This announcement was made 
recently by William A. Montgomery, vice-president and 
general manager of the company. The property which will 
be occupied entirely by the J. K. Gill Company will, when 
the building is completed, represent a value, including land, 
building and equipment, of about $600,000. 

According to present plans, the work of razing the three 
story and one story structures now on the 100x100 site of 
the proposed building will be started about the middle of 
this month. It is hoped to break ground for the new build- 
ing within the next 60 days. 

Plans Under Way. 

The entire building will be designed especially to meet 
the needs of the J. K. Gill Company’s wholesale and retail 
business. Particular attention will be paid to strength and 
light. It is expected to have the structure completed by 
November 15 of this year. 

Plans for the structure are being prepared by Sutton & 
Whitney, local architects, and the contract for construction 
work has been let to W. F. Dinwiddie. 

In June of 1920 the J. K. Gill Company took a long-time 
lease on the property at Fifth and Stark streets belonging 
to the King estate. However, recently arrangements have 
been made to purchase. The location was chosen after over 
a year of investigation for a site best adapted to the needs 
of a business of the nature of the book concern. 

William A. Montgomery represented the J. K. Gill Com- 


pany and Alex C. Rae, secretary of the King estate, rep- 
resented the owners in the negotiations looking to the 
purchase. 

History Is Interesting. 

Joseph K. Gill, the founder of the firm of J. K. Gill & 
Co., was born in Yorkshire, England, and came to the 
United States in 1854. The family became established at 
Worcester, Mass., where “Joe” Gill was a student in the 
public schools, cotton mill employe, machinist and anythin 
to help his parents and himself. His little capital, hoarde 
by greatest diligence and economy, sufficed to furnish him 
an academic course in the famous old academy at Wil- 
braham, Mass. In 1866 a position on the faculty of Willa- 
mette University at Salem was offered to him and accepted. 
Business offered a more inviting future and a year later, in 
1867, Mr. Gill opened a book and stationery store in Salem, 
giving special attention to the supplying of educational 
books. 

In 1870, W. S. Ladd and H. W. Corbett, while attending 
the state fair at Salem, suggested that Mr. Gill come to 
Portland and open a store there. 

In 1871 Mr. Gill moved to Portland and formed a part- 
nership with George A. Steel, and began business under 
the name of Gill & Steel. They purchased the business of 
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NEW BUILDING OF THE J. K. GILL COMPANY. 
PORTLAND, ORE., reproduced from a diagram prepared 
by the architects and published in a Portland daily paper. 


Harris & Holman, taking their stock and location on Front 
street, near Washington. 
Company Large Distributor. 

Later Mr. Steel retired from the firm and the business 
continued under the name of J. K. Gill & Co. The com- 
pany occupied successively the Holmes building on First 
street, between Washington and Stark streets, and the 
Union block, before moving to its present location at Third 
and Alder streets. 

The company has grown until it is declared to be the 
largest distributor of books in the Pacific northwest or 
any city of the size of Portland in the United States. 

Officers are Joseph K. Gill, president; William A. Mont- 


-gomery, vice-president and general manager, and John 


Gill, secretary. 


Royal Cup Finds Home at Akron. 


J. J. Ferris won the central division cup in the contest 
held by the Royal Typewriter Company, Inc. This sales- 
man at the Akron office won in November, December and 
February. A. J. Wolfe, of the Youngstown branch had a 
fleeting glimpse of the “hardware” in January, but the 
lead against him was too big. 

_ The score in the Western division makes it look easy for 

V. Mills, of the Des Moines branch. He has January 
and February to his credit. Other contestants are G. L. 
Smith, of the Los Angeles branch, and C. E. F. Russ, of 
the branch at Portland, Ore. Both have one grip. 

The Eastern division is tight. Both W. Ayers, of 
the branch at Portland, Maine, and H. F. Brainerd, Hart- 
ford, have two wins. 

In addition to winning the cup for which the central 
division has been contesting, J. J. Ferris received a cash 
prize of $100 which President George Ed Smith tucked 
into the trophy the last minute. 
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Author Takes Portable Typewriter on Outing. 


H. H. Matteson, author of “The Trap,’ which ran 
serially in Sunset the past year, and which has recently 
been published in book form and just put on the market, 
lives the year around in a secluded hamlet on Orcas 
Island, Puget Sound. Mr. Matteson writes his heavy out- 
put of fiction on a Corona, usually in a little shack down 
at the water’s edge overlooking the Sound. But often 
enough he gets into his boat, paddles ten or twelve miles 
in and about the heavily timbered islands, hunting an in- 
spiration for one of his tales of the northwest. When the 
right idea hits him, he lands, sets up the tripod, adjusts 








H. H. MATTESON, WITH CORONA, ON SHORES OF PUGET 


SOUND. 


the Corona and is off on a literary cruise. Mr. Matteson’s 
literary output during the year includes numerous tales of 
adventure which have appeared in Adventure, the Munsey 
publications, Collier’s, American, Sunset, Everybody’s, and 
many other magazines devoted to the exploration and ad- 
venture types of story. The Trap is a story of Alaskan 
waters, and the scene is laid on Saranoy Bay, in the Sitka 
region. 


Practical Americanization. 
The N. C. R. devoted one March issue to “the state of 
the Nation,” which forms a valuable treatise on American 
ization. In it was an organization chart of the executives 
of the United States, presenting in concise form the powers 
and duties of the president and his cabinet. An open let- 
ter was addressed “To Our 5,300 Employees at Dayton, 
and 5,000 Agents, Salesmen and Service Men in All Coun- 
tries of the World.” -In it John H. Patterson, chairman of 
the board of directors of The National Cash Register 
Company, said: 
asked if general business is improving. The 
success of business depends largely upon good administra- 
tion of the nation’s business, and the nation’s business is 
improving. 

“The success of our business depends on the good ad- 
ministration of every nation. 

“I was in Washington several weeks attending the Lim- 
itation of Arms Conference. It was a great school for 
all governments and all peoples. The world’s business 
demands more schools like it. 

“The conference was carried to a successful conclusion 
and great and lasting good was done. 

“It is fortunate that the conference was held in America. 
The delegates saw that we had a manager—a competent 
head—for the business of the United States. 

“They had a glimpse of our agricultural, mineral, indus- 
trial, financial, commercial and transportation resources, 
which are the foundation for the success of all nations in 
time of peace or war. 

“Great changes have been wrought in every department 
of the United States govercnment in the past year, and 
the process has only begun. President Harding has 
simplified government by the application of business prin- 
ciples. He has the right kind of men to assist him. 

“Under his skillful administration the nation is going 
ahead towards permanent peace and prosperity. He was 
in the senate seven years. His experience there as a mem- 
ber of the foreign relations committee particularly fitted 
him for world affairs and conferences. 

“Trade will not bet on war—it is too uncertain. Help 
President Harding stop all wars and thereby increase busi- 
ness prosperity. This is a non-partisan and ncn-political 
statement.” 

The closing page of The N. C. R. cited the fifteen points 
on which President Harding based his campaign, and in a 
parallel column indicated the performance of that program. 
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Detroit Office Appliance Managers Give Show. 


The Office Appliance Managers’ Association of Detroit, 
Mich., put on an office equipment exhibition at the Detroit 


Board of Commerce during the weeks between March 
6 to 18 inclusive. This was very successful indeed, both in 
point of sales secured and in prospects obtained lhe 


demonstrations of office appliances and their uses attracted 
hundreds of 


interested business men. About twenty-five 
different concerns were represented at the show These 
include the following, together with the names of the per- 


sons in charge: 
American Multigraph Sales Company—R. F. Chamberlain, H 
T. Lipplold, R. Lochr, E. Morse, H. Diener and H. Robertson 
Addressograph Sales Company—C. E. Jackson, Miss C 
Ek. Garratt and J. A. Hanna. 
Amberg File & Index Company—J. A. 


Jersey, 


Korstange 


Burroughs Adding Machine Company—H. Eliwood Miss M 
Reardon, Mr. Houshalter and Mr. Wirthlin 

The Bircher Company, Inc.—J. F. Foerg. 

Byrne Sales Company—A. C. Byrne. 

Century Carbon & Ribbon Company—N. Bronstei 


Geo. A. Drake & Company—C. D. 
Farhner, H. Hall and L. Jefferys 

Dalton Adding Machine Company—aA. 
and R. C. Brown. 

Elliott-Fisher Company—M. S 
Weiss, J. T. Benedict, M. L. Bailey and H. D. Browr 

The Ediphone Company—E ’. Moreau. 

The Costimeter Company—W. M. Fuchs 

Globe-Wernicke Company—C. J. Nachtigal, P. A. Devine, J 
Dornbos, M. D. Bishop and C. T. Burnmam 

Gregory, Meyer & Thom Company—Glenn W Watson and 
Guy Truxell. 

Kardex Sales Company—H. D. Stroud. 

Monroe Calculating Machine Company—E. P 
Neuman. 

Marchant Calculating Machine Company 

tand Company, Inc.—M. John Joyce. 

Royal Typewriter Company—F. S. Fuller, C. D 
L.. Hoskins and T. Williams 

Tullar Envelope Company—F. S. Tullar 

Tabulating Machine Company—W. F. Titus 

Victor Adding Machine Company—A. J. Huston 

Wales Adding Machine Company—H. Dodge, G. | Myers and 
R. M. Leyshon. 

Wyrick Register Corporation—C. E 


Noble, R MeClellen H 
Claspill, H. Wagner 


Roosvelt, H Cc Garrett, A 


Crocker and C 
_ 5 


Bair 


Walker, W 


Ogden 


Wyrick and T. H 


Executive Advancements by Hedman Mfg. 
Company. 


The advancement of B. G. Henn to the post of ge 
manager of the Hedman Manufacturing Company, Chicago, 
Ill., is recognition of the progress made while tl 


Mr. Het I Wine d the 


f 


ministration was under his direction. 

“FE, & E.” check writer organization after eight years with 
the Todd Protectograph Company, having been district 
manager of important territories, including Kentucl St 
Louis and New York. As sales manager | buted 
greatly to the advancement of the company, whi vas O! 
ganized in 1914.° Close to 500,000 “F. & E.” che vriters 
ire in use in the United States and in other countries 

The advancement of B. G. Henn brought promotion to 
E. H. Wallace, who dropped “assistant” from his title and 
became sales manager. Mr. Wallace joined th: mpany at 
Ios Angeles, Calif., in May, 1916. In 1917 he was made 
“F. & E.” distributor for Louisiana, continuing til May, 
1921, when he was called to headquarters at Chicago and 
made assistant sales manager. His long service in the field 
and wide acquaintance in the “F. & E.” sales organization 
makes the selection a happy one. 

An entirely new model of the “F. & E.” check writer will 
be placed on the market this summer by the Hedn Man- 
ufacturing Company. 

Ribbon and Carbon Company Adds Floor Space. 


The Old Town Ribbon & Carbon Company, 245 Cen- 
ter street, New York City, has added four thousand square 
feet of floor space to their factory, removing the cement 
walls and extending the space to LaFayette street. Addi- 
tional machinery and equipment have been installed and the 
factory has been brought up-to-date in every particular 
with enlarged facilities. The business is headed by J. S. 
Epstein, who is to be congratulated upon its steady devel- 
opment. 


Nash Shortcircuits Birmingham Slicker. 


R. A. Nash, general sales agent for the Todd Protecto- 
graph Company, Birmingham, Ala., was instrumental in 
the arrest of a slick check artist. After a visit to the Pro- 
tectograph office by the slicker, Mr. Nash tipped off his 
location to the police. The detectives caught him while 


preparing bogus checks, secured a confession, and put him 
away safely. 
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Suit May Develop Important Angle. 


An important legal battle started on February 27 in the 
Queens Supreme Court before Justice Stephen Callaghan. 
[he action is by the A. L. Reed Company of Richmond 
Hill, N. Y., manufacturers of leather goods, against Abe 
Whitman, individually and as treasurer of the Fancy 
Leather Workers’ Union. Forty-eight other individuals 
are named who are officers and members of this union and 
the union itself is included as a defendant in the suit. The 
Reed Company seeks to have made permanent a temporary 
injunction granted on September 21 by Justice S. B. Strong 
in the Supreme Court of Brooklyn, restraining union heads 
from annoying the company and picketing the works. 

Defendants’ counsel say that if the complainants in this 
suit prevail, mere membership in a labor union can be con 
strued as conspiracy. It is stated that members of the firm 
have been in consultation with national leaders of organized 
labor of Washington, some of whom may be called to 
testify. Plaintiffs’ attorneys insist that the principle of the 
open shop and the rights of employers are involved. It is 
stated that, on the facts involved in the controversy, there 
is almost entire agreement between the parties who have, 
therefore, stipulated to dispense with a jury and submit the 
case to Judge Callaghan alone. The facts as outlined in a 
newspaper report are as follows: 

The A. L. Reed Company was formerly a member of 
the Association of Leather Goods Manufacturers of the 
United States of America, Inc., which from time to time 
made agreements with the Fancy Leather Goods Workers’ 
Union regarding wages and employment of union men. 
An agreement of this nature expired on August 1, 1921. 

On August 20, 1921, a new agreement was completed 
stipulating that the question of reducing wages was to be 
arbitrated. William Leiserson was selected as arbitrator. 
He decided on a 15 per cent reduction in wages, which 
both organizations accepted. 

The A. L. Reed Company, between July 17 and 26, laid 
off its employes on the grounds of lack of work and pro- 
ceeded to make private agreements with its workmen, 
stipulating that the employes should not join a union. 

On August 26 the Reed company resigned from thé 
manufacturers’ association. The Fancy Leather Goods 
Workers’ Union shortly declared a strike against the Reed 
ompany and proceeded to establish pickets about the Reed 


actory. 

The Reed company on September 6 applied to the Su- 
reme Court for an injunction restraining the union. An 
order to show cause was issued on this application. On 
September 21 Justice Strong handed down a decision 


granting the injunction and accompanying the decision with 


a memorandum severely arraigning union labor. Among 
other things the Justice said: 

“No labor organization in any shop has a right to de- 
nand and insist that each, every and all employes shall join 
he organization No such right exists in any club or 
social organization and no such right exists in any free 
cot try 


Concerning Inks. 


The following suggestion came to us from Frank Bailey 
of Hoboken, N. J. The point which Mr. Bailey makes is fa- 
miliar to ink manufacturers and to many experienced deal- 
ers, but the public is very often misled. Mr. Bailey says: “1 
have noticed a number of different kinds of ink offered 


to the public and guaranteed to resist the bleaching effects 
of chemicals. As a matter of fact, most of such inks can- 
not be erased by the ordinary ink eradicator, but a two 
percent solution of potassium hydroxide will remove most 
of these so-called acid-proof inks. This chemical can read- 
ily be obtained from any drug store. Plain soap and water 
will frequently produce the same result.” 

Mr. Bailey might have gone further and explained that 
the term “acid-proof” ink is misleading because it induces 
the public to rely upon the acid-proof quality of the ink 
without taking thought of the fact that the ink may be 
subject to attack by alkalies. Ink which is removable by 
soap and water is an example of an ink which is resistant 
to acid, but fails to resist the alkaline action of soap. There 
are many reliable inks made, some of which are extremely 
hard to erase completely, but it is rather a broad state- 
ment to say that any ink is proof against all chemicals, al- 
though there are some which so thoroughly stain the sub- 
stance of the paper on which they are written that their 
chemical renfoval leaves unmistakable evidence of erasure. 


_ The U. S. Office Equiment Export Association announces 
its removal to 134 Grand street, New York, N. Y. 
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Changes in General Fireproofing Company’s 
Organization, 

Lee A. Smith, for several years sales manager of the 
General Fireproofing Company of Youngstown, O., recent- 
ly resigned that post and has taken the agency for the 
company at Seattle, Wash. Mr. Smith has always had 
his heart in agency work and has always felt that at some 

















LEE A. SMITH. 


time or other he would re-enter the retail field. The a 
portunity at Seattle seemed ideal and he immediately 
seized it. Mr. Smith is now located in the western city, 
where he is giving his exclusive attention to the interests 
of the General Fireproofing Company. 

He is succeeded as salesmanager by J. S. Sprott, who 
has been with the company for ten years, starting as a 
salesman in Chicago. After a year and a half of this work, 
he went into contract work on the road and then was ap- 
pointed at the end of another year district manager, work- 
ing among the agents for two years. At the end of that 
time, Mr. Sprott was transferred to the home office, taking 
up the work of manager of agencies. He then became 
assistant sales manager and on February 22 last was ap- 
pointed manager of sales. Mr. Sprott is a big and energetic 
1rker and is admired for his many fine quali- 
» of the most popular men in the whole GF 


man, a hard we 
ties. He is one 
organizatiol 


Continuous Hammering Shapes Up Prospects. 

Oliver News records an instance of persistence in fol- 
lowing up inquiries. It proves the efficiency of direct mail 
solicitation, keeping the prospect alive long after a sales- 
man might have given him up. The inquiry was received 
March 1, 1917, the day that the new Oliver sales plan went 
into effect. This name received every circular communi- 
cation sent to The Oliver Typewriter Company’s mailing 
list. The persistent repetition of the Oliver message won 
out, for January 31 this prospect, located in South Caro- 
lina, became a user of the Oliver typewriter. 


Geo. E. Fox & Company Selects Roomier Home. 

George E Fox & Company, now at 33 West Kinzie 
street, Chicago, IIl., will move May 1 to 319-31 West Ohio 
street. The new home provides four times the space avail- 
able in the present location. Increased facilities have been 
necessitated by the volume of business, which has kept the 
plant going night and day. 


Wales in New Office at Fort Wayne. 


The Wales Adding Machine Company has opened an at- 
tractive display and salesroom at 203 East Berry street, 
Fort Wayne, Ind. H. M. Clifton, who is in charge, cov- 
ers Northeast Indiana and the Southern tier of counties in 
Michigan. Sub-offices are maintained at South Bend and 
Peru, Ind. 


Garrett Joins H. H. Boyd Company. 

The H. H. Boyd Company, Monroe, La., has engaged 
T. T. Garrett to take charge of the school supply depart- 
ment. The company has agencies for a number of popu- 
lar lines of office and school supplies. Mr. Garrett was 
formerly manager of the Southern School Works, Inc., 
Alexandria, La. 





The Lehigh Corporation. 


In the New Machines and Devices department this month 
will be found a brief description and a picture of the new 
Lehigh calculating machine. The company which manu- 
factures this useful calculator is one of the younger con- 
cerns in the office equipment field, but its progress has 
been attended with rather unusual success. The Lehigh 
Corporation, which is its proper title, has its executive of- 
fices at 25 West Forty-third street, New York City, and its 
factory at Newark, N. J. The company started in Febru- 
ary, 1920, since which time it has refined and perfected its 
product, going through the steps of initial production and 
the testing period, and today is nearly ready to place the 
machine on the market. The company has several objects 
in view for its machine, namely, dependability of perform- 
ance and long service, based on excellence of material and 
workmanship; finally, production is to be handled through 
modern methods of manufacture and the standardization of 
every part, all of which makes for economical production. 

The Lehigh factory is a modern structure, thoroughly 
fireproof, equipped with a modern sprinkler system, eleva- 
tor, etc. The company manufactures the machine in its 
entirety, its equipment of dies, tools, jigs, fixtures, gauges, 
etc., having been the work of its own organization. 

Joseph Gooch, Jr., president of the company, says that 
his organization is in fine shape. Its program for manu- 
facturing and distribution is entirely laid out and is being 
followed in a conservative way. Modern methods and care- 
ful organization wil! characterize the selling plan, as it 
already characterizes the manufacturing. The relations be- 
tween the distributor and the parent company will be quite 
similar to those existing in the automobile field. The dis- 
tributor will act as a free agent except as to restrictions 
of territory and as to agreement upon the conduct of his 
business in accord with general policies laid down by the 
parent company. 

John B. Milliken, for ten years treasurer of the Yale & 
Towne Manufacturing Co., and prior to that treasurer of 
Chicago Pneumatic Tool, is vice-president and treasurer 
of The Lehigh Corporation. Its directors, in addition to 
Mr. Gooch and Mr. Milliken, are: 

. H. Killinger, president, Treadwell Engineering Co., 
140 Cedar street, New York City. 

B. H. Ellis, 522 Fifth avenue, New York, formerly pres- 
ident, Manhattan Electrical Supply Co., manufacturers of 
the world-famous Red Seal Dry Battery, New York. 
— C. Jackson, treasurer, Miller Lock Co., Philadelphia, 

a. 

C. F. Winship, of Winship, Boit & Co., Wakefield, Mass., 
and New York. Manufacturers of the well-known Har- 
vard and Merode Underwear. 

F. F. Schaefer, 25 West 43rd street, New York City, for 
fifteen years the United States representative of the prod- 
uct now being manufactured by this corporation. 


Kansas Book Dealers’ Convention. 


The Kansas book dealers will meet May 15th and 16th in 
Kansas City, Kansas. This association, one of the few of 
its kind in the United States, is getting ahead and building 
an organization that will be a power in the buying world 
in a few years. 

Starting in January, 1917, with a few boosters consisting 
of Mason McCarty of Emporia, Edward Dorsey of Ottawa, 
O. Scott Morgan of Baldwin, and Harry -Tibbs and Brad- 
field Dougherty of Kansas City, Kansas, this organization 
grew rapidly to its present membership of 225 well scat- 
tered all over the state. 

They have done considerable legislative work, among 
which was to procure an increase of profits on school 
books from 10% to 15%. They have a bonding arrange- 
ment amounting to over $200,000 with the state of Kansas, 
so the members can carry their stock of school books 
without any cash investment. They have their own line of 
tablets and note books with a copyrighted cover and in the 
last year have put in a large stock of stationery items which 
they sell to their members at an average saving of 10% 
from the jobbers’ prices. 

There will be no public speakers at the convention, 
simply a good big round table with every member giving 
his best ideas of store management to the members 
present. 

The officers of the organization are as follows: Phil. M. 
Anderson, Newton, president; A. S. Allen, Wichita, vice- 
president; F. G. Orr, Wichita, secretary-treasurer. The 
officers just named and O. Scott Morgan of Baldwin, H. W. 
Brewer of Manhattan and A. S. Case of Independence 
constitute the executive committee. 


4) 
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Cole Heads Boston Stationers. 


Arthur L, Cole (A. L. Cole Company), Lawrence, Mass., 
was elected president of the Boston Stationers’ Association 
at the annual meeting held last month. Other officers 
chosen were: Thomas Groom (Thomas Groom Com- 
pany), vice president; Niel Buckley, treasurer; H. B. Van 
Dorn, Jr. (Joseph Dixon Crucible Company), auditor; the 
post of secretary has not been filled, as Alexander Hepburn 
who held that office, cannot spare time from his business 
to attend to the duties. The executive committee com- 
prises: George L. Davis (Adams, Cushing & Foster, 
Inc.), John T. Bailey (Ward's, Inc.), H. B. Crosby (Thorp 
& Martin), Frank J. Merrill (Francis Doane & Company), 
Herbert A. Sweet (G. G. Prince Company, Lowell). On 
the membership committee are Harry E. Copeland 
(Boorum & Pease), John S. Briggs (The Conklin Pen 
Manufacturing Company), and Samuel Narcus. 

The retiring president, Frank J. Merrill (Francis Doane 
& Company) was presented with a handsome gold watch 
by his associates as recognition of the valued services he 
had rendered to the association. The presentation speech 
was made by H. B. Van Dorn, Jr. In his speech of ac- 
ceptance President Cole outlined a program for progres- 
sive work, recognizing the importance of the monthly 
meetings instituted in the Merrill administration. Speakers 
on the program included William McMasters, Charles Gil- 
man, an entertainer, R. S. Bauer, past president of the Na- 
tional Association of Stationers and Manufacturers, and 
ie = Adams (Adams, Cushing & Foster, Inc.), also an 
officer in the national association and the Boston Station- 
ig Association. The annual report of the treasurer, W. 

Cogan (Service Stationery & Printing Company), re- 
vealed careful administration and commendable achieve- 
ment. 


N. C. R. Men Meet. 


The National Cash Register agents of the northwest 
met in a salesman’s convention at Seattle on Saturday, 
March 6th, at the Washington hotel, where a dinner was 
held in the evening. Twenty-two men attended the meet. 
The territory covered is from Tacoma north to the British 
line, and the northern counties eastward in Washington, 
and all of Alaska, where their travelling men make the big 
circuit during the open months. 


New Company Opens at Newark. 


The Erback Office Equipment Company has established 
a place of business at 569 Broad street, Newark, N. J., 
where they carry the Victor adding machine, also a com- 
plete line of rebuilt adding machines, typew riters and other 
mechanical office equipment. 


Harry J. Erback and Jack E. Erback, who head the 
organization, have been identified with leading adding ma 
chine and typewriter companies for a number of years. 


They will be interested in receiving catalogues and price 
list. 


Wright Sells Saddles at Oswego. 


Fred P. Wright, 57 West Bridge street, Oswego, N. Y 
has opened a store handling typewriters, office supplies and 
books. He is also equipped to do repairing. 


Chicago Woodstock’s Dine. 


The Chicago city sales force of the Woodstock Type 
writer Company held a dinner in March at the La Salle 


Hotel. A bowling match at Bensinger’s followed. 





Bieneman Heads Imperial Desk Co. Sales. 


The Imperial Desk Company, Evansville, Ind., has ap 
pointed Walter C. Bieneman as manager of sales and ad 
vertising. Mr. Bieneman is the designer of “The Im 
perial Secretary,” and has had wide experience in the desk 
and office equipment fields. 


Consular Revenue and Expense in 1921. 


The total fees collected by American consular officers 
in the year 1920-21 were $8,517,020.47. The net cost of the 
consular service was $4,405,598.85, showing a net gain to 
the Government of $4,111,421.62. The services performed 
by American consuls fall under about thirty divisions. 
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Barrett Bindery Occupies New Home 

The Barrett Bindery Company recently purchased and is 
now occupying the building erected by the American Chicle 
Company at 1328 West Monroe street, Chicago, Ill. The 
cost was $100,000 cash. The main building contains 45,000 
square feet of floor space and has been remodeled at the 
cost of approximately $25,000. 

There is a one-story building in the rear about 40x75 feet 
and additional space on the lot upon which can be erected 
additional buildings to more than double the present floor 
area. 

This increased space will allow the Barrett Bindery Com- 
pany a greater latitude in the development of new lines it 
has for some time been contemplating. The business of the 











NEW BUILDING OF THE BARRETT BINDERY. 


Barrett Bindery Company has developed in recent years to 
such an extent as to make this expansion necessary. 

The main building consists of four stories and basement, 
of pressed brick with stone front, heavy mill construction 
and is equipped with modern sprinkler system. 

The building is located about a mile and a half from the 
central business section of the city. The company has for 
years been located down-town and in moving that far out, 
a very important change is necessitated in the handling of 
its local business, which is quite considerable. A fleet of 
trucks is being put into operation so that, it is believed, 
the company will be able to give a better and more com- 
plete delivery service than had formerly been possible 


Some More Accuracy Test Winners. 

[he February issue of Office Appliances contained an 
account of the accuracy contest held at the Chicago office 
of the Remington Typewriter Company on January 19. 
The Behnke-Walker Business College of Portland, Ore., 
believes that their college should be mentioned among the 
winners in accuracy contests on the coast—a belief which 
they appear to be quite justified in maintaining. The ac- 
curacy contest referred to in February had to do with 
only Chicago schools. Mr. E. G. Wiese, principal of the 
typing department, sends a printed circular showing that 
it now has four students as winners of accuracy contests. 
A telegram is quoted from the Remington Typewriter 
Company at New York, dated January 28, stating that 
four accuracy contestants won typewriters and that the 
Behnke-Walker students gave the best accuracy record of 
any school and that Oregon has the greatest number of 
winners in any state. All of these students were from the 
Behnke-Walker Business College: Edgar Anderson, Miss 
Celia Goldberg, John Mehring and Miss Christina Grau. 





Cabinet Protects Contents in Fire. 

[he National Cash Register agency in Seattle is dis- 
playing a fire-resisting cabinet which recently went through 
a fire at Duvall, Washington. The Duvall Hardware Com- 
pany store burned to the ground, even the shells in the 
ammunition section exploding. The fire-resisting cabinet 
was picked up out of the ashes with all the accounts in 
good condition, so that the owner of the store was able 
to start business without the loss of a day so far as his 
books were concerned. He brought the cabinet to Seattle, 
and it is placed in the National Cash Register windows 
where it attracts considerable attention. 
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Cole & Company Leases Michigan Avenue 
Location. 

George E. Cole & Company, among the pioneer station- 
ers of Chicago, located at 119 West Washington street, 
in the Conway building, is about to open a branch estab- 
lishment at 336-338 North Michigan boulevard, where a 
lease has been secured for five years. The new place is 
located just south of the Chicago River on the west side 
of the street next to the site of the proposed London 
Casualty building. The building in which the new store 
will be located consists of a basement and sub-level struc- 
ture which will be used for stock rooms, with a store on 
the upper boulevard level to be conducted as a branch 
stationery store. The second floor will probably be tem- 
porarily sublet, but will be used later for display purposes 
as the business in this territory develops. The fourth floor 
will contain the general offices of the company. 

The buliding will be remodeled to correspond with the 
high type of improvements going into this rapidly devel- 
oping business and shopping district. 

The new store will be equipped with the same high-grade 
fixtures as are used in the main store in the Conway build- 
ing. There will be no change in the loop store, except 
that the space now devoted therein to offices will be vacated 
and will be used for a larger display of office furniture and 
filing equipment. The offices, as already mentioned, will 
be removed to the Michigan avenue location. 


National Associations to Meet Hoover. 


The Secretary of Commerce will hold a conference in 
Washington, April 10 at 10 p. m., with representatives of 
trade associations, the activities of which are national or 
interstate in their scope, in Room 704, Department of Com- 
merce Building, for the following purposes: 

1. Securing a list of trade associations that will furnish 
voluntarily to the Department of Commerce the classes of 
statistical information outlined in the correspondence be- 
tween the Department of Commerce and the Department of 
Justice, published February 16, 1922. 

2. Discussing and considering means and methods that 
may be best adapted for collecting and forwarding to the 
Secretary of Commerce, for dissemination, the classes of 
statistical information outlined in the correspondence re- 
ferred to, including the forms of reports that will be most 
suitable, for associations that are willing to furnish such 
statistical information. 

3. Discussion of the manner in which such reports of the 
statistical officer of the associations are to be filed with the 
Department of Commerce, and the manner and method of 
distributing the information therein to the members of the 
associations and to the public. 


Globe-Wernicke Man Treasurer of Retail 
Merchants’ Bureau. 


C. J. Nachtigal, manager of the Detroit office of the 
Globe-Wernicke Company, has been elected treasurer of 
the Retail Merchants’ Bureau of Detroit. Mr. Nachtigal 














Cc. J. NACHTIGAL. 


is one of the most active of the office equipment managers 
in that city and was one of the organizers of the Detroit 
Office Appliance Managers’ Association. This journal is 
glad to know that Mr. Nachtigal’s abilities are recognized 
by merchants out of this field as well as in it. 
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Farm Paper Recognizes Typewriter. 


An Appreciation of the Utility of the Type- 

writer on the Farm, from The Missouri 

Ruralist. It Reached Us Through The 
Woodstock Keyboard. 


OOD business methods, now being more and more fre- 
€; quently applied in farming, require modern machinery 
if they are to be fully efficient. The business man 
must have his office equipment just as the mechanic has 
his hammers and wrenches. 

So the typewriter has become a real necessity on many 
farms and the need for it exists on practically every farm. 
Every year the farmer has more correspondence to answer 
and the volume of the letters he must write will increase. 

The average man is not a good penman. When a 
farmer writes a letter in answer to an inquiry, it will not 
have the best effect unless it can be easily and quickly 
read. A typewritten letter gives the man who writes it an 
immediate standing with the person who receives it. 

Typewriters are especially needed by livestock breeders 
who have more than the normal number of letters to 
answer, but there is a place for such a machine on every 
farm. A typewriter makes letter writing easy. It will 
help the boys and girls get their lessons. It comes in 
handy in making out deeds and contracts. Once in the 
home scores of ways in which it can be used will be dis- 
covered. 

“I couldn't get along without my typewriter,” a reader 
told us recently. “I can write three or four letters on it 
while I am writing one with a pen and that saves a lot of 
time. The investment is not heavy and the machines cer- 
tainly are worth the money.” 

Farm folks are safe in buying any standard machine. 
All of them will do good work and with careful treatment 
will last a lifetime. They do not need a great deal of 
attention, an occasional cleaning and oiling being sufficient 
to keep them in good working order. It is very seldom 
that a part is broken, but if that occurs replacements are 
not costly. 

Unlike most machinery, 
much in price during the war. 
as cheaply as before the war. 

Anyone can learn to operate one of the standard ma- 
chines with a small amount of practice, and it is surprising 
how quickly the keyboard can be mastered. 


typewriters did not increase 
They can be bought today 


G. J. Aigner on Foreign Tour. 


G. J. Aigner, head of G. J. Aigner & Company, 521-23 
West Monroe street, Chicago, Ill., left in March on an ex- 
tended tour of Europe, his itinerary including England, 
France, Germany, Switzerland and Italy. He will com- 
bine business and pleasure on this trip. The business in 
Chicago is in charge of Henry C. Schmidt, who was con- 
nected with the Aigner sales department the past year. 

Mr. Aigner will leave on his tour late in April. He sug- 
gests that readers having personal or business associations 
abroad and desiring to send messages with a_ personal 
touch, may entrust their greetings to him. This seems like 
a big contract, but, to quote Mr. Aigner, “Let George do 
it.” He has special reference to overseas service men. 


Eastern Commercial Teachers’ Convention. 


The Eastern Commercial Teachers’ Association will meet 
April 13-15 at the Stacy-Trent Hotel, Trenton, N. J. An 
open meeting will be held Thursday afternoon, April 13, 
followed in the evening by an informal reception and dance. 
Friday morning will be devoted to problems in education. 
Round table sessions will be held Friday afternoon, and an 
old-fashioned dinner in the evening. 


The Guest Book. 

The following gentlemen have inscribed their names in 
Office Appliances’ Guest Book since the date of our last 
issue: 

J. H. MEYER, Van Dorn 


visited the big town on the lakes on 


Iron Works, Cleveland, O., 
March 1, and in- 


scribed his name in Office Appliances’ Guest Book. 
E. D. LINES, Canton, O., who is well known in the of- 
fice equipment field, particularly in metal furniture, paid a 
vasit to Office Appliances on March 2. 
JOSEPH C. STRAUSS, American Clip Company, New 
York, N. Y., visited this office on the sixth of last month. 


C. R. SENIOR, sales American Com- 


manager, 
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pany, New York, N. Y., 
visit to this office. 

G. F. PEABODY, of the Boston Index Card Company, 
Boston, Mass., called on March 6. Mr. Peabody is a 
brother of the late Walter Peabody, president and founder 
of the company. 

A. L. KUGEL, eastern district manager for the Realite 
Pencil Company, New York, N. Y., visited the office of this 
journal on March 7. 

RALPH J. MATHER, of the Redipoint 
pany, St. Paul, Minn., called on March 8. 

C. R. UNDERWOOD, of the American Writing Ma- 
chine Company, Newark, N. J., paid a visit to this office on 


accompanied Mr. Strauss on his 


Pencil Com- 


the 13th of March. He was accompanied by F. H. Martin, 
Jr., Chicago manager. 
A. H. BARKERDING, Mittag & Volger, Inc., Park 


spent a short time in our office on March 16. 


Ridge, N. J., 


C. E. ROGERS, Marquette, Mich., pulled our latch- 
string on the 21st of last month. 

EDMUND JACKSON, of Peru, Ill, called on Office 
Appliances during March. 

C. A. YOUNG, of the Compo Sales Company, New 


York, N. Y., visited this office on the 27th. 

W. A. SHEAFFER, president of the W. A. Sheaffer Pen 
Company, Fort Madison, lIa., called on March 29. 

CHARLES C. WALDEN, Sr., of the Walden Publica 
tions, New York, visited this office on March 29, which 
happened to be his sixty-sixth birthday. Mr. Walden was 
accompanied by one of his sons, Charles C. Walden, Jr. 

FELIX SCHRETER, Omaha, Nebr., was a recent visi- 
tor at this office. 

J. N. KIMBALL, New York manager of typewriting 
contests, paid a short visit to Office Appliances on March 
30, on his way home from San Francisco, where he at- 
tended the San Francisco Business Show and _ superin- 
tended the contests. 


Golden Anniversary in “Silver State.” 
Printing & 


cele- 


The fiftieth anniversary of The Out West 
Stationery Company, Colorado Springs, Colo., 
brated March 15. It was established as a printing and pub- 
lishing office in 1872 by Gen. William J. Palmer, occupying 
the first two-story frame building erected in Colorado 
Springs. Increasing business in 1880 necessitated the erec- 
tion of a brick addition to house the pressroom and bindery. 
A second addition followed the next year. The name was 
changed in 1878 to the Gazette Publishing Company. The 
expansion of the business necessitated the erection of a 
four-story building, occupied in 1891. The publishing de- 
partment was sold in 1896, when the printing, blank book 
and stationery manufacturing departments were incorpor- 
ated under the present name, “The Out West Printing & 
Stationery Company.” An office supply department was 
established two years later in an adjoining building, which 
business has expanded generously since. Today the com 
pany offers “everything for the office,” including furniture, 
filing equipment and modern labor-saving office de\ 
all kinds. 

The anniversary was recorded by a neat announcement 
on plate-marked stock sketching the history of the busi- 
ness briefly. The cover was embossed in gold, “Fifty 
Years—1872-1922.” 


Was 


ices of 


Cincinnati Concern in New Home. 


The Hall Office Furniture Company, Cincinnati, Ohio, is 
now at 306 Walnut street, the former location at 312 Dixie 
Terminal building having been inadequate. The company 
occupies a five-story building, with a large warehouse in 
the rear. The first and second floors have been fitted for 
salesrooms. The company represents the Steel Equipment 
Corporation, Horrocks Desk Company, The Taylor Chair 
Company, Invincible Metal Furniture Company; Imperial 
desks, Wabash filing supplies and miscellaneous office ac- 
cessories are handled. Banking fixtures in marble and 
bronze are designed, including counters, cage 
work, etc.; church, school and lodge hall furniture are an- 
other activity. 

W. B. Hall, the president of The Hall Office Furniture 


Company, has been in the office equipment field for about 


screens, 


fifteen years. Previous to establishing this company he 
had been president of the Macey-Hail Company He dis- 
posed of his interest in February, 1921. 
Evansville Furniture Market April 3-8. 
The furniture market at Evansville, Ind., was held 


April 3-8. 
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Eylar Goes to Europe. 

M. S. Eylar, vice president in charge of sales at the 
Elliott-Fisher Company, sailed for Europe on the steam- 
“Aquitania” on Tuesday, March 21. He will be gone 
about three months, during which time he will visit Great 
Britain, France, Germany, Czecho-Slovakia, Austria, 
Switzerland, Italy, Spain, Norway and Sweden. 

The Elliott-Fisher Company has at the present time 
about twenty-five offices in Europe, all of which Mr. Eylar 
will visit, at the same time establishing new offices so that 
the entire European field will be covered. Mr. Eylar states 


ship 





M §S 


EYLAR 


that the company’s foreign business has of late been excep- 
tionally good, but he believes there is a possibility for a 
considerable increase. He comments particularly on the 
rather remarkable fact that in spite of the low exchange 
rate in certain countries, the company has recently been 
securing fine results. 

Mr. Eylar is well known in Great Britain and on the 
continent, through his many years of service in the type- 
writer industry. During his visit he will renew his ac- 
quaintance with old friends and make new ones. 


Office Appliance Manufacturers’ Association Meets. 
The National Association of Office Appliance Manu- 


facturers held an interesting meeting in Rochester, N. Y., 


on March 9 and 10. The headquarters were at the Hotel 
Seneca. Seventeen concerns were represented at this meet 
ing. F. H. Dodge, who has recently become general man- 
ager of the Burroughs Adding Machine Company, and 


who until this meeting has been the representative of that 
company in the association, asked to be relieved of that 
duty because he is no longer in such close relationship to 
the selling end of the business. On account of his long 
connection with the association, Mr. Dodge was elected to 
honorary membership, and L. V. Britt, assistant sales man- 
ager of the company, was appointed to represent the Bur- 
roughs organization in the association. Mr. Britt also at- 
tended the meeting 

William A. Vawter, 2nd, of the Baker-Vawter Company, 
Benton Harbor, Mich., who formerly represented the com- 
pany in the association, was also elected to honorary mem- 
bership. of the shortness of time assigned to the 
sessions, it was not possible to discuss all of the subjects 
on the program, but the following subjects were taken up 
and rather completely covered, and a good supply of in 
formation was made available for the members: 

“What Policies Should Be Adopted to Keep Organiza 
tion Intact During Business Readjustment with Respect to 
(a) Compensation, (b) Reward for Special Effort, (c) 
Conventions?” This topic was discussed by G. P. Wiggin- 
ton, H. E. Ingram and W. R. Cummings. 

“Sharpshooters Will Win in 1922,” says Babson. “What 
\re the Best Methods of Assisting Salesmen to Get More 
Orders with Fewer Calls?” Topic discussed by G. E. Han- 
cock, W. A. McDermid and W. C. Dunlap. 

“Essentials of Field Supervision by District or Branch 
Managers (a) in Increasing Productive Power of Salesmen; 
(b) In Keeping Down District Sales Cost.” Topic was 
handled by S. H. Twist. 

Frank E. Tupper, president of the Annual Business Show 
Company of New York was a guest at the meeting and 
outlined to the members the history of the business show 
during the years it has been in operation. He also ex- 
plain¢ nd ambitions along the line of business 


? ¢ 
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d his hopes 
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expositions. The information given by Mr. Tupper was 
well received. 

C. K. Woodbridge, president of the National Association 
of Office Appliance Manufacturers, presided at the meeting, 
the arrangements for which were handled by George W. 
Lee, general sales manager of the Todd Protectograph 
Company. Through the courtesy of Mr. Lee, the mem- 
bers of the association were taken through the film pro- 
ducing plant of the Eastman Kodak Company, at Kodak 
Park. The members of the association were entertained 
at dinner at the Rochester Club as guests of G. W. and 
W. L. Todd, of the Todd Protectograph Company. 


Bates Company Takes Over Export Department. 

The Bates Manufacturing Company, for thirty years a 
manufacturer of numbering machines, has established an 
export department to take care of its foreign business in 
all parts of the world. Until recently the company was 
a subsidiary of the Thomas A. Edison industries. In De- 
cember new interests acquired the business and inaugurat- 
ed a policy of expansion. A new plant was purchased at 
Orange, N. J., and is now in full operation. 

The new export department will be located at the Hud- 
son Terminal building, 50 Church street, New York, as a 
part of the general sales offices at the same address. The 
department will be headed by S. M. Babson, vice-president 
of the company. 


Cummings Takes Another Step Upward. 

At the recent annual meeting of the stockholders and 
directors of the Monroe Calculating Machine Company, 
W. R. Cummings was elected to the board of directors 
and to the office of vice-president in charge of sales. 

Mr. Cummings has held successively the positions of 
foreign sales manager and general sales manager of the 
company. At the time of his election to his newest office, 
Mr. Cummings was also the managing director of the 
Monroe Calculating Company, Limited, which is engaged 
in the marketing of Monroe caleuwlating machines in the 
British Isles. He will continue to hold that office. 

Prior to his active association with the Monroe sales 
organization, Mr. Cummings was engaged in advertising 
agency service. While thus engaged, he became associated 
with Mr. Monroe in the preparation and launching of the 





W. R. 


CUMMINGS. 


machine. That was during the pioneer days of Monroe 
manufacturing and sales. 

During the years that followed and up to his appointment 
as foreign sales manager, Mr. Cummings took a keen, active 
interest in the development of the sales organization, the 
advertising plans and policies of the company, so that 
his election to the board of directors and the office of 
vice-president in charge of sales is a fitting recognition of 
his services during these years. 


Change in Miller-Bryant-Pierce New York Office. 


John S. Marran has just been placed in charge of the 
New York branch of the Miller-Bryant-Pierce Company. 
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Waterman “Decaders” 


Enjoy Annual Reunion. 
Ten Year Club” 


held its annual reunion 
14 at the Arkwright Club, New 
York, N. Y. These dinners have been an annual event 
since the organization of the club in 1914. Then there were 
ninety-eight members; now there are 115, of whom twenty- 
three are also members of the Waterman “Twenty-one 
Year Club.” Membership in these organizations is at- 
tained when employees reach the terms of service indi- 
cated in the titles. 

There were present 230 members of the 


The Waterman “ 
dinner and dance March 


“Ten Year Club” 


and friends at the reunion last month. Mortimer W. 
Byers, secretary of the National Association of Stationers 
and Manufacturers, was toastmaster. He called on sev- 


era! of the members for remarks. Telegrams from Water- 
man agencies abroad and in the United States were read. 
The arrangements for the 1922 reunion were made by a 
committee headed by Mort. L. O’Connell. Musical enter- 
tainment was contributed by Knight McGregor, baritone, 
accompanied on the piano by Miss Edna M. Wallace. 
The officers of the Waterman “Ten Year Club” are Stewart 
Aitken, president; John N. Marley, vice. president; Miss 
Jennie De Witt, secretary; W. A. R. Nisbit, treasurer. 

Praiseworthy fidelity and regularity were recognized by 
the presentation of a testimonial diploma to Miss Anna 
Moye, who has been in the Waterman service twenty-one 
years, and in that period has never been late, missing but 
five working days during the twenty-one years. The 
presentation was made by Frank Waterman, and included 
a check for $1,000 from the company. The resolution of 
the “Ten Year Club” presented to Miss Moye read: 

“Whereas, for the twenty-one years ending on March 
10, 1922, Anna Moye has well and faithfully done her part 
in the service which is being rendered by the L. E. Water- 
man Company, it is 

“Resolved, by the officers and directors thereof that the 
occasion is worthy of special mention in the annals of the 
company; that the steadfast performance of her tasks dur- 
ing these many years is evidence alike of a loyalty to the 
company. and a satisfaction in the achievement of our com- 
mon purpose. 

“We recognize that, in a large measure, the good name of 
this company rests in the hands of those who fashion its 
products, and to the many faithful and loyal among them 
it is our privilege to extend our warmest greetings. 

“In token of this appreciation we vote to Anna Moye the 
sum of one thousand dollars, and we direct that a copy of 
the foregoing be presented to her with the compliments of 
the company, in whose behalf we trust she may long con- 
tinue to devote her energies.” : 


During the seven years of the club’s existence but five 
members have been lost through death. In each instance 
Waterman 
During the war the 


an insurance company retained by the L. E. 
Company paid the beneficiary $1,000. 
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SECRETARY OF LABOR JAMES J 
DAVIS AT HIS L. C. SMITH TYPE 
WRITER. When the Administratior 
Changed and President Wilson Left the 


White House, it Seemed as Though N 


in the High Councils of Government Were 


Devotees of the Typewriter. The Secrs 





tary of Labor Proves to be His Ow 
Amanuensis The Picture Shows Hin 
at Work on Manuscript for a Book 
“From Puddler Boy to Secretary of Ll« 
bor.”” Nothing Quite Like Running the 
Mill on Your own “Stuff.” It is a Fat 
Cry from the Ponderous, Noisy Mact 
ery of the Steel Mill to that Gentler Ds 
vice Often Termed a ‘‘Mill,’’ but the See 
retary of Labor Has Accomplished the 
Transition His Intense Applic 

the Keyboard Suggests that Here is 
Another Faithful Practitioner of 


[Courtesy of Demon 


Smith & Bros. Typ 


“Hunt 
stration (L. C 
Company) 


System.” 











club staged a minstrel a realizing over $700 for the Red 
Cross and the Y. M. C. A. The club treasury contributed 
$100 to the United War ‘A ork Campaign. There are eigh 
teen associate members in Canada and sixty in England 
N. W. Stationers to Convene in July. 
Announcement has been made of the convention of the 
Northwest Stationers’ Association to meet in Portland 
early in July. Members are from Washington, Oregon, 
Idaho, Montana and British Columbia. J. K. Gi ll, of Port 
land, dean of northwest stationers, and still active at 
eighty-one, is president; Pliny L. Allen, Seattle, vice-presi 
dent, and William Ball of Portland, secretary and 


treasurer. 
Arkansas Merchants Hold Big Convention. 


Office Appliances is indebted to D. C. Baldwin of the 
Typewriter Exchange, Fort Smith, Ark., for a copy of th¢ 


official program of the first annual convention of the 
Seventh District. Associated Advertising Clubs of the 
World, covering Arkansas, Missouri, Oklahoma and 


March 22 and 23 at the 
topics were taken up 


Kansas, held at Fort Smith, Ark., 
Goldman hotel. Many interesting 
at this meeting. 


Holland Business Man on Annual Trip to United 
States. 
vice-president of Rikker Bros., Ltd., 


William R. Rikker, 


Amsterdam, Holland, is now on his annual business trip 
to the United States. His address while here will be, Car 
Rikker Bros., Inc., 312 Broadway, New York This firm 
are manufacturers, exporters and importers. They have 
oftices at Amsterdam, Rotterdam, The Hague, New York, 
Batavia, Java, London, Antwerp and Havana, Cuba 
Boston Concern Expands. 

The Macey-Morris Company, formerly at 7 Ar street, 

Boston, Mass., dealers in bookcases, filing cabinets and 


supplies, desks, chairs and office furniture in wood and steel, 


moved about April 1 to a new store at 95 Bedford street 
Here the company has larger show space, which makes it 
possible to better display the complete line of Macey filing 
cabinets in wood and steel, bookcases, metal safes and the 
period suite line, also Horrocks desks and Taylor chairs 
New Typewriter Concern Incorporates. 
George W. Vogel, Manhattan, N. Y., has incorporated 


to manufacture typewriters and computing machines. The 


‘apital stock is $10,000. G. Vogel, W. H. Stieglitz 
and K. Dyer are the incorporators. The attorney is N. J] 
Moore, 141 Broadway. 
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Successful Business Show at Birmingham. 

The first business show, made up of practically every 
line of modern ofhce appliances or equipment represented 
in Birmingham, Ala., came to a Saturday night, 
February 25. 

This show in Birmingham was originated by Alex. Pat- 
terson and R. H. Pogue of the Dewberry & Montgomery 
Stationery Company and was held on the second floor of 
that company’s store, which is admirably adapted for such 
a display, the entire floor being given by the firm for this 
occasion. Handsome booths were built of approximately 
7 by 10 feet floor space for each exhibitor and were fur- 
nished practically free of cost. Each booth was wired for 
both alternating current and direct current, as practically 
all exhibitors displayed power machines. 

No orders were solicited during the show, but demon- 
strations of the various articles were given and all office 
appliance or equipment salesmen living in or making head- 


close 


quarters in Birmingham were invited to participate. The 
following well known houses were represented: 
The Addressograph Company, by E. I. Leighton; Ault 


& Wiborg Company, by F. W. Smith; Burroughs Adding 
Machine Company, by R. H. Trilck; the Dictaphone, by 
E. R. Smith; Felt & Tarrant Manufacturing Company, by 
Mr. Coleman; Hooven Automatic Typewriter, by Joe 
Nelson; Keuffel & Esser Company, by W. K. Monroe; 
Line-A-Time Company, by Jay Donelson; Monroe Calcu- 
lating Machine Company, by Mr. Taylor; the American 
Multigraph Sales Company, by H. M. Beaumont; Peerless 
Key Company, by Mr. York; Remington Typewriter Com- 
pany, by Mr. Townes; Stationers Loose Leaf Company, by 
Mr. Clark; Todd Protectograph Company, by Mr. Nash; 
Yawman & Erbe Manufacturing Company, by Alex Mor- 
ton; Dietz Desk Company, by R. H. Pogue; Milwaukee 
Chair Co., by Alex Patterson. 

[he show opened at 10 o’clock Thursday morning and 
within less than thirty minutes there were over four hun- 
dred office executives, both men and women, viewing the 
exhibits. Good crowds were present all the time until the 


show closed at nine o’clock Saturday night. Large dele- 
gations from the several commercial schools of Birming- 
ham visited the show in a body. Since the show closed 


the Dewberry & Montgomery Stationery Company has 
been showered with ‘congratulations not only from the 
exhibitors, but from the large corporations of Birmingham 
for sponsoring so instructive and entertaining a show. © 
At a dinner held at the Southern Club immediately after 
the close of the show by the exhibitors it was the unani- 
mous vote that this show be an annual event, and with the 
idea of closer fellowship among the office appliance men 
of this city and for the advancement of the yearly business 
show, the Birmingham Office Equipment Club was there- 
upon organized, with the election of Alex Patterson of 
Dewberry & Montgomery Company as president and E. I. 





NEW BUILDING OF THE FRANKLIN 
PRINTING AND ENGRAVING COMPANY 
OF TOLEDO, O.—This building has just 
use of the company. It 
Huron street, near the 
principal business district. There are 120 
linear feet of show window space on Huron 
than 50 from Madison 
As the customer enters the store, 


been remodeled for 


is located at 226-236 


street less steps 
avenue 
row of display coun- 
which more than 
time 


he sees a sixty foot 
built on 
shown at one 
room for the use of 
engraving 


ters especially 
2,000 items can be 
There is a reception 
customers of the printing and 
departments. The new store will be for- 
mally opened to the public on or about the 
middle of April. On April 17 an elegant 
bronze tablet of Benjamin Franklin will be 
This tablet will have a 
place of honor in the store. 


unveiled special 
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Leighton of the Addressograph Company as secretary- 
treasurer. This club will have monthly luncheons and at 
the next monthly meeting a board of directors will be 
elected and a number of new members will also be 
admitted. 


A Decision Regarding Pencil Sharpeners. 


Word has come that the United States Circuit Court of 
Appeals for the circuit in which Boston is included recently 
handed down a decision in the patent litigation which has 
been going on between the Automatic Pencil Sharpener 
Company of Chicago and the Boston Pencil Pointer Com- 
pany of Boston, Mass., concerning patent number 640,846, 
issued to John A. Webster and purchased by the Automatic 
Pencil Sharpener Company in 1912. 

The Automatic Pencil Sharpener Company was the plain- 
tiff in the District Court amd the case was tried before a 
jury and a verdict was obtained for damages of $16,670. 
This verdict was set aside by the District Court on the 
ground of non-infringement of the patent. The Automatic 
Company appealed from this decision and the Court of Ap- 
peals has just affirmed the decision of the lower court, 
holding that the patent was not infringed and that there- 
fore a suit for damages could not stand. 

Office Appliances is informed that in a previous case 
brought by the Automatic Company against the Stewart 
Manufacturing Company which was decided by the United 
States Circuit Court of Appeals at Chicago, the same patent 
was held valid and infringed by a pencil sharpener said to 
be similar to that of the Boston Pencil Pointer Company, 
so that now there would seem to be a conflict of decisions 
between the courts of appeal. We are informed that it is 
possible an appeal may be sought to the Supreme Court of 
the United States in order to obtain a final ruling on the 
matter. 


New York Stationers to Look at Port Pictures. 


The discussion of the subject of the New York port 
problem in its relation to the public will be given with 
moving pictures by the Port of New York Authority be- 
fore the Stationers’ Association of New York at its meet- 
ing on April 17. 

The meeting held on Monday, March 20, was devoted to 
the problems of the retailer and only retail dealers were 
asked to attend. 

Typewriter Exchange in Bankruptcy. 

A petition in bankruptcy has been filed against William 
Purvin, 136 Sterling place, Brooklyn, N. Y., trading as the 
Purvin Typewriter Exchange, 816 Broadway, Manhattan. 
The petition was filed by Cynthia, Inc. The sum men- 
tioned was $1.600.98 


ENGRAVING 


COMPANY 
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Bauer Block to Be Ready by June. 


Unless no untoward weather or other events shall inter- 
fere with present plans, the R. S. Bauer Company purposes 
to be relocated in a new five-story brick and steel building 
on the site of the structure burned a few months ago by 
about the third week of June. Work of actual reconstruc- 
tion started the latter part of February. The new store 
will have a tapestry brick and plate glass front with five 
complete stories, a mezzanine floor and basement. There 
will be no manufacturing in any part of the building and 
a fast electric elevator will convey customers from one 
floor to the other. 

Located on a site 80x32 feet, Mr. Bauer will have approxi- 
mately 10,000 square feet of floor space. The building will 





NEW STORE BUILDING NOW BEING ERECTED FOR THE 
R. S. BAUER CO. 


cost approximately $100,000. Plate glass fronts in the 
second, third and fourth stories will make the display 
spaces on these floors of easy sight across the square. 

The first, mezzanine, second and third floors will be for 
sales purposes, and the basement and fifth floor for stock 
storage. The fourth floor will contain offices and store- 
rooms. The first floor will be devoted to general mer- 
chandise, commercial stationery and office equipment. On 
the mezzanine floor will be displayed and sold social sta- 
tionery, engraving, cards, gifts and desk accessories. The 


2d floor will be devoted entirely to wooden office furniture 
and filing devices and the 3d floor to steel furniture and 
filing devices and safes. 
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Sanborn & Weed are the architects and Campbell 


Brothers the building contractors. 


Allen Company Starts Branch Store. 


The Pliny L. Allen Company, which has been doing 
business in Seattle for the past twenty-seven years in the 
printing and stationery line, and the past four in the gen- 
eral stationery and office supply business, is fitting up an 
exclusive high grade retail stationery store at 715 Second 
avenue, connecting with the present location at 115 Co 
lumbia (just around the corner). The new store will con- 
tain office and socicty stationery, and an engraving de 
partment, the balcony being used for the general offices 
of the company. 

The former store will be converted into a show and 
sales room for office furniture. They will add the Lincoln 
desk made by the Commercial Furniture Company of 
Chicago, and have two carloads en route for the new 
store. The Second avenue addition will be fitted and 
ready for occupancy by the 20th of March. 

N. W. Truxall, an office furniture and stationery man 
of long experience in the Northwest, has been added to 
the company’s sales force. 

Pliny L. Allen, head of the above company, is demon- 
strating his faith in the University of Washington. He 
has taken four young men, graduates of the “U,” all 
members of the Sigma Nu fraternity, of which his own 
two sons are brothers, and is training them in the sta- 
tionery business from the ground up. These four boys 
have each been assigned to Seattle territory as city sales- 
men, and are reported as making good. Mr. Allen’s post 
graduate course will not, however, be completed until 
they have worked through all the branches of the business. 
He believes that their fundamentally sound education at 
the University will be the basis of their success in this 
work. 


New Company Organized in Indianapolis. 

The Business Furniture Company was incorporated on 
February 13 under the laws of Indiana, by F. H. Sidman, 
C. S. Ober and William Morley, to do business at Indian 
apolis as exclusive dealers in office equipment. The com- 
pany has organized and established a place of business at 
40 South Pennsylvania street. F.’ H. Sidman is president 
and C. S. Ober is secretary and treasurer. The company 
handles a complete line of desks, tables, chairs, safes, steel 
and wood filing cabinets, filing system supplies and desk 
accessories. 

Mr. Sidman has had nine years’ sales experience in this 
line, having been sales manager of the Fulton Office Furni- 
ture Company of Indianapolis. 

Mr. Ober, the secretary and treasurer, has had a number 
of years’ experience as credit man and accountant. He was 
also associated with the Fulton Office Furniture Company 
as credit manager. ; 

Mr. Morley has had three years’ selling experience with 
the Fulton Office Furniture Company. 

The new company has remodeled and redecorated the 
premises it occupies and shortly after its organization pre- 
pared mailing lists, announcements and newspaper ad- 
vertising for their opening on March 23. 





G. F. Company’s Philadelphia District Contest. 


B. H. Potts, district manager of the territory surrounding 
Philadelphia for the General Fireproofing Company, has 
been conducting a contest among his different branches. 
Each branch has been allotted a definite quota and the 
percentage of quota is the basis of the decision for which 
a cup is offered as a trophy which must be won three times 
consecutively by any one branch in order that it may be 
kept permanently. The contest has been in progress for 
the past three months, Atlantic City, Harrisburg and 
Scranton winning in the order named and a great deal 
of interest has been shown by all the participants. An 
agents’ and salesmen’s school is held once a month in 
Philadelphia at which time the trophy is awarded. 








Mead & Wheeler Open Branch at Kansas City. 

The new branch of the Mead & Wheeler Company of 
Chicago is now ready for business in Kansas City, Mo.. 
under the management of John A. Marshall, formerly the 
company’s general manager at Chicago. . 

The Mead & Wheeler Company closed a deal on January 
25 whereby they purchased the store and stock of the 
Hugh Stephens Printing Company, dealers in office furni- 
ture, etc., and commercial printing, at Kansas City. Here 
the Mead & Wheeler branch is located. ; 
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PASSED AWAY 








Charles H. Marshall. 

Charles Hunt Marshall, for twenty-five years president 
of the Wm. H. Hoskins Co., stationers, printers, engravers 
and office appliance distributors, 904 Chestnut street, 
Philadelphia, and nationally known in trade circles, died 
on Friday, March 3, at his home, 514 Vernon Road, Ger- 
mantown. He had long been ill, but not seriously and his 
death was unexpected. He was born in Baltimore in 1870, 
the son of Rida H. and the late George W. Marshall, and 
in early life became associated with the Hoskins Company, 
continuing until his death and in recent years was almost 
the sole owner of its stock. He took an active interest in 
civic, club and athletic activities and for several years had 
been captain of the Athletic Club of Philadelphia. He 
was a member of the Whitemarsh Valley Country Club, a 
charter member of the Pelham Club, and a member of 





THE 


LATE CHARLES H 


MARSHALL 


Corinthian Lodge No. 368, F. and A. M.; Philadelphia 
Consistory, Mystic Shrine, Art Club, Manufacturers’ Club, 
Poor Richard Club, Chamber of Commerce, Pen and Pencil 


Club, National Association of Stationers and Manufac- 
turers, Philadelphia Stationers’ Association and Kiwanis 
Club. 


He leaves his widow, Flavia Ormiston Marshall, his 
mother, Mrs. Rida H. Marshall, of Louisville; a son, 
Charles H. Marshall, Jr.; a daughter, Mrs. H. E. Under- 
hill; a sister, Mrs. Charles E. Martin, and a brother, Wil- 
liam C. Marshall. 

Funeral services for Mr. 
undertaking parlors of Andrew J. 
and Arch street, on Monday, March 6th, at 2 p. m. The 
Rev. Floyd Tomkins, rector of the Church of the Holy 
Trinity, officiated. Interment was at Westminster Ceme- 
tery, where services were in charge of Corinthian Lodge, 
No. 368, F. and A. M. Honorary pallbearers were Richard 
J. Ormiston, Raymond Holt, J. W. Ellis, Paul Barton, 


Marshall were held at the 
Bair & Son, Nineteenth 


John E. Hunneker and Arthur B. Eaton. 
The Philadelphia Stationers’ Association attended the 
services at the chapel in a body. Charles E, Lent and 


Frank D. Waterman represented the New York Stationers’ 
Association. 

\t the services this tribute, by an employee of the firm, 
was read: 

“Mr. Marshall was a man’s man in every sense of the 
word. He belonged to a number of organizations; was 
active in them, and had the respect of the members. At 
the same time he never let club life interfere with his 
home life or business affairs. He was not a money grubber; 
had no inclination to be a man of money in the sense that 
it is understood today. What charity he dispensed was 
done in an unostentatious way, and he was always willing 
to listen to a worthy appeal. He took a lively interest 
in civic affairs and was a champion of clean sportsmanship, 
coming into contact with men of all stations of life, but 
always commanded their respect. He had no time for 
deceit and in his business life always was an exponent of 
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the Golden Rule: ‘Do unto others as you would have 
others do unto you.’ ‘ ; 

“He built up a business along progressive lines; was 
backed up by the loyal support of his employees, who 
knew that they could always reach his ear, and that he 
would never form an opinion without hearing both sides 
of the question. 

“He was an optimist, even during the last three years 
when he was suffering from illness, he always maintained 
a cheerful! demeanor. He was always in good humor, and 
could invariably see the better side of everyone. I was 
close to him for fifteen years, knew quite a number of 
men who belonged to organizations of which he was a 
member, and never heard any one say that he ever uttered 
an unkind word about any man. If he could not say 
anything good about a person, he was above saying any- 
thing that would be considered small. 

“The business community can ill spare men of his type. 
Mr. Marshall was a builder in every sense of the word, 
and the business which he leaves behind today is a tribute 
to his indefatigable energy, perseverance and steadfast- 
ness of purpose in the face of many obstacles.” 

As a result of Mr. Marshall’s death the directors of the 
company met in special meeting on March 14 and elected 
these officers to serve until the next annual election: Wm. 
C. Marshall, president; R. O. Drake, vice-president; F. O. 
Marshall, treasurer; Arthur B. Eaton, secretary, and Chas. 
R. Hoskins, assistant treasurer-secretary. Mrs. Marshall 
will act as chairman of the board and Mr. Eaton, an at- 
torney for a long time associated with the company, will 
continue as its legal advisor. No other changes in the 
directorate are at present contemplated, but it is expected 
that Charles H. Marshall, Jr., now a student at Brown 
University, will in the near future take an active interest 
in the business. Department heads and employees are to 
continue without change. Charles R. Hoskins, who has 
been actively connected with the business for over 50 
years, will continue as head of the manufacturing 


department. 
- - +f 
Charles Storer Hitchcock. 


Charles Storer Hitchcock, widely known in the Chicago 
stationery field, passed away March 20 at the home of his 
daughter, Mrs. Jay C. Hurd, Alva, Fla. Mr. Hitchcock's 
age is set by Chicago friends in the 70's. 

About 1869 he joined Culver, Page & Hoyne, then lead- 
ers in the stationery business of the central West. He 
continued this connection until about 1883, when he moved 
to Hitchcock, S. Dak.—named after his father. He re- 
turned to Chicago after a few years, a severe drouth caus- 
ing him to conclude that Dakota was not his chosen field. 





THE LATE CHARLES STORER HITCHCOCK, 


In Chicago he joined Pettibone, Sawtell & Company, which 

later became P. F. Pettibone & Company. This affiliation 

continued until about three years ago, when Mr. Hitchcock 

moved to Florida with his wife. They took up their resi- 

dence with the daughter at Alva. Mrs. Hitchcock passed 

away about a year ago, and Life’s incentives dwindled in 
(Continued on page 161.) 
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Meetings and Dinners 





Chicago Stationers Hold Lively Stag Party. 


As a result of the entirely commendable and successful 
activities of A. L. Payne, Julius Biel and others, forming a 
dinner committee, the stationers of Chicago, their sales- 
men, manufacturers’ representatives and others affiliated 
with the trade, turned out to the number of more than 
three hundred and attended an old time stag banquet and 
frolic which was given at 6:30 p. m. Wednesday, March 
8, at the Hamilton Club. Every person directly or in- 
directly in the trade was invited to come and bring a 
guest. It was announced that dress suits and Tuexdos were 
positively barred. This and a requirement that all re- 
volvers, daggers and other side arms be left at the door, 
were the only hibitions. Everything else went. The tickets 
were only $3.50 each and how Art Payne and Julius Biel 
ever got a dinner and an entertainment such as the one they 
gave out of a sum like that is a problem, the answer to 
which will establish them among the bright financial lights. 
It is sufficient, however, to say that they put up an enter- 
tainment such as we have not seen in this burg for many a 
long year and that “a good time was had by all.” 

We cannot enumerate the names of those who were pres- 
ent. We can only say that everybody was there who was 
able to get out of bed, several coming from as far away 
as New York for no other purpose than to attend this 
“blow-out.” The vaudeville, cabaret and other entertain- 
ment features were handled by “Big Bill” Flemen, a man- 
ager of entertainers, known as a man, who, when he is 
given a free hand, can always put over a corking show. 
Assisting the committee were a number of well known 
men, such as Bill Hanna, Harry Murdock, and others. 
Among the visitors we noted A. W. Williams, of Eber- 
hard-Faber, and Charles R. Senior, sales manager of the 
American Clip Company. Fred Coggin, of the National 
Blank Book Company, was one of the announcers and read 
several alleged and genuine telegrams from members of the 
trade in other cities who found themselves unable to get 
here. A book of songs was at each table and everybody 
used it lustily, led by a tuneful orchestra. 

By and by when cigars were passed and coffee and other 
refreshments were being disposed of—mostly coffee—the 
manager of the evening started the vaudeville stuff. Speaker 
Lewis gave a Washington political medley, shading into 
economics, sociology, women’s styles, motoring, etc. One 
of the bits of information he gave was that the modern 
way of committing suicide is not by turning on the gas, 
but by stepping on it. Mr. Lewis was followed by Mayo 
& Vernon, a comedy singing, talking and dancing team, 
who, in turn, were followed by Miss Aida Larkin, a Gib- 
son dancer, who received great applause, not only for her 
skill, but her looks. Others on the program included Eve- 
lyn Simmons, a cabaret singer, with a tuneful voice and an 
eye that missed none of the bald heads. . Pearl Bergen 
gave a Parisian dancing novelty, which explained why so 
many people spend their vacations in Paris. Miss Bergen’s 
dance was not unlike some successful speeches we have 
heard. It began very quietly, but there was a whirlwind 
finish. The Misses Lewis and White were among the en- 
tertainers. They were high-class harmony singers and were 
warmly received. This was all of the vaudeville part of 
the entertainment except a skillful young woman dancer 
who did an Egyptian dance that looked like the sculptured 
relief figures on an Egyptian temple. Some of us had not 
realized that Egypt and Turkey were such near relations, 
ethnologically. 

At the conclusion of the vaudeville entertainment, the 
company trooped upstairs to the twelfth floor, where there 
was some boxing and wrestling. The wrestling was be- 
tween “Marty”. Cutler and Jack Dribbs, both professional 
wrestlers, well known in wrestling circles in Chicago. This 
contest promised to develop into a first-class row and very 
few in the audience got on to the fact that it was a bur- 
lesque until very near to the end, when the referee called 
for the boxing ‘gloves and told the wrestlers that if they 
would fight, to go to it in ring fashion. Then every one sat 
up and had a laugh. Both men are to be complimented on 
the good acting that they put up, and the referee, Mr. 
Flemen, deserves a compliment on this score also. The 
boys showed some good wrestling, too,—just enough to de- 
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character of the 


ceive the uninitiated as to the precise 
bout. Following the wrestling came some boxing by two 
pairs of active young men who boxed right willingly. At 


eleven o’clock the entertainment was over and everybody 
went home = satisfied with the evening’s enjoyment. 

One of the features of the evening was the presenta- 
tion of anal gifts by some of the manufacturers. Each 
person present was presented with a small bundle, which, 
on being opened, was found to contain some unusual 
souvenirs. These included an all-metal, full gold-plated 
fountain pen, presented by the Wahl Company, a gold- 
plated magazine pencil, by the Conklin Pen Company, a 
Swan fountain pen of the latest self-filling type, from 
Mabie, Todd & Company, and a pocket memorandum book 
covered in imitation leather and filled with a high-grade 
stock, from the Empire Paper Company. 





Midwest Stationers Meet. 


On Wednesday and Thursday, March 22 and 23, the 
Midwest Stationers’ Association held its annual meeting at 
Kansas City, Mo. The headquarters were at the Hotel 
Baltimore, where the sessions were held. Stationers from 
Missouri, Kansas, Nebraska, Oklahoma and Arkansas were 
present, between sixty and seventy persons being in attend 
ance at the meeting. The following stationers registered on 
the first day: C. L. Mitchell, Crane & Company, Topeka, 
Kas.; C. B. Smith, Smith Printing Company, Pine Bluff, 
Ark.; Herman H. Cast, Western ong ee oe & Office 
Sup. Co., Wichita, Kas.; D. W. Collins, Western Bank Sup 
ply Company, Oklahoma City, Okla.; H. G. Pugh, H. G. 


Pugh & Company, Little Rock, Ark.; A. S. Matthews, Hall 
Lithographing Company, Topeka, Kas.; F. H. Gades, 
Crane & Company, Topeka, Kas.; C. A. Howe, Crane & 


Fred Downs, Western Bank Sup- 
B. Hudson, The Star Print- 
Jennings, Jennings Printing 
Okla.; T. H. Harmon, 
Guthrie, Okla.; L. R. 


Topeka, Kas.; 
ply Company, Tulsa, Okla.; S 
ery, Muskogee, Okla.; Emery 
& Stationery Company, Sapulpa, 
Co-operative Publishing Company, 


Company, 


Mark, Standard Office Supply Company, Oklahoma City, 
Okla.; Clark Field, Field Stationery Company, Tulsa, 
Okla.; James Constantine, Palace Office Supply Company, 
Tulsa, Okla.; George H. Geiger, George H. Geiger & Com 
pany, Leavenworth, Kas.; O. P. Meloy, Joplin Printing 
Company, Joplin, Mo.; J. H. Parkin, Parkin Printing & 


Stationery Company, Little Rock, Ark.; J. W. Rasmussen, 
Omaha Printing Company, Omaha, Nebr.; J. B. Thomas, 


Thomas Office Supply Company, Hutchinson, Kas.; C. W. 
Seely, Hall Lithographing Company, Topeka, Kas.; John 
A. Crow, Hall Lithographing Company, Topeka, Kas.; 
Walter F. Dodsworth, Samuel Dodsworth Stationery Com- 
pany, Kansas City, Mo.; Irving Shockley, Samuel Dods- 
worth Stationery Company, Kansas City, Mo.; Kellogg 
Smith, Schooley: Stationery & Printing Company, Kansas 
City, Mo.; Arthur Schooley, Schooley Stationery & Print- 
ing Company, Kansas City, Mo.; R. W. Watson, Schooley 


Stationery & Printing Company, Kansas City, Mo.; H. J. 
Wantz, Skinner & Kennedy Stationery Company, St. 
Louis, Mo.; W. J. Kennedy, W. J. Kennedy Stationery 
Company, St. Louis, Mo.; William Schmiederer, Buxton & 
Skinner Printing & Stationery Company, St. Louis, Mo.; 
Otto C. Botz, The Hugh Stephens Printing & Stationery 
Company, Jefferson City, Mo.; Joseph C. Botz, The Hugh 
Stephens Printing & Stationery Company, Sedalia, Mo.; 


O. C. Preuss, Brown-Preuss Stationery Company, Kansas 
City, Mo.; F. C. Powell, Brown-Preuss Stationery Com 
pany, Kansas City, Mo.; H. C. Liepsner, H. C. Liepsner 
& Company, Kansas City, Mo.; Phil M. Anderson, Kansas 
Book Dealers’ Association, Newton, Kas.; William A. 
Blonberg, Lockwood-Hazel Printing & Stationery Com- 
pany, Atchison, Kas.; Ernest Hazel, Jr., Lockwood-Hazel 
Printing & Stationery Company, Atchison, Kas.; F. M. 
MclIninch, Combe Printing Company, St. Joseph, Mo.; 
Sam Mannschreck, St. Joseph, Mo.; Henry Goetze, 
Schroeder Book Store, Joseph, Mo.; George Hausam, 


Hutchinson Office Supply & Printing Company, Hutchin- 
son, Kas.; O. F. Hanne, Nelson-Hanne Printing Company, 
St. Joseph, Mo.; C. M. Myers, F. D. Burnap Printing & 


Stationery Company, Kansas City, Mo.; L. E. Fisher, 
Toledo Metal Furniture Company, Toledo, Ohio 
Some six or seven others registered during the follow- 


ing day. 

At the end of the first day’s session, a very enjoyable din- 
ner was given by the manufacturers and manufacturers’ 
representatives, at the City Club. The evening was one 
of good fellowship and entertainment. Several professional 
people were on the program including Mr. Kissel, a bari- 
tone song leader, the Misses Maud Reynolds and Lillian 
3urbank, vocalists, and Harry and Grace Hurshey, acro- 
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DIVISION OF THE NATIONAL ASSOCIA- 


UAL MEETING THE MIDWEST 


THE ANN OF 
TION CF STATIONERS AND MANUFACTURERS, KANSAS CITY, MO., MARCH 22 and 23.—Below are shown three groups. 
The topmost group includes some of the executives of the National Association and the new officers of the Midwest. Reading 
from left to right, those shown in the first picture immediately below are as follows J. W. Rasmussen, Omaha Printing Com- 
pany, vice president for Nebraska; J. Ogden Pierson, president National Association; Fletcher B. Gibbs, general manager Na- 
tional Association: Charles L. Mitchell, retiring president Midwest Division; James Ward, Ward Office Supply Company, Mus- 
kogee, vice president for Oklahoma; D. W. Collins, Western Bank Supply Company, president Midwest Division; Otto C. Botz, The 
Hugh Stephens Printing & Stationery Company, Jefferson City, vice president for Missouri; C. B. Smith, Smith Printing Com- 
pany, Pine Bluff, vice president for Arkansas; Herman H. Cast, Western Lithographic & Office Supply Company, Wichita, Kas., 
who took the place of George Hausam, of the Hvtchinson Office Supply & Printing Company, Hutchinson, Kas., vice president 
for Kansas, who was obliged to leave before the picture was taken Middle picture, left to right: J. H. Parkin, Parkin-Long- 
ley Company, Little Rock, Ark.; C. B. Smith, Smith Printing Company, Pine Bluff, Ark.; H. G. Pugh, H. G. Pugh & Company, 
Little Rock, Ark Lower picture, left to right: Frank L. Severance, Wilson-Jones Loose Leaf Company, Chicago; J. Ogden 
Pierson, president National Association; H. E. Hawkins, Stationers Loose Leaf Company of Milwaukee, and W. R. Braden, Irving- 
Pitt Manufacturing Company, Kan 
batic singers and dancers. The 
stationers named above were 


all present at this dinner, like- 
the following guests who 


wis¢ 
attended the sessions of the 
convention as well: J. Ogden 


Pierson, president of the Na- 


tional Association of Station- 
ers and Manufacturers; Fletch- 
er B. Gibbs, general manager 
of the National Association; 
Oliver B. Wroughton, The 
Graphic Arts Organization, 
Kansas City; B. S. Brown, 


Walden’s Stationer, New York 
City: and H. W. Martin, Office 
Appliances, Chicago. 

The manufacturers and man- 
ufacturers’ representatives pres- 
ent W. R. Braden, 
Irv Manufacturing 


I 
Company, City, Mo.; 


included 
ng-Pitt 


Kansas 


1 
l 


R. B. Alderson, Wilson-Jones 
Loose Leaf Company, Chicago; 
Frank L. Severance, Wilson- 
Jones Loose Leaf Company, 


Chicago; Walter L. West, Wil- 


son-Jones Loose Leaf Com- 
pany, Chicago; George F. Gil- 
more, Thomas De La Rue & 
Company, Ltd., New York 
City: C. B. Osgood, Dennison 
Manufacturing Company, St. 
Louis, Mo.; H. A. Van Der- 
slice, Dixon Crucible Company, 
St. Louis, Mo.; R. I. Thorn- 
hill, Dixon Crucible Company, 
Wichita, Kas.; Alfred E. Bes- 
ser, The J. G. Shaw Blank 
Book Company, New York; 
J. G. Henry, Art Metal Con- 
struction Company, Kansas 
City, Mo.; H. E. Hawkins, 
Stationers Loose Leaf Com- 
pany, Milwaukee, Wisc.: R. H. 
Potter, John Hancock Pen 
Company, Kansas City, Mo.; 
Homer V. Phelps, Manufac- 
turers’ representative, Milwau- 
kee, Wisc.; W. B. Buschardt, 


Globe-Wernicke Company, Cin- 
cinnati, O.; W. R. Wilson, Ad- 
vertising Pencil Printing Com- 
pany, Kansas City, Mo.:; Wil- 


liam Pitt, Irving-Pitt Manu- 
facturing Company, Kansas 
Citv, Mo. 

Charles L. Mitchell, presi- 


sas City 





dent of the Midwest Division, 
presided at the dinner and in- 
troduced the different manu- 
facturers’ representatives who 
were called upon to tell a story 
or to relate some new thing 
concerning their lines or to say 
something about business con- 
ditions. Each responded to 
Mr. Mitchell’s request, backed 
by the carpenters’ mallet which 
Ralph Bauer had given him to 
use as a gavel in lieu of the 
empty gin bottle used last year 
and which the former president 
of the National Association did 
not regard as wholly respec- 
table under present conditions. 
The evening was thoroughly 
enjoyed by everyone. It was 
lively, entertaining and inter- 
esting throughout. 

On Thursday, the business 
of the session was concluded 
by the election of the following 
officers for the ensuing fiscal 
year: President, D. W. Collins, 
president of the Western Bank 
Supply Company, Oklahoma 
City, kla.; secretary and 
treasurer, F. M. Hughes of the 
Standard Office Supply Com- 





pany, Oklahoma City, Okla.; 
vice-president for Missouri, 
Otto C. Botz, The Hugh 


Stephens Printing & Stationery 
Company, Jefferson City, Mo.; 
vice-president for Kansas, 
George Hausam, Hutchinson 
Office Supply & Printing Com- 
pany, Hutchinson, Kas.; vice- 
president for Nebraska, W. 
Rasmussen, Omaha Printing 
Company, Omaha, Nebr.; vice- 
president for Oklahoma, James 
T. Ward, president Ward Of- 
fice Supply Company, Okmul- 
gee, Okla.; vice-president for 
Arkansas, C. B. Smith, Smith 
Printing Company, Pine Bluff, 
Ark. 

In his opening remarks on 
Wednesday morning, President 
Charles L. Mitchell pointed or* 
that this was the fifth annual 
meeting for many of the mem- 
bers of the division, although 
the occasion was the third 
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meeting as a division of the National Association. He con- 
gratulated the members on the fact that owing to better ac- 
quaintance and greater confidence among the members, 
there has been less for the organization to do than hereto- 
fore. He said that he believed the stationers and office 
equipment dealers had gone farther to get business back on 
a normal basis than any other industry in the world. Mr. 
Mitchell then presented his views on the “Fundamentals of 
Business Ethics.” Each man should “get right” with him- 
self first before he can expect others to get right toward 
him. He preached the doctrine of the Golden Rule as the 
ideal rule of business, a rule which is the most co-operative 
and constructive that has ever been laid down for the guid- 
ance of man. “There is an expression used more or less 
facetiously,” said Mr. Mitchell, “and yet it is a wonderful 
one when we analyze it, ‘Let your conscience be your guide.’ 
There is another quotation which is a mighty good one— 
‘There is always a day of reckoning. We may deal un- 
fairly with our competitors, we may put some of them out 
of business, but there always comes that day of reckoning. 
The success of the Midwest Division,” said Mr. Mitchell in 
conclusion, “has been due to the fact that we have talked 
plainly and acted fairly. Let this meeting be no exception 
to that rule.” 

Following his opening address, Mr. Mitchell introduced 
J. Ogden Pierson, president of the National Association of 
Stationers and Manufacturers, who spoke forcefully and in- 
structively on the work which the National Association is 
now inaugurating. Mr. Pierson emphasized the importance 
of the Association’s educational work, describing the plans 
which the organization has on foot to advance the knowl- 
edge of stationers and other employes concerning the goods 
they sell. Mr. Pierson urged each and every stationer with- 
in the sound of his voice to add one new member to the 
National Association before the next convention. Member- 
ship in the organization is a very important item not only 
to the stationer, but to the organization itself, and every 
stationer should make a sincere effort to increase the num- 
ber of stationers who belong to the National Association. 

Mr. Pierson’s remarks were followed by an address by 
Fletcher B. Gibbs, general manager, im which Mr. Gibbs 
described in detail the work of his organization in getting 
up the educational bulletins and the extensive plans pro- 
jected to complete the series and to incorporate within each 
a line of practical information which shall be unique in the 
history of association activities. Mr. Gibbs regarded this 
educational work of the organization as of paramount im- 
portance, but he touched on other activities and covered 
several other points of interest to stationers present. 

On the afternoon of Wednesday, the time was mostly 
taken up with discussions on the floor of various store prob- 
lems. One of the most interesting points brought out was 
the manner in which the Dameron-Pierson Company of 
New Orleans, handle their weekly meetings of salesmen. 
This was described by Mr. Pierson himself, who belongs 
to the store organization, but refuses to take any office, 
preferring to have the club or organization conducted by 
employes strictly. This work is educational and is taken 
up by the employes for their own benefit. Some extremely 
interesting results° have been achieved and the staff has 
been strengthened amazingly. 

Other members related their experiences and told of 
special lines which they have introduced that had made a 
great deal of difference in profits during these dull times 
when regular lines failed to move rapidly. Some of the 
members suggested that stationers ought to go oftener to 
department stores to learn how such stores move their 
unsaleable stock. 

The chair urged the members to make out lists of over- 
stocks in order that such records might be sent to the sec- 
retary of the division and by him be distributed to other 
members so that each one would know who was over- 
stocked and give such assistance in selling his surplus as 
might be possible. Other matters of a practical character 
were included in the discussion of the afternoon and the 
following morning. The meeting adjourned about one 
o'clock on Thursday after the election of the officers and 
their induction into office. A rising vote of thanks was 
extended to the retiring president and other officers of the 
division, and after appropriate remarks from the retiring 
president and secretary and from the new president, the 
meeting adjourned. 


Rhode Island Stationers Meet. 


The regular monthly business meeting of the Rhode Is- 
land Stationers’ Association was held at Providence, R. I., 
on Monday evening, March 20, at eight o’clock. The meet- 
ing was held at 236 Butler Exchange building. 
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“Vallies” Meet at Hartford. 


The March meeting of the Connecticut Valley Station- 
ers’ Association was held March 8 at the Hartford City 
Club, Hartford, Conn. H.B. Van Dorn, Jr. (Joseph Dixon 
Crucible Company) had been scheduled to talk on “The 
Apprentice in the Stationery Business.” He was unable to 
attend, and his interesting paper was read by E. W. Pape, 
secretary of the Association. 


It was decided to hold meetings in the evening here- 
after. The next meeting will be held April 12 at Hotel 
Taft, New Haven. Some prominent sales expert is to 
address the gathering. 

Richmond Stationers Meet. 
The Stationers’ Association of Richmond, Va., held its 


regular monthly meeting on the evening of March 6 at 
Rueger’s hotel at six o’clock. Dinner was served to an at- 
tendance of the entire membership. Business conditions 
in general were discussed. It is encouraging to note that 
a very optimistic tone pervaded the remarks of the sta- 
tioners concerning future business. 

Discounts given by many manufacturers were discussed 
and the opinion was general that certain discounts are not 
enough under present conditions. 


Seattle Stationers’ Club Doings. 
The Seattle Retail Stationers Club, all members of the 


Retail Bureau of the Chamber of Commerce, now num- 
bers some twelve members. The club meets on Mondays 
at noon for luncheon, discussing the various problems of 


the day. K. R. Terry of the Lowman-Hanford Company, 
is chairman, E. N. Phelan, secretary. 





Attractions at the Illinois Booksellers’ Meeting. 


The officials of the Illinois Booksellers and Stationers 


Association urge a full attendance at the coming conven 


tion at Decatur, Ill., on May 2 and 3. There will be a 
number of very interesting things exclusive of business 
matters. Edgar Guest, poet, will speak at the dinner. An- 
other speaker will be Mr. Marsh of the Dennison Manu- 
facturing Company, Framingham, Mass., while Mr. Logan 


will handle the problem of greeting cards. A. W. Williams, 
sales manager for Eberhard Faber, will speak on the sub 
ject of lead pencils. These are a few of the 
the meeting. 


1 
Speakers at 


Essex County Stationers Dine. 
The eighth annual dinner of the Stationers’ Association 
of Essex County was held at Achtel-Stetter’s, Newark, 
N. J., on March 17 at seven o’clock in the evening. An 


extremely interesting entertainment was prepared by the 
dinner committee, who deserve special commendation 
Walter E. Spitz was chairman of the committee. Among 
the souvenirs were handsome self-filling fountain pens, 
given by the L. E. Waterman Company and _ attractive 


leather covered loose leaf memorandum books presented 
by the Irving-Pitt Manufacturing Company. A _ package 
of ink in the new Auto-Seal bottle was presented by S. S. 
Stafford, Inc. The American Lead Pencil Company gave 
each diner a pencil set, and M. & F. Schlosser, of New 
York, gave boxes of Strathmore writing paper 

Harry Armstrong led the singers and furnished the en 


tertainment. Instrumental music was furnished by an 
orchestra known as “Harry Armstrong’s Broadway 
Syncopators.” The booklet containing the songs was 
supplied by the Modern Stationer & Bookseller, while thi 
program of the meeting was printed on Crane’s stationery, 
the cover being in Crane’s Early Puritan Old Ivory. The 
entertainers included the following: Betty North, a popu 
lar soprano of New York; Dunninger, known as “the mas 
ter mind of modern mystery”; Grace Edler, a dancing 
comedienne, and the Head Waiters, who presented an 


amusing burlesque 


Colorado Stationers Dine. 


Forty-six men, including heads of the department of th 
various Denver stationery houses, took part in the annual 
dinner of the Colorado Stationers’ Association, which was 
held on February 15 at the Shirley-Savoy hotel. This was 


dinner of the association. The evening 
The toastmaster was C. A. Kendrick 
A talk illustrated with 


the third annual 
was most enjoyable. 
of the Kendrick-Bellamy Company. 


autochrome plates on “Some Colorado Wild Flowers” was 
given by E. W. Milligan. Three-minute talks were given 
by Harry L. Wohlgemuth, Denver Stationery Company 
W. H. Kistler, W. H. Kistler Stationery Company; H. C 
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STANDARDIZATION 


is the basic principle of the largest and most successful stationery 
and office equipment houses the world over. 


To the representative dealer the name Mittag & Volger (stand- 
ard for over thirty years) suggests to him at once the best obtain- 
able in carbonized papers and inked ribbons. Consequently he has 
STANDARDIZED in Mittag & Volger products because he knows 
in his own mind he cannot offer his trade anything better and he 
feels secure in his position. He has thus STANDARDIZED in 
every line of merchandise he carries: STANDARDIZATION has 
been the largest factor in the successful up-building of his business. 


“Our Line” 


Typewriter Ribbons 
and Carbons 





Have earned the high approval of every 
competent and discriminating stenographer 


THE RESULT OF USING OUR RIBBONS: 


Letters Clear as Print. 
No Blurring, No Pale, Washy Impressions. 


THE RESULTS FROM OUR CARBONS: 


Copies Clean and Sharp. 
No Smutting, No Off-setting. 


SUM TOTAL OF RESULTS: 


Pleasant, Smiling Operators. 
Happy, Satisfied Employers. 


Extraordinary qualities have been incorporated in our type- 
writer ribbons and carbon papers, representing characteristics 
which at once distinguish them from all others. In the durability 
of our products and for their general excellence they invite the most 
critical comparisons. 


MITTAG & VOLGER, Inc. 


PRINCIPAL OFFICE AND FACTORY 
PARK RIDGE, N. J., U.S.A. 


BRANCHES 
NEW YORK SAN FRANCISCO 
261 Broadway BOSTON 35 Montgomery Street 
CLEVELAND 160 Congress Street LOS ANGELES 
326 Erie Building 305 Tajo Building 
MINNEAPOLIS LONDON ST. LOUIS 


946 McKnight Building 
CHICAGO 
205 W. Monroe Street Holborn, E. C. 


7 and 8 Dyers Building, Merchants Laclede Building 
KANSAS CITY 
212 Keith & Perry Building 


AGENCIES ALL OVER THE WORLD 
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No. 426B 


ONRADES CHAIRS 


are super chair values. 


Styles, designs and requirements of office 
chairs vary according to the demands pre- 
scribed by the changing business world. 
Effective and efficient work is performed only 
under comfortable working conditions — 
therefore each successive chair creation, re- 
gardless of its special purpose, was more com- 
fortable than the preceding one. Conrades 
Chairs are designed with the aim of attaining 
greatest comfort. Our success is best demon- 
strated by the popularity of Conrades Office 
Chairs in the best furniture markets. 


eee 


Linked with Conrades comfort are two im- 
portant factors in chair construction—strength 
and beauty. Conrades Chairs are essentially 
comfortable, sturdy and beautiful. Designed, 
constructed and finished by masters in the 
chair industry, each Conrades Chair is truly 
a super value. 


CONRADES 
MFG. CO. 


Second & Tyler Sts. 
St. Louis, Mo. 


No. 420B 
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Young, Peerless Printing & Stationery Company; Harold 
Aarons, Aarons Stationery Company; Adrian Bruderlin, 
Hartmann-Bruderlin Stationery Company; Frank Dunst, 


C. F. Hoeckel Blank Book Company; E. R. Lampert 
Recky Mountain Bank Note Company; E. R. Nichols, Her 
rick Book & Stationery Company; L. R. Kendrick, Ken 
drick-Bellamy Company. 

An address was presented by Dr. D. E. Phillips of Den 
ver University on “Enthusiasm in Salesmanship 

The lighter entertainment features were in charge of 
J. P. Moritz & Company. 

The little menu card of the dinner quoted on its last 
page the stationers’ association boost for the Colorado 


organization with apologies to C.(arbon) P.(aper) Garvit 
in “The Webster Way.” 

\ meeting of the association occurred on March 30 
when an educational talk on some special line of manufac 
ture was scheduled. 


Mid-Atlantic Division Meets. 


Officers of the Mid-Atlantic Division of the National As- 
sociation of Stationers and Manufacturers met at Philadel 
phia last month. After the deliberations the officers wer 
guests of the Philadelphia Stationers’ Associat it a 
dinner. There were seventy-five present; guests of honor 
were J. Thomas Hill (Corlies, Macy & Company, New 
York), Charles D. Brewer (H. K. Brewer Company, New 
York), Samuel Iseman (Virginia Stationery Company, 
Richmond, Va.). An address by National Secretary Mor 
timer W. Byers interpreted the scope of activities of busi 
ness associations in the light of recent statements by Fed 
eral authorities. Professional vaudeville entertainers ap 
peared after the dinner. 

Resolutions on the death of Charles H. Marshall wer 
ordered prepared by a committee comprising William 
Henry Brooks (William H. Hoskins Company), Sidney J 


Burgoyne and Francis B. Irwin (James Hogan Company 


Memphis Stationers Organize. 

The stationers of Memphis, Tenn., met on Wednesday, 
March 22, and organized the Memphis Stationers’ Asso 
ciation. The following officers were elected: President, 
E. H. Clarke of E. H. Clarke & Bro.:; vice-president, 
Starnes T. Taylor of A. R. Taylor & Co.; secretary, A 
Jarratt Taylor of S. C. Toof & Co. 

The meeting was called to order by E. H. Clarke, who 
explained its purposes and introduced William H. Green 
leaf, field secretary of the National Association of Station 
ers and Manufacturers, who spoke on some of the advan 
tages of local organizations to their members 

The speaker outlined the necessity for legitimate and in 
telligent co-operation in the interests of better service, 
fairer business practice and more thorough knowledge, but 
warned the members of the new association against any 
abuse of the co-operative principle at the expense of th 
public or any other competitor. He pointed to the natural 
desire to escape from the irritations and unpleasantness of 


ignorant or unfair competition. He emphasized the error 
that some lines of trade had fallen into of assuming that 
the only way out of the difficulty was through a combina 


tion and agreement on prices. “Unless business men ar 
willing to maintain the standards of legal restriction and to 


remove the evils of unguided and unfair competition 
through the broad agencies of education and mutual con 
fidence it would be better to go back to the evils of un 
guided competition, however disastrous to business they 
might be. There is a great deal that can be done for bus 
iness in a perfectly legitimate way. Any cther way cannot 


be countenanced.”’ 

The following firms were represented at the meeting 
A. R. Taylor Co., S. C. Toof & Co., E. H. Clarke & Bro., 
Memphis Linotype Printing Co., W. B. Hill & Co., L. W 
Bowker Co., Kenon Taylor Co., Early Printing Co., John R 
Kinnie Co. 


E. S. Donovan Succeeds Moran & Donovan. 

E. S. Donovan has succeeded Moran & Donovan in the 
sale of steel office furniture at 300 Madison avenue, New 
York, N. Y. The business handles steel filing cabinets, 
safes, shelving and special work. 


Quick Print Opens Stationery Store at Bismarck. 

The Quick Print, Inc., Bismarck and Mandan, N. Dak 
has opened an office supply and stationery store at Main 
and Third streets, Bismarck, N. Dak. A printing service is 
operated in connection with the store. 
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Manifold Supplies Company 


PANAMA 


Carbon Papers and Typewniter Ribbons 


‘The Line that can’t be matched’’ 


We offer dealers a line which has 
both quality and individuality, va- 
riety enough for every requirement 
and manufactured with the greatest 
care. 


188 Third Avenue 
BROOKLYN (staTION L 2) MY... U.S A 
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sAMSO 


methods make 


Big Money For You! 


It is one thing to manufacture a good 
product and another thing to sell it. 
Samson dealers do not lay their prosperity 
to the quality and usefulness which every 
Samson Table certainly possesses. They 
lay their continually increasing business and 
profits to the wonderful selling plan and mar- 
keting methods which make this office ne- 
cessity move so rapidly. If you are familiar 
with statistics you know that the Samson fac- 
tory is one of a handful that has run overtime 
ever since 1918 continuously; and we will tell 
you how it was done! 


NATIONALLY 
ADVERTISED 


continually— 


Distributed through only the 
most reliable merchants in 
1000 American cities—adver- 
tised locally in every con- 
ceivable way through FREE 
Selling Helps supplied to deal- 
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Samson method of ‘‘In- 
terlock Reenforce- 


ment” secures for all ers—priced attractively and 
Samson 8 é : . : 
strength greatly inex. ach piece affording a hand- 


ess of constructions 


c ) it in itself > deal- 
a See some profit in itself to the deal 


er—and fast moving, because of 

Right-hand leg sections all hi : e FaD 

show weaklegconstruc- all these things, so that each 
profit on every piece is realized 


tion typical of ordinary 
table legs built with P 

over and over again several 
times every year. 






varying ickness of 
stock. Léft-hand leg 
sections show Samson 
strong legs resulting 
from *‘taper-miter- 
joint-boxed"’ method of 
securing Samson uni- 
form thickness of stock 








WRITE FOR FULL AND COM- 
PLETE DETAILS OF THE 
“SAMSON SELLING PLAN” 


MUTSCHLER 
BROTHERS CO. 


NAPPANEE, IND., U. S. A. 
Makers of Good Tables Since 1896 































Style 313 


Plain oak; size 26”x 
40”; 1” solid stock 
top; 1 drawer in- 
side measure 19%”x 
19%"; legs 2%” solid 
stock; weight 75 


shipped K.D. 2 
A I N 
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California's Welcome to U. G. Case. 

UL. G. Case, the newly-appointed sales manager of A 
Carlisle & Company, San Francisco, was given a dinner by 
his new employers at the Belleview Hotel, San Francisco, 
March 1. The atmosphere of the event was remarkable for 
spirit, interest and good fellowship. Mr. Carlisle gave a 
fine talk in which he covered the purpose of the dinner, 
outlined the policy and plans of the house and closed with 
a complimentary reference to the guest of the evening. 

Mr. Case made a very appropriate reply to Mr. Carlisle’s 
introduction and the expression of good will. 

Other members of the organization, in behalf of the dif 
ferent divisions, gave cordial welcome to the new 
manager. 

The special speaker invited for the occasion was George 


sale S 


Eberhard, the well-known business engineer of San Fran 
cisco. 

The table was arranged in the shape of a “T with 
flowers decorating the board. 

The Carlisle force were there seventy-seven strong, even 
including the country salesmen, a few of whom came long 
distances. One of the city salesmen for the company pre- 
sided as toastmaster, who made clever introductions, fre- 
quently winding them up with original poetry, such as the 
following: 

“We are here tonight in force, 
’Tis for better, not for worse; 
We'll increase our boss’ purse; 
We’re here for business; 

For we're in the race to win, 
And we'll ask a word from him 
How to bring big business in 

Mr. Case.” 

At the opening of the dinner, the members of the staff 
stood up and one at a time introduced themselves, giving 
name, position, department and length of service. Each 


person at the dinner received a small representation of a 
traveling bag, showing a label trade mark, tagged with 
string and each bag was filled with candy. There were six 
sets of balloons, all strings coming to a point wher¢ 
mond shaped card was tied, about a foot square 


side of the card was a phrase, such as, “An exceptional 
Case,” “a Case of business,” “a Case for us,” etc., not for 
getting “B. M. C. has a Case for us.” Each one of thes 
cards. with the six balloons attached, was lettered in 
bright blue. Musical talent for the evening consisted of 


an orchestra and vocalists. 

The affair was entirely in the hands of the employes of 
Carlisle & Company as to arrangements, the company pay 
ing the expenses. This was the first dinner of the | t 
company had ever held and every one was delighted to 
find so much talent in the organization. 


The Old and the New. 
There is probably no more simple method in the 
ment of a successful window display for showing any par 
office equipment field than to 


ticular line of goods in the 1a 
dress up a window in striking contrast between the old and 
the new. An internationally known manufacturer of filing 


l 
cabinets and equipment which maintains a large establish- 
ment in Chicago recently fitted up one of its large display 
windows with two complete offices—one old and one new, 
with a generation or two of progress between them In 
one-half of the window was shown an America! i 


usiness 


office of the Civil War period in which the desks, tables, 
chairs, ledgers, papers, and other paraphernalia of othe 
days stood forth in discomforting contrast with the other 


half of the window where the most modern furniture and 


equipment were to be seen. The increase in the number 
of conveniences that are now so common in the handling 
of the day’s office work has been so steady and so irre 


sistible that such a striking comparison between the old 
methods and the new, between the office equipment of a 
generation or so ago and that of the office of today gives 
one pause to wonder how our grandfathers ever did bus 
iness at all. 

The modern business office is not so much a matter of 
time and labor saving devices, of machines and special 
furniture as it is of systems and methods. ‘And in no field 
of endeavor has the progress been more marked than in 
the business world. The introduction of even the common 
est of these modern office machines and devices was from 
the first attended with the greatest difficulties and objec 
tions, but the blazed trail of the early pioneer manufac 
turers in office equipment has become today the beaten 
highway of competition and the host of these business 
methods, systems, and practices with their and 
machines, devices and equipment goes proudly marching 
on, 


legions 
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“NATURAL TOUCH” 


The term is new, the idea is new, the fact is new. 


“Natural Touch” is the scientific adjustment of the key action 
to the natural muscular movements of the human hand. It makes 
the operation of the keys like second nature—virtually automatic 
and almost unconscious. 


“Natural Touch” is the last word in typewriter efficiency—an 
efficiency which demonstrates itself in the work of the typist—for it 
enables her to do more work without fatigue—better work without 


conscious effort. 


And “Natural Touch” is only one of the many notable im- 


provements in our new machine, the 


Improved Self-Starting 
REMINGTON 





Remington Typewriter Company 


(Incorporated) 


374 Broadway Branches Everywhere New York 
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The Wonderful Human Body 


And Athletics Worth While. 


Copyright, 1922. by Star Company. 























GEORGE L. HOSSFELD, CHAMPION TYPEWRITER 
OF THE WORLD. 


Here is, for the time being, the world’s champion typewriter 
and a really useful athlete. 

He beat all comers, writing steadily for one hour, 136 WORDS 
A MINUTE, which means twelve strokes a second. 

Look at the second hand as it moves on your watch, or count 
l,and realize that what it means for the human brain to order and 
carry out twelve different motions of the fingers in one second. 
There is intensified mental athletics that makes the hundred-yard 
dash, the pole vault or the Marathon seem slow, to say nothing of 
being useless. 


As this young man wrote in the contest, he read and copied a 
story which he had not seen before, ca‘led ‘‘In God's Country.’ 
And do you realize the various operations included in that marvel 
ous performance of twelve strckes per second. 

The eye read the word. The nerves of the eye told the brain 
what word was to be written. The brain told the fingers what the 
letters were, where they were Iccated on the machine, and the 
flying fingers, taking the knowledge that first came to the eye or 
the afferent nerves, and the order they came down the neck, the 
arms to the tinger tips through the effervent nerves, made the 
twelve strokes successfully. 

He kept his mind entirely on that for one hour. That won- 
derful dynamo, that stored energy, the eye seeing, the brain imme 
diate:y transforming the printed word in the letters, the nerves 
and the muscles in the fingers carrying out the brain’s orders 
It is difficult to conceive anything more remarkable. Young Mr. 





Hossfeld may well include in his daily prayer: ‘‘I will praise the @ 


Lord, for I am fearfully and wonderfully made.’’ It takes intelli- 
gence to do good typewriting; it takes extraordinary adaptability, 
co-ordination of nerves and muscles, steadiness and will power to 
do what this young man did. 

He deserves praise, as does every man who does A USEFUL 
THING AS WELL AS IT CAN POSSIBLY BE DONE. 








/ 
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From Editorial in the New York 
Evening Journal, December 31st, 
by Arthur Brisbane. Reprinted by 
Underwood Typewriter Co., Inc. 


KEouat, almost, to the 
“Wonderful Human Body” 
is the Underwood Type- 
writer, used by Mr. Hossfeld, 
and ALL previous world’s 
champion typists for 16 con- 
secutive years. It is so 
scientifically designed, so 
skillfully manufactured, that 
it responds with unerring 
accuracy even at the marvel- 
ous speed of twelve strokes 
per second. 

UNDERWOOD TYPEWRITER Co., INC. 

Underwood Building, New York City 


UNDERWOOD 





1922. 
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A Loose Leaf Veteran. 

The rogues’ gallery is to many people only a figure of 
speech, similar in rather a reverse way to the Hall of Fame 
or the Roll of Honor. 

But it is in reality very far from being a mythical some- 
thing. It is a concrete reality, an excellent example of the 
adaptability of modern loose leaf filing methods. 

[he rogues’ gallery of photographs, the Bertillion sys- 
tem of measurements and the finger print records in the 
bureau of identification of any large police department re- 
quire a remarkably large faculty of classification, far great- 
er than the average commercial enterprise. 

With the system now in use in the Chicago police depart- 
ment for instance, which is one of the largest identification 
bureaus in the world, it is possible to classify and imme- 
diately locate the complete record of over five million in 
lividuals, with only the finger prints as a basis. 
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CHICAGO ROGUES’ GALLERY {By courtesy of Irving G. 
King, Barrett Bindery, Chicago. 


Originally, the photographs of criminals were mounted 
on the walls of a large room so that they could be con- 
veniently inspected. If the same method were in use now, 
a building like the National Art Museum would be required 
to provide wall space for the accumulated records. 

Some forty years ago, Captain Michael P. Evans, who 
is still in charge of the Chicago bureau of identification, in- 
vented and patented the rogues’ album which is today 
standard throughout this country. 

The album is a loose leaf book and each contains 2,400 
pictures. Each album is mounted on hinges and enclosed 
in a cabinet so that a large number of photographs can be 
filed in a comparatively small space, be instantly located by 
number and at the same time be convenient for inspection 
by police officers searching for a familiar countenance. 

~The book shown in the illustration is one of the earlier 
ones and is still in active use today. It was exhibited at the 
Chicago World’s Fair in 1893 and was at that time han- 
dled by over a half million people. 

hat it is still at work and in good condition at the pres- 
ent time is an excellent commentary on the Barrett Bind- 
ery Company and the workmanship and material built into 
it over thirty years ago. 


Change in Newark Business. 


Tompkins & Christian, 16-18 Beaver street, Newark, 
N. J., has dissolved, the business coming under the exclu- 
sive control of F. E. Tompkins. He has taken over the 
entire building, making it possible to enlarge the station- 
ery, printing, engraving and social departments. R. D. 
Johnson, previously senior bookkeeper of the Public Service 
Company’s accounting department, has been made general 
manager of the Tompkins business. 
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The Goes Bordered Blanks 


An original and diversified assortment of 75 styles 
of appealing border designs, perfectly lithographed in 
a variety of colors and in a wide range of proportions 
and styles, some as large as 17 by 22 inches, others but 
3M by 7 inches. 

Having no wording whatever upon them, these styles 
differ materially from the large variety of the Goes Stock 
Certificates. 

ALL Printers, regardless of their specialties, will 
find them attractive, and appropriate for ALL pur- 
poses that require refined, high-grade products. 

The Goes Record Books, both for Corporations and 
Common-Law Companies, have been carefully pre- 
pared and arranged for use by such organizations. 


The Goes Printer’s Helps 
also include blanks for 
Common-Law Certificates Bonds 


Stock Certificates 


Diplomas 
Interim Certificates and 


Certificates of Award 
The Goes Art Advertising 


Check-Book and Business Card Blotters 
Monthly Service Cards Calendar Pictures 
Mailing Cards Calendar Mounts 
Blotters Calendar Cards 


Lithographed Calendar Pads 


also 


The Goes Artistic Greeting Cards 
Entirely new Greeting Card and Blotter styles, designed 
especially for Good-W ill Expressions, Christmas Greetings 
and Holiday Publicity, are now available. 


When requested, we will send samples or descriptive matter of 
any or allthe Goes Products. 


Goes Lithographing Company 


49 West 61st Street, Chicago 
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e Acco Fastener 


with the Prong Shield Compressor is 
saving money and office space everywhere, 
because it inexpensively binds in book- 
form any kind and any quantity of papers. 


Papers filed the Acco way require less space be- 
cause they are compressed tightly between the 
Prong Shield Compressor and the base; they are 
held by pressure, just as in a vise: it fits perfectly 
flat and takes up no room. Tissue is as safely bound 
as heavy bond paper. 

To facilitate handling when used in filing cabi- 
nets and to give protection to papers from curling, 
soiling and mutilation, a cover is necessary. 


Ohe Acco Folder 


equipped with the Acco Fastener, gives ACTUAL 
PROTECTION of papers during 
the active period. 

The filing away of inactive 
papers in folders is a decided 
waste of folders, cabinets, and 
floor space. 

Eliminate the great waste in 
your files, and at the same time 
have all of your papers se- 
curely bound in book-form, with 
steel, insured against loss at 
all times. 

The larg- 
est offices in 
the country 
have re- 
moved all 
waste from 
their files 
by using 
Acco Fold- 
ers. 

Files are 
made _ 100 
per cent 
efficient 
with Acco 
Folders as 
al 1 papers 
are filed but 
Wi} once; read- 

“= al LO ing your 
correspondence is like reading a book. Acco Fold- 
ers improve every method of filing, at the same 
time they eliminate all waste. 

With the Acco Folder, the entire contents are re- 
moved intact at transfer time, properly indexed and 
always tightly bound in book-form. It is the cheap- 
est folder made because in use it lasts longer than 
a hundred manila folders. 


Sample and descriptive literature on request. 


Stationers and dealers in Filing Equip- 
ment send for sample and discounts. 


American Clip Company 
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APPLIANCES Aprit, 1922. 
The Filing Association of New York. 

Miss Helen Clapp, at the March meeting of the Filing 
Association of New York, told how the export files of the 
Texas Company have grown from a small file in 1912, of 
two filing cabinets and one clerk, to a very large room 
with many filing cabinets. There is now a chief file clerk 
and nineteen assistants who file on an average of eight 
and nine thousand letters a week. 

The files of the Texas Company are not only used to file 
away letters, but every order is checked by the markers 
and all documents on shipments are checked and held in 
pending file until the cargo sails. Miss Clap nsiders 
the work on the pending file the very hardest kind of 
training. 

The immense amount of detail work done by the filing 
department of the Texas Company, under the supervisiot 
of Miss Clapp, must be of great value to the mpany 
and is something for file executives to consider when 
talking efficiency. Most filing departments are content 
to be able to find the letter on request and there let thei 
responsibility end, but here is a department which checks 
up the work and sees that everything is correct before 
the letters are filed away. 

Mrs. Sprague was appointed by the president as chai: 
man of the nominating committee, with Miss Otis, Miss 
Aughiltree, Mrs. Clemons and Miss Stadtmuller to assist 
her. The regular election of officers and three members 
of the executive board will be held at the May eting 


Members of the association are urged to be present at this 
meeting and to let the nominating committee k1 , as 


soon as possible, their wishes in regard to selecting 
otficers tor next year. 

Miss Rachel Rankin, president of the New York Special 
Libraries Association, will be the speaker at the April 
meeting which will be held on April 17, the third Monday 


in the month, instead of the regular second Mond 


Applied Accounting Principles. 


The third volume of Roy B. Kester’s series on “Account 
ing” has been issued by The Ronald Press Company, 20 
Vesey street, New York, N. Y. The most recent issu 
illustrates the application of accounting principles to i 
dividual lines of business. 

The work makes no effort to set forth complete systems 
but gives the reader in each case a background that will 
enable him to grasp the accounting features of the business 
discussed and to appreciate the main management and ad 
ministrative problems involved. It takes up a wide rang: 
of thoroughly representative forms of accounting, erin 
among other lines, savings banks, department stores, mines 
hotels, and foreign exchange. 

The series by Roy B. Kester, C. P. A., can be purchased 


as a unit, or in individual volumes. 


Atlanta Retail Merchants Dine. 

Office Appliances has received a souvenir program of 
the eighth annual dinner of the Atlanta, Ga., Retail Mer 
chants’ Association, held on Thursday evening, January 
26 at the Capital City Club. This program contains a 
menu, list of events, official roster of the association and 


1 


interesting facts concerning the association, and the annual 


report for 1921 of Ivan E. Allen, president, likewise the 
report of the secretary, with a list of the officers and 
board of directors. 

The Atlanta Retail Merchants’ Association is a valuable 
organization supporting every movement for the common 
good and helping the public to rid the community of un 
desirable citizens and enterprises. The association watches 
the work of the legislature and was instrumental in pri 
venting the passage of bills which would have been inimical 


to the interest of retail merchants. Fly-by-night traders 
who attempt to put on fake sales of spurious merchandise 


were driven from the community by the activities of the 
association. Many dishonest stock buying 1 other 
projects were also prevented from operating. Mr. Allen 
covered these things and many more in his report, recom 
mending more extensive developments and growth for the 
various trade lines during 1922. He urged that the associ- 
ation continue to take a prominent part in all civic move 
ments for the betterment of the community and urged 
members to take advantage of special services, especially 
such as advice on legal, accounting, advertising, sales, 
business correspondence, credits and collection matters. 


Mr. Allen’s report is an _ inspiring document, which 
should lead the members of the Atlanta Retail Merchants’ 
association to take increased pride in their organization 
and to dedicate themselves to a still stronger resolution 
to maintain and advance its service. 
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What Comes After 
You Buy the Goods...? 


Chapter IV 


The biggest word in retail merchandising 
today is turn over. 


What makes turn over? The popularity 
ee of the merchandise, the manufacturers’ selling 
i PAPERS § and advertising policy, and particularly the 

care with which the maker cooperates with 
the merchant in educating his sales people. 


3 ‘ If you belong to the Webster Family it is 
N not a question of how much we can help you, 
\ but rather of how much you will let us help 


you. 


{ 


F-S:WEBSTER COMPANY 


MADEIN USA 





Individual sales education of your employes 
by our large staff of traveling service men; 
education in person and by letters on sales methods and stock hand- 
ling; special testing and research work; educational talks on sales 
and manufacturing that appear once a month in the neighborly 
“Webster Way’—these are a few of the many ways in which the 
Webster Definite Selling Plan helps educate 
retail selling staffs. 


Send in the names of your department heads 
and retail clerks who would like to receive the valu- 
able and practical aids offered by the Webster 
Definite Selling Plan. Join the Webster Family. 





F. S. WEBSTER COMPANY 


338 Congress Street 


BOSTON, MASS. 


New York Chicago San Francisco Philadelphia Pittsburgh 


aaa 
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Dependable Standards 


Mean 


Steady Profits 







































The Sengbusch Self-Clos- 
ing Inkstand—as stand- 
ard as ink. Made in many 
styles and a wide range of 
prices. Keeps ink—either 
ordinary or special kinds 
absolutely clean and fresh, 
and instantly ready for 
use. Prevents pen from 
taking too much ink. 
Saves blots and wastedink. 








HE demand for Sengbusch 

Office Necessities will bring 
you a handsome profit if your 
stock is in condition to supply 
that demand. 


These three “Old Faithfuls” have 
established themselves in the 
heart of the business world. 
Banks, business offices, etc., are 
standardizing on them. Get in 
line for your share of their 
business. 


The Sengbusch Self-Closing Ink- 
stand is as standard as ink—sim- 
ple, positive, economical. 


The Ideal Moistener is as stand- 
ard as water—durable, sanitary, 
practical. 


The Mucilage Applier is as stand- 
ard as mucilage—the sure way to 
have mucilage or glue ready for 
instant use. 


Be sure you use our adver- 
tising folders, cards, and 











displays. They’re free, and 
they’re sales makers. 

















The Ideal Moistener 


the 


best way to moister 


stamps, labels f 
envelope flaps, et« 
tractive, practica 
tary. Constructed 
glistening white 
lain, with polishes 
plated metal 
Appeals strong! 
best trade. 








The Mucilage Applier a 


fords the cleanest 
and most econom 
of handling mu 
glue. Keeps the 


em” fresh and read 


instant use Molded 


hard rubber with 
nickel-plated cap 
spillable and refi 


Sengbusch Self-Closing Inkstand Co. 


400 Stroh Building 


(1722) 


Milwaukee, Wis. 
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DIGEST OF FOREIGN PRESS 


James A. Dunnage contributed “Export Trade Problems” 
to Sales Management (London). It was an “A-B-C” for 
the beginner in export trading, and indicated the best 
procedure under the several conditions stated. 

* x + 





A helpful summary of the nomenclature of stationers’ 
leathers appeared in the South African Stationery Trades 
Journal (Klerksdorp, Transvaal). It differentiated between 
the different kinds of hides, and showed the uses to which 
each was especially adapted. 

* cd Sad 


Anglo-American Trade (American Chamber of Com- 
merce in London) printed a report of the address of 
President George M. Cassatt at the annual meeting of the 
Chamber. He summed up the achievements of the organ- 
ization and indicated events of major importance which 
had a bearing on the Chamber’s work. 

* “ “ 


Levant Trade Review (American Chamber of Commerce 
for the Levant, Constantinople) commented on the possi- 
bility of an increase in duty on Turkish tobacco into the 
United States. This was suggested to protect a variety of 
tobacco which California is producing. The Levant Cham- 
ber felt that the increase in duty was not justified, as the 
California product could not be substituted for Turkish 


odacco. 
* K " 


Indian Business (Bombay) discussed the needs of the 
state railways in “Accelerating Railway Traffic.” The 
article showed the need of a program of construction 
covering an extended period of years, rather than an annual 
budget of improvement and extension. It contrasted the 
American system of train operation with that in vogue in 
India, finding desirable features in each. 

* . 

The Transatlantic Trade (American Chamber of Com 
merce, Berlin) published “The Flux of German Life.” It 
considered the present in the aspect of a large step in 
the progress of history, and as such the indications are 
hopeful. The authors are P. A. Waring and Melvin L. 
Brorby—the former a graduate of the University of Vir- 
ginia, and the latter of the University of Wisconsin. Both 
gentlemen are engaged in research work in central Europe, 
the Balkans and the Far East. 

x * * 

Levant Trade Review (The American Chamber of Com- 
merce for the Levant, Constantinople) published an 
analysis of the Ter Meulen bond plan, by Sir Drummond 
Fraser. 

ax * 

Che Bungu-Kai, a semi-monthly magazine of stationery, 
published in Osaka, Japan, shows a number of interesting 
advertisements of fountain pens and magazine pencils. 
This popular publication is owned by S. Fukui & Company, 
one of the oldest and best known stationery concerns in 
the land of the Mikado. 

Much of the advertising is in colors and in, one or two 
instances, seems to have been inspired in lay-out by the 
recent national advertising of some of our well-known 
American concerns. To judge from the number and space 
of the advertisements, the field for the sale of fountain 
pens and automatic pencils is a big one in the Orient where 
the magazine has a wide circulation. 

The Bungu-Kai announces that there is a movement 
under way in Tokyo for the organization of a Stationers’ 
Association, to embrace the dealers in office equipment 
throughout the islands. While no actual charter has been 
issued, the magazine goes so far as to print a list of 
Japanese concerns which have been approached on the mat- 
ter and who have signified their willingness to join. It 
may be of interest to note that the firm of S. Fukui & 
Company, which publishes The Bungu-Kai, has been a 
member of the National Association of Stationers and 
Manufacturers of the U. S. A. for some years. 

es «¢ 8 

The March 1 number of Le Stenographe Illustré, Paris, 
a semi-monthly journal devoted to the interests of the 
stenographic field, reports the general assembly, held in 
Paris, February 26, of the Stenographic Institute of France. 
The conference was well attended and the various activi- 
ties of the year were reviewed. 

Some little space is given to a discussion of the legality 
of the meeting held in Strasbourg in August, 1920. This 
















Flat Top Des 
No. 1067 F. T. 








-for every office use- 


2 PROFITS for YOU! 


When an Imperial dealer’s customers realize that 
their every office furniture need can be supplied from 
this single line of known quality, they invariably stop 
shopping and rely on him alone. This dealer, in turn, 
gets all his office furniture from a single source 

in carload lots at our special rates. Not only does 
this mean two profits to even the smallest Imperial 
retailer but the speed of merchandise movement 
means twe profits many times per year per piece of 
Imperial merchandise. 


4 Grades-100 Styles 


of furniture for 
every business use 


There is no office furniture of greater 
value than Imperial. Yet Imperial is 
not expensive. This is the result of 
great demand! Quantity production 
forces prices still farther down, com- 
pels still faster turnover of stock 
and makes the Imperial dealerships 











Through National Ad- 
vertising and years of 


“Imperial” Perform- one of the most profitable retailing 
ance this Trade Mark opportunities in America, 

has come to mean Posi- 

tive Assurance of Great- Catalog and Outline of Profits of 
est Business-Furniture This Nationally Advertised Line Is 
Utility Sent You FREE on Request. 


Imperial Desk Company 


Evansville, Indiana 


Roll Top Desk 
No. 1066 R. T. 
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The NEW UHL STEEL 
“Work-Less” Desk 





Why No Drawers? 


There is a real efficiency idea behind this 
desk. The absence of drawers to which steno- 
graphers are accustomed, becomes one of the 
strongest selling points. 


There is ample space for stationery and 
supplies. They are within easy grasp, also in 
sight, enabling “‘the boss’’ to see what is hap- 
pening to his expensive letter heads. 


Ample Leg Room 


Operator can seat herself comfortably at 
this desk, and place both feet squarely on the 
floor, in accordance with the recommended 
right posture. 


Steel Construction 


Right ia line with tendencies of the future— 
steel throughout, except table surface and side 
leaves which form the working surface. 


Complete Lamp Unit 


Illumination where it’s wanted. Lamp 
swings to any desired position. Can be 
attached on either left or right hand side. 


The price is a surprise 


The Toledo Metal Furniture Co. 
1266 Hastings St. Toledo, Ohio, U.S. A. 


We also sell through dealers exclusively, swivel chairs, 
stands, stools and tables 
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was known as the 12th International Stenograp! Con 
gress, and because the delegates from the Central Powers 
were not invited on account of the war, some exception 


seems to be taken on the part of certain German members 
to holding the proposed 13th Congress in Switzerland 
These members suggest that the meeting be held in Dres 


den this year and that it should be known as the 12th Con- 
gress. The matter seems definitely settled, however, that 
the Strasbourg meeting was officially the 12th Congress, by 


the publishing of the group photograph of the delegates 


assembled, which appears in this issue of the St ora phic 
Illustre. 

The Biro Industrie for March is devoted to the great 
Leipsic fair held in February for which the German offic: 
equipment industry has been long preparing. This annual 
fair number is a striking issue from every point of view 
[It contains a mass of attractive advertising and a compiete 
iccount of the booths and exhibits. We noticed a full 
page announcement that Mr. Leon Lew, who is widely 


known, both in this country and abroad, has returned to 
Berlin, where he will take up again the manufacture of rib 
bons, carbons and stencil paper. He was located 
in Petrograd. 

The number of adding and calculating machines shown 
it the fair was noteworthy. Reports are constantly reach- 
ing us from sources other than German trade papers that 
office appliance industry in that country is rapidly resum 
ing the place it occupied before the war. 


The Schreibmaschinen-Zeitung, Hamburg, als ymes to 
us gaily decorated in its Leipsic fair dress and is a most 
attractive issue, carrying an unusual amount of advertis 
ing, some of it in striking color lay-outs. Most of the arti 
cles are of German manufacture, to be sure, but one or 
two pages of American manufactures strike the eye of the 
casual reader, those of Ellis Adding Typewriter and the 


“New Era” check-writer, for example. 


In a recent issue of La Revue de Bureau, there is much 
of interest. A forthcoming French typewriter, la “Contin”, 
is promised for the European market; another 
“Hermes”, from Switzerland; an interview with M. H 
bert, inventor of the “Grammatoscope”’, a machine for 


one, 


um 


magnifying handwriting specimens for the purpose of de 
termining their authenticity; a complete account of the new 
Berger machine for writing Braille for the blind: an ac 
count of the new Swedish calculator, “Facit”, and a very 
good likeness of Neal Dow Becker, president of the Ham- 
mond Typewriter Corporation in connection with a news 


item on the recent purchase by his company of the Federal 
Adding Machine Corporation. 


This publication always carries a great deal of the adver 
tising of American manufacturers: for example Smith 
Premier, Addressograph, Comptometer, Ellis Adding Type 


writer, Elliott-Fisher, Rex Hammond, American Cardex 
Company, etc. 


Furniture Exchange. 
Headquarters have been established at the Hotel Emery 
and the pictures and archives of the Cincinnati Furniture 


Exchange have been removed there, making a home for 
the Exchange, which it has not had since last autumn. The 
assembly was called to order by President Fred ‘V. Stille, 
who addressed the membership on the process of “Kiln 


Drying Lumber,” on which he is an expert, having been 
engaged in that business for a number of years, having 
built special kilns for the purpose of drying lumber for 
use in his own business, in which he manufactures the 
finest grades of furniture. The process is shown with 
motion pictures and slides. His remarks were listened to 
with rapt attention by those present, and at its termina- 
tion he was the recipient of much applause and a vote of 
thanks. The minutes of the last meeting were then called 
for and were read by Secretary Herman Kemper, and ap- 
proved. A communication from the American Furniture 
Mart and Building Corporation was read and ordered 
placed upon file. A letter from the Cincinnati Zoological 
Park Association was read, inviting the Furniture Ex- 
change to hold one of the Summer Outings at that place 
and was referred to the Entertainment Committee. In 
the absence of the Exhibition Committee Chairman, Henry 
A. Sprengard, H. A. Steinman reported that the commit- 
tee had made progress. The resignation of the Ault & 
Wiborg Company was accepted. R. E. Becker moved that 
the Exchange furnish new membership certificates to its 
members annually, The motion was voted down. There 
being no further business, the meeting adjourned to a 
social session and supper. 
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Light-Running 
Quiet-Running Royal 


Like most really great contributions super-elastic key action ever devised; 
to the administration of Big Busi- the noise of operation muffled down 
ness, it has already been ushered in to below the point of distraction. 
without the rather customary fan- The results: entirely new standards 
fare of trumpets and acclaim. of typing and typewriting pro- 
ficiency. 















The improvements which it offers 
over all existing typewriters are, There is a revelation in store for ¢ 
briefly, these: a speed as swift as you if you have not yet seen it 
thought itself; the most responsive, demonstrated. 


Our fifty-six page book, ‘The Evolution of the Type- 
writer’, beautifully illustrated in color, will be mailed 
free on request. Address Advertising Department. 


ROYAL TYPEWRITER COMPANY, Inc. 
364-366 Broadway, New York 
Branches and Agencies the World Over 
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THE NEW “QUIGLEY” 


Imitation Mahogany 
Moderately Priced 





Priced to meet the demand of the 
smaller Office Furniture consumer 
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Imitation Walnut 
Distinctive Designs 








Manufactured by 


The Quigley Furniture Company 
Whitesboro, N. Y. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 
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An Appeal from the President. 


In the National Association News for March, J. Ogden 
Pierson, president of the National Association of Station- 
ers and Manufacturers, presented the following appeal to 
individual members, requesting each to pledge himself to 
add one new member to the membership roll during the 
year. The following is Mr. Pierson’s message: 

“As the success and size of our organization rest entirely 
with the individual members, I wish as your president to 
make an earnest personal appeal that each and every mem- 
ber pledges himself to add one new member to the mem- 
bership roll between now and the first of October, 1922 
You were responsible for bestowing upon me this wonder- 
ful honor, and to emphasize my appreciation, I am trying 
to give the Association my careful and conscientious efforts. 

“lI, therefore, ask that each member have at all times the 
interest of the Association at heart, that he put an applica- 
tion blank in his pocket and wherever possible, secure a 
new member for us. | hope that this will not be consid- 
ered an unreasonable request, and am very sure that it will 
not be found to be a hard task. I make the appeal for the 
reason that we are wholly dependent upon our members 
for enlarging the association. 

“I sincerely hope that I am to have your co-operation 
and assistance in this drive for new members, in which the 
management will lend every possible assistance.’ 


A Message to Stationers. 


The National Association of Stationers and Manufac- 
turers, through its general manager, Fletcher B. Gibbs, has 
just issued a message to members, accompanied by the first 
bulletin to be sent out under the plan agreed upon at At- 
lantic City, whereby the national committee on education 
of salesmen in co- -operation with the general manager was 
to arrange the details of an educational campaign. This 
first bulletin entitled “Some Good Points on Lead Pencils,” 
indicates the uniform size which has been adopted for all 
the bulletins. Members are invited and urged first to read 
the bulletin carefully and then to file it away in a loose 
leaf binder for which purpose it has already been punched. 

Another bulletin, completing the series of two on lead 
pencils, will be issued within the next month to be followed 
at intervals of about a month throughout the year by other 
bulletins dealing with such subjects as paper, pens and 
numerous other items offered for sale in the stationery 
store. 

These bulletins are planned to give technical information 
of the industry in such a manner as to include readable 
material of general human interest. They are issued for 
the benefit of all who sell stationery and kindred mer- 
chandise in the hope of increasing enthusiasm, ability and 
sales. These bulletins are in convenient size printed on 
good paper in clear, readable type with marginal illustra- 
tions. The first bulletin contains a supplement on the sub- 
ject of personality and a self quiz on the contents of the 
bulletin. 


The first bulletin starts out with the evolution of the lead 
pencil. The first man, perhaps, to make his mark on the 
walls of his rock dwelling was the cave-man. The Egyp 
tian priests scrawled data on papyrus and later came the 
man with the quill pen. Then it is explained that a lead 
pencil is not a lead pencil at all, but that the lead so-called 
is graphite, which in itself is an interesting product made 
all the more so by the processes through which it must go 
before it is suitable for use as the core of a pencil. The 
book then proceeds to elucidate how the lead gets inside 
the pencil. The manufacture of the so-called leads is fully 
described from the graphite and its sources to the finished 
rounded product. The story of how the wooden coat is 
placed around the lead is in itself an interesting one, as is 
the attachment of metal clips holding erasive rubber. 

This and the next booklet on pencils will cover the sub- 
ject thoroughly and will give the salesman, if he grasps his 
opportunity, an interesting fund of information which will 
not infrequently aid him in arousing interest in the mind 
of his customer. 


Southeastern Stationers to Meet. 


The Southeastern Division of the National Association 
of Stationers and Yager will meet at the Hotel 
Piedmont, Atlanta, Ga., April 21 and 22. A. P. Baylis of 


Atlanta, is chairman 
association 


the Baylis Office Supply Company, 
of the Atlanta committee. This division of the 
is composed of stationers residing and doing business in 
the South Atlantic states. The meeting at Atlanta is likely 
to be an important one. It is expected that President 
Pierson of the National Association, General Manager 
Fletcher B. Gibbs and other executive heads of the national 
organization will be present. 


The Mennen Case. 


One of the leading articles in the “National 
News” for April is a discussion by Mortimer W. Byers of 
the ruling of the Federal Trade Commission in the Mennen 
Company case. Apparently the rulings of the commission 
cannot be extended beyond the facts involved in this case, 
which turned upon the question of certain discounts allowed 
to wholesalers and jobbers and refused to co-operative 
buying organizations operating the same as jobbers and 
purchasing in like quantities. The Commission decided in 
effect that such distinctions are illegal. 

Mr. Byers doubts if a retail dealer under this ruling could 
force a manufacturer to quote his best jobbing price, even 
though he could buy and pay for the jobbing quantity. 

The order of the Commission is, of course, subject to 
review by the courts at the instance of the losing contes- 
tant. 





Association 


Base Metal Pencils Not Taxable. 

In the National Association News for April, 1922, Mor- 
timer W. Byers, secretary and counsel of the National 
Association of Stationers and Manufacturers, expresses the 
opinion that pencils made of brass or other base metal 
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Outfit! There’s downright magic 
in the artful skill of the Mimeo- 


graph when it is reinforced by the crafty Mimeoscope. 
Twins! A thousand duplicates of a drawing this 
outfit will produce in less than that many seconds. 
No cuts! No delays! Merely trace the design upon 
the illuminated Mimeoscope on a sheet of stencil 
paper, and print! And typewriting may go on the 
same page. All the unnumbered thousands of indus- 
trial and educational institutions throughout the world 
which know the fine economy of Mimeographic print- 
ing may now benefit by the artful easiness of Mimeo- 
scopic drawing. All kinds of charts, maps, cartoons, 
designs, factory diagrams, together with letters, bulletins, 
instructions, sales messages, etc., leap in quick thousands 
from the ready Mimeograph—at negligible cost. Twin 
savings for others—why not for you? Send for Booklet 


“T-4,.” A. B. Dick Company, Chicago—and New York. 


NINESSAPH 


























































&4 OFFICE APPLIANCES {pril, 19 
OUOODUOUOUODODOOODODDOOODOOOOOOOOOoOoOoOooOoOooOoooo 
. o 
O Z 
C] bcm 
= ¥ 
. 0 
[] + e . 
. Typewriter Friction |= 

C] 
[] + +. . [] 
i: Means Office Friction |= 
o 7 
CJ = 
O ] 
q 
O = 
CJ L_] 
; Pounding on an inferior, noisy CJ 
O typewriter “gets on the nerves” of = 
LJ z 
. an operator. = 
5 : 
: One nervous, irritable, dissatis- : 
‘= fied girl may disorganize the 
: whole office force. 
= 0 
: Executives can get better re- Ld 
OC sults by furnishing their typists r 
: with a ball bearing, silent running = 
0 L. C. Smith. O 
LJ a 
C) 
0 There are many things about | 
: this machine that we would like to | 
; tell you if we may have the oppor- | 
‘= tunity. -] 
LJ C 
CT Our Illustrated Catalog a 
; is Free [ ] 
: : 
LJ 2 . | 
5] L. C. Smith & Bros. Typewriter Co. |= 
CL) : a 
0 Factory and Home Office, Syracuse, N. Y. 0 
5 Branches in all principal cities LJ 
0 Z 
DOUUOKOOODOOUOOOOOOOCGOOOOUOUOOUOOOUOUOUOUUOUOOUOO 














April 1922. OFFICE APPLIANCES 85 


and nickel plated are not taxable under Section 905 of the 
Revenue Law. 

In Mr. Byers’ opinion such pencils are not taxable un- 
less they are ornamented, mounted or fitted with precious 
or semi-precious stones or imitations thereof, in which 
event they are taxable as jewelry. If they are not so orna- 
mented they are not taxable as articles made of imitations 
of precious metals, because, under the Regulations, “prec- 
ious metals” are defined as gold, silver, platinum, etc., and 
the term, “imitations thereof” includes only platings or 
alloys of the precious metals; therefore pencils made of 
brass, even though nickeled, do not contain a plating of 
gold, silver or platinum nor any alloy of those metals, and 
consequently are not taxable. 

The foregoing is based upon Regulation No. 48 issued 
in connection with the Revenue Act of 1918, the provisions 
of which as to Section 905 thereof are almost precisely the 
same as the law of 1921. 


Farmer Mimeographs a Book on Tractors. 

\ book on tractor plowing has been published by J. Leo 
Ahart, Dow City, lowa, done on the Mimeograph, even to 
the mailing envelopes. Mr. Ahart investigated the cost 
of engraving and printing on his job, and found that the 
cost ran too high. He secured a mimeograph, made sten- 
cils for the text and illustrations, and ran off an edition of 
1,000. He devised a special fixture to make stencils of the 
diagrams used, employing daylight. The Mimeoscope was 
not practicable in his case, as electricity for lighting was 
not available on his farm. 

Coxhead Opens Chicago Branch. 
ilph C. Coxhead, Woolworth building, New York, 
N. Y., announces the opening of a Chicago branch, 1550 
McCormick building, in charge of Hugh W. Harris. Mr 
Harris was formerly Pittsburgh manager for the Moon- 
Hopkins Company. Mr. Coxhead reports that last month 
was the largest month since he has taken charge of the 
distribution cf the Mercedes and Rema calculating ma- 
chines in this country. Two New York salesmen have been 
added, Messrs. Parisette and Vosburgh. Mr. Vosburgh 
was formerly with the Burroughs Adding Machine Com- 
pany in Poughkeepsie. 

~~ (San Francisco Show—Continued from Page 54.) 

Pacific Desk Company Leopold Desks: Crocker Office Chairs; Security 
Steel Files and Safes, Automatic Wood-Steel Files. 

Phoenix Ink Company, manufacturing Phoenix Superior Writing Fluids. 

Pacific Manifolding Book Co. Autographic Registers, Business Control 
and Loose Leaf Devices and Systems, Sales and Manifolding Books. 

Pacific Financial Press Pacific Industries Magazine. 





Pacific Stationer [rade Magazine. 

Rand Company See Schwabacher-Frey Stationery Company 

Rand McNally & Compan; Maps, Map Tacks and Systems, Globes, 
Atlases and Bankers’ Directory. 

Rapid Addressing Machine Co Rapid and Belknap Addressing Machines 
and Systems ; 

teynolds Envelope Sealer Company. See Gimmel Bros. & Glendinning 
Inc 

Rucker-Fuller Desk Company. Representing Shaw-Walker Company, 


Gunn Furniture Co., Doten-Dunton Desk Co., Lyon Metallic Co., Office 
Furniture and Equipment, Steel Lockers and Shelving 

Safe-Cabinet Company Safe-Cabinets, Phoenix Storage Cabinets, Ad 
justable Filing Stack, Librastile Filing and Indexing Service. 
” San Francisco Chamber of Commerce. Service to visitors and exhibitors. 

San Francisco Chronicle 

San Francisco Examiner 

San Francisco Journal, 165 Jesse Street, Douglas 6520. 

Schwabacher-Frey Stationery Co. Stationers, Lithographers, Printers 
and Bookbinders Representing Rand Co., Metal Office Furniture Co., 
Invincible Metal Furniture Co., A. B. Dick Co., Lefax Inc., Hooven 
Automatic Typewriter Co 

Shaw-Walker Company See Rucker-Fuller Desk Company. 


Sheppard Company, ‘ E See O. L. Gagg. 

Smith & Bros., L. ¢ l'ypewriter Co. L. C. Smith Correspondence and 
Billing Typewriters. 

Standard Envelope Sealer Company. See Standard Office Machine 
Company 

Standard Office Machine Company. Standard Envelope Sealers and 
Stamp Affixers. 

Steel Equipment Corporation. See Pacific Desk Company. 

Tatum Company, Samuel ¢ See H. S. Crocker Company, Inc. 

Todd Protectograph Co Todd and Peerless Checkwriters, Greenbac 
Forgery Proof Checks 

Underwood Typewriter ( Underwood Bookkeeping and Fanfold Bill 
ing Machines, Portable and Special Typewriters, 

Union Trust Company of San Francisco. 

United Autographic Register Co. Autographic Registers, Manifolding 


Devices and Systems. 

Universal Fixture Corporation. See 0. L. Gagg 

Velvetone Poster Co Posters, Show Cards, Cut Outs and Advertising 
Novelties by the Velvetone Color Process. 

Wales Adding Machine Company. Adding, Calculating, Listing, Book- 
keeping Machines, Cash Registers and Drawers 

Wentworth & Co., F. W., representing Library Bureau, Office Furniture 
Filing Equipment and Systems; Flexifile Corporation 

Wholesale Typewriter Company, Inc. Rebuilt Typewriters, all makes. 

Wilber & McKenzie, representing Beck Duplicator Co., Mailometer Co., 
Hush-A-Phone Corp., Canode Ink Co., Error-No, Inc., Automat Check 
Endorser. 

Woodstock Typewriter Company. 

Yawman and Erbe Mfg. Co. Makers of Filing Systems and Equipment, 
Office Furniture, Safes and Supplies 

Yates, J. W. Interest Tables. See Neal, Stratford & Kerr. 














DIETZ 
DESKS 





Excellent construction 
—neat, efficient and or- 
ganized arrangement— 
attractive and lasting 
finish. 


An extensive line of roll 
top—flat top and type- 
writer desks. 


We will send you our 
illustrated catalog on 
request. 


The J. F. Dietz Company 


CINCINNATI 
OHIO 


Established 1881 
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HE AULT & WIBORG organi- 
zation is composed of men ex- 
perienced in the painstaking, 
scientific business of producing high 
grade typewriter ribbons and carbon 
papers, men who have learned the ]) 
game on the old road of personal ex- || 
perience. | 


—scientific men who know materials and 
how to treat them by proven formulae, 
and skilled men who apply this expert 


—practical men who know how to select 
materials, who know the different makes 
of typewriters, their peculiarities and 
how to adapt ribbons and carbons to fit 





requirements 
—experienced men who know how to con- 
duct efficiently a modern manufacturing 
plant to decrease production costs and 
lower price to the consumer. 
HIS expert organization has 
gained for A and W carbons and || 
ribbons a reputation for longer || 
- | 
and more. perfect performance. | 





UR merchandising department 

has made an extensive study of 

your needs and requirements. || 
We are solving the problem of how || 
to help you sell more of our products. 
We furnish what you want—when and 
where you want it. That is Ault & 
Wiborg superiority. 


CO%he AULT &” 
WIBORG Company 


CINCINNATI, OHIO, U.S.A. 
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An Office Chair Catalogue. 
Office Appliances has just received a catalogue of office 
chairs from the Grand Rapids Office Chair Company, 
Grand Rapids, Mich. This catalogue is illustrated with 





COVER DESIGN OF GRAND RAPIDS OFFICE CHAIR 
COMPANY CATALOGUE 


various different styles of office chairs, arm chairs, typists’ 
chairs, etc., in a wide variety of finishes. Settees are also 
included in this catalogue. Particular attention is given 
to the chair irons and casters. <A price list is enclosed 


with the catalogue. 


Weil Takes New Lines. 

Max L. Weil, who recently moved from 208 San Fe 
nando building, Los Angeles, to 226 in the same building, 
has recently added the Dow pencil to his lines. Here he 
shares quarters with the representative of the Heinn Com 
pany of Milwaukee. 





Lay : e ” . 
Jimmy Multipost” Speaks Again. 

Some years ago William F. Schweiger, treasurer of the 
Multipost Company, created the character “Jimmy Multi 
post,” a pert, wise and precocious kid, who promoted the 
interests of the company through a series of little booklets 
written in his own peculiar vein. Many who have read 
these occasional booklets will be glad to know that 
“Jimmy” is still with us and that apparently the years have 
not dimmed the brightness of his style. W. L. McKay 
of W. L. McKay & Co., Chicago, recently handed Office 
Appliances a copy of one of “Jimmy’s” latest circulars em 
phasizing the setvice which the company sells along with 
the machine. “Jimmy” says to Multipost owners 

“YOU HIRED HIM—WHO FIRED HIM? 
DON’T LET HIM LOAF. 

“You hired my brother, Number — -, to stamp your 
mail. 

“He musta got rumatism or broke a leg or arm or sum 
thin cause I aint heard from him for a long time 

“I’d like to know if you are letting him loaf around 
somewhere cause you think he ain’t no good. If so, | 
want to tell you there is some good stuff left in him yet. 

“RING THE FIRE BELL—get out a search warrant, 
any how have somebody find him and send him back home 
I'll put a new pair of pants, new hat and shoes and mayb: 
some new underclose on him and it won’t cost you mutch 
either, and when he comes back you'll think he’s a brand 
new feller. 

“If you don’t like his looks and work when he gets back 
it won’t cost you a cent besides the 2 cents you spend for 
a stamp to tell me you don’t like him. 
l.et him come home for a clean up. 


“JIMMY MULTIPOST.” 


New Polar Catalogue. 

One of the newest catalogues to be sent to the trade is 
that of the Polar Manufacturing Company of Philadelphia. 
This catalogue shows the complete line of the company in 
specialties so arranged that each page is practically a 
display card, enabling a busy man to glance through th 
pages, read the bold headlines and get the point on each 
item without having to read detailed copy. These display 
pages are available when dealers wish to make window 
or counter displays, because they are printed in bold type 
for display purposes and are done in loose leaf form. Elec- 
tros can be supplied to dealers free for circulars, house 
organs and catalogues. 
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HE first consideration of fine office furniture is materials. 

For of what use are appropriate design, skilled craftsman- 

ship, and painstaking care in producing a highly finished 
and beautiful article if the tops warp, crack or scratch; if the 
drawer pulls splinter; if the drawers and panels warp, crack or 
pull apart; if the legs loosen under the gaff of ordinary office 
use? First class materials are essential to the manufacture of 
a good office desk. 


In the fashioning of the shapely and sturdy Dornette desks only 
high grade materials are emploved. Dornette desks have built 
an enviable reputation among dealers who appreciate real value 
in office furniture. 


If you will append your signature to your letterhead we shall 
send you our beautifully illustrated catalog. 


MAKERS OF FINE OFFICE DESKS FOR OVER 40 YEARS 


THE J. DORNETTE & BRO. CO. 


JOHN DORNETTE. SR., President and Founder 


368 BROOME ST., NEW YORK Barnard St. & Harrison Ave. 
605 LUMBER EXCHANGE, MINNEAPOLIS CINCINNATI, OHIO 
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The new Macey Matched Office Suites, of which the above pieces in 
Italian Polychrome are a part, are meeting with the success which was 
predicted for them. Their beauty and excellence, at the approximate 
price of good commercial grade furniture, have won them a swift 
acceptance. They are designed in seven popular periods, to be sold 
as complete suites or by the individual piece. Inquiry is invited. 





Concentration upon the complete line of Macey steel and wood files, 
which includes stock patterns in vertical, horizontal and counter 
height units with endless combinations of insert drawers, is profit- 
able. The line embraces an offering for practically every usual or 
unusual need, at whatever price a customer may have in mind. 
Filing supplies, packed in a most convenient manner, are also furnished. 


Write for the latest Macey catalog and prices. The 
Authorized Macey Dealership is a franchise of 
rapidly increasing value. Particulars on request 


THE LINE 





Steel Files, Wood Files, Filing Supplies, Steel Safes, Office 
Desks, Matched Office Suites, Sectional Bookcases 


THE MACEY COMPANY, Grand Rapids, «Mich. 
Made in Canada at Woodstock, Ont. European Office at London 
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Loose Leaf Man Makes Labor Suggestion. 


The many controversies which have arisen between 
employers and employed, and the increased efforts of union 
labor to obtain control of all industries, has led to much 
intensive study of such problems. An earnest thinker on 
the subject is Harold E. Hawkins, sales manager of the 
Stationers Loose Leaf Company, Milwaukee, Wis., who has 
given much time to the matter and has accumulated con 
siderable data as a result of his research. In a letter sent 
a few months ago to R. E. Bell, chairman of the publicity 
committee of the Milwaukee Association of Commerce, 
Mr. Hawkins outlined a few suggestions which seem to 
be worthy of careful consideration. Mr Hawkins’ letter 
to Mr. Bell embodies a review of recent evidences of labor 
unrest, with a discussion of efforts to remedy the condition. 
He quoted verbatim the Kansas law, establishing courts 
of industrial relations, and referred to the laws Jf other 
states where anti-strike legislation has been passed. It is 
hardly possible to reproduce the letter in full. We can, 
however, sketch its highlights, giving the reader a few of 
the conclusions. 

At the outset, Mr. Hawkins quoted an extract from the 
first inaugural address of Thomas Jefferson, made in March, 
1801. “Equal and exact justice to all men, freedom of 
religion, freedom of the press, freedom of person under 
the protection of habeas corpus and trial by jury impar 
tially selected. These principles form the bright star in 
the constellation which has gone before us, and guided 
our steps through an age of revolution and reformation.”’ 

Mr. Hawkins suggested that the industrial unrest of 
the present day is caused by a combination of circum- 
stances arising from conditions that can be remedied. The 
Public Utilities Commission of Wisconsin, he believes, is 
not broad enough in its scope to handle these problems 
Today, he says, we find labor in a position where it must 
either cringe or rebel. Some capital is fair, other capital is 
overbearing. He recommended industrial courts in order 
to create from the diversity of ideas a certain unity which 
would result in equal justice to all. The duties of such a 
court are not merely preventive but also constructive, and 
one of its objects is to raise ideals and standards to a 
better level, both with regard to capital and labor. Mr 
Hawkins outlined some of the troubles and tragedies 
which have occurred of recent years in labor disputes and 
dissensions. These troubles he traced among other things 
to the doctrine of the closed shop, the curtailment of pro- 
duction and the idea of ge tting something for nothing. He 
discussed the breakdown of civil rule in Europe as a resul 
of soviets and presented a startling program of control 
which the secretary of the metal workers of Italy gave 
out not long ago, showing how the metal workers’ council 
plans to act when they obtain complete charge of industry 
This, of course, referred to the action taken by the metal 
workers of Italy. This outline contained fourteen points 
and was sent broadcast to all countries. 

Mr. Hawkins referred to the Denver campaign 
industrial freedom and described the troubles which had 
occurred in that city, together with the efforts being made 
to protect non-union workers through the open shop asso 
ciation. He conclu ided his letter with the suggestion that 
the creation of industrial courts would help to solve such 
problems, teaching labor as well as capital that he who 
seeks equity must come to the court with clean hands. H¢ 
then quoted in full the law creating the industrial court ol 
Kansas. This law has worked in a satisfactory manner and 
appears to be popular among the people of Kansas. 


ror 


The court of industrial relations of Kansas has power 
to carry out its decrees and may call into being such 
force as may be necessary in order to do so. The court 
has power to make certain independent investigations and 
in addition to its other work, it is the duty of the court to 


make a report annually of all its acts and proceedings, 
including a statement of its expenses, and submit the sam 
to the governor for his information. The court hears 


evidence and makes its decisions just as other courts and 
operates without interference with other tribunals. The 
court may take independent action in case of trouble in 
certain basic industries involving the necessities of life. 
Says the act: 

“It shall be unlawful for any person, firm or corporatio1 
engaged in the operation of any oo. industry, employ 
ment, utility or common carrier wilfully to limit or ceasé 
operations for the purpose of limiting production or 
transportation or to affect prices for the purpose of avoid- 
ing any of the provisions of this act; but any person, firm 


industrial relations for authority to limit or cease opera 
tion, stating the reasons therefor, etc. 


or corporation so engaged may apply to said court of tea 200, 476 Broadway 
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A NEW SHORT CUT 
TO EFFICIENCY 





The SPEEDOGRAPH is a new, 
self-feeding Duplicator which will 
make 4 to 100 copies of handwrit- 
ing or typewriting, more quickly 
than any other method. 

No stencils or printing inks are 
used. Copies are made direct from 
the original, written on your regu- 
lar stationery, with typewriter, pen 
ir pencil. 

The SPEEDOGRAPH feeds the 
sheets automatically to the copying 
surface, assuring maximum speed 
and a perfection of registration 
which no other Duplicator can 
equal. 

The SPEEDOGRAPH § adapts 
itself to existing systems and any 
department in any business can 
profit by its use. Its cost is soon 
paid in savings realized. 

BOOKLET FREE 


‘The SPEEDOGRAPH in Modern 
Business’’ will be gladly sent upon 
request. z 

The SPEEDOGRAPH needs 
additional representation in 
SALES several terete fe 
aggressive men who quali 
AGENTS we offer wonderful ogee 
ities. Write us for facts, stat- 
Ing your experience, 


THE BECK DUPLICATOR CO. 
NEW YORK 
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/hese Good 


PENEX PENCILS 
ive a better profit 





SUALLY pencil profits depend on 
turnover. But take two pencils of the 
same quality and retail selling price, 

one costing you less than the other. Which 
would you rather sell? 


The lower cost pencil, of course! Your 
customers would buy this pencil as readily 
as the other. There would be no difference 
in turnover. But your profits would be 
greater—possibly double those from the 
pencil of higher cost! 


This is your reason for pushing Penex 
Pencils. Independent manufacturing from 
start to finish in our own plants with im- 
proved methods enable you to buy the finest 
of lead pencils—Penex—at a lower price. 


We would like to prove this to you with 
samples, quotations and full details. Write 
for them now. 


New Jersey ‘eads in 
Pencil Production. 


Pencil Exchange 
atale the’ loot 


PENCIL EXCHANGE 


MAKERS OF LEAD PENCILS 
FOR THREE GENERATIONS~ 


JERSEY CITY,N.J. U.S.A. 
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The act is very complete and bears equally upon labor as 
upon capital. In case any person fails to obey and be 
governed by the order of the court it may bring proper 
proceedings in the Supreme Court of Kansas to compel 
compliance. Provision is also made for appeal from the 
decisions of the industrial court to the supreme court of 
the state. The court investigates and determines all mat- 
ters of dispute between employers and employed and its 
findings are of the same force and effect as those of other 
courts. 

Mr. Hawkins said that he believed if industrial courts 
can be brought into the state of Wisconsin, equal and 
exact justice can be secured both for capital and labor 


Valuable Accounting Systems. 

Office Appliances has received copies of two pamphlets 
prepared by the statistical committee of the National Re- 
tail Coal Merchants’ Association and published by the Re- 
tail Coalman of Chicago, Ill. These pamphlets required 
three years in their preparation. One is a complete uni- 
form accounting system for retail coal merchants and the 
other is a simplified uniform accounting system for such 
merchants. For these valuable pamphlets we are indebted 
to our friend, Morton Hiscox, publisher of the Retail 
Coalman. These accounting systems lay down policies 
rather than outline certain kinds of methods or books. 
They embrace carefully considered systems looking to a 
uniform method of account-keeping among coal dealers. 
The idea is one which could be applied more to the handlers 
of one commodity than those who handle thousands, as in 
the case of stationers. The object is to determine whether 
the dealer is getting a fair return from the capital he has 
invested, whether any operating costs are unduly high and 
if so which and whether or not all operating costs are 
being taken into consideration in fixing gross working 
margin. Such are the objects of the simplified system and 
in the main of the complete system, but the latter is worked 
out with much greater particularity and gives the dealer 
the advantages of a detailed accounting system in the event 
that his business justifies it. 

All of the work of getting up these two books up to the 
printing and distributing was done by the National Retail 
Coal Merchants’ Association, Homer D. Jones, president of 
the Western Fuel Company, of Chicago, chairman. 

When the work was finally ready, the Retail Coalman 
offered to print the booklets and give the association a 
sufficient number for their members provided it was given 
the right to print and distribute enough copies to send to 
all the retail coal merchants of the country, some 35,000. 
It was also agreed that a notation should be made in the 
book to that effect. The National Association is entitled 
to credit for the vast amount of work performed and the 
Retail Coalman: deserves equal thanks for making the dis- 
tribution to all the coal dealers in the country, thus putting 
the system impartially in the hands of every dealer. Work 
done in such a spirit deserves to succeed. 


Chilean-Peruvian Conference in April. 


At the suggestion of the United States Department of 
State the government of Chile and Peru will be represented 
at a conference to be held at the Pan American Union dur- 
ing the latter half of April. The call for the convention 
was contained in identical notes by the American embassies 
at Santiago and Lima. 

“The Government of the United States through the cour- 
tesy of the ambassadors of Chile and Peru in Washington 
has been kept informed of the progress of the recent nego- 
tiations carried on directly by telegraph between the gov 
ernments of Chile and Peru, looking toward a settlement 
of the long-standing controversy with respect to the un- 
fulfilled provisions of the Treaty of Ancon. It has noted 
with the greatest pleasure and satisfaction the lofty spirit 
of conciliation which has animated the two governments, 
and that as a result of these direct exchanges of views, the 
idea of arbitration of the pending difficulties is acceptable in 
principle to both. It has also taken note of the suggestion 
that representatives of the two Governments be named to 
meet in Washington with a view to finding the means of 
settling the difficulties which have divided the two countries. 

“Desiring in the interests of American peace and concord 
to assist, in a manner agreeable to both governments con- 
cerned, in finding a way to end this long-standing con- 
troversy, the President of the United States would be 
pleased to welcome in Washington the representatives 
which the governments of Chile and Peru may see fit to 
appoint, to the end that such representatives may settle, 
if happily it may be, the existing difficulties, or may ar- 
range for the settlement of them by arbitration.’ 
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The VICTOR 
Filing Sate 


Made in Five Sizes 
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There is a VICTOR Filing Safe 
for Every Business 


VICTOR Filing Safes are made in five 
sizes, the smallest and largest of which 


are shown in the illustration. 


VICTOR dealers, therefore, have a line 
of safes with which they can meet the re- 
quirements of any business man, from the 


small merchant to the large corporation. 


But whatever size safe is bought, the 


purchaser expects to have it supplied with 
modern, efficient filing devices. He will 
not be satisfied with a few shelves and 
partitions; he wants his safe equipped to 


accommodate his particular records. 


The wide range of card drawers, lockers 
and files which we make for VICTOR 
Filing Safes enables the purchaser to equip 


his safe exactly as he wants it. 


We shall be glad to send literature, prices 
and further details to dealers interested 


VICTOR SAFE & LOCK CO. 


1731 Cleneay Avenue 


CINCINNATI, OHIO 
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This is an actual photograph of 
Corona, number 84165, owned by 
Mr.4George{ Russell, Ansel Road, 
Cleveland, Ohio. Besides taking his 
Corona to France with the A. E.F., 
Mr. Russell has carried it with him 
on many long and arduous journeys, 
the last being a canoe trip from 
Seattle to Alaska. What happened 
to Corona on this trip is told below 


Another example of 
Corona’s wonderful sturdiness 


After a bath in seven feet of salt water this Corona 
wrote 250,000 words without cleaning or overhauling! 





Facts about Corona 


Corona weighs 6} Ibs. Folds 
compactly and fits into a neat 
traveling case—has all the 
modern improvements, such 
as visible writing, universal 
keyboard, two-color ribbon, 
back spacer, margin release, 
etc. 


ERE is the story in the 
words of the owner, Mr. 
George Russell of Cleveland: 


‘During this trip, I was exposed 
to storms and wrote on my 
Corona under many extreme 
conditions. When near the 
Indian village of Bella Bella in 
British Columbia I had the 
misfortune to drop my Corona 
in seven feet of salt water. 


“After failing to secure the 


instrument by hooking for it 
with a salmon spoon, I was 
was forced to remove my 
clothing and go down person- 
ally for it. The case was full 
of water which poured out in 
a stream. 

“I dried it as best I could with an 
old rag and later before my night 
fire. Since that time, I have written 
over 250,000 words of manuscript 
on the same machine without feel- 
ing the need of having it overhauled, 
or even cleaned.”’ 


CorROoNA 


The Personal Writing Machine 


Reg. U. S. Pat. Off. 
Built by 
CORONA TYPEWRITER CO., Inc. 


116 MAIN ST. 


GROTON, N. Y. 
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Fifteen Years Ago. 


Items Revealed in a Survey of Office Appli- 
ances for March, 1907. 


An attendance of 227,633 was recorded at the National 
Business Show held at the Coliseum, Chicago, in March. 
The opening address was by Mayor Dunne. 

“Cultivating Trade with ‘Good Will’ Men” was a con 
tribution by G. K. Eddy, suggesting the modern acceptance 
of the service man. 

J. M. Price emphasized the “Importance of Knowing 
Your Line” in an extended article. He showed how it re 
quired special aptitude to sell office specialties in a station 
ery store. 

“Special Brand Boxes for Ribbons and Carbons” was 
written by A. H. Barkerding, vice president of Mittag & 
Volger, Inc., showing how private brands cost extra for 
special labels, and lack the prestige of goods backed by the 
name of a good manufacturer. 

A business show planned along American lines was 
scheduled at Berlin October 5-20. Three Sundays were in 
cluded, the show to be open those days. The first day of 
the week is always a good one for exhibitions and fairs 
abroad, as it draws those who are engaged week days 

R. R. Ritter urged altruism in “The Practice of Type- 
writer Fraternalism.” 

The Business Show attracted many dealers and branch 
salesmen to Chicago. 

Active selling campaigns were in effect the world over, 
introducing the various makes of billing typewriters then 
on the market. 

E. St. Elmo Lewis, advertising manager of the Bur- 
roughs Adding Machine Company, was elected president 
of the Adcraft Club, an organization of Detroit adver- 
tising men. 

The Typewriter Emporium, then under the active direc 
tion of E. W. S. Shipman, added two stores in the loop 
district to its original establishment on Lake street. 

Neal Ward showed the call for expedition and dispatch 
in “Necessity of Delivering Orders Promptly.” It was ad- 
dressed to retail stationers. 

Cleveland, Ohio, was to have its first 
April 15-20. 

George F. Malcom, of the F. S. Webster Company, was 
on a business tour of Great Britain and the continent. 

George H. Jenkins succeeded Major Shea Smith as presi 
dent of Shea Smith & Company. The major died April 1. 
Fletcher B. Gibbs was elected vice president and secretary 


business show 


A correspondent to The New York Herald centributed 


the following, which was printed under the heading: “Bad 
Things as Well as Good Brought by the World’s 
Progress”: 

* * * 


To The New York Herald: One of your correspondents 
points the finger of scorn at the good old days and asks 
what day in the past was better than the day upon which 
he wrote and why. 

In reply I will say that in my humble opinion any day in 
the United States from January 1, 1800, to January 1, 1900, 
was better because between those dates the automobile, the 
flying machine, the submarine boat, the telephone and the 
typewriter either had not yet been invented at all or had 
not developed to the present stage of perfection. Most of 
these inventions have been potent causes of crime, extrava- 
gance and general demoralization as well as means of com- 
mercial advantage, pleasure and convenience. Also hor- 
rible jazz music, horrible jazz dancing, horrible jazz litera- 
ture, horrible jazz drama and horrible jazz manners had not 
yet been invented. 

Then, too, between those dates the standard of business 
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No. 1—A Paper. Fast- 
ener. The popular size 
for the individual desk 
—25 sheet capacity. 


NEEDED 
IN EVERY 
OFFICE 
ON EVERY 
DESK 


NS — 
Why the NEW 


L.RVIN- 


is More Efficient 


THE NEW NEVER-CLOG 
SLEEVE 
This ingenious device supports 
and holds the staple true, allow- 
ing cutting or shearing only at 
the proper point. The sleeve pre- 
vents the staple from bending or 
clogging, even straightens should 
staple be bent and at the same 
time assures proper clinching. 
Figure A shows plunger in cut- 
ting position, note how the sleeve 
snugly surrounds staple on all 
sides. “It Will Not Clog.” Fig- 
ure B shows the ordinary stapler 
without sleeve and the tendency 
of the staple to turn in and clog. 


THEJADJUSTABLE CUTTING DIE—ALWAYS SHARP 
The life of any cutting device is in its cutting 
edge. No matter how hard this edge may be 
tempered, it is bound to become dufl. As soon 
as this happens, the device ceases to be 
of further use until the cutting edge is 
re-sharpened or replaced. 

The New Irvin is the only stapling 
machine of its kind that employs an ad- 
justable cutting die. This die (a) is a 
small, circular one and highly tempered. It fits 
snugly in the guide-bar as-shewn by (b) andthe 
cutting of the staple takes placé on this die. 

All other stapling machines employ merely a 
straight cutting bar tempered slightly at the 
end, the cutting being done by this. Naturally 
such ordinary steel is 
bound to become dull. 
The staple bends under or 
becomes partially cut, 
jamming or clogging the 
machine. 

Our die, being circular in shape and requir- 
ing only one-sixth of its circumference to cut 
the staple over, can be adjusted to six new 
cutting edges before needing replacement. 

DEALERS: Write us today for full particulars about our 
sales help, free display cards, catalogues, illustrated circu- 


lars bearing your imprint, et« Let us show you how to 
develop a wonderful profitable new field of business, 


ALEX. H. IRVIN COMPANY, Curwensville, Pa., U.S.A, 
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EDIPOINT has 

nine’ exclusive 

points of pencil supe- 
riority. 


They were developed 
during six years’ ac- 
tual use of the pencil 
in the hands of two 
million users. 


Thoroughly pro- 
tected by basic pat- 
ents these Redipoint 
features bring pencil 
users greater writing 
comfort and conve- 
nience than they have 
ever known before. 


Yet Redipoint, with 
these nine better fea- 
tures, costs no more 
than ordinary me- 


chanical pencils. 

A generous discount is 
offered to _ dealers. 
Write for full details. 


Made and Guaranteed by 
Redipoint Pencil Division, 


BROWN & BIGELOW 
St. Paul, Minn. 


50 cents to $3.50 
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. Automatic 


. Magazine 


PLE 


Push- 
back Protects 
Leads and Cloth- 
ing. 


. Velvet Feed Pre- 


vents Leads Jam- 
ming. 


. Simple Mechan- 
ism Can't Get 


Out of Order. 


- Double Length 


Leads Last Twice 
as Long. 


Holds 
Year’s Supply of 
Lead, 


A 26 Year Old 
Institution Guar- 
antees Every 
Pencil 

. Better Design 
Gives More At- 
tractive Appear- 
ance. 

. Better Balance 
Makes Writing 
Easier. 

. Selection by Big 


Business Concerns 
Proves Greater 
Efficiency. 
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honesty and honor, generally speaking, was far higher 
than it is now. 

Between those dates, too, politics, national, stat 
municipal, was not so utterly demoralized and the people 
were not groaning under such a terrible burden of taxes. 


In other words, while I will admit that the time in which 


and 


we live is a wonderful mechanical age and that we have 
many conveniences undreamed of in the good old days, 
it seems to me to be an age very sadly lacking in the finer 
and better things of life—the things of the spirit 
F. D. M. 
x * * 
It’s the net result that counts. Every human advance 


ment has had its drawbacks. As long as the forward step 























is greater than the retrogression the final result has been 
greater good. 
SJ U AUNDRA* 
| - SIUTIO SJU 
} | a 
| TUOSON SIC) j 
OUNDRA SIVUTIO, 
- . _3JVU 
AXEL FREEBERG SAYING 177,777 IN 
SWEDISH.—An Initiation Stunt in the Rit- 
ual of the “Fighting Olivers,’’ an Organiza 
tion of Salesmen of The Oliver Typewriter 
Company. [Courtesy of Oliver News 
Satisfying the Sleuths. 

Even the monotonous tramp, tramp, tramp of the city 
salesman today with more customers to see than formerly 
is often brightened by an unexpected ray of humor. Re 
cently a representative of a well known check writing con 
cern was waiting at a rather out of the way transfer point 


near a suburban cemetery wall for a surface car to take him 
home. It was late in the afternoon of a stormy winter’s 
day when the days were so short that the street lights 
were already burning. He had just alighted from a car 
and had crossed to the other side of the setting 
down beside him the black bag he was carrying containing 
his heavier-than-air sample check writing machine Sud- 
denly from out of the snow storm there pulled into sight 
from around the corner the ubiquitous flivver which began 
to discharge its passengers a few feet away like the Wooden 
Horse inside the walls of ancient Troy. It was just when 
the hold-up parties were occupying the front pages of the 
newspapers, and the salesman’s first thoughts were tinged 
with apprehension to say the least, when, it seemed to 
him that at least six of the flivver squad had suddenly 
surrounded him, pinioning his arms and reaching for his 


street 


little black grip. In the same breath, however, t chiet 
bandit gurgled: “Take it easy, brother! We’re only plain 
clothes men, but we don’t like the looks of the grip.” 

“If you’re looking for beoze, we’re all out of luck,” re 
marked the salesman, breathing more easily after the 


frisking was over. “No,” replied the chief bandit, “We're 
after gun-toters and sneak thieves, and we’ve got strict 
orders to hold up any persons carrying suspicious looking 
hand-baggage.” After a careful inspection of the check 
writer and all the other selling fire and thunder in the 
little black grip, the flivver squad enfiladed back again 
into the Wooden Horse and honk-honked its disappearance 
into the winter storm. 
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“Name and Slogan Authentic 
Proof of Highest Quality” 


R. WOLFERT sums up in the above phrase the reasons why his prestige 
was established so quickly and his business mounted in volume. 
This prestige is not kept up by advertising alone. 


Shaw-Walker keeps ahead all the time with new products to meet new needs 
new selling ideas to meet new conditions. Shaw-Walker is always in training 
to build volume sales and profits. Vigorous advertising, hearty co-operation 
and the prestige of exclusive representation of the Shaw-Walker line make the 


cash register ring. 
If you like to pace with live ones, write us about our exclusive agency 


proposition. 


STEEL IDEAS 
WwooD SERVICE 
SUPPLIES KNOWLEDGE 
SAFES FRIENDSHIP 





MUSKEGON | MICHIGAN 
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There’s a Fiberstok Device 
For Every Filing Purpose 


—and it is the staunchest, 
safest, most economical and 
practical filing device obtain- 
able. With its utility it pos- 
sesses an attractive appearance 
that makes sales and brings 
customers back for more. 


lFiberstolt 
Tilind Solders 


File Pockets, Files and Flat and 
Expanding Envelopes are 
nationally known for their use- 
fulness in the business world. 




















If you mail us your name and address,we will be glad 
to send you FREE SAMPLES of Fiberstok, with 
Catalog 5, and a special selling plan for your territory 




















National Fiberstok Envelope Co. 
429-447 Moyer St., Philadelphia 


NEW YORK, 21 Park Row CHICAGO, 35 S. Dearborn Si 
ST. LOUIS, Merchants Laclede Bldg. 
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Mr. Eylar Goes Fishing. 


F. B. Eylar, who on most week days demonstrates his 
ability to sell Royal typewriters, and who is a member of 
the well known Eylar Brothers, all of typewriter fame, 
slings a mean fishing rod on Sundays and holidays. Scarcely 
an opportunity occurs that Eylar is not out early with his 
car, fishing basket and equipment, laying in supplies for 
the following week. He is shown in the picture with a 
catch made on Washington’s birthday at the Tolt River, 
35 miles from Seattle. The fish weigh 10, 13 and 10 pounds 
respectively, from left to right, and were caught with a 
16-pound enamel line, 75 yards long, with a five foot leader, 
and a No. 0 short shank steel hook, with a light fly rod. 








F. B. EYLAR WITH A CATCH OF STEELHEADS 


Like all fishermen he likes to talk about it. “I consider 
the steel-head fishing the most wonderful sport of its kind 


in Washington,” he said. “I am unable to express the 
thrills that come from hooking one of these fine big fel- 
lows. The moment he strikes he keeps one extremely 


busy, because he usually starts off so fast that I wonder 
how he does it, often taking 25 to 75 yards of line on his 
mad rush. Often these fish break water three or four 
times on this first long run, and when they do break they 
come up out of the water three or four feet, so that the 
fisherman has not only the opportunity to hear the reel 
sing, but feels the strength and weight of the fish, and 
sees his size as he clears the water.” 

Steel heads are found in nearly all the mountain streams 
and lakes of Western Washington. Later in a second 
open season they are taken as rainbow trout. 


The Rent Was Full, Too. 


The Pencil has made quite a few pointed remarks about 
the Sponge being soaked all day, and the Waste Basket 
full, also. The Scissors are cutting up, and the Paper 


Weight is trying to hold them down. The Mucilage is 
sticking around to see the Stamps get a good licking in 
the morning. The Ink’s well, but feels blue because Bill 
is stuck on the File. The Calendar is expecting to get a 
month off, and the Blotter is taking it all in—Science and 
Invention. 


A Hint to the Camera-Shy. 


The rogues gallery is being searched for photos to be 
used in place of those who have failed to keep their prom- 
ises to the home office and send in their pictures to have 
cuts made. If you see a picture of Landru, of Fatty Ar- 
buckle, or of Baron Munchausen with your name under it, 
don’t kick. You know the reason why.—Lightning (The 
Bircher Company) 


Spirits. 
An Imaginative Excursion—By “Rosey.” 


There are several kinds of spirits. 

Bottled spirits? And spirits that live in sick, weak minds 
—spirits that are dangerous to your well being. 

The spirits of failure, depression, despair, pessimism and 
doubt all hover in the ether awaiting some business 
spiritualist to call them for a seance, ready to shake their 
bones and rattle, for those who love to commune with the 


dead 


You Can USE the 


a OTOS# 4 


—and SELL it, Too 


Speed up! Your salesmen need help. Pave the 
way for them with clean-cut, stimulating advertis- 
ing. Print it on the Rotospeed. Form letters, 
illustrated circulars and price lists. The cost is 
almost nothing. 


Here’s What Happens 


Your customers are looking for an economical, 
trouble-proof duplicator—a simple, easily-oper- 
ated machine—a money-maker and a time-saver. 
They want the Rotospeed. We know it. More 
Rotospeeds are being bought today than ever be- 
fore in the history of our business. The remark- 
ably low price, $43.50 complete, makes it a rapid 
seller. Let your salesmen take the orders—at a 
good profit—and don’t forget that the supply 
business is a constant source of additional profit. 


Nationally Advertised 


The Saturday Evening Post, American, System, 
Business and thirty other publications are run- 
ning Rotospeed advertising. Sales are being 


made every day in your territory. Do you want 
them? 


Our Plan Will Help 


Write now for details of the Rotospeed sales 
plan. Let us show you how we can be of help in 
increasing your profits. 


The ROTOSPEED Co. 
727 E. 3ed Street, DAYTON, OHIO 
Agency Division 
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It pays 
to sell the 


VV EETHER you have been 
in business thirty years 
or thirty days you know well 
the good old Bates and its record 
for quality and service. 


BATES MACHINES 


for Automatic Numbering 


—“‘a necessity in every business’’— 
enjoy a reputation second to none in 
the numbering machine field. The 
dial feature for changing the move- 
ment belongs to Bates alone. 


Bates users are its best advertise- 
ment. 


BATES INK PRICES REDUCED 


Stand alone for quality. The 
most profitable numbering 
machine ink for you to sell. 


New features include a brush 

stopper the same color as ink, 

insuring instant ide tifica- 

tion, easy application, and a 

clean method of stirring. Also 
es an attractive and _ distinc- 
ae tively Bates label. 


+ eve nente 
na ne 
M™, me NGO N EHR 


“ately Hien eee 
rr tw Bates Ink comes in quantities of 
Snanvencruaing ‘AS from } oz. to 1 gal., in colors—blue, 
red, black, purple and green. 


The Bates Manufacturing Co. 
Factory Orange, N. J. 


Address Dept. 0 


General Sales Offices 


50 Church Street, NewYork City | 








And there are spirits of ambition, cheerfulness, determi 
nation and power—spirits that live in the sunshine, in the 
clean air, in clean hearts, and minds, ready to do your 
bidding, to go before you, and help you, on your way 
upward to the heights of success. 

Be a spiritualist by all means, but be a healthy spiritual 
ist, and spare a moment whenever you can, to listen to the 
good spirits that will talk to you. Make room in your 
heart for the spirits of cheerfulness and optimism, make 
room in your garret for the spirits of determination and 
I WILL. 

You will enjoy their company. Treat them well and they 
will stay with you. 


Needed Remodeling. 


The new employer looked at the successful applicant for 
stenographic position, and recommended that she go to a 
given street and number he had written on a card. He said 


it was a beauty parlor. But when she got there she found 
a sign reading “Typewriters Rebuilt.”—Retail Ledger. 
The Goat. 
Who gets the blame when prices rise? The Merchant 
Who profits—in the public’s eyes; The Merchant 
And yet, who protests each advance, 
And at each price boost looks askance 
As a most serious circumstances? 
The Merchant. 





Who takes the loss when prices fall? The ( 
Who is the biggest goat of all? The Merchant 
Who gets his shelves full at the peak, 
Of goods which drop within the week? 
Who marks them down without a squeak? 

The Merchant. 


Who is the public blaming now? The Merchant. 
Who bears the brunt in all this row’ The Merchant. 
Who tries, in spite of meager sales 
To heed the public’s frequent wails 
For lower prices—and who fails? 

The Merchant. 


Who donates money in your town? The Merchant. 

Who never turns committees down? The Merchant 

Whom does your Ladies’ Aid first land? 

Who coughs up for the local band? 

Should he refuse, then who is panned? 
The Merchant. 


Who gives and gives until it hurts? The Merchant 
Who seldom gets his just deserts? The Merchant 
Who still has courage in spite of fate? 
Who stands for his country early and late? 
Who strives to keep it good and great? 
The Merchant. 
—Montana Development Association 


Uniform Ocean Bill of Lading Desired. 


American ship owners and operators are urged by th 
National Foreign Trade Council to issue, as soon as pos 
sible, bills of lading drawn in conformity with the Hague 
Rules, 1921. These rules make material changes in the 
distribution of rights and liabilities between cargo owners 
and ship owners. 

The carrier’s liability for loss or damage is increased 
from $100 to £100 (now about $435), and the carrier is 
not authorized to prorate losses. The time within which 
claims for loss or damage can be filed is materially 
lengthened. In case of loss, the burden of proof is placed 
upon the carrier to show that the loss did not occur while 
the goods were in his charge 

The National Foreign Trade Council is planning to call 


a meeting of ship owners, traffic managers, bankers, and 
insurance men, during the Philadelphia Foreign Trade 
Convention, May 10-12, in order to consider these rules and 
to take steps necessary to secure their adoptior 


Boyd Establishes Business at Monroe, La. 


H. H. Boyd has opened an office supply and stationery 
store at Monroe, La., called the H. H. Boyd Company. H« 
has agencies for several well known lines for Northern 
Louisiana and Southern Arkansas. Mr. Boyd was with 
the M. L. Bath Company, Shreveport, La., and later with 
the Chronicle Publishing Company, Alexandria, La 





How often do you pay for the other fellow’s errors? 
The Burroughs Bulletin. 
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Introducing 


Write for Advertising Sales 
Helps that Feature these 
New Security Products 


7 ad 
No. 51 
Artistic design, durability and 
low cost make this Security Steel 
Waste Basket the users’ choice. 
Finished in Green, Mahogany or 


Oak. 


No. M101 


Protection for Insurance Poli- 
cies, Bonds and Valuable papers. No. 102 


Made of heavy gauge steel beauti- A secure and convenient steel 
fully finished inGreen, Mahogany case with lockingcover and bronze 
: handle for filing notes, trade ac- 
ceptances, and collateral of all 
kinds. Furnished with or without 
filing supplies. 


or Oak. Equipped with substa: 
tial lock and bronze handle. 


No. M101 


No. 62 


EasyStack desk trays keep desk tops orderly. Built from one piece of 
heavy gauge selected furniture steel formed into a strong capacious desk 
tray. Four steel legs are electrically welded on the corners that fit into No. 63 
the top of all trays. This Security intermembering feature provides for % 
EasyStacking into units of two, three, four or more trays to the height. 

Finger and hand holes and bronze lable holders are provided on both ends of all trays. The feet are 
equipped with removable domes of silence that protect the finest polished desk top from marring. Made 
in Green, Mahogany or Oak. 
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A corner in the Shipman-Ward Assembly Department — part of 
the world’ : greatest ae ote py plant. Here men, met 

and machines are al entrated on the big job of rebuilding 
typewriters better than they were ever rebuilt before. 





a 


gl te the 
Typewriter Dealer 


A glimpse of the Shipman- Ward Shipping 
Department. Efficiency in management 
insures quick deliveries to any typewriter 
dealer, no matter what the address or the 
quantity of machines ordered. 





First. Shipman-Ward Rebuilt Un- 
derwoods, in any quantity, at any time, 
backed by nation-wide advertising 
every month. 


Second. Shipman-Ward will ex- 
change your slow-moving Underwoods 
—odd type, broken frame, elites — for 
Shipman-Ward Rebuilts with pica type 
and higher serials. 


Third. Shipman-Ward will handle 





your Shipman-Ward Rebuilt install- 
ment accounts—that means more busi- 
ness for you without additional invest- 
ment. We allow a liberal commission. 


Fourth. Shipman-Ward make you 
a special dealers’ rebuilding price on 
Underwoods. All typewriter men 
know that Shipman-Ward rebuilding 
is in a class by itself. Wire, write or 
call. Get all the facts now. 





Established 


892 SHIPMAN-WARD MFG.CO 


1774 Shipman Building, Montrose and Ravenswood Avenues 


Typewriter Emporium 


Also manufacturers 
of The Lightning 
Change Maker 


CHICAGO 





— 
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January Exports of Cash Registers and Parts. 


United States exports of cash registers and parts, during 
January, 1922. By the division of Statistics, Department 
of Commerce: 








Cash Registers. Parts of. 

Countries. Number. Number. 
Belgium ...... alg he ee QR coeck lg 1 et viebae 
EES err ee 48 13,802 1950 $ 981 
France ...... sy thee 13 3,171 406 357 
eer reer ards He Patan are 1,030 1,875 
GreCCe .....-. eee 1 oe | aniie has 
eee ' a. s\n ba eRe heehee 230 491 
Netherlands eve 55 14,783 214 496 
Norway .... guineas 21 ‘er. CO 
PEE koa 30 3 ed ae 41,052 45 53 
ON RR e rcs 8&4 24,490 494 448 
Switzerland ... wadoned 13 a eee 
England ....... 5 dle 62,532 2,221 1,380 
Canada— 

Quebec and Ontario... 35 1957 4,792 4,372 

Prairie Provinces...... 1 49 + + tale 

British Columbia and 

Es). - ss bane 3 ITM Na et Fe 

Costa Rica ~~ 8 3,096 265 25 
LC  errrrr Tee 4 0 aS 
Panama 2 oe 
Salvador 1 ae 5 aia 
Mexico ... 23 REGE.. skikwen s. ..eeee 
(eS eee eee 4 870 146 73 
Trinidad and Tobago... 3 747 ea ee 
Other British West Indies 2 a . sae (eee 
Cuba es 6 1,243 595 476 
ASOREE ... i. 60 <ateubon l 623 638 456 
rere a ee he ee 88 210 
NN REE PORE 9 4.678 19 28 
British Guiana .......... 1 486 123 19 
WOE oa ioe kc cates 1 < , ee 
Britieh India ........005. 2 ae «ssn. 2 
Java and Madura........ 7 4,082 98 206 
tT rere tree tetera 97 | ys Vi 
Philippine Islands....... 27 Be sesae -! salen 
PE vnc co tiass + ing 32,494 225 206 
New Zealand ........... 39 6,698 1,223 1,113 
British South Africa..... 2 165 158 42 

ME 1,385 $247,958 14,960 $13,307 


January Exports of Typewriters. 


United States exports of typewriters (including book- 
keeping machines) by countries, during January, 1922. 
By the Division of Statistics, Department of Commerce: 


Typewriters. Parts of. 

Countries. Number. Pounds. 
pe ee ee * a0. &. 2007 5ia. ack te 
Azores and Madeira Is.. 2 ee eee 
Belgium ........ Lae 388 24,826 225 $ 985 
Czechoslovakia ......... 80 4,743 8 21 
“a eaeeeere 154 9 648 88 211 
ED cia cavicsesecc ate ee 151,034 3,672 4,557 
ET Tere Te 60 GOOP « osn0e pp aie 
Greece theses os es a6 on 2 160 ¢¢6004  s6e08 
Peer 76 3,460 35 51 
Iceland & Faroe ‘Is lands. 15 487 10 27 
NPS 2 Oe ere 918 55,131 664 1,443 
ee | 3 ae Sheset eee 
Netherl: ands SRE ye 343 23,728 122 382 
NG@EWAY ....:.... 5 ahaa 20 *, aa 3 
Poland and Danzig...... 28  _—_—_—_ 
Rumania ........ rte < I 12 i hee ae 
Russia in Europe........ 5 ee are 
Oe ae Sig bon 363 26,908 2,042 900 
Sweden ....... aan 46 2,972 66 393 
tg 243 13,916 906 1,130 
Turkey in Europe. ale 8 690 11 5 
WTAE .....;. a Pires 2 gkreey Phin 
England ......... ca. ee 109,322 2,562 4,627 
Oe ee 40 Saat 
Canada— 

Maritime Provinces... 10 538 20 2 

Quebec and Ontario... 426 Zado. ' 2108 3,002 

Prairie Provinces...... 50 3,100 795 1,112 

Br. Columbia & Yukon 23 2,017 278 298 

3ritish Honduras....... 5 Sr 
eee 8 me whine 


Pe rere 28 1,979 24 90 


IANCES 101 


A Mile of Paper 
Every 30 Minutes 





Why fuss and worry about your folding> 


THE ALDRICH 
OFFICE FOLDER 


will easily do the work of ten girls, do it neater, 
better, and without any back talk or wage 
increase. 


It will handle all those letters, invoices, state- 
ments, pamphlets, four, six and eight 
circulars, bulletins, etc., at a speed dion 
10,000 to 20,000 signatures per hour, either 
standard or accordeon with about one-tenth of 
the usual expense and delay. 


The Aldrich Office Folder is a master combi 
nation of rigidity, compactness, precision and 
beauty. It is fully guaranteed for five years. 
Makes one or two parallel folds on sheets from 
5x53 to 95x16 at one feeding. Any novice 
can operate it. Write for particulars. 


Lisenby Mfg. Co. 


225 N. Michigan Ave. CHICAGO, ILL. 
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“Y and E” Counter-Height Sections 
in Fire-Wall Steel 


Saunier 
EY Steel Files 
- Walt "Goletractiat 
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Valuable features 


of Ce 
Counter- Height 
Steel Files 


1 Steel-plus-asbestos pro- 
tection. 

2 Automatic safety 
drawer latch. 

3 Water -tight drawer- 

strike construction. 


The only counter-height 
files with Fire-Wall 


protection 


TEEL-plus-asbestos is better pro- 

tection than steel alone. Laboratory 

tests have proven this fact—actual fires 
have demonstrated it. 


Counter-height files are popular, and 
“Y and E” Counter-Height Files are 
doubly acceptable because they have 
this valuable and exclusive feature. 





4 Real roller bearings. 


5 Forty-five degree angle 
section for turning 
corners. 


Your customer may never have a fire, 6 eu one 
but he is afraid he will have one some- 
time, and he welcomes the opportunity 
to protect his important correspondence 
behind double walls of steel with real 


asbestos between. 


7 Detachable ends. 


8 “‘One-hand”’ compress- 
or. Special device pre- 
vents jamming. 





Send the coupon today for our interesting 
folder which describes and _ illustrates 








‘“Y and E” Counter-Height Filing Cabinets A\ 
4 

| 

YAWMANAND FRBE MFG.@. l 

Filing System Service, Equipment and Supplies y 7 | 

455 St. Paul Street ROCHESTER, N. Y. aretiooma | 

EXPORT DEPARTMENT: economy for + Yawman 6! 

Section 455 368 Broadway, New York, N. Y., U.S.A. Pa Erbe Mfg. Co., | 

Cable Address: ‘‘YAWMANERBE”’ New York J Rochester, N.Y. 
Codes: Western Union, A. B. C. 5th Edition Improved J ‘ 

and Bentley’s 
/ Please send me a copy 


/ of your new “Counter- 
Height”’ Folder. 


Name 









Address 
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Typewriters. Parts of. 








Covntries. Number. Pounds. 
Honduras aes 9 $ 582 4 $ 11 
Nicaragua . Oo ee ] We -sasan? atau 
Panama Sida aN 16 Res © Saleele® so Sues 
Salvador .... Oe eae ae 6 Se sénthias” ! eee 
Mexico .. Sg oe 849 49,762 845 2,118 
Miquelon & St. Pierre Is. 1 a eéseu! |! ewes 
Newfoundland & Labrador 6 519 Swen 
ROME. nouns oe behave 5 402 a, ad 
Barbados oe 1] ~ Pore eos 
Jamaica .. sited ala 19 885 58 50 
Trinidad and Tobaco.... 16 1,184 24 37 
Other British W. Indies.. 14 736 inte 
a Tele eee ce 32 2,837 
Dominican Republic..... 3 183 yes SRE 
French West Indies..... 1 OP? wag CARS oan 
Haiti ... Od eee 9 384. =—d«z. eater 
Argentina . ooRea eae 117 6,147 113 626 
24 Gish at non aa 171 13,468 1 3 
NE 5 Ss hs a awclee pete 1 66 85 150 
Colombia Dcieahaetal 83 5,459 9 47 
Ecuador ... 9 Se 32605 Adee 
British Guiana ee 1 88 
Dutch Guiana .......... 3 :. See a ae 
French Guiana han ates 5 Bee? \kdaat . Steam 
oo eee . fda 34 . Saeere ; 
SS Sr ee ee ae 6 389 
WORESMEUA 0606s cdekuba 27 2366. -5,.% wie 
British India ......<...%:% 655 44.713 53 222 
CAPONE koi erecaceveeesels 21 Gee tives.) nea 
CUI srdie ov 6a Nels 0s eee 79 5,870 8 10 
Java and Madura........ 143 9684 1,336 817 
Greece in Asia........ te 1 Pes Gein. Ole 
Hongkong . 15 JOG” isceus) > See 
ee Verety etry 104 6,227 65 100 
Palestine and Syria...... l GO scone Vata 
Philippine Islands....... 14 802 24 167 
Australia .. PeUT ee 738 52,611 1,350 738 
Sritish Oceania ......... l Ge sen | eee 
New Zealand .....-ccse 82 4,030 9 32 
Belgian Kongo ......... | me” uh ac.” Pa 
British South Africa..... 35 2,819 134 5 
British East Africa...... 32 2.140 17 53 
COMGSY FRINGES oo ici es 3 Bee weace “Dees 
SE eee co 69 4,400 
Algeria and Tunis....... 42 2,760 40 106 
Morocco bk ee ed Wee ole 68 4.640 45 145 
Portuguese Africa...... 1 , | a ae 
Dutch West Indies...... 3 213 

ROUS <5..5.ccccs see 11,906 $707,747 17,872 $25,255 

Shipments to Non-contiguous Territories. 
RIBSME oss eden tcddupeuee tase ete $ 478 
Pr oe & ee eA aado 4:0 oo 
Porto Rico . Pre Peete. re oe oid te Neda. « «ae a 


January Exports of Metal Office Furniture. 


United States exports of metal office furniture by coun- 
tries during January, 1922. By the Division of Statistics, 
Department of Commerce: 

Other 
Office Other 
Furni- Metal 


Filing Cases. Safes. ture and Fur- 
Countries. No. No. Fixtures. niture. 
Denmark .. , Ae 49 “= ' ann a ae 
France .... — 647... we od iv TERS 
a 14 525 1$ 150 itive @eee 
Iceland and Faroe 
Islands .. hee nel eer 1 te (om 
oS ee és. ae elena ae S ime . tea 
Netherlands » ai kee won 53 
ae ; oe ee Wee! ~- acta 
pete wm Hurope 3. canes 1 BOO eaten) Gee 
Magwian® ..<...s0e & Pe 1,698 3,614 
Canada— 
MENG. COTE. 66) ca cadeol eda... soaked seal 2,005 
Ontario & Que..159 4,285 22 1.836 4175 15,146 
Prairie provs... 22 610 3 325 710 861 
British Columbia 
and Yukon... 2 57 2 172 30 379 
Brit. Honduras. .. ..... 1 er 273 
Catt WR c<s oat Se 10 _ ae ae 186 
Guatemala 3 eat a. 340 187 
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SUPER-GRADE 


REBUILT 
TYPEWRITERS 














A 





The Highest Type of Rebuilt Typewriter 
possible to produce. Also First Grade Re- 
builts, Rental Grade and Roughs. Let us 
send you our latest price list. 


RUBBER COVERS 


ALL SIZES BEST QUALITY 
ALL SHAPES ANY QUANTITY 





Let us quote you on covers with your own 
name on them. Sample for the asking. 


REMEMBER 


You can obtain all supplies for your store 
and shop and that our Information Depart- 
ment is, at all times, at your service. A post 
card will bring a price list of enamels, varnishes, 
oils, brushes, etc., and at the same time you 
will ledrn why it is to your advantage to send 
your typewriter and adding machine parts to 
us to be 

RE-NICKELED and RE-ENAMELED 
by improved methods and experienced artisans. 
A trial order will convince you. 











American Writing 


Machine Co. 


Executive Office and Factory 


Newark, N. J., ee 








a y, 
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—found where business succeeds 





PRICE + PLUS 


METAL OFFICE FURNITURE CO. 


STEELCASE 


Business Hquiprrietr, 





Price competition can al- 
ways be met—but often with 


equipment that looks small price. 


The Four Drawer Steel Let- 
ter File shown here is sold ata 
record-breaking low price, yet 
much 


looks and_ serves like 


higher value. . 


It isa STEELCASE product, 
built to well known STEEL- 
CASE standards, and possesses 
every feature desired in a four 
drawer file. 


Mail the coupon for details. 
It will pay you well. 


Grand Rapids, Mich. 


Metal Office Furniture Co. 
Grand Rapids, Mich. 


Gentlemen:—Please send me full information 


STEELCASE files to sell at low price. 


Street and Number 


Town and State 





Countries. No. 
Honduras ....... 4$ 214 
MICATSGUA 6... so ao 
Pee . casei ta 530 
ee 608 
Ne ES 58 730 
Newfoundland and 

Labrador ...... 2 125 
BOTMNUGE 2.62 6a 2 70 
es 3 35 
Trinidad and 

ON clea ae 94 
Other British West 

eee 14 We 
Ce Se Sih 73 2,019 
Dominican Repub. 

Dutch W. Indies. 
Haiti is eee 
Virgin Islands of 

i a eae 2 27 
Argentina .....<. il 568 
Fae eer 9 527 
I Sica. 0 wa Suter 5 303 
Cenombpia ...<.<< 8 146 
SS ee a 
British Guiana. , 
WUE shies aeawea 
Venezuela ....... : 
British India..... 25 875 
Straits Settlement 1 25 
Other British East 

ES ee eee 
China 


Java and Madura. 13 600 
Hongkong ae re 
SS eee 10 440 
Kwantung (leased 
territory ) 
Palestine and 
AREAS 


Philippine Islands 17 781 
Oe eee 2 211 
memey MO ASR ec. es 
Palbatrae —..4.0666 1 25 
meses CCERMM..5.% 5. dies 
New Zealand..... 6 315 
British W. Africa. 1 58 
3ritish So. Africa. 45 1,090 
Canary Islands... 1 30 
a ae ee 

Total ac. Lee S21 370 


Filing Cases. 


Safes. 


] 120 
260 1,959 
a 135 
‘14 1,353 
1 495 


If 2106 


8&2 7,331 
1 50 
3 39] 
2 265 
4 255 
2 158 


199 $18,754 $14,908 $ 


January Exports of Adders-Calculators. 


su 


_ 
$5 


143 


46 


United States exports of adding and calcul 
chines, by countries, during January, 1922. By 
sion of Statistics, Department of Commerce: 

Countries. Number 
SERIE AR EE Ee Pere or ee ert 27 
REE, cag ws acc an pdeabenecor 10 
Ey 2 ee re 6 
I ig, Soe ae eas awe 88 
ee Oe ee Oey ee Sa ia eae 10 
Fe Sa eee 89 
RE EE TE 48 
» 2. 8 22 
| NESSES: py ae 16 
OS REE ee ee “$e eee ore 5 
Canada—Maritime Provinces 10 

Quebec and Ontario..... G. 113 

Prairie Provinces .......... 7 

British Colombia and Yukon........ 5 
ene NI? Gat autiec-a a a NE ee ee 3 
IS, St i ing in dra 2 
a elie a a ae 5 
ES ee eee ee atpre a geen aes 43 
Newfoundland and Labrador 10 

as we ey REO eee 63 
SE eee Pe ee ee 14 
EE POLE > wiloh ods ncas +s 5 te dat = ] 
| MEAS LT a Se ee See 5 
OS ES PS ee 3 
i a eae, See ; 3 
Pe eo eee ge. Sn 16 
Sc i ee. os based emis 6 
Other Dutch East Indies. 3 


tir 
iA Lil 


+} 


x 


>> 
USD 


INO 


3,482 
2,021 
3.985 
17,562 
3,695 
14.907 
6.500 
500 
2,916 
1,578 
60 
8,782 
1,201 
925 
467 
600 
528 
8.436 
66 
1,756 
2,746 
270 
900 
780 
544 
3.360 
1,330 


392 
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Attractive Display and Quick Sales 


sterbrook Display Cases make it 
easy for your customers to select 
their pens quickly. Each case shows 
a varied assortment of styles, takes 
up little counter space, and speeds 
up sales. 


This No. 14 Esterbrook Bank Pen is 
one of the twelve most popular pens 
in the world. It should be in your 
counter display case. 


for less overhead and bigger sales in 
your pen department, concentrate 
on Esterbrooks. Our national ad- 
vertising is reaching ten million 
readers every month. 


Esterbrook Pen Mfg. Company 
80-100 Delaware Ave. 
Camden, N. J. 


Canadian Agents—Brown Bros., Ltd., Toronto 
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THE SIGN THE GUARANTEE 
OF OF 
SERVICE QUALITY 
CARDS Special 
Plain to Order 
Ruled 
Tabbed Departments 
GUIDES Cards, Sheets 
Plain q 
Cellaboided i 
Bristol Loose Leaf 
Pressboard Forms 
“; f Ruled, Printed 
FOLDERS Punched 
Manila d Tabbed 
Pressboard — 
Expansion to meet all 
se Requirements 
VERTICAL 
GUIDES 
Manila Produced 
Pressboard - by 
Plain =< ; 
Chliidd =" Bee oe up to date 
Metal Tipped chee: Equipment 


BICCO BUILDING 
THE HOME OF “BICCO”’ FILING SUPPLIES 


Live Stationers throughout the Country are Selling ‘““BICCO” Supplies 


OUR DESCRIPTIVE PRICE LIST SENT ON APPLICATION 


BOSTON INDEX CARD COMPANY 


113-115 PURCHASE STREET 


BOSTON - - MASSACHUSETTS 
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ere wastes 6 $ 3,408 
Philippine Islands ............ eet) 2,152 
eae Re a eo. ae 4,080 
British South Africa.... Sais ore 5 1,030 
COBAEY BSIBRES: 56 6.605 5iTo Lats l 150 
OR Wise dick a cask wae caeeala one 668 $101,109 
Shipments to Non-contiguous Territories. 
DER oie 350.04 sw + Risen ibe SRM R's ied alge ] $ 50 
Hawaii .... ap PR eae a RR wel s eRe 9 985 
PORED. FROG: « s 0:+-ains Caen we: ° 


January Exports of Carbon Paper and Ribbon. 
United States exports of carbon paper and typewriter 
ribbons by countries during January, 1922. By the Di- 
vision of Statistics, Department of Commerce: 
Typewriter 


Carbon Paper. Ribbon. 

Countries Pounds. Pounds. 
Belgium ... eee $ 561 422 $ 617 
Denmark .... 35 362 271 568 
France ... 4 a 867 420 1,549 
GsFOGCOe . 2... oa oe ae l 5 
ee . 899 755 2,993 4,592 
Netherlands 507 593 sii ad 
reer iss ow ee 619 559 1,667 
Sweden .. me 142 156 ods ig! 
Switzerland . 864 1,573 363 744 
England ... ...10,489 9,192 1,406 3,990 
Scotland ..... oe 258 
Canada— 

Maritime Provinces 46 51 4 45 

Quebec & Ontario 5,331 3,430 2,891 4,183 

Prairie Provinces.. 1,019 894 167 356 

British Columbia 

and Yukon.. : 35 36 a ey 

Costa Rica... mes 37 22 36 69 
Honduras ... 43 105 
Nicaragua .. 25 26 sie 5 at 
Mexico ... ise 2,168 351 833 
Barbados .. ee 31 26 res iv 
Jamaica ... patel. "2 eds es 18 33 
Trinidad & Tobago.. re ‘ 3 13 
ae Fare ae re 2,142 2,302 1,082 2,442 
Dominican Republic. 91 93 17 51 
Ls Sa pee 229 404 a Fifa 
Argentina . 336 470 251 902 
Brazil ; a are 489 387 
CORO isk. a? oe To 28 98 
Colombia . —— 222 125 193 
Ecuador .. . a 200 ims ap 
a. eer 7 ae - 59 207 
Venezuela . aa 360 266 595 
British India con 891 626 651 
Ceviten “s<... ieewee 36 32 66 92 
KO eee . 1,191 1,113 408 663 
java @ Madea... tas gia 230 230 
Far Eastern Repub- 

eee aap ee! 60 59 ee cues 
Japan ... ee eA 14,549 500 626 
Philippine Islands... ... ; 302 521 
Australia ..... .. 6,760 6,011 901 1,962 
New Zealand. ud’) ee 169 62 214 
British West Africa. 81 160 sin _ 
British South Africa. vad 388 556 
Egypt .... srt AS 3 146 321 

Total . ... 59,999 $48,727 15,851 $29,975 


Miscellaneous Customs Statistics. 


The Monthly Summary of Foreign Commerce of the 
United States contained the following miscellaneous cus- 
toms statistics, supplementing the usual monthly figures 
on adding and calculating machines, cash registers, metal 
office furniture, ribbons and carbons and _ typewriters. 
Except in the case of Alaska, Hawaii and Porto Rico, the 
figures do not show distribution of exports by countries. 

Cash register and adding machine paper in November— 
(1920) $30,451; (1921) $3,459. 

Chairs, household and office in November—(1920) $273,- 
973; (1921) $38,177. 

Fountain pens in November—(1920) 33,870 pens G 
$44,253; (1921) 3,428 pens @ $3,525. 

Inks other than printing in November—(1920) $89,914; 
(1921) $28,333. 

Office and store furniture, not metal, in November— 
(1920) $155,877: (1921) $29,989. 

Mucilage and paste in November—(1920) $98,118; (1921) 
$20.381. 





Prices Readjusted— 
Highest Standards Maintained— 


Sales Possibilities to Dealers 
Greatly Enlarged— 


ROBERTS 
N umbering and 
Dating Machines 


Modern business systems are creat- 
ing new uses for numbering and 
dating machines every day. Meet 
this demand with Roberts ma- 
chines. They have always been 
the recognized standard for accu- 
racy, durability and moderateness 
of price. The new prices represent 
greater value than ever, and they 
greatly enlarge the dealer’s sales 
possibilities of these widely-known 
machines. 


Ask for discounts. Note our very 
liberal assortment proposition. Or- 
der the stock you need and give 
these machines an extra push— 
now. You can sell them and make 
a very satisfactory profit. 


Model New List Prices 


Ne. 49—Automatic Numbering Machine. . .$ 7.50 
Ne. 47—Automatic Dating Machine 

No. 37—Lever Numbering Machine 7 
No. 50—Automatic Numbering Machine... 10.00 
No. 48—Lever Numbering Machine 10.00 
No. 66—Metal Dating Machine......... 


Our Liberal 
Assortment Proposition 


On orders for only one- 
half dozen machines, to 
enable you to secure the 
juantity discount, we 
give you the privilege 
of assorting your order 
among the models listed. 
This gives you the ad- 
vantage of carrying a 
varied assortment on a 
émall investment. It 
also increases your 
profit. 


Dealer Helps 


We furnish our deal- 
ers, on request, with 
descriplive circulars, 
with their names there- 
on, for distribution to 
their trade. 


314752 123456 


Style Hi 


voted 1 2345 ees 


The Roberts Numbering Machine Co. 
694-710 Jamaica Ave. Brooklyn, N. Y. 








oe oe 
=e ee a a 
7 SR 


oe oe 
| ae 





a nit 


— aon an lan an ae ae an an a ae a a ae a a a a ee ee a ae ee ee ee ae 


109 





' 
| 
: 
; 














+4 


110 OFFICE 


EL 





THE DESKS 


ARE CONSTRUCTED FOR 
STRENGTH AND DURABILITY 


= FULLY GUARANTEED 


IANA HANA HY 


HL 


mn 


HHI 





= No. 2142 
= 42” x 24” 


Ideal desk for home 
: or small office. Made 
in mahogany finish 
: only. 


We offer dealers a 
line which has both 
quality and individu- 
ality, variety enough 
for every require- 
ment, and manufac- 
tured with the ¢great- 
est care. 


Central Mfg. Co. 


454-56 Armour Street 
Chicago, III. 
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Pencils and pencil leads in November—(1920) $454,051 
(1921) $122,735. 


Penholders in November—(1920) 8,941 gross @ $22,021; 
(1921) 2.417 gross @ $5,214. 
Pens, metallic, gold excepted, in November 1920) 


91,905 gross @ $52,388; (1921) 8:271 gross @°$9,435 
Safes in November—(1920) 1,432 safes @ $191,923; (1921 
392 safes @ $31,116. 


Alaska. 

Imports of writing paper and envelopes from the United 
States in December of the years indicated—(1920) $8,757 
(1921) $8,494. 

Hawaii. 

Imports of writing paper from the United States Ni 

vember of the years indicated—(1920) $25,413; (1921) 


$11,496. 

Imports of writing paper and envelopes from the United 
States in December of the years indicated—(1920) $14,180; 
(1921) $17,326. 

Imports of safes from the United States in December oi 
the years indicated—(1920) 1 safe @ $350; (1921) 16 safes 
@ $2,716. 

Exports of paper and manufactures to the United States 


in December of the years indicated—(1920) $444 1921) 
$75.00. 
Porto Rico. 

Imports of writing paper and envelopes from the United 
States in December of the years indicated—(1920) $62,042; 
(1921) $18,940. 

Bonded Warehouse Statistics. 

Imported merchandise handled by bonded warehouses 

Pencils and pencil leads—17,342 gross @ $96,456 on hand 
November 30; domestic withdrawals during month, 3,122 


gross @ $12,869. 

Pencils and pencil leads—161,435 gross @ $93,893 on 
hand December 31; export withdrawals during month, 100 
gross @ $78.00; domestic withdrawals during month, 807 
gross @ $3,023. 

Penholders and pens, etc.—24,228 gross @ $64,188 on 
hand November 30; domestic withdrawals during month, 
3,001 gross @ $1,720. 

Penholders and pens, etc.—24,104 gross @ $63,831 on 
hand December 31; domestic withdrawals during month, 
135 gross @ $1,301. 

Pencil Exports. 

Exports of imported merchandise exported from the 
United States, not segregated by country of origin or 
destination in November of the years indicated 

Pencils and pencil leads in November—(1920) 900 gross 
@ $3,194; (1921) none. 

Pencils and pencil leads in December—(1920) 540 gross 
@ $1,072; (1921) none. 

Penholders and pens, including fountain and stylographic 
in November—(1920) 608 gross @ $719: (1921) none 

Penholders and pens, including fountain and stylographi 
in December—(1920) 200 gross @ $220; (1921) none 

General Imports. 

Imports of merchandise into the United States in No- 
vember, 1921, not segregated by country of origin 

Pencils and pencil leads, 72,560 gross @ $46,397 

Penholders and pens, 27,081 gross @ $30,138. 

Plumbago or graphite, 158 tons @ $9,766. 





Stationer Sings with Winnipeg Male Choir. 


Stationers who enjoyed the concerts of the Winnipeg 
Male Voice Choir during its recent tour of the United 
States may not have known that a member of our own 
craft contributed to their pleasure. Wm. A. Bishop (Rich- 
ardson & Bishop, Ltd.) was a member of the choir. This 
organization won high praise from the musical critics, who 
accorded it unusual comment for the character and pre 
cision of the concert work. Edward Moore, critic for the 
Chicago Tribune, said, in part: “The singers filed their 
tone down to the merest whisper, which, faint as it was 
carried perfectly to the rear of the hall. Again they raised 
up into a resonant shout that was as the diapason stop 
on an organ. Between times they used every possible 
variant of tone. They made music like a great instrument, 
and, more important, they interpreted songs. An emphatic 
word in a poem did not merely strike the ear; it fairly 
hit between the eyes. If it belonged to Chicago instead of 
Winnipeg, the chances are strong that opera in English 
would soon be a fact here. Nothing could stop it. After 
hearing them I am wondering if perfect enunciation is a 
Canadian characteristic, since Edward Johnson, also a 
Canadian, sings by far the best English in the Chicago 
Opera association.” 
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says Mr. Blatt 


In the $1,500,000 Blatt Department Store 
at Atlantic City, the floors are of Gold-Seal 
Battleship Linoleum. ‘““These floors,” says 
Mr. Blatt, “have even surpassed my ex- 
pectations as regards both appearance and 
practical advantages.”’ 


Hardly a day goes by during the busy 
seasons at Atlantic City but some visiting 
department store man drops in to see Mr. 
Blatt and congratulates him on his splen- 
did new building. And when these visitors 
commend the attractive linoleum floors, 
Mr. Blatt enthusiastically assures them 
that “Gold-Seal Battleship Linoleum makes 
a 100% efficient department store floor” 


. These floors—a warm terra cotta in color 
form a very attractive combination with 
the white walls and ceilings found in this 
modern building. Moreover the linoleum 
itself presents a smooth, lustrous appear- 
ance that is very pleasing to the eye. 


And the practical advantages of a Gold- 
Seal Battleship Linoleum floor are many. 





If you are interested in the 
installation of linoleum floors, 
write the Service Department 
of our nearest office. We will 
be glad to furnish samples and 
Gold-Seal Specifications for 
laying battleship linoleum and 
cork carpet. 











“A 100% Efficient Floor”— 


APPLIANCES 


Atlantic City—fashionable resort, Mecea of society 
and travelers from all over the world—requires, and 
has in this new Blatt Store, department store service 
and surroundings of the highest class. 10,000 square 
yards of Gold-Seal Battleship Linoleum were laid in 


this handsome store, as permanent floors. 


Properly laid, it remains always as tight 
and smooth as the day it was installed—is 
always comfortable and quiet to the tread. 
Unlike a wood floor, it never needs expen- 
sive refinishing. It cleans more easily 
than any other floor, and gives long and 
satisfactory wear. 


Gold-Seal Battleship Linoleum withstands 
the most severe traffic conditions, It is 
made to meet the strict U. S. Navy Speci- 
fications for linoleum to be used on the 
decks of battleships. Furthermore, it is 
absolutely guaranteed to give satisfactory 
service. Every roll of it bears our uncon- 
ditional pledge, “Satisfaction Guaranteed 
or Your Money Back.” 


CoONGOLEUM COMPANY 
INCORPORATED 
Philadelphia New York Chicago Boston San Francisco 
Pittsburgh Minneapolis Dallas Kansas City 
Atlanta Montreal 


111 








GOLD SEAL 
Battleship Linoleum 


( THE FAMOUS FARR & BAILEY BRAND) 


Made According to U.S.Navy Standard. 
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keys have Greatly Increased Output” 
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Rubber Keys for Typewriters 


UNSON Keys are a short cut to efficiency. Experience has 

proven that stenographers operating Munsonized typewriters 
are more steadily at their occupation, more punctual, and 
do more work in a day. 


Why? 


Munson International Keys pro- 
tect the eyes from harmful keyboard 
glare, thereby eliminating the causes 
of inefficiency. 

Munson International Keys sell readily and 
one set brings orders for more. Are you car- 
rying a stock? 

Keys come in green, black and white rubber 
and in all languages. 

Ask about our dealer co-operative plan 
MUNSON SUPPLY 
COMPANY 

Oldest and largest exclusive manufacturers of 

rubber keys in the world 


Enlarged section of keyboard showing glare 23 City Hall Place NEW YORK, U. S. A. 
from unprotected keys and the remedy. 


— BRANCHES — 

















Boston Cleveland Minneapolis 
Buffalo Detroit Newark, N. J. 
Chicago Los Angeles Philadelphia 
Pittsburgh San Francisco Toronto, Can. 


St.Louis Richmond Baltimore 


Montreal, Can. 
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24 HOUR 


E. A. Garvey Company to Move. 

E. A. Garvey & Company, which has been located at 
437 South Dearborn street, Chicago, Ill., the past three 
years, will move April 15 to 329-35 Plymouth court. The 
6,000 square feet at that address gives three times the 
space occupied heretofore. In addition to gaining space, 
the company will now have all of its departments on one 
floor. At present the store and offices are at one place, 
the storeroom at another and the print shop is across the 
street Concentrating the different departments will en- 
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GARVEY’S BOY. 


able the company to afford better service. The display 
of office furniture will be increased greatly. A five-year 
lease has been taken. 

The business was established five years ago in twenty- 
five square feet of space, sub-leased, at 19 South Wells 
street—then Fifth avenue. Later space was taken in the 
Hartford building, 12 South Dearborn street. Limited 
space there did not permit of the expansion of the growing 
business, so the Dearborn street store was leased. Subse- 
quently the adjoining store was taken. 

A copyrighted trade mark has been used for some time. 
This “boy” has given a personality to the business. He 
is considered a valuable asset. The youngster is called 
“Jimmy” in the Garvey organization, but he is due for a 
change in name. A prize of $25.00 was offered for the best 
name suggested by customers. Over 2,000 were suggested, 
and when the final selection is made “Jimmy” is to have 
a catchy name that will be identified with the Garvey 


business. 


Col. Pelouze Makes Subway Suggestion. 


Col. William Nelson Pelouze, head of the Pelouze Manu- 
facturing Company, Chicago, Ill., made a suggestion in 
March relative to the subway system proposed for Chi- 
cago. He represented the North Central Business Asso- 
ciation before the subway system engineers. Col. Pelouze 
showed the need of a subway to serve the large area 
north of the Chicago river and east of Clark street. This 
area had not been developed in an industrial way when 
the subway plans were originally laid out. Since that time 
the opening of North Michigan boulevard has greatly in- 
creased the commercial importance of the region mentioned. 
[In the near future Northwestern University will erect a 
group of college buildings which could be served by the 
proposed subway 


Sales of Army Surplus Property. 


March sales of surplus army property were held at St. 
Louis, Mo., and Camp Dodge, Iowa. At Camp Dodge the 
quartermaster’s department offered in an extensive list 
typewriter tables, “Utility” rubber stamp holder, and bal- 
ing presses. At St. Louis the same authority disposed of 
thousands of red and yellow marking crayons. 
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SERVICE 


FROM 

















\ 


i. 
ATLANTA, GA. MILWAUKEE, Wis. 
135 Peachtree Arcade 370 E. Water St. 
BOSTON, MASS. NEW YORK CITY 
119 Franklin St. 345 Broadway 
CHICAGO, ILLS. 10 Barclay St. 
329 Se. Dearborn St. OAKLAND, CAL. 
CINCINNATI, OHIO 308 W. 12th St. 
148 E. 4th St. PHILADELPHIA, PA. 
CLEVELAND, OHIO 802 Chestnut St. 
34 Euclid Arcade PITTSBURGH, PA. 
DETROIT, MICH. 630 Penn Ave. 
1253 Griswold St., ST. LOUIS, MO. 
Farwell Bidg. 807 Pine St. 
KANSAS CITY, MO. SAN DIEGO, CAL. 
905 Grand Ave. 909 Third St. 
LOS ANGELES, CAL. SAN FRANCISCO, CAL. 
732 S. Spring St. 506 Market St. 





If you are not already using our service do 
as lots of others have done before—send us a 
small lot of your platens as a trial and be con- 
vinced that our service is the BEST. 


SPECIAL ATTENTION 


given to re-covering rolls 
ADDING MACHINES—MULTIGRAPHS 
WRITER PRESSES 
and similar machines. Send these rolls direct to 
Newark er San Francisco for quickest service. 








SEND US YOUR PLATENS 
and 


TIME 
S A ANNOYANCE 


TRANSPORTATION 
and get the BEST re-covered platen it is possi- 
ble to obtain. 


BEST RUBBER - TRUE GRINDING 
CAREFUL INSPECTION 





American Writing Machine Co. 
HOME OFFICE & FACTORY 


449-455 Central Avenue, NEWARK, N. J. 


Ya 
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Builtin five models. Flat top, single 
face, double pedestal; Flat top, doubl. 
face, double pedestal; Roll top, double 
pedestal; Typewriter, single pedesta/; 


Typewriter, double pedestal. (Steel 
office tables to match these desks, built 


in two models.) 
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4200 Line! 


ERE’S splendid news for Van Dorn 

dealers. Van Dorn’s latest desk models 
—the new 4200 line—are ready for delivery. 
With their sheer, non-dust collecting, 
smooth, flush sides of beautifully finished 
steel, ornamented with pressed bronze draw- 
er handles, and leg caps fitted with ‘domes 
of silence and topped by the rich green 
writing surface of finest grade battleship lin- 


ce 


oleum edged in bronze binding these desks 


1. No bother of opening the center drawer 4. 
to get into the pedestral drawers during the 3 
day’s work. The Van Dorn automatic 


release does aways with this nuisance. The 
instant the center drawer is unlocked it 
automatically advances flush with the desk 
top, unlocking all other drawers. Pedestal 
drawers only lock when center drawer is 
pushed shut and locked by key. 


2. Small Pedestal and center drawers coast Fe 
noiselessly on channel suspensions, and open 
all the way with no danger of falling out. 

strip binding. 


> 


3. To remove drawers from desk just open 
full length, press down on drawer stops at 8. 
the back of drawer and lift out. 


Full details and price quotations sent to any dealer in open territory. 


THE VAN DORN IRON WORKS COMPANY 


New York Chicago Pittsburgh CLEVELAND 





5. Lower right Pedestal drawer is regular 
and rolls on the same 
roller progressive suspension utilized on the 
famous Van Dorn Mastercraft file. 


letter file size 


6. Small pedestal drawers are designed to 
take 5x3 or 6x4 card trays. 


All hardware trim bronze, with finest 
Writing surface best grade 
battleship linoleum, with continuous bronze 


satin brush finish. 


Can be shipped knocked-down in three 
pieces, and easily assembled. 


Washington Detroit Philadelphia 


are just about the handsomest piece of office 
furniture a man can put in his office. 


Their cost is low—the initial cost about the 
same as a good quality wood desk. From 
the standpoint of length of service they are 
vastly cheaper than wood. 


There are many important improvements 
in these new models. (See illustrations and 
explanations below.) 


Pedestal drawers are interchangeable. 




















Write 


Steel Office Furniture 


‘‘Mastercraftsmanship-in-Steel’”’ 
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Let Us Give You a Demonstration Free 





There are Three Prime 
Requisites in the Selec- 
tion of any Adding Ma- 
chine. In these Wales 
stands pre-eminent 


speed 


Every form of calcula- 
tion is done with the 
least mental and phy- 
sical effort because of 
Wales triple visibility and easier 
handle and keyboard action. 


accuracy 


The Wales provides 
the greatest number 
of mechanical safe- 
guards against human 
error. 


. 


durability 


Wales Machines from 

13 to 15 years old are 

today giving continu- 
ous service on hardest kind 
of work. 


On Your Own Work 


OU will never buy an adding machine on the 

strength of advertising alone. You will insist, 
and rightly too, on a demonstration. And it is on 
the basis of actual demonstration, in competition 
with other machines, that we prefer to sell the Wales. 
For the past eighteen years we have concentrated our resources 
and energies on perfecting the machine. The fact that today 
Wales is recognized as one of America’s leading business 
machines is due far more to its merit than to sensational sell- 
ing methods. A large part of our production has gone towards 
supplying additional machines to firms who already own one 
or more Wales. 
With the introduction of the new ‘Wales Portable’”’ and 
increased production facilities the time has come for enlarging 
our field of operations. May we demonstrate in your own 
office on your own work this new model, which gives for the first 
time all the Wales advantages in compact and portable form? 


There is a Wales model for every business need 
Prices $150 and up 


Phone or write our nearest Branch for a Wales Demonstrator 


Wales Adding Machine Company 


WILKES-BARRE, PA. 





VISI6s omar 


Most of these represen- 
tative organizations be- 
gan witha single Wales. 
They now employ from 
5 to 874 machines each. 


F. W. Woolworth Company 
International Harvester Co 
B. F. Goodrich Rubber Co. 
National City Bank 
Sears-Roebuck & Company 
Swift & Company 
Baldwin Locomotive Works 
Pennsylvania R. R. Company 
Union Trust Company 
United States Tire Company 
Brown Shoe Company 
Crane Company 
Standard Oil Company 
Guaranty Trust Company 
R. J. Reynolds Tobacco Co. 
Fox Film Company 
Brier Hill Steel Company 
Fisk Rubber Company 
Palmolive Company 
Carson Pirie, Scott & Company 
E. I. du Port de Nemours Co. 
Federal Reserve Bank 
National Cloak & Suit Co. 
S. S. Kresge Company 
U. S. Steel Corporation 


Bit.ni , Ala. pevenpert. Ia. i ld, Mass. Omaha, Nebraska Oklahoma City, Okla. Ft. Worth, Texas 
Little k, Ark. Des Moines, Ia. orcester, Mass. Manchester, N. H. Tulsa, Okla. Houston, Texas 
San Francisco, Cal. Sioux City. Ia. Battle Creek, Mich. Newark, N. J. Portland, Ore. n Antonio, Texas 
Denver, Colo. Chicago, Ill. Detroit, Mich. Albany, N. Y. Philadelphia, Pa. Norfolk, Va. 
i , Conn. Peoria, Ill. Grand Ra »ids, Mich Buffalo, N. Y. Pittsburgh, Pa. Richmond, Va. 
‘ord, Conn. Fort Wayne, Ind. Minneapolis, Minn. New York City Scranton, Pa. Roanoke, Va. 
New Haven, Conn Indianapolis, Ind. St. Paul, Minn. Rochester, N. Y. Wilkes-Barre, Pa. Seattle, Wash. 
Waterbury, Conn Wichita, Kans. Kansas City, Mo Syracuse, N. Y. Providence, R. Spokane, Wash. 
Washington, D. C Louisville, Ky. St. Louis, Mo. Cincinnati, Ohio. Columbia, S. C. Tacoma, Wash. 
ackson ville, Fla New Orleans, La. Charlotte, N. C Cleveland, Ohio Chattanooga, Tenn. Charleston, W. Va. 
‘ampa, Fla. Baltimore, Md. Raleigh, N. C. Columbus, Ohio Memphis, Tenn. Wheeling, W. Va. 
—.- ~™ Boston, Mass. Winston-Salem, N. C. Dayton, Ohio Nashville, Tenn. Milwaukee, Wis. 
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Importance of Perpetual Inventory. 


The Bulletin Mentioned Is of Interest to 

the Dealer, as it Preaches Methods Which 

Are Best Worked Out in Loose Leaf 
Accounting. 


OME of the advantages to be had from perpetual in- 

ventory or stores control are pointed out in a bulletin 

issued by the fabricated production department of the 
Chamber of Commerce of the United States, Washington. 
ee 5. 

“When capital,” says the bulletin, “is in the form of cash, 
it is carefully protected, its receipt and disbursement safe- 
guarded, its custodians held to a strict accounting, but 
once this capital is converted into materials there is a ten- 
dency to become lax, to lose sight of the value of the in- 
vestment, to husband the capital less diligently, to tolerate 
practices that are wasteful, inefficient and needlessly ex- 
pensive. 

“There is something at fault with business methods when 
material is purchased far in excess of production require- 
ments, when material becomes obsolete before it is even 
processed, when production lags for the lack of material 
or is throttled by the uneven flow of material through the 
departments, when a careful check of material receipts 
not provided, when material is not protected or kept ac 
cessible for use, when foreman and workmen help them 
selves without authorized requisitions and material is con 
sumed without any record for cost purposes. 

“To those firms and organizations who are not satisfied 
that their material investment is at an efficient minimum, 
who suffer periodically from shortages of material, who 
are unable to make monthly profit and loss statements, 
who fret at the prospect of the annual physical inventory, 
who are not adequately conserving their material invest- 
ment by giving it the best of physical care, to such the 
perpetual inventory is recommended. 


Ss 


Safeguards Market Fluctuations. 

“The perpetual inventory will show the past and present 
consumption of material, and will allow for a revision of 
the quantities of material carried to comply with present 
market and production conditions, will indicate the items 
that are slow moving, overstocked and non-standard. The 
perpetual inventory ties up here with the problem of 
standardization. In fact, the standardization policy can- 
not proceed far without the information and data supplied 
by the perpetual inventory system. 

“An efficient stores or perpetual inventory system, and 
that alone, will provide for: 1—Sufficient material to meet 
production requirements so that production shall at least 
not be checked by a lack of necessary material. 2—A 
minimum investment in inventories which is of supreme 
importance at the present time. 3—An orderly and acces- 
sible arrangement of material and the physical safeguard- 
ing of material from the elements and theft. 4—The elim 
ination of the burdensome and inaccurate annual physical 


inventory. 5—A monthly closing by giving the amount and 
value of material on hand at any time. 6—Is an invalu 
able record in case of fire loss. 7—A safeguard against 
the accumulation of obsolescent material. 


Control Preserves Balance of Production. 

‘A material control system takes on an increased im- 
portance where there are numerous parts entering into pro- 
duction, the lack of any one of which is sufficient to check 
operations and throw the production program out of bal- 
ance. Parts must not only be physically available in the 
store-room, but must converge to the point and at the time 
desired in production. An undue accumulation of mate- 
rial in the course of production will serve to interrupt the 
flow of production. The costliness of the sluggish move- 
ment of materials is not generally recognized, but an enter- 
prise is impoverished by it as an individual suffering from 
a weakened circulation. 

“Economy of material investment, particularly of parts, 
cannot be determined on a strictly interest charge basis. 
There is something bigger at stake—the most economical 
use of production facilities. .A three months’ supply of a 
specific part may be a high enough level to meet the usual 
demand, but a six months’ or a year’s supply may be fabri- 
cated far more cheaply and permit of greater plant output. 
Economy demands that work be put through in adequate 
lots. 

“The control of material does not end with the storeroom 
or its record; it is genuinely a factory problem. To a large 
degree the success of a stores control system will depend 
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TYPEWRITERS 
TYPEWRITERS 
TYPEWRITERS 
TYPEWRITERS 
TYPEWRITERS 
TYPEWRITERS 
AND ONLY 
TYPEWRITERS 


REBUILT 
TYPEWRITERS 


IN ROUGH 
TYPEWRITERS 


Wholesale--Export 
TYPEWRITERS 


BEST --CHEAPEST 
TYPEWRITERS 


FOR 39 YEARS 
TYPEWRITERS 
NLY 


GENERAL 
TYPEWRITER 
EXCHANGE, Inc. 


30 Main Street Brooklyn, N. Y. 


(GENTYPE) 
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Are you interested in 
trade doings in Great 
Britain? 


If so, there is only 
one way of keeping 
abreast of the times 
and that is by the 
regular monthly re- 
ceipt and perusal of 


“THE BRITISH STATIONER” 


Adopted as Official Organ of the Stationers’ 
Association of the United Kingdom 


Our editorial pages are 
unique for news, instruc- 
tion, originality and general 
interest. The following are 
among the many popular 
features: 


The Art of Window Dressing 
(illustrated) 


The Art of Advertising 
(illustrated) 


Bookkeeping for Stationers 
(illustrated) 


How to Sell System Goods 

The Complete Stationer 

Trade Topics Talked About 
Etc., Etc. 
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ADVERTISING 
RATES ON APPLICATION 
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on the co-operation of foremen and workmen. In partic 
ular the foreman can directly help the control of materials 
by avoiding congestion in the departments, by protecting 
material in the departments against breakages and thereby 


assisting in the proper distribution o. material to their 


men, by seeing that the men get the quantity of material 
ordered, by ascertaining that the correct number of fin 
ished pieces are produced from the quantity of material 
drawn or the equivalent in scrap presented, that material is 
skillfully handled in the departments and when processed 
that it is promptly and properly transferred. 


“The foreman can prevent the irregular accumulation of 


material in his department. Who does not know the fac 
tory with its miscellaneous material smuggled away in 
assembly rooms or containers, or strewn under work 
benches and around machines, and even thrown into waste 
cans, all of which unnecessarily increases the investment 
in inventories. 

“The little waste, a nut here, a bolt there, inconsequential 
in themselves but serious in the aggregate, test the fibre of 
a plant. The foreman can effectively co-operate by hus- 
banding the consumption of such material, the requirement 
for which can only be estimated and not always expressed 
with exactitude. We have in mind factory supplies such as 
oil, waste, paint, greases and solder, and fittings and fasten 
ings such as bolts, nuts, screws and rivets.” 





Typewriter Maker Contributes to Newspaper. 

The New York Evening Mail printed a signed article on 
“Typewriters Now and Tomorrow,” by M. J. Gourland, 
president of the Gourland Typewriter Corporation. Among 
other things he commented on the typewriter in the home, 
showing that there its service is specific. 





Victor L. Colomb Directs New Orleans Business. 
Victor L. Colomb was elected vice president and general 
manager of the Palfrey-Rodd-Pursell Company, Ltd., New 
Orleans, La. The president is E. W. Rodd, who is en- 
gaged in the lumber business. The company has purchased 
the building at 332 Camp street occupied by the business 





Quick Print Stationery Store at Bismarck. 

An office supply and stationery store has been opened at 
Main and Third streets, Bismarck, N. Dak., by The Quick 
Print, Inc., Bismarck and Mandan, N. Dak. A printing 
service is operated in connection with the new store 











House Organ Philosophy. 
Today, business needs pullers—Monroe Kesults. 
x * * 
Cheerfulness is one of the biggest parts of a pleasing per- 
sonality.—The Burroughs Bulletin. 
* * * 
“Normal” is a state of affairs where everybody scratches 
to get business.—Protectograph Bulletin. 
* * x 


We can pull a man out of a rut, but he must go on his 

own power after he is out—The Wales Visible. 
x *« x 

One fine way to lose customers is to say, “Sorry, but we 
don’t stock it.”"—The Winged Stylo (B. B. Stylo Com- 
pany). 

* * 

Temper your tongue with common sense and your 
tongue will never give vent to temper.—The Mimeograph 
Stencil. 

* k x 

One job—one idea—one purpose—undivided allegianc: 
will enable a man to succeed every time.—Lightning (Th: 
Bircher Company). 

* * 

There is only one better man than the man who gets out 
behind and pushes, and that is the man who gets ahead and 
pulls.—Scrits (Strathmore Paper Company). 

« * * 

When mankind is ruled by “how much can I do 
stead of “how much can I get,” the high cost of living 
puzzle will be worked out.—The Wales Visible. 

x * * 

Any job can be done better and more quickly if there is 
a plan to follow from the start—The Shepard Staff (Henry 
QO. Shepard Company, Chicago, III.). 

2 2 8 

Co-operation—watching the waste—increasing quality 
and production—being cheerful—all these things will help 
you to hold your job and to enjoy it—The Hand-Clasp 
(United States Envelope Company). 
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Linoleum or steel top 
for counter use 








Bronze Binding Strips 


{ Drawers run on steel 
rollers 








Welded Case—No Ritets 





{ Solid Bronze Hardware 


Green, Oak and 
Mahogany Finish 


Counter Height File 
Number 903 VL 





3+. 



















Best known of all Steel Office Furniture 
—therefore the Best Selling 


The ‘‘Allsteel’’ dealer is never in 
the awkward position of having to 
sell a customer into using a file or 
a piece of furniture that the dealer 
knows is not best suited to the 
requirements and price conditions 
which must be met. 


With the ‘‘Allsteel’’ line you can 
meet every demand. 


And every article that bears the 
‘*Allsteel’?’ name is guaranteed to 
stand up—through consistent ad- 


vertising, people know this—and 
your sale is partially made when 
the prospect comes in. 


There is no stronger combination 
of merchandise and merchandis- 
ing policy. phe 


If you want a real profit maker, 
that will repeat, get the ‘‘Allsteel’’ 
line. Territory is still open in 
various localities. Write us today 
for special dealer proposition. It 
will make money for you. 


The General Fireproofing Company 
Youngstown, Ohio 


Branches in New York, Chicago, Boston, Washington, Atlanta, Seattle, San Francisco, Philadelphia 
Dealers in All Principal Cities 





Office Furniture 
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STEEL—the Preferred 
Office Equipment 


E MEDART Line of Steel Office Cabinets 


offers you a great opportunity, because: 


(1) Requires but a small investment. 
(2) Turnover is rapid. 

(3) Margin of profit is liberal. 

(4) Wins good will for you. 


All you need is a sample of each cabinet and a smal! 
additional stock. 

The turnover is rapid because Medart Steel Office 
Cabinets are so necessary in every modern office that 
they almost sell themselves. Steel is the preferred 
office equipment—the design, construction and finish of 
these cabinets make them especially popular. 

The margin of profit is liberal enough to satisfy any 
dealer. 

Every time you sell a Medart Steel Office Cabinet you 
win good will for yourself, and open the way to further 
orders. Your customers will recommend you and the 
cabinets to their business acquaintances. 

Write today for full information, covering illustrated 
literature, prices, discounts and selling helps. 


Sanitary Steel Wardrobe 


72 in. high, 35 in. wide and 18 in. deep. Does away 

with coat hangers peat pe on oaaaaatan neat ap- Fred Medart Mfg. Co. 

wea ee Potomac and DeKalb Sts. St. Louis. Mo. 
New York: 52 Vanderbilt Ave. San Francisco: Rialto Bldg. 


326 W. Madison Street, Chicago 





Junior Stationery Cabinet Stenographer’s Individual Cabinet Stationery Cabinet 
60 in. high, 18 in. wide and 18 in. deep. 24 in. high, 21 in. wide and 21 in. deep. Just the height 72 in. high, 35 in. wide and 18 in. deep. 
Four fixed shelves. Its smaller size of an ordinary desk Puts all stenographer’s supplies with Divided into five compartments by four 
allows it to fit into limited space. in easy reach, saving time and steps. adjustable shelves. Ample space for 


office supplies, printed forms, etc. 


i | ; 
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Rubber Stamps to Alter Bills of Lading. 


Abstracted from “Greater New York,” 

Published by the Merchants’ Association 

of New York, and Embodying the Text 

of Changes in Bills of Lading. Rubber 

Stamp Manufacturers Will Find the 
Article Helpful. 


is to be put into effect, must be modified in accord- 

ance with regulations prescribed by the common 
carriers. The stamp of domestic “straight” bills of lading 
should read as follows: 

“This shipment is tendered and received subject to the 
terms and conditions of the company’s uniform bill of lad- 
ing, effective March 15, 1922. This receipt is not negotia- 
ble, and if the shipment is consigned “To Order’ must be 
exchanged for the Company’s Uniform Bill of Lading. 


B ILLS of lading used before July 1, when a new form 


Ss See 3 MP ee es. UU ke 
epee ey “Shipper’s Signature” 


On “order” bills of lading the following stamp must 
be used. 

“This bill of lading has been superseded by that shown 
in Supplement No. 15 to Consolidated Freight Classification 
No. 2, effective March 15, 1922, as filed with the Interstate 
Commerce Commission and state railroad commissions, 
and to the extent that it is inconsistent with the form and 
conditions published in such supplement or in subsequent 
issues of the Consolidated Freight Classification, it is 
superseded thereby. 

er ar ere ee TT er ee A “Agent’s Signature 
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Modification of Shippers’ Forms. 

In response to inquiries from shippers interested in the 
preparation of their own forms of domestic bills of lading, 
in which they desire to make some change in the arrange- 
ment of subject matter on the face of the forms as com- 
pared with the prescribed forms, the committee of the 
Merchants’ Association of New York has ruled that such 
changes may be made subject to the following require 
ments: 

“1—The prescribed ‘conditions’ must be printed on the 
back of the forms without change and none of the face 
provisions shall be printed on the back. 

“2—The spaces for signature of shipper and agent must 
be provided at the bottom of forms on the face. 

“3—The words in the first line of forms, reading: 

“Uniform Domestic *‘Straight Bill of Lading Adopted 
by Carriers in Official, Southern and Western Classification 
Territories, March 15, 1922.’ 
must appear at the head of the forms and immediately 
thereunder there must be printed a clause reading: 

“Subject to all the provisions and conditions of the bill 
of lading form appearing in classification effective at this 
time, which provisions and conditions———— (insert name 
of shipper) guarantees are correctly shown herein. It is 
stipulated that the signature of the carrier’s agent to this 
bill of lading is not to be understood as certifying to the 
size, dimensions, composition, quality or other similar 
description of the property mentioned herein, such descrip- 
tion being for the convenience of the shipper only except 
as required by the carrier’s classification and tariff as part 
of the description of the freight.” 


“Typewriter Teamworkers.” 


The Golden Rule Magazine for March printed an ac- 
count of the policies and methods of the Shipman-Ward 
Manufacturing Company, Chicago, Ill. It discussed the 
ideals based on ideas which have contributed to the growth 
and standing of the business established by E. W. S. Ship- 
man. Full page portraits of W. H. N. Shipman and James 
P. Ward—the active executives of the business—accom- 
panied the article. 





Foreign Banking Corp’n Increases Reserve. 


3anks holding stock in the American Foreign Banking 
Corporation, New York, N. Y., have subscribed $5,500,000 
to its special reserve. In effect this increases the working 
capital by that amount. The original capital and surplus 
was $2,720,000. Later these were increased to $6,504,634. 

*“On Domestic Order Bills insert the word ‘Order’ in 
lieu of ‘straight’ as shown above.” 























Character in Chairs 


Just as ‘‘the apparel oft’ proclaims 
the man” so the surroundings, 
especially furniture, reflect the 
general character of a business es- 
tablishment.. Banks, courthouses, 
public institutions, etc., use finer 
office furniture to produce an 
atmosphere of dignity and respect. 
The number of Milwaukee Chairs 
adding their touch of refinement 
to such places is large enough to 
convince any dealer the value of 
selling the Milwaukee line. 


Our catalog tells the story. 


TRADE 





MILWAUKEE CHAIR C® 


FOR OVER HALF A CENTURY 
MAKERS OF FINE CHAIRS 


MILWAUKEE 
CHICAGO NEW YORK SEATTLE MINNEAPOLIS 
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—found where business succeeds 


The 
STEELCASE 
Desk 





The 
Finest Desk 
Money Can Buy 


The discriminating customer is 
always with you. The STEELCASE 
Desk is made to satisfy him from 
every standard of comparison—even 
as to price. 


This desk is built of everlasting 
steel, solidly fused at every point. 
Handsome bronze hardware en- 
riches the beautiful finishes. Draw- 
ers are flush and smooth running. 
rhe top, of bronze bound battleship 
linoleum, is an ideal working sur- 
face—easily cleaned and not easily 
marred, 

You will be interested in present 
prices and our ability to make quick 
deliveries. Mail the coupon for full 
particulars. 


METAL OFFICE FURNITURE CO. 
Grand Rapids, Mich. 


Metal Office Furniture Co., 
Grand Rapids, Mich. 


Gentlemen Please send me f 
Steelcase Desks, return mail 


descriptions and dealers’ prices on 


Name 


Street and Numbe 


Town and Stat 





Current Market Quotations. 


A summary of prices on New York and Chicago stock 
exchanges of industrial stocks related to the office equip 
ment and stationery fields. Where no showing is made the 
stocks were not dealt in actively. 

Miscellaneous fiduciary affairs are noted. 

Stocks starred (*) are traded in but not listed 

American Bank Note Company—Common. 

High for year, Jan. 17@67; low for year, Jan. 6@51! 

Week of February 25—Sales, 400; high, 644%; low, 64 
close, 64. 

Week of March 4—Sales, 200; high, 65; low, 65: close, 65 

Week of March 11—Sales, 500; high, 65; low, 64! 
close, 6454. 

Week of March 18—Sales, 300: high, 67: low, 65 
close, 67. 

American Bank Note Company—Preferred. 
High for year, March 3454; low for year, Jan. 12@52 

Week of February 25—Sales, 200; high, 517g; low, 517 
close, 517%. 

Week of March 4—Sales, 200: high, 54; low, 53; close, 54 

Week of March 18—Sales, 100; high, 52; low, 52; close, 52 
American Can Company—Common. 


‘3 


High for year, March 16@4734; low for year, Jan. 7@31 
Week of February 25—Sales, 20,400; high, 41 low, 
39%; close, 4034. 
Week of March 4—Sales, 25,100; high, 42'4; low, 39% 


close, 414. 
Week of March 11—Sales, 52,000; high, 45'4; low, 40 
close, 44%. 
Week of March 18—Sales, 44,900: high, 4734; low, 44; 
close, 467%. 
American Can Company—Preferred. 
High for year, March 71047: low for year, Jan. 6@94 


Week of February 25—Sales, 1.200; high, 100; low, 98 
close, gOY,. 

Week of March 4—Sales, 800: high, 102 1; low, 101 
close, 10134. 

Week of March 11—Sales, 2,400; high, 10474; low, 1035 


close, 10354. 

Week of March 18—Sales, 600; high, 104: low, 102 
close, 102™%. 

Dividend 134 per cent the quarter, payable April 1 to 
stock of record March 15. 

American Multigraph Company. 

Dividend 1% per cent payable March 1 to stock of 

record February 23. 
American Writing Paper Company—Preferred. 


High for yeaf, Jan. 24@29\; low for year, Jan. 13@22 

Week of February 25—Sales, 200; high, 24%; low, 23 
close, 24'%. 

Week of March 4—Sales, 400: high, 106 low, 106 
close, 106. 

Week of March 11—Sales, 600; high, 2654: low, 24 
close, 2454. 

Week of March 18—Sales, 800; high, 2714; low, 25 


close, 27. 


Burroughs Adding Machine Company.” 

Week of February 28—Sales, 279; average price, 140@ 
145. 

Week of March 6—Sales, 243; average price, 147@149 

Week of March 20—Sales, 381: average price 145(@147 

Quarterly dividend, $2.00, payable March 31 to stock 
record March 20. 

Columbia Graphophone Company—Common. 


High for year, March 1644; low for year, Jan. 23a@1% 

Week of February 25—Sales, 34,100; high, 2 low, 2 
close, 2. 

Week of March 4—Sales, 12,600; high, 2 low, 2 
close, 214. 

Week of March 11 Sales, 17,100; high, Z low, 2; 


close, 2% 


Week ‘of March 18—Sales, 72,400; high, 4: low, 25 
close, 3%. 
Columbia Graphophone Company—Preferred. 
High for year, March 16@18%: low for year, Jan. 26@6 

Week of February 25—Sales, 7,200; high, 12: low, 8 
close, 9%. 

Week of March 4—Sales, 1,600; high, 1074: low, 8%: 
close, 10. 

Week of March 11—Sales, 3,500; high, 12: low, 93 
close, 12 

Week of March 18—Sales, 15,400; high, 18: low, 12% 


close, 15 W414 
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Thomas A. Edison Announces 


The Electrip Ediphone * 


How it is maintaining 
high efficiency for the 


office worker 
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ODAY it is 63% more 
important to handle the 
mail in the easiest, 
speediest way. The new 
lectrip Ediphone is so 
simple and effective that 
dictators welcome this 
help. It makes them in- 
dependent of time-wasting shorthand 
routine and doubles the value of their 
services, to themselves and the firm. 


USINESS women, too, 

a . 

are gladly proving them- 

hy selves at least 63% more 
me i/ft 

\po 
4 retaries with a volume 
ot correspondence are 


dictating to the new Ediphone (made 
sensitive for light voices) instead of do- 
ing typewriting. 









efficient in writing the 
letters of more dictators 
on the Ediphone. Sec- 


“Ediphone 


THOMAS A. EDISON, Inc. 
ORANGE, N. J., U.S. A. 























x: TOUCH-CONTROL 


FOR THE DICTATOR 





Any finger resting on 
the key of the Electrip 
Sanitube controls the 
Ediphone “quick as 
thought” with a_ sub 
conscious touch This 
simple arrangement is 
the modern way to 
“do it electrically.” 








ELECTRICAL CONTROL 
FROM TYPEWRITER 





Touch typewriting now 
includes electric touch 
control of the voice. A 
tap on an electric key 
starts, stops or repeats 
the dictation. The 
comfortable, easy way is 
to “do it electrically.” 


liphone’ your Ctly 


mm your dictation, 
let ‘Getting On.”’ 
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Tia aa 3 THE MILLER LINE 
IS SUPERFINE an Car ‘IS SUPERFINE 






































ENERALLY FAIR TUESDAY! That makesa fine 
f. report from the weather bureau but will never do from 
the stenographic department. “Generally fair” is not 
good enough. Forceful letters as well as readable carbon 
copies must be “Bright and Clear.” 


“CMilloe Cine a us 
Typewriter Ribbons--Carbons 


The Miller Line of Typewriter Ribbons make possible 
the kind of letters your customers like to have go out of their 
offices. The Miller Line ot Carbons produce copies that are 
always clear, and never cloudy. 

You don’t have to take our word for it. Tell us what 
class of trade you cater to and we'll send generous samples 
to try out in yourown way. Then the decision is “up to you.” 











Give us a chance to show you what 
real trade-getters we manufacture. 


The Miller-Bryant-Pierce Co. 


General Offices and Factory 
231-241 South River Street, 
AURORA, ILLINOIS 


Cable Address, “Milpie” 
Branches: Chicago ; New York; Boston ; St. Louis; Detroit; Cleveland; New 
Orleans; Minneapolis; St. Paul; Milwaukee; San Francisco; Indianapolis; Peoria; 
Springfield, III. 
European Headquarters: 46, Avenue des Villas, Brussels, Belgium. 








(1748) 


— 
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Computing-Tabulating-Recording Company. 
High for year, March 15@72%; low for year, Jan. 3@55%4. 

Week of February 25—Sales, 13,300; high, 703%; low, 
655%; close, 69%. 

Week of March 4—Sales, 14,900; high, 71; low, 66%; 
close, 68%. 

Week of March 11—Sales, 12,100; high, 72; low, 68%; 
close, 72. 

Week of March 18—Sales, 16,400; high, 721%4; low, 70; 
close, 70%. 

Dividend one per cent the quarter, payable April 10 to 
stock of record March 20. 

Corona Typewriter Company, Inc. 

Quarterly dividend on first preferred stock, two per 
cent, payable April 1. 

Quarterly dividend on second preferred stock, 134 per 
cent, payable April 1. 

The General Fireproofing Company. 

Quarterly dividend on common stock, $1.00, payable 
April 1 to stock of record March 17. 

Quarterly dividend on preferred stock, 134 per cent, 
payable April 1 to stock of record March 17. 

The Globe-Wernicke Company. 

Quarterly dividend, 1% per cent, payable March 10 to 

stock of record February 28. 
The B. F. Goodrich Company—Common. 
High for year, March 13@41%; low for year, Jan. 4@34¥. 

Week of February 25—Sales, 5,900; high, 38%; low, 37; 
close, 3774. 

Week of March 4—Sales, 6,400; high, 38%; low, 37%; 
close, 38! 4. 

Week of March 11—Sales, 11,500; high, 40%; low, 37%; 
close, 40%. 

Week of March 18—Sales, 10,000; high, 4114; low, 39%; 
close, 40. 

The annual report of The B. F. Goodrich Company for 
1921 shows a net operating loss of $76,670, compared with 
net profits of $7,756,626 in the previous year. The net 
deficit after depreciation, interest charges and reserve for 
adjustment of inventory and future commitments, was 
$8,983,401, against net income of $2,711,287 after the same 
deductions in 1920.—Chicago Herald and Examiner, Feb- 
ruary 21, 1922. 

The B. F. Goodrich Company—Preferred. 

High for year, Jan. 18@87; low for year, Jan. 5@82. 

Week of March 4—Sales, 500; high, 847%; low, 84%; 
close. 841 >. 

Week of March 11—Sales, 500; high, 85; low, 82%; 
close, 835. 

Week of March 18—Sales, 500; high, 86; low, 86; 
close, 86. 

The Goodyear Tire & Rubber Company—Common.* 

February 25 to March 18—High bid, 1034; low bid, 10. 
High asked, 11%; low asked, 11. 

The Goodyear Tire & Rubber Company—Preferred.* 

February 25 to March 18—High bid, 27; low bid, 26. 
High asked, 28; low asked, 27. 

Kellogg Switchboard & Supply Company.* 

February 25 to March 18—High bid, 52; low bid, 40. 
High asked, 54; low asked, 43%. 

The feature of the Chicago unlisted market yesterday 
was the advance in Kellogg Switchboard & Supply from 
42 to 47. The development in the issue, which has been 
holding around 40 for several weeks, was due to prospects 
for the expansion of the demand for radio telephone de- 
vices. It was reported in the street yesterday that the 
corporation is booked up through the year on this line. 
One recent order was for 50,000 headpieces. 

In addition, the extension of the machine-switching sys- 
tem for telephones is bringing the corporation much addi- 
tional trade, as it is said to hold basic patents. Telephone 
companies in New York and other parts of the country 
have recently adopted a policy of utilizing the new 
equipment. 

The stock held around 60 for a long period before the 
war on account of its record of dividends.—Chicago Journal 
of Commerce, March 11, 1922. 

Remington Typewriter Company—Common. 

High for year, March 14@42; low for year, Jan. 6@24. 

Week of February 25—Sales, 4,400; high, 32%; low, 
30%; close, 3134. 

Week of March 4—Sales, 9,700; high, 35%; low, 31%; 
close, 34%. 

Week of March 11—Sales, 8,900; high, 3814; low, 34; 
close, 374. 

Week of March 18—Sales, 16,300; high, 42; low, 35%; 


close, 35%. 
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[mperial 


The Medium Priced Line of Good Quality 


STATIONERY RACKS 


The surest way to get your share of this 
business is to order our sample dozen 
assortment. You'll sell a lot more than you 
ever did before because they are an un- 
equalled combination of price and quality. 





No. 20 





No. 30 


Furnished in Quartered Oak and Birch Ma- 
hogany with and without cover. The No. 
25 style is also made in Fibre Board. 


Have You Our New Price List No. 28? 


Imperial Methods Co. 


FOREST PARK, ILLINOIS 
New York Office: E. L. Sirus, 132 Nassau Street 
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Ask to See the VEW 


It Is the Lowest-Priced 
MULTIGRAPH Ever Sold 





This isthe New Mul 
tigraph, equipped for 
turning out typewrit- 
ten letters, forms, etc. 
See list of suggestions 


below. 


Agencies 
Bakers 
Banks 
Brokers 
Builders 
Churches 
Clothiers 


Bulletins 
Circulars 
Credit Slips 
Folders 
Enclosures 
Form Letters 









Dairies 
Druggists 
Electricians 
General Stores 
Grocers 

Hotels 
Jewelers 


House Organs 
Shipping Notices 
et | 
Special Notices 
Mailing Cards 
Notices 


Lodges 
Opticians 
Packers 
Publishers 
Schools, etc. 


Multigraph Uses 


Post Cards 

Sales Letters 
Stickers 

Tags 

Wrappers 
Collection Letters 


The two-roll 
Printing Ink 
Attachment, 
easily and 
quickly at- 
tached to the 
New Multi- 
graph, $35.00 
additional. 


This is the 
Multigraph 
Ty pesetter, 
which makes 
it easy to set 
type for the 
Multigraph. 





Prices in Canada: 


$41.00 down; total price $205.00 
Printing Ink Attachment $50.00 


qQ @) Down 


and Monthly 
7 Payments 
Total Price 


§SJSOLE 
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MULTIGRAPH 


It Will Earn, and Save, and 
Increase Sales, For You! 
Yes, It’s a Real Multigraph! 

This New Multigraph has been definitely designed 


to meet the smallest business needs, and to meet them just as 
capably and economically as previous Multigraph performances have war- 


ranted. 


It is a real Multigraph, make no mistake about that. 


It embodies the fundamental 


Multigraph characteristics; it is of standard Multigraph quality; and it does a regular Multigraph job. 


Why a New MULTIGRAPH? 
The big need of every busi- 


ness today is more business. You 


have heard that before, but you have not al- 
ways been told definitely how you can get it. The 


Multigraph is a business-getter; not only a producer 
of orders, but an actual developer of new business. Which 
means that every business can use it, and that every business 
should be using it. 


This newly designed Multi- 
graph is produced at this time to 


make it possible for every business to own this 
needful adjunct to aggressive sales operations. It 
is so designed that it can be sold for a low price with 


no sacrifice of quality; the payments are spread out 
so thinly that they are almost unnoticeable; and the idea is 
simply to place within the reach of everyone, at a time when 
the need is great, the thing that is badly needed. 


Why You Need The MULTIGRAPH 


Surely you realize that other 


people in your line of business are 
using the mails to get business, and to build 
preferences for their services. There isn’t room here 


to discuss this situation in detail, and we doubt if 
we need to do so, anyway. What Direct Mail will do for 
business is a matter of common knowledge. 


The Multigraph is the ma- 


chine that makes Direct Mail most 
easily and economically possible. It is the 
producer of the genuine mg Letter, the 
greatest single factor in Direct Mail practice. It 
produces bulletins, circulars, sales and collection let- 
ters, all the many things which every business can and should 
use to stimulate business and encourage buyers. These type- 
written features alone will produce orders and profits sufficient 
to pay for the machine many times over, in your own business, 
as in thousands of others. 


And if you will add but $35.00 


to the price, you can have the Print- 
ing Ink Attachment, which goes on and comes 
off very easily, and which will enable you to do all 
the simple printing jobs, to lower your printing costs, 
to save with the Multigraph as well as earn with it. 


Haven’t we told you enous 


to lead you to want to use the cou 

that you may hear the whole story o thie 
New Multigraph, which ‘‘pays for itself faster than 
you pay for it’’? 





| 1830 East 40th Street 
Cleveland, Ohio 

I would like to have someone show me 
the New Multigraph, and explain its pos- 
sibilities in the 
business. 


C= 
"| THE AMERICAN MULTIGRAPH SALES CO. 








| Name 


City ee 





Street_ 
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VUL-COT Fibre 








ie 








VUL-COT Waste 
Baskets usually sell 
themselves—and we 
guarantee them 







VuL-Cor was the first guaranteed 
waste basket —and Vut-Cort bas- 
kets still carry that guarantee which 
says they must give 5 full years of 
service. 












Show your customer this guarantee. 
Incidentally he'll take in the hand- 
some appearance of the VuL-Cort 
basket. Let him feel how light it is. 
Then tell him it will bear his weight 
without damage. 









Another good argument is the fact 
that a Vut-Cot basket holds all 
the waste. Small pieces of paper, 
chips and the like can’t slip through. 
Any one of these facts will sell 
Vut-Cor baskets and this is where 
you come in for profits you deserve 
for handling a guaranteed product. 









Let us hear from you if you are not 
now handling Vut-Cot Baskets. 













AMERICAN VULCANIZED 
FIBRE CO. 
525 Equitable Bldg. 
WILMINGTON DELAWARE 


Canadian Distributors: 
A. R. Mac Dougall Co., Ltd. 
468 King St. W., Toronto, Canada 


VUL-COT Fibre 
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Remington Typewriter has been under accumulation 
by a speculative group having knowledge of the satisfac- 
tory increase in the business of that company. The stock 
was aggressively bought today by this group, the quota- 
tion advancing to a new high level above 38. Because of 
the nature of its business, sales by this company are taken 
as an index of the condition of general business. This 
move was reflected in less degree by Computing-Tabulat- 
ing-Recording, which has been under accumulation also. 
Buyers of this latter stock today say that the technical 
position of its market is greatly improved, and that pres- 
ently an announcement of great importance to stockholders 
will be forthcoming.—Chicago Journal of Commerce, 
March 11, 1922. 

Remington Typewriter Company—First Preferred. 
High for year, March 13@73; low for year, Jan. 13@55%. 

Week of March 4—Sales, 200; high, 63; low, 63; close, 63. 

Week of March 11—Sales, 500; high, 68; low, 64; 
close, 68. 

Week of March 18—Sales, 500; high, 73; 
close, 73. 

Remington Typewriter Company—Second Preferred. 
High for year, March 14@63; low for year, Jan. 14@50. 

Week of February 25—Sales, 100; high, 50%; low, 50%; 
close, 50%. 

Week of March 18—Sales, 500; high, 63; low, 59; 
close, 63. 


low, 70; 


W. A. Sheaffer Pen Company. 

Annual statement to stockholders of February 28, 1922: 

Resources—Cash on hand:and in banks, $27,750.25; Ac- 
counts and bills receivable, $546,292.24; Complete merchan- 
dise and material per inventory, $538,630.90; War savings 
stamps and stocks in other corporations, $6,052.57; Real 
estate and buildings, $170,648.46; Patents, leases and good- 
will, less appreciation, $157,754.88; Tools, machinery and 
equipment, $224,602.69; Furniture and fixtures, $28,065.36; 
Stationery, office and factory supplies per inventory, $65,- 
174.16; Life insurance, surrender value of policy, $3,- 
200.00: Salesmen advances, merchandise and samples, 
$37,810.45; Auto account, $2,600.00. Total resources, 
$1,808,581.96. 

Liabilities—Accounts payable, $56,647.50; Bills payable, 
$112,891.08; Reserve for depreciation, $141,828.66; Postal 
insurance, $3,483.77; Cancellation fund, $1,225.00; Sales- 
men salaries and commissions, $6,104.84; Capital stock— 
common, $1,012,300.00; Capital stock—preferred, $389,- 
520.00: Surplus and undivided profits, $84,581.11. Total 
liabilities, $1,808,581.96. 

Insurance—Fire insurance, $746,400; Burglary insurance, 





$78,500. 
Sales since organization in 1913—(1913) $100,926.82; 
(1914) $209,280.14; (1915) $222,950.24; (1916) $259,474.70; 


(1917) $380,470.83; (1918) $761,137.17; (1919) $1,283,494.55; 
(1920) $2,056,802.24; (1921) $1,873,460.86. 

The company’s previous surplus was paid to _ stock- 
holders in a stock dividend of preferred stock. The sur- 
plus shown in the statement was earned in the calendar 
year 1921, after income tax and preferred stock dividend. 

Underwood Typewriter Company—Common. 
High for year, Jan. 14@130; low for year, March 17@11334 

Week of February 25—Sales, 100; high, 125; low, 125: 
close, 125. 

Week of March 4—Sales, 200; high, 130; low, 129; 
close, 129. 

Week of March 18—Sales, 200; high, 11334; low, 11334; 
close, 11334. 

Dividend, $2.50 the quarter, payable April 1 to stock 
of record March 4. 

Underwood Typewriter Company—Preferred. 
High for year, Jan. 12@107™%; low for year, Jan. 12@107% 

Dividend 13% per cent the quarter, payable April 1 to 

stock of record March 4. 
The Wahl Company—Common. 
High for year, March 3@69%; low for year, Jan. 3@50. 

Week of February 25—Sales, 1,310; high, 66; low, 65%; 
close, 66. ‘ 

Week of March 4—Sales, 11,803; high, 6914; low, 65%; 
close, 68. 

Week of March 11—Sales, 3,835; high, 69; low, 67%; 
close, 67%. 

Week of March 18—Sales, 7,725; high, 694; low, 67; 
close, 68. 

The Wahl Company—Preferred.* 

February 25 to March 18—High bid, 94; low bid, 91%. 

High asked, 96; low asked, 93. 


LENSER 
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dhe VICTOR 


A Standard 8-Bank Adding 
and Listing Machine for 


ERE is a machine that every stationery and office 
supply dealer can sell and make money on. 


The amount of salesmanship required to sell any article 
depends upon the relation between its price and its plain- 
to-be-seen value. 


It doesn’t take high pressure salesmanship to sell first 
quality sugar at half the market price. Neither does it 
take special adding machine salesmen to sell the Victor. 
When you can offer a standard adding and listing ma- 
chine at $100, which is plainly the equal of machines 
costing two and three times as much, you know you 
can sell them. 

You office supply dealers need no longer sit by and 
watch outside specialty salesmen sell adding machines 
to your own customers—men you would have first 
chance at through being constantly in touch with them. 
You can sell Victor Adding Machines—you do not have to buy 


in quantities or contract for “futures.” We have a plan that 
will fit your needs as well as though you wrote it yourself. 


Mail the coupon today. Fill it out as you prefer. Go about this 
thing in your own way, but don’t pass up this chance to find 
out how you can make money selling adding machines. 


Mail the coupon. No obligation. 


Victor Adding Machine Co. 


3047 Carroll Avenue Chicago, Ill. 


Capacity up to $1,000,000 








1000 less parts than 


Self correcting keyboard others 
Totals with one pull of Portable, easily carried 
handle around 


All work visible 


Weighs only about 27 


Non-Add Key Ibs 


Red Totals and Clear 
Signal 


Finely finished in black 
enamel and nickel 


Pe ee eee 


Victor Adding Machine Co., 
3047 Carroll Ave., Chicago, Ill. 


Check in one of these squares. 


Cc Please send me full information about the Victor 
and your plan for an adding machine department 
in the office supply store. 


Cc You may send me a Victor on approval, with full 
information about your agency proposition, 
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Jack,Our Valuable 


| Records Are Going 
in a Cary Safe 


Tonight 
“That’s Fine! Now We Know They'll Be Safe”’ 


“Yes, that’s the best thing that has ever been done for this office. I’ve always said 
it doesn’t pay to take chances on fire and theft. You know statistics show there is 
a fire every minute somewhere in the United States, and in practically every case 
valuable records are destroyed. Still that doesn’t include any of the thefts.”’ 


**Now we can leave the office with the satisfaction of knowing that our records and 
valuable papers are safeguarded against fire and theft.”’ 


*“‘Why! The lock on that door has a drill-proof plate. And it has a trigger device 
too, that—when the lock is tampered with—immediately moves into position, 
checks the dogging device and automatically locks the safe. That’s a real achieve- 
ment in protection. I would have chosen that Cary Safe if it cost twice the price.”’ 


Dealers—Read This! 


Vault s The scene depicted here is typical of the attitude of Cary Safe Buyers everywhere. 
f Some territory is still available for active dealers who realize the predominating 
Cabinets possibilities with the Cary Line. 


Deposit CARY SAFE COMPANY 


Boxes Dept. O-4 ‘‘Growing Great Since Seventy-Eight’’ BUFFALO, N. Y. 
Cable Address: ‘‘Carysafe’’--Western Union Code Five Letter Edition 


CARY SAFES “Zhe S2/ée Investment” 
ne es eee aS — 
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Desk Company Moves Salesroom. 


The Renfro-Wadenstein Desk Company has _ been 
obliged to move its salesroom to a temporary location in 
the White building at the corner of Fourth and University 
streets, Seattle, during the construction of the new White 
building annex on Fifth avenue, the site of the store’s 
present location. The new building when completed is to 
be especially designed for the high grade uptown store. 
The vicinity is being sought by furniture men, music and 
stationery stores 


Coast House Reports Busines: Encouraging. 


The Herbert Green Company of Los Angeles, represent- 
ing a number of well-known office equipment houses, statés 
that business is exceedingly good and has been so during 
January, February and March. The company is wholesale 
distributor for several different lines and is in a position 
to keep its finger upon the pulse of trade. The company, 
while maintaining a permanent office at 825 South Hill 
street, also has a complete line on display at the office of 
Max L. Weil, 226 San Fernando building. 











OFFICES OF THE A. B. DICK COMPANY, CINCINNATI, 
OHIO.—The New Distributing Center is Located at 138 East 
Sixth Street, in Charge of E.  N. Smith The Fittings and Fur- 
niture are of Mahogany. All Counters and Partitions are Car- 
ried on Chairs. 








An Address on Business Problems. 


Not long ago, W. C. Bieneman, of Chicago, presented an 
address before the Northwestern University School of 
Commerce on certain phases of business and the necessity 
for a sound fundamental business training, coupled with 
alertness. Mr. Bieneman presented a detailed chart re- 
viewing the phases and factors of the making and market- 
ing of office furniture showing how a product should be 
studied; how a policy of distribution should be decided up- 
on; how new business could be obtained; how orders should 
be handled so as to satisfy, and wherever possible to antic- 
ipate all reasonable requirements of customers. He ex- 
plained in detail how a perfect organization could func- 
tion and the necessity for watchfulness, a study of each 
branch of an organization to secure efficiency and economy. 

In conclusion, he said: “Watch the signs of the times. 
Be ever alert. Mix with good common sense a generous 
supply of hard work and you will find yourself in an ever- 
growing sphere of usefulness and value.” 

Mr. Bieneman was formerly head of the desk manufac- 
turing firm of W. C. Bieneman & Company, whose prod- 
uct, the Bieneman desk, was recently taken over by the 
Imperial Desk Company of Evansville, Ind., and is now 
marketed as the “Imperial Secretary.” 


Union Stationery Company Adds to Force. 


The Union Stationery Company, wholesale stationers, 777 
Broadway, New York, announces the appointment to their 
sales force of Ben Lapper, who has a wide knowledge of 
the company’s lines. 
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Standard 


BoP 


Loose Leaf 


Devices 


A most comprehensive 
line of superior Loose Leaf 
Merchandise manufac- 
tured with the same dis- 
criminating care that has 
distinguished B & P Prod- 


ucts for almost a century. 


All numbers in-stock for 
immediate delivery. 


Sold only through dealers. 


R 


BooruM @G PEASECo. 
New York 
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Typewriter Dealers 
and Repairmen— 


Z 
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You Can Make "Pie 
Money in 1922 






A glance at the picture will tell the story—‘“Peerless Keys Sell on Sight 


to Typists Everywhere!” 
this by experience and are using this plan to good advantage. 


A large number of dealers and repairmen know 
So we're pass 


ing the suggestion on to you. It will pay YOU to adopt it, for by so doing you 


can greatly increase your profits without additional effort. 


There is no SELLING or CANVASSING necessary. You merely create 
an interest and desire in the typist for something to lighten her work—then 


fulfill that desire by supplying her with Peerless Rubber 


Keys. Every 


stenographer knows the advantages of Peerless Keys and when the oppor- 


tunity is offered they will gladly buy them. 


The Progressive typewriter dealer or repairman car- The next time YOU go out on a job just try this plan 
ries a box of Peerless Keys in the top of his tool kit and see how well it works. Each sale means an en 
when he goes to repair a machine. When he opens the thusiastic purchaser and a nice profit for you. Type- 
bag, it is necessary to take out the box of keys in order writer dealers, repairmen and stationery salesmen can 
to get at his tools. By laying it on the stenographer’s all make more money in 1922 by supplying the growing 
desk he immediately gets her attention. Then while he dima tox Peerless Rubbers Keys. tf YOU would like 

and details of our 


is working at her machine, her curiosity is aroused, she ; hie , , 
further information about this plan 


picks it up and examines it. 


the conversation. And nine times out of ten it results 
at once. 


in a sale. 

avamne THE PEERLESS KEY COMPANY, Inc. 
semis svr4e 176A Fulton Street NEW YORK CITY 
thes sou ow ts Stacne® aren Cleveland Philadsighis, Boston 


A question from her starts ; . an | 
liberal offer, write us today—NOW—and 


get started 


Important! 
We want live deal- 
ers to sell Peerless 
N otee Stoppers 
and Twitrlers 
Rings to type- 
writer users. 
There's big money 
in ttfor YOU. 
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New Use for a Lead Pencil. 


James Prey, seven years old, a public school pupil of 
New York, was recently dangerously stabbed by another 
small boy with a lead pencil. The wounded boy is said to 
be in a dangerous condition at Gouverneur Hospital. 

We suggest that the next disarmament conference broad- 
en the lines of its inquiry. 


Authority on Australian Trade at Capital. 


Interviews concerning Australian conditions in industry 
and commerce may be arranged through the far eastern 
division of the Bureau of Foreign and Domestic Com- 
merce. Trade Commissioner A. W. Ferrin has recently 
returned from Meibourne, and is at present located at 
Washington. 














BOOTH OF THE JOSEPH DIXON CRUCIBLE COMPANY 
AT THE CONVENTION OF THE NATIONAL EDUCATIONAL 
ASSOCIATION AT CHICAGO LAST MONTH.—Left to Right: 
H. B. Van Dorn (Boston Office), W. C. Weaver (Philadelphia 
Office), O. C. Steele (Chicago Office), A. J. Pfaff (Assistant Dis- 
trict Representative at New York), H. M. Johnson and W. B. 
Allen (Chicago Office), C. M. Harding (Jersey City Office). 








The Filing Association of New York. 


S. L. Forbes, the speaker of the evening at the February 
meeting of the Filing Association of New York, thinks that 
a chief file clerk ought to stand on her own feet and educate 
the business houses that the file executive is as high as any 
other executive in business. Mr. Forbes suggests that 

ling clerks, when they become executives, should have a 
title which would give them more dignity, as a stenogra- 
pher becomes a secretary when rising higher in her pro 
fession. A guest of the evening proposed the name of 
record keeper or chief record keeper. Other suggestions 
are in order. 

The Costmeter or “rapid reference records” was ex- 
plained by Mr. Forbes as a posting file of accuracy, speed 
and small area. It is possible to have 20,000 accounts 
within easy reach. The panels of aluminum are light weight 
and easy to handle. The Costmeter is valuable in personnel 
work in department stores or other businesses employing 
a large number of persons who must be checked up each 
day. It may also be used to advantage for stock records, 
sales records, bank records and tmany other uses. 

At the close of the meeting Mr. Forbes was made an 
associate member of the Filing Association of New York 
yy a unanimous vote. 

Miss Helen Clapp of the Texas Company, New York, 
will be the speaker at the March meeting which will be 
held as usual at the Washington Irving High School on 
March 13 at 7:30 o’clock. Miss Clapp will speak on “Export 
Files.” 

Miss Rachel Rankin, president of the New York Special 
Libraries Association, will be the speaker at the April 
meeting. 

\ very cordial invitation is extended to all file clerks and 
to any one interested in filing to attend these meetings. 
The speakers are all persons well known in the business 
world and the speech of the evening is followed by open 
discussion which always proves helpful. 
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cLAR-O-TYPE 


THE WONDER TYPE CLEANER 


4 A A 
STEADY POSITIVE MONEY 
SELLER REPEATER MAKER 


‘‘A Friend Made With Every Sale’’ 





DOES NOT EVAPORATE 





Just Apply with Dauber 
Cleans Instantly 





The numerous attractive and ef- 
fective dealer helps supplied gratis, 
bring convincing results. 





Also for rubber stamps, adding ma- 
chines, multigraphs, addressograph 
plates, time stamps, billing ma- 
chines, etc. 





This is the original product. 


Do not accept imitations. 


Gentlemen: 


Kindly send us a trial order of........ Dosen 
CLAR-O-TYPE with advertising and display 
matter. 


Name ...... 


Address 


Mail this coupon to 


THE CLAROTYPE COMPANY, Inc. 
16-D Hudson St. New York 
Chicago: 105 No. Clark St. 


Eastern Canada Agents: Montreal, Standard Distributing Co. 
Western Canada Agents: Winnipeg, Smith Typewriter Corp. 
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| METAL TIP GUIDES 





Important to Dealers! 


P & M METAL TIP GUIDES 

| are now supplied in two weights 

| of pressboard, Heavy and Extra | 
Heavy, with Black Finish Steel or 

| Bright Finish Nickeloid Tips. 


This change increases the number | 
of stock items thirty-five per cent 
and besides giving us the largest 
and most complete stock of Metal 

Tip Guides carried by any manu- 
facturer; puts us in a position to 
render service heretofore deemed 
impossible. 


The quality of our guides has made 
for us an enviable reputation and 
we will continue to supply only the 
highest quality Metal Tip Guides 
that can be produced from the best 
materials. 


Our new price-list is ready 


The Plew & Motter Department of 


The Workman Manufacturing Co. 


Capital and Surplus Over $300,000.00 
CHICAGO | 





Racine Ave. and Monroe St. 
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(Philadelphia Show—Continued from Page 47.) 


AMBERG FILE & INDEX COMPANY, New York, N. JY exhibited 
here the Amberg plan of filing and finding as applied to various business 
requirements together with a representative line of wood and steel filing 
cabinets. This system takes in the alphabetical, subject, geographic and 
numeric factors. 

George J. Raiser, Philadelphia district manager, was in charge, assisted 
by P. G. Amberg, eastern division manager; A. J. Boudreau, New York 
district manager; R. W. Butters, Boston district manager; Mr. Donnelly 
Mr. Bache and Miss Patton of the New York office and Messrs. Reville 


and Letch, Mrs. Shallcross and Miss Russell of the Philadelphia office 
AMBERG SCHOOL OF APPLIED INDEXING, Philadelphia, Penna 
The service of this school of filing and finding was explained in con 


junction with the Amberg File & Index Company's exhibit. 


AMERICAN MULTIGRAPH SALES COMPANY, Cleveland, Ol! pre 
sented the No. 36 Multigraph with printing ink attachme nt, automati 
paper feed, motor drive and signature device. The new re-inking device 
for automatically re-inking ribbon as letters are produced automatic 
post card feed; two styles of folding machines; gravity typesetter, and 
the No. 60, or printing half of the new equipment. The new Multigraph 
described in a recent issue of Office Appliances was featured 

G. H. Jackson, division sales manager, was in charge assisted by 
J. A. Shelly, W. W. Kruse, E. F. Weaver, G. J. Ellis, G. J. Becker 
T. A. Connelly, C. J. Loftus, J. V. Chism, T. Rush, A. Carter and W. ¢ 
Raftery of the Newark, N. J., office. F. Koenig, treasurer of the con 
pany, was present from the home office. 


AMERICAN SALES BOOK COMPANY, LTD., Elmira, N 
strated a complete line of sales books, salesman’s order b 


¥ demon 
cs, purchase 
ms 





orders and requisitions, billing, charging and delivery and all 
other special Manifold forms as are required to carry on any kind of 
business. An autographic register line with special attention to the new 


uniform bills of lading, orders for which have recently been issued, hotel 
and restaurant systems, short account registers, duplicate and triplicate 


statement outfits, special manifold systems for coal, lumber and building 
material merchants, ice manufacturers, etc. 

The exhibit was in charge of W. T. Abell, branch manager, assisted 
by C. P. L. Abell, H. W. Garner, B. B. Bodle and A. A. Yerkes 

ART METAL CONSTRUCTION COMPANY. (See Philadelphia Metal 


Furniture Company.) 

AUSTIN, GEORGE M., Philadelphia, Penna The new Electric Edi 
phone was on display at this booth for the first time Philadelphia 
This machine provides for complete electric control for both the dictator 
and the operator. A new Sanitube has been provided for the dictator 
with the switch for the control of the machine conveniently adjacent 
extremely light to the touch for the starting and stopping of the machine 
The double speaker has been eliminated and a single speaker for the 
purpose of dictating and listening in on the record after dictation has 
replaced it. 

George M. Austin was in charge of the exhibit assisted by 
Haywood. Nelson A. Durand, vice president, Thomas A. Edison, Inc 
was present several days during the week. 

AUTOGRAPHIC REGISTER COMPANY, Hoboken, N. J exhibited 
‘*‘Shoupaligner’’ manifolding devices and roll supplies for business sys 
tems, in four different sizes and two styles, the straight manifolding and 
the recording machines which keep the records inside the machine. The 
original model enclosed in a wooden box was made in 1883 and is now 
being used by the Sherwood Pharmacy, 1 South Fifty-eighth street, 
Philadelphia. This was a feature of this display. 

John J. Ruddy, district manager, was in charge of the exhibit 

BARRETT ADDING MACHINE DIVISION. (See Lanston Monotype 
Machine Company.) 

BAUM, RUSSELL EARNEST, Philadelphia, Penna Exhibited here 
were the Multicolor press with Autofede made by the Lisenby Manu 
facturing Company of Fresno, Calif.; the Multicolor automatic feed 
stacks sheets, feeds the envelopes, cards, letter-heads, forms, etc., at 
the rate of five thousand per hour; the Liberty folder made by the 
Liberty Folder Company of Sidney, Ohio, in two models, the Liberty; 
Quick Change job folder and the Liberty, Jr., circular and letter folder 
both with a speed of three thousand per hour; and paper cutting machines 
manufactured by the Golding Manufacturing Company of Franklin, Mass 
were also shown. The Aldrich office folder which occupies a floor space 
of only nineteen inches by thirty-three and capable of folding two-fold 
letters at a speed of from 10,000 to 20,000 per hour was also shown. The 
Postcraft Mailer which seals and stamps, at one operation, 10,000 en 
velopes an hour completed the exhibit. 

Russell Earnest Baum was in charge of the exhibit. 

BECK DUPLICATOR COMPANY, THE, New York, N. \¥ The three 
different models of duplicators made by this company displayed 
the Self-Feeder, Ironclad and Speedograph, the latter being specially 
featured. These machines operate on the Hektograph principle, using a 
gelatine roll and are especially adaptable when any number up to one 
hundred copies are needed. 

Miss S. J. Brown was in charge of the booth, assisted by T. Daneise1 
from the New York office. 

BIRCHER COMPANY, THE, INC., Rochester, N. ¥ A full line of 
mailing machines, letter openers, including three models of the Lightning 
letter openers, two models of Lightning sealing machines and the power! 
operated model P Lightning mailing machine was displayed The Light 
ning mailroom system was illustrated by photographs a pictures 
installations now in operation. 

R. U. Reed was in charge of the exhibit. 

BRANDT MANUFACTURING COMPANY, Watertown, Wis Here was 
exhibited the Brandt automatic cashier, Brandt paying tell machines 
and Brandt payroll machines, models 68, 62, 60, 61, 70, 71, 64, 65, as 
well as smaller type machines known as the Universa yin paying 
machines in use by paymasters and cashiers. 

Cc. E. Lehman, division manager, was in charge of this tl 
by D. O. Kerstetter, J. C. Morris, N. F. String, and Miss Rose M 
Donahower, demonstrators. C. R. Acker, vice president of the company 
was also in attendance. 

BUSHNELL, ALVAH, COMPANY, Philadelphia, Penna Here was 
effectively shown this company's line of Paperoid filing and mailing con 
tainers. Much stress was laid on the fact that Paperoid is really a pure 
rope material. The main feature of this exhibit was the Vertex expand 
ing file pocket for heavy correspondence. There was on display the largest 
paper filing container in the world in the form of a Vertex pocket—every 


by George 





assisted 


detail of its construction having been magnified proportionately About 
fiften thousand samples of Paperoid pocket wallets were given out to 
interested visitors at the booth. In charge was A. Nelson sushnell 
Jr., assisted by Philadelphia representatives, T. F. Read, T. W. Dicker 


and H. F. Kairer. 
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Every 
Roman Father © 
was a Bookkeeper 


Beginning with Rome’s earliest days, every father of a 
family entered in a book the daily receipts and expenditures 
of his household. Each month he posted these entries. 

Rome’s banking system, in later years, was based on 
this simple method. So was the keeping of the public 
accounts, a task which kept many scribes busy in their 
offices in the Temple of Saturn. 

Today, where city, state, or federal accounts are kept, 
millions of dollars are accounted for by that miracle of 
modern bookkeeping—the Loose Leaf System. 

The National line of loose leaf devices and supplies in- 
cludes books and filler sheets for every requirement of Temple of Saturn, where Rome's public accountants 
up-to-date record-keeping for large businesses or small, and had their offices, 440 B.C. 
for personal accounts. 


Have you copies of our free book, 


The “Aladdin” Ledger, for example, is a small, inexpen- ‘“‘Ready Records for Accounting,” to 
sive ledger for merchants, professional men, private ac- give to your customers? If not, write 
counts, etc. Its magic simplicity and convenience appeal re a oor 
to every keeper of accounts. | Ledese tihetts 

. » the : 3 ‘*Al ddin”’ Post Binders 

Every stationer should carry the National a Sheet Holders 

Ledger in several sizes. Bank Forms 
Price Books 
The Right Book to Write In Ring Binders 


Columnar Sheets 
Commercial Forms 
Memorandum Books 
Students’ Note-Books 


= 
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Loose Leaf and Bound Books 


NATIONAL BLANK BOOK COMPANY 


113 Riverside Holyoke, Massachusetts 


© 1922. National Blank Book Co. 
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BERLOY -- SYMBOL OF PROGRESS 


STEEL PRODUCTS : 
—the pride of veterans in | 
the craft — exemplify the i 
character, experience and 


service of lives devoted to 
constructive progress and 
oe Well Known 























Products imparting real value for 
their cost always sell. For eighteen 
years Berloy Steel Filing Equipment 
has been such a line, and now, 
through national advertising, this 
fact is becoming better known. 
This year more buyers than ever 
before will learn how well made, how 
. attractive and how durable Berloy 
Files really are. Sales will be easier. 





Many dealers will be tying up with 
the Berloy name—cashing in on this 
publicity. Will you be one of them? 
Perhaps your territory is still open. 





( Write Dept. H-48 


THE BERGER MANUFACTURING CO. 
Canton, Ohio 


Boston, Philadelphia, St. Louis, Minneapolis, Los 
Angeles, New York, Chicago, Kansas City, Dallas 
San Francisco, Roanoke, Va., Jacksonville, Fla. 

















a Battery of ‘‘1300’’ Line 
Steel Filing Cases. Ball 


| | Bearing Roller Suspen- 
sion,— easy operating. 




















“2000' Line! Assembly 
of Half Sections. See 
catal for complete 
line a ae Sections. 























**600’’ Line Commercial 
Grade Steel File. Six 
Styles. Write for folder. 











The New Two-Door 
Steel Storage Cabinet 
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Berloy Steel 
Card Cases 


S <9 ' 
Berloy Steel Transfer 


Units. Two Styles 
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COMPUTING-TABULATING-RECORDING COMPANY. (See Interna 
tional Time Recording Company and Tabulating Machine Company.) 
CORONA TYPEWRITER COMPANY (See Liberty r'ypewriter 


Company.) 


DALTON ADDING MACHINE SALES COMPANY, THE, Cincinnati 


Ohio, demonstrated the new super-mode!l ten key Dalton machine, Four 
machines in one is the claim for this model bookkeeping service state 
ment service, 1dding service and calenlating service. Some of the 


features of the machine are complete visibility, greater capacity, word 
printing device, paper injector-ejector and line finder, shuttle carriage 
or normal, simplified keyboard and duplex stand. 

The exhibit was in charge of Perry & Collins, Philadelphia representa- 
ives. Those present from the Philadelphia office included Frank Collins, 
ewis Collins, Ray Collins and Miss A. M. Collins. H. C. Grubbs, director 
of sales; D. F. O’Brien, educational director; H. D. Hoffman, district 
manager, all from the home office, and T. J. Sheridan, New York City, 
were present during the week 

DEFIANCE CHECK WRITER CORPORATION, Rochester, N. ¥ The 


payroll checkwriter, dividend checkwriter, commercial checkwriter and 
gas and electric billing machines were the extent of this display The 


speed of operation of the Defiance speed writers was featured as well as 
the protection of the amount which is written in by the machines in an 
acid-proof, indelible, penetrating ink. 

Henry J. Plant, president of the company, had charge. 

DICTOGRAPH PRODUCTS CORPORATION, New York, N. ¥ This 
exhibit consisted of a working demonstration of an interior telephone 
system. A typical intercommunication problem was laid out and Dicto 
graph stations were placed at important points in the layout, salesmen 
demonstrating the manner in which the Dictograph solves this intercom 
munication problem 

Francis H. Lehman, manager of the Philadelphia office, was in charge 
of the booth, assisted by A. F. Rodewald and J. J. McMenamin 

DITTO SYSTEMS, Philadelphia, Penna. The three models of the Ditto 
duplicating machine were displayed at this booth The Ditto is a fat 
bed duplicator following the modernized Hektograph principle. It has a 
carriage arrangement which gives positive registration and which places 
sheets on the roll and picks them up again after the work of duplica 
tion without curling A chart showing the order and invoice work which 
can be done on this machine was on display and one showing the com 
parative operating time of the machine was very interesting. 


The exhibit was in charge of C. E. Smith, manager, assisted by Charles 
Weaver, Jr., Frank R King, I. Brodsky M B Kennerly and J F 
Laicas F. P. MeCarthy, consulting industrial engineer, was also in 


attendance, explaining the various uses of Ditto in connection with billing 


and order systems 

EDIPHONE COMPANY (See Geo. M. Austin.) 

EGRY REGISTER COMPANY, THE, Dayton, Ohio, exhibited here a 
complete line of Egry register systems and the department of systems 
service maintained by the company for the benefit of the trade Egry 
registers are made in ninety styles and sizes for every line of retail, 
manufacturing and wholesale trade. One of the features of the display 
was the Egry line of Auditors’’ which consists of a register attached to 
a counter or table, connected with the drawers for the money. A record 
of each transaction is made and the drawer is operated by the handle 
of the register when the receipt is delivered from the machine 

This booth was in charge of F. M. Shotwell, special representative of 





the sales department, C. R. Hall, assistant sales manager, and L. W 
Marks, assisted by sales agents from adjoining territory. 

ELECTRIC SEALING MACHINE CORPORATION, New York, N. Y 
exhibited an electric sealing wax machine which melts, drops and makes 
the impression on sealing wax. A line of sealing wax was also displayed 

This booth was in charge of J. J. Feeley of the main office and J. G 
Montgomery, Jr representing Villiam F. Murphy’s Sons Company, 


Philadelphia stationers 

ELLIOTT COMPANY, THE, Cambridge, Mass Exhibited here was a 
rotary hand machine, standard foot machine and selector, electric machine, 
equipped with sheet feed attachments for pay roll work and listing 
attachment for dick-mailer strips, for publishers’ work, There was also 
| for the first time a pew inking process whereby the Elliott 
address card cut on the typewriter will be made to give an imprint the 
exact replica of typewritten work, especially adapted for filling in form 


display 


letters Gothie cutters, used in payroll work and in making slides for 
moving picture houses, form part of the exhihit A portable projector 


with a reel illustrating the various processes of manufacture both of 
the machines and typewriter address cards proved of interest 

S. L. Mershon, district manager, was in charge of the exhibit, assisted 
by J. A. Rowley, C. Pohl and A. Wagner. 

ELLIOTT-FISHER COMPANY, New York, N. Y., featured the plain, 
Simplex and Universal accounting machines in actual operation showing 
how some Philadelphia concerns apply these machines to their accounting 
hods A stage setting was a part of the exhibit which showed five 
operations by the pen method of bookkeeping accomplished by one opera 
tion on the Elliott-Fisher machine. A daily newspaper of the business 
showing how an executive can get a daily report of the conditions in 
his business through the use of Elliott-Fisher equipment was featured 


met 


( A. Slingerland, of the general sales office at New York, was in 
charge, assisted by F. I Benedict, district manager, and W. C. John 
ston, local manager, and the Philadelphia sales force. A. F. Siebert, 


assistant sales manager, was present during the week 

ELLIS ADDING-TYPEWRITER COMPANY, Newark, N. J., displayed 
the commercial bookkeeping and statement machine, bank ledger posting 
machine bank statement machine, bank transit machine and a _ split 
platen full automatic duplex machine for statistical and auditing work, 
sales analysis and accounting. The bank statement machines not only 
give a detail of the deposits and a detail of the checks, but it also gives 
a total of deposits to date and a total of checks to date and the current 
balance Visibility in the work of the machine is one of its features. 
The typewriter end cf the machine gives any notations wanted Sim 
plicity of construction is the keynote of the company. 

WwW P. Laing, district sales manager, was in charge of the exhibit 
assisted by H. L. Nace, F. O'Leary and I. N tjowen of the New 
York office and W D. Sheck of the Baltimore office. D. W. R. Mae 
donald, president of the company, was in attendance during the show 

FILING, INC., New York, N. Y., publishers of ‘Filing and Office 
Management."’ Here was explained the service of ‘‘Filing,’’ a con- 
structive monthly magazine devoted to the file clerk and filing methods 
\ contest was held, the winners of which received subscriptions to the 
publication. 

Rowland W. Jolly, president and editor, was in charge, assisted by 
Martin B. Dowd, advertising manager, Mrs. M. F. Goodwill and a corps 
of subscription solicitors. 

GENERAL FIREPROOFING COMPANY, THE, Youngstown, Ohio, and 
614 Bulletin Building, Philadelphia, Penna. Practically everything in the 
4;F Allsteel line was on display. A new desk shown for the first time 
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Let St. Johns Tables 
Make Money for You 


Your largest profits, do they 
come from the high priced 
Directors Tables you sell, or, 
is it the medium-pnice tables 
retailing from fifteen to seventy 
dollars that total up to the large 
amounts at the end of the year. 


St. Johns can give you more 
real service and durability in 
tables of the latter class than 
any other manufacturer possi- 
bly can. The reasons are self- 
evident, located as we are in 
the heart of Michigan's great 
forests; our factory, the largest 
table factory in the world, 
equipped with the latest and 
best machines that money can 
buy. 


Weknow that St. Johns Tables 


can make money for you, but 
you don't know it until you 
give them a trial. 


t. Johns Table Company 
Cadillac, Michigan 
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PUCUAUATEAEDEEEAAEAEAEAEAEE TAREE EAA = wes © feature of the exhibit. It is a flat top with center drawer and 
-_ 


UP-TO-DATE 
OFFICE ACCESSORIES 


of course made in steel, with the linoleum writing bed A complete 
banking teller’s cage was shown which featured the banking equipment 
of this company. A piece of bullet-proof glass through which a 44- 
caliber bullet could not penetrate created a great deal of interest. The 
company’s line of counter height equipment and shelving were displayed 
to good advantage. Groceries, hardware, books, etc., were displayed on 
the shelving to show its flexibility. Six models of the Underwriters 
label safes were also shown. A model executive’s office with desks 
filing cabinets and everything necessary for the office in steel composed 
one section of the exhibit. The display was dignified in every particular, 
being topped off with a good-sized electric sign with the words, ‘“‘G-F 
Allsteel,"’ which could be seen from the entrance to the exhibition hall. 

B. H. Potts, Philadelphia branch manager, was in charge of the exhi 
bition, assisted by Mr. Miller of the Youngstown sales department, and 
the Philadelphia salesmen. Mr. French, president and general manager 
of the company, was present during the week. The sixteen sub-agents 
of the Philadelphia district were present on Friday and attended a 
special dinner at the close of a meeting at the Hotel Vendig ballroon 
Friday evening. 

GOLDING PAPER CUTTERS. (See Russell Earnest Baum.) 

GUNN METAL FURNITURE COMPANY. (See Strawbridge & Clothier 

HAMILTON AUTOGRAPHIC REGISTER COMPANY, Hamilton, Ohio 
displayed the Hamilton autographic registers with capacity of from one 





to six rolls. Models are designed to keep a locked record of all transa¢ 
tions. These machines can be applied to practically any line of business 
and systems for use in connection with them are designed by the 


company. 

The booth was in charge of E. J. McBride. 

HAMMOND TYPEWRITER CORPORATION, New York, N. Y \ 
general display of the several models of Hammond Multiplex typewriters 
was shown at this booth. The variable spacing machine which is capable 
of condensing statistics to one-quarter the normal typewriter size, a re 
duction of 75 per cent, was one of the features, and the new folding 
portable Hammond Multiplex, which weighs only eight and one-half 
pounds and combines all the features of the larger machine, completed 
the exhibit. 

John O'Hara, manager Philadelphia office, was in charge, assisted by 
a staff of salesmen. John F. Soby, manager the New York office, was 
present the first part of the week. 

HARRISON, CHARLES R., & COMPANY, Philadelphia, Penna. A 
varied line of stationery devices was on display here, showing the De 
Luxe loose leaf binder, Free Hand binder, Realite pencil, Van Dor: 
steel equipment, Alex. Irvin & Company stapling machines, Lefax 
loose leaf systems, Emmett package sealer, Rotary index Lightning 
calculator, Silent Secretary, Klip Klasp, Hill desk tray and several others 
A limerick contest was conducted during the week which was appropri 
ately designed to refer to the store. 

Charles R. Harrison was in charge of the booth, assisted by Joseph 
Forcuse and J. A. Tanguay. D. Campbell of the Free Hand Binde! 
Company was present during the week. 

HEVENOR, CHARLES D., COMPANY, INC., THE, New York, N. \¥ 
Individual loose leaf maps published by counties of practically ever: 
state in the union was the feature of this display. These maps show 
the township boundaries, railroads, electric lines and auto routes as well 
of the exact location of each and every city and business town. H. P 
Plunkett, general sales manager, was in charge, assisted by G. R. Hall 
and E. B. McCarthy, Philadelphia representative. 

Cc. E. HIRES COMPANY, Philadelphia, Penna. Two soft drink counters 
were maintained by this company for the quenching of the thirst of 
visitors and exhibitors alike. 

HUSH-A-PHONE CORPORATION, New York, N. Y. Shown here was 
the ‘‘Hush-A-Phone,’’ a device for effecting confidential conversation and 
clear transmission over the telephone. The sound not essential to trans 
mission is drawn into a sound absorbing unit in either end of the instru 
ment and the design is such with the flaring walls that it amplifies the 
voice. 

This booth was in charge of G. L. Reasor, special representative 
assisted by H. C. Tuttle, president of the company, and I S. Scher, 
secretary. 

HUTCHISON OFFICE SPECIALTIES COMPANY, New York, N, ¥ 
The Hutchison ‘‘Spool-O-Wire’’ fastener was on display hers It makes 
staples from one spool of wire, 1,250 feet in length, and clinches the 
staple at the same time. Fifteen thousand staples can be secured from 
the one spool of wire, and it is claimed at a cost cheaper than pins and 
paper clips. 

George M. Austin, the Philadelphia agent, had charge of the exhibit. 

IDEAL STENCIL MACHINE COMPANY. (See W. H. Alexander.) 

INDEX VISIBLE, INC., New Haven, Conn., showed the Drawfile, the 





The Chicago Glass Desk Pad promotes 
desk efficiency by affording a place to 
keep memoranda, lists, schedules, etc., 
always visible for ready reference. It 
avoids marring of the working space of 
the desk and at the same time furnishes 
a smooth, hard writing surface. The 
holder is backed with felt and has two 
raised leather corners which hold the 
_agehg place. Two sizes: 18”x24” and 
"x 36”. 


POCUOUUCUUOUUOUEEOREOUOUUUUUUEEEREOUOUSOOCUEOEEROEEUEUOOOOUEEEREREOROAEUUOUGUOUOEOESOOOOOOOOUOUREEEOEOEOUOASOOOOUDELE 





A plate glass letter tray is a practical as well as 
an ornamental acquisition to any desk equip- 
ment. It is securely held together by nickel- 
plated clamps tipped with rubber. 


single channel leaf and the Coleman attachment for writing cards on the 
Addressograph. Through this attachment a three line plate can be 
brought on the visible portion of the card in a straight line Fifteen 
hundred cards can be written an hour with no possibility of error. 
This exhibit was in charge of Walter Jay of the Philadelphia office, 


assisted by Messrs. Queripel and Burroughs. F. A. Brentley, regional 
director, was present. 

INDUSTRIAL DIGEST, New York, N. Y¥ An interestir publication 
which digests the news of six hundred industrial publications and general 
business papers in thirty different industries giving all practical informa 
tion and listing the different data under the various headings Charles 
E. Silver was in charge, assisted by Walter F. Worden. 

INTERNATIONAL ACCOUNTANTS SOCIETY, Chicago, Ill This ex 





hibit was strictly educational and consisted of a series of framed charts 
showing the scope of the work of the International Accountants Society 
which puts out a thoroughly up-to-date complete course of advanced 
accounting for home study. 

S. Evans Clark, district manager, was in charge of this booth, assiste 


by W. C. Tracy, A. M. Cornell, A. H, Miller, Mrs. 8S. E. Clark and others 

INTERNATIONAL POSTAL SUPPLY COMPANY, Brookly: Me. a 
displayed the machines made for the post office department to cancel 
mail, including model M, capable of cancelling five hundred letters a 
minute and the Flier, one thousand a minute. The bank check endorsing 
machines made by this company were likewise shown, m«: | K capable 
of two hundred and fifty a minute and the Midget, one hundred and 
fifty a minute. The feature of this exhibit was the new permit mailing 
machine known as the ‘‘Flier,’’ which is capable of sealing and printing 
the indicia on one thousand letters a minute. 

William F. Muller, general manager and superintendent, was in charge 
assisted by J. A. Holmes and Ferdinand Schneider. 

INTERNATIONAL TIME RECORDING COMPANY, New York, N. ¥ 
featured the International Recording Lock and Watchmen’s System whic! 
is claimed to be the only recording lock and watchmen'’s system that 


217 North Clinton Street, Chicago, Ifl. 
identifies the key or station record with the user of the key, prints the 


Established 1890 : 
letter of the key used, the number of the door or watchmen’s station 
PUDUEEUECUEEDEAEOOUOUEGOUDOOOUOEUETETETTATTTETEDEEEEETELIEIEEEEEEEEEIEEEN ie = the direction in which the person was going and prints distinctly a 





An office equipped with plate glass window venti- 
lators is insured of a constant circulation of 
air without the direct drafts. Can be attached 
quickly to any window. 


WRITE US TODAY 
The Chicago Mirror & Art Glass Company 
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A Sample Set of 


Sis 


Folders, Guides and Cards 


Will aid you in procuring your 
supply business. Cheerfully 
sent to any dealer on request. 


Our Metal Tabbed Guides 
are ready sellers. SWZ Cel- 


luloid Tab work is unexcelled. 


Wyss 
S 


The Wee Manufacturing Co. 


162 Union Street 
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The New 


Moderately Priced 


Sis 
| “O00 Line 
Filing Cabinet 


We knew there was.a demand. We ex- 
pected a rush---but we were hardly prepared 
for the avalanche of orders which we have 
received. Retailing at $20 for the four 
drawer letter width in North, Central and 
Eastern States ($25 in South, Southwest and 
West) this line has made a hit with today’s 
average buyer of filing equipment. A sample 
cabinet on your floor will be the best way to 
determine the value of this new We cabinet. 








The Sle Manufacturng Company 


New York—The 9/@® Manufacturings;Co., A. H. DENNY, Mgr., 52 Park Place 
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Chicago—Associated Stationers Supply Co., E. E. BLANKEMEYER, Mgr. Monroe , Michigan 


201-215 N. Franklin St. 
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Sf 1700 Line Cabinets 











No. 1722 
Letter Width Drawers 


DRAWERS INSIDE 
HIGH WIDE DEEP 


10" 124" 22g" 
CABINET OUTSIDE 
233" 147" 24" 





No. 1723 
No. 1732 . 
; : Letter Width Drawers 
Cap Width Drawers DRAWERS INSIDE 
3 inches wider than Letter Width HIGH WIDE DEEP 
10° 123" 228" 
NOTE:—Assorted Filing Drawers CABINET OUTSIDE 
same as used in 421 Line can be 403" 14g" 24" 
specified for the 1700 Line No. 1733 No. 1724 
Be Sure to Specify Finish Cap Width Drawers La eer 
. 3 inches wider than Letter Width DRAWERS INSIDE 
HIGH WIDE DEEP 
° ° es . 10" 124" 225° 
1700 Line Vertical Filing Cabinets canent eel 
Are the result of a desire to produce a panelled side, flat i 


top vertical filing cabinet to be sold at a popular price and No. 1734 
at the same time embody a method of construction that at Cap —— ae. 
guarantees long life and satisfaction for the product. Made ae ee ee 


in two widths—Letter and Cap. The Le a aj made from best grade of well seasoned kiln dried 
Width is designed to hold regular correspondence lumber, put together in a strong durable man- 
papers 84"x 11" in vertical file folders between nee, Aiea Gah desienili tuaili 
guides in the usual way. The Cap Width cab- li ; rye : nae prengthss. Bi b a“ “ 
inets are three inches wider than the Letter ae ” most any ¢ 6 stan a Size ropapeaes 
widths and are for filing papers up to 9"x14" in papers in use can be arranged in a 1700 Line 

Cabinet in the regular two, three or four drawer 


size. ' Drawers operate easily on hard, fibre rol- ' ' 
lers; will not pull out accidently but can be read- heights. Furnished in Dark Golden or Light 
Natural Oak or Birch Mahogany finishes. 


ily removed from frame by a slight upward tilt. 
Each cabinet is complete—not sectional—and is Always order by number and specify finish. 


al See Address 


ee 
















— ACCESSORIES 


Improved Swinging Attach- 
able Desk Stand 


Can be attached to either end of any style desk and will 
provide additional space that can be used for typewriter, 
reference book, card index tray, telephone, etc., but of 
especial value for stenographers’ use while taking dicta- 
tion—very much handier and more practical for this pur- 
14'x 18' Tops pose than using slide shelf of desk. Locking arrangement 


Furnished in of the Improved 
Golden, Natural or Swinging Desk 
Weathered Oak or Stand is a sim- 
Mahogany finish ple, efficient, 
long wearing 


chien Mees oe Lashis can ag i 
in Any Desired Position °PCrat© 8” 
positive in its 


action. The 14" x 18" wood tops are furnished i in either Golden, 
Natural or Weathered Oak or Mahogany finish. Always order by 


if 
scone yftioe deep te Under-View of Swinging Stand 


finish wanted for 
wood top. Golden Illustration at right shows an under-view 
sent if not specified. of the Improved Swinging Stand. To give 
complete satisfaction a device of this kind 
am a must have rigidity. The cast iron frame 
; : and connecting wire rods in conjunction with the simple yet effective locking device (a 
an ——— sectional view of which is shown) provide this rigidity requirement. Swinging Stands 
; are shipped in knocked down form in a strong fibre carton measuring 24"x 15" x 21". 
ete Fiates “ae be quickly and easily assembled ready for attaching. Weight ten pounds. 


Metal Frame. 
Stationery Storage Cabinets 
Furnished Regular in Golden or Natural Quartered Oak and Mahogany Finish 


Handy Cabinets for keeping enough sta- 
tionery, envelopes, etc., for current use, 
at hand, easily accessible yet protected 
from dust and flies. Keep your desk and supply 
drawers neat by using these cabinets in your office. 
Both the No. 140 and No. 150 Stationery Cabinets have 
compartments for letter, cap and note size papers, 
invoices, large and smal! envelopes, etc., and a drawer 
for carbon papers, erasers and miscellaneous ac- 
cessories. Are solidly constructed of seasoned lum- 
ber. The Quartered Oak is nicely flaked. An ornate 
and practical necessity. No. 140 has a three-ply lid 











which raises and recedes. This effectually covers 
your stationery yet makes access easy. Both styles No. 150 
have rubber feet to prevent marring desks. The 
No. 140 With Drop Lid neatness of your stenographers’ desks will be re- rr ~ 


High Wide Deep flected in the letters written. A Stationery Cabinet No.2150—Outside 74" —_ aa 
No. 140—Outside af" 9" 154" t a ne investment and is always appreciated by utside / 96" 154 
Drawer Inside 16" ie 14" ithe 


Legal Blank or Electro Cabinet 


A six drawer cabinet that can be utilized for the storing 
of stationery, legal blanks, etc. Made strong enough to 


Drawer Inside 1,; si" 143" 


Outside Dimensions 


hold engravings, electrotypes, small type forms, etc. 10§" High 
Case is corner-locked, drawer bottoms have finger hole in 10" Wide’ 
front to aid in raising papers. Rubber feet under cabi- 154" Deep 


net prevent marring polished surfaces. Cabinet can be 


purchased with or without drawers. Horizontal parti- Drawers Inside 





tions under each drawer extend full depth of cabinet. 1%," High 
Always order by number and specify finish desired. eg" Wide 
Furnished regular in Golden or Natural Plain Oak or Ma- 145" Deep 
hogany finish. Weight 12 pounds. No. 814—With Drawers 6 

No. 418—Without Drawers’ 


162 Union Street 


The J Manufacturing Co. Monroe Mich. 
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April, 1922. 
One of many | 
compliments SN 

following the San Francisco Show a Ah - 





100% a 
Satisfaction 


for Exhibitors x | 
| _— Seattle Next! 


oe, September 18-22, 1922 


/ Space now being allotted 


It’s none too early to arrange for yours 


Floor plan and particulars from 


Business Exposition Company 


WALDO T. TUPPER, President 


604 Mission Street SAN FRANCISCO 
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The New Roberts Ninety 


The original and only Portable Typewriter 
with the Interchangeable Typebar Segment 






The Interchangeable 
Typebar Segment 


The Complete 
Portable Typewriter 


Typebar Segment 
HE Roberts Ninety with its ninety characters 


and interchangeable typebar segments, is pro- 
nounced by typewriter experts as the superior 
portable typewriter. In construction, design and 
; utility, the Roberts has used every desirable and 
S ° ° <4 ~ 
sine practical feature desired in modern efficient manu- 
»bon Mechanism ° . T ~ . >T Y” 
facturing methods. Yet, IT WEIGHS BUT 
SEVEN AND ONE-HALF POUNDS. Made tor 


any language, size or style of type. 


is 






The Roberts Ninety is a machine which you can 
sell on its own merits and it will go over big. We 
are now assigning exclusive territories to respon- 
sible agents throughout the country. Write us 
about the agency for your territory. 





Carriage 


L. R. Roberts Typewriter Co. 





Stamford, Conn. - U.S.A. 
These four illustrations demonstrate the one : 
simplicity af tie euotiinc. . ie ds coms a es for Europe and British Empire: 
posed of four complete units (the inter- i i 
changeable typebar segment, ribbon mech- rn “ Typewriter Company, Ltd. 
9-10 Cheapside London, E. C. England 


anism, carriage and base), which are 
assembled complete with only five screws. 


Pe es: <a  @ # — 
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letter ‘“‘U"’ when the door is unlocked and a letter “‘L’’ when the door 
is locked and the exact minute and the day of the week. Also shown 
was the new International Ticketograph which is a production and cost 
controlled register used extensively in the west by the cutting-up trade, 
which is particularly adapted where the coupon checking or punch system 
is in use for keeping track of piece work. The particular feature of the 
machine is that it issues with one operation all of the coupons for a 
given job and each coupon is printed correctly, obviating the necessity of 


checking. One operation with one of these machines will do the work 
ordinarily required by fifteen clerks in checking piece work tickets, it 
is claimed The old and well-known line of time recording and cost 
keeping devices was exhibited as well 

( M. Penfield, manager of the Eastern Pennsylvania district, was in 
charge, assisted by Messrs. LeBarr, Ross, Rambeau, Gaylord and Doyle 


KARDEX SALES COMPANY, Tonawanda, N. Y exhibited visible filing 
systems, credit registers, bank equipment and a full line of stands and 
tables Especially itured was the number 8820, which has a capacity 
of twenty slides or 1220 8x5 cards. This device is also adaptable to any 
size up to SxS 





The booth was in charge of H. H. Johnson, district manager, assisted 
by P. D. Jamison, Fred Buch, P. L. Bristor, T J. English Ralph 
Lischy, O. S. Moyer and F. W. Pugh. 

LANSTON MONOTYPE MACHINE COMPANY, Philadelphia, Penna 
This exhibit included the Barrett portable adding, listing and calculating 


machine Chere was a complete showing of the different Barrett models 
and demonstrations were given of its adding, listing, calculating and 
proof printing features Specimens of the work done on the Monotype 


were also shown 

S. S. Dixon and J. F. Loomis with six demonstrators were in charge 
of the Barrett division and C. T. Harris represents the Monotype section 
Sol Hess, typographic manager of the company, was at the head of the 
booth. 

LA SALLE EXTENSION UNIVERSITY, Chicago, Ill Here was seen 
an interesting display of text books and educational literature on La 
Salle’s sixteen different business training courses Charts showing the 
progress of business education were on display 

Mrs. Helen Maier was in charge, assisted by J. E. Estreicher Mr. 
Allison and Miss Helfer 

LIBERTY FOLDING MACHINES. (See Russell Earnest Baum 


LIBERTY TYPEWRITER COMPANY, Philadelphia, Penna The 
Corona typewritet 1 portable folding writing machine, with carrying 
cases, collapsible stands, etc., was shown here rhe display included a 


line of traveling bags and cases especially made for the use of traveling 
men carrying Corona machines. 

This booth was in charge of A. G. MeGlathery and W. L. Prickitt 
assisted by William H Barford, an old-time typewriter manu, Miss G 
R. Farrell, Miss I M. Graham, H. A. Senderling and J. H. Bergen 
William I. Beckert, eastern division sales manager, was present during 
the week. 

LIBRARY BUREATI llion, N. Y., showed for the first time the new 
Visible record file, the Flexi-file, Russell index for cards and books, ‘‘B’’ 
label safe, new mail-order filing course, statistical service department 
indexing and filing departments. A rotary card cutting machine which 
cuts 60,000 cards per day was also on exhibition Another feature was 
the company’s own correspondence file for the year 1921 guided with 
‘‘Automatic Index, producing for those interested their own corre 
spondence in record time, 

M. W. Montgomery, Philadelphia manager, was in attendance at this 
exhibit, wiich was under the direct supervision of H. T. Rearwin, store 
manager, assisted by the entire selling force 

LIGHTNING COIN CHANGER COMPANY, Chicago, Ill. On exhibi 
tion here were the different models of Lightning coin changers, adapted 
for different users including banks, theaters, restaurants, cafeterias 
retail stores, candy shops, drug stores, amusement parks, dance halls, 
treasurers’ offices, et« 

This booth was in charge of L. E. Dauer, field manager, and H. J 
Bunce, Philadelphia representative. 

LINE-A-TIME MANUFACTURING COMPANY, INC., Rochester, N 
Y. This exhibit consisted of various models of the Line-A-Time, includ 
ing the standard model with a number of improvements, a new moto! 
driven model, book machine to handle bound books, the Universal Lumi 
nous Lens Line-A-Time magnifying and illuminating the copy besides 
a number of special attachments to permit of the Line-A-Time being 
put on to transcribing machines of the type of Elliott-Fisher, Remington 
and Underwood billing machines, Flexotypes, et The new side arm 
fastener was shown for the first time. This device eliminates the use 
of screws in the desk 

This booth was in charge of E. A. Longshore, Philadelphia district 
manager, assisted by G. B. Colesberry of the Philadelphia office and 
Miss Longshore W R. Wolf of the home office was in attendance 
Louis Stock, New York manager, was present 

MAILOMETER COMPANY, Detroit, Mich., and OFFICE DEVICE 
COMPANY, Philadelphia, Penna., displayed the different models of 
envelope sealing and stamp affixing machines, as well as the Automat 
check endorser for use in banks in conjunction with an adding machine. 
The feature of the display was the model D or permit Mailometer, the 
machine which seals the envelopes and at the same time prints the 
indicia required by the government for the handling of first-class mail 
by permit 

rhe booth was in charge of E. D. Dorsey, assisted by C. E. Morehouse, 
C. J. Morehouse, J. Duncan Dorsey and Mr. Benjamin. 

MARCHANT CALCULATING MACHINE COMPANY, Oakland, Calif., 
demonstrated the Marchant line of calculating machines, including the 
rotary type or Pony Marchant and the new keyboard calculating ma 
chine, recently placed on the market. This machine was fully described 
in the March number of Office Appliances. 

Charles A. McGinness, district sales manager, was in charge, assisted 
by J. K. Famous, Charles Rupp and Frank Schall 

McCASKEY REGISTER COMPANY, THE, Alliance, O The one 
writing, visible filing idea of this company as applied to industrial sys 
tems for handling tool check and tool inventory, perpetual inventory, 
costs, payroll, production control and many other branches were shown. 
The commercial division displayed the system for handling the accounts 
receivable and accounts payable with the same one-writing idea 
( Swoboda, manager industrial division, was in charge, assisted by 
George C. Whitaker, Philadelphia manager, John Hartshorne, F. W. K 
Hartshorne and George W. Price. A. P. Warman, assistant division 
sales manager of the commercial division, was in charge of that part 
of the exhibit assisted by R. L. Crooke. 

MONROE CALCULATING MACHINE COMPANY Orange ca 
The new model Monroe in three sizes, 20-place, 16-place and 12-place, was 
on exhibition here. Some of the features of the new model are the 
removable handle, labeled keyboard with buttons for repeat, one-piece 
carriage, die casting, ease of operation and the one stop position of the 
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Satisfaction 


is the forerunner of 
business prestige. It 
engenders goodwill. 


Your. establishment 
needs both prestige 
and goodwill. 


ENGLEWOOD 


desks insure this satis- 
faction. 


The results obtained | 
by Englewood dealers 
have proven this. 


We would like to send 
you our catalog. Send 
us your name. 



































5816 Lowe Avenue 
Chicago, Ill. 

















The Englewood Desk Co. 
































146 







LAA. ' 


Mi, 


iN) 


MAAN 
ill 





OFFICE APPLIANCES April, 1922. 





AAA HH | WH) 
Wl Mh i] 
\ fi] | 
| 
Hii | = 
Hil q ees 






HH HI _S>=>= 
| ‘ ’ SS 


lo 


|i Ss 








| i 


| 
tl 














y i 
Hh 


1} 
Hi} 





CONCENTRATE ON 


HOTCHKISS, Here’s Why— 


CAUTION! 








Hotchkiss Fasteners 
are guaranteed only 
when used with genu- 
ine Hotchkiss Staples. 
The genuine have 
Blank E ds on each 
strip and the _ red 
“HH” om every box. 
Sell only these. 


HERE are hundreds of 

items in every stationer’s 
stock. There are many makes of 
each item. Standardizing on 
those more in demand and of 
better quality increases profits 
by reducing overhead and hast- 
ening turnover. 


For instance, take Hotchkiss 
Paper Fasteners and Hotchkiss 
Staples. They have been sold 
successfully for over 25 years. 
Experience tells you that Hotch- 
kiss is the easiest to sell and the 
most satisfactory to your cus- 
tomers. 


The last is important—for satzs- 
fied customers always come 
back for more—are most easily 
interested in your other mer- 
chandise—insure the growth of 
your business. 





Our sales department is ever 
ready to co-operate with you in 
building your trade. We believe 
it will pay you to write us—now. 


HOTCHKISS SALES Co. 
Norwalk, Conn. 


HOTCHKISS 


PAPER FASTENING MACHINES 


erank, The historical exhibit showing the development of the Monroe 
concluded the exhibit. 

John R. Ramsey, Philadelphia manager, was in charge, assisted by 
J. V. Carroll, George W. Borden, M. B, Barnes, L. C. Nixon, John 
Price, E. F. Heydt and Miss Dahl. Division Manager R. B. Hays of 
New York was present throughout the week and E. A. Haig of Harris 
burg was in attendance. 

MULTICOLOR PRESS. (See Russell Earnest Baum.) 

MULTIPOST COMPANY. (See Roesler & Company.) 

MUNSON SUPPLY COMPANY, New York, N. Y., displayed the stand- 
ard Munson pneumatic typewriter speed keys for all makes of type- 
writers and adding machines. The new brass ring in the key, it is 
claimed, will save the life of ribbons. Sure-Grip twirlers were also 
shown, ‘The donble flange of the rubber twirler eliminates the rough 
edges which are experienced on the typewriter. 

W. H. Kee, sales manager, and Irving Cooper, Philadelphia manager, 
were in charge of the exhibit, assisted by S. M. Woodruff. 


NATIONAL CASH REGISTER COMPANY, THE, Dayton, O., exhibited 
a full line of cash registers, National auditing and accounting machines, 
adapted to sales analysis work, distribution of charges in cost account- 
ing, stock control, etc.; National savings bank machine which enters 
the data on a ledger card and the bank book at the same time, record- 
ing in the audit sheet on the machine as well. It automatically adds 
or subtracts and extends the balance—any amount from one cent to 
$99,999.99 in one, two or three totals at one time, printing the date, 
kind and amount of entry, old and new balance and account number. 
It likewise prints totals of withdrawals, deposits and interest, teller’s old 
balance and other classifications daily or at any other time. The credit 
manager control was an interesting part of the display. This device is 
operated in connection with a telephone system for use in department 
stores. The clerk picks up the phone and gets the credit manager, asks 
if the party is good for a certain amount and if the answer is ‘“‘no,”’ a 
buzz is heard in the device, while if the answer is ‘‘yes,’’ the O. K. 
is printed on the sales slip automatically. 

W. A. Outten, W. EB. Carlson, J. F. O’Hearn and C. A. Yunkes, rep 
resentatives of the main office, were in charge, assisted by John T. 
Watson and R. D. Small of the Philadelphia office. 

NATIONAL TRAINING SCHOOL FOR FILING. (See Shaw-Walker. } 

NELSON’S LOOSE LEAF ENCYCLOPAEDIA, (See V. E. Sutliff.) 

NOISELESS TYPEWRITER COMPANY, THE, New York m @. 
Here were exhibited the various models of Noiseless typewriters, in- 
cluding machines with different styles of type and in carriage widths 
from 10 to 36 inches. Capable demonstrators were on hand to explain 
the different features of the Noiseless. Anotber item of interest was 
the exhibition for the first time there of the Noiseless portable, which 
weighs only six and one-half pounds without the case and eight pounds 
in the case, and embodies the noiseless feature of the standard machine. 
It is claimed that this machine is one of the speediest machines in 
operation. The same size keyboard as the larger machine with the same 
size platen are other features. 

This exhibition was in charge of Barent Vos, Philadelphia sales man 
ager, assisted by members of the selling force of the Philadelphia office 
E. J. Sheehan, general sales manager of the company, was also in 
attendance. 

OFFICE APPLIANCE COMPANY, THE, Chicago, Ill. Office Appliances, 
the journal of office equipment, explained its service to the industry. 
Through its news and general articles it keeps its readers in touch with 
live business suggestions, recent inventions and progressive ideas in 
the office equipment field. It puts the buyer in touch with what he 
needs and places the goods of the seller before those who wish to buy. 
Its advertising pages are a practical directory to the office equipment 


industry. 
This booth was in charge of Charles H. Everly, eastern manager, 
Russell B. Williams, circulation manager, and Dwight N. Briggs 


OFFICE DEVICE COMPANY. (See Mailometer Company.) 

O. K. MFG. CO. (See Roesler & Company.) 

PHILADELPHIA METAL FURNITURE COMPANY, Philadelphia, 
Penna., displayed the. Art Metal Construction Company’s complete line, 
consisting of steel filing cases, desks, light weight safes, Underwriters 
model safes, engineering equipment, such as vertical planfile cases and 
plan drawer cases, also various samples of steel, bronze and marble 
banking room equipment together with samples of hollow metal doors 
and trim for general building purposes, such as used in office buildings, 
hospitals, etc. One of the interesting parts of the display was that 
of a cabinet with one drawer worked back and forth by an electric motor 
to show the easy running qualities of the Amco suspension. 

P, ©. Werkheiser, president of the company, and W. | Thomas, 
secretary and treasurer, were in charge, assisted by B. M. Guyger and 
L. W. Holland in the regular stock line of filing cases and office equip 
ment. E. M. Underwood, assistant sales manager of the Art Metal 
Construction Company, Jamestown, N. Y., was also in attendance. John 
H. Beans, H. 8S. Hughes and W. H. Morrison, special representatives, 
were in charge of the display of bank equipment. 

PHILADELPHIA SCHOOL OF FILING, Philadelphia, Penna., ex- 
plained the course in filing provided for all systems A mail order 
course for home study was also explained here. Miniature systems, set 
up ready for use in the home, were shown as they come to the pupils. 


Mrs. Frances Palmer, principal, was in charge, assisted by Misses 
Blair, Warmuth and Glein. 
POLAR MANUFACTURING: COMPANY, Philadelphia, Penna., demon- 


strated their entire line, consisting of about forty different office articles, 
the newest of which is a linoleum desk pad. Other items included chair 
pads, commercial stationery racks, desk drawer trays, paper weights, 
memo pads, pen and pencil trays. A novel catalogue was distributed to 
dealers. 

Maurice R. Landes, proprietor, was in charge, assisted by Joseph 
Seiberlich, E. K, Acker and Frank Bradley. 

POMERANTZ, A., & COMPANY, Philadelphia, Penna, featured the 
Samuel C. Tatum line of loose leaf systems and devices, in addition te 
the Federal binder and Utility steel posting machine trays. Strength of 
construction, compression on sheets when not in use obtained with a 
lever, eliminating the follower block, accessibility and automatic lock, 
are among the features of this tray. 

The booth was in charge of F. A. Lyon, assisted by William Rein 
hardt. F. L. Snyder, of the New York office of the Tatum Company, 
was present during the week. 

R. F. PORTER. (See Addressograph Company.) 

POSTAGE METER COMPANY, New York, N. Y., exhibited postage 
meter machines and postage meters and the Universal permit printer, as 
well as post office canceiling machines. Metered mail and permit mail 
both are now provided for by this company, but their postage meter 
machine is their principal device. This device has a detachable meter 
which is taken to the post office where a certain number of impressions 
are purchased and when this impression is affixed to an envelope, the 
process of delivery is very much hastened because there is no time lost 
in counting the letters mailed, the meter taking care of all that, having 
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No. 327—STOOL IRON 


No.'334—-OFFICE CHAIR IRON No. 336—TYPEWRITER CHAIR IRON 


MADE UNDER OUR OWN PATENTS 


COLLIER~KEYWORTA, CO.,, 


GARDNER,.MASS., U.8.A. 
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SSLUINVNU000UNUNUH HALAL 


TIME IS MONEY cs: 






either when changing a rail ahead of the 


fast express— 
or——when changing sheets 
in a Loose Leaf Binder. 












OF COURSE, the latter case 
doesn’t involve as much 
as the former, BUT 


Pennies are only 
young dollars 
THEY GROW! 








on the little lever and 
the ledger springs open— 
200 PER CENT EXPANSION! 


Ose SUPER EXPANSION 
KEYLESS LEDGER OUTFIT 


Saves time—therefore money—in changing sheets. Its great expansion provides ample 
finger space so sheets can be quickly inserted or removed without danger of tearing. 


| TWO SIZES 
BINDER— Full Brown sce uae Index and 200 sheets 
size 7}x102 . ; ‘ . PRICE $ 6.00 


—Same equipment but in ‘denee size 91 x 11i 7.50 


—Half Corduroy with LEATHER TAB INDEX and 
PEN RULED SHEETS 93 x1li_ . : - 10.00 


DEALERS TELL US THIS IS POSITIVELY THE BEST VALUE 
IN SMALL LEDGERS THEY HAVE EVER 
BEEN ABLE TO OFFER! 


IF YOU HAVEN’T THE SUPER EXPANSION IN STOCK 
BETTER GET BUSY NOW! 


= A slight pressure 
= 


STATIONERS LOOSE LEAF CO. 


342-346 Broadway 


= 174 Wooster Street Milwaukee, Wis. 23 North Franklin Street 
= NEW YORK CITY CHICAGO 


STITT TTL TTLLMUULLLMALLLLUULLLAPLLLAUCLPCLCUOCLUOULUUUULUUUUUUUULOOULOTUOULUOULNUUTNUUULNUUULUPUUIUUUUUUUUCUUUUTOUUNUO TOUT OOM C = 
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1 double counter to check by. No more impressions than are bought can 
be procured from the meter. The Universal permit printer, which is this 
company’s newest machine, is capable of handling four hundred letters 


a minute. 

The exhibit was in charge of F. M. Reeder, general sales manager, 
assisted by H. G. Evans, E. J. Lee, W. H. Wheeler, Jr., assistant sales 
manager, F. E. Poor, James G. Sweet and F. C. Spaulding 


— * 
POSTCRAFT COMPANY. (See Russell Earnest Baum.) 
POWERS ACCOUNTING MACHINE COMPANY, New York, N. Y dis 
played the Powers accounting machines, which consist of punching ma 


hine for the perforation of cards, sorting machine which automatically 
sorts cards into desired facts, and tabulator-printer, which mechanically 
selects, automatically adds and prints these facts on ruled sheets or roll 
paper. The sorting and tabulating operations are entirely controlled by 
the perforations in the cards. 

H. F. Shires, district manager, was in charge of the booth, assisted 
by R. B. Quay, E. B. Burns and F. P. Hayes 

PROVIDENT LIFE AND TRUST COMPANY, THE, Philadelphia, Penna. 
Here was shown the necessity of business life insurance, by litera 
ture etc, 

This booth was in charge of Denny D. Wright, Samuel McClellan, 3rd, 
William Ewing and Cortlandt M. Richardson 

PUBLIC LEDGER COMPANY, Philadelphia Penna., explained the 
news service of one of the oldest publications in Philadelphia The 
paper is published in three editions, the Morning Public Ledger, Evening 
Public Ledger and Sunday Ledger. One day the limerick contest from 


the preceding Sunday's paper, whereby the paper gave $200 for the best 
last line, $100 for the second best and $50 for the third best, was de 
cided by twelve judges from representative companies at the show 


The exhibit was in charge of Mr, Greenwald, assisted by J. R 
Westcott. 

RAND COMPANY INC., North Tonawanda N y Here was ex 
hibited the new Public Service model, designed especially for large lists 
of names which must be placed in small space and still be accessible to 
a number of persons all at the same time Also, the stock control, pur 

ise control, personnel, cost, production and analysis controls, of prime 
interest in these trying times cf keeping the figures from the red ink 
column 

rhis exhibit was in charge of P. A. Swartz, district sales agent, 
assisted by J. B. Hendler, M. M. Lewis, J. G. McLoughlin, S. Newman 
ind D. H. Rineard of the local service staff 

RAPID ADDRESSING MACHINE COMPANY, New York, N. ¥ Here 


ere shown addressing machines of various types, including the hand 
operated addresser apable of addressing between 1,200 and 1,800 pieces 
ff mail matter per hour, model No. 1-D motor driven addressing ma 
hine, equipped with skipping and repeating attachment, the Indexo 
graph system as used by mail order houses for catalogue addressing 
Model No. 1-K rotary equipped with automatic envelope feed and stack 
ing attachments ittracting considerable attention It is claimed this 
achine will address ten thousand envelopes per hour, stacking the 
ildressed envelopes in alphabetical order as they come from the machine 
E. E. Mills, general sales manager, was in charge of this exhibit 
issisted by H. ¢ Hammig, district sales manager, I. B. Thomas and 
\ Wachsmuth, salesmen. 

REUTER, INC., CARL H., Philadelphia, Penna demonstrated various 


models of Brunsviga and Archimedes multiplying and dividing machines 
Nine models of the Brunsviga with a result capacity of thirteen to 
twenty figures and a carrying power of the same capacity were on dis 
play Six styles of the Archimedes both flat and keyboard styles were 
shown The Summater, stylus operated adding machine, whose features 
are cross footing and horizontal adding, was also a part of this exhibit 

Edgar H. Reuter was in charge of the booth 

REYNOLDS ENVELOPE SEALER COMPANY, (See Roesler & 
Company.) 

ROESLER & COMPANY, Philadelphia, Penna., displayed Multipost 
equipment, including stamp affixer and recorder, stamp registers, sealing 
machines, Reynolds envelope sealer, O. K. letter opening machines, Toledo 
mailing and parce post scales and the Innovator mailing system, pro 
viding for the latest methods of handling both incoming and outgoing 
mail The inter of this exhibit was centered in the new Multipost 
permit printer and sealer which is capable of running ten thousand 
letters per hour by the motor driven model, either one or two cent mail 
Some of its features include, the die and inking mechanism can be 
changed, automati feed, free water feed, sealed with rubber rollers 
with a corrugated metal roll on top for a pressure roll 

rhis booth was in charge of Miss B. H. Saylor, Elmer Young, Charles 
S. Osborne. A. E. Denise and E. R. G. Roesler W. J. Balkwill, factory 
superintendent of the Multipost Company, was present. 

ROTOSPEED COMPANY THE, Dayton, O., demonstrated a _ rotary 
stencil duplicator for reproducing typewritten and hand written facsi 
miles, office forms, drawings, etc 

The booth was in charge of Joseph A, Oswald, vice-president of the 





company, assisted b J. W. MacDonald, Philadelphia representative 
JOHN J. RUDDY (See Autographic Register Company.) 
SAFE-CABINET COMPANY, THE, Marietta 0., showed a complete 

line of Safe-Cabinets, the newest of which is'a bookkeeper’s desk with 

linoleum top. It contains all the different qualities of fire protection 


and combines the features of the bookkeeper’s desk and the safe, it being 
ble to move it around the room if required 

Dean Babbitt, Atlantic district manager, was in charge, assisted by 
E. V. Anderson, A. R. Sutherland, T. C, Grace, L. C. Whitby, 8S. M. 
Wass, H. R. Staley, [ V. Culver, W. J. Dooley 

SHAW-WALKER OMPANY, THE, Muskegon, Mich exhibited the 
Da-Visible index, vertical letter indexes and other methods of handling 


records rhe purpose of the Da-Visible index, their new product, is to 
combine the virtues of the visible panel arrangement with the compact 
ness and ease of operation of the hidden card drawer Another product 
shown was the Shaw-Walker filing safe, which carries out the same 


structural strength which is featured in the other product# of this com 
pany with any combination of filing arrangement desired in the interior. 
A light weight portable vault was also on exhibition The National 
Training School for Filing occupied part of this booth, going fully into 
details on the work being done. 

C. W. Norton, L. K. Straus, James F. Strong and Miss Jesme Spauld- 
ing formed the committee in charge of this display 

SIKES COMPANY (See Strawbridge & Clothier.) 

SMITH, L. C., & BROS., TYPEWRITER COMPANY, Syracuse, N. ¥ 
fhe various models of the L. C. Smith typewriters were on exhibition 


with competent demonstrators in attendance Some of the features of 
the L. C. Smith are ball bearing, less friction, less noise, long wearing, 
and interchangeable platen A stenci) cutting machine was displayed 
which takes care of this end of the demand 4 machine exhibiting the 
paper feed attracted a considerable amount of attention An electric 


motor operated the platen, cards being sent through perpetually 
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Neidich 
arbon Papers 


Typewriter 
Ribbons 


‘The Line of Lowest Ultimate Cost’’ 














Superficial appearances are deceptive 
particularly in chemical products like 
Carbon Paper and Typewriter Ribbons. 
Go deeper and you will learn of the in- 
trinsic value of our products as revealed 
in the character of their performance, 
and of our service, in time and under 
all conditions. 


You will discover that inherent element, 
that characteristic difference, that 
counts so much in making them—“The 
Line of Lowest Ultimate Cost.” 


Our “Superba”’ Brand above featured 


is a mighty fine medium-price quality, 
one of our best sellers. May wequote you? 


eidich Process 
Company 


Manufacturers 
ESTABLISHED 1898 


Burlington, N. J. 
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i 
Chair Makers for 78 Years 





IMMINENT 





No. 5473W 





= SUCCESS lies in the Good Will created 
by the quality of the goods carried in 
your house. 


DERBY 


Or FICE 
CHAIRS 


will help you attain this goal as they 
represent the’ best there is in workman- 
ship, style, finish and durability, which, = 
plus Derby Service, means repeat orders 
for Derby Chairs. 

The 5473W line illustrated is only one 
of our many winning patterns. All of 
our screw arid spring chairs are equipped 
with the well known Collier-Keyworth 
iron. 


Put our samples on your floor. Watch 


the result. 


P. Derby & Co.,, Inc. 


GARDNER, MASS. E 


SALES ROOMS: 
35th St., New York 
90 Canal St., Boston 


1319 Michigan Ave., Chicago 





78 Years 
i 


for 


Makers 
tile NUNN 


UMMM 
2) 
> 
Q 
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L. J. Harrington, Philadelphia manager,was in charge, assisted by a 
special committee appointed from among the sales force at the afternoon 
sessions and during the evening sessions by the entire sales force of 
the office. 

STANDARD REGISTER COMPANY, THE, Dayton, O., displayed mani 
folding registers for use in practically any industry. Some of the 
features of these mechines include pin wheel feed, exclusion of friction, 
automatic handle stop, perfect alignment and evenly measured documents 
furnished for use in the machine. The company devises systems to fit 
the need of each customer. 


R. W. Faul was in. charge of the booth assisted by H. M. Blackburn 


and E. 8S. Shields. 
STRAWBRIDGE & CLOTHIER, Philadelphia, Penna., exhibited the 
desks made by the Gunn Metal Furniture Company, which included flat 


top, roll top and stenographers’ desks as well as office tables with 
**‘Lino’’ top writing bed, also section bookcases manufactured by this 
company. Sikes office chairs in all finishes were also shown 

This booth was in charge of John Jackson, A. J. Eilenberg and H. C. 
Tily, 2nd, assisted by Louis Neebe and Clarence Melrose. 

SUNDSTRAND ADDING MACHINE SALES AGBPNCY, Philadelphia, 
Penna., showed the new Sundstrand cash register, which adds up the 
items in detail and gives a total on each customer's receipt, also, the 
combination cash register and adding machine, which not only gives 
the customer a receipt, but also segregates the sales in different columns 
so that complete information is furnished the customer as to the amount 
of each class of goods sold. The regular model of adding machine was 
also shown, in which several new features have been incorporated 

S. N. Johnston, Philadelphia manager, was in charge, assisted by 
Charles Espiseto and other members of the Philadelphia sales force. 
William M. Newsom, eastern manager, and J. Hanson Kerr, field supe! 
visor, were also in attendance. 

SUTLIFF, V. E., New York, N. Y. The Loose Leaf Encyclopaedia 
published by Thomas Nelson & Sons of New York was displayed here 
This encyclopaedia is revised every six months by the publishers and 


is kept abreast of the times. There is a service department in conne 
tion with the book which furnishes information on practically any 
subject. 

Mr. Sutliff was in charge of the booth. 

TABULATING MACHINE COMPANY, THE, New York, N. Y. This 
exhibit consisted of Hollerith electric tabulating and sorting machines 


key punches, gang punches and verifiers, which were demonstrated as 
to their use in analyzing material costs, payroll, sales and other infor 
mation necessary in conduct of business. Another product of interest 
was a machine recently put on the market, and is known as the ‘Card 
Counting Tabulator,’’ which is especially adapted to vital statistical 
work and can be used to advantage by departments of health or wherever 
a unit count is required. 

This display was in charge of J. T. 
William MacLardy. 

SAM’L C. TATUM COMPANY. (See A. Pomerantz & Compan 

TOLEDO SCALES. (See Roesler & Company.) 

UNDERWOOD TYPEWRITER COMPANY, INC., New York, N. Y. 
Here was displayed a complete line of Underwood machines, including 
correspondence typewriters, bookkeeping machines, portable typewriter, 


Wilson, B. L. MacChesney and 


fan-fold billing machines and the duplicator. A new device which 
ereated a great deal of attention was the felt-lined glass case which 


fits over the body of the correspondence machine leaving the keyboard 
free to the operator and which is designed to kill all noise in connection 
with the operation of the machine. By simply touching a button the 
cover springs back giving instant access to the entire machine 

E. Neahr, general sales manager, was in charge of the exhibit. 

VICTOR ADDING MACHINE COMPANY, Chicago, Ill., demonstrated 
the Victor adding machine. The features of this machine include eight 
bank keyboard capacity up to $1,000,000, self-correcting keyboard, visi 
bility and portability—-weighing only twenty-seven pounds. 

C. E. Dolaway, district manager, was in charge of the booth, assisted 
by M. H. Shrenk, F. W. Snyder, Charles Dunleavy, F. Collins, Jr., E. 
Kocher, C. J. McManus, H. M. Leisey and B. J. Steinberg. 

WALLER, M. P., COMPANY, INC., Philadelphia, Penna 
regular ‘‘Rapid Type’’ Acme devices, such as trays and revolving stands; 
multiple leaf ledger, which can be enlarged by inserting posts for new 
leaves; Acme bookbinder in two styles. eleven inch and fifteen inch, 
handling any size card up to eight inch; forty-five degree angle cards 
for the regular drawer card files were also part of this exhibit 

M. P. Waller and F. Flicher were in charge of the boot! 


showed the 


assisted 


by D. S. Brown, and Messrs. Garrett and Plankerton. 

WERTSNER, C. S8S., & SON, Philadelphia, Penna. This booth con 
tained an interesting display of maps. maptacks, map cases, map cabi 
nets, and mountings of various styles and finish, everything nnected 


with maps. 

G. S. Wertsner and H. D. Reichert 

E. V. WENZELL, Philadelphia, Penna., 
mercial photography. 

Mr. Wenzell, who was the official photographer of the sh was in 
charge of the booth as well. 

WESTERN UNION TELEGRAPH COMPANY, Philadelphia Penna 
This booth was maintained for the convenience of the exhibit and a 
messenger boy was always on hand to deliver messages. Telegrams were 
taken 2s well for transmission to all points. 

Mr. Phillips, city superintendent, was in charge of the boot! 

YAWMAN AND ERBE MANUFACTURING COMPANY, Rochester, N. 
Y The record protection of this company’s products was especially 
The steel fire wall cabinets and Underwriters label safes were 
filing 


were in charge of the booth 
displayed samples of com 


featured. 
on display, the safes in three different models. Four drawer stee 
eabinets and counter height cabinets as well were shown rhe execu 
tives’ efficiency desk, which comprises the use of filing in an office 
desk and high grade filing cabinets, comprised the wood section of the 
exhibit. The feature thai attracted the greatest attention in this dis 
play was the mammoth filing cabinet, eleven times actual size, fittea 


with solid bronze fittings. Guides and folders, eleven times the regular 
size, were shown in an actual drawer of this huge cabinet B means 
of an electric motor the guides, with appropriate wording thereo were 


dropped into the file in succession, electric lights being used to make 
this upper portion of the file stand out more clearly. 

Ladson Butler, manager of the educational department, and 
Grey, manager of the systems department, had charge of the 


Jack 
booth 


L. L. Schroedel, Philadelphia manager, and a corps of salesmen demon 
strated the company’s products. Francis J. Yawman, sales manager, 
\. H. Schaffer, production manager, Fred Erbe, secretary, all from 


Rochester, and F. Selway, sales promotion manager of the Office Specialty 
Manufacturing Company of Toronto, Canada, the Canadian auxiliary of 
the Yawman and Erbe Company, were present for a short time during 
the week, 
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“World’s Greatest Business Getter” 


- —Liberty Lumber Co., Liberty, N. yi 


“$2,200 Sales at $13.50 Cost” 


—Goshen Shirt Co., Chicago, Ill. 


ESTERDAY vou were over sold! Today 


you want sales! And here is the way to 
vet em! 












































|p, Ge eae sees fourth St-> 
- 4 Foor 
“From 500 Addressograph-ed letters costing ee ag Benton’ t11 
$13.50 complete, we got orders for 111 dozen | peor Siri- 
shirts—$2.200 worth of business! Another —" Fg 





letter to 4,000 prospects brought 319 orders at 
once and 80 rey 7,000 worth of sales!” 
Goshen Shirt Mfg. Co., Chicago. 


FREE Books to 


Help Increase Sales 
HOUSANDS of exec- 
utives have profitably 
read these _ books 


which tell how YOU can 
win sales quickly 








] “Mailing Lists Their 

Preparation sal and 
Uses.”’ 
By C. P. Ufford, Mailing 
List Expert, of Goodrich 
Rubber Company 

2 How Live Sales Promo- 


tion Puts Shar p Edge on 
Dull Business.”’ 
By A. J. Reiss, Sales Pro 
motion Expert 





F R 5 , 3 

rial Will 
- 

Convince You! 
EARN thru FREE Trial of this $57.50 Address- 
E ograph why the Liberty Lumber Co., Liberty, 
N. Y., call it the “World’s Greatest Business 
Getter.” Let a FREE Trial show YOU how the 
same machine increased Mead-Johnson Mfg. Com- 
pany’s sales 63% in 1921— a slump year for many 
concerns! No cost to you—no obligation ! Just rip 
off coupon and attach to your business letterhead! 


Alddresso —_ 


== 








General Ry 903 Van Buren St., Chicago 
Factories: Chicago, Brooklyn, London mA 
oe 
‘e 


Sales Offices and Service Stations 





Allentown E! Paso San Francisco 
Albany Grand Rapids Seattle 4S) 
Atlanta Houston Spokane 
Birmingham Indianapolis St. Louis OY 
Baltimore Kansas City St. Paul 
Boston Lo: Angeles Syracuse Va? es » | 
Buffalo Minneapolis Toledo a L£. 
Butte Newark Washington Ss re . y 
Chicago New Orleans co Py 
Cincinnati! New York oO": oe 
Cleveland Omaha rN ce” > on > : 
Dallas Philadelphia 4: pA os - Ay 4 
Denver Pittsburgh > ge 
Des Moines Portland 4 8 SS ge >” 
Detroit Salt Lake City xy Pp S ~ . 
Duluth San Antonio yA a bs & Se hf | 
. > - 2 
in Head Office: 60 West Front Street, Toronto GDS SRS AS oe | 
Vancouver—Montreal— Winnipeg \Y v — ay 7S SSS, oO 
foe. foe” ft 
OS 3 } > oN wad Of” x { 
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All Pencil Faults Overcome 
in the new non-clog PARKER 


PASRER 


Pencils 


Made with Jeweler’s Precision— 
has lead ejector and non-clog lead grip 
that works both ways 


















EORGE S. PARKER waited until he had 
perfected a better pencil before putting the 
Non-Clog Parker on the market—he was not 
content to offer dealers“ just another pencil,” dif- 
ferent only in name. 


The Parker Non-Clog Pencil positively over- ee 
. . ain attern— 
comes the trouble-making defects which have made in four 
appeared in pencils hurried on to the counter. Myles. 101, $1.50. 
301, $2.50; 501, 


Users of Parker Pencils are boosters; dealers $3.00; 401, $4.00 
feel it in increased sales and more net profit from 
the Parker line. 


These are a few of the improvements which 
give the Parker Pencil its leadership: 


1. No solder used in the construction. fe anand Fay 2 


- > ‘ Me three styles. No. 
2. Built with jeweler’s precision so that 106, iinseraced, 


parts are interchangeable. 
3. Bayonet lock cap which stays locked 


or comes off in an instant when lock 


is released. 
4. Non-clog grip that can’t jam. Propels, 

repels and expels the lead. Seorting Patseve— 
5. Long tapered point which looks well fasereted $3.30. 


and gives ease in writing. 


6. Guaranteed against defective mate- 
rial or workmanship for one year. 


Made in Four Metal Finishes YellowGold Plate 


. Pattern—made in Clip and 
Three Styles and Sizes vee ln, Ne Mail 
Parker Non-Clog Pencils are made in four metal finishes— igri SAMEERA PEMCGO. | 0a ean 


Triple Plate, Sterling, Yellow Gold Plate and Green Gold 
Plate—individual patterns in each metal finish. Each number 
of the line is available in three styles: full length with clip; 
medium length with clip; medium length with ring. 


JANESVILLE, WIs, 


Please send dealer's combination plan, de- 
scriptive literature and price list covering the 


full line of Parker Non-Clog Pencils 
Green Gold Plate 





. e —made i ES 
Write for details of our a ae X 
attractive combination plan Fed poner marr Street 
$7.50. ee a 





THE PARKER PEN COMPANY : JANESVILLE, WISCONSIN 


CHICAGO NEW YORK SAN FRANCISCO SPOKANE 
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(New Machines—Continued from Page 35.) 
A New Device to Hold Papers. 
A device which is declared to have many uses is known 
as Klip-Klasp, patents for which have been applied for. It 
is claimed that with the aid of this device, papers are as 


solidly held as in a book, yet instant reference can be made 
to any one of them without disorder or disarrangement. 








THE KLIP KLASP 


The device will do many things, because it is a clip plus, 
which can be easily moved, yet quickly applied while retain- 
ing its grip. The device is finished in bright steel or 
japanned in black, blue, red and other colors. It also 
may be had nickel-plated. It comes packed in a dozen to 
the box in neat containers with descriptive folders in each 
box. The device is manufactured by the Klip-Klasp Sales 
Company, 132 South Fifteenth street, Philadelphia 








STAFFORD’S “RENUOL.’’—Showing the 
New Furniture Renewer and Polish Made by 
S. S. Stafford, Inc., and Described on Page 

7 of the March Issue of Office Appliances. 











Roller Scratch Pad Uses Adding Machine Rolls. 
The Harvey Printing & Publishing Company, Harvey 
(Chicago suburb), IIl., produces the “Mascot” roller scratch 


pad for desk use. It carries a standard roll of adding 
machine paper, affording a supply of 10,500 square inches 
of paper suitable for pen or pencil. The user tears off 
sufficient paper after the memo is completed, thus con- 
serving paper If, however, he wishes to leave space 
below the memorandum to accommodate subsequent figures 
or writing, he can tear off as much extra paper as he 
desires, thus keeping the original memo and its additions 





“MASCOT” ROLLER SCRATCH PAD 


on one sheet. “Mascot” has an unusually large surface 
exposed for writing, allowing full space for the hand to 
rest on the paper, permitting natural writing, and avoiding 
cramped or illegible scribbling as often results from trying 
to write on a small desk pad from the desk surface. The 
device is obtainable in three finishes: brush brass, oxidized 
copper and black enamel. Extra rolls of paper can be 
obtained from the manufacturer. 
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Golding Cutters 


Below is an illustration of the Boston Cutter, 
the most durable and most complete single 
sheet cutter made. Very serviceable for cut- 
ting and trimming all office forms, legal forms, 
blue prints, tracings, price cards, announcement 
cards, or anything of paper, cardboard, wood 
veneer, thin leather or fabric composition. 





The Pearl and Golding Hand Lever Cutters 
illustrated below are small cut ers made espec- 
ially for cutting stock in quantity. Both styles 
in large use by multigraphers, stationers, 
schools, banks, small prin‘ shops, or wherever 
stock is to be cut in quantity. 





The Pearl Lever Cutter is made in sizes having 
cutting widths of 14} and 19inches. The Gold- 
ing Lever Cutter has a cutting width of 26 and 
30 inches, respectively. 


Golding Tablet Press 


Every office has a quanti y of obsolete station” 
ery or paper used on one side going into the 
waste basket. Stop the leak! Use the Golding 
Tablet Press for making this waste stock into 
handy scratch pads or tablets. 

Can also be used for block- 
ing and bundling. 





For Sale by Dealers in Office Appliances 


Manufactured by 


Golding Manufacturing Co. 


FRANKLIN, MASS. 
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“Falcon” 
RULER 


$52.50 


INFORMA TION 


School and Office Wood Rulers; 


Complete Catalog 


Check items in which interested, pin to your lett 


Factory 
FALCONER, N. Y., U.S. 
New York Office 
200 FIFTH AVENUE 





ASSORTMENT 


FOR CONSERVATIVE BUYING 
WE OFFER AN ASSORTMENT 
OF RECOMMENDED RULERS. 


SCHOOL RULERS 


71 Gross rulers cost $20.00 
Assorted 2c—3c—5ce—10c 
Can be retailed for $35.00 


OFFICE RULERS 


10 Dozen rulers cost $21.00 


Total assortment retails for 


WRITE FOR COMPLETE 


“falcon” Products 


The Complete “falcon” Line Offers 


an Assortment Permitting Economical 
Freight Shipment Without Overstock- 
ing — Striped Wood Clip Boards; 
Striped Wood Arch Boards; Flexible 
Wood Rulers; Flexible Steel Rulers; 


Desk 


Files and Letter Trays; Card Index 
Boxes; Falcon Arch; Pencil Boxes. 


erhead. prices 


and complete information will be sent. 


AMERICAN MFG. CONCERN 


A. 


Phone 
Gramercy 1175 
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Utility Desks in Extensive Variations. 

The Automatic File & Index Company, Green Bay, Wis., 
lays emphasis on the large number of practical variations 
possible in its “Auto-Utility” desks. They can be furnished 
in single or double pedestal size, any desired arrangement 
of filing equipment being available. A “tailor made” desk 
can be supplied to meet any requirement of executive or 
clerk. There is a flexibility of filing facilities which assures 
maximum efficiency and comfort. 

Features available to the users of “Auto-Utility” desks 
include the Automatic V-expanding file drawer, which cares 
for an unusual volume of flat sheets, samples, forms, 
catalogues, etc. The contents may be minutely indexed. 
These desks are built in wood-steel, the characteristic con 
struction of the Automatic File & Index Company, intro 
duced in 1917. The drawer bodies, followers, runners, and 
roller bearing extension drawer slides are true-formed steel, 
electro-welded. Genuine oak or mahogany is used, hand 
rubbed, and fitted with solid brush brass. Tops may be of 
oak or mahogany, battleship linoleum or genuine black 
Carrara glass, framed. 

The pedestals of “Auto-Utility” desks are separable, for 
convenience in moving, interchangeable, and even rever- 
sible, to afford filing service for both sides when used as 
a double desk. Options are tray shelves—with recess for 
paper, note book, pencil, etc.—and plate glass shelves 
to receive price lists, discount sheets, maps, etc., under 
glass. 











MODEL D. MAILOMETER COM 
BINATION SEALER AND PERMIT 
PRINTER.—This machine was de- 
scribed on page 58-f of the February 
issue. 








“Britannic” Calculating Machine. 


Guy’s Calculating Machines, Ltd., Truro Road, London, 
N. 22, England, has released the “Britannic’’ calculating 
machine for the market. It is a crank-operated machine of 
the portable type, weighing but eleven pounds. There is 
an automatic carriage movement, providing step-by-step 
action, with quick release when desired. The mechanism 
interlocks so that movement of any part of the machine 
is impossible unless all operating units are in correct work 
ing position. 


“Unique” Pencil in Red and Blue. 

The American Lead Pencil Company, New York, N. Y., 
is meeting the demand for a colored pencil with a thin 
lead with its “Unique” hexagonal pencil. It is useful for 
checking, bookkeeping and other uses requiring a con- 
spicuous mark without the heavy tracks left by the usual 
colored pencil. No. 1206 “Unique” pencil is blue; the red 
pencil is No. 1207. 


Weldon Roberts Line Extended. 

The Weldon Roberts Rubber Company, Newark, N. J., 
recently announced a wedge pencil eraser. A combination 
ink and pencil eraser in two sizes is also offered: “Tri- 
Flex” 90 and “Tri-Flex” 91. 






































OFFICE 























BéP 
Blank 
Books 


Devices 


THE LINE OF 10001 NUMBERS 


« 


hacked 6 
years of expert 
Heed es 
Gre Maury of, 
Products 








| 


i} 
| SOLD ONLY THROUGH 
| DEALERS 


| BooRuM& PEASE Co. 


‘Standard 


and Loose Leaf | 


Modem kacilities| 
8O | 















NEW YORK 
| 




















APPLIANCES 






— 


INDICATOR 





155 


654321 


jipression of Figures 





DEALERS: The American Visible 
Models 41 and 21 are the most sat- 
isfactory of all numbering machines 
for you to sell. 

You would not buy for your own use 
an old style blind typewriter. 

Then why sell your customer any- 
thing but our new “visible” machine? 

The “American Visibles” tell you what 
you are going to print before you print it. 

A fair profit for you in each sale. 

Our new folders bring in orders. Write 
for enough to cover your mailing list. 
They are gratis. 


Price, Model 41—3 movements..... $15.00 
Price, Model 21—9 movements..... $20.00 


All made with 6 wheels. 


AMERICAN NUMBERING MACHINE CO. 
220-230’SHEPHERD AVE., BROOKLYN, N. Y. 


123 W. MADISON ST., CHICAGO, ILL. 
66 HOUNDSDITCH, LONDON, ENG. 


Branches 
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Measured Protection 


RT METAL Service means supply- 
ing the proper equipment for every 
office need. 


So in designing our line of safes, Art 
Metal engineers have carefully analyzed 
the conditions a safe must meet in the 
face of fire and have produced, in meas- 
ured protection, models to meet every 
condition. 

First, there’s the 4-hour safe, bearing 
the Underwriters’ Laboratories “A” 
label, designed to meet the most severe 
fire conditions. 


Next comes the Art Metal 2-hour safe, 
bearing the Underwriters’ “B” classifica- 
tion label. This safe gives the utmost 
fire protection required by the average 
business. 


For less severe conditions, “Amco”’ 
model safes are offered. 


All these Art Metal Safes are built in 
four sizes, covering every business need. 
All can be equipped with interior filing 
devices for every size and kind of record. 

The Art Metal dealer is, therefore, 
able to offer each customer the safe that 
best answers their problem. This means 
more sales and profits to the dealer. 





eH t— —= 
yy ~~ 
YY Art (\etal 


y 








UNDERWRITERS’ LABORATORIES fg’ 


Disease teS- 34004 Maet. 








Are Natal 


JAMESTOWN, NEW YORK 
World’s largest makers of steel office equipment 
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C. A. Fischer & Co., Berlin, Put Out a New Stamp | | H 
Pad. 


A new self opening and closing stamp pad has recently 
appeared in European office equipment circles that prom- 
ises to offer a welcome solution to the ever present prob- e 


lem of a stamp pad that can be opened and closed without 
the usual binding of the cover or wearing out of a spring 
and the constant smudging of the fingers in the operation. 
Most pads of this sort have hitherto been constructed on 
the principle of a spring to open them and a pressure of 













the hand to close the cover again. ane re SR 

This self-acting stamp pad carries the trade name “Mo- { ee Be it 
ment” and is put out by the firm of C. A. Fischer & Co., had XAn OS sant cont 
Berlin, 30 W, Martin Luther Strasse 13, with exclusive x Wy ®nal aint Sent 1 
representation in the principal European cities. It is de- YY XK ny yi Ny K) wo wet 
scribed as an ingenious device, based upon the well-known RXX) eh ws ws 
principle of the lever in mechanics, but without the cus- . a a 








tomary spiral spring for raising the cover. The lever that 
controls the opening and shutting lies at the side of the 
stamp pad and carries a key at its end for the pressure of t ak 
the finger, similar to a typewriter key. By touching this is a guaran ee oO 
lever the cover flies ali the way back where its edge rests f 

on the other end of the lever, which has in the meantime user satis action 
returned to its original position. To close the cover the 
key tip of the lever is again depressed, and the cover is 
thrown back again. The pad is described as being so 
durably made that there is no wear or binding of its 
parts. 














The Clarotype Company Moves Offices. 

The Clarotype Company moved its offices April 1 from 
204 Franklin street, New York, N. Y., to 16-22 Hudson 
street. Increased space at the new address facilitates the 
handling of the growing volume of business. 

Leon Banov, secretary of The Clarotype Company, is on 
an extended Western trip, calling on the trade. He has 
found business increasing, and some of the dealers are 
agreeably surprised with improvement beyond their expec- 
tations. 


Denver to Have New Stationery Store. 


The Bluett-Hursch Stationery Company has been in- 
corporated at Denver, Colo. A store will be opened about 
April 1, handling stationery, office supplies and equipment. 
The Mountain States territory will be covered by salesmen. 
C. L. Bluett, a stockholder, is general manager of the 
Dawes Sales Book Company. Jack L. Hursch, who is 
general manager of the new company, was formerly with 
The Dictaphone as manager. 


Funke & Eggert in New Location. 

Funke & Eggert Company, formerly at 331 State street, 
Detroit, Mich., is now in a fine location at 430 Griswold 
street, in the heart of Detroit’s business district. During 
the first four years of the business, filing equipment and 
office furniture were the specialty. Two years ago a com- 
plete line of commercial stationery and supplies was added. 
The rapid growth during the two years past has necessi- 
tated increased space to permit affording customers service 
of the better kind. 





- Sales Co i ion is born of 
Smith Typewriter Sales Co. Weathers Fire. Satisfactio s 





° . 
The Smith Typewriter Sales Company, 218 North Wells quality alone. To main- 
street, Chicago, II!., suffered a loss by fire March 11. The ° . ® 
tenant on the ground floor was practically burned out. The tain the highest quality, 
fire burned through the second floor, and caused some dam- . s . 
age. There were but two days’ interruption to shipments | omens with moderation of price, 
: . . . rp . . : ? . St iit: e ° . 
by the Smith Typewriter Sales Company. The fire neces- is our consistent policy. 


sitated complete re-decoration of the offices. 


Collecting Small ‘Overseas Accounts. 





Catalogue covering com- 


The division of commercial laws, Bureau of Foreign and “ 
Domestic Commerce, is giving careful study to the prob- plete BARBEE line of wire 
lem of collecting overdue accounts in overseas trade. baskets sent upon request. 
Claims of less than $1,000 are not inviting to. lawyers here 
or abroad. = 


Preliminary steps are under way whereby disputes in ° 

foreign trade will be settled by arbitration, mediation or Barbee Wire & lron Works 
conciliation. A meeting of several associations with the nd 
Chamber of Commerce of the United States and the Conway Building 
Bureau of Foreign and Domestic Commerce led to resolu- 

tions asking that the Department of State negotiate treaties CHICAGO 
with foreign countries in which Americans are dealing. 
These treaties are to provide for arbitration between na- 
tionals of the various countries, and citizens of the United | i 1 
States 























158 OFFICE APPLIANCES April, 1922. 





DIEMER 
PRODUCTS 


| a around satisfaction 
—how buyers shy at that 
statement! They hear it 
everywhere—a rubber stamp— 
a statement usually made in a 
final desperate attempt to con- 
sumate a sale. All around sat- 
isfaction is possible. Certainly! 
But in how many instances do 
| you find merchandise that will 
| give it? Yet, we claim that 
i Diemer Products do give the 
user that same all around sat- 
isfaction. 
Diemer Paper Specialties substanti- 
ate our claims because: 
|} 1. The materials used in the con- 
| struction of each article are known 

















to be the best for the purpose— 


| 
| LEATHERETTE is a strong, 





brownish-red fibre material capable 
of sustaining hard usage; 

2. The wide variety of style 
and sizes shows a thorough 
and comprehensive knowledge 
of user’s needs; 

3. Our manufacturing and 
delivery facilities are of the 
be st—insuring prompt and re- 
liable service ; 

4. And each and every ar- 
ticle is manufactured the very 
best way known —by expert 
men. 

So in the Diemer Line, whether 
it be filing or mailing envel- 
opes, file boxes or card index 
cabinets, there are articles 
made of good, durable and long 
wearing material to fit all the 
needs of your customers. And, 
prompt and efficient service in 
filling your orders gets your 
goods to you when you need 
them. 

This is what is known as Diemer 
all around service. We have a 
handy size catalog waiting your 
request. Ask for it. 


JOHN F. DIEMER Co. 


107-109 Lafayette St. NEW YORK, N. Y. 



































LOOSE 12 Hi/CO. LEAF 











CBee WT 


————————— 


{ The increased facilities and added 
equipment provided by our new fac 
tory enables us to give quicker, better 
and more efficient service. 


{Stock Binders and Forms are 
shipped in 24 hours. 


§ Special Binders with stock metal 
parts are shipped in 6 days. 


§ Special metal parts in 10 days. 
§ Where quicker delivery is required 
than this schedule our Special Service 


Dept. is at your service—it meets the 
most exacting requirement. 


{ The Cesco Catalog with dealer's dis 


counts on request. 








Ghe CE.SHEPPARD. co. 
Van Alst 6 14 St, Dog Islan 
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Tt Takes the 
Overload Off the Brain 


This handy little memo book is remembering 
details for thousands of busy people every day. 
It starts the happy habit of writing dow: things 
to be remembered, such as appointments, phone 
calls, shopping lists, etc. 

Does away with carrying loose paper scraps 
with important notes that are always gettng lost. 

By relieving the mind of worrisome details and 
leaving it free for bigger things, it increases 
personal efficiency 20%. 


Just What You've Wanted 


When we say we have just what you’ve 
wanted, we mean we have what you can sell: 
the original “Things to Do Today” and “Jot it 
Down” memo books, first utilized by the N. C. R. 
Co. The former is for the hip or coat pocket. 
The latter fits vest pockets. 

Both sizes are used by crack salesmen, execu- 
tives, business and professional men everywhere. 
Adopted by Delco, Oakland Motor Car Co., Wm. 


Galloway Co., and many other large corporations, 


Big Profits—Quick Turnover 


“Things to Do Today”’ retails for $1.00, and 
“Jot it Down” sells at 75 cents. Covers are hand- 
made of good leather, and quality throughout. An 
extra pocket in the cover accommodates detached 
memo otes or business cards. 

Filler pads are of good bond paper, perforated 
for easy removal. 

These books are stocked by some of the largest 
stores in the country. They carry a nice profit for 
the dealer. One sale means several more sales. 
Every member of the family can use one of them 
profitably. 

Our attractive Silent Salesman, beautifully 
printed in colors, will help you make many sales. 
It’s furnished FREE WITH YOUR INITIAL 
ORDER. 

Many progressive dealers are “cashing in” on 
these books. You can, too! Write us today— 
don’t delay. 


The Schmieding Printery 
Leather Workers 
U. B. Building Dept.C Dayton, Ohio 
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a new kind 
of insert- 
able heading 


Vabash Celluloid Faced Headings— 
originated and made exclusively by 
The Wabash Cabinet Company—come 
in convenient strips with celluloid 
fused to their face. They can never 
become soiled or worn—and this means 
a permanently neat file and no loss by 
deterioration in stock. The strips are 
packed in groups so they cannot be- 
come scattered about. Being fused to 
the heading itself, the celluloid cannot 
work out of the tab to cut or prick 
the fingers. 





Number 48 fits the number 3 and 5 Wabash- 
Goodline Steel Tabs, 24%” and 4” wide re- 
spectively. Number 49 fits the number 1 
and 2 tabs—1% and 134 inches wide. The 
“Regular” fits all styles of metal tabs. There 
is an almost infinite variety of these head- 
ings from which to choose for every kind 
of file— alphabetic, geographic, numeric and 
chronological. 


These headings and the Wabash-Goodline 
Steel Tab Guide are two new Wabash devel- 
opments which possess the high quality 
and advanced thought characteristic of all 


Supreme Supplies. Either one will sell over 
all competition, while together they make a 
combination that is irresistible. 


They held vast possibilities for big profit. 
Investigate Write today for complete de- 
scription and prices, 





The Wabash Cabinet Company 


Desk 8, Department B WABASH, IND 








FILING SUPPLIES and CABINETS 


Rk 





THE WABASH CABINET COMPANY 
Desk 8, Department B, Wabash, Ind. 


Gentlemen: Please send me full particulars in regard 
to Wabhash-Goodline Steel Tab Guides and Celluloid 
Faced Headings 

IUMERG ccccccccovscns consebenebb sp eh ee eee 
AGGPORB ccocccevcccccessseene sees ahs Oa are 
City DUAte + o.64.5 cco shiek 

















RE see 


2 AME 


160 


Ohe 


COLUMBIA Seal 


OFFICE 


APPLIANCES 


April, 





1922. 

















REG U S PAT OFF 


...auarantees! 


Every box of Columbia Carbon 
Paper—in every grade—carries the 
Columbia Seal with it—stamped 
right into the fibre of the container 
cover—and remains with the user 
as a constant guardian of quality 
until the last sheet rerders its last 
and lasting impression. 


In an identical way, the Columbia 
Seal accompanies every Columbia 
Typewriter Ribbon and guarantees 
the same full measure of satisfac- 
tion. 


Like ‘‘Sterling”’ on silver, the Col- 
umbia Seal exemplifies perfection. 


This pledge to the consumer is a 
Sales Boon to the dealer—he sells, 
—then resells with confidence. 


His profits are certain because 
Columbia Ribbons and Carbons 
are above competition—withal, 
the consumer prices are moderate. 


Are you a Columbia Dealer?—If 
not, write today for details. De- 
sirable territory remains to be 
allotted. 





RAVENSWOOD 


GLASS DESK PAD 


The Ravenswood Glass Desk Pad 
possesses several distinct advan- 
tages not found in the ordinary 
type of desk pad. Some of these 
features are: 

1. Glass has long been considered the 
ideal writing surface—for smoothness it 
has no equal. The plate glass used in 
the Ravenswood Glass Desk Pad, with 


out blemish or flaw, is known as the 
highest grade. 


2. Glass when spotted with ink or when 
dirty through constant use, can be easily 
washed off and thoroughly cleaned. 


3. This eliminates the bother and the 
expense of renewing old, torn and dirty 
blotters. 


4. Under the glass, between the base 
and the glass, provides an ideal place 
for memoranda, price lists and other 
active reference data. 


5 And the one outstanding feature 

that is original and patented—“the finger 
hole at the edge of the pad.” This en- 
ables the user to lift the glass, easily, 
quickly and safely. 
These factors have placed the Rav- 
enswood Glass Desk Pads as real 
leaders—they are swift turnovers. 
Then considering the quality of 
workmanship, the first class ma- 
terials and a fair price, these pads 
are sales producers. 


RAVENSWOOD 


OFFICE SPECIALTIES CO. 
1800-02 Newport Ave. CHICAGO 














COLUMBIA « « ww w 


RIBBON & CARBON MFG. CO. 


69-71 VWVOOSTER STREET 


NEW YORK 


Branches —Throughout the United States 


| 
For Great Britain—Address our London Branch at 


212-213 Upper Thames St., London, E. C. 4. 











Originators of the Glass Desk Pad 


The “ROSCO” Glass Desk Pad, made inthe 
same shops, by the same workmen and the 
same designers, bears the same general 
attributes as the “RAVENSWOOD.” Made 
of finer grade materials and different in 
design, the “ROSCO” pad is popular with 
both dealer and user. Write for complete 
information. 
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(Passed Away—Continued from Page 66e.) 
Charles Storer Hitchcock. He failed gradually, ever cher- 
ishin& the friendships formed in Chicago. Contact with 
Chicago was maintained through correspondence with 
Chas. A. Stevens. Mr. Hitchcock’s son-in-law wrote of 
the pleasure which the Chicago letters brought him. Mr. 
Hitchcock was born at Hagerstown, Md 

An associate of Mr. Hitchcock in the Chicago stationery 
field remarked on the exceptional good character of Charles 
Storer Hitchcock. He was noted for his straightforward 
dealing. Customers found him ever ready to exert himself 
to the utmost to provide for their requirements, whatever 
they might be. A large following was the reward of his 
pleasing and gracious personality. He was well-known 
throughout the meme 5 and highly respected. 


William Webster Roberts. 

William Webster Roberts, who had been a stationer 
through his entire business career, passed away at Port- 
land, Maine, March 18, at the age of eighty-two. He had 
been in business sixty-one years, retiring last November 
because of ill health, He was the only son of Reuben D. 
Roberts, and was born at Portland, November 14, 1840. 

Other than six years, from 1864 to 1870, when he was 
employed in a store in Ohio, Mr. Roberts had lived his 
whole life in Portland. He became a clerk in the store 
of Dresser & Ayer, stationers, and became a partner two 
years later, the firm being Dresser, McClellan & Company, 
and later changed to Mosher, McClellan & Company. 

He went to the establishment of Hall L. Davis on Ex- 
change street near Middle and remained there until 1902 
when that business was changed somewhat and he with- 
drew that year and incorporated the William W. Roberts 
Company, being treasurer, and opened for business at 233 
Middle street, remaining a daily worker in that store until 
late in November, when his health became such that he 
undertook a rest and was never able to return to business. 

In August, 1919, Mr. Roberts sold his interest in the 
W. W. Roberts Company. The name was then changed to 
the Roberts Office Supply Company. Mr. Roberts con- 
tinued in the service of the new corporation until his ill- 
ness. F. E. Frost, the treasurer, is also treasurer of the 
Frost Office Appliance Company, Worcester, Mass., and 
the Springfield Office Supply Company, Springfield, Mass. 

A period of sixty-one years in business is most unusual, 
but such is the career of Mr. Roberts whose long and busy 
life covered a wide span in merchandising. His Portland 
experiences were centered in the same district, Exchange 
and Middle streets, for years ago Monument (or Market) 
square was considered too far up town for business. 

All who were in any way associated with this business 
and nearly all who were in any business there at the time 
of the Civil War, when he began, have passed away. He 
was one of the last of the “old school” store apprentices 
and merchants in the city. 

He was a member of the common council in 1875 and 
1876 as a Republican from Ward Three, with but two men 
now living who served previous to that far distant period. 

He was a 32nd degree Mason, member of Ancient Land- 
mark Lodge, Mt. Vernon Chapter, the Council of Royal 
and Select Masters, Portland Commandery and also of the 
Odd Fellows, K. of P. and Portland Lodge of Elks. He 
attended the Universalist Church. 

Mr. Roberts married Arabella Waterman of Medford, 
Mass., in that city September 3, 1862, and three children 
were born of this union. George C. lives in North Yar- 
mouth and Alice McClellan is the wife of Allen O. Goold 
of this city. 

- - + 
Frederick S. Stewart. 

Frederick S. Stewart, for many years in the Chicago 
stationery field, succumbed to a brief illness March 15, 
aged seventy-four. Interment was at Rosehill cemetery. 
The widow, with two sons—Ben. W. Stewart and Fred S. 
Stewart, Jr.—survives. In recent years Mr. Stewart was a 
salesman with Geo. E. Cole & Company, Chicago, Ill. Pre- 
viously he had been with the Western News Company, 
Chicago; Standard Paper Company, Milwaukee, Wis.; John 
Morris Company, Chicago. 

- As 


Sherman C. Hoeflich. 

Sherman C. Hoeflich, who passed away in March, was 
prominent in Philadelphia as a manufacturer of office sta- 
tionery forms and direct mail advertising material. He had 
been in business since 1877, the present location of the plant 
being at 212-16 Dock street. He was active in the Ty- 
pothetae of Philadelphia, and its predecessor, the Printers’ 
Board of Trade 
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[N selling furniture a favorable first 
impression is a most valuable asset 

-that is why office chairs are made 
pleasing in appearance. But the true 
value of an office chair is found in its 
proper design, correct construction, 
in the use of first class materials and 
fashioning by expert and skilled work- 
men. To guarantee these essential 
factors, which time, use and abuse 
alone will disclose, is the purpose of 
the manufacturer’s trademark. 


For forty years the Karpen trademark, the 
iron-bound guarantee of superior work- 
manship, design aad materials, has been 
known and recognized t the 
furniture world. You can make the Karpen 
trademark, your trademark—the Karpen 
guarantee to you, your guarantee to your 
customer. Ask for further information 


S. KARPEN & BROS. 


CHICAGO MICHIGAN CITY NEW YORK 
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\ _ [dentification 





As long as X equals an un- 
known quantity, beware of X. 
Guesswork has wrecked many 
ships and sunk many fortunes. 
Safety depends upon _ exact 
knowledge. Identification 1s 
the process that turns doubt 
into certainty, and danger into 
security. 


BYRON WESTON CO.’S 
LEDGER PAPER 


is a known quantity, always clearly 
identified by the watermark. Its daily 
employment for record-making and 
accounting, is the only safe method 
of insuring the permanent preserva- 
tion of valuable facts and figures. 


A sample book will make 
certain identification 


BYRON WESTON CO. 
DALTON, MASS. 





Harold P. Hedman. 

Harold P. Hedman, president of the McClain & *Hed 
man Company, commercial stationers and office equipment 
dealers at St. Paul, Minn., passed away on Friday, March 
10. Mr. Hedman was a man who was greatly admired and 
esteemed. He was a fine, clean cut man with a lar ir 
cle of friends. 

At the time of his death, he was about thirty-five 


age. He started in business at about fifteen years of age 
with the McClain & Grey Company, after finishing a grade 
school education. He pursued his studies, however, eve 
nings through various courses, one source of educatio 
having been the Y. M. C. A. evening classes. In after 
years he succeeded S. G. Grey, when the firm became the 
McClain & Hedman Company. Still later he took over the 
entire active management of the concern, buying out F. O 


McClain. 

His immediate family who survive are Mrs. Hed: 
their daughter, Harriet Ann, who is three years of ag 

Office Appliances extends the expression of its profound 
sympathy to the bereaved wife and daughter. 

- & 
Fred Lindsay. 

Fred Lindsay, for twenty-five years with the 
Bryant-Pierce Company, Aurora, IIl., died of pneu 
in March. He had charge of the shipping. 

-' & & 


M ller 


Andrew Bollong. 

A paralytic stroke terminated fatally for Andrew Bollong 
a manufacturing stationer and printer at 1 
street, New York, N. Y. Prior to entering business for 
himself about ten years ago, Mr. Bollong was general mat 
ager of Brower Bros., Inc. 

+ + + 
Schuyler C. Miller. 

Schuyler C. Miller, senior in the American Stantionery 
Company, Peru, Ind., succumbed to appendicitis a short 
time ago. He had been a newspaper publisher years ag 

' bk & 


Charles Felton. 
A veteran of the stationery field, Charles Felton, 
away following a stroke of paralysis. Mr. Felton had 
been in stationery lines over thirty-five years, the last 
twenty-six of which he spent in the employ of the Shall 
cross Printing & anaes %g Company, St. Louis, M 


Eugene F. Casanova. 

Members of the typewriter fraternity will learn with re 
gret of the death of Eugene F. Casanova, who passed awa 
in the early part of March at San Francisco, Calif. In 191 
Mr. Casanova was connected with the San Francisco off 
of the Royal Typewriter Company, Inc., and was promoted 
to the managership of the Seattle office. Later he was con 
pelled to give up work on account of an affection of the 
throat. He tried various climates, but without obtaining 
the hoped-for benefit. 

' + + 


Orlando Burr Hastings. 

Orlando Burr Hastings, a retired manufacturer of sta 
tioners’ specialties, passed away in March at his home i 
Brooklyn, N. Y. He was seventy-three years old, a na 
tive of Rochester, N. Y. Mr. Hastings had resided i 
Brooklyn most of his life. The widow, one daughter 
two brothers survive. 

- + + 


Nathan Beman. 

A brief illness terminated the earthly activities of Nathai 
Beman at Seattle. He was sixty-three years old Mr 
Beman was with the legal blank department of the Low 
man & Hanford Company for the last twenty years. He 
was one of the best-informed men in the state on electio1 
laws and forms. His widow survives. 


Barnes Joins A. D. Joslin Mfg. Co. 


John Barnes, who will be remembered in the trade be 
cause of his connection with the Roberts Numbering Ma 
chine Company several years ago, is back in the States, 
vice president of the A. D. Joslin Manufacturing Company 
223 West Erie street, Chicago, IIl. Mr. Barnes was de 
tailed to handle the Canadian trade of the Roberts Nun 
bering Machine Company in 1912, organizing the Canadia1 
Numbering Machine Company, Toronto, Ontario, Canada 
Later the Canadian company was acquired by Mr. Barnes 
He continues his interest in the Canadian Numbering Ma 
chine Company, while giving all his attention to the sales 
work of the A. D. Joslin Manufacturing Company 
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“Who Needs It Next?” 


The question that helps you get 
100% service out of the Monroe 

















There are two kinds of calculating machines, Some 
loaf on the job. They are idle a large part of the day— 


idle because no one can use them ex- 
cept the trained operators; 


idle because the machines are limited 
in their application and cannot 
handle the entire figure burden; 


idle because the machines are not port- 
able; the workers preferring men- 
tal figuring to the trouble of carry- 
ing the work over to the machine. 





But put the Monroe on your fig- 
uring job. What a useful machine 
it is!) Busy every minute of the 
business day— 


busy because every man, boy or girl 
in your office can operate it with- 

out special training; simply turn 
he the crank forward to multiply or 
add, backward to divide or sub- 
fem tract; 


busy because the Monroe’s Visible 
Proof of Accuracy guarantees 
the correct answer the first time 
every time, even where decimals 
are involved; 


busy because the Monroe speeds out 
any kind of figure-work— your 
payrolls, cost sheets, invoices, 
inventories, etc. 


; busy because it is portable—the office 
Three sizes— F os 
a size to fit every business— boy can easily carry it right to 
20, 16 and 12 place capacities the desk that needs it next. This 
convenience stimulates the use 
of the machine on all figure-work 


| 





in the office. 
A 15 minute course in figuring 
A Monroe salesman can show you—in obligating you in any way. The coupon 
15 minutes—how to figure on the Monroe. below makes it easy for you to invite 


He will be glad to do so, without him. Simply sign and mail it today. 
MONROE CALCULATING MACHINE CO., Woolworth Building, New York 


TS ST TT 


Over 100 offices rendering Monroe ser- 
| vice in the United States and Canada. 





| Monroe Calculating Machine Co., Woolworth Building, N.Y. 
i Without obligation (check items desired) : 

{ } Send your folder describing the new Monroe, 
1 | ] Arrange for demonstration in our office on our work. 





Firm Name. ae fe 


Calculating Machine |" 


“Makes ALL Figuring as Easy as Turning the Crank”’ | Address eer 
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The Acme Stapler is made in four 
models, completely covering every 
possible requirement of modern of- 
fice practice. The usual office or- 
ganization is such that one or more 
of each size can be sold to a large 
office. The staple sales are auto- 
matic, and should yield a good an- 
nual volume of business for every 
stapling machine sold. 


The Acme Family 


The Acme No. 1—For heavy duty. A 
powerful toggle forces the heavy staple 
through thick documents, carpet sam- 
ples, roofing, etc. Holds 100 staples. 


The Acme No. 2—A utility machine for 
general purposes. Drives a broad, flat 
staple through thick, tough stock, yet 
binds thin paper without mutilating it. 
Holds 50 staples. 


The Sure Shot—An old favorite, reliable 
even when used by everyone around the 
office. It is the most economical ma- 
chine for permanently fastening papers, 
etc. Holds 100 staples. 


The Midget Binder—Takes but little 
room on the desk, and serves a wide va- 
riety of purposes. Sell one for every 
active desk in an office. Holds 100 staples. 


If you don’t realize the wide field of 
utility and sales possibilities of Acme 
Staplers, write us for information. 


Acme Staple Co., Ltd. 


1643-47 Haddon Avenue 
Camden, N. J. 


LONDON: Kado Company 

CANADA: Ernest J. Scott & Co., 59 St. Peter 
8t., Montreal 

SCANDINAVIA & FINLAND: Foreign Trade 
& Export Co., 206 Broadway, New York 

HOLLAND: Richard Weiniger, Singel 276, 
Amsterdam 

AUSTRALIA & NEW ZEALAND: Excelsior 
Supply Co., Ltd., Sydney, N. 8S. W., and 
Wellington, N. Z. 
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The New Lines of 
AUTO-UTILITY DESKS 


The enormously increasing demand for Utility 
Desks proves that busy business or professional peo- 
ple are beginning to realize the waste of time they 
are putting up with in using box drawer desks. Why 
should not their many different desk requirements 


be served by a better drawer arrangement? 


Auto Utility Desks have led in their field but since 
their appearance in 1914 many important improve- 
ments and refinements have been devised to add to 
their beauty of outward design and to their conve- 
nient, everlasting and easy operating interiors. 
Their cost is no more than others of equal quality. 


All Auto Utility Desks are built in Wood-Steel. 
It is the “Ideal Combination.” Steel and wood are 
used, both where they will serve their purpose best. 
Roller Bearing, quict, steel extension slide drawers. 
New flush panels. 






No. 5500 Line— 
Injali practical drawer combin- 
ations. Separable and inter- 7 
changeable pedestals. Finished in oak or genuine mahogany 
exteriors, steel interiors. Furnished in 4 leg styles also. 





Destined to be the’ Most Popular 
High Grade, Low Priced Desk Built 


No. 3100 Line—34x60. Same construction and quality as 
No. 5500 line. Roller bearing extension slide drawers. 
To retail at about $60.00. Various other drawer combinations. 










Send for General Catalog 22A 
and Desk Circular 1002A 


Our new Desk Catalog will be ready 
soon also. 


Home Office 
and Factory 
Automatic File 
and Index Co. 
West 10th St. 
GREEN BAY, WIS. 
Sales Offices: Chicago and Washington 


——, 
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Instant Reference File 
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There is real merit in Bircher Mailing 


td ttt ee ee ee 
os o> ssemaemannnens 


Systems. And a practical demonstra- 
a4 F : 3ircher Systems : lied ; ay 
tion—that is, Bircher Systems applie« rf 
° Pd . ' ; ta 
directly to the prospect’s requirements =' et 
; | E 
as 


and his business—will carry across the 
necessary conviction to complete the 
sale. WHY? Because Bircher Ma- =; 
chines do best what other mailing sys- = 
tems do well. = 


Tr a min 


Rapid, accurate, dependable, and adap- 
table to any demand, users of Bircher 
equipment claim it indispensable to 
their efficiency. They say that Bircher 
Machines and systems do the. work 
ordinarily required of nine clerks ; that 





IOENTLNSLATUOOAULLULE 


they cut postage costs 30%-50% ; and =| ‘6 , a 
that the incoming and outgoing mail =: A Pending Matter File 
reaches its destination in % the time ei a real necessity in every office as it 


formerly required. Illustrations are a 


part of equipment ont. eliminates the annoyance of continually 


hunting for active papers in files containing 
closed matter. The live matter should have 
a place for itself and that spot should be 
right at the end of the finger tips. 


The “Pending Matter File” is 


portable and equipped with perma- 
nent side pieces which, while permitting 
easy and instant access, insure retention of 
the contents while being carried about. A 
‘ single movement of the front plate locks the 
device and the capacity may be enlarged 
by the addition of sectional posts. The 
file will be indexed to suit user’s needs, tabs 
in one or two inch lengths—in any num- 
ber of positions across top of guides. 


If you are acquainted with or know 
the office equipment game, you can 
make good with the Bircher machines. 
There is still some desirable territory 
unassigned. Ask for details. 


The BIRCHER CO. 


(INC.) 


ROCHESTER, N. Y. 


UOMNUTVONEUUOUAUUUOUUUUSUAUUAROUH UA 








Write for full particulars or let us know your 
requirements. We'll be glad to furnish them. 


The Kohlhaas Company 


183 N. Dearborn St., Chicago, Ill. 


LIGHTNING 


ENVELOPE SEALERS 





hrsthvedbestieettietinetiendbetbeetintiendiedieatinthertondbestntetbadietinattadietinteadietintbadmtamatedadeatneteleaatanitadadedetedie tet ted kk ek ket ee ee ed ee 
HTML HVA ATH FI TH HTTP EHTEL TTT 


oo cece ncn nc cc ccccccesccccccccosasosesend 


NUNN 001 


Bo OMe n nn nnn mene enna enna anne en anna ns a2eseeve 


= 





A 


ES SEE SA. 


166 


OFFICE APPLIANCES April, 1922. 


BUILT 
TO ENDURE 


PRODUCTS 





_apuity ‘Always Paramount 











Mr. Dealer: — 
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HE Globe-Wernicke Lines of Goods afford good profits. ‘Thou- 


sands of loyal exclusive agents testify to this. 


Aside from profit what is your greatest concern in selling goods? 
Undoubtedly that they satisfy the customer, because a satisfied cus- 
tomer is the greatest asset a dealer can have. 


The eternal policies of the Globe-Wemicke Co. are: 


Ist. To manufacture goods which will endure against time, i. ¢., real quality. 

2nd. To give everybody a square deal. 

3rd. To give dollar for dollar value. 

4th. To so manufacture and sell goods as to cause the dealer and consumer to be- 
ccme part of the Globe-Wernicke selling organization—they being satisfied, 
their good will increases the sale of the goods. 

5th. To spare no pains to have Globe-Wernicke goods the best that money can buy 
and yet to cost no more than the ordinary kind. 


The,Globe-Wernicke Co. originated Sectional Filing Cabinets and 
Sectional Bookcases and have brought both to the highest state of 
mechanical and artistic perfection, meeting the most modern ideas of 
the world’s keenest office efficiency experts. 


Globe-W ernicke Goods always have been, are now, and always will 
be the standard for quality. They are built to endure. 
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TO ENDURE 


PRODUCTS 


Quality Always Paramount 
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Come to Cincinnati and get acquainted with us. 


Let us prove all the above nght on the home grounds, not in conven” 
tion, but to you personally, giving you our undivided attention, answer- 
ing all of your questions, explaining our cooperative service to help you 
increase profits and develop new sales fields, explaining our schools 
for salesmen to train them to better understand files and Hing systems 
so they can more intelligently sell big installations and small ones too. 


Let us show you how complete are our lines of goods: 


SAFES STEEL COUNTER HEIGHTS 
STEEL HORIZONTAL FULL WIDTH WOOD COUNTER HEIGHTS 
AND HALF SECTIONS STEEL SHELVING 
WOOD HORIZONTAL FULL WIDTH STEEL OFFICE STORAGE CABINETS 
AND HALF SECTIONS SUPPLIES FOR FILING CABINETS 
With these three lines you have at your STATIONERS’ GOODS 
command every possible filing device RECORD DESKS 
your customer could desire in a safe. SECTIONAL BOOK CASES 
STEEL UPRIGHT CABINETS CABINETS FOR MUSIC AND 
WOOD UPRIGHT CABINETS RECORDS 


Come and learn why the warmest friendships exist between Globe-Wernicke agents 
and al! members of the Globe-Wernicke organization. Write today and tell us 
when you are coming. When in Cincinnati telephone to the factory or call at our 
city salesroom, 128 East Fourth Street, and after seeing and understanding you 
will come into the Globe-Wernicke Family. 
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Oxidized Copper Round 
Waste Baskets have never 
found a serious competitor 


HE DAN-DEE Copper Round Waste 

Basket was the first basket we brought 
out. That was years ago. We made it to 
meet a popular demand—and made it well. In 
design and finish it was attractive—in con- 
struction strong and serviceable. 
From the first it was well received by trade 
and user alike. As its worth was proven the 
demand increased, until today we believe it is 
the most generally called-for Waste Basket on 
the market. 


True, we make other styles to meet other demands 


—demands well worth the while, but for sure-fire,, 


quick sales the DAN-DEE Oxidized Copper Round 


Waste Basket has never found a serious competitor. 


The spring and summer is waste basket season. 
Look up your stock now. Replenish it if it’s the 
least low. And let your next order, irrespective of 
size and specifications, be for the DAN-DEE, . 


Write for our dealer’s proposition. 
You will find it a money maker. 


ERIE ART METAL CO. 


Erie, Pa. 
ns 
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“Seasoned Timber” Salesmanship. 


Charles L. Estey, Advertising Counsel, National Associa- 
tion of Stationers & Manufacturers. 


comes to the tree—through seasoning. Out in the 
open, through storm and sun, comes strength. The 
wood in shelter, rots. 

You who are an employer, have this vital thing to re- 
member—that the help given your selling force should be 
of the kind which will season and develop their full powers. 
Teach them enough of your business that they may stand 
alone; create initiative. No salesman gives of his best 
unless his best is expected of him. 

No salesman ever reached high efficiency unless a sense 
of responsibility made it worth his while to put his mind 
and heart on his work. Most ability is wasted because the 
man behind your counter thinks himself and his talents un- 
appreciated. 

Many a merchant has the fault of the mother who says, 
7 ‘Rather than teach the children, I do the things myself 
it is much easier!” 

“Easier!” Yes, but not good for the ultimate develop- 
ment of the children. Initiative must be cultivated if 
your selling force is to have real FORCE! 

And the first step toward creating Initiative is educa- 
tion; full information along the lines of the business; plenty 
of knowledge of the products they are offering for sale. 
You who are in the stationery field, for example,—are you 
sure that your employes know what Paper is? Do they 
understand its origin, its history? 

They had Pencils out over the counter—do they know 
all about them? Can they reply fully to such questions as 
these—" Why is the word, ‘lead-pencil’ a misnomer?” 


S comes t in selling comes a good deal as strength 


“Who first discovered graphite for marking?” “How do 
they get the lead inside the wood?” Why should a child 
use a large pencil?” 

To know all about these things, and many more, is vitally 


essential if your sales force is to deliver service worthy of 
themselves—and of you. 

The right sort of Initiative is a power to foster, too, the 
spirit of organization. Your salespeople, men and women, 
will work in more intelligent harmony with each other as 
well as with you. Education along the lines of their chosen 
work will elevate their conception of that work, of you who 
organized it and ‘of their fellow-workers. Your Organiza- 
tion will then be like a big orchestra where everybody’s 
fiddle is essential and everybody knows what the other fel- 
low is playing. 

In fact, it all comes back to the old, old story—‘“Knowl- 
edge is Power!” To spread that knowledge broadcast 
among the fraternity of stationers and their selling force, 
the National Association of Stationers and Manufacturers, 
through its Educational Committee, is developing a series 
of most interesting illustrated B ulletins containing specific 
information about our own trade and told in rome: a man- 
ner as to hold general attention. The man or woman who 
sells stationery will be a better contact with the public 
because of the wide and interesting knowledge about thes« 
very necessary things they sell. 

The information will be issued in the form of Bulletins 
about Paper, Ink, Pencils, Pens—everything you sell. They 
will contain, of course, much which some of your people 
already know. But there is bound to be much of new and 
breezy matter which will entertain and hold ther atten- 
tion, while at the same time fitting them for m intelli- 
gent salesmanship. 

Further information concerning this important undertak- 
ing will be forthcoming from time to time as the work 
progresses. 


Bulletins on International Law. 


Several miscellaneous law bulletins of interest to ex- 
porters, are available at the Washington office of the Bureau 
of Foreign and Domestic Commerce, and the district and 
co-operative offices. (Addresses are given in our depart- 
ment, “For the Attention of the Manufacturer.’’) 

Miscellaneous Law Bulletin CL-13 deals with incorporat- 
ing under Chilean laws. 

Miscellaneous Law Bulletin CL-14 covers “American 
Corporations as Litigants in Philippine Courts.” 

Miscellaneous Law Bulletin CL-15 is an abstract of the 
Belgian stamp and import taxes. 

Manufacturers desiring to receive future issues may have 
their names placed on the mailing list by applying to the 
Bureau of Foreign and Domestic Commerce, Washington, 
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Master Grade 
Re-Manufactured mrt 


Underwood, Remington, Royal, L. C. Smith Bros., Monarch, Oliver 
AND ALL OTHER MAKES 


Wholesale —_ Export 


for Prompt Delivery 


Write Today for Price List No. 508 


WHOLESALE TYPEWRITER CO. 


LARGEST WHOLESALE DISTRIBUTORS 
326-330 Broadway, New York City, U.S.A. 


CABLE SALETYPE 
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May Ist and Your Customer's Office 


| This season, many of your customers will be moving their 
offices, some will be expanding their facilities and nearly all re-arranging 
their furniture. A considerable number will need new equipment. 











zl When it comes to desks, remember that for up-to-date 
working efficiency, neatly fitted moving parts and durableness, HOOSIER 
DESKS are sure to qualify. To the user they give many years’ better 
work—to you, good business and customer confidence. 


Have you received catalog “E”’? We'll be glad to send it. ° 


HOOSIER DESK COMPANY, JASPER, INDIANA | 


Formerly Jasper Manufacturing Company 
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Nearly a century of furniture making has created confidence in us 
with dealers. A franchise such as the Cutler Desk Agency is a 
good asset for any dealer who appreciates quality and finish, service 
and protection. Desks for Bankers, Executives and Corporations, 
in six complete grades. Write for catalog and agency proposition. 





} Desks 
20-64 Churchill St. ° 
Cutler Desk Co. BUFFALO, N.Y. OUSS. 


ENJOY USING 


ACCO CLAMPS 


100 PER CENT PERPEC T 


Full nickled—Strong of grip 
—Even uniform tension— 
Great capacity—Never 
weakens—Ihree sizes that 
meet all requirements— Attractive — 
Practical—Economical. 


CIRCULAR AND PRICES ON REQUEST 













Reade Ae at Witae SELIG NEW YORK.NY. 
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Regal Typewriter Company Opens Western 
Branches. 


Marcus Harwitz, general manager of the Regal Type- 
writer Company New York City, has just returned trom 
a trip to the Pacific coast and middle western states. The 
growth of business in the western and middle western ter- 
ritory has necessitated the opening of branches San 
Francisco and Chicago. It was for this purpose that Mr. 


Harwitz made the trip. The San Francisco branch is locat- 


ed at 79 First street, and the Chicago branch is on Jeffer 
son street. Competent local men with a thorough knowl- 
edge of the typewriter business are in charge of each 
branch 

The work which falls properly to the main executive and 
production offices will be handled as heretofore at the com 
pany’s New York headquarters. Shipments within the 
districts covered by the respective branches will be han- 
dled from stocks in Chicago and San Francisco, thus re- 
ducing freight charges. 











COMPANY, 105 
ILL.—An attrac- 


DISPLAY OF THE FAITHORN 


WINDOW 


WEST JACKSON BOULEVARD. CHICAGO 
tive display of ‘‘Redipoint’’ Pencils Arranged by E. W. Haddon, 
Then Manager of the Faithorn Store. The Display Material 


Was Furnished by the Pencil Manufacturers, Brown & Bigelow, 








St. Paul, Minn. The Striking ‘“Redipoint’’ Pattern Appearing 
on all Packages and Containers is the Motif of the Window Dis- 
play Material Furnished. 
Handbook for Tabulating Machine News. 
The Tabulating Machine Company, 50 Broad street, New 
York, have prepared a new hand book for the use of the 


a condensed 
pre- 


members of their sales organization showing in 
manner the way in which details and statistics can be 
pared and supplied to executives for quick perusal through 
the use of tabulating machines whereby the high spots 
and unsatisfactory conditions of any problem in business 
management can be made plain, simplifying the review of 
business tendencies and conditions through the quick classi 
fication of essential facts. 

The book contains illustrations which indicate the 
ner in which data is secured for the use of executives 
American Cash Register Opens Chicago Office. 
Mich., 


man- 


The American Cash Register Company, Saginaw, 
has opened a display room at 323 South La Salle street, 
Chicago, Ill. W. S. Andrews, the district manager, had 
been with the Burroughs Adding Machine Company seven 


teen years. 


Albert H. Miller Joins Advertising Agency. 


Albert H. Miller, who has been advertising manager of 
the Western Tablet & Stationery Company, St. Joseph, 
Mo., has made a change He is now with the Ferry-Han- 
ley Advertising Company, in the headquarters office at 
Kansas City, Mo 


Twelve Years’ Service Without Lost Time. 


M. J. Fahy, distributor in the Philadelphia office of The 
Oliver Typewriter Company, has completed twelve years’ 
service without the loss of a day for sickness or any other 


1 ' 


cause Any othe ididate for the peppy longevity class 
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LOOK AT IT 


This Way! 





“The Lock Behind the Leck” 














This end view of the heavy INVINCIBLE 
Safe Deposit Box door, lock and “‘Lock Be- 
hind the Lock’’ shows you what lock-punch- 
ing and door-sledging yeggs are up against wherever 
INVINCIBLE Safe Deposit Boxes are installed. 
INVINCIBLE Safe Deposit Boxes have never been 
robbed. That fact is interesting bankers everywhere. 


This Will Interest You ! 


Good A Safe Deposit Box installation of any 
P fi size represents a sizable unit of sale. On{tthis 
rorits you make gratifying remuneration. Little or no 
storage space is required and your sales effort is 

reduced to a minimum. 


Our advertising brings direct leads 
from every territory. These leads are nee 
over to our local dealers, who get ev 
assistance from this office. The INVIN' IBLE 
representation has a real dollar-and-cents value. Get yours 
while your territory is open. 


Repeat Your bankers can install INVINCIBLE 
B : Boxes a section at a time. After the first 
USINESS section, sales come automatically—as the in- 
stallation grows. The “‘sectional’’ feature: makes 
Our literature tells you all about it. 


NOW — — 
Follow That Impulse 


ee OO TE TE TE TS TT 


INVINCIBLE METAL FURNITURE CO. 


Dealer 
Protection 


sales easier 


| Manitowoc, Wisconsin. 
| Gentlemen 

Please tell me all about your dealer propo- 
t sition and sales helps on INVINCIBLE Safe 


j Deposit Boxes. 
Name 


Street and Number 





Town and State 
me ee I EE 
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OLD OLD 
HAMPSHIRE HAMPSHIRE 
BOND VELLUM 


Cabinet Boxes 


are now ready for you: 
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Imperial (susinss) Cabinet 


Both Bond and Vellum 


250 sheets 74x10} flat 
250 envelopes 3]x74 


Commercial Cabinet 


Old Hampshire Bond only 


250 sheets 84x11 flat 
250 envelopes 33x64 


Old Hampshire papers are always 
becomingly boxed. Each box is in- 
dividually cartoned. 


Let us send you a couple of each, 


more if you desire, that you may see 
and be convinced. 


FINE STATIONERY DEPT. 


Hampshire Paper Co. 


South Hadley Falls, Mass. 
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Uniform Values Important in Retailing. 


Elimination of “bargain” sales as the first step towards 
restoring public confidence in the retailer was urged by 
Alvin E. Dodd, manager of the domestic distribution de- 
partment of the Chamber of Commerce of the United 
States. Mr. Dodd spoke before the Ohio Retail Dry Goods 
Association at Columbus in March. 

A franker attitude with regard to his goods and his 
costs, and a policy that aims at giving the customer his 
money’s worth on all goods sold instead of “special” prices 
on particular goods, is necessary, said Mr. Dodd, on the 
part of the merchant. The public, he said, has grown 
suspicious and rightly suspicious of “bargains.” 

“Perhaps the most clamorous problem merchants face 
today,” said Mr. Dodd, “is the question of retail prices 
and the justification which merchants can offer for not 
selling commodities for considerably less than they are 
forced to pay for them. There seems to be a general im 
pression that every article which the merchant offers to 
the public in this period of price readjustment should be 
a bargain; and how the merchant is to fill his inventories 
with bargains only and pass them on to the public as bar- 
gains is one of the problems he faces. 

“It is probable that some of the merchant’s difficulties 
have been created by his deprecatory attitude; that is, in 
an attempt to increase sales he has educated the public to 
believe it is entitled to bargains and to a reduction in 
prices which could not, by any stretch of imagination, be 
materialized if he is to escape the clutches of the bank 
ruptcy court.” 

“Profiteering” Not General. 

Mr. Dodd in his speech answered charges by the Attor- 
ney General of “profiteering” by retail merchants, and 
voiced objection to the general use of the term 

“There may have been,” he said, “some justification for 
a use of the word during the war, since the supplies of 
necessities were depleted and their location was uncertain. 
You are familiar with what you paid for sugar because 
there was a general belief that there was not much more 
than a quarter of the supply of sugar which the country 
was accustomed to consume. Therefore, every merchant 
who had any sugar almost refused to sell it in the fear that 
he might not get any more and this staged an almost pro 
hibitive price. It was not profiteering—it was a simple 
illustration of the law that a price will rise through the 
force of the demand and that it will fall when the supplies 
evidently have passed the critical point. 

“So far as we have been able to determine there was no 
general profiteering during the war and since the term was 
invented to describe a supposititious condition the use of 
the word should be abandoned when even the appearance 
of that condition has ceased to exist. 

“Wage earnings during the war reached a very high 
point. This induced a high rate of expenditure among 
perhaps millions of people who had been accustomed all 
their lives to regard the expenditure of a dollar as a serious 
matter. 

Price Movements in Harmony. 

“The domestic distribution department has made some 
extensive and expensive investigations into the ratios of 
prices paid for raw materials and the wholesale and retail 
prices carried through from 1913 to the present time. The 
investigations covered sixteen or eighteen different finished 
commodities in wearing apparel and food and it showed in 
the most unmistakable fashion that all of the prices moved 
in the same direction at the same time, both upward and 
downward, and incontestably in obedience to the same 
economic forces. 

“If the movement of prices upward was due to profiteer 
ing someone must invent in turn a phrase which will have 
the opposite meaning in order to explain the reason why 
the prices move downward with greater speed than they 
ever moved upward. This expression must be not only the 
reverse of profiteering in its meaning, but it must be 
something which indicates a charitable act agreed upon 
by all merchants and manufacturers to lower prices in 
order to justify their continuance in business. Any such 
conclusion, of course, is ridiculous, but it is not more ridicu- 
lous than to assume that rising prices are due to a con 
spiracy on the part of all wage earners, manufacturers and 
merchants. 

“One of the most frequently-heard complaints is that 
merchants will not divulge their costs of doing business and 
that until their attitude is changed the public is justified in 
believing that the cost of retail distribution is beyond any 
reasonable necessity. With some little hesitation but with 
not much fear that I am wrong I am quite sure that the 
real reason why retail merchants do not respond to this 
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“All of the BIG things of today were the little ones of yesterday” 


CROCKER 
CHAIRS 


A chair for every purpose 





Shown permanently at 


Furniture Exchange Building 
Grand Rapids 


1414 South Wabash Avenue 


Chicago 


San Francisco Furniture Exchange 
San Francisco 


601 First Avenue, N. E. 
Minneapolis 





No. 6639-6UE 
Leather Spring Seat 


Seat, 19} inches between Arms 
Back, 18 inches high 


Crocker Chair Company 
Sheboygan, Wisconsin 


BRANCHES: CHICAGO NEW YORK MINNEAPOLIS OAKLAND 
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BENTLEY-GERWIG Desk Values are measured by 
Quality, Durability, Service 





A Complete Line guaranteed to meet all requirements of the modern 


business office. 





We desire to establish agencies with representative office equipment 
and furniture dealers. 








May we send you our complete catalogue and price list? 


Bentley & Gerwig Furniture Co., "Wv:"" 
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U-NEED-ME Desk & Chair Pads 


A Stationery stock well bought is half sold, and though there may 
be a clamor in the air for cheap goods, when it comes down to the 
final decisive action, the buyer remembers that serviceable equipment 
is well worth what it costs. U-NEED-ME Office Specialties are 
made to meet a standard of unvarying high quality—a standard that 
makes them cheapest for user and dealer alike. We ship promptly; 
our price-list means business for you; write for it today. 


Geo. E. Fox & Company, Manufacturers 


Until May Ist at On and after May Ist at 


35 West Kinzie Street 319-331 West Ohio Street 
Chicago, III. 





Patent Applied For 


























17 black degrees 
3 copying SELL VENUS PENCILS—Because the Pencil superiority built 
into VENUS Pencils at the start—the smooth non-crumbling 
leads and absolutely uniform grading, is consistently main 
Look over your tained in each and every pencil bearing the VENUS name. 
stock and send 
in an order. American Lead Pencil Co., 220 Fifth Avenue, New York 
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general demand for wmformation is because the retail met 


chants themselves, except in a very few instances, do not 


know what their costs of distribution are And if it is 
true that you do na know, is it also true that you ought 
to know? 


\ll of you are interested vitally in this problem and | 
assume from my knowledge of individuals in your ranks 
that you will give a whole-hearted support to it, furnish 
ing everything which is required in the nature of facts or 
figures which will contribute to an exemplification of the 
subject. We know that retail distribution no longer is a 
whispering gallery of secrets. ‘There is nothing in your 
affairs which should not and could not be announced by 
megaphone from the top of the Washington monument, 
and I hope soon to see the day when retailing will have 
mounted to as high a plane of ethics as the highest plane 
reached by medicine, divinity or law.” 





Improved Postal Facilities for Chicago. 


For several years it has been the custom of Chicago 
postmasters to include in their reports a demand for en- 
larged facilities, because of the crowded condition of the 
postal facilities in the Federal building. The present in- 
cumbent, Arthur C. Lueder, finds that a little rearrange- 
ment in the present building, supplemented by facilities in 
preparation in conjunction with the new Union Station, 
will provide for the natural expansion of Chicago’s postal 
facilities for ten years. 

The Chicago Union Station Company is erecting for 
the Post Office Department an eight story building having 
a floor capacity of 500,000 square feet, and this equipment 
will be used for the handling of mails. It will cost ap 
proximately $500,000 

The building will be equipped throughout with the latest 
belt conveying equipment. It will require seven miles of 
belting alone for the conveying machinery. The building 
is of the latest fireproof design of steel and concrete con- 
struction and furnished throughout with factory-type steel 
sash, to provide the maximum natural light and ventilation. 

The contract calls for completion by June 1, after which 
time it is intended to divert about 1,300 tons of mails daily 
into the new terminal. The building is designed to handle 
many times the amount of mail and ought to take care of 
the increase—in the parcel post mails for the next ten 
years—without difficulty. The sub-basement will contain 
railroad tracks so that the mails can be handled direct from 
the distributing rooms to mail cars. 

The conveying system will serve to simplify the classify- 
ing and sorting of the vast amount of parcel post packages, 
newspapers, and other bulk mail which passes daily through 
the Chicago post office. The mail order houses, where 
much of this mail originates, are co-operating by loading 
their parcel post packages in a new type of self-dumping 
truck which can be loaded at the plant of the mailer 
directly upon the motor trucks and rolled off to the new 
terminal post office and dumped on the conveying belts 
without intermediate handling. 

All this mail coming into the post office, most of which 
will be pre-cancelled, will be carried by the belts direct to 
the third floor, where the primary separation system is 
located. 

Here whatever mail is uncancelled will be cancelled and 
all the mail will be separated into eight classifications and 
placed on eight belt conveyors within easy reach of the 
operators. Seven of these conveyors will carry the mail 
to the various state separation tables, where it will be 
bagged for points within a few hundred miles of Chicago. 
Mail for the more distant states will be placed on the eight 
belts and will be carried to a secondary separation system 

The secondary system operates like the primary and con- 
tains eight belts for carrying the mail to separation tables 
where it will be bagged for different sections of the coun- 
try. From the state tables the bagged mail will be car- 
ried by a series of twenty-four belt conveyors located under 
the various floors to five spiral chutes, four of which lead 
to the train platforms and one of which, a two-bladed 
chute, leads either to the train platform or a storage room 
in the sub-basement. 

This record contract was placed with The Lamson Com- 
pany, Boston, Mass., in view of its wide experience in the 
designing and building of package handling systems. 
Practically all the larger post offices in the United States, 
as well as the mail order houses and wholesale houses, are 
equipped with similar package handling systems which 
facilitate the classifying, bagging and shipping of mer- 
chandise and mail 





The improved 


leri-Type 








3 Qs: Selling 
Features 


Every office, everywhere, is a Byron pros- 
pect. If business is “off” with you, it may be your 
own fault—don’t blame conditions altogether for 
right now other dealers are having good business 
on the Byron. 


Every time you make a sale you have put 
another Byroa salesman in the field. Our business 
to date has been built almost entirely around 
repeat orders and orders sent in upon the recom- 
mendations of users. 


Write us now for literature and our prop- 
osition to dealers. It involves very small invest- 
ment and offers quick turn-overs at a profit. 
Remember the 30 exclusive, patented features are 
found only on the Byron. 


one second 
and it’s open 


Guaranteed 


to save time, labor, 
stationery, floor space, 
to reduce costs and in- 
crease office efficiency 





Dealers: Right now is the 


time to sell equipment. Each day 
lost means sales lost —do it NOW. 


BYRON TYPEWRITER CABINET COMPANY 


INCORPORATED 


LOUISVILLE, KY., U.S. A. 
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No business house 
ever becomes so 
large and prosperous 
that it can neglect 
any of the little de- 
tails that are an out- 
ward expression of 
its standing. Good 


business stationery 


is one of these. 


erkshire, or 
a al 


express prestige in no 
uncertain terms. 


Eaton, Crane & Pike Co. 


Sponsors for Correctness 
in Correspondence 
225 Fifth Avenue, New York 
Pittsfield, Mass. 


PHILADELPHIA, PA. 
1024 Filbert St. 


BOSTON, MASS. 
633 Washington St. 


CHICAGO, ILL. SAN FRANCISCO, CAL. 
100 S. Michigan Ave. 770 Mission St. 


TORONTO, CANADA 
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Starting the House Organ 


The English Viewpoint on a Timely Topic. 
Written by S. M. Hills, and Printed in 
Sales Management (London). 


something akin to matrimony—an act to be carefully 

considered and not rushed into. Two items are essen 
tial—an editor and a policy. Be careful in the choice of 
your editor, for largely in his hands rests the destiny of 
the publication. 

The ability to write is not the only essential faculty. He 
should preferably have had some considerable business 
experience. He should know fairly intimately the type of 
reader to whom his publication will have to appeal. Adver 
tising is a subject which must also come within his ken, 
for, in reality, his journal is part and parcel of the firm’s 
advertising scheme. 

Having found an editor, the question of the policy of 
the paper will have to be outlined and discussed with him 
Don’t make the fatal mistake of thinking that cheap humor 
adds interest. It doesn’t. Most business men appreciate a 
joke, but, likewise, they are equally entertained by reading 
something of value and assistance in their daily business 
life. Use humor sparingly as you would a second color in 
a two-color layout. Make the humorous element supple 
mentary to the point at issue, or main theme of the pub 
lication, and do not insert jokes merely because they are 
jokes. 

If you see a good article or paragraph in another journal, 
by all means “snip” it, but have the decency to acknowledge 
the source, and don’t allow yourself to travel along this 
too smooth road of scissors and paste. By so doing, your 
journal will lose individuality. Many travel along that 
road, it is true, but that is all the more reason against the 
practice, if you wish your publication to be looked for and 
read by the recipient. 

It is well worth the trouble of searching for the new 
viewpoint, and present even old matters dressed in a new 
way. The average reader will not desire to see full-page 
photographs of the directors, or several photographs of 
the works. Such things may appeal to the vanity of the 
board or the managing director, but as business bringing 
stunts they are a waste of ink and paper. 

Segregate General and “Family” Matter. 

If the house organ is to be distributed to both staff and 
customers, keep the staff section at the back—away from 
the leading articles and solid matter. Remember, good 
illustrations hélp largely, first to attract interest, and sec 
ondly to make the magazine look more “appetizing,” and 
not too meaty. If the book must be all type, select a type 
of decent size which is easily read. The book may be read 
after hours when the eyes are tired. 

Your editor is an editor—not a writing machine. As an 
editor he has the ability to write and the ability to edit, 
which implies the selection of material and the improve 
ment or modification of that which is supplied. Do not, 
therefore, begrudge him a reasonable allowance for paying 
for contribution’. These, if wisely chosen, add to the 
news-value of the publication. A house organ is not a 
“puff book,” and the reader does not desire to read page 
after page of descriptive bouquets concerning your goods. 
In fact, some very successful house organs have not directly 
mentioned the goods at all, but have prospered on their 
news-value and thus implanted the producer’s name in the 
minds of their readers. And, lastly, be regular. 

Definitely decide whether your journal shall be issued 
monthly, bi-monthly, or quarterly, and in this connection 
it is wiser to go slowly at first. A quarterly can ultimately 
become a monthly if quality can be maintained in more 
frequent issues, but it is not a sign of improvement to 
change from monthly to quarterly. Don’t issue one num- 
ber and then let matters drift. Make sure of, or better 
still, plan out, at least three issues before the first one is 
posted, and keep the major portion of two issues always 
in hand. Continuity is of great importance, and, by its 
means, ordinary risks of non-publication are overcome. 

Thoroughly well done, the house organ is a sound 
advertising proposition, but if you are not going to do the 
job properly, it is better to leave it alone altogether, and 
select another avenue of publicity instead. 


T son production of a house organ is a serious matter, 


A man may wake his first baby just to see it laugh, but 
he never disturbs the peaceful slumbers of the second one. 
—The Hub Guide Post. 





" 


?!SF anv aRmRgeriss 


> an 
or 


coo“=- Se 


d 
e 


d 


it 





April, 1922. 





3 
—the Office Necessity 
They save time, prevent loss of im- 
portant papers, save miles of steps 
° and make desk workers more effi- 
cient. 
Live dealers find it easy to equip 
each desk in every office. And many 
are trebling their sales and profits 
by selling WORK-ORGANIZERS as 
complete desk equipment. 
YOU, too, can increase your profits 
with the WORK-ORGANIZER. 


Get These Profit Helps 


Let us help you with window display 
suggestions, training course for your 
sales people, etc. Write today for in- 
formation on “How to Sell More WORK- 


ORGANIZERS.” 
Work-Organizer Specialties Co. 


725 
West Grand Blvd. 


Detroit, 
Mich. 








\. 


WORK-ORGAN- 
IZERS belong IN 
the desk as well as 
ON the desk. 








PU 


Q. K. Even Print Device 
for the Multigraph 


Every Letter an Original 


You invested your money in the Multigraph 

to attain results in your advertising — do 
you realize that the heavy short line reduces 
those results? 


Your prospect knows that with actual type- 
written letters the “Dear Sir” and “Yours 
truly”’ are not heavier than the body of the 
letter. To keep him from throwing your letters 
in the waste-basket, you possibly tried filing 
down the type to lighten the impression, and 
spoiled whole fonts of type so that many char- 
acters failed to print up on subsequent letters. 
Why take a chance on this when you can 
remedy the whole matter with the 


O. K. Even Print Device 


SEND FOR SAMPLES OF WORK 
O. K. MULTIGRAPHING CO. 
Lincoln Building - Philadelphia, Pa. 
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‘KEEPING TRACK OF YOUR 
INCOME WITH $ MY FINANCES$ 
IS A PLEASURE, NOT A 
DRUDGERY’”’ 


Quotation from a User 


The Booklet of Directions furnished 
with each copy shows how simple it is to 
keep a ready reference record of every 
phase of one’s personal finances. 


Your customers need this book. 


JF KF 
Size 6%x3%—No. 308.... sos coun $4.26 
Sige 8%x5%—No. 311...........- 4.25 6.25 


Style KF is No. 1 grade cowhide. Style JF 
is second grade cowhide. Trussell patented, 
one-piece, all-leather covers 


Send for samples on approval 
and dealers’ discount. Window 
cards and mail enclosures supplied. 


TRUSSELL MFG. CO., Publisher 


3 No. Cherry Street Poughkeepsie, N. Y. 
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COMPo 


Non-clogging Paper Stapling Machine 


—- 





The Device That Prevents Clogging 


COM PO—in both nickel and oxidized finish, 
automatically feeds any standard No. 1 staple and 
directs their course thru papers, cardboard or 
wood, without clogging. Try COMPO and you 
will always USE COMPO. 


Compo Sales Company 


149 Church Street New York 
“COMPO— It will not clog’ 








Accurate Results Secured 
Users of the National Non-Slip Ruler 


The ruler is made from Sexible steel accurately 
graduated, having a Red corrugated rubber base, 
prevents slipping, which is so essential to the user. 


The combination of steel and rubber used in our 
Non-Slip ruler makes our product unusually attract- 
ive and, above 
all, it assures 


Efficient 
Work 









National Rulers are modern 
in every respect. They rep- 
resent the greatest advance- 
ment in ruler manufacture. 

~ We make them to English 
and Metric standards. The edges are true and 
smooth. The rubber is undercut, which avoids 
danger of inky fingers and blurred lines in ruling. 


Catalog and Price-list mailed on request 


National Rule Company 


Manufacturers 


Rochester New York, U.S. A. 
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Guides 
Folders 
Index Cards 
: Second Sheets 
Adding Machine Rolls 
Plain and Ruled Pads 


Wooster Brand Envelopes 
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Elsinore Typewriter Lines 











Elsinore Paper Co., Inc. 


MANUFACTURERS 


152-4-6 Wooster Street - New York 
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BUILT FOR SERVICE 


The Sealograph is built with the idea of 
service paramount. Being easily adapted to 
the requirements of any business establish- 
ment, it offers a longer and better degree 
of usage. 


The model B electrically driven Sealo- 
graph (cap. 150 per minute) is equipped 
with brass cut gears, two sets of rubber- 
covered sealing rollers, furnished complete 
on an iron stand which allows a greater ca- 
pacity for sealed envelopes. 


THE SEALOGRAPH COMPANY 


Chicago, Ill. 


737 Jackson Blvd. 


i 

The Sealograph pe 

is waiting pone Ca 
request for a >” 
demonstration. 
Particulars will 
be forwarded on 
request. 
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Chicago, Ill.—A sales school is in progress at the head- 
quarters of Ditto, Inc. 

Chicago, Ill.—J. A. Joy, president of Ditto, Inc., returned 
in March from a four months’ stay in California. 

Chicago, Ill—L. O. Back and O. J. Robbins are selling 
he F. & E. checkwriter in the local territory of Distributor 

F. O’Donnell. 

Chicago, Ill.—L. D. Camps, general manager of the Lis 
enby Manufacturing Company, left March 25 for the fac 
tory at Fresno, Calif. 

Chicago, Ill—The Pruitt Company, formerly at 112 
North LaSalle street, is now operating on the ground 
floor at 170 North Wells street. 

Chicago, I]l—Frank C. McChesney, consulting industrial 
engineer for Ditto, Inc., returned early this month from a 
tour of important Eastern cities. 

Chicago, Ill—F. H. Shinn, of the F. H. Shinn Company, 
Davenport, lowa, distributor in Eastern lowa and Western 
llinois for the A. B. Dick Company, was in Chicago 
March 29. 

Chicago, Ill.—W. C. Dunlap, president of The American 
Multigraph Sales Company, visited Chicago in March, 
during the course of a short business trip through the 


t 


entral states 

Chicago, lll.—Jos. McChesney, secretary of Ditto, Inc., 
returned in March from a trip to the Pacific coast. In 
addition to giving the San Francisco business show his 
attention, he visited local distribution centers. 

Chicago, IllL—A. F. Waltzinger, manager of the Roto 
speed Agency, has moved from Room 405 to more commo 
dious quarters at Suite 407, 106 North Dearborn street 
He now has charge of Chicago distribution for the “‘Husha 
phone.” 

Chicago, Ill.—J. D. Pohlman, of Edwin Barnes Company, 
had an opportunity to show his capacity for service fol- 
lowing the fire in the “Q” building March 15. Two hun- 
dred Edison dictating and transcribing machines were sub- 
ject to heat and water. 

Chicago, Ill.—R. R. Rubottom, formerly cashier of the 
Wichita Falls (Texas) National Bank, is now handling 
sales in northern Indiana for the American Banking Ma- 
chine Corporation. He makes headquarters in Chicago at 
the home office in the Wrigley building. 

Chicago, Ill—Thomas Pinkney, of the home office staff 
of the A. B. Dick Company, is on a business mission in 
Europe which will require six or seven months’ travel. He 
will cover the European distribution of the Mimeograph, 
assisting the dealers in extending the field. 

Chicago, Ill.—\WV. L. Stickney, vice president and general 
manager of the American Banking Machine Corporation, 
was a speaker at the eleventh annual convention of the 
Central States Bankers’ Association, held at Milwaukee 
March 20-21. Mr. Stickney spoke on teaching thrift in 
schools 

Chicago, Ill.—An interesting aftermath of the big West 
side fire March 15 is narrated by A. M. Walker, manager 
for The Dictaphone. One customer was completely burned 
out. Until he was able to arrange new offices he brought 
his correspondence to The Dictaphone office, recorded it 
on the cylinders, and had it transcribed, meanwhile pro 
ceeding with other affairs. 

Chicago, Ill—March visitors at the general offices of 
the A. B. Dick Company were W. J. Gilkey (vice president 
and general manager The Brooks Company), Cleveland, 
Ohio, and Wm. A. Bishop (Richardson & Bishop, Ltd.), 
Winnipeg, Man., Canada. Mr. Bishop is a member of the 
Winnipeg Male Voice Choir, which made its first appear 
ance in Chicago March 13, winning high honors before 
the music lovers of Chicago. 

Cleveland, Ohio.—A. D. Luke, representative here for 
the A. B. Dick Company, visited the general offices at 
Chicago last month. He makes headquarters with The 
Brooks Company, dealers in Mimeograph supplies 

Denver, Colo.—L. G. Yinger has joined the sales force 
of C. H. Fink, distributor for the Hedman Manufacturing 
Company. 

Detroit, Mich.—T. J. McLaughlin has rejoined the sales 
force of the Todd Protectograph Company, after a brief 
absence, during which he gave the furniture business a 
tryout 

(Continued on Page 196.) 





NIKE 


RIGINAL- 

ITY of pro- 
duct with new life 
in quality and at- 
tention to detail 
is the keynote to 
success in these 
times. Our agents 
who have seen 
the new 


IKCO LIN 


(Patent Applied For) 


are ready to meet 
the best comers. 
If you are a Sikes 
agent you know. 
If you're not, ask 
us about it. 








THE 


SIKES COMPAN 


PHILADELPHIA, U. S. A. 
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FURNITURE 





There is only one 
master pencil... 


and as one by one your 
customers try it, there 
is only one judgment 
possible for each to pass 
on i1t— 


“This is the best pencil 


I have ever used.’”’ 


Think. of the multitude, daily increas- 
ing, who say this emphatically of 


ELDorADO 


the master drawing pencil” 


JOSEPH DIXON CRUCIBLE COMPANY 
Pencil Dept. 98-J. JERSEY CITY, N. J., U.S. A. 








Canton, Ohio.The Haylor Office Supply Company, 
Cleveland avenue, N. W., caters to the entire range of of- 
fice equipment and supplies, carrying “everything from a 
pin to a safe.” 

Chicago, Ill_—A. W. Manuel has returned to his sales 
duties with the Chicago office of The Safe-Cabinet Com- 
pany, after several months’ absence due to illness. 

Chicago, Ill—Karl E. Castle has joined the local sales 
organization of The Van Dorn Iron Works. He has had 
extensive experience in the Chicago filing equipment field. 

Chicago, Ill.—L. E. Fisher, advertising manager of The 
Toledo Metal Furniture Company, stopped off in Chicago 
March 21 on his way to the Midwest Division meeting at 
Kansas City, March 22-23. 

Cincinnati, Ohio.—The Hall Office Furniture Company 
has moved into the five-store building at 306 Walnut 
street. There is a large warehouse in the rear. The first 
and second floors are devoted to furniture display. 

Cleveland, Ohio.—The Forman-Bassett Company ex- 
hibited steel office furniture at the food show held at the 
Auditorium. 

Detroit, Mich. > & Eggert Company, formerly at 
331 State street, is now in larger quarters at 1430 Gris- 
wold street. 

Fort Wayne, Ind.—The Central Office Equipment Com- 
pany, 1106-08 South Harrison street, has‘leased the store 
building at 120 West Washington street for ten years. The 
Packard Piano Company is the present tenant. 

Indianapolis, Ind.—The iocal branch of the Art Metal 
Construction Company has moved from 1602 Merchants 
Bank building to No. 1012 in the same structure. 

Jasper, Ind.—The Jasper Office Furniture Company has 
incorporated; capital stock, $100,000; directors—Joseph M. 
Sturm, Victor F. Sturm and John M. Schnaus 

Marion, Ind.—The Observer Company, publishers and 
printers, has bought the stock of the O. I. Crawford Com- 
pany, stationery and jewelry. A store will be established 
on the South side of the public square, handling wood and 
steel office furniture, office supplies and stationery. 

New York, N. Y.—E. S. Donovan has succeeded Moran 
& Donovan in the sale of steel office furniture at 300 Mad- 
ison street. 

New York, N. Y.—E. W. Ackerman, Jr., and W. P. 
Hood are now’ with the filing cabinet department of Clark 
& Gibby, Inc., 343 Broadway. Both gentlemen had for- 
merly been with the Shaw-Walker Company. 

New York, N. Y.—The Browne-Morse Sales Company, 
Inc., 339 Broadway, is distributing to dealers in the East- 
ern territory the steel and wood filing cabinets, indices and 
supplies. manufactured by the Browne-Morse Company, 
Muskegon, Mich. Local sales to consumers are handled 
by Clark & Gibby, Inc., 343 Broadway. 

Oakland, Calif—The Rucker-Fuller Desk Company has, 
it is understood, leased a large portion of the Dr. W. H. 
Wakefield building here. The Oakland store of this firm, 
under the management of H. L. Rucker, has experienced 
important business expansion. The new location will pro- 
vide 10,000 square feet. 

Philadelphia, Penna—A. S. Wright, of the Globe- 
Wernicke Company, Cincinnati, Ohio, visited the local 
trade in March. 

Pontiac, Mich.—R. V. Wells, office furniture, was in the 
Chicago market last month. 

San Diego, Calif—C. A. Mueller, of Carpenter’s, Inc., 
was formerly with the San Diego branch of the Pacific 
Desk Company. He is salesman of “Y and E” products in 
the commercial department. 

San Francisco, Calif—H. B. Rucker, of the Rucker- 
Fuller Desk Company, is in the East on business. Huis 
local headquarters are at the Mission street store of the 
firm. 

San Francisco, Calif—Thos. E. Landon is taking charge 
temporarily of the management of the Pacific Desk Com- 
pany’s store here, Charles H. LaFontaine, former mana- 
ger, being now connected with another firm. Mr. Landon 
was formerly manager here. 








San Francisco, Calif—J. Whalan, manager of the office 
furniture department of A. Carlisle & ( ‘ompan is taking 
a short business trip in the state. He iandiiens that bus- 


(Continued on Page 196.) 
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Imperial 


Steel Cabinet Co., 


2130-2152 Fulton St., 
Chicago, will furnish blue- 
prints and prices which will 
enable you to secure your 
customers’ orders for any 
kind of special metal cab- 
inet work. This company 
has been furnishing this 
class of work through the 
trade for eighteen years and 
has the proper equipment 
and facilities together with 
the necessary resources to 
take care of your require- 
\ ments in a first-class man- 
i ner. You can make this a 
SS profitable branch of your 
stock cabinet department 
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""¥ without additional outlay 

” on your part. All work 
guaranteed and furnished 
subject to inspection and 
approval. 

















100% 
VALUES IN 
PATTERNS 
MATERIALS 
FINISH and 
CONSTRUC- 
TION 664-C Oak 
GUARANTEED in Shelbyville Desks 








Live Dealers Only, Wanted for Exclusive Sales Agencies 


SHELBY VILLE DESK CO. 


SHELBYVILLE, INDIANA 
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You can be sure that 


NATIONAL DESKS 


are built right! 


National Desks, built in Herkimer, New 
York, are known by hundreds of dealers as 
quality furniture. They are quality furni- 
ture because we know just what goes into 
them; the lumber is sawed and seasoned 
under our supervision and we make up the 
parts ourselves. The line is attractive and 
complete. With National Desks in your 
furniture department, you can assure your 
customer of satisfaction. Write us for full 
particulars and catalog, 


NATIONAL DESK CO. 


Herkimer - é be 





N. Y. 





THE RUSH-FRASER DE LUXE 





The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental departments 


Used like a pencil; just a stroke and the letter or figure is erased- 
For quick, clean, invisible erasing it is incomparable. 


RUSH-FRASER 


An IDEAL Office Equipment Specialty 

combining luxury and economy 
THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


_— 


Sells at Sight to typists. steno- 
parses s. bookkeepers and 
aftsmen 
Made in 14K Gold finish. At 
your dealers or mailed direct 
stpaid insured for 50c in 
a Order or stamps. 
Liberal terms to the trade. 
Assembled twelve in handsome 
gold and silver display carton. 


Rush Eraser 
Company 


9200SA&K 
Building 
SYRACUSE, 
N. Y. 
Representatives for 
Holland 
and Dutch East Indies; 


BLIKMAN & 
SARTORIUS 
Amsterdam 
and Sourabaia, Java 
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ASK TO SEEIT 
cLEXIBLE DIAMOND BRUSH ITS SECRE 
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Realite is a real pencil 


Realite pencils are the most popular 
pencils on the market. The barrels be- 
ing constructed of a light, durable, hard 
and attractively finished composition 
termed “Redmanol.” 

Realites are light in weight, perfect 
in balance, simple in construction. 


DEALERS PRONOUNCE IT THE MOST SATISFAC- 
TORY PENCIL EVER SOLD-—FURNISHED IN TWO 


GRADES 

without clip _ with clip 
Silvonite (white metal tips) - - $ .50 $ .65 
Gold Filled Tips - - - - - 1.00 1.25 


Each pencil it fitted with extra leads and a full size eraser. 


Realite Pencil Co. 


3011 Montrose Ave., CHICAGO 
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OPPORTUNITY 


DEALER S—here it is! 


ed 





Model M-E 


Note this One Model, particularly the Raising and Lowering 
Device. Other models O-K and O-S are plain, portable 
stands equipped with two crutch tips in front and two 
casters in the rear. The one with a large board, the other 
a smaller one. These are the neatest and best stands on the 
market today. Suitable for so many purposes, the sales 
possibilities are unlimited. You are assured an excellent 
profit on your sales at moderate prices. Simplex Tubular 
Stands on display mean sales every day. Write for prices 
immediately. 


SIMPLEX STEEL STAMPING & MFG. CO. 
1900-1928 Gravois Avenue ST. LOUIS, MO. 


PUCUGECECUUUUEOGGUUCEOUOREDOGUGEOUOGOROROGOOUGAOUGEUGEGEGEGUOEOEOGOGUGUOUODAUEGUGROUORUUUUUROCUGUGUUNUNGHOROUE 


5 


- 











|= 


on 
~ 


TUUUEUGEREROUOUODOGGUGUGUGUUEOOGEEORUGURDUUAOEORGSOUGUDEGEREGEDEDEDODUDEREDODUGEEE 





April, 1922 OFFICE APPLIANCES 183. 
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Bethlehem, Penna.—The Quinlan Printing Company has ~~, 
opened a store at 317 South New Street—adjoining the 
print shop—to house its lines of loose leaf devices, school CE +5 
supplies, office supplies, etc. The company will add type- , - 
writers and supplies, office equipment in wood and steel, 
and safes 

Chicago, Ill.—George W. Norris, Jr., was appointed 
general manager of the Accounting Devices Company, 564 
West Monroe street, succeeding F. P. Geimer. 

Chicago, Ill—J. J. Means, manager for The Sam’l C. 
Tatum Company, left in March on a three weeks’ tour of 
Wisconsin, Minnesota, North Dakota, South Dakota and 
Nebraska. 

Chicago, IIl. oa and Mrs. R. E. Alben welcomed their 
first born, Roberta, to the family circle March 8. Mr. Alben 
is in charge of ‘the office of the National Blank Book 
Company here. 

Chicago, Ill—Henry C. Schmidt, who is now in charge 
of the business of G. J. Aigner & Company, loose leaf 
indices and blank book specialties, was formerly with the 
sales department. 














The address cards used in the Address-Press 


Chicago, Ill.—The local branch of the Irving-Pitt Man- can be stenciled on the same typewriter you 
ufacturing Company, 3629-35 South Ashland avenue, has are now using in your office. 
enlarged its merchandise stocks, additional new steel shelv- good for 10,009 inapeasninns and sees Seeee 
ing having been installed to care for the acquisition. The writing. These Address Cards are filed card- 


redecorating of the office has been completed. index fashion. 

Chicago, IllL—W. O. Ferguson, local meeps ang for the 
Stationers Loose Leaf Company, reports that the big West 
side fire March 15 livened loose leaf business for the sta- 
tioners. Evidently many of the coneerns in the buildings 
destroyed were up-to- - in their accounting methods. 

Cincinnati, Ohio.—C. C. Carpenter, president of The 

Sam’l C. Tatum “See 24 returned March 21 from an 
extensive tour of the West. He left March 9, arrangiiug 
xclusive distribution for Tatum products in Omaha, Den- 
ver, Salt Lake City, San Francisco, Portland, Seattle, Spo- 
kane, Butte, Billings and St. Paul. He visited the Chicago 
office on his way back to Cincinnati. 

Newark, N. J.—The Baker Printing Company, 251 Mar- 
ket street, has added a department devoted to posting ma- 
chine equipment and supplies. 

New York, N. Y.—Miller-Hutmacher Company, 57 Dey 
street, has incorporated to handle loose leaf, engraving, 
printing and lithographing; capital stock, $10,000; incor- 
porators—Charles J. Hutmacher and Edward L. Miller. 




















Philadelphia, Penna.—The new Wilson-Jones “Diamond 
Back” ledger was shown to local stationers in March by The Address-Press costs much less than a 
Ben Okin. typewriter. You c ent ly de Son os ae 
Philadelphia, Penna.—Fred Sheller, manager of the loose ee ee eoage ey ; 
leaf and blank book departments of the William H. Hos- Sears Roeb ick & Company gf Chicagouse the 
kins Company, spoke at the Meridian Club on “An Address-Press on a list of 7.000.000 n 











Analysis of Cost” before the Employing Bookbinders’ and 
Paper Rulers’ division of the Philadelphia Typothetae. 

San Francisco, Calif—O. L. Gagg, Monadnock building, 
1as added the loose leaf lines of the C. E. Sheppard Com 
pany. 

San Francisco, Calif.—W. Hart Palmer conducted a sam- 
ple show at the Palace Hotel for the Boorum & Pease 
Company. 

San Francisco, Calif—Neal, Stratford & Kerr are fea- 
turing the “Klipto” loose leaf ledger and binder in a large 
window display 

San Francisco, Calif.—Thos. Moore, coast manager for 
the Wilson-Jones Loose Leaf Company, has returned to 
his San Francisco headquarters, 353 Market street, from 
his first trip to Southern California since the opening of 
the new branch. Considerable additions to the equipment 








} 


























will be made in the near future. The sample and display 
room is now very comfortably and attractively arranged. The Address-Press automatically transfers 

S F . ” Calif—Hall & Smitl ell-k ry addresses from the i stencils to 

an Francisco, Calif—Hall & Smith, well-known firm, circulars,etc.,at a speed of 60 per minute. Uncle 

has just delivered 400,000 Moore’s loose leaf to the Pacific Sam’s big army of iogtmen ave hee eee 
Gas : anw ade according , : orde go to work so elivering your 

as & Electric ¢ omgeny, made ACC rd ng bee ged nde eet te ae lo yon want te h. for 1 
of the corporation. »ome eighty per cent of the cut busi- cent per call;—thus eliminating profit-killing 
ness of the city is stated to be handled by this firm, which railroad fares, hotel bille and expsauiys ve sell 
specializes i oO - ae af goods speciz » for cor- crews. By far the quickest a most 
8 a in Moore loose leaf goods, especially for cor oay to call goods nowmadanel 

©) Ss ——— _ 

Purchasing Agents Oppose “Long Price List.” 


- 
. ‘ igents u phe — Orb ar: 
A meeting of the New England Purchasing Agents’ Asso- Popu Sy 


ciation at Boston passed a resolution opposing the “Long 
Price List’ advocated by the United Typothetae of ES H E E 1 4 | () | 
America. The purchasing agents hold that the list tends 140 ALBANY ST., ‘, 

to increase the price of printing to the consumer. 
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Sell your own 
Typewriter Ribbons 


As a stationer or office equipment 
dealer you sell typewriter ribbons. 
Would it not be to your advantage 
to sell the best high grade type- 
writer ribbons boxed in attractive 
containers bearing your name and 
address in the usual place of the 
manufacturer? This means that 
the advertising and the actual rep- 
utation gained by the consistent, 
reliable performance of the rib- 
bons reverts directly to you. Thus, 
you gain the repeat orders—the 
prestige—the goodwill—and satis- 
fied customers. 


We are well known manufacturers 
with a host of valuable customers and 
friends. If you are a wise dealer you 
will get in touch with us at once. 


U. S. Typewriter Ribbon Mfg. Co. 


Sansome and 8th Streets 
PHILADELPHIA - PENNA. 


VOUEEEEOOOOUUOUOUEEROROGUCUOUOUSOCEOEOUGGUOUOGOEEOEEOEOOOGUOOOGUOONEROROOOOOOOOOO0NNNRNN000008 
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Typewriter 


Dealers 
Let us make — a 


Remington Month 


Everything is favorable for a concerted drive on 
Young Process Rebuilt Self-Starting Remingtons. 
The low price at which you can sell them makes 
them particularly appealing, especially so where 
comparisons are made. During these times when 
the buyer is shopping, no greater appeal can be 
made than an attractive price. 

For your own interests the Young Process Rebuilt 
Self-Starting Remington is the best of all machines. 
It requires the least investment but still offers the 
largest profit. Because of its low selling price, 
with just a little personal assistance from you, it 
will easily become the fastest “mover” you have. 


When you buy from Young you get the lowest 
prices and quality guaranteed. Prompt deliveries 
are an assured thing, obviating the danger of can- 
cellations. Aud during the month of April, Young 
is prepared to supply you with Self-Starting Rem- 
ingtons in any quantity, on a moment’s notice. 


If you haven't our latest price list No. 950 write for 
tt today. It will prove valuble to you 


YOUNG TYPEWRITER CoO. 
25 W. Lake St., Chicago, III. 
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TYPEWRITERS 


Chicago, IlL—W. H. Jerrett, of the Smith Typewriter 
Sales Company, was in Toledo, Ohio, last month. 

Chicago, Ill—Miss Hortense Stollnitz gave demonstra- 
tions of speedy typewriting at a March fair held at the 
Midway Masonic Temple. 

Chicago, Ill—Wesley Stanger, Minneapolis representa- 
tive of the Royal Typewriter Company, Inc., paid a visit to 
Chicago friends March 11-13. 

Chicago, IllL—J. W. Lamphier, local manager for the 
Ellis Adding Typewriter Company, spent a week at the 
factory in New York last month. 

Chicago, Ill.—Clarence Bills, an Underwood speedster, 
was a star attraction at the West Town Exposition, held 
at the Second Regiment Armory the week of March 27. 

Chicago, IllL—E. W. Cornelius, a junior salesman with 
the L. C. Smith & Bros. Typewriter Company, has been 
promoted to the position of salesman in a country territory. 

Chicago, IlL—Robert Ward, a country salesman for the 
L. C. Smith & Bros. Typewriter Company, has been trans- 
ferred to Rockford, Ill., where he has charge of the sub- 
office. 

Chicago, Ill—J. W. Kennedy, manager for the Reming- 
ton Typewriter Company here, sees a pronounced progres- 
sive advance in general business conditions, as reflected by 
sales in this territory. 

Chicago, Ill—P. L. Comegys & Company, typewriter 
dealers, rebuilders and repairers, are now located on the 
ground floor at 504 South Dearborn street. The business 
has been on the sixth floor at 115 South Dearborn. 

Chicago, Ill.—Increasing business has necessitated the 
erection of a three-story addition to the plant of the Ship- 
man-Ward Manufacturing Company, producing Shipman- 
Ward rebuilt Underwoods and Lightning coin changers. 

Chicago, Ill—The city sales department, employment 
bureau and supply department of The Oliver Typewriter 
Company are now on the second floor of the Oliver build- 
ing. The typewriter practice room is also located there. 

Chicago, IlL—W. L. Chaplin, formerly auditor of the 
L. C. Smith & Bros. Typewriter Company, Syracuse, N. Y.., 
visited the local branch March 24. He is now manager of 
the Smith-Lee Company, manufacturers of milk bottle 
cans, Syracuse. 

Chicago, Ill—Edward J. Goldblatt, of the sales depart- 
ment of the Chicago office of the Remington Typewriter 
Company, returned early last month from a three weeks’ 
vacation spent in Cuba, Miami and Palm Beach. Mr. Gold- 
blatt put in a week at each place. 

Chicago, IIL—Fire March 11 on the ground floor of the 
building at 218 North Wells street, occupied by the Smith 
Typewriter Sales Company, penetrated to the second floor 
and did some damage in the Smith office and shop. Busi- 
ness was interrupted but two days. 

Chicago, Ill—R. D. Lewis, manager at Oklahoma City, 
Okla., for the L. C. Smith & Bros. Typewriter Company, 
was a visitor at the Chicago office in March. He had been 
in Milwaukee, attending the eleventh annual convention of 
the Central States Bankers’ Association. 

Chicago, Ill—The Hammond Typewriter Corporation 
has rearranged its local offices. The entry and demonstra- 
tion room are now at Room 1105, 189 West Madison street. 
Manager Guest is able to handle his detail work in a 
secluded office, where he is also in close touch with the 
repair department. 

Fort Smith, Ark.—O. B. Johnson, state manager for the 
Underwood Typewriter Company, visited the local branch 
in March. 


Fort Smith, Ark.—J. F. Hall, the new manager for the 
Remington Typewriter Company, was transferred from the 
office at Springfield, Ill. His predecessor here, T. A. 
Walker, has resigned to enter business at Houston, Texas. 

Fort Wayne, Ind.—C. B. Machlan is manager of a new 
office opened in the Carroll building by the Roy Type 
writer Company, Inc. 

Fort Wayne, Ind.—Bux Brothers’ Typewriter Company 
now occupies a ground floor store in the Grand Theater 


Woodstock typewriters are handled 


building. 
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The 
AZORA 


Twirler 
Ring 





PATENTED 12-21-18 


Stationers can do good business with typewriter 
attachments that have proven their usefulness. 


AZ O R Air Cushions and 


Twirler Rings 


are in use all over the U. S. and are considered a staple 
standard article by scores of dealers. They Conserve 
strength in the typist’s fingers and relieve the typewriter 
of shocks that would materially shorten its period of 
usefulness. Every typewriter owner needs them, they 
are quickly and easily attached. A first glance at them 
impresses your customer with their useful and practical 
features. There is good profit in selling them. 


Write us right now 


AZORA RUBBER COMPANY 


54th and 20th Sts. Cicero, IIl. 
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Its Reascmaiilll Price 


Makes Steady Sales 


And its exclusive selling points make 
sales easy! 

Rigid as a beam of steel because 
electric spot and acetylene welding 
take the place of rivets, bolts and 
screws. 

Knock-down construction to reduce 
freight and storage charges. Double 
thickness steel panels interlaid with 
asbestos to assure absolute quietness 
of operation. Handsome battleship 
linoleum top and bronze binding. An 
attractive retail price and a liberal 
discount. 


Better write for details now. 


THE JAMESTOWN METAL DESK CO., Inc. 


Jamestown, N. Y. 








-—|NVINGIBLE— 
TYPEWRITER SUPPORT 
(SWING STAND) Sh: 00 
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ee Retail 

aa_€da Price 

— For Typewriter, Telephone, 
a Card Indexes, Commercial 
> Reference Books, etc., etc. 

Swings at any height, move- 





ment controlled by adjustable 
leather ciutch. Revolving top adjusted by simple 
wing nut. Easily attached to either side of desk. 
Does not vibrate. So constructed a lock is not 
necessary. Rigid, strong, pleasing design. Top 
15”x20”, finished in Oak or Mahogany. All iron 
work japanned. 

Every stationer should stock a few as there is 
a nice profit to the dealer. 


Write for folder, discounts and terms. 


AMERICAN WRITING MACHINE CO. 


449-455 Central Avenue, Newark, W. J., U. S. e 
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HOW TO REPAIR 
UNDER WOODS 


A new edition of our 
complete illustrated 
treatise on the mechan- 


ism of the Underwood. 
With this Book before 


him any one mechani- 
cally inclined can learn 
to repair Underwoods. 


Price $2.00 





BOSTON, 
Mass., U.S. A. 


79 Queen St. 
LONDON, E. C. 











186 . OFFICE 





APPLIANCES April, 1922. 





PHILCO BRAND 
Carbon Papers 


are of the finest quality manufactured. Made in 
25 different grades from the highest priced im- 
ported tissue down to the lowest priced domestic 
stock. A complete line for all requirements. 








PHILCO BRAND 
Typewriter and Inked Ribbons 
are made in three grades and are famous for 
their strong write, sharp work and wearing qual- 
ity. THEY ARE “ALL WRITE” and we can 


prove it. The price is right, too. Let us send 
you samples. A card will bring them. 


Phillips Ribbon & Carbon Co. 


ROCHESTER, N. Y. 














p——= Vetal Parts - Loose Leaf Devices 








Loose Leaf Devices? 


Maybe your loose leaf requirements are unusual! 
and no stardard system will suffice—or you 
demand of your loose leaf systems extraordinary 
hard usage—or you require better and higher 
grade of work. But no matter what your re- 
quirements are, we are prepared to meet them 


The “Perfect Line,”’ an outgrowth of years of 
manufacturing experience and a genuine know!- 
edge of what users need, is comprehensive 
enough to meet practically every need. How- 
ever, for special work of any nature, our know!- 
edge of loose leaf methods and systems gained 
through our experience is of great value to you. 


Let us show you how we can be of service to 
you—write for the catalog of the “Perfect Line” 
and complete informatio... 


CHICAGO BINDER & FILE CO. 


118 S. Clinton Street CHICAGO, ILL. 











The “‘PERFECT”’ Line 









































KNICKERBOCKER 
Inkstand Wood Bases 


Know this line—you can depend on it for quality 
and salableness. Cleancut carving, neat, clear fin- 
ish and mortised to fit standard size inkstands. The 
wood base is a good convenient article which you 
can sell at an attractive price. 


Our line also includes 
Emeraline plate glass 
bases cut in square, rec- 
tangular, oval or octagonal 
shapes. Besides these you 
will find many other quick 
selling articles in our sta- 
tionery line. We are yours 
for a prosperous new year. 


Write for our catalog and 


price list. 


Knickerbocker Inkstand Co. 


Lyndhurst New Jersey 











Here’s a portfolio that shows 
you how to get more business 
in 1922—Only 500 printed 
—did you get yours 


FARSHA y 


CLEVELAND O 
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Ohio.—The Ohio. Typewriter Exchange, 1 
building, has opened for business. The 
firm is composed of M. Armstrong, formerly with The 
Forbes & Todd Company, and W. D. Landfair, who had 
been with The Miami Office Equipment Company. 

mane or ied Mo. F. M. Anglim, formerly at Chicago, 
inager here for the Elliott-Fisher Com- 


Hamilton, 
Jefferson Theater 


1s local 
pany, ‘819 Gloyd | building 
Melrose, Mass. The Barker-Page Company has incor 
porated to handle typewriters; capital stock, $10,000; in 
yI ators Charles B. Barker, Melrose; Gilbert M. Fox, 


Wollaston; Thomas McKie, Melrose 


Milwaukee, Wis -A. F. Lines, formerly in the Chicago 


office, is now in charge here for the Royal Typewriter 
Com} [1 succeeding Mr. Thornton, who has gone 
t I \ est coas 

Niagara Falls, N. Y.—The Buffalo” [Typewriter Emporium 
has opened ; ch at 225 Falls street, handling new type- 

I ind fy typewriters, adding machines and check 
writers. General repair work is shee » done. 

Newark, N. J.—The Erback Office Equipment Company 
I opened at 569 Broad street, handling a complete line 
’ built typewriters, adding machines and mechanical of- 
fice equipment ieee J. Erback and Jack E. Erback 
have been identified with the typewriter and adding ma 
chine fields for a number of years. 


New Fest, N. Y.—Title to the building at 129 West 
F econd street has been acquire dl »y the Corona Tyne 
writer Company, Inc., the present tenant. 

Oakland, Calif. Cast Salbach, Oakland manager of the 
Royal Typewriter Company, Inc., has been elected presi 
dent of the Dahlia Society of California, which gives an 
nual shows that have become famous. In his leisure hours, 
Mr. Salbach is an enthusiastic dahlia grower 


Oswego, N. Y.—Stanley B. Hinman, of Pulaski, has 


opened a store, ——— typewriters and supplies. He is 
located on East Bridge street 

Philadelphia, Penna.—The Hammond Typewriter Com- 
pany has located at 821 Chestnut street 


Philadelphia, Penna.—The Hammond Typewriter Cor- 
poration has moved the Philadelphia office from 208 South 
Eleventh street to much larger quarters at 821 Chestnut 
stre 

a egg ad . Johnston, formerly manager 
of the Richn Va., office of the Elliott-Fishet Company 
was riceitty apt pointed manager of the Philade Iphia, 
Penna., office. 

Sen Diego, Calif.—The Williams Typewriter Exchange 
has been opened at 962 Second street by Alfred Williams, 

Remington man. Typewriters, adding, 
writing and miscellaneous office machines 
will be handled; stationery, office supplies and rebuilts are 

luded in the activities of the new establishment 


San rane’ isco, Calif. 


lor many years 


dictating, check 


James H. Sait, manager for the 


Hammond Typewriter Company, left on a trip which will 
includ the Los Angeles and the San Diego agencies 
‘San Francisco, Calif.—The C. H. cabin Company is 
local representative of the L. R. Roberts Manufacturing 
Company, Stamford, Conn., producing the Roberts 
“Ninety.” 
San Francisco, Calif.—( E Gleason, manager for the 
ican Writit ¢ Machin« Company, was expecting a 
visit d slaid March from C. R. Underwood, vice-presi 
1 he At ican Writing Machine Company. He was 


direct to San Francisco to begin a tour of inspec- 


tion of the coast Mr. Gleason’s headquarters are at 506 
Market street 

San Francisco, Calif.—Ten-year-old George Pfeil, the 
hild wonder typist who distinguished himself at the San 
Francisco business show, spends from twelve to two every 
Saturday afternoon in one of the show windows of the 
Woodstock Typewriter Company, on Market street He 
has been doing this for some time past, and there is al- 
Ways an hg ¢ throng around the window when the lit- 


tle chap is at work 

San atin Re Calif—Henry Hardy, Pacific coast rep 
resentative for the Munson “International” typewriter 
cushion keys, is recovering from an illness which prevented 
him from attending the San Francisco business show. The 
Ingrim-Rutledge Company made an exhibit of Munson 
goods Mr. Hardy distributes for the Coast from his 
headquarters, 616 Foxcroft building, carrying ample stock 
to take care of all orders. 

San Francisco, Calif—The Los Angeles and the San 
Francisco offices of the Royal Typewriter Company, Inc., 
are having a contest for the championship of the Pacific 


(Continued on Page 195.) 
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New machines and duplicating 
devices are becoming more nu- 
merous every day. And, in like 
proportion, the demand for good 
duplicating inks increases. 
These machines are generally 
more intricate, with more minute 
and fine parts, that for efficient 
work, require good duplicating 
inks. 


Stencil duplicators, stamp pads, 
multicolor presses, check pro- 
tectors, addressing and number- 
ing machines, etc., depend on 
good inks for constant and reli- 
able performance. Dealers who 
recognize these things sell 
Canode Inks. 


Canode Inks are known as inks of 
superior performance —that retain 
their original properties (consistency, 
fluidity, color, etc.,) under the most 
adverse conditions. They refuse to 
‘“‘gum up” or “dry up’’— practically 
eliminate clogging of machinery 
parts—and always hold their color. 


Canode Inks offer unusual sales 
opportunities to dealers and agent . 
Write us for samples and complete 
information. 


CANODE INK CO. 


3015 Carroll Ave. Chicago, Tir. 


187, 
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Carson Paper 


AND 


Typewriter Ripsons 


are judged by their 
QUALITY. For, quality 
of materials and work- 
manship guarantees EN- 
DURANCE. Proven 
formulae in the manu- 
facturing process insures 
PERMANENCY. The 
name “Standard”’ spells 
SERVICE. The result 
is SATISFACTION. 


STANDARD 
CARBON & RIBBON Co. 


(INCORPORATED) 


114 Liberty St., New York, N. Y. 








A TELL CITY DESK 


is a desk designed, manufactured and 
finished for the user—as the user is 
the final judge as to its value. And 
your retail or wholesale business and 
our manufacturing interests depend 
upon the user’s need and requirements 
—and our success depends on the 
user’s acceptance of our products. 
That is why a Tell City Desk is made 
for the user. In many styles, types 
and sizes the Tell City Desk Line rep- 
resents a complete assortment to meet 
every need. Write for catalog. 


TELL CITY DESK CO. 


TELL CITY, INDIANA 

















RIBBONS & CARBONS 





Boston, Mass.—The Boston office of John Underwood 
and Company has been moved from 19 Federal street, a 
location occupied for seventeen years. W. J. Hanson, the 
manager, is now distributing Underwood typewriter rib 
bons, carbon paper and writing fluids from 136 Federal 
street. 

Chicago, Ill.—C. J. Kennedy has joined the city sales 
staff of the Crown Ribbon & Carbon Manufacturing 
Company. 

Chicago, Ill—Carter & Allen, representing Mittag & 
Volger, Inc., have added another salesman. There are now 
eleven in the field. 

Chicago, Ill—A. H. Olmsted, of the home office organ- 
ization, Crown Ribbon & Carbon Manufacturing Company, 
visited the Chicago office March 10. 

Chicago, Ill—Holbrook & Gibson, 525 South Dearborn 
street, representing the Columbia Ribbon & Carbon Man 
ufacturing Company, celebrated the first anniversary of the 
establishment of the business March 1. 

Chicago, Ill—The Consolidated Ribbon & Carbon Com 
pany of Missouri, Joseph N. Grossman, president, has ac 
quired the business of the Consolidated Ribbon & Carbon 
Company of Chicago. It is stated that the rapid strides 
made by the American Manifolding Corporation have made 
it necessary for Arthur M. Oppenheimer and Edgar A 
Oppenheimer, formerly interested in the Consolidated, to 
devote their entire time and efforts ¢o the business of the 
American Manifolding concern. Those desiring to reach 


the latter company will address mail to 2900 Darwin 
terrace. 

Fort Smith, Ark.—D. C. Neuhaus, representing The Ault 
& Wiborg Company, Cincinnati, Ohio, called on the local 
trade in March. Other representatives in similar lines 
showed the samples of Miller-Bryant-Pierce Company, 
Aurora, Ill.; and the Neidich Process Company, Burling 
ton, N. J. 

Los Angeles, Calif.— Based on the largest pet ntage 
increase in the January average, the local branch of the 


Royal Typewriter Company, Inc., led the whole organiza 
tion in its total of ribbon sales, and also in coupon bool 
sales. 

St. Louis, Mo.—C. H. Wilson, local representative of th 
Crown Ribbon & Carbon Manufacturing Compai mad 
a brief visit to Chicago last month. 

St. Louis, Mo.—The William W. Phillips Sup Com 
pany, local representative of the Miller-Bryant-Pierc: 
Company, has opened a retail store in the Arcade building 
Commercial and social stationery will also be handk 

San Francisco, Calif.—D. Fraser, representing the Co 
lumbia Ribbon & Carbon Manufacturing Company, is 
San Francisco, regaining his health. He was taken ill 
Denver recently. 

Seattle, Wash.—The E. W. Hall Company has 


tion for the Columbia Ribbon & Carbon Manufacturing 
Company. 

Worcester, Mass.—The Worcester office of the Royal 
Typewriter Company, Inc., led the entire organization in 
January typewriter ribbon sales, including coupo oks 


Able and Active at Ninety. 


J. L. Holden, father of J. N. Holden, Chicago represent 
ative of the Miller-Bryant-Pierce Company, may well 
claim to be the world’s oldest worker. A man of ninety 
years, he follows his work as insurance adjuster, going a 
clip that would tire many a younger man. Mr. Hold 
represents about twenty insurance companies in claims in 
volved in railroad wrecks. Whenever there is a big wreck 
in the United States, Canada or Mexico, he is rushed to the 
scene. This aged man averages 150 nights a year Pull 
man cars. In his career he has traveled more than 8,000,000 


miles, and settled claims of $55,000,000. 

Mr. Holden has been working every week da 
was sixteen. In the last fifty years he has not | sent 
from work a day. His record has been the s t 
many newspaper articles. 

On his desk in the Monadnock block, Cl 
Holden was then on a trip East—was his itinerar taking 
in Toronto, Montreal and New York. His handv - was 
firm and legible, and might pass for the best cl grapl 
effort of a man of forty. 

“Quit?” Mr. Holden is reported saying in res] 
inquiry. “I should say not! Work keeps m« 
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LUTTE 





Taner 


Perforated Memo Tabs 


Convenient and economical. Round hole 
perforation and secure binding make them 
serviceable and practical. 


° ° LIBERAL DISCOUNTS will be given from the 
The Self-Evident Quality price list according to quantity yb. 200" 
FOR PEN USE—80 Leaves Each 


of the Silent Secretary Pe 


Number Size per 1000 





VOONEAEENAANL ENT 


Adaptable 
E to,any Desk Work 
and providing 
Instant Reference 


M B nt t Y 1000 SO ncsosc+ cee senmelenee cece $ 56.25 
: eans Dusiness for 1ou 1001 06 - .......0ct ses nccesese aaa 65.50 
rp S4x8 | PPrreTerre Tro eee Hop 
; ‘ : GIERPES .. . 2 occ deeneceseeaee ae eeeeeeann a 

Many dealers are making good profit with the 1004 4%x8 Oe. Oe a 5 ai i a a 103.25 
Silent Secretary. Attractively designed and : 1005 S9GX9 MG cece eee eee eee eeereeneeanes 134.00 
finished, fit for the President’s private office, 1006 SMELL... -. +. ee rreverccccncccercesens 186.60 

yet by reason of quantity production, the price POR PENCIL USE—72 Leaves Each 
is moderate: aa Ps List Brice 
6-section, $3.50; 9-section, $4.50; 12-section, $5.50 list. —”,|hCUmS he YT PTET ee er, eee 10.10 
ee : : . 2001 SUED... is ccoe0s4cnmamsuueeee $2.85 
Genuine tan leather, $6.00, $7.00 and $8.00 list. 2002 S0s O%.........ccccesecuscaeent eas 35.50 
: ; , 2003 40s 4%... ...0006 cepeneemeneeeenee 45.10 
Just display it showing the prices, and you will 2004 5 x 8%... » ain eee 8s 5 eelklen te ae 55.50 
soon be re-ordering. Liberal discount to deal- a seete Oe tenet eee eeeee beeen poate 
ers. Write to desk 17 for sample on approval. = er ONE 


Manufactured by 


ROCKWELL-BARNES COMPANY 


815 S. Wabash Ave. Chicago, Illinois 


W. E. THAYER CO., Inc. 


MOUNT VERNON, N. Y. 

















= 








behing hee power Show It——You Sell It! 


the consistency of paste — The man who is looking for an all metal storage 
cabinet for his office will buy the TERRELL ALL 
STEEL CABINET at sight. It is ey oa it 

looks so substantial and is so beautifully finished 
A CALL FOR “CGLUEY” that its appeal is instant. Above all, it is rea- 

sonably priced. Has adjustable dividers, three- 
way locking device, and there’s choice between 
solid or sanitary leg base. Olive green, oak and 
mahogany finish. 








The trade sensed a growing need for an 
adhesive which had the sticking qualities 
of glue yet was a soft pliable substance as 
is paste. We searched industriously until a 
we found a substance, imported from the . : 

West Indies, which with other constituents, Terrell’s Equipment Company 
formed a soft, light-colored, creamy paste. Hilton Street GRAND RAPIDS, MICH. 
We called it GLUEY because it actually ee _ 
sticks like glue and yet is in paste form. 
Over 2,000 schools and colleges have speci- 
fied GLUEY. More and more it is finding 














its place in every walk of life. Write 
There is a handy container for every for 
purpose. Bocklet 
and 
AT THESE LOW PRICES D 
Gallon Stone, Self-Sealing Jars, = m & oon ee ealer 
DOF GOS. 2... ce ecsessscscsescvcsese $14.00 cm fi +42 
Gallon Tin Friction Tops, per doz. 13.20 : a P Proposition 
Half Gallons, Stone or Mason Jars, ” 
Oe WE. sdie wkaaes coe ict ee 
Half Gallons, Tin, per doz......... 74.60 
Quarts, Glass or Tin, per doz...... 4.50 4 
Pints, Glass or Tin, per doz...... 2.75 pe 
Half Pints, Glass or Tin, per doz.. 2.00 


STORAGE 
BATTERY 


Seen Wa ee oer Bl 
Commercial Paste Co. ARR 


COLUMBUS - OHIO - U.S.A. 


of the 
MODERN 
OFFICE 


























GLUEY GLUEY GLUEY GLUEY 
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On Ocean Front Fireproof 


The Breakers 


ATLANTIC CITY, N. J. 
Unusually attractive during Autumn and Winter Seasons. 
RATES GREATLY REDUCED 


Luxurious, heated Solarium, bathed in Sunshine, over- 
looking the ocean, where charming afternoon musi- 
cales and complimentary ‘‘Five O’clock”’ Tea Service 
invites complete relaxation after your return from an 
outing on the exhilarating Boardwalk, or from the 
Golf Course. 


AMERICAN AND EUROPEAN PLANS. 
New Golf Club Privileges Fireproof Garage 





| Hore, Winton 


i CLEVELAND, OHIO 


E 
/ 


| 
| 





TITITIIT. 





Headquarters for Office Appli- 
ance Men when in Cleveland. 





All large outside rooms each with bath 





rye SONeNTEDISEERET? T 2 oo eeceeSceceeses ce aisss aerial es ataseesseninseLscesessoces cessesececscoeg cosseess cesessecweazere cocereee, tenesee a f 
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NEW AND IMPROVED 


Stronger in every respect. 
Only loose sheets required. 










Best by 
Made to comparison. 

You to be 
eal the judge. 


with index. 


Made of cold 
rolled steel, 
will not 
bend 


Will not shift RI) val 

we break 
or sag. A 
better article 


for less money. 


HOLDRITE PAD HOLDER 


Put this dummy telephone in your window or on coun- 
ter and watch your sales. rite for prices today. 


EAGLE ENVELOPE Co. 
431 Se. Dearborn St. (Salesmen Wanted) Chicago, Ill., U.S.A. 
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STATIONERY 





Atlanta, Ga.—Ivan E. Allen, president of the Ivan 
Allen-Marshall Company, has been elected to the board of 
directors of the Lowrey National Bank. 

Battle Creek, Mich.—The Seeger Music Company, 78 
West Main street, has added a stationery department. 

Boston, Mass.—A unique idea in premium merchandis- 
ing was operated by the George E. Damon Company, 
Pemberton Square. With every dollar purchase was of- 
fered an “Eskimo Pie,” that chocolated coated slab of ice 
cream that has been introduced all over the country. 

Boston, Mass.—The Blake & Rebban Company, 105 
Federal street, has opened to handle office supplies and 
stationery. The firm includes Albert F. Rebban, Matthew 
J. Gilligan and Guy F. Blake, formerly with the James 
T. Towhill Company; Henry A. Stevenson, formerly in 
business for himself, has joined the sales force of Blake & 
Rebban Company 

Buffalo, N. Y.—The Quinn Stationery & Printing Com- 
pany has incorporated; capital stock, $10,000; incorpo- 
rators, V. M. Quinn, C. S. MacKearin and V. Strzep. 

Chicago, Ill.—William Leineweber has joined the pur- 
chasing staff of Horder’s, Inc. 

Chicago, Ill—The American Clip Company have estab- 
lished a Chicago office at 1115 Chamber of Commerce 
building 

Chicago, Ill—Lou Friske has opened a permanent dis- 
play in Suite 322, Palmer House, for the Elam Paper 
Company. 

Chicago, Ill—A patent has been granted the Efficiency 
File Company, 1120 South Michigan avenue, on its “E-F” 
index tab. 

Chicago, Ill—The Oakville Company has moved its 
local office to more commodious quarters at 180 West 
Adams street. 

Chicago, Ill—P. S. Riddele, formerly with A. C. Mc- 
Clurg & Company, is now handling a loop territory for the 
Associated Stationers’ Supply Company. 

Chicago, IlL—A. E. Sorenson has taken a road position 
with S. S. Stafford, Inc., traveling Wisconsin, Minnesota, 
North Dakota, South Dakota, Nebraska and Iowa. 

Chicago, IlL—Edmund E. Bechtold, Inc., 1928 Wabash 
avenue, has been incorporated, with capital stock of $20,- 
000. Paper poker chips are among the lines made. 

Chicago, Ill.—Sidney-Morris & Company is now estab- 

shed in the Pancoe building, Wells and Monroe streets. 
The business occupies the fourth, seventh and eighth floors. 

Chicago, Ill—Art Hansen, traveling Michigan in late 
March for the Associated Stationers’ Supply Company, 
found plenty of stores which needed goods, and ordered 
them. 

Chicago, Ill—Raymond C. Hildebrand, stationery buyer 
for the Brunsweig Drug Company, Los Angeles, Calif., 
spent a day in March with the Associated Stationers’ Sup- 
ply Company 

Chicago, Ill—The Gummed Tape Corporation, 549 West 


Vashington boulevard, has et matatst to deal in gummed 


tape and paper products; capital, $10,000; incorporators, 
Nettie M. Balk * Harry W. Balch and Arthur E. Smith. 
Chicago, Ill—F. Van Hinkle, assistant director of the 
general service Z vartment of the American Writing Paper 
Company, was elected secretary-treasurer of the Printing 
bahempeee Secretary-Manager Association for the seventh 
onsecutive time. 


Chicago, Ill—Harry G. Horder, accompanied by his 
family, spent three weeks in March at E. Y. Horder’s 
orange grove in Alabama. He found alluring waters for 
bass casting. “E. Y.” is deeply absorbed in preparing for 
an extensive orange grove. 

Chicago, IIL—E. A. Garvey Company will move April 
15 from 437 South Dearborn street to the ground floor at 
329-35 Plymouth court. In the new location all departments 
will be on one floor. While on Dearborn street the print 
shop was in a different building. 

Chicago, Ill.—W. Baar, Jr., has become manager of the 
Faithorn stationery store on Jackson boulevard. He had 
been with the Burr-Vack Company eleven years, serving as 
manager the last vear. Mr. Baar succeeds E. W. Haddon, 
who has joined the Chicago sales force of the “Redipoint” 
pencil. 

Colorado Springs, Colo— The Out West Printing & Sta- 
tionery Company celebrated its fiftieth anniversary March 
15th 
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The Crowning Achievement 
in Writing Machine Construction 


new Folding Portable tun 


The Supreme Personal Typewriter of cadaat 





Full 
Capacity 


Regular size 
Keyboard 


Machine 
Weighs 
8} 
Pounds 





This Model of the celebiated Multiplex contains all of 
the strong features of its predecesso us added ones 
of great importance, and entirely NE “Tt will be the 
Leader in the new field for writing machines. 


New Requirements for Typewriters. 


The demands for a writing machine are fast 

and new ones include lines which the Folding 

possesses exclusively. 
An unprejudiced opinion might line them up about as 

follows:— 

A change from the ordinary 50 year old t 

Type variety for more forceful letters, usa e on the same 
machine. 

Accommodate paper of unlimited width. 

Type-sets selective, to meet any demands. 

Capacity for alj languages and special requirements on the 
same machine. 

Automatic perfection of type impression. 

Lighter and simpler mechanism. 

The preparation of manuscripts typographically perfect. 


cr 
Ee. 
E 
o. 
3% 
+ 
oe 
= 
a 
N 
Index cards written flat,—without curving. 
AND THE CLIMAX :— 
i 
4 


Every feature of the “big” machine is represented 
in small, compact, and light form perfectly Sule tenes to easy 
Portal vility and the ‘‘Home”’ accommodation. 


High 
Grade 
— 


Full 
Equipment and 
Simplified 


Beco 





ALL OF THE ABOVE FEATURES ARE EXCLUSIVELY 
IN THE “FOLDING HAMMOND MULTIPLEX.” 


The Only ‘‘Highest Grade’? Machine in 
Portable Form 

Other expected features are— 

Stencil cutting. Carbon Manifolding. Durabilit 

Simplicity. Speed. Beauty of Design. Visible Writing. 

Two Color Ribbon. Marginal Stops and Column Selector. 


Standard Keyboard. Shift keys on both sides,—for 
touch writers. 


Other Models with — Features :— 
Variable Mathematical- Reversible 
Letter Scientific | Stand Standard | ey tt 
Spacing 

A Galaxy to Meet Every Demand. 
FORMER TYPEWRITER MERCHANDISING ENTIRELY REVISED— 


Orders now recognized from every sort of Retail Dealer, and dis- 
counts for resale. 


Stock one or more of these ‘Folding, Light Weight machines at omc . 
Confer with us for Literature, Terms, and Discounts. 
A Machine Which Can Be Offered With Supreme Confidence 





Hammond Typewriter Corporation 


535 E. 68th Street, New Yoru, N. Y., U.S A, 
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Mr. Dealer: 4 - Eyelet Fasteners,” ‘Samson 
Punches,” “Eyelet Tools,” etc., assure you of a quick, 
profitable turnover fron ye re-orders. 

“The Ajax tor binds Fastener” is a 
real a ding valuable 
papers documents, etc., where 
i permanence and insurance 

- Th substitution are 







“ONE OPERA: OPERATION 
Handles three sizes of Ajax 


Eyelets without any adjustment 
¥. 1 2 
Long t ne, ‘ Short 





**The Ajax Eyelet Fastener’’ assures you 
of Repeat Orders for ‘‘Ajax Eyelets’’ 


“SAMSON” No. 1 HAND PUNCH | “SAMSON” EYELET TOOL 










ri 3 a 

sizeso tion 

punches and 

dies 1/16 to ~ 2 

inch in E elet 

iameter, 

easily inter- 

changed. 





Handles 
Samson 












Eyelets 
Write for Catalog and Pre-War Price List 


THE MACHINE APPLIANCE CORP. 
351 JAY STREET, BROOKLYN, NEW YORK 



















PERMANENCE 


— sa 
TYPEWRITER RIBBONS—CARBON PAPERS 
LSD 
SILK-Y-KOTE Ky MA s SILK-Y-FIBRE 


CARBON TYPEWRITER 
PAPERS RIBBONS 





Silk-Y-Kote Carbons make copies as clear 
as the original, they will hold your profits 
by making and keeping customers. 

Silk-Y-Fibre Ribbons (formulated and man- 
ufactured by one of the foremost experts 
in the ribbon and carbon industry) give 
users the highest grade permanence which 
guarantees long and consistent performance. 


They are leaders and real trade builders. 


Our line of KEEN-RITE ribbons and car- 
bons is an excellent line, made especially 
for service. 


Your business card or letter head will bring 
you full particulars. 


Cooper Carbon Coated Paper Co. 


4606-8 Montrose Ave. Chicago, Il. 
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Crawfordsville, Ind.—The Hammet Book Store has been 
opened by C. I. Hammet. 

Denver, Colo.—The Bluett-Hursch Stationery Company 
has been organized by C. L. Bluett, general manager of 
the Denver Sales Book Company, and Jack L. Hursch, 
formerly manager for The Dictaphone. Mr. Hursch is 
general manager of the new store. 

Durham, N. C.—The W. I. Spatgh Company, broker 
and commission merchant, is organizing a traveling and 
resident sales force to handle office supplies and equipment 
throughout the state. 


East Liverpool, Ohio.—Joseph J. Wilson, Jr., manager 
of the Wilson Stationery Shop, has become a candidate 
for county treasurer, to be contested at the August pri 
maries. His father, who owns the store, is Mayor J. S$ 
Wilson. 


Holyoke, Mass.—Frederick H. Glover has been appointed 
manager of the specialties division, American Writing 
Paper Company. He succeeds Oliver Young, resigné 

Holyoke, Mass.—Warren D. Thompson has been ap 
pointed assistant manager of the section of industrial 
papers of the American Writing Paper Compa: u 
Chas. W. Mansfield. 


Houston, Texas.—A. B. Story, of the Wilson Stationery 
& Printing Company, presided at a recent meeting of the 
Purchasing Agents’ Association of Houston 

Jersey City, N. J—Boland & Walsh have opened a 
stationery store at 912 Bergen avenue. D. F. Walsh, on 
of the partners, was formerly with Tower Brothers, 23 


West Twenty-third street, New York, N. Y. 
Lewistown, Mont.—The Lewistown Office Supply Con 


pany, Arthur Edwards, manager, is now handling “Cant 
Slip.” 
Milwaukee, Wis.—The Rand Company, Inc., has moved 


to Room 511 Loan and Trust building, 204 Grand avenue 
The office is in charge of C. A. Stauffer, who handles sales 
service and supplies. 
Minneapolis, Minn.—The Exclusive Specialty Company 
has distribution in the Twin Cities for “Cant-Slip.” 
Monroe, La.—H. H. Boyd has established the H. H. 
Boyd Company, dealing in office supplies and stationery. 
He was previously with the M. L. Bath Company, Shreve 
port, and the Chronicle Publishing Company, Alexandria 
New Britain, Conn.—The business of G. A. Caldwell, 
formerly at 35 Hawkins street, is now operating as G. A 
Caldwell & Company at 122 Main street. 
Newark, N. J.—F. E. Tompkins has succeed 


kins & Christian, 16-18 Beaver street. He is enlarging the 
stationery, printing and engraving departments. R. D 
Johnson, the new general manager, was formerly senior 
bookkeeper of the accounting department, Public Service 


Company. 

New York, N. Y.—Peter Goldberg, who recently joined 
the Columbia Manufacturing Company, 108-10 We 
street, is widely known in the stationery field 

New York, N. Y.—Economy Stationery Company has 
been opened at 97 Nassau street by S. Benjamin, formerly 
treasurer of the Benjamin Stationery Company 

New York, N. Y.—Temporary quarters at 13-15 Mangin 
street have been occupied by the Globe Ink Company; its 


former establishment at 171 Duane street was damaged by 
fire in December. 

New York, N. Y.—Brown & Company has succeeded 
H. N. Skinner’s Sons, stationers and printers, 281 Green 
wich street. 6" _ Brown, the head of the new company, had 
been with H. N. Skinner’s Sons twelve years 


New York, oo Y.—The Clarotype Company moved 

April 1 from 204 Franklin street to 16-22 Hudson street. 

-Leon Bannov, secretary of the Clarotype Company, is 

on an extensive trip through the middle West, calling on 
the trade. 

Oakland, Calif.—Radstone’s has engaged A. M. Kranzler 
to take charge of the office supply department, which is to 
be enlarged. Mr. Kranzler was previously in charge of the 
stationery department, Zellerbach Paper Company, Los 
Angeles, Calif. 

Philadelphia, Penna.—The Twistout Thumbtack Com- 
pany has leased manufacturing space at 114 South Sec- 
ond street. 

Philadelphia, Penna.—F. O. Marshall was elected chair- 
man of the executive committee, Wm. H. Hoskins Com- 
pany, in March. 

Philadelphia, Penna.—The business of the late Sherman 
C. Hoeflich, 212-16 Dock street, is being continued by his 
son, Robert E. Hoeflich, and C. E. Blessing, who has been 
sales manager for the past seventeen years. 

(Continued on Page 209.) 
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This name points the way to 


BUILT-IN SERVICE 


The WESTERN trademark is in- 
stantly associated with real built- 
in, long lived desk service. Western 
Desks are actually built for service. 
Drawers, panels and tops which 
warp, crack or stick are unknown to 
Western Desk users. They give 
genuine, lasting service which 
makes permanent friends and regu- 
lar customers. Write for our cata- 
log and price list. 
WESTERN FURNITURE COMPANY 
(Bie Avenue and Palm Street - ST.LOUIS, MO. 


\ 
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Our 1921-22 Schedule 
Saves You 25-30% Over 


Pre-War Prices. 


“O. K.” Paper Fasteners 
“O. K.” Erasers 
“O. K.” Letter Opener 


We reduced the price only. The quality of all O. K. 
trade marked products has actually been improved. 
We aim to establish a better quality at more reason- 
able prices. We manufacture our own products in 
our new spacious quarters equipped to turn out over 
two million fasteners a day. In this new price 
schedule, we are giving you the benefit of increased 

production and reduced cost. 





OK. | Let us send you our catalog 
—_——— and price list 
THE O. K. MANUFACTURING CO. 
OSWEGO, N. Y. 
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OFFICE 
CHAIRS 


That Conserve Vitality— 


A business man’s day is 
divided into three equal 
parts: sleep, recreation, and 
his office chair. The latter 
permits the other two. 
Hence the necessity for 
serious consideration of the 
chair. 


GUNLOCKE 
CHAIRS 


afford comfort during 
the day and lend 
themselves to better 
work. 







Not only do they con- 
serve vitality but they 
are so finished as to 
preserve their appear- 
ance of newness. Aside 
from the built-in qual- 
ity of this compre- 
hensive line, particu- 
lar attention is given No. 688 

to the final job—the 

matter of putting on the handsome, transparent surface that 
protects against dust and gives the chair a beauty and char- 
acter often remarked upon. 


You would find our catalog worthy 
of study. Send for a copy. 


W.H. Gunlocke Chair Co., 


WAYLAND, N. Y. 














A popular line of 
filing and indexing supplies 






















Profitable to dealers 
for] three vital reasons 


Excellent qualities 
Attractive prices 
Sold only through dealers 


Dealers seeking ways to stim- 
ulate trade find UNITED BUSI- 
NESS SUPPLIES easy to sell and 
jwell adapted to the needs of up~ . 
to-date offices. These supplies in- 
clude vertical folders and 
guides, ruled and printed 
cards and card guides, sup- 
plies for loose leaf and 
machine bookkeeping sys- 
tems. Affor oppor- 
tunity to develop and 
retain one of the most 





lucrative 
and con- 
stantly re- 
curring busi- 
nesses to be 
found today 
Free catalogs, sam- 
ples, and literature 
tell all about it and 
are designed to offer 
dealers cooperation 
in building up and retaining 
this profitable business 


Send for catalogs, price list and attractive dealer proposition. 
United Business Equipment Company 
113-121 Albany Street 
Boston,11,Mass. 








STE ae ATR ae yo Bo GBA ET a ote aR 


_- 
5 


2A RNs SRB 


oe 


43 Si 


omens 


SS RR Amt ae ep Saal 


ve be 


Pa 


ote ee SF IS 


ee 


= SE SPO TE SOP go 


i 
{ 
i 
i 
i 
‘i 
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D 2305 to 2315 N. Broadway 


ST. LOUIS, MO. 
Write for Special Folder 













No. 2260—BANK AND OFFICE TABLE 


We know you are interested in good Office 
Tables, a line of well made Costumers, 
as well as Typewriter and Telephone 
Stands. We make all of these and feel 
sure we can please you. Write us for illus- 
trations and prices. 


UDELL -PREDOCK MFG. CO. 
2305 to 2315 N. Broadway ST. LOUIS, MO. 
eects ae 


HOOROLX CXC CCIE 








This is the ‘‘ Miss 
Comfort Widney’’ Seat 
Pad-—the pad without straps 


The Patented Sliding Slot identifies it. 
This sliding slot is a unique and ex- 
clusive feature which permits edge- 
wise, backward or forward movement 
of the pad—“it moves as you move but 
never leaves the chair.” Made of 
finest felt materials. Widney pads are 
“movers” because they have an ex- 
clusive sales talk that offers a real 
sales incentive. Ask for our full 
proposition. 


THE WIDNEY COMPANY 
310K S. Jefferson St. CHICAGO 
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Steel Ape 
Filing Cases 
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Steel 
Furniture 


Sheet 
Metal 
Specialties 


Corry-Jamestown 
Mfg. Corporation 


CORRY PA. 
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Over One Million Index 
Cards Per Day 


This is the capacity of the 
Oxford plant. 


Our own specially constructed 
machinery enables us to turn 
out quality index cards at at- 
tractive prices. 


Samples and quotation on re- 
quest. 


Oro FILING SUPPLY Co; 
FORMERLY RECORD CARD CO. 


382 Jefferson Street, Brooklyn, New York 
CHICAGO SALESROOM 
106 No. LaSalle St. 


PHILADELPHIA OFFICE 
939 Drexel Building 


NEW YORK OFFICE 
23 White Street 
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STAMPS & STENCILS 





Brooklyn, N. Y.—B. B. Conrad, president of the Amer- 
ican Numbering Machine Company, left in March for a 
three months’ business tour of Europe. 

Chicago, Ill.—I.ouis Melind, of Louis Melind & Com 
pany, made a trip to New York last month. 

Chicago, Ill—The plant of the R. D. Swisher Manu 
facturing Company, 411-15 South Clinton street, suffered a 
slight loss by fire March 15. 

Chicago, Ill—John Barnes, the new vice pre sident of 
the A. D. Joslin Manufacturing Company, 223 West Erie 
street, came from the Canadian Numbering Machine Com- 
pany, Toronto, Ontario, Canada. He retains an interest 
in the Toronto concern. 

Evansville, Ind.—Syd J. Isaac has opened a rubber stamp 
shop at 219 Fourth street. He will continue handling safes. 

St. Louis, Mo.—The S. G. Adams Stamp & Stationery 
Company has acquired the Western Tinware Company. It 
produces. specialties for the railroad field. The plant will 
be operated in conjunction with the Adams stamp and 
stationery business. 

(Typewriters—Continued from Page 187.) 
coast. The San Francisco office challenged the Los An- 
geles office, with a side bet for the winner. The race is 
for six months, from January 1 to June 30, and W. B. 
Larsen, manager of the San Francisco office, says that 
both sides are determined to win. 

San Francisco, Calif.—G. B. Pelton, Western division 
manager for the Corona Typewriter Company, went to 
Denver to meet L. J. Conger, general sales manager for 
the company, who was coming West to attend the San 
Francisco business show with Mr. Pelton, as well as to 
make a tour of inspection of the Pacific coast. In Spokane, 
they learned of the much regretted death of Senator Benn 
Conger and hurriedly left for the East. Mr. Pelton re- 
turned to California during the latter part of March, too 
late, however, to attend the business show. 

Seattle, Wash.—The Washington Typewriter Company, 
W. W. Briggs, manager, has moved to 404 Union street. 

Seattle, Wash.—The E. W. Hall Company, representa- 
tives of the Corona Typewriter Company, Inc., made an 
effective window display, showing how an author works. 
H. H. Matteson wrote “The Trap,” and his book had just 
been placed on sale in Seattle. The display depicted the 
author and his “personal writing machine.” 

Seattle, Wash.—C. S. McAlister, manager for the Rem- 
ington in the Seattle district, has recently returned from 
a district convention of Remington men held at San Fran- 
cisco, March 24-28, at which F. E. Van Buskirk, vice- 
president of the company, was present. The convention 
was called by John M. Lund, district sales manager for the 
territory embraced by Denver, Salt Lake City, Seattle, 
Portland, San Francisco, Los Angeles and Spokane. Mr. 
McAlister reports good business in his territory. 

Tacoma, Wash.—The Tacoma Typewriter Company has 
opened at 1107 Commerce street, to handle new typewriters 
and adding machines, and rebuilts, Frank W. Lilly, the 
head of the new business, was previously with the A. L. 
Hall Company, Seattle, the distributors there of the Corona 
typewriter. 

Virginia, Minn.—A branch of the Duluth Typewriter 
Company has been opened here by Leo Munson and 
Francis Forristel. They operate under the direction of the 
St. Paul branch of the L. C. Smith & Bros. Typewriter 
Company. 


Morris Directs Accounting Devices Co. 

George W. Morris, Jr., was appointed general manager 
of the Accounting Devices Company, Chicago, IIl., suc- 
ceeding F. P. Geimer. He took charge March 11. Mr. 
Morris began his connection with the loose leaf business 
with the Twinlock Company, at Cincinnati, fourteen years 
ago. After this business was absorbed by the Irving-Pitt 
Manufacturing Company Mr. Morris became Chicago sales 
manager for the Stationers Loose Leaf Company. This 
connection continued about seven years. He then joined 
the Accounting Devices Company as a machine bookkeep- 
ing specialty salesman; in December, 1921, Mr. Morris be- 
came sales manager. 
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The Clear-Swing Desk 


Easy to Sit Down To—To Work At—To Get Up From 
OR MANY YEARS there has been but little change and 


slight improvement in the design of office desks. However, 

in keeping with the modern idea of up-to-date, efficient office 
equipment, we are presenting an entirely new design which will 
appeal to all desk users as being sensible and wholly practical. 
The “Clear-Swing” Desk is the very latest improvement in d 
design. This improvement has been accomplished by setting back 
the two inside front legs. A desk of this type has a considerable 
advantage over the old-style desk. With the ‘“Clear-Swing Desk” 
it is easy to swing around—get up—and sit down. There are no 
legs to interfere with your feet—or to mar and scar your si 
against brass sockets. 

For ov irty-fi 3 i is im- 
proved’ styin, he Logs scanstocartng dpeip bx Chlenge gat iins aE 
enviable reputation for a high ree of quality and workmanship The 


“Clear-Swing Desk” is exclusive with us. Because of its practical construction, 
it will prove a business builder for those dealers who sell it. 


Further information on request. 


Anton Clemetsen Desk Co. 


MANUFACTURERS OF HIGH-GRADE DESKS 
4223 West Lake Street CHICAGO, ILLINOIS 
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No, 421% 


GRAND RAPIDS 
QUALITY 


in office chairs will make 
easy sales for dealers who 
take advantage of the sell- 
ing points. Write for new 
catalog and price list. 


Grand Rapids Office Chair Co. 
37-45 Prescott St. 
Grand Rapids, Mich. 
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Typewriter Desk No. 1531 


Here is a good leader 


Good Values. 
Money Makers. 


Time Savers. We 4 
cannot think 
Mail us your order Pal 
today. New cata- on cur 
log ready to il 
g y maii books. 


you for the asking. 


EVANSVILLE DESK CoO. 


EVANSVILLE, INDIANA 











OUR PRICES ARE DOWN 


Look on Page 34 of Our Catalog 


We are offering as a spe- 
cial inducement this month, 
our No. L-749 Loose Leaf 
Index at 68c per set in lots 
of 100 or more. 


If our catalog is not in 
your file it should be. Write 
for a copy. 


OUR SERVICE 
DEPARTMENT 


is maintained for your 
benefit. To co-operate with 
you in solving your tech- 
nical indexing problems. 


May we offer some sug- 
gestions? 

Did you get in on our 
special offer on Index 
Shields? It’s still open. 


G. J. AIGNER & CO. 


—_— MANUFACTURERS 
521-523 W. Monroe St. Chicago, Illinois 
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(Other Machines—Continued from Page 179.) 

Detroit, Mich.—Glenn W. Watson, Detroit representative 
of the A. B. Dick Company, visited the general offices at 
Chicago in March. He makes headquarters with Gregory, 
Mayer & Thom, dealers in Mimeograph supplies. 

Indianapolis, Ind.—R. J. Heuslein is in charge of an 
office established at 389 Transportation building by the 
Multicolor Sales Company, Chicago, Ili. The Multicolor 
press, the Aldrich and Mentges folders are distributed. 

Milwaukee, Wis.—The Multicolor Sales Company, Chi- 
cago, Ill., has opened an office at 327 M & M building, 
distributing the Multicolor press, Aldrich and Mentges 
folders. F. O. Streckswald is in charge. 

New Haven, Conn.—-H. L. Tower has been appointed 
representative in New Haven and vicinity by The Bircher 
Company. 

New York, N. Y.—Julius Menzel, of the Todd Protecto- 
graph Company, has another candidate for the Protod 
sales forces, a husky baby boy who claims a March date 
for his birthday. 

New York, N. Y.—Garcia & Drucker have incorporated 
to do typewriting and mimeographing; capital stock, $20,- 
000; incorporators, A. M. Garcia, C. Drucker; attorney, 
T. L. Ernst, 140 Nassau street. 

New York, N. Y.—The Bates Manufacturing Company, 
Orange, N. ‘ has established an export department in 
charge of S. M. Babson, vice president. It is domiciled 
with the general sales department, 50 Church street 

Pittsburgh, Penna.—E. J. Corcoran, formerly assistant 
general manager of the American Banking Machine Cor- 
poration, has been placed in charge of sales in Western 
Pennsylvania and West Virginia. His headquarters are 
in Pittsburgh. 

Rochester, N. Y.—Seneca Foote, of the Todd Protecto- 
graph Company, announced a baby boy as a new family 
asset in March. 

San Diego, Calif.—C. P. Murray is in charge of a branch 
at 233-34 Union building, operated by The American 
Multigraph Sales Company, of Los Angeles. 

San Francisco, Calif—William Hovis, manager for Calli- 
fornia of the Elliott addressing machine, is busy following 
up the excellent prospects which he obtained at the recent 
San Francisco business show. 

San Francisco, Calif—B. H. Evergreen, who has been 
connected with the Dayton Moneyweight Scale Company 
for a number of years, has taken charge of the San Fran 
cisco agency. His headquarters will be at 638-640 Mission 
street, which is also the headquarters of F. F. Wright, 
Pacific district manager of The Dayton Moneyweight 
Scale Company. 

San Francisco, Calif—M. A. Towne, Western manager 


of the Belknap Rapid Addressing System, says that, on 
account of the rapid increase in business, it has been found 
necessary to take larger quarters than those he at present 
occupies on the sixth floor of the Pacific building. Mr. 


Towne has taken the store at 535 Market street and will 
occupy it early in April. This location is in the thick of 
the office appliance business district, being in the block 
with a number of other well-known agencies and branches. 

San Francisco, Calif—F. F. Wright, who is Pacific 
district manager for the Computing-Tabulating-Recording 
Company, operating the International Time Recording 
Company, The Dayton Moneyweight Scale Company and 
the Tabulating Machine Company, will open up two fine 
Stores at 638-640 Mission street about April 1. All these 
interests are combining their offices, Mr. Wright being 
Pacific district manager for all. Previous to April 1, the 
offices were at 253 Monadnock building. Mr. Wright was 
formerly Pacific district manager for the Elliott-Fisher 
Company. 

Seattle, Wash.—The Indiana Cash Drawer Company has 
opened an office at 601 Haight building. 

Troy, N. Y.—C. W. Ferguson was elected a member of 
the board of directors of the Flashwriter Company. Off- 
cers were elected as follows: A. V. Cooper, president; 
W. A. Butler, vice president; C. W. Ferguson, secretary- 
treasurer. 

Washington, D. C—R. R. King, who formerly had 
charge of sales in Maryland and Virginia for the American 
Banking Machine Corporation, is now district sales mana- 
ger, having jurisdiction of the East coast, south of New 
York. His headquarters are in Washington. 


C. H. Marshall Will Probated. 
The will of the late C. H. Marshall, Philadelphia, Penna., 
was probated in March. An estate of $50,000 and upwards 
is bequeathed to the widow, Mrs. Flavia Ormiston Marshall. 
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Cuspidors 


When choosing Cuspidors for Offices, 
Hotels, Restaurants and Theatres, select from 


“AMCOIN” 


Stands for Superlatively- Made Brass Cuspidors. 
There are 86 delightful styles to choose from. 
\ll are Quality-Marked 


°*“AMCOIN” 
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Save Time and Eliminate Unsanitary Drudgery 










6 Models (Hand and Electric) $3.00 to $150.00. 


One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 


















Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 








Over 50,000 in daily use. 






Write for 
“The Handy Vest Pocket Edition” 


Aldrich Mfg. Co., Inc. 


57 Illinois Street, Buffalo, New York 


DEALERS AND OFFICE SPECIALTY SALESMEN: 
We have an interesting proposition to make you 
if we are not already represented in your district. 
Write for details, stating territory covered. 


Standard Envelope Sealer Mfg. Co. 


Revere Boulevard, Everett, Mass. 











FOR A CLEAN, 3 
LONG-LASTING 
IMPRESSION 


etc.,and for printed forms on which U/ 
manifold copies are to be made. 
If copies are preserved, or if they are de 


handled considerably, even for a short 


time, they should be made on high grade 


ONION SKIN or MANIFOLD paper. 
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The ESLEECK papers are made of 
clean, new rags, in a quality mill. They 
are strong, serviceable, uniform. They 
deserve tobe on your list of “Standbys.” 
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Ask Dept. O for samples 
ESLEECK MFG. COMPANY 


Turners Falls, Mass. 


ALLEN & COMPANY 


MANUFACTURERS 
General Offices and Factory: 
11-13 Vandewater St. New York, N. Y. 
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The User 


taught 
us how 


Constant association with the needs and re- 
quirements of modern offices has taught us 
what to make and how to make stationery 
specialties. We have incorporated into the 
design and manufacture of Hoffman Prod- 
ucts every known feature to increase their 
utility, strength and quality. Hoffman Prod- 
ucts include cloth covered index boxes, with 
marble paper as well, cloth covered legal 
and letter size cabinets and sixty numbers 
of desk pads both flat and flexible in all sizes. 











In the wide variety of articles, styles, 
and designs, users of Hoffman sta- 
tionery specialties are satisfied with 
the value obtained. Dealers han- 
dling the Hoffman Line are en- 
joying splendid results. Staunch 

and perfect in workmanship, 
Hoffman Products are known 
to possess extraordinary 
lasting powers. Ask for 
our catalog and full par- 
ticulars. 


L. HOFFMAN 


45 Lafayette St. 
NEW YORK CITY 
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S indicated by the name, our line repre- 

sents the acme of perfection, not only 
as regards uniformity but in durability; for 
instance, one sheet of our No. 698 carbon 
paper will produce 100 letter copies. 


As jobbers or retailers you are interested in 
a line that is fast gaining the ascendency in 
this country in point of ideal satisfaction and 
you cannot afford to miss the opportunity of 
becoming better acquainted with “Iron Clad” 
by failing to write for a sample booklet show- 
ing 24 papers in black. 


Largest distributors in the world of 


CARBONIZED ADDING MACHINE ROLLS 


Iron Clad Ribbon & Carbon Co. 


100 Grand Street New York City 














THE “SATELLITE” 
TYPEWRITER STAND 


Adjusiable to the natural position of any pair of 
hands. Every typewriter in your town, regard- 
less of its name, rep- 
resents an opportunity 
for profits for you. 
Every typewriting ma- 
chine represents a cold 
dollar and cents busi- 
iness investment 
to its owner. It 
is a part of his 
equipment—a vital part. He wants 
his machine to pay dividends—to 

turn out the greatest amount of * 
work in the shortest space of time. 


The use of the “Satellite " Adjust- 
able Typewriter Stand will help to 
accomplish this. It has for offices 
like the Larkin Company, of Buf- 
falo, N. Y., using 612; the Dayten 
EngineeringLaboratoriesCompany; 
The White Motor Company, 
and others. 

des gue more soguite into 

Ss wi — 

positive dividends te the 
owner and easy profits to 
you. Our dealers’ prop- 
osition and booklet will 
interest you. 


Write Dept. A. 


ADJUSTABLE TABLE COMPANY 


GRAND RAPIDS, MICHIGAN 

































Economical - Efficient - Practical 


Your customers will instantly recognize the Bump 
Paper Fasteners as the ideal office device. 


Pins, clips, staples or any other metal fasteners 
are unknown tothe “BUMP.” They 
make their tie out of the paper itself. 


Both Are Profit Makers 


The hand fastener works after the 
manner of the ticket punch. The 
Stand machine is equipped for 
punching a single round hole, in 
addition to its regular use. 
Quick Turnover — Neat Profits 
characterize Bump. 


Send for Catalogue. 
BUMP PAPER FASTENER COMPANY 
Crosse, Wis. 


SEYMOUR CONOVER, Eastern tative 
350 Broadway, New Yor 








April, 1922. 
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PENS AND PENCILS 
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The confusing array of individ- 
ual stamps, the smudged fingers 
from the old style ink pad, the 
liability of making impressions 
upside down, are all eliminated 


Rae 


SELF-INKING 
= MULTIPLE 
he enjoys the sunshine there, with the thermometer at 80. 2 ee 

Chicago, I1l—C. P. Moore has been appointed a special | COMTNG iN oe HAND STAMP 
field representative of the W. A. Sheaffer Pen Company, ae rs 
with headquarters here. He was formerly with Robert H. 
Ingersoll & Bro. 

Chicago, Ill—D. L. Sterling, of the De Witt-La France 
Company, had a new incentive for sales handed him in 
March. The new combination pen and pencil set was made 
available to dealers in his territory. 

Chicago, Ill—E. W. Haddon, formerly store manager 
for the Faithorn Company, has joined Brown & Biglow, 
manufacturers of the “Redipoint” pencil, at Chicago head- 
quarters, 416 South Dearborn street. 

Chicago, Ill—H. E. Waldron, vice president and general 
sales manager of the W. A. Sheaffer Pen Company, held 
a sales conference at Cincinnati the week of March 13, at- 
tended by the Southern representatives. 

Chicago, Ill—The national bill board campaign of The 
Conklin Pen Manufacturing Company reached Chicago in 
March. The showings were opened in the South, and are 
progressing to the Northern border. The posters, 11x25 


ode At Sa ia 


Chicago, I1l—The North American Pencil Works, 306-12 
South Canal street, was destroyed in a fire March 15, 
which burned two city blocks. 

Chicago, Ill.—The local office of the Wallace Pencil 
Company, H. F. Meidinger, Chicago manager, is now in 
Suite 514, Harris Trust building. 

Chicago, Ill—An effective Faber window display got 
intense attention from Clark street crowds passing the 
store of S. D. Childs & Company. 

Chicago, Ill—Dudley Johnson, local manager for the 
Joseph Dixon Crucible Company, writes from Florida that 
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So simple in mech- 
anism that anyone 
can operate it. An 
arrow, operated 
with the cylinder 
by a crank, indi- 
cates the stamp in 
printing position. 
The ink pad is eas- 
ily removed or re- 
placed as are the 
stamps, and the 
machine is nickel- 
plated throughout. 
Dealers should investi- 
gate this proposition. 


: : : Quick turnover and 
Write for information good profit is offered. 


feet in colors, showing the Conklin pencil, appeared on The R-E-N Mfg. Company 
seventy-eight boards in Chicago and vicinity. 3641-43 Elst A Chi nt 
Chicago, Ill—Kritikson Bros., Inc., 116 West Illinois sl en Bo. 


street, is a new incorporation. The assets of the bankrupt 
Settles Pen Company were purchased. The pen will be 
manufactured by the new corporation under a different 
name. Kritikson brothers developed the pen originally 


marketed by the Settles Pen Company. The business was Y Will S 50 5 

hen know as the Iiinois Pen Company. °c, | LOU Will Dave 90 to 75% | - 
Gished an alice here, to dugg Ai GAlUt It Sieve on your PRINTING BILLS if you 
operates under the San Francisco office, J. L. Warwood., purchase one of our 

" Newari, N. J.—Henry Fera, general manager of A. W. REBUILT MULTIGRAPHS 


Faber, Inc., returned March 8 from an European trip on 





the “Olympic.” at approximately half new price. We offer all 
New York, N. Y.—After an extended stay at headquar- models for immediate delivery with or without 
ters Edgar P. Sparks has returned to the San Francisco attachments. also 


branch of the L. E. Waterman Company. 

New York, N. Y.—Messrs. Jensen, Thieme and Johnson, 
who have joined the New York sales staff of the W. A. 
Sheaffer Pen Company, were formerly with Robert H. 
Ingersoll & Bro. 

New York, N. Y.—A. J. Pfaff, formerly special repre- 
sentative of the Joseph Dixon Crucible Company traveling 
from Jersey City, is now assistant district representative, 
with headquarters here. 

San Francisco, Calif—Angy B. Thomas, coast repre- 
sentative for Eberhard Faber, landed on March 14 from a 
vacation trip to the Hawaiian Islands. 

San Francisco, Calif.—A. I. Hall & Son, wholesale jew- 
elers and silversmiths, Jewelers’ building, are going to 
distribute Dunn pens in the retail jewelry trade. 

San Francisco, Calif—Miss Grace Gitsham, office man- 
ager here for The Conklin Pen Company, says that far 
from finding things quiet, the San Francisco office is busy 
keeping up with orders for pens and the new Conklin 
pencil. “National advertising is certainly bringing results,” 
said Miss Gitsham. 

San Francisco, Calif—The Bert M. Morris Company, 
Western sales agent for the Wahl pen and “Eversharp” 
pencil, expects to be settled in its new offices by May 1. 
E. M. Gwinn, Western representative of The Wahl Com- 


pany, will also have his headquarters in the new location, 
which is in the Sharon building, 55 New Montgomery OFFICE DEVICE COMPANY 
street. The Wahl Company and the Bert M. Morris Com- (Poankilie S888) 


pany have offices at present in the Board of Trade build- 162 North La Salle Street CHICAGO 
ing, on Market street. 


Addressing Machines, 
Duplicators, Folders, 


Sealers, 


Addressing Machine 
Cabinets, Frames, 
Supplies, etc. 


All Machines 
are thoroughly RE- 
BUILT by skilled 
mechanics and 


GUARANTEED Service- 
able as New 


Old machines purchased 
outright, taken in trade or 
handled on consignment. 


Price-lists, cuts, specifica- 
tions, etc., will gladly be 
forwarded upon request. 
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>ADDING MACHINE PAPER. 


heNEW dozen roll 
box sells.itself , 
Attractive and Convenient 
i 


Every roll in every bax is 
Guaranteed to be Satisfactory 


CENTRAL PAPER CO. 


MENASHA , WIS. 
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3 Typewriter Supplies Men |: 
: Who Stock and Feature | 


XTRAGOOD : 
SUMMIT : 
APEX | 


Brands Typewriter Ribbons and 
Carbon Paper know that users 
appreciate their quality. Dealers 
who do not know these brands are | 
now face to face with Opportunity. 


Write for samples today 
—a test will prove 
their excellence. 


Union Ribbon & Carbon Co. 


MAIN OFFICE and FACTORY 
Front and Laare! Streets PHILADELPHIA, PA. 
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Atlantic City, N. J.—The Sundstrand Adding Machine 
Sales Agency has opened a branch at 37 North Trenton 
street. It is in charge of Wm. H. Kiefer, who had been 


with the Philadelphia office. 
Bridgeport, Conn.—The Mutual 
been appointed state distributor of the Victor Adding 
chine Company. Chicago, III. 
Buffalo, N. ¥Y.—The Hammond Typewriter Sales Con 
pany, Ellicott Square building, has taken the Vict 
adding machine. 


Service Cor 


Cedar Rapids, Iowa.—Phillips & Snow have tak vel 
the local agency of The Dalton Adding Machi m 
pany, with headquarters at 106 First avenue W. M. Snow 
was formerly with the Des Moines Sundstrand Adding 


Machine Agency; W. B. Phillips is agency mar 
for The Dalton Adding Machine Sales Company 
Chicago, Ill.—G. D. Priggen has been establish it 206 


Plymouth building as manager of the Barrett d yf 
the Lanston Monotype Company. He is organizing th 
Chicago sales territory. Mr. Priggen was forme with 
the New York office of the Barrett Adding Machine Com 
pany. 

Chicago, Ill—The Doty Business Machines Company, 
537 South Dearborn street, was the only calculating ma 
chine interest represented at the national railway appli 
ance show at the Coliseum, March 13-16. The Record 


calculating machine was shown in booth No. 164.—Th« 
Doty Business Machines Company has taken membership 
in the Chicago Association of Commerce. 

Cincinnati, Ohio.—J. Schlesinger is now in charge of the 
Cincinnati territory of the Monroe Calculating Machine 
Company. 

Cleveland, Ohio.—Glen T. Wirls has been appoint dis 
Victor Adding Machine Cor 


trict manager here for the 
pany. 

Davenport, Iowa.——The Monroe Calculating 
Company has re-established an office here. It is in the 
Kahl building; R. A. Peebles is in charge. 

Dayton, Ohio.—The Dayton Stencil Works is preparing 


to take on additional territory in the distributio 
adding machines. 

Fort Wayne, Ind.—The Wales Adding Machi: ( 
pany has opened an attractive display and sales room at 
203 East Berry street, in charge of H. M. Clifto: 
trols sub-offices in ‘South Bend and Peru. 


Houston, Texas.—B. C. Duffie, Jr., district manager for 
the Victor Adding Machine Company, has opened new 
office at 211 Larendon building, and is rapidly expanding 


his organization. 

Louisville, Ky.—The Victor Adding Machine Company 
Chicago, Ill., has appointed the Office Equipment Company 
distributor for Kentucky. 

Long Island City, L. I., N. Y.—The Long Island City 
Rotary Club was entertained by a moving picture film de 
picting the development of the adding machine. The film 
was shown by Edward G. Hurlburt, agency manager for 
the Burroughs Adding Machine Company. 

Milwaukee, Wis.—R. E. Bell, manager here for the B 
roughs Adding Machine Company, has moved the office 
from 431 East Water street to 165 Michigan street 

New York, N. Y.—W. L. Kimble, district 
the Victor Adding Machine Company, reports that Sales 
men Hackett, Erback and Wallette are leaders in the 
largest month in the history of the New York offic: 

Oakland, Calif—The Marchant Calculating Machine 
Company has bought out a new type of calculating ma 
chine which is attracting some attention, on account of its 
adaptability. It is stated that all work is done with speed 
and accuracy and the three dials show each step in every 
operation. 

Orange, N. J—The Monroe Club building—which in- 
cludes a cafeteria—is a new feature of the plant of the 
Monroe Calculating Machine Company. 

Philadelphia, Penna.—S. N. Johnston, for the past 
years connected with the Philadelphia branch of the Elliott 
Fisher Company, and previous to that in the New York 
office of the Underwood Typewriter Company, was ap- 
pointed manager of the Philadelphia office of the Sund- 
strand Adding Machine Company March 7. The change 

(Continued on Page 206.) 
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Remanufactured typewriters 
are GOOD typewriters— 


| A Super Grade Remanu- 
factured Typewriter 


represents a superior value. It 
has gained a reputation on its 
own merits. Speedy and ac- 
curate. It is economical in op- 
eration and practically free 
from repairs. The clear and 
perfectly formed type faces 
and styles insure the greatest 
degree of legibility. And its 
most valuable asset—consist- 
ent and reliable performance 
and endurance. 


The constant demand for Super 
Grade Remanufactured Typewrit- 
ers is conclusive proof and testi- 
mony as to their merit. We have 
a price list ready to send to you. 
Ask for it. 


UNITED TYPEWRITER 
EXCHANGE CO. 


WHOLESALERS 
137 High St. Boston, Mass. 


Cable Address ‘“‘UNITYPEXCO”’ Boston 


























Trade Mark 


APPLIANCES 
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Fills Holes, Dents and 
Scratches — Permanent! 


Campbell's superior Stick Shellac does not shrink or ch 
It fills deeply marred places in furniture permanently. 


Sandpapered smooth and polished with Amber Glaze, repaired 
places look like new and stay that way. 


Quickly and easily used. Cuts down refinishing expense and 


loss on damaged goods. 38 colors in stock. Perfect match for 
any finish. Ask for color list and our money-saving prices--- 
a post card will do. 


You Need This FREE BOOK 
In Your Business 


Tells how to repair any damage to any sur- 
face, quickly and without refinishing---pack- 
ing marks, caster cup imprints, hot dish 
marks, deep scratches---everything. 


Full of invaluable information for furniture 
dealers and refinishers. Tells what to use and 


how to use it. Worth money, but sent free, 
postpaid. Write for it on your letterhead today. 


The M. L. CAMPBELL COMPANY 
2334! Penn Kansas City, Mo. 
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The 
Standard 
Stamp 
Affixer 


The Standard Stamp Affixer. 
Known as the simplest, light- 
est and speediest on the market. Saves 
time and money. 


It is a portable safe for your postage 
stamps. 

Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Biack 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 





DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER CO. 
EVERETT, MASS. 




















Write for this 
Special Price Lis i 





Calculating Machines 


Here is an excellent opportunity to secure 
a stock of calculating machines of such 
well-known makes as Comptometer, Bur- 
roughs, Brunsviga, Marchant, Triumpha- 
tor, Peerless, Millionaire, etc. All of these 
machines have been taken in on trades 
and are in good working condition. We 
are in a position to offer these machines 
at a big discount from our regular dealers 
list. This is a good chance to stock cal- 
culating machines. Get in touch with us 
quickly. Write at once. 


Adding Machine Corporation 
323 S. La Salle St. Chicago, Ill. 
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COSTS MORE — WORTH MORE 


Quality Is What a Machine Is— 
Reputation What It Is Supposed to Be 


Victor Standard Typewriter 





The Machine of Superior Quality 


ALIGNMENT BETTER—Inch wide cone typebar bearings and octuple 
roller .bearing carriage give a rigidity of typebar and carriage 
action that combine to produce work of unquestioned superiority. 

OPERATION EASIER—Light key touch and speedy escapement enable 
the operator to do more work with less effort, 

SIMPLE DESIG AND CLEVER CONSTRUCTION—Reduce materially 
the cost of upkeep. 

UNIT FEED ROLLS—Enable operator to write to the extreme bottom 
of sheet. 

All modern improvements including automatic ribbon reverse, single 
key decimal tabulator, back space bar, variable line spacer, 
bichrome ribbon. 

If there is no dealer in your District, write now for catalogue and 
agency terms. 


VICTOR TYPEWRITER COMPANY 


General Office and Factory: SCRANTON, PA., U. S. A. 
Department 10 
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We are prepared to furnish to the trade CAR- 
BONIZED ROLLS for every purpose, any size. 


UNDERWOOD ROLLS 
ELLIOTT-FISHER ROLLS 
REGISTER ROLLS 
BURROUGHS ROLLS 


Our ROLL CARBON has the same distinctive quality as 
our OIL SOLUBLE PENCIL CARBON PAPERS and 
QUALITY PLUS TYPEW RITER CARBON PAPERS 


Our MULTIGRAPH RIBBONS are acclaimed unequaled 


American Manifold Products Corp. 
General Offices and Factory: 
2900 Darwin Terrace CHICAGO 











The Price of 
Quality 
Cuspidors 
Will Interest 
You 


CATALOG ON APPLICATION 


IRELAND & MATTHEWS 
DETROIT 





RX KO KKK KK 


‘IDEAL STOOL No. 8 | 
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oni, tones wie inches. 
many large 
y & Maximum height 
firms for use 21 inches. 


in their 
Index and 
Filing De- 
partments. 


Seat, 14x14 inch- 
es. solid oak.' 
Ball feet or casters 
optional. 
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Write for 
Circular 


FOWLER - MANSON - SHERMAN 
CYCLE MFG. CO. 


; WILLIAM R. MANIERRE, Prop. 
1445-1455 W. Austin Ave. CHICAGO, ILL. 
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NOTE.—Manufacturers should read this department, for 
here are announcements from firms at home and abroad 
regarding their requirements for goods. Many of these an- 
nouncements outline business opportunities of importance 
to manufacturers in this field. 


Overseas. 

Beaulieu-Sur-Mer, France.—Mons. R. Bessy, 28 Boule- 
vard Marionot, desirese to hear from American manufac- 
turers of novelties which can be sold through the mail. 

Brussels (Kokelberg), Belgium.—Mr. Hericke, Rue Jules 
Besemes, 64, is engaged in the organization of offices, and 
the installation of systems. He wishes to hear from man- 
ufacturers desiring representation in Belgium for typewrit- 
ers, calculating machines, duplicating machines, office fur- 
niture, pens, etc. 

Shanghai, China.—Wood Brothers, fountain pen depart- 
ment, wish to get in touch with manufacturers of fountain 
pens and automatic pencils. Samples, catalogues and quo- 
tations are requested. A number of American lines are al- 
ready represented. 

Stockholm, Sweden.—Bernhard Nordin, Vasagatan 15-17, 
plans embarking in the office appliance field in Russia when 
conditions seem favorable. He has had years of experi- 
ence in the field, and invites communications from manu- 
facturers interested in establishing their lines in Russia. 

Domestic. 

Bethlehem, Penna.—The Quinlan Printing Company has 
opened an additional store at 317 South New street, han- 
dling office supplies, loose leaf systems and school sup- 
plies. The lines are to be extended to include everything 
for the’ office, embracing among other items, fine station- 
ery, loose leaf binders and supplies, typewriters and sup- 
plies, wood and steel filing cabinets, steel safes, etc. 

Boston, Mass.—The Blake & Rebban Company, 105 
Federal street, has opened a store, handling office supplies 
and stationery. Catalogues and terms are requested from 
manufacturers. 

Crawfordsville, Ind—The Hammet Bookstore, 216 East 
Main street, is opening a store, handling stationery, office 
supplies and books. Later a complete line of furniture will 
be added. Manufacturers are invited to send catalogues. 

Denver, Colo.—H. E. Tinney, 1754 Champa street, de- 
sires to hear from manufacturers desiring representation 
in Denver. 

Durham, N. C.—The W. I. Spaugh Company, broker and 
commission agent, is organizing a sales force covering 
North Carolina. Salesmen will be located permanently in 
the larger cities. The company is open for several lines 
of office supplies and equipment. 

Fort Wayne, Ind.—The Central Office Equipment Com- 
pany, 1106 South Harrison street, has leased the store 
building at 120 West Washington street for ten years. The 
company contemplates putting in one of the most complete 
lines of office equipment in Northern Indiana. 

Hamilton, Ohio.—The Ohio Typewriter Exchange, 1-2 
Jefferson Theater building, recently inaugurated a rebuild- 
ing and service business, Office appliances of all kinds will 
be handled. Manufacturers are invited to communicate. 

Los Angeles, Calif—The Durbin Office Equipment Com- 

pany, 728 Spring street, wishes to hear from manufactur- 
ers of up-to-date office appliances whose lines are not 
represented in this territory. 
_ Newark, N. J.-The Erback Office Equipment Company, 
269 Broad street, has started in the rebuilt business, han- 
dling adding machines, typewriters and office machinery. 
Communications from manufacturers are requested 

New Orleans, La.— George L. Buckner, 4468 Music street, 
wishes to secure lines to sell to stationers in the Southern 
states. He has been connected with the stationery field for 
the past fourteen years. Manufacturers are requested to 
get in touch with Mr. Buckner. 


Opportunities for Foreign Trade. 
The business tips which follow are collected from the 
various points where the United States has consular offi- 
cers and commercial attaches. If the reader wishes to fol- 
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TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office 


Service 





Cuts down Postal costs. 


—Used where a variance of 1/64 oz, means @ 
saving of thousands. 


—Pronounced by experts as the best commer- 
cial model ever produced. 


—E—xtra heavy and precise construction without 
the objectionable features of the old type beam 
scale. 


—Many new and desirable points of interesting 
construction to make good sales talks and ex- 
cellent window displays. 


—Write for full particulars. 


TRINER SCALE & MFG. CO. 
2714 W. 2ist St. CHICAGO, ILL. 




















ppm TIME 





Sentinel Check Writer 


So absolute is the protection of the New 
Rotary Motion,Springless Action Sentinel 
Check Writer, that the FIDELITY AND 
CASUALTY COMPANY gives free to 
every purchaser a $10,000.00 Insurance 
Policy guaranteeing against AMOUNT 
LINE ALTERATION, PAYEE NAME, 
DATE or NUMBER CHANGE. Here 
is combined, absolute protection with 
mechanical perfection. 


all-Welter Compan 
- Rochester, N. Y., U. S. A. y 


Our Sales Manager has a valuable contract for specialty 
men of proven ability. Write him. 








SpA eRe 


PS Migim = 


capa seon ae vt ahs Bw 


a, 


iy ner: 


PPR SY ey 


BAe Eifel 


‘> 
if 
+7 


ee Ss 
Be SBT 


SS . 


< 


ie ae 


AS AE a 


= 


Deh Ditoess ace Pate eS 





204 


OFFICE 


APPLIANCES 











IQ22. 


Apri 


low any of the prospects, he can obtain the name and ad- 
dress by requesting the information from the Department 
of Commerce, Bureau of Foreign and Domestic Commerce, 
Washington, D. C., mentioning the number which identifies 


Stationers’ 
Tarboard 
Goods 





An established line of filing boxes, trans- 
fer cases and stock boxes assures you of 
a steady income and regular turnover. 
Your customers know these goods—thev 
are in demand. 


If you now handle these goods, get our 
proposition and see how it compares. 
If not, write for information about our 
sample assortment which provides a small 
stock and a sample of each number. 


Advance Paper Box Co. 


Manufacturers of Plain and Fancy Paper 
Boxes, Filing Cases and Stock Boxes. 


2727 Franklin Ave. St. Louis, Mo. 
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niversally liked. 


N’ line so complete. 


T profit not ruined by 
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price cutters. 





tick to the line that relies 
on quality for success. 












C. HOWARD HUNT PEN CO. 
CAMDEN, N. J., U.S. A. 





each item. This information 


can also be obtained from 


the district and co-operative offices of the department. 


DISTRICT OFFICES. 
New York: 734 Customhouse. 
Boston: 1801 Customhouse. 
Chicago: 1424 First National 

Bank Building. 


St. Louis: 1209-1210 Liberty 
Central Trust Co. Building 
New Orleans: 214 Custom- 
house. 
San Francisco: 307 Custom- 
house. 


Seattle: 515 Lowman Building. 
Manila, P. I.: George L. Lo- 
gan, Mer. 
COG6PERATIVE OFFICES. 
Akron, O.: Chamber of Com- 
merce. 
Baltimore, Md.: Export 
Import Board of Trade. 
Chattanooga, Tenn.: Foreign 
Trade Secretary, Southern 
Railway System. 
Cincinnati, Ohio: Chamber of 
Commerce. 
Cleveland, Ohio: 
Commerce. 
Columbus, Ohio: 
Commerce. 


and 


of 


Chamber 


Chamber of 


COGPERATIVE OFFICES 
Continued. 
Dallas, Tex.: Chamber 
Commerce. 

Dayton, Ohio: Dayton 
ber of Commerce. 
El Paso, Tex.: Chamber of 

Commerce. 
Indianapolis, Ind.: Chamber of 
Commerce. 


of 


Cham- 


Los Angeles, Calif.: Chamber 
of Commerce. 
Newark, N. J.: Chamber of 


Commerce. 


Norfolk, Va.: Hampton Roads 
Maritime Exchange 
Philadelphia, Penna.: Cham- 


ber of Commerce 
Pittsburgh, Penna.: 
of Commerce. 
Portland, Ore.: 
Commerce 
Richmond, Va.: 
Commerce. 
Rochester, N. Y. 
Commerce 
Syracuse, N. Y.: 
Commerce. 


Chamber 


f 


Chamber <¢ 
Chamber of 
Chamber of 


Chamber of 


Most of these items are quoted in full, as reported by 
the Bureau of Foreign and Domestic Commerce, in the 
thought that where a miscellaneous list of requirements is 
stated, the character of the inquirer’s business will be re- 
vealed. 

These items are given identifying numbers, to avoid pro- 
miscuous publication of the names connected with For- 
eign Trade Opportunities developed by the Department of 
Commerce. The names and addresses must not be pub- 
lished by their recipients. 

Adding and Calculating Machines. 

1151. <A firm of engineers in the United States, having 
connections with importers in Great Britain and France, 
desires to secure the representation of firms manufacturing 
mechanical, electrical and automobile specialties and pat- 


ents. Reference. 
Furniture. 
928. An exclusive agency is desired by a firm in Argen- 
tina for the sale of steel filing cabinets. This firm will 


purchase for its own account exclusively. Quotations should 
be given c. i. f. Buenos Aires. Correspondence should be 
in Spanish. References. 

958. The secretary of a chamber of commerce in Mexicéd 
requests catalogues and prices of school furniture and sup- 
plies in anticipation of demand by the municipal schools. 
Reference. 


General. 

908. A commercial agency firm in Canada having ware- 
house facilities desires to secure the representation of firms 
for the sale of American goods in that country. Refer- 
ence. 

925. A commercial agent in the United States having 


connections in the British Isles desires to secure the rep- 
resentation of firms for the sale of American goods. No 
reference given. 

1092. A commercial agency firm in Fiume desires to be 
placed in communication with manufacturers and export- 
ers with a view to securing representation for the sale of 
American goods. No reference given. 

Other Machines. 

1132. A mercantile firm in Palestine wishes to purchase 
cash registers, general stationery supplies, and American 
novelties, and to secure an agency for their sale in that 
Terms: 


country. Quotations should be given c. i. f. Jaffa. 
Cash against documents. Reference. 
Paper. 


780.—A commercial agency firm in India desires to pur- 
chase direct machinery for making envelopes, candles, 
nails, and paper; and to secure the representation of paper 
manufacturers, textile machinery manufacturers, and grey 
duck and drill manufacturers. Quotations should be given 
c. i. f. Calcutta. References. 

1076.—Agencies are desired by an importer in Australia 
for the sale of paper and stationery, electrical goods, spe- 
cialties, and motor accessories. Quotations should be given 
c. i. f. Australian port or f. o. b. American port. Ref- 
erence. 

See also No. 947 under Typewriters. 

(Continued on Page 206.) 
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A,“SOLO” IMPRESSION 
Is A “PERFECT” IMPRESSION 
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SELF INKING = 
TAMP PAS 


(CLARKE PATENT) —— 
MANUFACTURED BY 


BON&RIBBON MFG.CO. INC. 
NEW YORK.WN-Y. 
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Business men want stamp pads that ink evenly, that 
print clearly, that stand up under constant use 

The “SOLO” Stamp Pad gives you that quality at a price 
as low as that of any standard pad It gives satisfaction 
to the user who realizes that a rubber stamp is only as 
good as the ink pad used with it. 

After severe tests many of the largest business houses 
in the country have adopted the “SOLO” as standard ink 
pad equipment. THE REASON:—tThe “SOLO” is not a 
felt pad. It has a strong, resilient surface that won't 


Sag or smear. 





We will gladly send a free sample to any executive 
who submits his request on his business letterhead 








PEERLESS CARBON & RIBBON MFG. CO., Inc. 


Manufacturers of Carbon Papers, Typewriter Ribbons, Stamp Pads and Inks 
113 WEST BROADWAY NEW YORK, N. Y. 











Mascot Roller Scratch Pad 


Something New—But Selling Fast 


There is a place for it on every desk in every office—busi- 
ness, lawyer, teacher, minister, and at every telephone, 
An ornament to any desk, yet loaded with 10,500 square 
inches of bond paper at a lower price than you pay for 
tabiets The Mascot solves the scratch pad problem. Use 
only what you need—2 inches, 2 feet, 2 yards or any desired 
length up to 350 feet—and you always know where to put 
your hand on your scratch pad. 
Protects expensive stationery and saves its cost-every 380 
days. Has rubber feet, will not mar the finest desk and 
will not slip on glass top 
Dealers say it is the fastest selling office necessity they 
carry Salesmen wanted Every desk everywhere is a 
prospect. Write for samples and attractive proposition for 
salesmen and dealers 
Black .... wervret. Peer $1.00 
Oxidized £9 90:0 5.ele ea: sip epee $1.25 
Brushed TRPOGS. «oo. osccccesscsannnnee $1.50 


(Return them in 80 days if you wish). 


Harvey Printing & Publishing Company 


Harvey, Illinois (Sbicage 























Lae Lad 


Style M—Dimensions 10%4”"x7"x7 
This beautifully finished Metal and Glass 
Counter Cabinet 


displays in plain view the actual colors of the 
popular 


Moore Maptacks 


18 Distinctive Contrasting Colors 


The demand for Moore Maptacks is Constantly 
Increasing. Showing them on Your Counter 
Means Increased Sales at a Good Profit. 

Cash in on our Extensive Advertising. We have 
Created the Demand. Send for Samples and 
Discounts. 


Moore Push-Pin Co. 
(Wayne Junction), Philadelphia, Pa. 


Mfrs. of the World Famous Moore Push-Pins, Push-less 
Hangers, Glass Screw Knobs, Thumbtacks, etc. 


(For 22 Years ou Products Have Been the Standard of the World) 




















A Safe and Sound Bank Specialty 
THE BANDLESS CURRENCY MAILING BOX 


A PERFECT MAILER of strong, heavy, durable manilla paper 
of exceptional strength throughout. Ends and sides do not 

in bending up over the currency and will stand the roughest kind 
of handling in the mails. 


The outside wrapper is genuine rope manilla as near cloth as paper 
can be made. It folds over each lap or fold at the ends to :nake 
a perfect, tight seal and attaches to the back of the box. It 
simply can not tear or pull away without destroying the entire 
box. No more danger of torn and tattered boxes on delivery. 
Each size contracts one half inch. In packing, squeeze the inner 
box tightly over the currency, moisten the gum on the outer 
wrapper and seal, bringing the end flaps over and sealing tightly 
to the back of the box. You then have a perfect fit and a perfect 
tight seal. On account of its lightness, from 2 to 4 cents in postage 
is saved on each box mailed. 


Dependable bank stationers should have sample of this new line. 
No obligations to learn all about it now. 


The Smead Manufacturing Co. (Dept. ¢) Hastings, Minn. 


Makers of High Grade Bank Filing and Mailing Containers 
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Apsco Pencil Sharpeners 
Make Satisfied Customers 


— 


solute satisfaction, the Apsco dealer enjoys 

the distinction of pencil 
sharpeners. 

Every machine in the Apsco line is constructed 

of the very best material and of expert workman- 


B ECAUSE Apsco pencil sharpeners render ab- 


selling quality 


ship; even small parts, about which the cus- 
tomer may never inquire, are given a rigid in- 
spection, for every Apsco model is warranted to 


give satisfaction. 


The Giant 


Here is a sharpener that is 
very popular because of its 
conveniences, durable 





many 
construction and low price. 
One of the eleven Apsco 
Models. 


Sharpens pencils and crayons of all sizes and 
colored celluloid chip container conceals the 
accumulation of chips and graphite. Can be fur- 
nished with transparent receptacle if desired. Ma- 
chine is adjustable to any position and may be 
attached to wall or any flat surface. 


Send for Catalog A 
and Colored Insert 


Automatic Pencil Sharpener Co. 
58 East Washington Street 


CHICAGO 


a 











MULTISTAMP IT! 











It Does 
On the What You 
Job In Want 
Two Min mac 
utes for 
Two ia Oe Fate 
Cents Cy 


we can address your shipping tags, return envelopes, post cards, imprint 
a ny matter, make your ¢ t stamps, past due notices, 
autograph YOU cando anything with the MULTI. 
ST. ‘thet can can be done with old fashioned rubber stamps. YOU can do it 
right now when you need it and do away with expensive delays. 
eS and solve your stamp problems with the MULTI- 
Bp a: Upwards of ten thousand impressions frean one stencil written 
oe with sty or typewritten—no typewriter attachments required. 
your dealer hasn't it in stock order direct. 


Price in U. S. A.—With fall “yey and compli 
ment for erent slamps, with Black, Blue, yang Red or or 
Green ink. Cash with order, or C.0.D. parcel post. Postage extra. 


Seme good territory open for high grade office specialty 
pe | ghey at yates more heme — 


The Multistamp Co. Dept.A Norfolk, Va. 
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(Adding Machines—Continued from Page 200.) 
was made at the Philadelphia Business Show and Mr. 
ston had charge of the Sundstrand’s booth there. 

Pittsburgh, Penna.—The Fort Pitt Typewriter Company 
is distributor for the Victor Adding Machine Company, 
Chicago, III. 

San Francisco, Calif—D. W. Saxe, manager of the Pa- 
cific coast division of the Burroughs Adding Machine Com- 
pany, has returned from a meeting of district managers 
held at the home office during February. 

San Francisco, Calif.—C. W. Treadwell, manager sales 
instruction, of the Burroughs Adding Machine Company, is 
coming to San Francisco in the near future to conduct a 
selling school on the new Burroughs billing machine. The 
sales service and rebuilding departments will all be in the 
new building, when it is ready for occupancy the latter 
part of March. This building is at 533 Market street and 
has the advantage of a store on the ground floor. It is 
here that the sales school will be conducted. The execu- 
tive offices of the Burroughs Adding Machine Company 
will remain on the eighth floor of the Phelan building. 

Seattle, Wash.—Elmer Weinstein, lately of Indianapolis, 
Ind., has taken charge of all repair work for the Seattle 
territory of the Felt & Tarrant Manufacturing Com- 
pany, with headquarters in Seattle-—The Seattle office re- 
ports a demand for men operators which they have not 
been able to fill. These calls come from shipping con- 
cerns, automobile agencies and wholesale cigar stores, 
where girls cannot handle the work. In some instances 
they have been forced to accept women operators, and in 
only one case recently have they been able to find an ex- 
perienced man where one was called for. It is the belief of 
the local management that the northwest offers many op- 
portunities, extending as far as Alaska and the Orient, 
for men operators, but they cannot, naturally, guarantee 
anyone employment. 

Spokane, Wash.—Mrs. Ella Thomas, who had been as- 
sistant at the Spokane agency of the Comptometer, was 
recently put in charge upon the resignation of the former 
agent. This is the first time the Felt & Tarrant Manufac- 
turing Company has put a woman at the head of one of 
its offices. Mrs. Thomas is making good in handling, not 
only the office business, but has won some new customers 
from outside territory. 

Springfield, Mass.—H. G. 
culating Machine Company, 
may be other babies, but for him there’s just one 
son. 

Tacoma, Wash.—R. C. Howard and Miss Margaret Bell, 
respectively agent and stenographer of the Tacoma Comp- 
tometer agency, were married recently. Mrs. Howard is 
now assisting at the agency, and is in charge of the school. 


John 


Bartlett, of the Monroe Cal- 
reluctantly admits that there 
his new 


(Manufacturer—Continued from Page 204.) 


Pens and Pencils. 

937.—A book and stationery supply house in Spain de- 
sires to purchase office supplies and stationery including 
pencils, rubber erasers, and steel pens. Quotations by 
parcel post should be given. Correspondence should be in 
Spanish. Reference. 

Stationery. 

902.—A merchant in South Australia wishes to secure an 
agency from manufacturers for the sale of cotton piece 
goods, underwear, and hosiery for men and women; iron- 
mongery and hardware; electroplated tableware; aluminum 
kitchen hollow ware; sporting goods; toilet requisites; 
leather goods and boots and shoes; jewelry; watches and 
clocks; toys and books for children; stationery supplies; 
and brush ware. References. 

See also No. 937 under Pens and Pencils. 

See also No. 958 under Furniture. 

See also No. 1076 under Paper. 

See also No. 1132 under Other Machines. 


Typewriters. 

731.—The purchase is desired by a business man in Can- 
ada of a complete shooting gallery outfit, nickel-in-the-slot 
novelty machines; 8 pool tables of modern design; 4 stand- 
ard bowling alleys with automatic pin sets; and an agency 
for the sale of typewriters. Illustrated catalogues and price 
lists are requested. Payment to be made against docu- 
ments. Reference. 


947.—The publisher of a newspaper in France desires to 
secure an agency for the sale of printing and lithographic 
inks, 
picture films. 
port. 


printing machines, typewriters, paper, and motion- 
Quotations should be given c. i. f. French 


Correspondence should be in French. Reference. 
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If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 
of making your special metals, at least 
in half. 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 


We will gladly explain without cost 
or obligation to you the system we have 
devised to enable the dealer to make 
up his special metals accurately and 
economically. 


Write us. We are here to serve 


The Tenacity 
Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 
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i Grane Ladies’ Stationery 


Sold by all Stationers and Booksellers 


These goods are suited to the tastes 
of the most select trade. Their mer- 
its are known the world over, and 
they yield a profit to the dealer. 
Once tried, the purchaser becomes 
a regular customer. 


Presented in the following 
Styles and qualities: 


SUPERFINE QUALITY: In Light Blue 
Boxes, containing 4% ream of Note paper 
each, and in separate boxes 4% thousand 
Envelopes corresponding. 
EXTRA SUPERFINE QUALITY: In 
Lavender Colored Boxes, containing % 
ream of Extra Fine Paper each; in like 
boxes are Envelopes to match. 
Our papers are supplied in 
Bordered Goods and other 
specialties by EATON, 
CRANE & PIKE CO., Pitts- 
field, Mass., and 225 Fifth 
Ave., New York. whose 
boxes bear the word 
“CRANES” containing our 
oods. 
All this stationery can be re- 
lied on as represented 
MANUFACTURED BY 


Z. & W. M. CRANE wiser 

















This trade mark 
every box 




















Adding Machine Paper 


FIVE GRADES 
POSITIVELY GUARANTEED 





MENASHA , WIS. 


Preferred Paper Products 























f “Flo-Eze’ Inks 
| “Quikstiker’ 
Paste and Mucilage 


Are made the modern 
way to suit the most 
fastidious. 





“‘Flo-Eze’”’ fountain pen 
inks in six colors with 
attractive display card for 
dealers. 


Write today for catalogue 
and prices 


Ink Ribbon Mfg. Co. 


Factory and General Offices Branches 
. Los Angeles Oakland 
San Francisco Kanees Clty 


Established 1909 
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The Guarantee 
on face of box is 
backed up by the 
quality inside. 


OLD TOWN CARBON 
PAPERS prove up under 


test and in service. Our 
formula specifies the 
“right” materials and in- 
sures proper working of 
them. Twenty different 
grades — typewriter, pen 
and pencil — various 
colors and finishes. 


OLD TOWN ana CROWFOOT 
TYPEWRITER RIBBONS 


are long wearing and give clear 
impressions. The same high 
quality asin Old Town Carbons. 
Carefully packed to prevent 
deterioration, in attractively 


lithographed boxes. Ask for 


samples and our proposition. 


Old Town Ribbon and Carbon Co., Inc. 


245-247-249 Centre St. New York, N. Y., U.S.A. 
















DEFIANCE 


Manufacturing 
Company 


384 Broadway 


NEW YORK 


~~ % > y 
——— se 


ZN 









Perfection No. 30 


Largest Desk Calendar House in the World. 
Gem and Perfection Lines. 
Also Weekly and Wall Calendars. 


Stationers’ Glassware, Hardware and 
Specialties. 





Gem and Jumbo Gem 








THE BABY TYPEWRITER STAND 
A FAST AND EASY SELLER 


$6.50 


F.0.B DETROIT 


Write for Liberal 
Dealer Proposition 


EVERY DEALER 
SHOULD CARRY 
THIS STAND 


IT IS 
THE BEST BUY 
ON THE MARKET 














A strong, well built 
stand, five ply oak 
veneered top, 174”x14”. 
Easy to move about. 
Suitable for home use. 


26” high. 


WRITE NOW FOR OUR LIBERAL PROPOSITION 


AUTO PARTS MFG. CO. 


{1814 Trombly Avenue DETROIT, MICHIGAN 








15> eee), 
KEYTAINER 


A new sales boosting 


BUXTON KEYTAINER display 


THIS new $30 assortment of Sales Helps — Big National 
BUXTON KEYTAIN- Advertising. New self-sell 
ERS in a handsome, conven- ing counter display, counter 
ient, glass topped counter case signs, window stickers, enve- 
will get — oe on your lope inserts. 

counter. It’ll sel eytainers Nati _ 

and sell’emfast. Thedisplay em — a TON 
case holds the stock. KEYTAINERS as a leader 


BUXTON KEYTAINERS to attract trade to your dull 
comeinallleathers;retailfrom  ¢©St department. An interest 
25c to $5.00; 4, 6 and 8 key ing and profitable proposi- 
hooks. Each KEYTAINER — tion will be sent on request. 
wrapped in tissue, inclosed in Write today. 
individual carton and packed First Class Territorial Rep- 
in display case. resentatives Wanted 


BUXTON, INC., Dept. P Springfield, Mass. 
Marbridge Bldg., N. Y. C. 


BUXTON 
KEYTAINER 


The original patented Key-Kase 
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(Stationery—Continued from Page 192.) 


Philadelphia, Penna.—James Andrews, Inc., has been 
established at 1108 Otis building. James Andrews, the 
head of the business, has had extensive experience in Phila- 
delphia paper lines. With him are associated William S. 
Lawson, vice president, and Arthur F. Paul, secretary- 
treasurer. 

Philadelphia, Penna.—The business of McIntyre & Com- 
pany, Inc., 1011 Chestnut street, has been acquired by 
Allen V. Smith, secretary of the Smith Printing Company, 
Smithport, Penna. The stationery end of the business will 
be developed. H. A. Reed, formerly with the Wm. H. 
Hoskins Company, has joined the McIntyre sales organ- 
ization. 

Pittsburgh, Penna.—S. S. H. Jones, formerly manager 
advertising service of the A. W. McCloy Company, has 
become manager of the direct advertising department of 
the William G. Johnston Company of this city. 

Rochester, N. Y.—Al!bert S. Andrews has joined R. A. 
Myers & Company, “Eagle-A” distributors, as representa- 
tive of the service department of the American Writing 
Paper Company. 

Rock Island, Ill—The Safety Printing Company has 
entered the stationery and office supply business. 

San Francisco, Calif—E. A. Clark, of The Carter’s Ink 
Company, was a March visitor. 

San Francisco, Calif—The Wholesale Stationers’ Asso- 
ciation of California, organized late last year, held its 
second quarterly meeting in San Francisco, the first having 
been held in Los Angeles. 

San Francisco, Calif—U. G. Case, newly-appointed sales 
manager for A. Carlisle & Company, was welcomed on 
the day of his arrival at a dinner given in his honor by 
some eighty employes of the store. The affair took place 
at a down-town: hotel. In addition to an excellent dinner, 
there were good fellowship speeches, music and dancing. 
B. M. Carlisle, G. F. Eberhard, H. L. McCormick and 
S. J. Trengove, retail manager, were the speakers, in addi- 
tion to the guest of honor, U. G. Case. The new sales 
manager was formerly with the A. B. Dick Company, 
Chicago. 

Seattle, Wash.—The Pliny L. Allen Company has opened 
a branch store in the Hinckley building on Second street. 

Seattle, Wash.—George E. Miller, president of the 
Lowman-Hanford Company, recently returned to Seattle 
after a six weeks’ vacation spent in Southern California. 

Seattle, Wash.—The Alfred C. Lilly Company, 545 
Henry building, has opened to represent manufacturers of 
stationery, office supplies and kindred lines in the North- 
west. Mr. Lilly had been one of the organizers and sales 
manager of the Federal Ink & Chemical Company. 

Seattle, Wash—The Morey Stationery Company has 
been taken over by C. B. and F. A. Ruggles, and is now 
operated as the Ruggles Stationery Company. C. B. Rug- 
gles has been with the company fifteen years. Both men 
were associated in the stationery business in Ohio with 
their father some years ago. 

Toledo, Ohio—The Franklin Printing & Engraving 
Company has moved into its new home, 226-36 Huron 
street. 

Trenton, N. J.—A stationery store will soon be operated 
at 15 North Montgomery street by Gill & Farr, Inc. 





Monroe Executive Touring Europe. 


J. R. Monroe, president of the Monroe Calculating 
Machine Company, spent the month of March on a tour 
of England, France, Belgium, Switzerland and Italy. While 
in England he looked into the general conditions, with 
special reference to considering the manufacture of the 
Monroe calculating machine in England, to supply the 
market covered by the Monroe Calculating Machine Com- 
pany, Ltd., Imperial buildings, 56, Kingsway, London. The 
English company has branches in Birmingham, Manches- 
ter, Liverpool, Leeds and Glasgow. 


“Y and E” Concentrated System Sales Explained. 


W. E. Andrews, manager of the agency-dealer division 
of the Yawman and Erbe Manufacturing Company, has 
returned to the factory at Rochester after an extended 
trip. He visited many of the Western and Northwestern 
agents, explaining the company’s methods of concentrated 
system selling. Among the points touched in this tour 
were Helena, Mont.; Spokane, Wash.; Seattle, Wash.; 
Tacoma, Wash.; San Francisco, Calif.; and Los Angeles, 
Calif. 














The Doctor’s Back! 


The patient is restless but sure to improve. 
Particularly if you follow his prescription 
and feature 


Fulton Faultless Specialties 


The old reliable line you can depend on. 
Every item a tested time and money saver. 


Self-Inking Stamp Pads Office Stamp Outfits 

Non-Blurring Stamp Pads Indelible Outfits 

Daters Numberers 

Sign and Price Markers Rubber Stamp Inks 
Rubber Type Office Outfits 


To be Taken as Required) 


FULTON SPECIALTY CO. 


Manufacturers of Stamp Pads, Daters, Sign{Markers, Indelible ink, 
Rubber Type Printing Outfits, Rubber Stamp Ink, Office Stamp Outfits 


Elizabeth, N. J. 

















THE ONLY ADJUSTABLE 
POST BINDER 
ON THE MARKET 


Here's a simple device that enables the office boy to 
bind into book form “‘in a jiffy” any kind of loose leaf 
records. 


The “‘F-B”’ Loose Leaf Holder 


Ds 





Pat. May 13, 1913 


is adjustable to any distance between punch holes and 
to any size of paper. 
Advantages acknowledged in numerous testimonials. 
The retail price is $3.50 a dozen with liberal dis- 
counts to dealers. 


F. B. MANUFACTURING CO. 


1228 Intervale Avenue NEW YORK, N.Y. 


(Chicago Office, Frank Z. Woods, Mgr., 180 No. Market St.) 
TUTTLE 








} 
| 


recites one a 


pearenarretarantay elvan 
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65-67 W. Houston St. NEW YORK, N. Y. 
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INTRODUCING THE 


Calendesk Pa 


This new addition to the well-known Elsane line 
of stationers’ specialties combines a desk pad, 
diary, calendar and memorandum pad. The memo 
pad consists of fifty-two sheets, seven perforated 
coupons to a page for each day of the year, with 
leather cover over memoranda when not in use. 


Made in twelve different leathers, stiff or flexible, 
with three different styles of fillers for the memo pad. 


Order your sample now and write for 
prices and circulars. 


SAINBERG & COMPANY, Inc. 








A me 
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PILL 
Give a Thought 


| 





to Pins 


Pins are so commonplace that the 
average ustr gives no thought to 
them, so long as they’re good. And 
there’s the point—on 


Those Good 
Crescent Pins 


Uniformly good—keen points, solid. 
with ‘‘comfortable”’ heads, that push 
the points through thick wads of 
paper and “‘stay put.” Our pride 
in making good pins is your assur- 
ance of unvarying quality. 


Bank Pins—Pyramid Pins 


Crescent Brass & Pin Company 
Detroit, Michigan 


Western Representatives: Southern Representatives: 
BERT M.MORRIS COMPANY PHIL F. WEBSTER 
444 Market St., Sen Francisce Bex 873 San Antonio, Texas 


CATALOGUES 





Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 


Manufacturer. 
A booklet by the Library Bureau says ‘“‘Let L. B. Help You 
Ferret Out File and Record Wastes.”’ 
* * . 
The March stock list of the Eaton, Crane & Pike Company 
showed extensive lines of manufactured goods carried in stock 
* * « 


The Rand Company, North Tonawanda, N. Y., has a sixteen- 
page booklet on its system of visible control for purchasing 
records, 

* * * 
Beirach Bros., 135 Bowery, New York, N. Y., distri 


butes a 


booklet showing desk pads, card index cabinets, transfer cases, 
storage file boxes, etc. 
»* * * 
A striking folder devoted to the ‘‘Mascot’’ roller scratch pad 


is distributed by the Harvey Printing & Publishing Company 
Harvey (Chicago suburb), III. 
> a - 

S. S. Stafford, Inc., New York, N. Y., supplies dealers with 
a folder on “Renuol,’”’ a combination cleaning and polishing 
compound for all hardwood surfaces, linoleum, etc. 

* 7 * 


Klipto Loose Leaf devices are shown in a booklet issued by 
the Klipto Loose Leaf Manufacturing Company, San Francisco, 
Calif.—Neal, Stratford & Kerr, sales agents, 521 Market street 
San Francisco. 

* . * 

“Tag-U-Log’’ accounting systems for all lines of business 
simplified to produce quick and accurate results, are described 
in the booklet of the Associated Business Engineers, 7 West 
Madison street, Chicago, Ill. 

* * t 

“Auto-Utility’’ desks are effectively shown in a four-page 
folder issued by The Automatic File & Index Company, Green 
Bay. Wis. A large variety of drawer combinations is shown, 
justifying the name, ‘‘Auto-Utility.”’ 

*« * a 


“Symbols of an Efficient Man’’ is a four-page folder by the 
W. A. Sheaffer Pen Company, Fort Madison, Iowa. Sheaffer's 
‘Lifetime’ pen and ‘‘Propel-Repel-Expel”’ pencils are shown, 
both singly and in the notable ‘‘Giftie”’ set. 

. > - 


The “Clear-Swing’”’ desk is an innovation descrinved in a folder 
by the Anton Clemetson Desk Company, 4223 West Lake street, 
Chicago, Ill. The two front inside legs of a sanitary type desk 
are set in, affording plenty of foot room.. 

* * *. 

A comprehensive sample book showing 1922 lines is ready for 
dealers requesting it from the Hamilton Card & Paper House, 
27 Greene street, New York, N. Y. It lists a wide variety of 
typewriter and correspondence pavers, including envelopes 
The lines are handled under the “‘Hiawatha” mark 

° * * ~ 

A supplemental catalogue has been issued by the Bentley & 
Gerwig Furniture Company, Parkersburg, W. Va., covering 
“Z”’ and “Y” grade desks and office tables. The desk lines in- 
clude fiat top and roll top desks, and pedestal and drop head 
typewriter desks. Both grades are made in selected oak and 
mahogany. 

Price Revisions. 

Edwin C. Barnes & Bros., 218 South Wabash avenue, Chik 
announced lowered prices on metal office furniture by the office 
equipment department. 


199 


* + a 
The Northwestern Paper Goods Company, Quality Park (Mid- 
way), St. Paul, Minn., has distributed Catalogue No. 6 covering 


envelopes and paper specialties. 
+ * 7 


A. folder with catchy marginal illustrations announces new 


prices by The Newton-Rotherick Manufacturing Company, 32-40 
South Clinton street, Chicago, Tl 
* + 
29 


The Multistamp Company, 2: 
nounced a radical cut in the pri 
five-line stamps through a duplicator stencil. 

* © * 


Bank street, Norfolk. Va., an- 
ce of its product, used to make 


The Accounting Devices Company. 564 West Monroe street 
Chicago, Ill., has issued Price List No. 10, dated March 1 A 
complete schedule of prices is given, covering the company’s 
entire line. 


Accessory Advertising Matter. 

Imprinted book matches are furnished Yawman and Erbe 
Manufacturing Company dealers as an advertising specialty of 
proven merit. 

+ * * 

The L. E. Waterman Company, New York, N. Y., has insti- 
tuted a series of street car advertising cards, of which two have 
been placed in circulation. They are seasonal in character, and 
can be had by dealers on application. 

* = a 


The L. E. Waterman Company has prepared an elaborate 
window trim in colors, depicting Windsor Castle, the home of 
Onglish kings for centuries. It is lithographed in nine colors, 
and is 30% inches wide, 28% inches high and 12 inches deep. 
It will be furnished to Waterman dealers on receipt of request 
for Window Trim No. 193. 

(Continued on Page 214.) 
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The Economo Time Stamp 


Your customers will welcome the Economo Time 
Stamp as a real economical means of keeping tab on 
their business. The Economo is entirely free of the 
delicate and intricate mechanisms of other time 
stamps which are forever out of order. It is simply 
molded from high grade rubber. The rubber cush- 
ion and flexible handle insure a firm and legible 









f ECONOMO 











impression. 
Every organization will want this 
simple economica device as a 
rez rouble hunté The Economo i ‘4 
checks up on each department. It A ili YY 
sh¢ where the delays occur in ity \ 
h lling of routine work. You hy Nt \ | VW 
an s¢ one to ry department ‘ 1\\ WW ty ' 
fo the ovrice, iding No. 42 AA i\ Mt ! 
1 a like s , is only $4.00 4 Wal ri lh 
ul special die is made, in- wey 

¢ the nar or department Ww fy 
t s $4.50. \s is more about \' ! { j 
the Economo. 
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NOV 30 1920 


We carry a complete stock of Numbering Machines and Hand Stamps 








Louis Melind Co. ani" 

















CANT-SLIP 


HAS MADE GOOD _ IS SELLING BIG 











, 
== 


=| Every Office, Bank, School, Library 
|| and Many Private Homes Prospective 
3) Purchasers. 


| Liberal Trade Discounts 


To All Dealers 


Write for Particulars 








Absolutely Guaranteed 


CANT-SLIP COMPANY, Inc. 
NEW YORK, U.S. A. 


ROCHESTER 





ais 
—__ Fis 
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has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 


wide range of competitive conditions. 




















LUPKS 
TELEPHONE BRACKETS 


Adjustable, Neat, Convenient 


A standard office appliance which should be in your 
Rush your order. 


stock now for Spring demands. 


American hectic 
COMPANY 
State and 64th Streets 


Chicago, U.S. A. 


posud 


Adjustable 
Up-and-Down 
In-and-Out 










Various 
Lengths 
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Eclipse Pneumatic Inkwells 
Are Ink-Savers 


Ink in an Eclipse Inkwell lasts longer because it 
is effectually protected from dust and wasteful 
evaporation by the glass dome of the well. The 
need of re-filling is reduced to a minimum and 
the ink supplied at each pen-dip is fresh and clean. 
Many handsome styles at your sta- 
tioners. Write today for catalog. 


GENERAL ECLIPSE CO., Dept. a, DANIELSON, CONN. 
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Get More |\\\Business 
Catalog 











Catalogs have proved their power to 
increase sales and the 


TANDARDIZED 
_ FOR. _— 
TATIONERs'cATALO 

has proved its ability to produce business 
increasing catalogs cheaply and efficiently 
Why waste your time? Why waste you 
money? Why forego the benefits of a cat 
alog with this practical method at 
service. 

Write for the facts about this time and mone, 

plan for getting a business-building catalog. 


BUXTON & SKINNER 


Printing and Stationery Company 
306-8 N. Fourth St. St. Louis 


























OUR letterheads and busi- 

ness cards are your press 
agents—your advanced guard. 
For the integrity and financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 


We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 

Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-96 Seneca Street BUFFALO, N. Y. 





Century Leather Goods 
The Quality Line 


When your trade demands quality and moderate 
price in leather goods, it is to your advantage to 
procure a line with these features embodied. 
Quality, long service, adaptability and moderate 
price are synonymous with the Century line. A 
wide variety of styles and sizes all of which 
possess quick-selling features, affords the dealer 
an excellent assortment to meet the demands 
of his trade. 


Our catalog, and discount price list 


sheet will show the advisability 
of handling this quality line. 


Century Leather Crafts Co. 
350 Broadway New York,N. Y. 
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HOUSE ORGANS Pear out whan ore 


Live notes only 











Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 


Manufacturer. 
Monroe Results featured in the ‘‘Banking Issue” an article 
by Rh. Bryan on “Bond Mathematics.”’ 
* 






ROBINSON 





_ “Time” in Scrits (Strathmore Paper Company) showed an apt REMINDER 
illustration of the extent of eternity. 
© . « 

The Wales Visible condensed the scope of a book into a brief 4 ° >. 

article. ‘Stay Away From Arguments.”’ Robinson Reminder sells itself 
> * * 

The Protectograph Bulletin carried an apt weather predic- wy ? You can see at a glance The original Rosinson perfora- 
tion: ‘Cloudy yesterday, unsettled tomorrow, fine today.”’ that it’s a memory-jogger that ted coupon page is a sales clincher. 

oe 8 works. Display it and i sells on sight. 

“Contact in the Mails’’ in Good Practices (Strathmore Paper Busv 1 i 
: - un tne Prone, Pace net pectynall it ee ESOS usy people see it—want it—buy Made in many styles and leath- 
Company) listed some of the manifestations of good mail selling. it. It absolutely prevents forget- ers; a 25 cents to $7.50. 

- . - ‘ : ‘ ting. They can’t slide the liv Liberal profit. 

The Office Economist (Art Metal Construction Company) has pre Yaa ty Fe deg —— A » . f T 
instituted a series by J. George Frederick on ‘‘Developing Esprit builder—a salary booster! _ . coment es ao 
yg a salary booster! RoBinscn READIPAD—a handsome 

‘ * 2. « And further, RoBINSON REMIND- Metal desk stand with the coupon 

Wilson-Jones Loose Leaf Notes laid stress on ‘‘De Luxe Flexi ERS are nationally advertised in The pet eg Yn Gas 
Folders” as an opportunity to secure quantity business on a Saturday Evening Post, American finish. Ret. il sO. ” 
desirable item. Magazine and System. This brings inish. Retails $1.50. 

- 2 purchasers into your store. The We cooperate and supply sales- 

The National (National Blank Book Company) devoted an refill-pads mean repeat sales. boosting display material. 


entire issue to an extensive line of school supplies in loose leaf Write at once for details on these fast sellers 


and bound books. 
i ROBINSON MANUFACTURING COMPANY 


Dynamite (The Toledo Metal Furniture Company) gave ef- 


fective selling material for dealers pushing the new Uhl Steel WESTFIELD, MASS. 
*“Work-less’’ typewriter desk. : 
+ . * 


The “Y and E” Idea presented a description of the new No 
2013 dry insulated safe by J. R. Clark, superintendent of the 
Yawman and Erbe Manufacturing Company. 

+ a * 

The Security Salesman (Steel Equipment Corporation) fea- 
tured ‘Selling Service With Office Equipment,”’ descriptive of 
tne store and methods of H. G. Miller, Springfield, Mass 











.* & * ORIGINAL COUPON REMINDER 
“Signs of the Times” in Lightning (The Bircher Company) ee 
was a survey of current business by R. U. Reed. It indicated 


a steady growth of business, with all sections of the country 
represented. 





.o. @ @ 
Demonstration (L. C. Smith & Bros. Typewriter Company) 
made an attractive issue of its “Jacksonville Number.’ The 
features of activity in Jacksonville, Fla., were detailed in pic- 
ture and text. 
. > . 
Tips and Nibs (The Wahl Company) suggested a new source 


of revenue to the dealer—the “Eversharp” repair kit. It enables 
dealers to conduct a service station for ‘‘Eversharp”’ users, the 
work being done at a good profit. 
. * * = 

“King Solomon Admired Corona’ is not a selection from 
Biblical history—merely the way the editor of the Corona Bul- 
letin had of advising readers that a native monarch of Zuzulu- 
land was interested in a Corona carried by an exploring expedi- 
ticn 


Cliver News (The Oliver mceeabaaniiane Company) recorded the Real distinctive quality in 


interesting fact that the typewriters in use in Buckingham 
palace are principally Olivers. The recent speech of the king to - 
the Northern parliament of Ireland was written on Oliver No. ar on apers an in © 
605,354 
, . . + a. . 
Users’ News (Addressograph Company) told a novel use of the R bb h 
Addressograph.. A concern with national distribution sending I ons at prices t at are 
out samples from the home office imprints on the small cloth 


sacks used the address of the branch house nearest to the right. Packed under Car- 


inquirer 
e 6 ¢ 


e . . . 

A quaint plaint by the editor of The Sales Force (Hedman d 
Manufacturing Company) suggests that readers contribute to Tl ran or pecia im- 
the columns of that journal, instead of overwhelming him with 
suggestive flora and fauna hinting at the mortician’s art, be- . ° b Ik 
cause some of the issues do mot sepent on schedule. print or in u a 

‘“‘Make Milwaukee Mighty,” says the Faultless Bulletin (Sta- 
tioners Loose Leaf Company), and then proves its might in this 
day. It argues, also, for the Great Lakes-St. Lawrence water- 
way. and shows the Atlantic seaboard that the proposed route 
to deep water from the central West is not the menace to our 


Eastern ports that they imagine. 
Dealer 
Timely Topics (The Tisch-Hine Company Grand Rapids CARRIB 
Mich features local characters in ‘‘Everybody’s Business.” 
* * * . 
The Spot Light (Walker Bros . Fargo, N Dak ) fe cuse s atten- Manufacturing 
tion or mely and desirable merchandise and service. 
x * x . 
ee ie ee Corporation 
he Shepard §S (Henry O. Shenard Company ( cago, 
Ill.) showed the nece ty of careful planning for printing jobs 
8 ROCHESTER, WN. Y., U. S. A. 
Parrottalks (Matt Parrott & Sons Company Waterloo, Iowa) 
philosonl ed on the haracter of home trail ng in an article 














eader Where Js the Responsibilit 
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Six Inch ‘‘Pyralin’’ Strips 





With ONE six inch strip, index tabs 
can be made any LENGTH and 
attached for any PROJECTION 


and of any color. 


Have You A Stock On Hand? 
Write for Samples and Prices. 


UNIVERSAL INDEX TAB CO. 
435 Central Bldg. Seattle, Wash. 
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Me 










i POCKET woTARY 


coerormare 





eveste Staers 


MANUFACTURE 
‘SEALS 
STENCILS 
ee sr BADGES 
RUBBER®@ STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 
w« BRASS SIGNS 


ETC 


FOR SALES 


MeveR a WentHlé 
108 K. Dearsors St. 


PuORt wORROE 1363 




















Teme & Tew Checks STENCILS WAx SEALS 


MEYE! &WE 
a6 30 Sateson CHICAG 
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KEY CHECKS 


OrTad CwECKS: 








TRADE CHECES 


in 

















Ward's Service (John Ward & Son, 115 Cedar street, New 
York, N. Y.) featured the addition of new items to the type- 
writer supply stock. 

= > > 

Common Sense (Corlics, Macy & Company, New York, N. Y.) 
printed a Scotch number which, while conforming to the Vol- 
stead act, carried a kick beyond the conventional percentage. 

* > © 

The Grasshopper (Skinner & Kennedy Stationery Company, 
St. Louis, Mo.) discoursed on the Maya Indians, an aboriginal 
civilization which lacked a historian, although an alphabet had 
been evolved for his use. 

Internal. 

Back—heart—head—these are termed “A Good Com! tion”’ 
to utilize for success, in the Strathmorean (Strathmore Paper 
Company). 

+ * = 

The Hand-Clasp (United States Envelope Compar sum- 
marized important factors in plant management in “T Care 
of Material and Equipment.” 

* > 

The Breeze (Burrows Brothers Company, Clevelar Ohio) 

used as a leader ‘‘Animation,’’ an inspirational feature tten 


by A. W. Williams, sales manager of the House of Fa 
> . 


The Woodstock Keyboard celebrated the beginning f its 
third year with the Murch number. The ‘young idea’’ has 
learned how to shoot very well. They make a great deal of 
iheir opportunities at Woodstock. 


For the House Organ Editor. 


“House Magazines to Supplement Advertising in Latin Amer- 
ica’ will be helpful to house organ editors embarking in that 
field. It appeared in Printer’s Ink of March 9. 

x * . 

I’ffective cartoons and marginal illustrations for house organs 

can be obtained in electrotype form from Business Cartoon 


Service, 123 West Madison street, Chicago, Il. 


(Catalogues—Continued from Page 210.) 


The Conklin Pen Manufacturing Company has miniatures of 
its billboard campaign posters on the Conklin pencil, in street 
car card size. These are in striking colors, and are sed in 


display windows as well as in street car advertising ra 


Dealer. 
The House of Pembroke, Salt Lake City, Utah, uses effec 
tive blotter series for advertising its ““Y and E"’ lines 
* » +. 


Catalogue No. 22 has been distributed to consumers |! Sid- 
ney-Morris & Company, Monroe and Wells streets, Chicago, Ill 
It lists a comprehensive stock of commercial stationery and 


office supplies and equipment. 
© 


Morgan’s Monthly Blotter is a unique conception by the 
Morgan Printing Company, 107-11 East Seventh street, Austin, 
Texas. It is an eight-page booklet bound in blotting paper 


with a monthly calendar on the cover. It enables the Morgan 
Printing Company to tell a complete story every issue in a 
form that assures constant use through the current th 





(Furniture—Continued from Page 180 
iness is decidedly promising. This firm handles the Van 
Dorn line of steel desks, etc., and the Wagemaker line of 
wooden filing equipment. 
San Francisco, Calif—B. R. Lindgren, of the F. W. 


Wentworth Company, designed the clever little haystack 
with the doll looking for the proverbial needle which was 
regarded with great interest by visitors to the San Fran- 
cisco business show. It was intended to demonstrate the 
waste of energy involved in lack of business syste Mr 
Lindgren also made the bungalow of cards that sa 
feature of the F. W. Wentworth exhibit ry will 
occupy its additional space, taken from tl ining 
building on Market street, early in April. 

Seattle, Wash.—The Library Bureau offi ind sales 
room at Seattle have been moved to 19-20 Lippy Iding 
L. A. Fowler, resident manager, is selling Library Bureau 
equipment in the Washington and Idaho territot lirectly 
from the Seattle office. 

Seattle, Wash.—The Lowman-Hanford Company has re- 
cently taken the exclusive agency for the Yawman and 
Erbe wood and steel in Seattle, having formerly handled 
only the “Y and E” wood, and the G. F. “Allst Lee 
A. Smith, formerly director of sales of The General Fire 
proofing Company, at Youngstown, Ohio, is ex ted to 
take charge of the Seattle territory for that mpany 
shortly. : 

Toronto, Ont., Canada.—F. Selway, sales promotion 
manager of the Office Specialty Manufacturing mpany 


attended the Philadelphia business show in Marc] 


Typewriter Branch Office at Virginia. 

A branch office of the Duluth Typewriter Company, 
Duluth Minn., has been opened at Virginia, Minn. It 
distributes L. C. Smith typewriters, under the direction of 
the Minneapolis branch of the L. C. Smith & Bros. Type- 
writer Company. The Virginia business is handled by Leo 
Munson and Francis Forristel. The office is located at 118 
Chestnut street, Virginia. 








~ 
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Make Accurate, Reliable Copies of Waybills, Letters, etc. 


<=> THE EUREKA ~e 


Blotter Bath and the Eureka Sanitary Copy- 
ing Cloth produce clear, neat letter press cop- 
ies of any document written by hand or type- 
writer, with copyingink. The construction of 
the bath provides for uniform moistening of 
the cloths and eliminates mustiness or mildew. 
Clothsarenon-raveling and chemicallytreated 
by a patent process insuring clean-cut copies. 


MORE EUREKA BATHS IN USE 
THAN ALL OTHERS COMBINED 


See ae Se Aes A mse Sold Exclusively Through Dealers. Write for the Eureka Booklet. 


The EUREKA BLOTTER BATH COMPANY, 3732-34-36 South Wallace St., CHICAGO, U.S. A. 





















Protects Your Desk Top—Improves Its Appearance 


This new product is used as a top or pad on desks, tables, counters, etc. It is far more serviceable 
than the ordinary Linoleum top, for the reason that this -NEO-LEUM- has two good sides. This 
material is not fastened—just lay it on any top, no moving around, lays perfectly flat, no curling, 


perfect writing surface, no ink spots. 


Try this -NEO-LEUM- on your new desk just purchased. Try it on the top of your old desk, and 
watch the remarkable change in appearance, efficiency, and service. Can be made to fit any size desk, 
table or counter. Material ™%” thick, round edges, green in color. Send for literature and prices. 


Cj 





WAGEMAKER COMPANY, Grand Rapids, Mich., U.S.A. 




















We have an attractive and paying proposition to make to high grade salesmen only, to 
carry our guaranteed stylographic ink pencils and fountain pens as a side line, on liberal terms. 


Paramount pens are the highest possible quality. Our experience as: manufacturers covers 
over twenty-five years. We offer you a square deal and every possible assistance in building 
up a paying business for yourself. 


f 


& 
é 


sean Peg yo. 





In writing, tell us about your territory and present conditions. 


PARAMOUNT PEN COMPANY, Inc., 63 Irving St., Jersey City, N. J. 
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216 OFFICE APPLIANCES ipril, 1922. 








MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swive! Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, nor 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 


Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and al! loose 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 
in fact for any classified matter in loose leaf form. 

Loose leaf sheets need not be held in expensive binders. Heavy manila, or other materia 
cut to proper size to form outside protcction covers, with Morden Swivel Rings inserted through 


such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 
Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade. Samples free Cuts 


for catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 














WastePaper 
Baskets 


Letter Trays, Mail and 


Pail | 
Tape Baskets, Space Be 
Baskets, Build-Up 2 
Trays. z 
Ree yh UNIFORM MESH AND FULL 
PY YYW “\ GAUGE WIRE 
PEERLESS SANITARY LINE 


a ie eo 





Special Baskets Made to Order 


PEERLESS WIRE GOODS COMPANY 
Write fer Catalogue 20 East Jackson Blvd. CHICAGO 


N 
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“PELOUZE”? POSTAL SCALES 
are scientifically made. They show exact weight in ounces, also cost in 
cents on all classes of mail matter. 
National.......... a Mail and Exp... ... 16 Ibs. 
Ie 2% lbs. Commercial ..... .12 Ibs. 
Columbian ........ Ibs MG adn > oaw see on bs. 
Dh 1. deVeer oon a. SOE 6 coc cceks 2 Ibs. 
Crescent ......---- Pa. SO vscecsees 4 lbs. 
Parcel Post Scales 











Banks and business houses use “‘Pelouze” 
Scales because of their accuracy, reliability and 
durability. 

ASK FOR A “PELOUZE” SCALE 


PELOUZE MANUFACTURING CO. 
232-242 E. OHIO S7. CHICAGO 


PUNTUUUTEUACUSECUEEDEDEEEDSEEE2E0 E202 EEE EE 


GORDON PERFECT INK PENCIL and FOUNTAIN PEN 


“Manufacturers of modern and up-to-date writing instruments” 


* NATIONAL’ 





=i 








Mr. Business Man: We have various propositions 
which will be of real interest to you. You want a 
substantial article to give to your customers as an 
advertising medium at a low cost. We have the 
facilities to imprint your name and business address 
on ink pencils or fountain pens in gold or silver at 


a very reasonable cost. 


Write, at once, for our prices and discounts, they 
will be of interest to you. 


GORDON PEN COMPANY, 450 Palisade Ave, West New York, N. J. 


























April, 1922. OFFICE APPLIANCES 217 











Every Office Will Want Them 


Klip-Klasp—the office device of a hundred uses. 


A dozen to the desk is not too many where papers are 
handled. They save time, avoid loss, promote neatness, 
and, above all, serve as a convenience to the stenog- 
rapher, the bookkeeper, the file clerk and the office 
manager. 

And they are selling in a big way. They are being intro- 
duced by national advertising and a country-wide office- 
to-office sales campaign. Attractively boxed for display 
on stationer’s counters. Write for Free Sample. 


Klip -Klasp Sales Company 


_ 132 South 15th Street Philadelphia, Pa. : 
Two of a Hundred Uses P On the Business Desk 























Projection cuidetina————-,_-« E>F INDEX TABS cael " 















































USE GUIDE LINES FOR PROJECTIONS)=——— 7», E-F INDEX TAB : 
— +4 —_—___—_ —~- ——- 
1) ¥8 Inch Pat. Feb. 4, 1922 
= aaa ¥¥2 Inch 1 aces ; 
' } 
Pe wees eee. eet i FPO Pa WR eee l I AS SES _ 
= Use scale 
for cutting 
| accurate 
eS lengths 
SIZES—by cutting to desired lengths (use cutting scale). 
WIDTHS—by attaching according to the printed guide lines 
COLORS—by simply changing inserts. 
IN ONE , , 
( ) CLEAR PYRALIN—molded in 6” strips 
The best tab for indexing books, files, price books, catalogs and reports of all kinds. They are permanent, changeable and 
do not soil. “THE TAB FOR EVERY OFFICE NEED” 


Write for dealer’s sample outfit and prices. 
1058 Folsom St 


a aw TORE EFFICIENCY FILE COMPANY, 1120 S. Michigan Ave., Chicago SAN FRANCISCO 


NEW YORK 


MAKE YOUR Lx saan 


PAID ACENTS 


OWN POSTAGE ea 


More than ten years were required for the introduction of the adhesive postage stamp. The 
Permit System for letter mail, in less than two years, is already quite well known. If you send 
300 or more letters a day, you are losing money every day you fail to investigate. Write us 


for information. 


COLUMBIA POSTAL SUPPLY CO., iss SILVER CREEK, N. Y., U.S.A. 




















“Send Him In!” 


Now, when every good help to business must be used, 
do not overlook your salesmen’s cards, 
Are they Wiggins Cards? In other words, are they 
clean, finely engraved, snappy in appearance? If 
they are not they are losing business for you. 

Get business with Wiggins Cards. They come in book 

form in leather binders—no waste, therefore econom- 

ical to use. We expertly engrave them or deliver 
blanks to your printer for type printing. Write today 

for specimen tab and details. 


WIGGINS THE JOHN B. WIGGINS COMPANY 


Peerless Established 1857 
Book Form CARDS 705 Peoples Gas Building, Chicago 
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? A triumph of thirty-eight years’ experience in 
o Rival—te Master Craftsman Fountain Pen the amo adhe: of Deasiiaks Pens. We manu- 
MS facture fountain pens for the trade, and specialize on imprints for the jobbing, retail and mail 
f4 ordertrade. Prompt service in repairs, All work is done in our own shops. 

A is ski . f busi- We make all modern designs in Lever Self-Filling, 
3 oo p= Ange oh pod = pee Maye of theis Screw Cap, Non Leakable oat Slip Cap Fountain ee 
ty requirements. also Stylos—Fully Guaranteed. 

. Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases users. 


am 





ED E DE ED 49 49 E- 


D. W. Beaumel & Co., Inc., Office and Factory: 17-27 Vandewater Street, New York, N. Y. 


2 
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¢ Loose Leaf Metal Parts 
for Every Purpose 


Specializing in 
Knock Down Metals 


ANALYSIS PAPER 


Buff and White—Four Grades- 
4 to 28 columns wide, in variety 
of styles, always carried in stock, 


Write for our ‘‘300,000’’ padded or loose. 


proposition on knock 
down metals. 


ENDLOCK PARTS CO. 


2 270-2 Pearl St. New York, N. Y. 


Send for price list and samples. 


L. H. BIGLOW & COMPANY, Inc. 
24 BEAVER STREET NEW YORK 

















[MULLER RAND 








No. 44 “De Luxe” Beautifully Colored Rubber Grips with Ivory-like Finished Handles. 
a “  & MILLER BRO'S 
SED = emien anes 
The Original Bowl Pointed Pens. Styles to Please All Hands 


MILLER BROS. 
_[MILLERTE ERRAND 






Meriden, Conn. 305 Broadway, N. Y. 

















SPACE BASKETS 
PAPER CLIPS 
“CYCLONE” 


Nos. 1, 2 3 
Special Prices on 
Gem Clips 


Extra Fine Quality Guaranteed 
Write Today for Samples and Quotations 


VAIL MANUFACTURING COMPANY 
SUCCESSORS TO MIDLAND STEEL PRODUCTS COMPANY 
1752-58 East 75th Street, CHICAGO 


N 639 1 2 Pacific Coast Representatives Southern Representative 
o. o- REID & GILMARTIN EDWARD V. BOGART 
444 Market St., San Francisco, Cal. 1218 Fourth Nat’l Bank Blidg., Atlanta, Ga. 


WIRE WASTE BASKETS 
LETTER TRAYS 

















— ——_—_—_— , gneve 
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se stvies RUBBER ERASERS 


NEWARK U.S.A. 
“ag 


6 ates 


EDCE VIEW SHOWINC 
INLAY OF INK ERASER 


WELDON ROBERTS RUBBER CO. NEWARK, 


PEET'S Solidhed 











PATENT 
‘(IMPROVED TRIANGLE cup = — 
TSN P 
| iM 
aA en) eh ieee 
HOLDS PAPERS SECURELY 
PAT. MAY 22.1917. 
Only after trying this new paper clip can you appreciate 
its superiority. It is so easy to slip on, and it holds the 
papers, etc., absolutely firm. The patented crimp does the STEEL 
work. It will be worth your while to send for samples and BRASS 
sa LIBERTY 
If your stationer does not carry them, write us direct, SILVER 
PEET BROS. TACKS 
618-20 Cherry St. Philadelphia, Pa. 





SOLIDHED TACK CO.,37 MURRAY ST., N. ¥. 


























4 : 
a ee Tm ‘Sell More Waste Baskets 
dus t 
one oney ings : to more customers. That creates more 
Received —YOUT MOney—and it never satisfaction than to sell ioguenty toa 
answered comes home to roost. Em- few, who must replace frail ets that 
Approved. do not last. 


Paid ployers that use 


me THE AUTOMATIC Daisy Baskets 


a TIME STAMP 














ow how it helps to stop money loss through i i 
ost time. They use it to time jobs from start to ‘ sa seurdy, of onficiens sooty and 
top, to shorten time required for production, atid tn a Thi coppe wire withe 
ind to predict future costs by getting more — a ae Se es ae ee 
accurate cost records. Used also to date and falling to the eye ne trash from 


time letters, orders, etc. Forty years’ success. 


Let ithelp you. Write for Illustrated Folder. , 
Write for particulars. 


The Automatic Time Stamp Co. The Massillon Wire Basket Company 














Hastamper-prooflock 159 Congress St., Boston, Mass. j : 
base and shock-proof “Originators of the Art of Massillon, Ohio 
. action Printing Time Automatically” y, 

















Headquarters for Desk Calendars, 
Pads and Stands 


We are the manufacturers of the celebrated “Handy” and 
“Sterling” Calendars—metal and cut glass Stands with 
Pads plain or indexed by months. 
LIST PRICES—WITH METAL STANDS: 











Complete Pads Stands 

No. 1 HANDY, Old Style . $1.20 60 $0.60 

No. 1 HANDY, Improved . - Lae -60 

No. 2 HANDY... pk (nia : 1-80 90 90 

STERLING namelec ra d e 

66 9 STERLING, Nickeled . nea . 1.40 60 80 

STERLING” DESK CALENDAR STERLING CLANS ihnameiod ie @ioae 

- —_—_—_——— DAILY MEMORANDUM, Enameled 60 730 “30 
. . ’ LIST PRICES—WITH CUT GLASS BASES: 

KIMPTON, HAUPT & CO. No. 1 HANDY. ss” sc ceepperer sete 1.50 4.50 

WHOLESALE STATIONERS No. 2 HANDY 8.00 2.00 6.00 


GLASS MANUFACTURERS 
- “ » oe We deal in all other Desk Calendars, too. 
53 Beekman Street NEW YORK, U.S. A. Send us early order for your full requirements. 
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BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
Orated or bound cards. 
It keeps your cards 
clean; it helds one card 
securely as well as a 
full case of cards. 





wee Ba wee (0. 


LEATHER NOVELTIES 







wer 





When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 


We manufacture Leather Novelties only and are not Engravers. 


Jacoe Botnnen 








Aurore... \Wnors 











IDEAL 
KANT 
SMEAR 
STAMP PAD 


It’s all in the ink—Kant Smear Ink 
will not smear or offset. 
Kant Smear Ink will not injure rub- 
ber stamps. 
Kant Smear Inked Pads wil! not-dry 
on your shelves. 
TWO SIZES ALL COLORS POPULAR PRICES 
Write us for further information 


IDEAL STAMP PAD COMPANY 


441 Sixth Ave. Pittsburgh, Pa. 





















Graffco- . 
SJ Vise Signals 


do these things for busy men: 


A florist keeps track of weddings (and anniversaries), death anniver- 
saries and birthdays by means of Graffco VISE SIGNALS. Attached to the 
top of his card index, they tell him automatically when and where he can 
find business. 

A Charitable Association keeps track of applications for aid by classifying 
applicants under VISE SIGNALS according to the degree in which they 


n 

Grafico VISE SIGNALS are adaptable to every business—to credit sys- 
tems, collections, renewals; they classify completely and simply; they save 
time. Made in twelve distinct, brilliant colors. Sold by your stationer 
Send for free samples. 


GEORGE B. GRAFF CO. 
Manufacturers of Graffco Index Tabs and Vise Clips 
18 Beacon St. Somerville, Boston 42, Mass. 








J 


REYNOLDS seater 
The Most Simple Sealer Made —also Most Durable 


Don’t buy a demon- 
stration — buy use. 
Pay for your Sealer “jm 
ONLY ONCE— 
when you buy it. 
The REYNOLDS 
requires no sup- 
plies or_replace- 
ments. Willlasta 
business lifetime. 


Office appliance 
dealers find the 
Reynolds makes 
them friends. 


REYNOLDS ENVELOPE SEALER CO. 


ees 111 NO. MARKET ST., CHICAGO 



























FILING FOLDERS 





MARK 


FOR ALL SYSTEMS 


Kay Folders are made from a long fibre 
Sulphite stock that will stand the hardest 
wear without’ getting dog-eared or break- 
ing down. 


THE KAY COMPANY 


HIGH STREET and BOYDEN PLACE 


NEWARK NEW JERSEY 





ROUGH AND REBUILT 


TYPEWRITERS 


Prices NOW Stabilized 


Dealers can with safety lay in ade- 
quate stocks to meet the increas- 


ing demand. We handle all makes 
in the HIGHEST QUALITY 
ONLY. Write for our Feb. 20th 
wholesale price list, OA 50. 


MANUFACTURERS TYPEWRITER. 
CLEARING HOUSE 

193 North Dearborn Street Chicago 

Established 1901 Cable Address ‘“‘Mantype” 








“Phone” Without Being Overheard 


The wonderful sanitary 


“Whispering Mouthpiece” 


enables you to talk freely with- 
out being overheard—Hold se- | 
cret conversation—every ad- 
vantage of a booth telephone. 
A scientific marvel and positive 
comfort in telephoning. Sold 
on 30-day, money-back guarantee. This 
little specialty literally sells itself from 
our attractive counter display. 


Send for circular or order from your jobber. 


THE COLYTT LABORATORIES, Mfrs. 
Dept. H 565 W. Washington St., Chicago 











@ 


LE PHONE ur ase 


poe Display 











AGENTS WANTED 


Rema Calculating Machine 
SMALLEST MACHINE IN THE WORLD 
WEIGHT 7} LBS SIZE 4 IN. X 7 IN 


Multipli Adds 
Divides ; Subtracts 





STANDARD MACHINE WHICH CAN BE CARRIED 
In Suitcase or Placed in Drawer of Desk 


ScleDistributor 
RALPHC.COXHEAD. Woolworth Bldg., New York 














=i | 
st oUt 
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SIMONSON 


Patented Metal Tip Guides 








BRASS 


PAPER FASTENERS 


COUNTING HOUSE BRAND 
ROUND AND FLAT HEADS 


SIZES | to 9 
PACKED IN PAPER BOXES 
OF 100 EACH ALSO IN BULK 


LIBERAL TRADE DISCOUNT 
THOMAS STATY. MFG. CO. 


SPRINGFIELD, OHIO, U.S.A. 










For Vertical Letter Files, Card 
Systems and Check Files, Are 
Indestructible 


None Genuine un- 

less stamped UV. S. 

Patent No. 794,749 
on Metal Tip. 

















FREE Samples Sent on Request. 
Discounts to Dealers. 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 











THE TRINER 


POST OFFICE SCALE 
THAT SYMBOLIZES SPEED 


Dial and Platform conveniently 
in front of operator. Indicator 
does not oscillate. 


96,000 Triner All- 


Steel Parcel Post 
Scales used by the 
Government. 













Hughes Ledger Metals 


Expansion 25% 
more than the 
ordinary ledger 
metal. 










All parts well 
anchored and high- 
ly nickel - plated. 
Double reinforced 
posts and tubes. 


Write for Booklet No. 8 


Triner Sales Co. 


53 W. Jackson Blvd. 
CHICAGO, ILL. 


Anything in the Loose Leaf Metal Line. 
Write for our latest catalog 


HUGHES LOOSE LEAF METALS CO. 
544 WEST LAKE STREET CHICAGO, ILL, 














New Martinsville Line The Pen for Business Men 


Stationers often _ consider 
lassware a “dead weigcht”— SELF-FILLING INK PEN 
s ; *‘INDEPENDENT”’ 


something that must be car- 
















ried without profit. But NEW Meets all Commands Attention Because 
MARTINSVILLE _ glassware require- of the Service It Renders. 
“comes across” and it is prof- ments. Sell fill- Guaranteed Improved 
itable. Expert workmanship, ing, non-leakable, Fountain Pen. Elim- 
superior raw materials and methods, attention to safety cap. Attached inates fatigue. Pro- 
details produce attractive sales compelling ar- clip. Smooth writing gold motes efficiency. 
ticles. NEW MARTINSVILLE dealers show re- point. Writes uni- 
sults that substantiate our claims. Write us—we a ae form. A busi- 
will explain how glassware may be made profit- Your Name in Gold —35¢ Extra ~—. 


able to you. 


Write for quantity prices ao 1 
NEW MARTINSVILLE GLASS MFG. COMPANY 
NEW MARTINSVILLE, W. VA. J. K. ULLRICH & CO., 161 Washington St., New York 


KIPCO BRAND 


DUPLICATOR INK ! ‘ 


For Rotary Stencil Machines 
The quality of this ink is Ws 
































STEEL BACK 
RAILROAD 
TARIFF FILE 


























ecause the back of this file is made of steel, no wood, 
guaranteed by nearly half no screws and no rivets, but all metal parts are spot 
P ° welded, we claim to have the most durable file known. 
a century of practical ink Basipped with twe locks operated by single lever. 
. * A t i , té z ° 
manufacturing exverience. coe. ne ee ee 
; Tariff File Uses—R. R. Tariffs, public service records, 
Samples and prices sent on request. manufacturers’ cost records, samples, loose leaf cata- 
logs, price lists, etc. Write for price and description, 
Kruse Printing Ink Co. STEEL BACK FILE & LEDGER CO. 
437 Pearl Street NEW YORK 1422 Altgeld St. Chicago, Illinois 
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for $4 paid in advance. I am the Modern Busi- 
ness Cyclopedia. I faithfully advise everybody 
in business—whether accountant, banker, ex- 
porter, efficiency expert, lawyer or broker—re- 
garding any term or phrase used. I| hold over 
15,000 terms and definitions used by above, in- 
cluding 3,000 general and stock exchange 
abbreviations, and when consulted, I never 
mislead. Many users claim I save them thou- 
sands in fees and much time. $4 brings me 
post-haste. Since I am guaranteed to please, 
you ought to ORDER ME NOW! 

MODERN BUSINESS PUB. CO. 


‘Peas 1367 Broadway, New York City. 





eagle Siete meee 
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“ONE ON EVERY DESK” 


Eveready Paper Fasteners 
are rapidly replacing pins, 
clips and old style stapling 
machines. Representative 
Business Houses and In- 
dustrial Establishments in 
all parts of the world, after 
careful tests, have added 
MODEL D an “Eveready” to the equip- 


ment of every desk where 
<EVERED> a stapling machine is re- 
quired. 


PAPER FASTENER 
EVEREADY MFG. CO. OF BOSTON, BOSTON, MASS. 


NO DESK COMPLETE WITHOUT AN EVEREADY 











EXTRA DOLLARS 


are added to the profits of the dealer who 
handles HEYER’S REFILLING COM- 
POSITION for use in filling hektograph pans 
and gelatine duplicators of all makes. 


The Heyer Duplicator Company manufac- 
tures Hektographs, Gelatine Duplicators, 
Film Duplicators, and Supplies. We 
also furnish the trade with Hektograph 
carbon paper and Hektograph type- 
writer ribbons at lowest prices. 








Write for literature. Domestic and 
foreign inquiries given prompt attention. 


The Heyer Duplicator Co. 





CORONA brand typewriter ribbons 
and carbon papers have attained and 
held preeminence among such goods 
many years. 





They are non-drying and non-fading, 

Est. 1905 of remarkable durability and capable 
of clean, sharp work from beginning to end. 
Corona ribbons do not fill the 
type. 

In unoccupied territory, ex- 
clusive sales rights may be ob- 
tained by responsible dealers 
and agents. 


CORONA SUPPLY COMPANY 
Rochester, N. Y., U. S. A. 














160 N. Wells St. Chicago, Il. 
Medium and 


HIAWATH High Grade 


TYPEWRITER PAPERS 


The highest grade of excellence at 
the fairest of reasonable prices 
with a superior service of prompt 
and immediate attention to all 
shipments. Our complete line in- 
cludes all qualities of typewriter, 
manifold, onion skin, ledger and 
bond papers and envelopes of all 
descriptions. We make a _  spe- 
cialty of shipping papers in the 
flat Our new 1922 catalog and 
book of samples will interest you 
It is yours for the asking. 


HAMILTON CARD AND PAPER HOUSE 


27 Green Street A. S. Landsberg, Pres. New York, U. S. A. 





Y PEWRITERS 


QUALI TY—SERVICE—PRICE 


EXPORT DOMESTIC 
ROUGH & REBUILT 


We are prepared to execute promptly 

all orders, any make or grade and with 
any language type. Send for our new prices, 
terms, etc. 

GUARANTEE TYPEWRITER CoO., Inc. 
39 South 10th Street 
PHILADELPHIA, PENNA., U, S. A. 

Cable Code: BOYERTYPE, A. B. C., 5th Edition 











NEW MODEL 


BRISTOW 
RADIAL DISTRIBUTOR 


CLEARS THE DESK OF 
BASKETS AND TRAYS. Desk 
space occupied:—12x6} inches, 
one-third less than occupied by 
a single desk tray. Maximum 
number of compartments: — 4. 
Compartments:—1} inches wide 
at base, flaring at top to ailow 
ease of access. 

This model is constructed paogg - < Price $5.00 
on the same lines as our 

larger Models and is built with the same high standards in 
mind. The few compa-tments make it of use to clerks as well 
as executives, so everyone in an office needs one and is, there- 
fore, a good prospect. The result is many and large sale. 
This Model and larger sizes illustrated in our circular which will be sent upon request 


STANLEY R. BRISTOW, 171 Washington St., Newark, N. J. 




















f Drawing Inks, Blacks and Colores 
Eternal Writing ink 


Engrossing Ink 

Taurine Muci!age 

Photo Mounter Paste 
Drawing Board and Library 
Office Paste 


Mucilage 
Liquid Paste 
Vegetable Glue, etc., ete. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Pricesgive 
good profits. 

Consumers, emancipate yourselves from the use of 
corrosive and ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto, 


CHAS. M. HIGGINS & CO., Regned’*Tnir snd Aduesives 


Main Office and Factory, Brooklyn, N. Y., U. S. A, New York-Chicago-Londen 
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Panama 
Improved Eye Shade 


Protects your eyes from those side lights. 


Made in Transparent and Opaque green 
celluloid. 





Sold by every leading Stationery store. 
Manufactured by 


Chicago Eye Shield Co. 


Main Office 
2300 Warren Ave. CHICAGO, ILL. 


San Fancisco Office, 268 Market Street 
ITTETTTTT TEE 


SIGN PRINTING OUT TS 


————_ 


LP PL 











For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE 244t Ala" niisets 


CHICAGO FLLINOIS 
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“TIP TOP” PAPER FASTENERS 
In Quality 
In Finish 
In Construc- 
tion 





(Made in 3 Sizes) 


Sold by the Leading Jobbers 


Shall we send YOU samples and prices? 


16P) THE TIP TOP MFG. CO., Inc. 
traot “hann Syracuse, N. Y., U.S.A. 








2 
Protectograph Check Writer 
(TRADEMARK REGISTERED ) 
EXACTLY NINETY FIVE DOLLARS NO CENTS 
(Denominations in Black; Amounts in Red) 
The world’s standard of protection— 
in every country, in‘almost every 
language and monetary system. 


PROTOD-Greenbac, 
the world’s first forg- 
ery-proof checks. 
Insured. 







Todd Two Color Patents 


Todd Protectograph Co. 
ey 1899) 
World's Largest Makers of Check-Protecting Devices and Forgery-Proof Checks 


1129 University Ave., Rochester, N. Y. 


\ J 








Graywoop SERVICE— 












The Graywood all-purpose enveiope s€ aler insures a 
superior degree of service because of the ,simplicity 
of its construction This enables the machine to be 
: made of a light though dur 

able material which allows 

the greatest possible speed 

in operation There are no 

springs or belts to break 

or stretch thus all 

possible friction is 

- eliminated It 

si will be to your 

benefit to exam 


ine our proposi 


tion 


THE 
GRAYWOOD 
MFG. CO. 
LYNN, MASS. 





FOR SFORING 
"WRAPPED COINS 


Made of sheet steel, it is the only durable 
holding suitable quantities of wrapped 
counter use 


tray for 
coins for vault storage or 
Trays for all coins are same width and length 
interior step egulate number of rouleau 
stored in each tray iterlocking corners per- 
mit of nesting. Enameled in different colors 
for each coin 


ITE FOR ILLUSTRATED CIRCULAR 


SOLO BY ALL LEADING STATIONERS 


The ) ry) Como 


pan 


y 


Cincinnati, 


DEALERS — Here Are Two Big Sellers 


Special reduced dealers’ prices 
on the SO-EASY Moistener. Big 
Dollar Seller. Your price $8.00 a 
doz.; 3 doz., $7.50 a doz. I will 
pay parcel. post charges in U.S. 
if cash comes witn order. Imprinted cir- 
culars FREE with order for 3 dozen. 
Big label moistener $3.00 AE 


SO-EASY LOOSE LEAF SYSTEM DRAWS THE TRADE 


A low-priced book for anyone 
who has to keep books. The 40 
stock forms get the customers 
into your store. 200 sheets, 
binder and A-Z index only $2.50. 
Dealers’ discount 40% off in doz- 
en lots, 50% off in 100 lots, f. 0. b. 
Chicago. 40 stock forms and im- 
print circulars FREE with quan- 
tity order if you send order now. A Leose Leaf System 






Pat. June 
16, 1914. 


Formerly 
the 
Peeriess 





Dealers Wanted 
A. MOHLER, Mfr., 416 S. Dearborn St., Chicago, IIl. 






































Trademarks 
and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, 

conscientious service. Write for terms. Book free. 


Specialty—Typewriting and Adding Machines. Address 


E. G. SIGGERS  **#7, 28,5. U. Buttding 
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. l Nelseless Automatics —a complete 
Underwood 
System 


attaching and 
base cushioning 
device. 





Typewriter eas- 
ily detached — 
instantly re- 
moved and re- 
placed without 
tools. 

Sanitary — allows free access to all parts for cleaning. 
Noiseless — removes the cause of typewriter noises. 

You Can Sell ’Em Profitably 
INVESTIGATE —Write today on your letterhead. 


SPEED KEY MANUFACTURING CO. 


_ 22 COLUMBUS PLACE BROOKLYN, N. Y. Py, 








APPLIANCES 





Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 


AMITY RIBBONS 
KEYSTONE CARBON PAPER MFG. CO. 


R.A. BECK, GENERAL SALES AGENT 


@20 Seuth Wabash Ave., CHICAGO 


April, 1922. 


The Standard Line 


Watermanis(deal Fountain Pen 


Self-Filling, Safety and Regular Types 
L. E. Waterman Company, 191 Broadway, New York 


Boston Chicago San Francisco Montreal 








a ep & EXCLUSIVE AGENTS wanted for this improved auto- 
tic typewriter copyholder. Big profits and easy sales. Write now. 


NIELSON SUPPLY COMPANY - - 


CHICAGO, ILL. @ 





- 

Forming a Company? 

You gain many advantages by organizing on the Common Law 
plan under a pure Declaration of Trust. NATIONAL STANDARD 
blanks, the accepted forms, can be filled in by anyone, anywhere. 
Complete outfit, with directions, furnished by C. S. DEMAREE, 
legal blank publisher, 613 Walnut, Kansas City, Mo. Ask for 
free pamphlet “D. 4.” 

















New York New Orleans Los Angeles 
Retails * ” 

35 Rs. a Cbeamnath Sy perssisTir, 

Each aida Bruel) 


The only brush that will clean all parts of machines. Small end cleans t 

large enc cleans in between keys, under corstege. the type rods, and all hard-to 

get-at places. Totallength I4inches. All bristles. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. Gev- 
ernment City Department and Largest Concerns in the Country. 


CLEAMALL TYPEWRITER BRUSH CO., Mfr. of Wire Twisted Brushes, 199 Lafayette St., NEW YORK 



































Modern Stationery Specialties and 
PAL—the Pencil 


The HOGE MANUFACTURING GO. nc.) 





215 Fulton St., New York., N-Y. 








DEALERS & SALESMEN 


Nielson’s typewriter cushion foot is 
the finest on the market. Thisshock 
absorber really cuts out noise and 






increases s of operator. We 
make “Stayon” rubber platen 
twirlers, typewriter felt and 


pneumatic typewriter speed keys. 


NIELSON SUPPLY CO. 
810 First Nat. Bank Bidg., Chicago 


A Fast Seller, Dealers 


The Razornife is a knife handle into which 
@ safety razor blade can be inserted. Blade 
can be pulled out and a new one forced in. 
Put up with blade ae in glassine en- 
velopes in bulk or on display cards. A Key 
Ring Knife. 

‘Send 1l5c for sample and quantity prices 
amas COMPANY 


SENSE RRGS 3561 Fifth Av a 


Chicago, Ul. 











EXCELLO DESKS 


Made to Excell 


High grade desks at medium prices. 
Catalog and price list upon request. 


EXCELLO PRODUCTS CORPORATION 


4820 W. 16th Street, Cicero, Illinois 
(30 minutes from downtown Chicago) 


ADDING MACHINE ROLLS 


For all makes of machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

We make all size rolls. 

Write for prices’ giving detailed specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
BUFFALO, N. Y. 














Addressing Machines, Multigraphs, Duplicat- 
ors, Letter Folders, Envelope Sealers, Mailom- 

eters, Check Writers, Dictating Machines, 

Multicolor Presses—at about half the manu- 
facturer’s price. PRUITT COMPANY, 170-H: 
North Wells Street, Chicago. 


“GOLD PEN _ dremece Shapes end Styles 





Imprint Prompt 
Work a Repair 
Specialty Service 


All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St., New York 











ROUGH TYPEWRITERS - ALL STANDARD MAKES 


(REGAL REBUILT ROYALS) 
Write for new price list No. 39 


REGAL TYPEWRITER COMPANY, Inc. 


359 Broadway, New York City, U. S. A. 


MARCUS HARWITZ 


Cable address: 
General Manager *““REGALTYPE”, N. Y. 











SALESMEN 


and Representatives Wanted— 


to handle display hooks and metal 
novelties on commission basis. 


McCORKLE ENSIGN CO., Inc. 


Mfrs. of Display Hooks—Key Hook s 
Office and Factery: 428-432 ERIE ST., ELMIRA,N. Y. 
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SPEED 346 Moistener 


REG. U.S. PAT. OFF. 





The “New-way” for stamps; 
labels, envelopes, fingers. 
Guaranteed fast seller. 








Liberal dealer discounts. 
SS RIVET-O MFG. CO. 
_ Dept. P. ORANGE. MASS, 
CERTIFIED—GUARANTEED 


RUBBER BANDS 


Pure in Fact — Not in Name Only 


Clear, Pure Rubber Is Very Light in Weight 
Mere Bands in a Pound — Less Cost — Mere Durable 


1 to 10,000 Pounds—All Standard Sizes 


VULCO RUBBER FABRICS CO. 
Dept. O, 51 E. 8th Street NEW YORK CITY 





TYPEWRITERS 


‘‘Smithtype Rebuilts” 


The highest development of typewriter re-construction 
QUOTATIONS ON REQUEST 


TYPEWRITER COVERS 


‘‘Smithtype Leatherette Covers’’ 
What (is cover I ever saw—send me 100 additional.” 





deal Best value I ever saw—make rubber covers look like iste. ‘ed 
ealers Sample better than expected—quote us on 5000 and how 
say:— soon we could expect deliveries. 


Send 60c for sample—Spectal quotation on quantity orders 


SMITH TYPEWRITER SALES CO. 


(Successors TO Hager A, SmiTH) 


218 N. Wells St. CHICAGO, ILL. 








CLIMAX 
SQUARE TOP 
4... PAPER CLIPS 


Best and most Economical Paper Clip on the market 


CLIMAX PAPER CLIP MFG. CO., “*7,WAst!NoToN ST- 











SHIRLEY PENS 


Used by over 40% of the Banks of the 
United States. Order from your jobber, or 
NATIONAL SUPPLY COMPANY 


Distributers INDIANAPOLIS 
Samples on Request 





MORTON’S ODORLESS 
KD TYPEWRITER OIL & 


IN USE EVERYWHERE 
The world’s best lubricant for Typewriters, Adding 
Machines and all delicate machinery. 
Chemically pure, gumless and colorless. 
Write — for free sample ond pres. 
MORTON MEG. CO. Louisville, Ky.,U.S.A. 


Export orders given careful ication 















REAL EYE PROTECTION 


Working under adverse lighting conditions subjects the 
eyes to a strain that results in headaches, weakey 

and sometimes more serious injury. The Feathere 
weight Eyeshade is constructed to protect the w 

eyes from glaring artificial or natural lights or brillians 
reflections. Durable, hygienic, adjustable, li; ightweighs, 
Where it touches the forehead, the celluloid is cu 
presenting a smooth round surface—no binding to get 
dirty, no metal parts to break out. Lies flat on deskor 
rolis up to @t pocket. Your inquiry will receive promps 
attention. 


The Featherweight Eyeshade Co., Merchantsville, N.J, 

















Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 


Official and Empire Brands, or in plain boxes with imprint if desired 


SNELLING & SON Manufgeturers, Bush Terminal 


Exclusive Territory Rights Not Entertained 





HECK. 











Recaiuc 

TERA 
Aut poten ON HAND. 
ae ARE THE BEST 


SENO FOR OUR NEW PRICE LIST & DEALERS DISCOUNTS 


HEADQUARTERS <Rebiicrs-neams-tYPe -an0 PARTO 





READY FOR DELIVERY 
The Original Tim Calculating Machine 


Representatives now wanted for Can- 
ada and Cuba, and the principal cities 
of the U. 8. 


THE TIMES-INTO CO. 


Sole Agents North America 


General Offices, 5 N. Wabash Ave., Chicago 











As a subscriber to 
OFFICE APPLIANCES 


You can save your own valuable time by pass- 
ing your Pro lems on to us and letting us 
“look it up” for you. 


Comat, two years for $3.00. Canada, two years 
o: $4.00. Foreign, two years for $5.00. 


The Office Appliance Co. 


417 So. Dearborn Street, Chicago 














WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphe. 
dictaphones, checkwriters, duplicating machines, mail-om-eters, time 
clocks, safes and steel lockers, new and second-hand office furniture, and 
all office devices. 

We are the largest dealers of the kind east ef the Rocky Mountains 
and will save you half on your office Everything first-class; noth- 
ing cheap but the price. rite Today and Save Money. 


Clricago Safe & Merchandise Co. Gita For iititcls 


——§A REMARKABLE BOOK — 





is the MODERN BUSINESS CYCLOPEDIA. Contains over 
15,000 definitions of accounting, banking, commercial, eco- 
nomic, export, financial terms, including 3,000 general and 
stock ticker abbreviations Complete business education in 
one volume. Serves faithfully Saves fees. You need it. 
Sent prepaid $4 Money-back guarantee. Order yours NOW! 
MODERN BUSINESS PUB. CO. 
O.A 1369 Broadway, New York City 











| Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
<> Pens Attended to Promptly. 
: : EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 VandewaterSt., New York 


Manufacturers of Fine Geld Pens Established 1884 











Time Savers and Money Savers That Are 


PROFIT PRODUCERS 


Sell Ulrich filing and sorting devices. Installations result 
in substantial savings to the purchasers and nice profits 
on the sales. Investigate. 

THE ULRICH PLANFILING EQUIPMENT CO, 


Jamestown, N. ¥ 
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MONGOL 
Made in 3 Degrees 
H—HARD 


THIN LEADS , 
N2 3046 pe 
a HB—MEDIUM 
eo B—SOFT 


These leads are made in the regular Standard size to 
fit the regular standard mechanical thin lead pencil. 


The leads are the famous MONGOL Quality. 





1 Dozen Leads in a Tubular Wooden Box, *; Gross Boxes in a Carton 


| EBERHARD FABER 
~~ “The. Oldest Pencil Factory in America” <> 
NEW YORK 
























a 


Carbon 
Papers 





cy experience of 


25 years has EALERS are solicited to 
taught us what is best write for our proposition 
adapted to every pur- for exclusive territory or 
pose special imprint arrangement. 


THE BUCKEYE RIBBON & CARBON CoO. 


FACTORY AND EXECUTIVE OFFICES 
1466-68 EAST 55th STREET CLEVELAND, OHIO | 


er 
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The Famous “Emerson” Type 


ee Only As Thick As Its Contents 


Special Binders 
FOR ALL PURPOSES 


Catalog covers are an ever increas- 
ing field for the loose leaf binder. 


The Stationery Store can handle 
this business easily no matter how 
special the order, and each order 
‘Multiple’ Type for Pamphlets is always of considerable volume. 





Send us a copy of the catalog your 
customer is using now and we will 
submit a sample binder made es- 
pecially for it, so complete, so indi- 
vidual and so attractive, that your 
customer is bound to be pleased. 


We will tell you what it will cost 
you in any quantity you say— 





All you have to do is take the order 


No Punching or Mutilation 


The Barrett Bindery Co., 725 Federal St., Chicago, Ill. 





Hinged Covers 


Inexpensive Ring Metals 





“Congressional” Type 
One Sheet or a Thousand 





























WINNEBAGO 

Desks MEAn = 

LARGER SALES [| 5. 2 Soe 
V OLUME . 





Mr. Dealer—WINNEBAGO DESKS are made to 
fit the requirements of the largest class of office 
desk buyers—moderate in price, neat modern de- 
signs, durable construction. With no increase in 
furniture department expense you can increase 
the sales volume; that means better profit. Write 
today for catalog and particulars. 





WINNEBAGO 
FURNITURE 
MEG. Co. 


FOND DU LAC, WIS. 
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MEILINK “MASTER MODEL” SAFES 


IN SMALL BUSINESS SIZES 


Inside Sizes 
No. 88—17” High, 133” Wide, 223” Deep 
No. 90—20” High, 15" Wide, 14” Deep 
No. 92—24” High, 18” Wide, 14” Deep 
May be used with Cabinet as shown, and 
as many adjustable shelves as desired, 


or with full size adjustable shelves with- 
out Cabinet. 


Small Safes for BUSINESS or HOME 
USE have always been sold on price. 





With the enormous need of better Fire and Thief Protection, 
we have designed three sizes to meet these requirements. 


A Fire Resistance Laboratory test of 11/2 hours at 1800° F. proves its efficiency. 


THE MEILINK STEEL SAFE CO. 


TOLEDO, OHIO 























i 





Distance May Lend Enchantment to a View 


But it often proves a serious handicap in filling 
orders promptly when your stock is low. 





The Northwestern Paper Goods Company of St. Paul, Minn., operate 
a thoroughly modern factory in the Central West 
FOR PRODUCING 


STATIONERS ENVELOPES 


This Guarantees Prompt Shipments on all Orders, Saving you both Time and Eastern Freight Rates. 


Flat and Expanding . O. E. Legals, Crush 


Wallets, File Pockets, unt aan: Es se Fa |S PY ae pio fe ine 
Shae cht “<= eg Ee st pi @ v 
Folders, Etc. fie a Kad Phys = 8 ee apt cas bmp wid 


Northwestern See Ranks Ge. St Paul, Minn. 


Local stocks maintained at Los Angeles, Cal., Chicago, Ill., and New York, N. Y. 























| 
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Orpin Five Ply 700 


A GOOD DESK TO MAKE A GOOD CUSTOMER 


Probably your trade talks like most other people—they which closes the sale will be followed by an excellence of ser- 
want the best possible value for their money. Orpin quality vice which makes satisfied customers and brings repeat orders. 
means real value. Show your customers Orpin desks and Let us tell you about Orpin desks. Full particulars will be 


you will make profitable sales. The first favorable impression mailed as soon as we hear from you. 


ORPIN DESK COMPANY, 121 Medford Street, Charlestown, Mass, 








The New Polar 














Battleship Linoleum 


DESK PAD 


Keeping abreast with the newest developments in the 
office equipment field, we have perfected and are offer- 
ing for sale our new Battleship Linoleum Desk Pad. 
This desk pad has many new and desirable featuresand Get the New Polar Ca tins 


successfully eliminates the defaults of the old styles. 



























6 Important Features NEW USES FOR A CATALOG. | 
1. The nuisance of renewing blotters is elimi- 3. Stiff yet flexible. Whatitis and What it is for 
nated—the surface is harder than blotter surface. 4. Will lie perfectly flat on any smooth surface. 
2. Sanitary—the linoleum can be washed clean 5. It is most durably constructed. |. Polar specialties are sold mostly by the dealer's outside | 
with a wet cloth when soiled or spotted with ink. 6. Will wear a life-time under ordinary care. men carrying with them our ca . Our new is 
severed to be al pe wage fo or any caleemen. 
° ° . . ulustrat ‘acticall 
These pads are made with genuine leather corners, attractive in display card. 1 The busy lle ru the 53 pages 
appearance, and very durable, giving an excellent writing surface. in a fow minutes and “get the paint” of cock Hem. 
es Wire wnt or Be yee displays are wanted, cut f rom 
° ° ° . t t t t ‘aste it piece 
You will find this desk pad illustrated and described on page 15 oh y Rok: cocina oe | 
of our new catalog. In it are full, clear, concise and “to the | We have a copy for every dealer and every mem- | 
point” descriptions of the forty odd articles that comprise the ber « of his selling force. _ Send for yours. 
re 








Polar Line. This catalog is arranged in a new and original man- aE a 
ner. Write for it. 


101-107 N. Marshall Street ° 


POLAR MANUFACTURING CO., ruicabELPHIA, PA. 




















General Offices 
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It will pay you to write for our 
prices and discounts before buying. 


The Bentson Mfg. Company 


Aurora, Illinois 


Chicago Representatives and Show Rooms Associated: Stationers’ Supply Company, E. E. Blankemeyer, Gen’! Mgr., 201-15 North Franklin Street 






















No. 1 Die-Cutting - 


No. 2 Round 
Cornering 


SEVEN 


chines in one. 













eae a 


MACHINES IN ONE 


Every stationer and printer endeavors to accomplish as much and 
as many different kinds of work in as -small a space as possible. 
And the utmost requirement is that ALL WORK BE DONE WELL. 


THE NELSON NO. 3 PUNCHING MACHINE 


and equipment occupies but 40x46 inches floor space and it is seven ma- 


Punching —This machine punches all work quickly, accurately 
and satisfactorily. 


Die Cutting —With this special die-cutting attachment (illus- 
tration No. 1) any conceivable shape or design (limited to the 
size of the plate, 5x12 inches) can be produced. Very fast and 


extremely accurate in operation. 


Perforating —This device (illustration No. 3) satisfactorily per 
forms any perforating job. For pin hole perforating, it has 


no equal. 







Tab Cutting—These dies are to be had in 
sets (8 different sizes) to handle all classes 
of card index tabbing, loose leaf tabbing, 
guide and letter file folders as well as cut 
out indexing. The size of the tab may te 
regulated from %” to any width. 


Round Cornering—In this attachment is obtained the neces- 
sary rigidity to guarantee perfection. The base of fibre 
prevents the knife from dulling unnecessarily. The knife is 
readily and easily sharpened. It does clean cut and accu- 
rate work. 


Embossing—A steel chase is provided with or without elec- 
tric heating element for hot or cold embossing or stamping. 
The compactness and accessibility of the parts subjected to 
adjustment and the direct application of power over the op- 
erating member brand it as a machine with staying quali- 
ties. For further information write us at once. 


C. R. & W. A. NELSON, INC. 


225 Michigan Avenue 











CHICAGO, ILL. 
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THE GUNN ‘Ne’ DESKS | 


GUARANTEED PATENTED) CONSTRUCTION 





















IT PAYS | CATALOG 
TO | AND 

HANDLE FULL 
A INFOR- 

DISTINC- MATION 
TIVE | ON 
LINE | REQUEST 











ONE OF MANY ATTRACTIVE DISPLAYS OF GUNN “LINOS” 


The Gunn Furniture Company, myYCuicanN 


30 Years Builders of Office Desks and Sectional Bookcases 


VENUS THIN LEADS 
"Metal Pencils Ne. = ) 


HE name VENUS is 
your guarantee of per- 
fection—the VENUS Thin 
Leads No. 38 are perfect a 
leads. 4A ° 




















Always straight—smooth— 
- ° > 

long wearing — crumble- 

proof and perfectly graded. 


Retail Prices 


15c per tube of 12 leads 7 DEGREES 
2 tubes for 25c 2B softandblack F firm 
B soft H medium hard 
H Bsoft medium 2H hard 
4H extra hard 








Sell your customers the VENUS Leads No. 38 
and you will sell them to him time and time again. 


Write for samples and information. 


American Lead Pencil Co., 220 Fifth Ave., New York 


Ask us about the New VENUS Everpointed Pencil 
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GORDON 1 BROWN PAPER. PENCILS 


In finish, uniformity of length, and smoothness of the ends, these 
pencils surpass any similar product on the market. 


They are admirably adapted for commercial and industrial uses. 
The black pencil is ideal for newspaper work as well as for artists’ 
sketching. 


Thirteen colors and black. Each color packed one dozen to the 
box. One-half gross to the carton. 


Manufactured by the makers of Waltham Chalk, Prang Water Colors, 


Prang Crayonex and Kroma Paste. 


THE ZAAMERICAN CRAYON COMPANY 


ESTABLISHED 1835 
SANDUSKY- OHIO - ° rd ag acd - AEW YORK 


GORDON BROWN 








IMPRESSIONS 


BRITAIN’S BIGGEST LITTLE BUSINESS MAGAZINE. 


THERE IS NO MAGAZINE IN THE WORLD JUST LIKE ‘‘IMPRESSIONS”. IT TREATS 
business as the most important thing in material life and shows in a fascinating manner how easy it 
is to get pleasure and living at the same time. There are no technical articles in ‘‘Impressions’”’. 
The great subject of Business is handled in a way which provides inspiration for all, whatever their 

rofession or trade or calling. ‘‘Impressions” stands for better business and better living in the 
Fighest sense of the term. It is the monthly mentor of our biggest business men, and in its own 
circle, carries an influence more powerful than outsiders can understand. 


IT IS EDITED BY G. E. WHITEHOUSE, WHO, IN A REMARKABLY SHORT TIME, HAS 
earned for himself an international reputation for being the most interesting, yet fearless, writer on 
Business subjects. He writes a large part of the magazine each month; says what he thinks and 
thinks so nearly right that big men believe in him and applaud his views. 


“IMPRESSIONS” IS NOW PRINTED IN A HANDY SIZE OF 7” x 4” WHICH YOU CAN 


carry in your pocket and read it whenever you have the time. You may not agree with every- 
thing ‘‘Impressions” prints, but there is a certain fascination which even hard-headed business men 
have found to be irresistible. The subscription price for United States and Canada is One Dollar 
a year. The best way is to send a Currency Note. If after receiving the first number, you express 
the slightest dissatisfaction, the dollar bill will be returned to you. “‘Impressions” has almost as 
many subscribers in North America and in Canada as in Great Britian, and nobody has yet asked 


for the money back. 


IMPRESSIONS 


19 Beaufort Mansions, Chelsea, London S. W. 3, England 
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Lead the crowd 


—Don’'t Follow 











USINESS is coming back. It will come 
quickly for the leaders but not so fast 
for those who follow. 


Carry a line of Clemco desks, add to them a 


little salesmanship and watch the combination Pe 


make bigger profits. A Clemco desk is a fine ex- “ae ” 
wie es The “2-in-1” Clemco 
ample of high grade furniture, the kind that h 





m.. 3 : : . . Don’t overlook the “2-in-1” Clemco as it is 
brings business and builds good will. It presents the finest thing made in typewriter desks. 
The Clemco ball bearing all steel mechan- 


a remarkably handsome appearance and its con- ism is what has made possible the typewrit- 


struction is in keeping with its looks. You can er desk with unbroken top. It is actually 
; ‘ ‘ two desks in one, a perfect clerical desk 
lead with Clemco desks. and the finest typewriter desk made. 





























THE CLEMETSEN CO., CHICAGO. = >. ILLINOIS 
P. S.—In operating the “‘2-in-1" Clemco, notice the circular motion. 
AN 
LEMIGCO 
IDS SES 


THE CLEMETSEN CO 
HICA 













TRADE MARE 











ODAY, the equipment of an office is recognized 

THE ts an important matter for sometimes it is the 
FURNAS determining factor in the success of a business. 
The office equipment dealer whose furniture depart- 

LINE ment is prepared to furnish an office complete in 


detail, gives his customers a service beyond that of the 








several pieces of equipment—he gives harmony and 
character in the appearance of the office, and standard- 
ized equipment that makes convenience and comfort to 


the office workers. 

















The Furnas Line of Office Furniture is a complement to a 


stock of desks, chairs and filing cabinets in an office furniture 


department. It consists of wardrobes : : stationery supply 
cabinets : costumers : : telephone and office tables 
waste baskets : : umbrella stands : : typewriter stands 


Burroughs or Comptometer accounting machine desks. 
The Furnas Line qualities of pleasing and correct appearance 
and genuine good value create a demand. Try a display in 


your window; write today for our catalog No. 3. 


FURNAS OFFICE FURNITURE CO. 


Indianapolis, Ind. 
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THE CLIMAX LINE DATER and 
NAME PLATE DATER can also be fur- 
nished with Wheels for all languages. 
THE TRAUT & HINE M’F’G CO. also 
make thumb tacks, pencil clips and the 
well-known “Kon Kave Kut” Pencil 
Sharpener. 


CLIMAX NUMBERING MACHINE 
'atents Pending 


Patented, other P: 


CLIMAX NAME PLATE DATER A SERIES of CLIMAXES 
ers = «The Grntet THE SAVERS on the MARKET 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal 
type and figures, giving neat, clear-cut impres- 
sions. They are self-inking, dust and rust 
proof, absolutely accurate, compact, neat and 
of exceptional appearance. The Climax ma- 
chines do identically the same work and in 
just as satisfactory a manner as the highest 
priced. Our guarantee is given with every 
machine. Prompt deliveries, 


CLIMAX LINE DATER 
tented, other Patents Pending 














Six Wheels 
7 to 999,999 
Three 
Mocements: 
Consecutite, 
Repeat, 
Duplicate. 


Our proposition for 
dealers and agents in 
all countries of the 


world is an attractive 


ANSWERED one. Write for our 




















THE TRAUT & HINE M’F’G. CO. 


JUL 1 5 20 illustrated catalog. 
Facsimile of Jraprint 


LI 





1 UNION SQUARE, NEW YORK CITY, U. S. A. 


123456 FACTOR 


Y, NEW BRITAIN, CONN. U. S. A. JUL 45°20° 
Facsimile of Imprint 


Facsimile of Imprint Expert Department fer Europe and the British Empire, 9 and 10 Cheapside, Londen, E. C. 
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“My. B. 99 Te us OM, B”’ ii for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable medium for you if you want to 


sell your goods in France. 








And why should you not? Don't you know that 
American goods and especially Office furniture and 
modern office appliances are very popular and 


much needed there? 


M. B. claims to be the most valuable advertising medium 
in France as far as business circles are concerned. This is 
a very logical and simple proposition; M. B. has been the 
first publication to advocate modern business methods in 
France. So it’s no wonder if it is read practically by 
every progressive firm in the country. Not only is it 
read, but it is carefully kept for reference and this 
accounts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you 
signal services if you wish to extend your trade on the 
Continent of Europe, in France, Belgium, Switzerland, 


Spain, Italy and Rumania. 


Ask for free copy. It is very likely to mean a most profitable 
turn in your affairs. 


The Advertising Manager MON BUREAU PARIS 7° FRANCE 
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‘*The Madas”’ Calculating Machine 


for Multiplication—Automatic Division—Addition—Subtraction 





The Machine with Automatic Division 


This latest calculating machine is a product of 
Switzerland. It is designed for rapid work in Divi- 
sion, which is ABSOLUTELY AUTOMATIC. You 
merely set your two factors and turn the crank 
until the desired number of places are recorded in 
the Quotient. The turning of the crank is contin- 
uous, while the shifting of the carriage is AUTO- 


MATIC. Lightning-like results obtained without 
mental strain. Compact—Portable—Simple to Op- 
erate. 


“The Millionaire” Calculating Machine 
The Durable Machine 


The only calculating machine that requires but one 
turn of the crank for each figure in the Multiplier 
or Quotient. We are now carrying a full line of 
these wonderful machines and deliveries can be 
made without delay. “The Millionaire” can be sup- 
plied in either Hand Operated, with or without key- 
board, and Electrically Driven, with or without key- 
board. 














W. A. MORSCHHAUSER, Sole Agent, 1 Madison Ave., New York City 




















A Strange Thing! 


Isn’t it strange how many men, personally as modest as the 
proverbial violet and as truthful as the day is long, will, on 
the drop of a hat, grab their Company uniform and gun and 
‘“‘shoot”’ extravagant claims for their product almost to the 
point of downright untruthfulness? 





‘‘Just as good for $10.00 less,’’ greets you in your morning 
newspaper. Possibly so, but probably not. Reasonable 
profits and reputable products don’t live on bargain tables. 


‘‘Paperoid”’ Filing and Mailing Containers are sold, not com- 
pared, at a certain price with the quiet but distinct under- 
standing that ‘“‘Paperoid”’ is pure rope paper, not wood pulp. 
That every care is used in the construction and the inspection 
of each article. 














This may not be extravagant—but it is truthful. 


ALVAH BUSHNELL CoMPANY 


925 Filbert Street Philadelphia 
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The Gateway 
to Your Brain 


HE eternal click-click of noisy 

typewriters delivers thousands 
of unfair blows to your nervous sys- 
tem. This nerve-pounding rapidly 
brings about a condition of nerve- 
fatigue. And nerve-fatigue is re- 
sponsible for slower thinking, for 
errors, for irritation and for ultimate 
loss of health and efficiency. The 
gateway to clear thinking is closed 
by noise. 


Till, and the coming is inevitable, 
the “Whispering” Typewriter glad- 
dens your office with quiet, and opens 
the door to thought. 


% NOISELESS 


TYPEWRITER 
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“The Typewriter 
Plus” 


In this interesting book- 
let we have told how 
the elimination of 
NOISE in typewriter 
construction has brought 
greater speed, better 
work and longer life. 
Write for it. You will 
want to know about this 
greatest typewriter 
development. 



























































THE NOISELESS TYPEWRITER COMPANY, 253 Broadway, New York City 








| Offices in leading cities throughout the United States and Canada | 


| 
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Buddy Note Book 
Assortment L-100 
List Price - - $10.00 
Consists of: 


6 No. 157 Complete 
10 No. 157R Fillers 
6 No. 158 Complete 
10 No. 158R Fillers 







Assortment No. L-100 


Huddy Note Hooks 


These new “Buddy Note Books” have won immediate favor with the public and with the trade. 
They conform to the regular “Buddy” standards. The covers are of flexible double-coated Iron- 
cloth. The outer surface is levant grain, the inner surface is smooth finished, un- 
necessary any lining. The improved metal-clip pad-holder is used. Pads can be instant y re- 
moved or replaced. 


The pads are of a good grade of paper suitable for either pen or pencil work and the hor- 
izontal ruling is wide-spaced to permit of rapid note-taking. The pads are stitched, bound and 
round hole perforated at the top in such a way that sheets can be removed from any part of the 
pad without loosening other sheets. 


Stock No. 157—Size 4 x 7—Complete with faint ruled filler ot 40 sheets : $0.50 
Stock No. 157FR—Size 4 x 7—Filler only . . . . - 10 
Stock No. 158—Size 5 4x8 1%4—Complete with faint ruled filler ot 35 sheets - -75 


Stock No. 158FR—Size 5 %x8%4—Filler only : : 


WILSON-JONES LOOSE LEAF Co. 


Frank L.Severance,Vice-President and General Manager 


NEW YORK CHICAGO SAN FRANCISCO 
ee es es se se ee 


ee oo 


ns 
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Aurora Steel Cabinets 








Qur Guarantee 


Our Guarantee is binding. There are no ‘conditions’ about 1t. 
If our products fail to give absolute satisfaction, we let you be the 
judge of what ts a satisfactory settlement. 


Guarantees You 


Service 





E-fliciency 
a. Durability 
Aurora Vertical Cabinets 
emcee oenee MR. DEALER: 


chen ate agi: rl noon Do you realize how easy it is to sell GUARANTEED 

> ‘i lianas a ania nn QOUALITY MERCHANDISE, especially Steel Filing 

drawers. — ° . . Try, ° 
Equipment? And there is a handsome PROFIT in the 


turnover for YOU. 


We have some territory not fully covered and want 
live agents to represent us. | STEEL TRANSFER CASES 


Write for catalogue and price list, if you have not 
received YOUR copy. 


Steel Card Cabinets 





Serwebete Wire vedio I 6 


Aurora Card Cabinets for 3x5, 4x6, 5x8 
cards. Made in 1, 2, and 4 drawer cabinets. 


“It’s a better file if made by” 


AURORA METAL CABINET WORKS TRANSFER 


CASES ON BASE 
AURORA, ILLINOIS, U. S. A. 


Aurora Transfer Cases—in letter, 
New York Representative: 52 Park Place, New York City cap, invoice and ledger size. 
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be PETERS 


A NEW—COMPLETE-—COMPACT 
DURABLE — PORTABLE 


Adding Machine —_— # °} 
Weight—35 Pounds nies 
Capacity—$99,999,999.99 












THE PETERS scone" 


Combines with large capacity the desirable features of compactness 
and portability. It lends itself equally well to the requirements of big 
banks—large corporations or small merchants. It was, in fact, 
particularly designed to fill the need of all banks for a superior ma- 
chine of small dimensions, large capacity and selling at an attractive 
price. 


Maximum visibility is secured by including in a small angle of vision 
the keyboard-number wheels and printing line. The Total—Sub- 
total—Non-Add and Repeat levers are so located with respect to the 
path of the operating handle that the machine can be worked at high 
speed by the use of the right hand exclusively. The quality of 
workmanship— beauty of appearance and elegance of finish is excelled 
by none. 


Some excellent domestic and foreign areas remain unassigned. In- 
quiries from dealers invited. 


PETERS-MORSE MFG. CORP. 


30 CHURCH STREET, NEW YORK CITY 
Factory: Ithaca, New York 
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T-e-n-S-1-0-n 
Mail Containers 


are used in every line of business and they 
cover the mailing needs of any and all of 
your customers. 


The TENSION line includes open-end 
tension envelopes, double metal - clasp 
envelopes, single metal-clasp envelopes, 
metal -flap clasp envelopes, document 
envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 


You will be especially interested, perhaps, 
in the Open-End Tension Envelope you’ve 


seen everywhere and the Metal -Clasp 


Envelopes, one type of which is illustrated. 
Our book, “Envelope Specialties,”’ is in itself 


- an education in mail containers. Send 


for a copy. It’s yours for the asking. 


The Tension Envelope Co., Inc. 
Bush Terminal—33 to 87 34th St., Brooklyn, New York 
Telephone Sunset 6000 
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The Adams Ideal Book 


and Key Ring tNimren Uses 











Hl: simplest, quickest operat- 
ino ¢ . enticfac ° Patented 
ing, and most satisfactory MA“ Soh. oc ae 


ring ever invented for per- a a Feb. 17th, 1920 





forated sheets and binders of all 
sorts. Allows the sheets or binder 
to lie perfectly flat when open at 
any point. The enlarged joint keeps 
the ring right side up in position to 
be instantly opened. When closed 
it is securely locked. 





The Adams ring is made with 
nicely rounded corners and no sharp 
edges to mar the furniture. The 
Adams Ideal Book Rings are used 
wherever an economical, quickly 
operated loose leaf binder is 
wanted 


This ring is used practically by 
every school and college in Amer- 
ica. Furthermore, there are more 
Adams rings sold than all others 
put together. 


The Adams ring is also one of 
the best Key Rings on the market. 
It will allow one to put on or take 
off a key in a jiffy and this is a 
feature which has been overlooked in all other rings. BEWARE OF IMITATIONS. Wall 
be pleased to furnish cuts for your catalogue on request. 


Ideal for Ring Books 


With either the Adams Cloudene Press Board Covers, or the Adams Gray Canvas Binders’ 
Board Covers, these rings make very practical, economical, and convenient Ring Books, 
for use as current ledgers, journals, figuring books, stenographers’ and students’ note 
books, memorandum 
books, etc., etc. Eas 
ily fold back to back 

or open flat. Rings al- 
ways in position tor 








opening 
. With CLOUDENE Press Board Covers 























Made in Six Sizes Z i SS = - f A Few Practical Uses 
No, 00 Inside Dia. % in. Af. / Perforated sheets and bind- 
No. 0 Inside Dia. % in. Sy y XE 
No. 1 Inside Dia. 1% in. 

No. 2 Inside Dia. 1% in. HE R T. 3) MS Mine Key Rings for everybody 

No. 4 Inside Dia. 34 in. N Y . A ray > es Curtain Rings 

No. 6 Inside Dia. 3 in. we A =e. Sone 
. . S, ce. 
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19th Annual 
NATIONAL BUSINESS SHOW 


Grand Central Palace 


NEW YORK 


October 23d to 28th, 1922, inclusive 


An opportunity for distributors of 
office appliances to render service 
of value to the business public as 
well as to the office appliance in- 
dustry. 


_ Representatives of exhibitors in 
this show will personally meet 
thousands of business men and 
women interested in better office 
methods and equipment. 


Details regarding exhibit space avail- 
able, etc., will be furnished on request. 


ANNUAL BUSINESS SHOW CO. 


FRANK E. TUPPER, President 


50 CHURCH ST. NEW YORK 
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Steel Filing Equipment, as we all know, is not a new idea. But 


Browne-Morse Steel is. 
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y “A Year and a Half Ahead” | 
= Ee 
= =¢ 
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: = 
5 UBSTANTIATING the prophesy of its designers—Browne- 3 
<= Morse Steel has already told its own interesting story to = 
= 5 many Dealers. = 
c= . . . j= 

= But to those who have not as yet had time to investigate and le 
= a. os . . . , ; , = 

= sample this innovation in Steel, this message brings important IE 

: 

= 

= 
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For two years Browne-Morse Designers have been making ex- 
haustive studies of Steel Filing Units and their hundred-fold 


TUN 


uses. For two years these same Craftsmen have wasted neither 
time nor energy in research and experimentation. And, during 


NN ee te 


this entire period of costly non-production, with Dealers re- 
peatedly calling for Steel Filing Equipment, Browne-Morse 
strict orders were to spare no expense in developing a perfected 

Steel Cabinet 
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even though it took years to do so. 
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At last—Browne-Morse Steel is ready, and is enthusiastically 


a 


UU 


welcomed by Dealers, who through their own choice, have profit- 


ably distributed Browne-Morse Products for years. Dealers 


who serve their customers best and who are, like the products 
they distribute, “A Year and a Half Ahead.” 
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Browne -Morse Company 


Builders of Quality Filing Equipment 
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> 
LEDGERETTE 


Biggest LooseLeaf Seller 
Of the Year 


A Durable, Simple, Low Priced 
KEYLESS Ledger Outfit. 
Opens and Closes 
INSTANTLY. 

Easy to Insert 
or Remove 
Leaves 

















No Keys to |. 
Turn. Lock " 



























Releases 
Instantly by | A Slight Pull 
Moving _ Expands 
End Levers. Back 90%. 
Sheets Easily 
Inserted or 
Removed. A Strong 
Metal Hinge 
Prevents 










Shabbiness 
at the Point of 
Greatest Wear Sheets Litho- 


—the Hinge. graphed on 










Regular 


























Discounts Medium Weight 
Paper With Complete 
to the Trade. Good Writing | Outfits of a 
. and Erasing Binder, 200 
Duplicate Orders at has 







Indexintwo § 
Popular Sizes 







Are Coming In from 
Satisfied Dealers and Users. 






NO. SIZE 
0-0107 7 x 10% 
O-0117 9% x 11% 










_.... Irving-Pitt Manufacturing Co. 
ie "= CHICAGO KANSAS CITY NEW YORK 
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RENUOL Sells Faster 
Because It Is Better 


ENUOL, the new creamy furniture polish, cleans and 
polishes in one operation; it saves time and labor. 


RENUOL brightens up dingy, grimy office furniture 
and makes it look like new. It brings out the grain 


in the wood and leaves a highly glossy, non-oily 
surface that cannot become sticky or gather dust. 


Stafford's 


EMU 


‘‘The Creamy Polish’’ 


Packed in four-ounce, half-pint, pint and quart bottles, it 
retails at 30c, 50c, 75c and $1.25 respectively. For convenience, 
the quart, pint and half-pint bottles of RENOUL are equipped 
with Stafford’s patented Dripless Pour Regulator. 


RENUOL has met with instant and lasting approval wherever it 
has been introduced. Dealers report that it sells readily and 
that customers invariably come back for more. 


Write today for special introductory terms. 





S. S. STAFFORD, Inc., 603-609 Washington St., New York City 
Established 1858 
Chicago: 62 W. Kinzie Street Canadian Factory: 9 Davenport Road, Toronto 
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The First National Bank, 
The Light and Power Corporation, 
The leading industrial plant—— 


Do you sell them? If you do, you can develop additional worth-while 
business with Canton Quality Products. If you don’t, you can drive 
an opening wedge in the same way. The Canton Line of steel filing 
equipment is complete with horizontal sections, half-units, vertical 
units, desks, safes, high line cases, etc. It fills every filing need, pro- 
vides rodent and fire protection, and will give a life-time of service. 
Write us about your territory; if it is not already covered, we have 
an agency proposition for you “different from the others.” Write today. 
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because of its spaciousness and complete equipm«e 
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Each one 
is a complete unit in itself— 
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A NEW STATION—S11 Eleventh Street, N. W., Washington, D. C. 


564-572 W. Randolph Street 














We Will Stand 
Or Fall by This Test 


Have 


on 


your stenographer write a letter 
make, several makes of 
typewriters. 


any or on 


Then have the ‘ame stenographer write 


the same letter on the Woodstock. 


Compare the results yourself, or, hand 


he finished products to a competent 
critic and ask him to pick out the neatest 
letter. 

The reasons are built in the machine. 


Woodstock Typewriter Company 
Chicago, S. A. 
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OUR NEW CHICAGO HOME 


564-572 W. Randolph Street 
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nt will 
able us to raise the high standard of our efficient service 


of our nine service stations, located in 


various parts of the world, 
prepared to give you real service. We have estab- 
platen grinding machine in every station. These 
actually grind a new platen on the core originally sent us—no sub- 
Hence the unnecessary expense and loss of time due to substitutions 
When you want real service—write or call for AMES. 


special typewriter 


SERVICE 8ST ATIONS 

1627 Champa Stre 1 A de 
Denver, Colorad Mexico 

Vict 

Toronto, C 


Capuchinags 32 
D ". Mexico 
Street, 
. England 
en ispenard Street 305 Geasen Street, 
York, N. Y. Sydney, Australia 


Re y Street, 135 


it Cuba 


ria Street 


da Lond 
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Street, 


xas Ww 


J. E. RICHARDSON, Prop. 


LNY 


Chicago, Ill, U. S. A. 
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Used by Government Offices, Business 
Houses and Individuals Throughout 
the Civilized World. 








com + 
Pee Be 


mT romans, 9 ~ ~® 
: _ Uy 








x 






















FO Oliver Typewriter has symbolized 
' progress. As al! remember, it was 
the first to teing visible writing — since 
*. rR” a 
And year by year The Oliver has ranked 
as the leader in design. Its betterments 
have influenced the whole industry. 
Oliver No. 9, our latest and _ best 
nodel, has never been equaled. Its basic 
superiorities cannot be obtained elsewhere. Re 
_ For instance, The Oliver alone offers that 
great advantage, an arch-shaped typebar, 
_ which affords downward printing. 
This construction, an Oliver idea since 
_ the beginning, solves many problems. ! 
It insures permanent alignment, it gives 
lighter touch, it brings clearer impression. 
_ And it adds to the fame of The Oliver for _ 
durability. 

The Oliver offers all that is obtainable in 
the finest standard typewriter PLUS its 
own exclusive betterments. Such a com- 
bination is not to be overlooked by the 
buyer who insists on the most for his 
money. 

No buyer, whether he is figuring on one 

| pe one hundred, should decide ne 
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bee OLIVER 
TYPEWRITER COMPANY 


1524 Oliver Typewriter Bldg. 
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